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TIHG ANALYTICE ANO

YOK 339.138

Y 36ipHMKy HaapykoBaHi MaTepianu MixHapoaHoOi HayKoBO-
npakTM4Hoi KoHdepeHuii «B2B MARKETING», aka Bigbynacs B
HauioHanbHOMY TexHiYHOMY YHiBepcuTeTi YKpaiHm «KuiBCbkui
NONITEXHIYHUIM iIHCTUTYT iM. Iropsa Cikopcbkoro» 29 sepecHs 2021p.
PO3MISAHYTO LIMPOKE KOMNO aKTyalbHUX MUTaHb MPOMUCIOBOrO
MapKeTUHry, MapKeTUHTY iHHOBaUiMHOI AiANbHOCTI,
MapKeTUHroBOro MeHeaXMEHTY, MapKeTUHIOBWUX AOCAIIAXEeHb Ta
6peHamHry. OcobnuBa yBara npuainaerbca npobnemam Ta
TEHAEHUIAM Cy4YacHOro NpoMMC/IOBOr0 PUHKY YKpaiHu.
MoceigueHHA Npo peecTpaudito npoBeaeHHs 3axoay N°777 Big
23.09.2021 p. BuaaHo [epxaBHOK HAYKOBOK YCTaHOBO
«YKpaiHCbKMN  iHCTUTYT  HAyKOBO-TEXHIYHOI eKCcnepTusan Ta
iHpopmauii». PekomeHpoBaHO A0 Apyky BueHoiwo pagoto
(haKynbTeTY MEHEAXMEHTY Ta MapKeTuHry npotokon N23 Big «25»
»OBTHSA 2021 poky.

Minicreperso ocsith i mayku Yipainn

Jlepxania Haykosa ycTanosa
«Yxpai

THTYT HayKoBo-Texmiunol
excnepTHIn T inpopyaniis

NOCBIIYEHHS Ne 777

52123 nepecin 2021 p.

1po peectpatiiio XV MikHapoiia HayKoBo-1paxTHINa KoNpepenttin
TpOBE/CHIA 3aX0AY
34 TEMOIO «B2B MARKETING»

10 BHierasBanni saxin | m. Kuis
pOBOMHTHCS

Onepxysau

Tepwin nponeacuns: 29-30 nepecnn 2021 p.

Kiankicrs yuacuuxis: 100

3a. Bitinom HaykoBoro cynposomkeiis [
7a oprasisauii Haykowwx saxonin /¢ &G
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© ABTOpK MaTepianis
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LLaHOBHI yyacHukwu!

Mu pago BiTaeMo Bac Ha XV MixHapogHin
HayKOBO-MNpPaKTUYHIN KOHdepeHUii «B2B Marketing».

Sk BiAOMO, MMWHYNIOr0 POKY MW BUPIWINAU
pPO3WNPUTU MEeXi i BUMLLAN Ha MIDKHAPOAHUW piBEHb.
MW nuMwaemMoca TakKMM CTPIMKUM PO3BUTKOM HaLlol
KOH(epeHUii | 3poCTaHHAM iHTepecy A0 nMWUTaHb
MapKeTuHry B uisiomy. O6MiH AOCBIAOM — HaMKpaliun
MeTo4 A/19 HayKOBUIB Ta MNpPaKTUKIB 3HAWTW Cy4acHi
WNSXW 40 pO3B‘A3aHHA 3a4aud.

MapKkeTUHr BXe [AaBHO CTaB  BaX/IMBOI
YaCTUHOK couiaNbHUX BIiAHOCUH. TOMY LbLOro PoOKy,
OKpiM 3BWYHUX A7 HaWOoi KOHdepeHUuii nnutaHb, MU
30cepeamnu yeary Ha npobnemi noBediHKM CNOXKNBaYiB
Ta NoOBeAiHKOBIN €KOHOMiLi.

MeTot0 MiXKHapo4HOI HayKOBO-MpPaKTUYHOI
KoH(pepeHuii «B2B  Marketing» €  oxonneHHs
HaMWHOBILWNX po3pobok CyyacHoro CBITOBOIO
NPOMUCNOBOrO0 MapKeTUHry Ta reHepauis HOBUX
niaxodis MapketuHry. KoHdepeHuis 6e3nepeyHo
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npumHece Bam Mope HOBOI UikaBoi iHdopMauii Ta
KOPUCHUX 3HANOMCTB.

KPABYEHKO M.O0.,

A.€.H., npogecop, AeKaH dakynbTety
MEHEKMEHTY Ta mapketuHry KI1I iM. Irops
Cikopcbkoro

COJIHUEB C.0.,
AOKTOp. @i3.-mat. Hayk, npog., 3aB. kadeapu
rMPOMUC/IOBOIr0 MapKeTUHrY

303YJIbOB 0.B.,
KaHg. €KOH. HayK, rpog., 3acTyrnHuk gekaHa ®MM
3 HayKoBoOi poboTu

Konektus kagpesnpv rnpomMmc10B80ro mapketuHry Kril
iM. Iropsi CikopCbKOIro
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Bucrynu ton-cnikepis
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HNap'a IBAHOBA
KepiBHnuga HanpamMky ABM B
komnanii Influ2. Influ2 - ue
nepwa nepcoHanizosaHa
MapKeTuUHroesa niaaTtdgopma,
Wwo nossonse B2B
MapkeTosoraM 3B'a3aTtucs
HanpsMy 3 JIIAbMU, SAKi
NPUMMaOTb pilLEHHS Ha
CTOPOHI KJliEHTa

Tema pgonosigi: «4Ak
BUIrpaBaTW KJIEHTIB piBHA
Adobe 3a gonomoroto
Account-Based Marketing»

KatepuHa BAKAJIO
EkcnepT 3 gocsigy
KJIIO4YOBUX TESIEKOM
nocnyr lifecell.
LlikaBo, Sk KoMnaHii

OTpMMaTH OMPpiaHUN «It's
a match» 3i ctyaeHTammn?

Tema Buctyny:
«®DopMyBaHHS
NOoSANLHOCTI cepen
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AR s lifecell

EBUCATIONAL AND REBEARCH L
OF MARKETING ANALYTICS

onmuka fielmann

BikTopia MUJTUIMEHKO
Marketing manager Crello.
MpadiyHa OHNanH-
nnatdopma Crello
AOMNOMOXe HaBiTb
HeaAn3anHepy CTBOpUTU
Bpa>katoumn BizyasibHUN
KOHTEHT. B enoxy BpaxeHb
HaBiTb AyXe KpyToro
Bi3yany HeAOCTaTHbO.
EMOLII - ocb, Wo BaxnumBo!
Tema ponosiai: BisyanbHa
KOMYHiKauis B enoxy
BpaxeHb

CeiTnaHa TAPACOBA
OwnpekTop
BineoCropiTenninr
MpooakuweH.

ABTOp OHMIANH-KYpCY:
"BiaeocTopiTenninr: kK
CTBOpIOBATU Bigeo aAns
BnacHoro 6i3Hecy".
Tema pgonosiai:
«BineomapkeTuUHr»
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HaTtania NMUCAPEHKO.
KanHanaat eKoOHOMIYHUX
HayK, AOUeHT Kadeapu
NMPOMUCI0BOIo
MapKeTuHry, bisHec-
KOHCYNbTaHT, T'IOTOp
KoponiBCKOro iHCTUTYTY
MapKeTUHIy
BenukobpuTtaHii Ta
npodecop nporpamm
Executive MBA.

Tema pgonosigi: Innovation
in Marketing.
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Mnexnapxl sacinanHs
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MAPKETHHI'OBA CKJIAJOBA
IHHOBAIIIMHOI'O MPOLIECY

HAHIOHAJH)HOi EKOHOMIKH
Awmanryni AMAHI'VJIMEB
KaHo. ekoH. Hayk, npogh. Terssna AHIPOCOBA
XapKiBChKUI JIep>KaBHUM 010T€XHOJIOTTUHUN

YHIBEPCUTET

B cywacHux ymoBax masHjemMii Ta (hIHAHCOBO-
€KOHOMIYHOi KpW3H, B CBITI BHUHUKA€E MPUHIIUIIOBO
HOBa CHCTEMa CTBOPEHHS CYCIIUJIIBHOTO Oararcraa,
OCHOBOIO SIKOi BUCTYIAIOTh OCBITA, MOCHIIKEHHS Ta
iHHOBarlli. Tak, IIUPOKO BIIOMUM € TOH (DAKT, IO HA
YaCTKy HOBHMX 3HaHb, SIKI BTUTIOIOTHCS B TEXHOJIOTII,
oOnagHaHHS, MIATOTOBKY  KaJpiB, OpraHi3auiio
BUPOOHUIITBA, B EKOHOMIYHO PO3BHHEHHMX KpaiHaxX
npunagae Bix 70 g0 85% mpupoCTy BaJlOBOTO
BHyTpitHboro npoaykry (BBII) [1]. Lle noBoauts, 1o

B HOBUX YMOBaxX caMe€ IHTEJEKTyaJbHUH KaIlliTal
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CTBOPIOE OCHOBHY BapTICTh /IS aKI[IOHEPIB KOMMaHIH,
a HallBOXXJIMBIIIUMH HOTO CKJIAJJOBUMU € BKJIQJICHHS B
HJJKP, marenTwu, mireH3ii, TOpropy Mapky, HayKOBi
3HAaHHA, KBamiikaliio MepcoHany, BHYTPihipMOBY
KyJbTypy Ta 1H., TOOTO O0O0'€KTH, SIKI HE MalOTh
pPEYOBOr0 BUMIpPY, aje OTPUMYIOTh PUHKOBY OIHKY 1
Bu3HaHHA. [lomiTuka cydacHoro cBity (opMye HOBY
€KOHOMIKY, JI€ MAapKeTHMHIOBa CKJIaJjoBa  CTa€
HEBII'€eMHUM €JIEMEHTOM OpraHizailii 1HHOBAI[liHOrO
porLecy.

B iHHOBamiiiHii  AISUTBHOCTI  PO3IIISAAIOTH
MapKEeTUHI BHYTPIIIHBOI W 30BHIIIHBOI B3a€EMOJII.
[Tepmmii BUBHaYA€THCS K AISUTHHICTD, CIIPSIMOBaHa Ha
KOOPJIMHALIII0, 1HTErpalilo Ta Kpocc-(PyHKIIOHAIBHY
B3a€MO/III0 €JIEMEHTIB IHHOBAIIHOT cuctemu. Jpyruii
— 1€ JISTBHICTD, CIIPSMOBAHA Ha JOCIIKEHHS PUHKY,
BU3HAUCHHS 1 3aJ0BOJICHHA TMOTpeOd HaceIeHHS,

IHTEepeCciB MmapTHEpPIB 1 JepkaBu B TIporeci ix
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KOMEPIIMHOT 1 HEeKOMEPLIHOT B3a€MO/IIi 3 MPUBOAY

CTBOPEHHS 1 peasi3allii IHHOBaIiH.

[Ipn

O3S

MapKETUHTY

B3aeMO/Ii1

MPOIMOHYETHCS PO3MIIAN Kiacudikaiii 1HHOBAIN 3a

TphOMa Irpyrnamu (1ab.1)

Tabmuus 1.

Knacudikauis inHoBauiii B 32J1€2KHOCTI Bij

CTyINEeHsI IX HOBU3HM

InnoBauii, mo HanosioBuny Pagukanbni
NOKPAIIYITh paauKkaJbHi iHHoBamil
CTAHOBHILIE iHHOBamil
MapkeTusr [HHOBaMIT BukopucroByroTs
CIPSIMOBaHUH Ha MOB'sI3aHI 3 HACTYIIHI TUIIN
KOHTPOJIb SIKOCT1 ICTOTHUMU MapKETUHTY:
1HHOBAII1H, 3MiHaMH B Oi3Hec- KOHBEpCiiHMIA,
OIIIHKY BUTpAT Ha npoiiecax 1 CTUMYJIFOIOYUHI,
iX IpOCyBaHH, oprasizanii CRM-mapkeTHHr,
JIOCITIJIKEHHS 1HHOBAIiITHOT 3 (hopMyBaHHAM
PUHKOBOTO ISIBHOCTI. 0asu JaHux
monuTy Ha 0asi MapkeTHHroB1 MIEPCIEKTUBHUX
pPEMAapKETUHTY CITY>KOM TIOBUHHI IHHOBAIIIH.
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Opatu y4yactp y
CKJIAJIaHHI TaK
3BaHMUX «KapT

OpraHizauiiHoro
MIPOCTOPY» K
1IHHOBAIlIMHUX, TaK

1 O13HEC-TIPOIICCiB.

Takum dYMHOM, Ha CydYacHOMY €Tami IpHu
JOCIIJIKEHHI MapKETUHTOBOI CKJIAJIOBOI B 00JacTi
PO3BUTKY Ta B3a€MO/IIi 1HHOBAIlIA, HEOOXITHO TaKOXK
pO3IUIAIaTh  CTpPATErito  JIJAEepCTBA Ta CTPATErito
MapUTETy, SIKI BPaXOBYIOTh MOTEHIIAJ 1HHOBAIIHHUX
CUCTEM.

Cnucoxk Jgirteparypu:
1. Exonomika 1HHOBAITIH. URL.:

http://library.asue.am/open/5042.pdf

2. Cuneknna B.A. Omnwitr EBpomneiickoro Coro3a B
oOJractu yIIpaBJICHUs B3aUMOJEHCTBUEM
MHHOBAIIMOHHBIX CHUCTEM. URL.:

https://quu.ru/files/referate/sinekina.pdf
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MOXJIMBI HAITPAMKH
MACIHITABYBAHHA BIBHECY:

I'EOI'PA®IYHA EKCITAHCIA
Henunc JEHVUCEHKO
K.¢.H., cT. BuK. €ren THITEI[bKUIA
HartionansHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. [rops
CiKopCchKOTo»

gn.i.vital@gmail.com

VY Beaukoi KUIBKOCTI KOMITaHIM, $KI HaBiTh
MOXXYTb OyTH JiIepaMH PUHKY, 4acTO iICHY€ IIpodiema
HEPIBHOMIPHOTO PO3MOJIIITy Mara3uHiB, 1110 3yMOBIIIOE
BTpaTy MOXJIMBOCTEHN Y cepl OTpUMaHHS 10AATKOBUX
nepeBar: 30UTbLIEHHS YacTKUM PHUHKY, PO3LIMPEHHS
KIIIEHTCHKOI 0a3u, MIABUINCHHS PIBHSA JOSIBHOCTI,
3pocTaHHs OOCATIB MPUOYTKY. Yce 11 MiATBEPIKYE,

0 TIOJIITUKA PO3MOJUTY € BaXKIWBOI CKJIAJOBOIO
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MapKETUHTY KOMIIaHii JJIs TOCSATHEHHS CTpaTeTiuHUX
LJIEH.

3a cimoBamu JI. [es [1], icHye ABI OCHOBHI
CTpaTerii 3pOCTaHHs KOMIIaHIi: €KCHaHCis PUHKY 1
muBepcudikaiia.  Ilepma, 30cepemxyeTbcs — Ha
BUKOPUCTaHHI CTPATerii, COpsIMOBAaHUX HA PO3BUTOK
MPOIYKTY Ta PO3BUTOK PHUHKY. PO3BHUTOK pHHKY
nependayae MEPEHECEHHs ICHYIOUMX TEXHOJIOTiIM Ha
HOBI TEPUTOPII.

PosrnsineMo neranpHIIIE CTpaTerio eKchaHcii
punky. Ilpu Buxoal Ha HOBI TreorpadiyHi pPHUHKH
ICHYIOTh aJlbTePHATUBHU: BIAKPUTTS TNPEICTABHUIITBA,
¢bimii 3 MOBHUM a00 YAaCTKOBUM aCOPTUMEHTOM a0o
BHXI1]] 4epe3 MocepeHIKa.

Jlns  BOpoBa/pKeHHS i€l cTpaTerii  KoMITaHii
Hacammepea NoTpiOHO BU3HAYUTH OCHOBHI ITOKa3HUKH
PUHKY:

1. [IpuBaGAMBICT, TOTO YW I1HIIOTO PHHKY

Hacamrmepea 3alieKUTh BiJI HOTO TMOMWUTY, SIKUM
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XapaKTEepPU3y€EThCSl  KUTBKICHUMH  Ta  SIKICHUMH
IOKa3HUKaMU [2].

2. PiBeHb momnury — 11€ Ta KUIbKICTh TOBApIB,
Ha SIKy BHCTaBISIETHCS BUMOTa 3 OOKY CIIOXKHBAYiB 1
BUpaX€HE B BAPTICHUX a00 HATYpaJIbHUX OJMHHIISIX
[3].

3. CTpyKTypa MOMUTY - 1€ T€, Ha SKI came
TOBapH 1 B SIKiMl KUIBKOCTI CIOKMBa4l BHUCTaBIISIOTh
CBOI BUMOTH Ha OJTHOMY PUHKY [3].

4, AOGCOJIIOTHUI PUHKOBHM MOTEHINAT - 1€
MeXKa PUHKOBOI'O MOTEHLIATy IPHU HYJbOBIN HiHI. Ta
MaKCHMalbHa KUTbKICTh TOBapY, Ha SIKY BUCTABIISETHCS
BUMOTa BHUXOJSYU 3 ICHYIOUOTO PIBHA PO3BUTKY
notpeod [3].

5. €MHICTh PUHKY - II€ Ta MaKCHUMaJbHa
KUIBKICTh TOBApy, 110 3JaTHUM TOTJIMHYTA PUHOK Ha
JaHUX yMoBax (Makpo- 1 MIKpo(dakTopiB B

MapKEeTUHTOBOMY cepeaoBwiii) [2].
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Ha ocHOBI aHamizy WX TOKa3HHKIB, MOXHAa
JI3HATUCS CTYMiHb MPUBAOIMBOCTI PUHKY Ta PETIOHY
okpemo. Buxomsuum 3 1p0oro, iX BHU3HAYCHHS €
MEePIIOYEPTOBUM 3aBJAHHSIM JJIsi KOMIIaHii.

OCHOBHOIO METOIO0 OLIBIIOCTI KOMIIaHId €
3aJI0BOJICHHSI MOTpeO KIIEHTIB 3  OJHOYACHUM
OTPUMAHHSIM JIOCTaTHIX NOpHOYTKIB, TOMY MOXHa
MOMITUTH, IO ICHY€E TICHUU 3B S30K MK CTYIEHEM
3a/I0BOJICHOCTI ~ CIIOXHUBayiB Ta  (OPMYBAHHIM
HMOMITUKKM po3nojiny. Lle € mpuuanHO HEoOX1THOCTI
IOCIIUKEHHS OCOOJMBOCTI MOBEMIHKHA KIIIEHTIB JUIA
MOKPAIIeHHS MOJITUKH PO3MOALTY KOMITaHIi.

3a cnoBamu . Yypcinoi ta T. KyBaesoi [4], B
OCHOBI1 JOLJIBHOCTI PO3LIUPEHHS BIAKPUTTS HOBOI
TOPTOBOI TOYKH JICKHUTH TEOPisk MOBEAIHKU CIIOKMBaYa
npu BuOOpi Micusg KymiBial. Craxais BuOOpy MicIs
KYIIBJII HACTYNAa€ YK€ MPU YCBIAOMIIEHHI MOTPeOH 1
KJIIEHT Ma€ TMeBHE Oa)kaHHS N0 MOLIYKY JKepena ii

3agoBoJyieHHs. KilieHT Hacamriepes 3BepTae yBary Ha
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PO3MIIIEHHA TOYKH MPOJAAXy, AaCOPTUMEHTHY Ta
[{IHOBY MOJIITUKY TOIO. BUKOPHUCTOBYIOUN BUKITIOUHO
JUJIEPCHKY CUCTEMY KOMIIaHIi BTpayaloTh MOXKIJIUBICTh
JOJJaTKOBOTO 3alliKaBJICHHS KJI€EHTa y BHOOpI Ta
KYIMiBIl iX NPOAYKIi, TaKk sIK BIACYTHIA HAOYHUM
MPUKJIaJ BCbOTO aCOPTUMEHTY abo xo4a 0 3pa3kiB. /o
TOrO K CHOXMBayl OUIbLIE [OBIPAIOTH KYMIBIl Yy
¢bipMOBHUX callOHAX.

Jlns  Toro, w00 JI3HATUCA, YU MOTPIOHO
BIJKPUBAaTH HOBY TOPrOBY TOYKY JOLIIBHO Oyze
MPOBECTH MApKETUHTOBE JOCTKEeHHS. MeTtomom
MOJIBOBUX JIOCHIIKEHb JIOIIILHO OOUpaTH AaHKETHI
ONUTYBaHHS, 110 JI03BOJIUTh OTpUMATH
penpe3eHTaTUBHI JlaHl, 32 YMOBHU JTOTPUMAHHS BCIX
BUMOT. XapaKTEPUCTUKH, K1 Tpeda TOCTIAUTH JaHUM
METOJIOM €  4YacToTa  KymiBii, KOHKYPEHTHE
cepelioBUINE, CepeAHid JoXia, KpuTepii BHOOPY
BUPOOHHMKA Ta IHIII OPIEHTYIOYUCh Ha crenudiky

PUHKY. SIK TOBOpPUTH aBTOp CTaTTl [4], «IsI BUMIPY
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JAHUX  XapaKTePUCTUK BapTO BUKOPUCTOBYBATH
CTPYKTYpOBaHI Ta HECTPYKTYpOBaHI 3alHUTaHHS,
3aCTOCOBYIOUM Ikany Jlalkepra, CEMaHTUYHUUA
audepeHiamy, ake I TUMU 3aluTaHb JalTh 3MOTY
OTpUMAaTH  sSKOMOTa TOYHIINy 1H(pOpMaIi 3
MIHIMQJIbHUM BIJCOTKOM BUKPHBIICHHS BIANOBIIEH
PECIIOH/ICHTIB.

[licns npoBeneHHS  AOCHIHKEHb  MOTPIOHO
3MIMCHUTA YAaCTOTHMM  aHali3 Il  OTPUMaHHS
BHUCHOBKIB IIOJI0 pe3yJbTaTIB BIAMOBIACH y BUOIPIII.
TakoX BapTO BUKOHATH aHaNI3 CIPSHKEHOCT IS
BHUSBJICHHS B3a€MO3aJICKHOCTI MK ITOKa3HHKaMHu. Lle
MOXKe OyTH perpeciiiHuii abo KOpessIiiHuN aHais3.
HouunbHo Oyae mnoOyayBaTH KapTy CHPUUHSTTS
Needs&Gapes, sika 10ITOMOXe JTI3HATUCS, KA 3 JTAaHUX
XapaKTEPUCTHK € BUPIIIAIBHOIO N7 BHOOPY KOMITaHii
CIIO’KHBAYEM.

Jlane JOCHiTKEHHS O3BOJUTH 3pPO3YyMITH, YU

B3araii JOLUIBHUM Oyje maciitadyBaHHs Oi3HeCY Ha
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OCHOB1 PO3paxOBaHWX IMOKA3HUKIB MPUBAOIMBOCTI

PUHKY, a TaKoX JOCIDKEHUX OCOOJIMBOCTEH

[IOBEIIHKU CIOKUBAaYlB.

Cnmcok Jitepatypu
Anekceea H. [. Krnacudikarmis 06a3oBux
cTparerii 3pocranHs mnianpuemctsa / H. L
AnekceeBa. // BicHuk CX1IHO€EBPONEUCHKOTO
YHIBEPCUTETY €EKOHOMIKH 1 MEHePKMeHTy. — 2012.
— Ne3. — C. 71-80.
3o3ynboB  O. B. IIpomucnoBuii MapKETHHT:
punkoBa crpateris / O. B. 303ynpoB. — Kuis:
[lentp HaByanbHOi JiTeparypu, 2010. — 576 c.
Manxorpa H. K. MapkeTuHroBi AOCTIHKCHHS:
npaktuyHe kepiBHuurBo / H. K. Manxorpa. —
Mocksa, 2002. — 3-e Buganus. — 960 c.
Uypcina $I. MapkeTuHroBi  JOCIHIKEHHS
CHOKMBAYIiB 3 METOI0 OIIHKH JOIUILHOCTI
BIIKpUTTS HOBO1 ToproBoi Touku / S. Uypcina, T.

KyBaeBa. // 30ipuuk T1e3 XIV MixHapoaHoi
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HayKOBO-TIPAKTUYHOI KOH(pepeHIii «B2B

MARKETING». — 2020. — C. 25-27.

BUBUJIEHHS HOBOI'O TOBAPY HA

HIANPUEMCTBI
Banepis KUCJIAK

Harams FO/JIHA, k.e.H., TOICHT

HanionansHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKMY TOMITEXHIYHUUHN THCTUTYT IMEHI [rops

CiKOopCbKOTO»

Ha cporomuimiHiii JaeHb BUBEIEHHS HOBOIO
TOBapy Ha PUHOK € MOXJIMBICTIO JUIS IIINPHUEMCTBA
30eperTu TMOJIOKEHHS Ha PUHKY Ta 30UIBIIUTH
npuOyTOK mianpueMcTBa. OCcoOIMBO 1€ MUTAHHSA CTA€
aKTyaJbHUM Y TEpiofl BHUXOAY MIANPUEMCTB 3
€KOHOMIYHO1 Kpu3u abo B CUTYyallisIX HEBU3HAUYEHOCTI,

KOJIM BHBEJIEHHS HOBOT'O TOBapy — Li€ €IMHUN cHociO
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JUIA TANPUEMCTBA BTpUMATHCS Ha 1iaBy [4; 5]. Icaye
0araro TpakTyBaHb IMOHSATTS HOBUIA TOBap. Hampukian,
I'puropuyk T. B. BHU3Hauae HOBHUM TOBap, SK
«OpUTiHAJIBHUMA TOBap, YJOCKOHAJIEHI BapiaHTU Ta
Moau(ikallii HasBHUX TOBapiB 1 HOBI TOPTOBI MapKH,
AK1 oprasizaiisi po3po0Jsie€ CHJIaMHd BJIACHOTO BIIALLY
JOCIIKEHB 1 po3po0ok» [1]. BuzHauaroTh, 110 Jule
10% Big HOBUX TOBapiB € OpUTIHAIBHUMH. Po3poOka
TakMX TOBapiB BHUMAarae HaWOUIbIIMX BHUTpPAT Ta
HOB’s3aHa 3 PU3UKOM TOMY, II0 BOHU HE 3HaHoOMI

MIIIPUEMCTBY Ta pUHKY [1].

IIpouec po3poOKu Ta BIPOBAIKEHHS HOBOTO

TOBapy Ha PUHOK BKJIOYAE B c€0€ HACTYIIHI €TaIlu:

1. I'enepyBanns ineut. lle mepmuii erar, sikuit
CIpsIMOBAaHUM Ha MOMITYK 1 ()OPMYBaHHS IIKABUX 7€
Ta pilleHb Yy BHYTPIIMIHBOMY Ta 30BHIIIHbOMY
CEepPEIOBUII  IMANPUEMCTBA. 3arajoM HOBI  1xaei
BUHUKAIOTh BCEPEIMHI KOMIIAHIi: HOBI IPOEKTH,

1HIMBIAYyaJIbHI MPOIO3HUIIiT TpaIiBHUKIB. EQEeKTUBHOIO
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Ha I[IbOMY €Tami € METOJUKa YOTHPHbOXBHUMIPHOTO
MuUcIieHHs [3], sika mepeadadae Mmoumyk iHHOBAIIMHUX

171ef cepesl MDKIUCIUIUTIHAPHUX TTO€THAHD.

2. Big6ip 1meti. Meta nporo eramy oOpartu
JeKUIbKa 17ed, Ha sKUX OyJlle 30cepe/KeHa yBara.
[ToTpiOHO TEepeBIpUTH BIAMOBIAHICTH 1AeH 1O BUMOT
KOMIIaH1i, 3aCTOCOBYIOYM IE€BHI METOJM Ta BJIACHUX
daxiBuiB. 30kpeMa, Ha I[bOMY eTaml €()EKTUBHOIO €
IIPaKTUKAa BpaxyBaHHS ICTOPUYHUX TPEHIIIB KOMXKHOI

CKJIaJIOBOi, PO3POOJIEHHS JOBIOCTPOKOBUX MPOTHO31B
[3].

3. Po3po06ieHHs KOHIIEMIii HOBOTO TOBapYy.
[ToTpiOHO ompamnoBaTH MOMKIMBOIO  CIOXKHBaya
HOBOTO  NPOAYKTY, OCHOBHI  BJACTUBOCTI  Ta
XapaKTePUCTHUKH HOBOTO TNPOAYKTY, BCTaHOBUTHU
BIIMIHHOCTI Ta YITKO C(OpPMYJIOBATH KOHKYPEHTHI
nepeBard 1HHOBALIMHOTO TPOAYKTY MOPIBHSIHO 3

ICHYyIOUMMU Bke ToBapiB. Ha oMy eTami npoBOASITH
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MapKETHHTOBE JTOCIIIPKEHHS, 100 OI[IHUTH MOXJTHBUI

ITOITUT CIIOKMBAYlB HA HOBHI IIPOAYKT.

4. Po3poOneHHsI KOHIIEMIli MAapKeTHUHTY 3
METOI0 BUBEJEHHS Ha puHOK. lleil eram BKIOuae B
cebe Tpu yactuHu. [lepmia — onuc HUTLOBOTO PUHKY,
HOro 4acTKM Ta HPOTHO30BAHOIO OO0CATY MHPOAAXKY,
BEIMYMHU npuOyTKiB. Jlpyra — BCTaHOBJIEHHS
HONEPEeIHbOI  I[IHM, KaHaJlB  PO3MOBCIOJIKEHHS,
OKPECJICHHSI KOMYHIKAI[IHHUX Tporpam Ta O/ KeT Ha
MapKeTHHT. TpeTsi — BHU3HAYAIOTHCS MAPKETHHTOBI
PUBUKH Ta MOXJIHBOCTI, PO3POOISIIOTECA TIJIaHU

aJbTEPHATUBHUX JIIH.

5. Exonomiunuii  aHamis. O1HIOIOTECA
MOTEHIIHO MOKJIMB1 ¢dbiHaHCOBI IMOKA3HUKHU
BHUBEJICHHSI HOBOT'O TOBApY Ha PUHOK, a CAM€ MTPOTHO3U

BUTpAT, OL[IHKA KOHKYPEHIIi1 Ta MPUOYTKOBOCTI.
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6. Po3pobka  ToBapy-mporoTHmy. Ko
MOMEepeHl €Tanmyd IPOEKT YCHINIHO MPOMWIIOB, BiH

IMCPCXOAUTH Ha CTAIl CTBOPCHHA IICPINUX 3p33KiB.

7. TlpoOHuii mapkerusr. lleli eram mo3Bossie
BUNPOOYBATH paHille pPO3pOOJIEHYy MAapKETHHIOBY
CTpareriio Buxoy Toapy. Llei eran nepegdaydae pict
BUTpPAT, TaKOX CTa€ 3pO3yMLIO, UM YCIIIIHO

peani3yeThes 11 17esl Ha MPaKTHIL.

8. Komepmiamizanis. Ls daza motpelye 3HauHUX
BUTpaT. MOXJIHMBI TPOOJIEMU - 1€ HEMOXKIIUBICTh
3HaXOJ/PKEHHsI 1HBECTOPIB, HU3bKUN Mpojax abo
3aHAATO BHCOKHH  TOMUT TPU  HEJOCTATHHO
HaJIaroJPKEHOMY TIpolieci BUPOOHHUIITBA YU CHUCTEMI

30yTy.

OTxe, PUHOK JOCHUTH IIBUIKO PO3BUBAETHCS
KOXKHOTO JHS Ta 100 BOeperT: cBOI MO3UIllT Ha PUHKY
KOMIIaHISIM HEOOX1JHO BYACHO pearyBaTd Ha 3MiHU

PUHKY Ta 3alMTIiB CHOXHUBauiB. BUBEIEHHS HOBOro
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TOBapy € IOCUTh CKJIAJIHUM Ta BUTPATHUM IPOIIECOM,
TOMY BaXJIMBO BCTAHOBUTH YITKI 111 TP po3poOiIi Ta
oOpatu TpaBWIBHY CTpaTeril0 JUisi BHUBEICHHS Ha

PUHOK HOBOT'O TOBapy.
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https://sites.google.com/site/marketingdistance/pro-
posibnik

2. KoBanpuyk T. B., Kybummna H. C. Tlponec
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OCOBJIMBOCTI MPOLECY PO3POBKHU TA
BU3HAYEHHSA JOINIVIBHOCTI BUBEJIEHHSA
HOBOI'O TOBAPY HA PUHOK HA
MMPUKJIAII TOB «<KHIBCbKHUM BKK»
Mapis MATYCEBUY
k.e.H. ooy. Karepuna bAJKEPIHA
HanionanbHuil TEXHIYHUN YHIBEPCUTET YKpaiHU
«KwuiBcwkuii [ToniTexHiuHUN IHCTUTYT 1M. [rops
CikopCcBhKOTro»

Email: mari.amayal402@gmail.com

3a ganumu JlepkaBHOI CIIyXKOU CTaTUCTUKU
KOHJIUTEPCbKE BHUPOOHHUIITBO € OJHUM 3 HAHOUIBII
BEJIMKUX CETMEHTIB Xap4yoBOi IpoMHUCcIOBOCTi [1]. Aue,
HE3Ba)KalOYM Ha JJOCTATHHO BUCOKHI MOKAa3HUK 00CSTy
KOHIUTEPCHKOTO CETMEHTY B Tally3l Xap4oBOi
OPOMHUCIIOBOCTI, ~KOHIMTEPChKI  BUpPOOM HE €

MPOTyKTaMHt TIEPIOT HEOOX1THOCTI, TOMY ITi/1 BILTABOM


http://rozklad.kpi.ua/Schedules/ViewSchedule.aspx?v=94178bc9-2494-446f-8f10-a932355d6285
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PI3HUX EKOHOMIYHMX, MOJITHYHUX Ta COLIaJbHO-
KyJbTYpHHUX (PAKTOPIB pPUHOK 3a3HA€ 3HAUHUX 30UTKIB.

Hapasi, Bce Oinpiie # Oinbine HaOupae
MOMYJIIPHOCTI TPEHA Ha JOTPUMAHHS 3I0POBOTO
croco0y XKUTTA [2]. 3HaYHUM MOIITOBXOM JO IIHOTO
ctaiia emigeMia Buxkiaukada COVID-19 Tta 1#ioro
HETaTHMBHI HACNIIKW Ha 370pOB’S JIOJUHU. 3BICHO, HE
cimia 3adyBaTM ¥ Mpo Te, IO 3aXBOPIOBAHHS Ha
LyKpOBUH /1a0€eT 3aiiMa€e OJIHE 3 MEPIINX MICLb Y CBITI
cepen He1H(PEeKIIHHNX 3aXBOPIOBAHb [3-4].
BiamnmoBigHO 10 1IHOTO, JIFOJW MOYMHAIOTH CITOKHBATH
MEHIIIE «CTaHAAPTHUX» KOHIUTEPCHKOI MPOAYKINi Ta
NEePeXOAUTH HAa HHU3BKOKAJIOPiHI Ta 0€3 I[yKpoOBi
JeCepTH, a TaKoXK  Oe3rJII0TEeHOBA Ta BEraHCbKa
BUITIYKA.

Tak sk JaHWN TPEHJ AKTUBHO PO3BUBAETHCS, U
IIPOTHO3YETHCS, IO 1€ Oy/ae aKTyaJdbHO IIE JOCHTH
JOBTMHA  TPOMIDKOK Hacy, SKIIO MiANPUEMCTBA

CJIIIyBaHHSI IbOMY TPEH]y B1JIOpHE HOBI IEPCHIEKTUBHI
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HUISIXU JJIS1 POCTY W PO3BUTKY, 3aJIy4alOud MPU I[bOMY
HOBHUX ITIOTEHIIHNUX CITOKUBAYiB.

s xomnanii «k BKK» 11€ € BenrKkor0 MOKIHBICTIO
- po3poOKa Ta BUBEICHHS HOBOT'O TOBAapy Ha PHHOK,
BIJIMOBIHO 70 TPEHY Ha «3JI0POBE KHUTTS»: JIIETUYHI
KOHJUTEPCbKI BHPOOH. AJKE, XO4 KOMIAaHIs Mae
0arato TOBapHUX MO3UINN JJIsI KOXHOI 3 KUIBKOX
aHAJIOTIYHUX TPYN TOBapiB (ACOPTUMEHT € BY3bKUM),
BOHHU HE 33JI0BOJIBHSIOTH TOTPEO CIIOKUBAYIB.

[Io6 xpaie 3po3yMITH TOBAPHUN ACOPTUMEHT,
TaK  HAacCKUIbKM  BIH  J00pe  chopmoBaHui,
MPOAHANIIZYEMO TMOPT(desb TOBApPIB 3a JOMNOMOIOIO
matpuili BKI" (puc.1).

3 TOUKH 30py MPUOYTKOBOCTI Ta MEPCIEKTUBHOCTI
noptdens kommanii TOB  «KwuiBcbkuit  BKK»
30amaHcoBaHUM. Maifke BCl €JIeMEHTH NopTdeno
JOTIOMaraloTh T€HepyBaTU IIIOBUI  (piHAHCOBUI
NOTIK 1 HaJaBaTh MEpeayMOBU JUIs 3a0e3reyeHHs

I1JTLOBOTO (PIHAHCOBOI'O TIOTOKY B MaOyTHHOMY.
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BUPOOHUIITBO TICTEUOK;

BUPOOHUIITBO JIABaIIIiB;

- BUPOOHUIITBO TOPTIB.

A
Temnu 3ipku 3HaKu
pOCTY PUHKY MIATaHHS
Jirini 1 Cobaku
KOPOBHU 4
0 Bignocna g

Yyacka pUHKY

Pucynox 1. — Matpuis BKI™ (aBTopcbka po3podka)

[Toprdhens punkiB Mae 3 eleMEHTH, SKi
ehekTBHO  (PYHKIIOHYIOTh.  Hapas, HalOiIbII

BUT1JTHUM JIJIs1 KOMITaH11 € «TOPTHU» 3HAXOAUTHCA y 30HI
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3ipOK, IO CBIJYHTH MPO T, M0 BIH € JIyKe
IpUOYTKOBUM, 1 HOTO MOKHA pO3BUBATH 1 HAJAI.

Takox, «TicTeuka» 3HAXOAMTHCSA Yy 30HI MAiHHI
KOPOBH 3aiiMa€ 3HAUYHYy YaCTKy PUHKY, & TAKOXK MPSIMYE
0 MKy CBOTO PO3BUTKY, TOX KOMIMaHIi CIif
MiITPUMYBATH IIEH CETMEHT Ta PO3BUBATH.

Komrmanis 3aBXau HaMara€TbCs JOTPUMYBATUCH
TPEH/I1B Ta HOBUX TEHJICHIIIN, SIK1 BIPOBAKYIOTHCS Ha
pUHKY, TOMY BIOINOBIZHO JO I[bOro, Oyne
PO3pOOIIATHCS HOBa KaTeropis, o Oyae OKpeMOo
T'UIKOI0 Y MOPTQei TOBapiB KOMMAaHIi.

Tox, aig Toro, mo0 noyatu po3poOISITH HOBUIA
TOBAp, CJIiJl BU3HAYUTH TOJIOBHE — MeTy. BuzHauusim
Ta YITKO OXapaKTEPHU3yBaBIIU METY, MU TIOYHHAEMO
PO3pOOJISATH HOBUI TOBAp, CHUPAIOYUCh HAa OCHOBHI
eTanu [5]: mepmuii eTan — TeHepyBaHHA 17ei; APyTrHid
eTan — BiAOIp 1€l Ta nmepeBipka 3aayMy; TpETIH eTam
— pO3poOJIeHHS KOHIEMIIi 11el; YeTBEepTU eTarn -

pPO3pOOJICHHST CTpaTerii MapKETUHTY; I SATHH eTam —
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po3poOieHHs  Oi3Hec-TUTaHy; IWIOCTHHA  eTam  —
pO3pOo0JIeHHS TOBApy; ChOMHUI €Tan — BUIPOOYBaHHS
HA PpUHKY; BOCBMUW e€Tam —  PO3TOPTAHHS
KOMEPILIMHOTO BUPOOHUIITBA.

[IpoananizyBaBi AaHl, K1 ONUCYIOTh IPOIIEC
BHUBEJICHHS HOBOTO TOBapy, MO>KHA CTBEPIKYBaTH, IO
Il CTpaTeTisl € MOCTaTHhO CKJIAJHOIO, 13 3HAYHUM
BUKOPUCTAHHSIM K  IHTCJIEKTYaJlbHUX, TaK W
¢iHaHcoBux pecypciB. Tomy Bkpall HEOOX1AHO
CIIOYaTKy BU3HAYUTH YiTKI I, SIKUX KOMMaHisa Oyje
MPUTPUMYBATHCS, Ta BIAMOBIIHO Ma€ HaMIp JTOCSATTH B
KIHIII, @ TAKOXK OXapaKTEPU3yBaTH 3aBJIaHHS PO3POOKHU
Ta BUBEJICHHS HOBOTO TOBapy Ha PUHOK. AJjie mepen
TUM, K 3aIlyCKaTH TOBap B MacOBE BHPOOHMIITBO Ta
BKJIQJIaTH KOILITH HA MPOCYBaHHS, HEOOX1THO TPOBECTH
MapKeTUHTOBE  JOCHIJDKEHHS, U1 OTPUMAaHHS
JIOCTaTHBOT'O 00CATY aKTyalibHOi 1H(opMalii, 106
MaKCHUMaJIbHO TOYHO OIIHUTH €(QEKTHBHICTh Ta

JOIIBHICTh TAKOTO BIPOBAIXKEHHS.
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JIi1st iboT0, HEOOXITHO TIOCTABUTH YITKY IT1JTH 200
Tl JTOCHI/PKEHHS, HANpHUKJIaj: aHalli3 CTaHy Ta
CTPYKTYpH  PUHKY  KOHJIUTEPCHKUX  BHUPOOIB,
KOHKYPEHTHOTO  CEepeOBHINIAa Ta  BHU3HAYCHHS
JIOLIIBHOCTI pO3pOOJICHHS Ta BIPOBAKEHHS HA PUHOK
HOBOT'O TOBapy MIETUYHUX KOHAUTEPCHKUX BUPOOIB.
Tox, pgetamizyeMo 1iIb JOCHIIKEHHS  3a
JIOTIOMOTOK0  CIUCKY  HeoOxigHoi  iHdopmarlii,
BH3HAYAEMO 3aBAAHHS JOCIIHKCHHS:
- AHayi3 puHKY KOHJIUTEPCHKUX BUPOOIB B YKpaiHi.
- AHaji3 KOHKYpPEHTIB Ha PHUHKY KOHAUTEPCHKUX
BHUPOOIB.
- JlocmauTy CTaBICHHS CIIOKHMBAadiB A0 KOMIIaHIi
«bKK», sik BOHM HOTO CIIPUIMAIOTh.
- AHami3 cno)kuBaviB: BU3Ha4YeHHs [{A, BU3HAUEHHS
KputTepii BHOOpPY, KIIOUOBI CIOXHBYI MOTHBH,
yHoJ100aHHs Ta MOAEIb TPUIUHATTS PIlLIEHHS II0]10

KYIIBJI MPOAYKIIii.
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Jami, Mu [eramizyeMo Ll 3a JOMOMOIOI0
po3p0o0JIeHHS OJIOKIB MONTYKOBUX MUTaHb. Hampukian,
«AHani3 KOHKYPEHTIB Ha PHUHKY KOHIUTEPCHKUX
BUPOOIB YKpaiHu»:

1. XrTo Hami npsimMi KOHKYPEHTH?

2. Slka 1iHOBa Ta TOBapHAa TOJITHKA V
KOHKYPEHTIB?

3. CuibHi Ta c1abKi CTOPOHH KOHKYPEHTIB.

[Ticnst Toro, sik Oy0 BU3HAYEHO I[1JIb Ta 3aBJaHHS
JOCIIDKEHHS, HeOOX1THO CIUIaHyBaTH SIK came Oyjie
30UpaTucs J1aHHi, CKIJIbKM Yacy HEOOX1THO sl 300py
Ta aHali3dy OTpuMaHoi 1HGopMalii ¥ HamucaHHS
BHCHOBKIB Ta PEKOMEHJAIN - pPO3pOOISAETHCS X1
JOCIIIKEHHS:

1. I[IpoBenenHs KaOIHETHUX JTOCIIIKEHD:
a. Oxapaktepu3yBaTH KapTUHY, sKa BiIOyBaeTbCA

HAa PUHKY KOHJUTEPCHKUX BUPOOIB; BHUILIUTH

OCHOBHI ~ TpeHJM, SKUX HEoO0XigHO Oyze
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OPUTPUMYBATHUCh,  aHami3  (akTopiB,  WIO
BILJIMBAIOTh HA PUHOK 1 T.J.

b. BuokpemiieHHS OCHOBHMX KOHKYPEHTIB, iX
XapaKTePUCTHKA; BH3HAYCHHS CIA0KUX\CHIIBHUX
CTOpIH 1 T.J.

C. ®opMyBaHHs BUCHOBKIB.

2. [IpoBenenns Gpoxyc-Tpym:

a. [linzrotoBka 110 mpoBeneHHS  (POKyC-TPYIL:
BHU3HAYAEMO, 32 JOTIOMOTOI0 SKUX MPOCKTUBHUX
METOMIB  Oylne NpOBOAUTHCH (HOKYC-TpyIH,
dbopmyemMo Ta OOTPYHTOBYEMO CKJIaJl YYACHUKIB,
CKJIQZJAEMO AHKETHU Ui B1IOOpPY PECIOHJCHTIB,
rOTYeMO Traij (hOKyC-TPYII.

b. Binbupaemo kanmuaaris, 30upaemMo Gokyc-rpymnu
Ta TMPOBOAMMO OOTOBOPEHHS:  YIOJIOOAHHS
CIIOKMBAYiB, 3a SKUMH KPUTEPIIMH BOHU
BUOMPAIOTh MPOAYKI[IIO, TOBAPU SIKUX KOMMaHIN

qacTile KymyoTh 1 T.J.
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C. AHami3  OTpUMaHUX  JaHuX, (POPMYBaHHS
BHCHOBKIB Ta PEKOMEH/AI MO0 MOAAIBIIOTO
CKJIQJIJaHHS QaHKET JIJIsl ONUTYBAHHS.

. [IpoBeieHHS ONTUTYBAHHS:

a. CkiazaHHs aHKeET.

b. ITpoBenenus 6e3nocepeIHbO camoro
aHKETyBaHHS.

C. AHalmi3 OTpUMaHUX JaHUX Ta (popMyBaHHs
MOPTPETY IUIBOBOTO cerMeHTy. DopMyBaHHS
BHCHOBKIB Ta PeKOMEHAIIIH.

. BusHaueHHsT ~ pHU3HKIB\IIEPCIIEKTUB  BUBEICHHS

pPO3pOOKHU Ta BUBEACHHS HOBOTO TOBapy 3 BHXOJI0M

Ha HOBUU CETMEHT PUHKY.

. Po3paxyHok Oro/KeTy, 1040 pO3pOOKH TOBapy Ta

BUXOJly Ha HOBHI CEIMEHT.

. EkoHomiuHMi1 aHami3 mnpuBaOIMBOCTI IJIBOBOTO

PHUHKY.

. Po3paxyHOK TepMiHy OKyIHOCTI HOBOT'O TOBAapy.

. HanmucanHst BUCHOBKIB Ta peKOMEHIAIIH.
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OTxe mpaBwIbHa po3poOKa HOBOTO TOBApY
0araro B YOMY IIOJICTIIYE JIOCSATATH ITOCTaBJICHUX
IiIJIeH, aje mepeq TUM € HEOOXiTHICTh B MPOBEICHHI
MapKETHUHTOBOTO JOCIIKEHHS JUIsl OCTaTOYHOTO
MIITBEP/KEHHSI T1MOTE€3W — BUTITHOCTI PO3pOOJICHHS
Ta BUBEJCHHS HOBOTO TOBapy HAa PUHOK TSI KOMIIaHii.

Cnucox Jgireparypu:
1. lepxaBHa ciryx06a cratuctuku.URL:

www.ukrstat.gov.ua

2. Tennenmii 3mopoBoro xapuyBaHHs Ha 2021 pik.
URL.: https://tsn.ua/lady/zdorovye/zdorovyi-obraz-
zhizni/tendenciyi-zdorovogo-harchuvannya-na-
2021-rik-1700415.html

3. MapKkeTHHTOBI TMEpPCHEKTUBU PO3BUTKY PHHKY
JETHIHUX KOHJIUTEPChKUX npoaykriB.url:
http://journals.khnu.km.ua/vestnik/wp-
content/uploads/2021/01/35-20.pdf


http://www.ukrstat.gov.ua/
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4. Jliaber B VYkpaini.URL:
http://ssmp.health.kiev.ua/index.php/poradi-
likarya/550-diabet-v-ukrajini

5. Kortmep ®. MapKeTUHIOBUI  MEHEIKMEHT:
nigpyunuk / Kotnep ®., Kemnep K.JI., [TaBiaenko
A.®. - K.: BugaBHuIITBO «X1MIKecT», 2008 — 720c¢.

IHANKATOPHU IS AHAJII3Y
HAIIPAMIB YIOCKOHAJIEHHA
TOBAPHOI NOJIITUKHU TOB «BJOK
JTI» HA PUHKY IIMAJIEP YKPATHU

Ceitnana MEJIBEJIOK
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CT. BHKIIL., K. €. H. Okcana YEPHEHKO
HarionanbHuil TeXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBCchKuM MOMITEXHIYHUHN 1THCTUTYT M. [rops
CiKOpCBKOTO»

E-mail: sveta.medvedok@gmail.com

[manepy € OAHMM 3 HAWUOUIBII MOMYJSAPHUX
03700 TIOBAJILHUX MaTepialliB Ha PHUHKY YKpaiHu.
XKureni Hamoi KpaiHM HaJalTh IEpEBary JTaHOMY
croco0y JEKOpYyBaHHS CTIH BJIACHOTO IOMEIIKAHHS
yepe3 MOro JIOCTYIHICTh, IMIBUAKICTh Ta JIETKICTH Yy
HaHECEHHI. BianoBigHO, NWHAMIYHO 3pOCTAa€E PUHOK
mmanep. B Ykpaini Hapasi npairoe 28 mianprueMcTB-
BUPOOHUKIB IMajiep, HAWUOUIbIILY PUHKOBY CHITY
MaloTh S5 cnemiamizoBanux mianpuemcts: [IAT
«KoprokiBceka DTII», 3AT «Emem», 3AT CII
«JIainmpomaitny, TOB «Cuntpay, TOB «bmnok JITay.

[Mmanepna ¢adbpuxa TOB «bmox JIT/» aie Ha

puHKY 3 1994 poky 1 crienianizy€erbcs Ha BUPOOHUIITBI
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penbeHUX MIajgep, SKi BUTOTOBISIOTHCS CITOCOOOM
rbokoro apyky. [liampueMcTBO Mae cydacHe
BHCOKOTEXHOJIOTIYHE oOnaiHaHHS, BUPOOJIsIE
MPOIYKIIIFO 3TITHO BCTAHOBJICHUX CTaHAAPTIB SKOCTI,
o0 3a0e3MeYyroTh BUCOKI TEXHIYHI XapaKTECPUCTUKH
npoaykuii. Kpim toro, TOB «bnok JIT/» nepuie
MIIIPUEMCTBO B YKpaiHi, 110 OTPUMAJIO €KOJIOTTYHUI
ceptudikaT Ha IIMajepu BIacCHOro BUpOOHHIITBA [1].
B pesynbrati SWOT-ananizy Oyno BHUSBIEHO, IO
toBapHa mnomituka TOB «baox JITH»  moTtpebye
YIOCKOHAJICHHS.

3a BuzHaueHHsM KyOummnoi H. C., «ToBaphHa
MOJIITUKA — 1€ CYKYMIHICTh Jii CTOCOBHO (pOPMYBaHHS
Ta yIPaBJIiHHAS TOBAPHOTO ACOPTUMEHTY, TTOKPAIICHHSI
AKICHUX XapaKTEePUCTHK TOBapy 3TiAHO 3 MoTpedamu
CIIO’KMBAYIB, MIJBUIIEHHS KOHKYPEHTO-CITIPOMOXKHOCTI
TOBapy Ha BCIX eTalax >XUTTEBOTO ITUKIY TOBapy ,
BBEJICHHS HOBUX TOBapiB Ha PUHOK Ta BUBEICHHS 3

HBOT'O TOBapiB, IO HE BIANOBIJAIOTL MOTpeOaM
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cnokuBauiBy [2]. JlaHe BU3HAYECHHS OXOILIIOE
CTPYKTYpPY MAapKETUHIOBOI TOBAapHOI MOJITHUKUA Ta
OCHOBHI 11 3aBJIaHHS.

AHami3 TOBapHOi TMOJITHKH  MiANPUEMCTBA
nepeadayvae ii po3ris 3 Pi3HUX IMO3UIIN: TOBAPHOTO
PUHKY, TIONATY Ta MPOIIO3UIIii HA HBOMY; CTIOKHBUHX
BIOJ00aHb; TOBApHOI MOJITHKKA KOHKYpeHTIB. MeTta
aHaji3y TOBapHOI MOJITHUKH — OIIHKA BIJMOBIAHOCTI
€JIEMEHTIB TOBAPHOI MOJITUKHA NOTpeOaM 30BHIIITHBOTO
PUHKY Ta €KOHOMIYHMM CIIOJIIBAHHSIM  CaMOTO
M1IITPUEMCTBA.

Y po6oti Jlabypueoi O. 1. posrasgaeTscs
npoliec IJIaHyBaHHS Ta peaizalilii MapKeTUHTOBOI
TOBApHOI NOJITUKH [3]. BiMOBIIHO 10 HHOTO PIILICHHS
IpO BHECEHHA TIEBHUX ACOPTUMEHTHUX  3MiH
OpUMMAalOThCSl HA TMIACTaBl Pe3yJIbTaTiB  aHAII3y
ICHYI0YOT'0 TOBAPHOT'O ACOPTUMEHTY Ha MIANPUEMCTBI,
a TaKOX 30BHINIHHOTO CEPEIOBHINA: PUHKY B IIJIOMY,

CHOXKMBadiB Ta KOHKypeHTiB. Ha ocHOBI pgaHOro
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MiIX0Ty OYyJ10 pO3p00OICHO 3aBAAHHS JOCIIIKEHHS JIJIs

xommnanii «bmok JIT/I»:

- OCHOBHI TEHJICHIII PUHKY IIIajep, PIBEHb
MOTHUTY;

- CyYacHl TPEHJHW y PEMOHTI Ta 03100I0BaHH1
CTIH;

- edexTuBHicTh TOBapHOI nomiTHkK TOB «bnok
JITD»: E€KOHOMIYHA  pPEe3yJIbTaTUBHICTH,
ONTHUMAJIBHICTh ~ TOBApHOTO  TOpTderto,
PUHKOBA CTIHKICTb, CTYMiHb BHUKOPHUCTAHHS
BUPOOHUYOT TTOTY>KHOCTI, PIBEHb PECypCHOTO
3a0e3ne4eHHs, CTYMHb  BHUKOPUCTAHHS
IHHOBAIIIH;

- TOBapHa MOJIITUKA KOHKYPEHTIB ((popMyBaHHS
ACOPTUMEHTY, TOKAa3HUKW SKOCTI IImanep,
JIN3aiiH, TOPTrOBl MapKH, CEPBIC);

- XapaKTepHCTHKA TIOBSAIHKM Ta MOTHBAIlIN
CIOKMBAYiB LINaNep, iX BIOAOOAHHS, KpUTEpIi

BUOOpY TOBapy.
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Otpumana iHpopMalliss Oyae BUKOPUCTaHA MIJis
pO3pOOKH  pEeKOMEHJalld 00  YIOCKOHAJICHHS
TOBAapHOi MOJITUKUA JTOCHII)KYBAHOTO IMIJIPUEMCTBA.
30kpema, HeoOX1AHOCTI BUBEJACHHS HOBUX TOBapiB Ha
pUHOK, Moaudikaiili Yd eNiMIHyBaHHS HasBHUX;
HEOOX1AHOCTI PO3LIMPEHHSI, MOTJIMUOJECHHS Ta 3MIHU
Mep10IUYHOCTI] OHOBJICHHS ACOPTHMEHTY;
HEOOXIJTHOCTI Ta MNUIAXU TMOKpAIICHHS MOKa3HUKIB
KOHKYPEHTOCIPOMOKHOCTI IIIajiep; HeoOX1JHOCTI Ta
HampsIMM 3MIH Yy T[HTaHHI TOPrOBUX  MapoK,
MOKpAIEHHS X TMO3MWIlIH; HANPsSMU BIOCKOHAJICHHS
In3aifHEPCHKUX OPOPMIICHb TIOJIOTEH, a TaKOX JI0- 1
IiCIIs TPOAAKHOTO CEPBICY.

Cnucoxk Jgireparypu:

1. Odiuiviauit cait komnauii "biok JIta". URL:
http://oboi-block.com/about-us

2. Kyoummua H. C. Crpareriuni Opi€eHTHPHU
PO3BUTKY TOBAapHOI TMOMITUKU. EKOHOMIYHUN

BicHUK HTVYY «KIIl» : 30ipHUK HayKOBHX
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mpare. 2011, Ne 8. C. 363-368. URL:
https://economy. kpi.ua /uk/node/303

3. JlabypueBa O.I. OcoGauBOCTI MapKETHHTOBO1
TOBapHOi  MOJITUKH  MTIANPUEMCTB  JIETKOI
IPOMHUCIIOBOCTI. BicHuk CyMcbKOro
nepxkaBHoro yHiBepcurety. Cepis ExoHOMika.

2008. Ne 1. C. 43-51.

BUBIP EOEKTUBHOI 35YTOBOI
CUCTEMMU IJid INIAITPUEMCTBA

ITapxomenko Poctucnas
K.¢.H., cT.BuK. €srer THITELIbKUN
HauionanbHuil TeXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBchKMii MOMITEXHIYHUHN THCTUTYT 1M. [rops
CikopChbKOTO»

Email: gn.i.vital@gmail.com
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Koxxne migmpueMcTBO B PI3HMM mepion
CBOTO ICHYBaHHS 3IIITOBXYETHCS 3 TPOOIEMOIO
e(eKTUBHOCTI 30yTy, 3aJJal0UUCh MUTAHHSAM SIKUW THI
30yTOBOI1 CHUCTEMU € HAMOLIbIII aKTyalbHUM B YMOBAax
KOHKpETHOro mianpuemctBa Jljigs BUOOpYy crpaterii
MiBUIIEHHS ~ €(pEeKTHUBHOCTI  30yTy  CIOYaTKy
HEOOXITHO BU3HAYUTH MOHATTS 30yTOBOI JISJILHOCTI.
3a BusHaueHHsMm JI. bamabGanoBoi, «30yToBa
JISUTBHICTh - 1€ CHCTEMa Oprasizaiii MpoCyBaHHS
MPOJYKLIi, Opl€EHTOBaHa Ha 3aJI0BOJICHHS TOTpEO
MOKYMIIB 1 oOJepXaHHS MPUOYTKY Ha OCHOBI
dbopMyBaHHSI MOMUTY 1 CTUMYJIFOBaHHS 30yTy». [1]

Icnye nexinmbka crocoOiB JOCTaBKH TOBapy
n0 crnoxupava. [liAmpueMCTBO MOXKEe CaMOCTIHHO
JIOCTaBUTH MPOAYKIIi0, 800 BUKOPUCTOBYIOUU TIEBHY
KUIBKICTh 30yTOBUX KaHamiB. PO3pI3HAIOTH mpsiMi
KaHaJld Ta HE MpsAMi: OAHO-, JIBO- Ta TPHU PIBHEBI

KaHaju po3noainy. [2]
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st dpopmyBaHHS HaWOUTBIT e()EKTUBHOT
30yTOBOI CHCTEMH B yMOBaX OKPEMOTO MiAIPUEMCTBA
HEOOX1IHO TMPOBECTH JOCTiKeHHs. Bubip cucremu
30yTy 3aJIeKUTh HANpsSIMy BiJl IJIEH MiAMPUEMCTBA,
chepu 3alHATOCTI, (PIHAHCOBUX PECYPCIB, HASBHOCTI

KJIIEHTCHKOI 0a3u, BUy PUHKY.

PosrnsnyBum cucremy 30yTy Ha NPUKIAIL
kommanii TOB «SystemGroupy», sika mpaitoe Ha
IPOMUCIIOBOMY PUHKY, OYJI0O BUBHAYEHO, 110 KOMIIaHis
HE Ma€ 3HAYHMUX (PIHAHCOBUX PECYpCIB Ta CTaBUTH 3a
METy YTpPUMaHHS BIJIACHOI KIIIEHTChKOI 0a3u Ta
3aJly4eHHs] HOBUX KII€HTIB. B ymoBax 3pocTarouoro
PUHKY BEJIMKAa KUIbKICTb MOCEPEAHUKIB MOXE CTaTH
JI0JaTKOBOIO TmepeBaroto. Hes3Bakairoun Ha meBHI
JOJIaTKOBl BUTpPaTH Ha MPOMIXKHI 30yTOB1 KaHaJHW,
MIATPUEMCTBO MOXE OTpPUMATH OUIBI MPUOYTKH,
PO3IMIMPUBIIM MEX1 NPOAAXKY MPOAYKIii. 3 i€l
METOI HEOOXIJHO IIyKaTh TOPTOBUX IMOCEPEIHUKIB

JUTst peaizarili 61IbII01 KiTbKOCTI MpoayKIilii. Takumu
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MOCepeTHUKAaMU  MOXYTh OyTH  CIemiaii3oBaHi
MarasMHd, a TaKoX  IHTepHET-pecypcH,  sfKi
CIIeLIaTI3yIOThCSl Ha MPOJaXKl TEXHIKM JTaHOTO BHUY.
ToOTO, pEeKOMEHIYEThCS  CTBOPEHHS  0OaraTtbox
OJIHOPIBHEBUX KaHAIIB PO3MOJLIY JJId PO3aApiOHOT

TOPTIBIIL.

JUtst ManuX MPOMUCIOBHUX MiANPUEMCTB, SIK1
CTaBJIATh 3a METY YTPUMaHHS HasBHOI KIIE€HTCHKOI
0a3u, aKTyaJlbHUM € BUKOPUCTYHHS IpPSIMHX KaHaiB

MpoJIaxy (KaHaliB HYJbOBOTO PiBHS).

JI71st TpOMUCIOBUX MIANPUEMCTB, SIKI MAlOTh
3HAYHI PEeCypCcH Ta 3aBJaHHS CTAaTU JIJEPOM PHUHKY,
PEKOMEHIYEThCS  CTBOPEHHSI  BEJMKOI  KUIBKOCTI
OararopiBHeBUX (2- Ta  3-piBHEBMX) KaHAJIB
PO3MOILTY, IO 3HAYHO PO3IIUPHUTH BiIOMICTh TOPTOBOT
MapKH KOMIIaHii SIK cepe]l KIHIIEBUX CIMOKUBAYiB, TaK 1
cepen mocepeaHukiB. s cama cTparteris akTyaibHa
JUIsl OUTBIIIOCTI CePeIHIX Ta BEJIUKHUX MIJANPUEMCTB Ha

CIIO)KUBYOMY PHUHKY.
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[licns BuU3HAYEHHA HANNPUBAOIMBIIIOrO
BapiaHTy JJid MIAIPUEMCTBA HEOOXIJHO IPOBECTH
ONMHUTYBAHHS Cepell CIOXHUBAa4YlB TMPO 3PYUHICTh
BUKOPHUCTaHHS 00paHOi cucTtemMu 30yTy, Ta IMPOBECTHU
pPO3paxyHKH IIOJ0 EKOHOMIYHOI BHUTOAU OOpaHol

30yTOBOI CUCTEMH.

[Ticns IIPOBEICHHS pPO3paxyHKiB
CTBOPIOETHCS OCTATOYHHUN CIHUCOK 3 MOKIMBUMHU
BapiaHTaMu CHUCTeMH 30yTy, pPO3MIIICHUMH Bij
HalOIbII CIPUATIUBOTO JO HAUMEHII CIIPUSATINBOTO.
B pesynbpraTi KOMmaHisi poOWTH BHCHOBOK IIIO/IO

(opMyBaHHS CUCTEMHU 30YTy.

Bukopucrana jgireparypa
1. bana6anosa JI.B. VYmnpasainHa 30yTOBOIO
MTOJTITHKOIO: HaBYaJbHUM TMOCIOHHMK [Tekct] /
JI.B. bama6anosa, II. Murpoxina — K.: I[VIJI,
2011. — 240c.
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2.

Mnumuk. C. YopasniHHsa 30yTOBOIO TISIBHICTIO
nignpuemcta / C.llmwmk // Tamuubkuii
ekoHOMIYHMI BicHUK. — 2012. — Ne4(37). —
c.88-95 - ( 3arampHi mMpoOJIEMH E€KOHOMIKH Ta

cy0’€KTIB rOCIIOIaPIOBAHHS ).

BUBIP KAHAJIY PO3IOILTY JIJISA

MIANPUEMCTBA «<METJIAHH ITPO»

HA PUHKY KOMEPHINHOI

BEHTWJISIIII YKPAITHI

Bikropis [TACITYHUK
K. €. H. Okcana YEPHEHKO

HauionanbHuil TeXHIYHUNA YHIBEPCUTET YKpaiHU

«KuiBchKMii MONMITEXHIYHUHN IHCTUTYT 1M. [rops

CikopCbKOTO»
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[anycTpis CUCTEM BEHTHIISIII] Ta
KOHJUIIIOHYBaHHS MOBITPS AMHAMIYHO PO3BHBAETHCH,
BiIoOpa)karound TEHJCHINT Cy4acHOTro OyiBEJIbHOTO
puHKy. [ligBUIIEeHHS BUMOT 10 €Heproe(eKTUBHOCTI
OyniBeib, peamizaiis JepKaBHOI MOJITHKHA B cdepi
OXOpPOHHM TMpaill BOJHOYAC 3 TIJBUINCHHSIM PIBHS
0013HAHOCTI MpPO SAKICTh MOBITPA, IKUM MU JHXAa€EMO B
NPUMIIIICHH], ChOTOJIHI HAaJalTh HOBOTO 3HAYEHHS
BeHTW AN, KOHKYpeHIlisi Ha PUHKY 3aroCTPIOEThCS,
BiIOyBaeThCcsl (pparmeHtanis. LliHM Ha cHUpPOBUHY
MOCTIHHO 3POCTAIOTh, & KypC BAIIOT € HECTAOUIbHUM,
TOMY BUPOOHHUKH MOTPAIUISIOTh Y CKIIATHY CUTYAITITO.

TOB «Metmnaiin [Ipo» — komnaHis, sika 3A1MCHIOE
KOMILJIEKC TIOCIYT, TIOB'SI3aHUX 3 PO3PaXyHKOM,
POCKTYBaHHSIM, BHUTOTOBJICHHSIM, MOHTAQXEM Ta
00CITyrOByBaHHSM CHCTEM BEHTWJIAIII, acmipaiii Ta
KOHJIMIIIIOBaHHSL PI3HOI CKJIagHocTi. [limnmpueMcTBO
OpraHi3OoBy€ CBOIO JiISUTBHICTH 37€OUTBIIOTO Ha

IPOMUCIIOBOMY PUHKY Ta CIIBIPAIIOE 3 MOHTAXKHUMHU
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Ta MPOEKTHUMH opraHizaiismMu. Kpim Toro, komnaHis
BUKOHYE  OKpeMi  3aMOBJIGHHS s 0dQicCiB,
aJMIHICTpaTUBHUX OyJiBeJIb, Mara3uHiB Ta TOPTOBHUX
KOMILJIEKCIB, Kade Ta pecTOpaHiB, TOTENIB, 3aKIaIiB
OXOPOHU 3/I0POB’sl, CHOPTUBHUX LIEHTPIB, CKIAJACHKUX
MpuMileHb Too. CerMeHT KOMEPIiHOT BEHTUJISALIIT €
NpUOYTKOBUM JUIsl KOMIIaHii, aje poboTa 3 HHUM
HEJ0CTaTHbO PO3BUHEHA, TOMY KOMIIaHisl Ma€ 32 METY
MpaIlOBaTH y IIbOMY HaIpsiMi Ta po3pOOUTH BIIACHY
30yTOBYy cuctemy [1].

Tox, oAHIEIO 3 HAWBAXKIIMBIIIKUX YHIPABIIHCHKUX
npo0JseM, sIKi Hapa3l akTyallbHI JJIsl MIJIPUEMCTBA, €
noOymoBa 30yTOBOi Mepexi, sSKa MaKCHMaJIbHO
OXOIUTIOE NUJIBOBUM PUHOK, uepe3 sKy 30yT Oyne
OPOXOJUTA  IBUJAKO Ta  €(PEKTUBHO  3TITHO
MOXJIUBOCTEH BUPOOHMUYWX TMOTYykHOCTeH [2]. [lpm
noOyA0oBi 30yTOBOT Mepexki 30yTy KaMIlaHis Mae
OpIEHTYBaTUCS TIEpII 3a BCE Ha peajbHl I Ta

3aBJaHHs, AKI OyJuW Teped HEK TMOCTaBJEHI, apKe
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3aBAaHHSAM 30yTy € Tepim 3a BCE MO3UTHBHUI
MOKa3HUK PEHTA0EIbHOCTI, SIKUW BU3HAYAE PE3YIIbTATH
poOOTH KOMIIaHI].

Bituusnsani Haykosui [TaBnenko A. @. ta Boituak
A. B. npu moOynoBi KaHaIIB pPO3MOJAUTY TOBapy
MIPOTIOHYIOTh BIATIOBICTH HA TPHW TOJOBHHX IMHTAHHSI
[3]:
1. Slkwuit kanan po3noairy 3ade3nedye HalO1IbII TOBHE
OXOIUICHHS IIbOBOI ayAUTOP1i?
2. Slxkuii xaHanm pO3NOAUTY HAMTIMIIE 3aI0BOJIbHUTH
MOTPEOU IITLOBUX CIIOKUBAYIB?
3. Slkuit kaHa PO3MOALITY MOXKE 3a0€3MEeYUTH KOMIIaHii
HAWOUIBII MPUOYTKHU?

Jlns mignpuemctBa «Metnaiin [1po» BiamoBial Ha
Il MUTaHHS OyJW OTpPUMAaHI aBTOpaMU B PE3yJbTaTi
CUTYaLlIHOTO aHaJI3y:
1. 3 Merow [OCATHEHHS HaWOUIBII ITOBHOTIO
OXOTUICHHS IIJIbOBOTO PUHKY BU3HAYAETHCS IMIUIBHICTh

posnoauty. Kommnanii «Metnaiin [lpo» Ha puHKy
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KOMEPIIIHHOT BEHTWJIAII] BIACTUBHMA EKCKIFO3UBHUI
a00 BUKJIIOYHUM PO3MOMAUI, SIKMM XapakKTepHUU IS
pOJaXy JOPOTUX Ta CHeEliaigi3oBaHuX ToBapis. JlaHa
CTpaTeris CpsIMOBaHa Ha PO3BUTOK MIITHHX 3B’ S3KiB 31
CIOXKMBa4aMH  Ta  1I€aJIbHO  MIAXOAWTH  JUIS
MIPOMHCIIOBOTO PUHKY.

2. CmoxuBauaM Yy JaHOMY CETMEHTI Ba)KJIUBE
HaJaHHS  OCOOMCTMX  KOHCYJIbTAIlli,  CEPBICIB,
npoektyBaHHs. [Ipsamuii kanan 30yTy Mae 3a0€3MeUUTH
3pYYHICTh TAKMX KOHTAKTIB MIDX CIIOKMBa4YeM Ta
komnaHiero. OTxe, JIsI KOMIIaHIT € aKTyaJlbHUM
BUKOPUCTAHHS MPSMOTO KaHATY PO3TOILTY.

3. Ilpm 3acTocyBaHHI KaHaidy HYJbOBOTO PIiBHA
KOMITaHisl MiABUIIY€ BHUTpPAaTH HA MApKETUHI, Ha
yTPUMaHHS CHEIaiicTiB 31 30yTy TOINO, aje MpH
BOMY I1IBUILLYIOTHCS MPUOYTKM KOMITaHii 32 paXyHOK
MOXKJIMBOCTI HaJIaHHS CEPBICIB Ta JOAATKOBUX MOCIYT
cnoxkuBadaMm. O0csaru 30yTy KOMMaHii CKOPOUYIOThCS

Yyepe3 BUCOKI HAIIHKM MOCEPETHUKIB, TOMY PO3pOOKa
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IPsIMOTO KaHaly 30yTy € IOIUIBHOIO.

[Tpu po3po06iii Bi1acHOT 30yTOBOT Mepeki BaXKJIMBO
BpaxoByBaTH 1i EKOHOMIYHY e(QEeKTHBHICTh. [l
MPOBECHHS  OIIHKKM  €KOHOMIYHOI  JOIUIBHOCTI
pO3pOOKH BIIACHOI 30yTOBOI MeEpeki IMOPIBHAEMO
npuOYyTOK 10 Ta micis ii BnpoBamkeHHs. HeoOxiaHo
CIIPOTHO3YBaTH  PO3MIpM  YHUCTOTO  JOXOIy Ta
coOiBaptocTi  peamizauii. Takum  4YUHOM, MH
po3paxyemMo mnpuOyTOK KOMMaHli 10 Ta Mmicas
BIIPOBA/PKCHHSI  BJIACHOT 30YTOBOI CHCTEMH  JUJIst
MOPIBHSAHHSA. SKII0 MpUOYTOK Micias il BIPOBAIKEHHS
Oyae OUTbIIMM HIXXK MPUOYTOK A0 BIPOBAIKEHHSI, TO
MOXHa BBakaTu (opMyBaHHS BIACHOI 30yTOBOI
cucteMu Juisi komnanii «Metnaiin [1po» eKOHOMIYHO
JOITBHHUM.

Jlnst  Ttoro, 1mo0 3amporOHYyBaTH KOHKPETHI
plllIeHHs JUIsl KOMIMaHIii, HEOOX1HO BU3HAYMTH, SIKi
MOTpeOr KIIEHTIB MOTPIOHO 3aJ0BOJLHUTH y MPOIIECi

KYIIBJII Ta AKUH QopMat 30yTOBOrO KaHay JO3BOJISIE
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e 3pooutu. OTxe, € HeOOX1THUM BUBUEHHS TIPOIIECY
KYIIBJIl SK 31 CTOPOHM KOMIMaHii, Ta 1 31 CTOPOHH
criokuBava. Ilicas Bu3HadyeHHs dopmaTy 30yTOBOTO
KaHaJly HEOOXIMHO TMPUHHATA PIMICHHS IIOJ0
opraHizaiii  TOYkH 30yTy 3  ypaxXyBaHHSIM
XapaKTePUCTHUK Ta yIOJA00aHb KIIEHTIB.

Cnucox Jgireparypu:
1. Odimiitamii caiit kommnaunii Metnaita [Ipo. URL:

https://metline.pro/.

2. Mmunuk C. YrpaBiinHs 30yTOBOIO TISITbHICTIO
mignpuemMcTBa // lanuubkuii €KOHOMIYHUN BICHHK.
2012. C. 88-95.

3. ITaBnenko A., Boiuak A. MapkeTuHr:
[Tinpyunuk / A. IlaBnenko, A. Boituak. Kuis: KHEY,
2003. 600 C.
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KOHKYPEHTHI IIEPEBAI'
O®DILIMHUX CTO HA

ABTOPEMOHTHOMY PUHKY
Banepis POMAHOBCBHKA. (cTyneHT)

K. €. H. Okcana YEPHEHKO (Buknagay)

HanionanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUM MOMITEXHIYHUHN THCTUTYT M. [rops

CikopCchKOTro»

UYepe3 30UIBIIEHHS KIIBKOCTI BUKOPUCTAHHS
ABTOTEXHIKM HA PUHKY 3POCTA€ KIJIbKICTh KOMIaHiMH,
IO CHEIiai3yI0ThCsl Ha TEXHIYHOMY OOCIIyrOBYBaHHI
Ta PEMOHTI JAHOTO BHUAY TpaHCHOPTy. biiblIICTH
TaKMX KOMMaHIA € Heo(IiiHUMU, B TOM dYac fK
kuibKicTh odimiiianx CTO Ha punky KueBa He
NepeBHIy€e cTa MiAnpueMcTB. KoxHe 3 HUX BIAETHCS

710 MAPKETUHTOBOT JAISTHHOCTI, 100 301JIBITUTH MPUTIK
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KIIE€HTIB Ta TMOKpPamuTH poOOTy Ha CBOEMY
1IPUEMCTBI.

[IutanHs AOUUIBHOCTI CTBOPEHHS OMIiIiiHOI
oprasizamii Ha pUHKY OOCITyTOBYBaHHS aBTOMOOLIIB
e HE po3rsaaiacs HAyKOBISIMU, ajleé BaXKJIMBO
PO3YMITH SIKI MAPKETUHIOB1 3yCHILJISI MOKYTh 3MYyCUTH
CHOXKHMBauiB MITH 10 o@iuiiHOT abdo HeodimiitHo1
CTaHI[li TEXHIYHOTO 0OCIIyTrOBYBaHHSI.

BaxxnuBo 3a3HayuTH, 110 ABTOCEPBIC PO3BUBAETHCA B
TPHOX HAIpPSIMKAX:

1. Mami «IIITTOJIBHI CTaHIIIi TEXHIYHOTO
00CITyroByBaHHS.

2. Odimifino 3apeecTpoBaHi KOMIIaHIi, 110 MOXYTb
CHeliali3yBaTUCS K HAa PEMOHTI OJHOTO BUIAY
TPAHCTIOPTY, TaK 1 HA PEMOHTI PI3HUX MapOK.

3. ®ipMOBI cTaHIIii, IKI PEMOHTYIOTh BUKIIFOUHO OJMH
BUJ  TPAHCIOPTY  BHUKIIOYHO  OPHUTIHAIBHUMH

3al4acTUHAMU JAHOI MapKU.
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['oOBHOIO  BIAMIHHICTIO  «IIAMOJBHUX»  Ta
odimiiHO 3apeECTPOBAHUX KOMITaH11 €
KJIIEHTOOPIEHTOBAHICTh. Y HEODIMINHUX KOMIIaHIM
BOHA OUTBII THY4YKa, MOXe OyTH MPUCYTHS 3MiHA I[IHU
Ha TOCIYTYy 4Yepe3 CTaBJICHHS 1O Kil€eHTa (3a3BUYail
Ipy3siM, poauyaM a00 3HAHOMHUM JIpY31B poOJIATHCS
OLITBII BHCOKI 3HMKKH, HDK KJII€HTaM, IO 3HAMIIIN
KOMIIaHil0 B [HTepHeTi), a 4ac Ha BUKOHAHHS POOOTH
HE pErIaMeHTOBAHHM, TOMY POOOTa MOKE 3aTATHY THUCS
Ha JTy’€ JTOBI'UU CTPOK.

Od¢imifini KoMmaHii, HaBMakW, MAalTh TOYHO
BHU3HAUCHY I[IHY, SIKa HE KOJIMBAETHCS B 3aJI€AKHOCTI B1J]
TOTO, XTO KIIEHT CTaHIll, BUKOHAHHS POOIT MOXKe
3aTPUMYBATHCh Ha JJOCUTHh HE3HAUYHUN TEPMiH, a TAKOXK
Ha caMii CTaHIIi HE JIOMyCKA€ThCS BUKOPUCTAHHS
HEOPHUTIHAJIBHUX JCTaNCH.

Otxe, BuOIp kmieHTamu Heodimiitnux CTO
0oOyMOBJICHHI TepII 3a BCE I[IHOIO Ta MOKJIMBICTIO

3aMIHUTH OJIHY J€Tallb, HE POOJITYM KOMIUIEKCHOTO
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peMoHTy aBTOoMOOUTsI. [IpoTe, depe3 myxke dyacTi
BUITQAKU IIOJIOMOK IIICJS TaKHX CTaHI[H, KII€EHTH
MOBEPTAIOThCA /10 O(IIiiHOI, MPOBIPEHOI YacoMm Ta
iHmMMA ToapMu, kommaii. [Ilo0 ximieHT 3aXoTiB
3BEpHYTUCA 70 OGIIIHHOI CTaHIii TEXHIYHOTO
00CIIyroByBaHHsI, Takli KOMMaHIi MOXYTh JOJaTH O
CBOT'0 aCOPTUMEHTY BUKOHAHHSI POMIKHUX POOIT, SIKI
HE TOTPEOYIOTh BEJIMKUX TPOIIOBUX Ta YacCOBUX
BUTpAT, a TAKOK TMOBUHHI HAroJIONIyBaTh Ha SKOCTI
BUKOHAHMX TTOCIIYT.

Jist  ycrmimHOro (yHKIIOHYBaHHS — OQIIIHHOT
CTO BapTto 3BepHYTH yBary Ha (h)OpMyBaHHS BIJHOCHH
3 KJIIEHTaMU, CTBOPIOBATH MPOTpamy JIOSIILHOCTI, a He
MPAITIOBATH K «KOHBEEP». 3 ypaxyBaHHSAM TOTO, IO
oQiIiiHI CTaHIl MPOXOASITh MEPEBIPKY HA SKICTh
BUKOHAHHS POOIT, MOXXHA Yy CBOiMl MapKETWHTOBIH
JISTTBHOCT] HAroJolIyBaTH Ha KBai(hiKOBaHICTh CBOIX
pOOITHHKIB, TIATBEP/KYIOUM CJIOBAa cepTUdIKaTaMu

SIKOCTI.
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JAOHIVIBHICTDH PO3IIUPEHHA
TOBAPHOI'O ACOPTUMEHTY

Annpiii CTEITTAHUYYK
K.¢.H., no11. Cepriit JJEBEJIEHKO
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HarionansHuil TEXHIYHMIA YHIBEPCUTET YKpaiHH
«KUiBChKUH MOTITEXHIYHUN IHCTUTYT iIMeH1 [rops

CikopChKOTO»

ToBapHMii aCOPTUMEHT € OJHIEI0 3 TOJOBHUX
CKJTAJIOBHX YCHiXy IimpueMcTBa. Moro posmmpeHHs
J03BOJISIE 30UTBLINTH npUOYTOK, 30epertu
KOHKYPEHTOCTIPOMOXKHICTb HiIPUEMCTBA Ta
3aJI0BOJILHUTH noTpeou OLIBIIOT KUJIBKOCTI
CIIO’KMBAYIiB.

IcHye O6araro miAXoAiB 10 TPAKTYBaHHS MOHSTTS
acoptumeHT. Cymenp O.M. Bu3Hauae TOBapHHI
ACOPTUMEHT, SIK JWHAMIYHUNA HaOlp HOMEHKIJIATypH
MO3ULINA (TUIIOPO3MIPIB, MAPOK, MOJIENEN) NMPOAYKIII,
KA KOPUCTYETHCS MOTEHIIMHUM MTOMTUTOM Ha PUHKY 1
3a0e3neuye ycminrHe QyHKIIOHYBaHHS MIAMPUEMCTBA
Ha JIOBry nepcrnekTuBy. OaHe 3 HaWOIbII CKIaJHUX
3aBAaHb II¢ €()EeKTUBHE YMIPABIIHHSI aCOPTUMEHTOM.

PimienHsa npo 30uTblIeHHST a00 CKOPOYEHHSI TOBAPHOI
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HOMEHKJIATYpU TIOBMHHE IPYHTYBaTHUCS Ha MIJIOMY
KOMILJICKCI MapKETHHTOBUX, (hiHaHCOBUX 1
cTpaTeriyHuX miaxomis [1].

PomanoB A.H. HaBoauTe HacTymHI eTamnu
Moau(iKallii aCOpPTUMEHTHOT O THUKHU

1. BuBYEHHS NOTOYHOTO Ta MEPCHEKTUBHOTO
MOMUTY, aHajli3 CIOCO0IB CIOXXKUBAaHHA TOBapy Ta
0CO0JIMBOCTEN MMOBEAIHKY CIIOKHBAYiB HA PUHKY.

2. Anani3 1 OlliHKAa TOBapiB, IO BUITYCKAIOTHCS
JTAHUM TIPUEMCTBOM Ta KOHKYPEHTaAMHU.

3. BUBYEHHS CTPYKTYPH TOBAPHOTO ACOPTUMEHTY
Ta BUKJIIOYEHHS 3 HHOTO HEMEPCHEKTUBHHUX TOBAPIB 1
BKJIFOUCHHS HOBHUX. BU3HaueHHS HOBUX HANpPSMKIB
BUPOOHMIITBA, fAKI 34aTHI ONTUMI3YBaTH CTPYKTYpYy
ACOPTHMEHTY.

4. Ananiz MOXJIMBOCTEH IO CTBOPEHHIO HOBHX
TOBapiB 1 BJIOCKOHAJIECHHS ICHYIOUYHMX 3 YpaxyBaHHIM

BHUMOT CIIOKHBAYiB 1 MOXKJIMBOCTEH BUPOOHUIITBA.
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5. Amamiz  pecypciB 1  MOXJIHBOCTEH
HIPUEMCTBA JIJI1 BUPOOHUIITBA HOBOT'O TOBapYy.

6. IlpoBeneHHss BUIPOOYyBaHb MPOAYKTIB, SKI
BXOJIITh B MOAM(DIKOBAaHUN TOBApPHUN aACOPTHMEHT.
[Topanpliie TeCTyBaHHS PUHKY MO KOXKHOMY 3 HOBUX
TOBApIB.

7. Po3poOka pexkoMeHAaIid s BUPOOHUYMX
1JIPO3/I1IiB HIITPUEMCTBA 3 MIPUBOAY
(yHKLIOHATBHUX XapaKTEpPUCTHK, CIIOKUBYUX
BJIACTUBOCTEH, SKOCTi, JU3aiiHy, IIHH, YIaKOBKH,
HalMCHYBaHHS 3 YypaXyBaHHSM BUSBIICHUX Ha
MOMNepeHIX eTanax o0CTaBUH;

8. AHamni3  3anpoBaPKEHOTO0  TOBAPHOTO
ACOPTUMEHTY, MOro OI[IHKA 1 BUSIBJIICHHS MOKJIMBHUX
KOpPUTYBaHb [2].

OTxe, TOBapHHM aCOPTUMEHT € OJHICI0 3
HAWBAKJIMBIIINX CKJIAJOBUX IISUILHOCTI KOMIIAHII.

Horo BuacHe Ta I[OI_[iJ'II)He YAOCKOHAJICHHA /103BOJISIE€
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30epiratu Ta 30UTBIIYBaTH NPUOYTKM KOMIIaHIi Ta

IIPOJIOBKYBATH 11 PO3BUTOK.

Cnmcok Jiteparypu:

. Cymennr O.M. ToBapHa iHHOBauiiiHa nmomtuka URL:

https://pidru4niki.com/1173101850424/marketing/upr

avlinnya tovarnim asortimentom

. CaBuenko K.A. Cragniuenko B.B. Onrumizaris
TOBApPHOT'0 ACOPTUMEHTY €proHOMIYHOI MpoAyKIlii / B.
B. Cragniuenko, K.A. CaBuenko // ExoHOMIYHUH
BiCHUK HallioHambHOTO TEXHIYHOTO YHIBEPCUTETY

Vkpainn «KuiBCbKUI TOMITEXHIYHUN 1HCTUTYT». —

2017. - Ne14. — C. 355-360.
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MAPKETHUHI'OBE JOCJII?>KEHHS

3APYBI’KHOI'O PUHKY
Batup TOUJIMEB
Kauo. exor. Hayk, ooy. Okcana KYJITHIY
XapKiBChKUI JIep>KaBHUM 010T€XHOJIOTTUHUN

YHIBEPCUTET

P03BUTOK CydacHOro CBITY B yMOBax IJ1I00abHOT
KOHKYpPEHIIi  aKTyali3ye MUTaHHS  yTpUMaHHS

PUHKOBHX MO3UIIN /1 mignpuemiiB. Onut kpain €C

o CTBOPEHHIO YMOB, 10 MOKPAILyOTh
KOHKYPEHTOCTIPOMOXKHICTb BXKE LIUPOKO
MEpENMAETHCS OKpEMHUMH KOMIaHIsIMH, ix

00’eHaHHSIMU. BUKOPUCTAaHHS LILOTO JOCBIY HaJae
CYTT€BI MO3UTUBHI PE3yJbTaTH B PO3IMIUPEHHI cepu
JiSTBHOCT1 @00 BUXOy Ha HOBUW pUHOK. BuUsBIEHHS
MOTEHIIINHUX MOXJIMBOCTeH (ipMU € OJHUM 3
HAWOJIBIII BaXKJIMBUX 3aBJIaHb peaizartii

KOHKYPEHTOCIIPOMOKHOCTI, 1[0 MOKHa 3A1MCHUTH 3a
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paxyHOK MDKHApOAHOTO MAapKeTUHTy. BupimeHHs
[[LOTO MUTAHHS JI03BOJISIE BCTAHOBUTHU BUTIIHY chepy
JTISJIBHOCTI 1  BHU3HAYUTH HAWOUIBII  MPUUHATHY
CYKYTIHICTh TPOTIOHOBAHUX TOBAPIB, MOKIUKAHY O1JIBIII
MIOBHO 3a/I0BOJIBHATH BCTaHOBJICHI abo chopMoBaHi
noTpeou.

BusBneHHsT HOBUX KOHKYPEHTHHX MOJKIIUBOCTEH
HAa  30BHINIHIX pUHKAaX MPUIYCKAE€  HACTYIHI

MapKETUHTOBI JOCTIIKeHHS (puc.1)

Hanpsmu
JOCJTia-
BHUBUECHHS KCHHHA BHUBUECHHS
PUHKOBHX YMOB | MapKETHMHIOBOTO
l cepeIoBHUIIA

BCTaHOBJICHHS NOTEHIIIMHUX
MO>KJIMBOCTEN pipMu

Puc. 1. HanpssMu MapKeTUHIOBHUX I0CTIIKEHb
BuBueHHS  pHHKOBHX  MOJJIHMBOCTEH  CIiJ

pO3TJIsIaTH HAa OCHOBI JOCHIIPKEHHS MICTKOCTI U
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MOTEHLIaly PHUHKY, CIHIBBIIHOIICHHS TMOMHUTY Ta
poMo3ullii; BHUBYCHHS IIOBEJAIHKM TPOJABIIB 1
MOKYMI[B; MepeadadyeHHs] TEPCIEKTUB PO3BUTKY
PHUHKY.

BuBuenns cepeioBuUIIa MI>KHAPOTHOTO
MapKETHUHTY JO3BOJISIE CYAWTH TPO HASBHICTH Ta
pi1BEHb KOHKYPEHIII; JOCTYIHICTh KaHAJIB PO3IMOALIY;
OPUUHATHICTE  (AKTOpPIB ~ MAKpOpPIBHS;  MPaBOBE
CEpEeIOBHIILE MIKHAPOJIHOTO MAPKETHUHTY.

BuzHaueHHs1 MOTEHIIMHUX MOXJIMBOCTEH dipMu
BKJIIOUA€ aHaJli3 TOCMOJAPChKOI MISILHOCTI; aHalli3
KOMEpUIHHOT TISTbHOCTI, aHai3
KOHKYPEHTOCTIPOMOKHOCTI;  OI[IHKY  MOXJIMBOCTEM
bipmu.

BuByeHHsT =~ pUHKOBUX  yMOB  MPHUITyCKa€
BHU3HAUEHHS MICTKOCTI 1 MOTEHIIATy PUHKY OKPEMHX
pErioHIB, KpaiH 1 TEPUTOPIi B pO3pi3l OKPEMHUX BUIB
MPOJTYKIIii, raixysei 1 ¢b1pM-BUPOOHUKIB.

JIOCIKY€TbCSI  TAKOXK CHIBBIIHOIICHHS TMOMUTY 1
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MPOTIO3HIIii, BHBYAETHCSA TIOBEAIHKA CIIOKUBAYiB
OKpEeMHUX BHJIIB MPOIYKIIIi 3 ypaXyBaHHAM Tally3eBOi
IMPUHAJIEKHOCTI 1 KOHKPETHHX (ipM-BUPOOHUKIB.
BuB4aroThCs TaKOX MOKIIMBI MEPCIIEKTHBU PO3BUTKY
KOXKHOT'O 3apyOI’KHOTO PUHKY.

JlociPKeHHST  MapKETUHIOBOTO  CEpeJOoBHINA
0a3yeThCs, NEPII 3a BCE, HA BUBUYEHHI KOHKYPEHTIB 1
MOCEPETHUKIB, MOKIIMBOCTEN BUXOy Ha 3apyOiKHUIA
PUHOK 3 YypaxyBaHHSIM IIpaBOBOI 0a3u 3A1MCHEHHS
30BHINTHBOCKOHOMIYHOI TISTBHOCTI (DIpMH.

Kpim Toro, BuB4arouM 3apyOiKHUI PUHOK, CII1J
CIIBBIJIHOCUTHU TEPCTIEKTUBH, 1110 BIIKPUBAIOTHCS, JIS
bipMu 3 MOXIMBICTIO iX BHUKOPUCTAHHA B i
30BHIITHLOCKOHOMIYHIM  mismmbHOCTI. JlIs  1BOTO
HEOOXITHO  TMPOBOJAMTH  aHANI3  BUPOOHMUYOT 1
KOMEPITIHHIN JUSTBHOCTI bipmu, PIBEHb
KOHKYPEHTOCIIPOMOXKHOCTI TIpoayKuii W (ipmu 1 3
ypaxyBaHHSIM IIhOTO OIIIHIOBATH MOJKJIMBOCTI Ha

3apyO1’>KHOMY PUHKY, 110 JTOCTIIKY€EThCS.
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TakuM YHHOM, KOJHM BCTAHOBIIOIOTHCS CJIAOKI 1
CHUJIBHI CcTOpoHHM GIpMH B JaHIA KpaiHi, a TaKOX
BUSBJISIIOTHCSA MO>KJIMBOCTI 1 OTpo3u B
MapKeTHHTOBOMY CEpPEIOBHUII, TO 1€ J03BOJISE
noOyTlyBaT OOTPYHTOBaHI CTpaTerii MIXHApPOJHOTO
MapKeTHUHTY, peani3alisi sKuX 0arato B YoMy rapaHrye
YCHIX 30BHIIIHBOEKOHOMIYHOI AISIBHOCTI 1 BU3HAYAE
BEJIMYHMHY NMPUOYTKY, 110 OTpUMae ¢ipmMa Ha JAHOMY
PHUHKY.

Cunmucok Jireparypu:

1. Ilipny6onuit 1.0., Ilinanyona A.l. YmopaBniHHS
MIKHApPOTHOIO KOHKYPEHTOCIPOMOKHICTIO
nignpueMcTtBa: HaBuanpHuii mociOHuk. X.: B/l
“IHXXEK”, 2004. 264c.

1. MixxHapoaHuii MapKeTHHT: KoHcnekT Jekiiit / H.O.
['pumrok. — Jlymek: CHY im. Jleci Ykpainku, 2016. —
146 c.
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2 Cexuia

NMpOMUCIIOBUIA MApPKETUHT
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MAPKETUHI'OBUM AYJIUT CACTEMHU

35YTOBOI JIOTICTUKH
Onekcanapa BOUTEHKO
nou. Karepuna bBAXKEPIHA
HartionansHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KwuiBcbkuii [lonmiTexHIYHUN 1THCTUTYT 1M. [rops

CiKopCchKOTO»

30yToBa  JIOTICTMKA  JOolOMarae  KoMmaHii
30UTBIIUTH CBOIO KOHKYPEHTOCIIPOMOXKHICTh Ha PUHKY .
[Ipore micas i ¢opMyBaHHS MOTPIOHO MNPOBOAUTH
NEPEBIPKHU, YU IPUHOCUTH BOHA HEOOX1THUHN pe3yIbTaT
JUIsl KOMIIaHii 1 4y e(eKTUBHO BOHa mpaioe. [ns

1bOTO YyJ0BO MiAiNIe MAPKETUHTOBUY ayauT.

«30yTOBa JIOTICTHKa» Ma€ AEKUIbKa aHAJIOTIB y
Ha3Bli, HaIpukKiaj «JIOTICTHKA PO3MOMLTY»,
«MapKETUHTOBa JIOTICTHKa» ab0 K «po3MoJiabya

jorictukay. CeHc OUX IIOHATH € OI[HaKOBI/If/'I.
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CytHicTh 30yTOBOi JIOTICTHKH JTOCHIIKYBaJu
Oararo HaykoBIIB, Takux sK ABpamenko O.B.,
Konmomunera A.O., Yorepc ., Menbanuyk /1.0,
[Tonomapenko B.C., [lenncenko M.II. UiTke moHATTS
chopmymoBania [lonomaproBa [0.A. «Po3noninsya
JOTICTUKAa — 1€ YHPaBIiHHA TPAHCHOPTYBaHHSM,
CKJIaJlyBaHHSIM Ta I1HIIUMU  MaTepiaibHUMHU 1
HEMaTepiaJIbHUMHU ONepaIlisiMH, SKi 31HCHIOIOTHCS B
MPOIIEC] IOBEICHHS TOTOBOT MPOAYKIIIi 10 CIOKUBaYa
3TiJTHO 3 IHTEpECaMH 1 BAMOTaMU OCTAaHHBOTO, & TAKOXK
nepenavi, 30epiraHHs W OOpoOKM  BIAMOBITHOT

iHdopmaii» [1].

Ak 1y Oyab-sSKOi CUCTEMH Y JIOTICTUII PO3MOALTY
MaloTh OyTH CBOI 3aBlaHHA. 3aBlaHHsA 30yTOBOI
JOTICTUKM  HA  MIKPOPIBHSX Ta  MaKpOPIBHAX
BIIPI3HAIOTHCS. JleTalbHO PO3MHCYIOTH I 3aBAAHHS
Kpuxkascekuii €.B. [2], baepokc [1.J1x. Ta Knoce 1. JIx

[3] y cBOIX mpansx.
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3a  VYinconom OOpi  «ayauT  JOTICTUKU
HOIATPUEMCTBA — 1€ TEepIOAUYHE  IPOBEJCHHS
BHYTPIIIHBOT'O YK HE3AJIE)KHOTO 30BHIIITHLOTO aHAIi3y
(excriepTu3n) JOTICTUYHOT JISUTBHOCTI TiANPUEMCTBA
pe3yJibTaTaMu SIKOTO MOXKYTh CKOPHUCTATHCS OpraHu
yVOpaBIiHHSA ~ MOIANPUEMCTBA,  HacaMmiepend, Ui
BU3HAUCHHS PIBHS HAOJMXKEHHS TaKOi JISJIBHOCTI JI0
BCTAHOBJICHUX CTpaTeriyHuX, TaKTUIHUX 1
ONEepaTUBHUX  IIIJIEH  CUCTEMU  JIOTICTUYHOIO

MEHEIKMEHTY» [4].

[Ipoanaini3yBaBIIHN MOHATTA «30yTOBA JIOTICTUKA»
Ta JOCHIJWBIIA MApKETHHTOBUM AayJIUT JIOTICTUKH
MiITPUEMCTBA, HaMU CKJIQZICHO ITOPUTM
MapKETUHIOBOTO ayauTy 30yTOBOi JIOTICTHUKH, IO

BKJIIOYAE BIAMOBIA1 HA HACTYIHI MUTAHHS:

1. Yu chopmoBani 3aBmaHHsI Ta Il 30yTOBOI
norictuku? Sk 4iTko? Uu BUKOHYE MiAMPUEMCTBO Il
3aBJaHHA Ta 4yd nocsarae 1ieit? Hackuipku nui ta

3aBJaHHSI TMEPETHUHAIOTHCS 3 IHIIMMHU IUISAMH 1
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3aBIaHHAMU  mianpuemcrBa? UYum  MpPOBOIUTHCS

KOHTPOJIb HaJl BAKOHAHHSM 3aBJIaHb Ta IUICH?

2. Yu oprasizoBaHo: mnporec 30yTy TOTOBOI
OPOAYKINi 3 ypaxyBaHHSM IPUHIMIIIB Ta METO/IIB
JOTICTUKM; YHpaBiIiHHA 30yTOM $K CYKYIHOCTI
JOTICTUYHUX ONepalliid, JIOTICTUYHUX JIAHIIOTIB 1
JIOTICTUYHUX CHCTEM; B3a€MO/Ili YYaCHHUKIB 30yTOBOI

TUSITBHOCT, TOOTO Cy0’€KTIB PO3MOIIBYOT JIOTICTUKH ?

3. Uu ontumizoBaHe (opmyBaHHS MOpTdhens

3amoBJieHb? Hackiibku BOHO eheKkTuBHE?

4. Yu npoxoauTh YKJIQJAHHS JOTOBOPIB 13

3aMOBHHUKAaMHM HA MOCTA4YaHHS TPOTYKILi?

5. Um € 3al0e3nedyeHHs PUTMIYHOCTI Ta

JOTPUMAHHS IJTAHOMIPHOCTI peai3alii mpoayKiiii?

6. U BUBUAIOTHCS 1 33/IOBUIBHSAIOTHCS IOTPEOH y

JIOTICTUYHOMY CepBici?
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7. Un € panioHaNbHUMU TApaMeTpH MPOCyBaHHS
TUHAMIYHUX MaTepiayibHuX MOTOKIB? YW € BOHHM

ONTUMI30BaHUMH Ta €(HEKTUBHUMU?

8. Uu popMyI0ThCs 1 BIIOCKOHATIOIOTHCS CUCTEMHU

1H(OpMaLIHOTO 3a0€3EUEHHS.

9. Un HasiBHa cxema pO3MOAULY MaTepialbHOro

noToky? Yu € BoHa e(heKTUBHOIO?

10. Y € onTUMAIbHOIO KIJIBKICTh PO3MOALTBYNX

LEHTPIB (CKJIaA1B) HA TEPUTOPIi, IKa 00CITYrOBYETHCS?

11. Yu € ontumalibHe MicUE pO3TalIlyBaHHS
PO3MOAUILYOTO IEHTPY (CKiIamy) Ha TEpUTOpli, sKa

00CITyrOBY€EThCS

Mo>xHa 3poOUTH BUCHOBOK, 1110 3BUYAHHUN ayAUT
BCI€l JIOTICTUKHU BIJIPI3HSETHCS BlJT MapKETUHIOBOTO
aynuty  30yTtoBoi  jorictuku. Jlanwit  ayauT
noOyZ0BaHUIl Ha 3aBAaHHSAX MIKPO- Ta MaKpOpPIBHIB,
Ha 0COOJMBOCTAX (POpPMYBaHHA Ta (PYHKIIOHYBaHHS

30yTOBOI JIOTICTHKHU.
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Cnmcok Jireparypu:

1. Tlonomapsosa FO.B. Jlorictuka: HaBu. moci6. —
K.: IHJI, 2003. — 189 c.

2. Kpukascbkuit €.B. Jlorictuka 1 cy4acHi
BUKJIMKH eKOHOMiKU // ExoHomika Ykpainu y
XXI CcTOMTTI: peTPOCTIEKTUBA 1 MEPCIEKTHUBA.
Hom. Acomiamii BueHux "EjiTa eKOHOMIYHOT
Hayku JIbBoBa" / 3a pesl. 1-pa €KOH. HayK, mpod.
C.K. Perepuyka. — JI.: JIbBIBCbKUI HAIT. YH-T IM.
®panka, 2002. — C. 11.

3. Bbayspcokc Honanen JIx., Kinocc HewiBun JIx.
Jloructuka: MHTErpUpPOBAHHAS IIEMb IMOCTABOK:
ITep. ¢ aurn. — M.: 3A0 "Onumn-buznec",
2001. — C. 171—172.

4. Ywicon O0pu. Aynut MapKeTUHra, 1ep. C aHri.

— Huenponerposck: bamanc-Kiy6, 2003. — 368c.
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AHAJII3 HIIAXOAIB 10
PEITIO3UILIIOHYBAHHS HA ITPUKJIAI

BPEHIAY «MAJIFOTKA PREMIUM»
Anina 'OJIOBOPOABKO
K. e. H., npog. Onekcanap 303YJIbOB
HartionansHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKMI MOMITEXHIYHUHN THCTUTYT M. [rops

CiKopCchKOTo»

PenosuiionyBanHst - mporec 3MIHH CTaTycy
OpeHIy B OTOYEHHI KOHKYPYHOUHMX TOBapiB. Y
pe3yJIbTaTi PENO3UIIOHYBAaHHS MIAAAIOTHCS 3MiHAM
€JIEMEHTH MapKETHHI-MIKCY y BIATOBIAb HAa 3MIHU B
PUHKOBOMY CEPEIOBHIII YW 3 TPUYNHA HETOCATHEHHS
KOMIIaHi€l0  moctaBiaeHux  1ued  [1]. Bomno
BUKOPUCTOBYETHCS SK OJUH 13 3acO0IB ITiIBUIIICHHS
MOMUTY Ha CTali 3pUTIOCTI )KUTTEBOTO ITUKITY TOBapY.

VY Xoal momepeaHbOro aHajizy CepeloBUIlA

komnaHii TOB «XoponbChkuii 3aBOA — JUTIYHX
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MPOAYKTIB Xap4yyBaHHD» Oyno BHU3HAYECHO
MapKETUHTOBY YIPaBIIHCHKY npoosemy:
perno3uIlionyBaHHs OpeHay «Mamtorka Premiumy Ha
PUHKY JuTS4Oro xapuyBanHs. Ha mganomy erami
KOMIIaHisi HE MAa€ YITKOrO0 PO3YyMIHHS KIIOYOBUX
noTped Ta MOTUBALIA CIOXXHBAYiB, a TAKOX HE HE
BHU3HAUEHO aTpUOyTH Mo3uIioHyBaHHS. [loMUIKOBUM
st «Manmrotka  Premium»  MOXXHAa — BUJIIUTUTH
HEJOTMO3UIIIOHYBaHHS, SIKE BUCBITIIOETHCS B TOMY, 1110
CIO’KMBAYl HE MAIOTh YITKOTO YSIBJICHHS PO MapKy Ta
Mano  noiHdopmoBaHi  mpo  Hei.  OCKUIbKH
JOCIIKYBaHl TOBAap Ta PUHOK CTapl, TO JUisl OpeHy
«MaroTka Premiumy JTOIILHAM oyne
pPENoO3ULIOHYBaHHs IMIJKY (TOBap MNPHUHIIMIIOBO HE
3MIHIOETBCS, @ 3MIHIOIOTHCS YMOBH MOTO TPOIO3HUIIIT
(iHa, yMOBH TIPOJIaXxy) 1, BIAMOBITHO, HOTO IMIJIK B
CTOpPOHY OLIbIIOI TPUBAOIUBOCTI).

Posrnspgaroun TuUMM MO3UITIOHYBaHHS -  JUJIS

JOCJTI)KYBaHOTO OpeHy KOPHUCHHUM oyne
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PO3pOOJICHHS TO3UIIIOHYBAHHS TIO CITiBBITHOIICHHIO
«IIHA-AKICThY. Y IbOMY BHUNAIKY amnessiis uae 1o
pallioHaJIbHOI CKJIaJIOBOI MHUCJICHHS JIIOJUHU. MeToro
pEeKIJIaMU € TOBEJCHHS JI0 CBIJJOMOCTI JIFOMHY TTepeBar
MapKH IO CITIBBIIHOIIEHHIO IIHM 1 SKOCTI. [IpoayKitis
«MamoTka Premium» He MOCTyHaeThesl 3a SIKICTIO
TOBapaM IHO3EMHHUX KOHKYPEHTIB, MPOTE MPOIOHYE
MPOIYKIIIO 32 3HAYHO HMKYMMH IIHAMH (32 PaxyHOK
«BJIACHO1» CUPOBUHU Ta 0aratboX IHIIUX (HaKTOPIB).
[Tepeiinemo 10 mpolecy caMoro perno3uilioHyBaHHS.

303ynp0B  O.B. Buauisle HacTynHl  eTamnu
MO3UITIOHYBaHHS [2].

1. Bubip mapametpiB, 3a skumMu Oyne
MPOBOJIUTUCS  TO3MITIOHYBaHHS, BHU3HAYCHHS  iX
3HAYUMOCTI IS IIJTbOBOI Ay AUTOPIi.

2. Busnauennsi peneBaHTHUX (ipM, IXHIX
TOBApPIB 1 MAPOK, K1 BITHOCATHCS /10 JAHOT'O CErMEHTY.
BinOupatoTbcst Mapku sIK KOHKYPEHTHI, TaK 1 BJacH,

AK1 peajbHO KOHKYPYIOTh B paMKax LLJIbOBOT ay AUTOPII.
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BinOupatoTbcsi Mapku SK 32 CBOIMH OO0'€KTUBHUMHU
MaHUMH, TaK 1 aHAJII30BaHl IIUILOBUMH CIIO’KHBadYaMHU
K MapKU-KOHKYPEHTH.

3. [IpoBeneHHS TOPIBHSAJIBHOTO — aHANI3y
MapoK-KOHKYpeHTIB. [lpu 1boMy po3poOistoThes
CXEMH:

- 00'€eKTUBHOTO MO3UIIOHYBaHHS
(mo3uiioHyBaHHS 3a OO0'€KTUBHUMHU ITOKa3HUKAMHU
TOBapy);

- cy0'€eKTUBHOTO MO3UII0HYBaHHS
(cy0'ekTUBHE CIPUMHATTS TOBAPY CIIOKUBAYEM );

— 30HU CIOKUBYMX TEpeBar, BUSBICHUX B
X0J11 MaPKETUHTOBUX JOCJI1/I>)KECHBD;

— 3BEJICHA CXeMa, OTpMMaHa B Pe3yJIbTaTi
HAKJIQJICHHS TPHOX TOMEPETHIX CXEM.

4, AHamni3 cxeM TMO3UIIIOHYBaHHS 1 BHOIp
KPUTEPIt0 MO3UITIOHYBAaHHS.

5. Busnauenns ctparterii mo3uirioHyBaHHS.

6. Bubip Tuny no3uiiioHyBaHHs MapKu.
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1. Peanizariisi mo3uirionyBaHHs y 3araibHii
CHUCTeM1 MAapKETHMHTOBUX cCTpaterii. Po3pobiieHa
CTpaTeriss TO3UIIIOHYBaHHS B3a€MOIIOB’s3aHa 13
PO3pOOKOIO cTpaTerii MapKeTHHT-MIKCy [3].

BaxxnuBuM e1leMEeHTOM JOCTIHKEHHS € allTOPUTM
BUOOPY aTpuOyTy NO3ULIOHYBAHHS, SIKUU IPYHTY€EThCS
HA  «30J0TOMY TPUKYTHUKY  TO3UI[IOHYBaHHS»
(BkItOUa€e B ceO€ CMOXKMBUI OYIKYBAaHHS, BXKE HasBHE
MO3ULI10HYBaHHS KOHKYPEHTIB 10 BIIHOUIEHHIO J10 LIUX
OUIKyBaHb; KOHKYpeHTHI mniepeBarn Mapku). Cam
QJIITOPUTM CKJIAJIA€THCS 3 HACTYITHUX €TarliB.

1. 30ip 30BHILIHBOI PUHKOBOI 1H(pOpMAIlii,
AKUW TiepenOayae: aHami3 TOBapiB KOHKYPEHTIB Ta
¢ikcarito  (paKTUYHMX 3HA4YE€Hb iX  aTpHUOYTIB;
paHKyBaHHS BXKJIMBOCTI aTpUOYTIB JUIsl CIIOKUBAYiB
Ta OIIHIOBAHHS CIIPUMHSATTS CIOKMBAaYaMH HasSBHOCTI
aTpuOyTIB B KOHKYPEHTIB Ta B JOCIIJKYyBaHOI

KOMIIaHil.
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2. [TopiBHsITbHUN aHai3 OTPUMAaHOI1
iHpopMariii:  HeEOOXigHO  BpaxyBaTH  PEUTHHT
BOXJIMBOCTI aTpUOYTIB TOBapy IS CIOXXHBaYiB;
KOHKYPEHTH MOXYTh BHUKOPHCTOBYBaTH a0o He
BUKOPHCTOBYBATH 3HAUYIL AJIsl CLIOKUBAYIB aTPUOYTH.

3. [IpuiHATTSA OCTATOYHOTO pillleHHS [4].

OTtxe, 3aCTOCOBYHOYH BUILEPO3TIISHYTI
QJITOPUTMHU Ta M1JIX01, MO’KHA BUOKPEMUTH aTpUOyTH
Ta  TO3ULII0 Uil  MaillOyTHBOrO  YCyHEHHS
MapKeTHUHIOBOI  YNpPaBIIHCBKOI  MpoOieMH  Ta
peno3uiionyBaHHs OpeHny «Mamotka Premiumy.

Cnucoxk Jgireparypu:

1. I'epacumenko B. B. PenosurionyBanHs

Ta KUATTEBUIN LK TOBapy URL:

http://www.elitarium.ru/2011/10/27/repozicionirovani

e tovara.html.

2. 3o3ynmboB  O.B., Ilmcapenxo H.JL

Punkoge HOBI/IHiOHYBaHHHI 3 4YO0ro IIOYHNHAETLhCA


http://www.elitarium.ru/2011/10/27/repozicionirovanie%20_tovara.html
http://www.elitarium.ru/2011/10/27/repozicionirovanie%20_tovara.html
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ctBopeHHs ycmimHux OpenaiB. K. : 3manns-Ilpec,
2004. 199c.

3. Tapacenko O. M., Connies C. O. Anani3
aKTyaJIbHOCTI cTpaterii ~ mo3ullioHyBaHHS  //
Exonomiunuii BicHHK HarmioHaapHOTO TEXHIYHOTO
yHiBepcuteTy 54 Ykpainu "KuiBChbKUid NOMITEXHIYHUI
iHeTuTyT", 2016. Ne 13. C. 409-417.

4, UYepnenko O.B., Tapacenko O.M. IIporec
BUOOpY aTpuOyTiB TMO3MIIIOHYBaHHA TOBapy //

Mapxketunr B Ykpaiuni. — K., 2015.
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OCOBJIMBOCTI NTIPOCYBAHHSA
BPEH/IB ®PAPMAINEBTHYHUX
KOMITAHIA HA PUHKY JIIKAPCBKHX

3ACOBIB YKPAIHH
Kipa EFOPOBA
1-p di3.-mat. Hayk, pod., Cepriii COJIHLIEB
HarionansHuit yHiBepcUTET Y KpaiHu
«KuiBChbKMI MOMITEXHIYHUHN THCTUTYT M. [rops

CikopCcBhKOTro»

PosButky OpeHny y (apmaineBTHUHIN 1HAYCTpIil
OPUAUIATIOCS Mallo yBaru 10 modatky  80-x
p. MUHYJIOTO CTONITTA. PapMaleBTHYHI KOMITaHI1
BKJIaJIaJI1 BEJIMYE3HI KOWITH B pPO3pOOKY HOBUX
JTKApChKUX TMpenapariB, MpPOTe HE HaMaraiucs
JIOBOJAMUTH iX 70 PiBHS OpeHIy Micis peecTpallii, 110
NPU3BOAWIO B  pe3yiabTaTi 10 YCKJIAQTHEHb 3

peanizamic€ro 1MUX JKapchbkux 3aco0iB. Came TOMy
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nepea  (hapMareBTHYHOIO TPOMHUCIOBICTIO BHHHKIIA

rocTpa HeoOX1AHICTh PO3BUTKY OpEH/IIB.

dapmalleBTUYHUI OpeHJ HaJae CIOKHWBAyeBi
MIeBHUI Ha0lp BIIACTUBOCTEH, XapaKTEPUCTHUK, TTepeBar

1 IOCIIYT, SIK1 MA€ CEHC PO3TVISIHYTH JOKJIaIHIIIIE.

1. BaactuBocTi. Y crnokuBaya 3 TUM YU IHIIAM
OpeH/IOM acCOIIIOIOThCS TI€BHI BJIACTHUBOCTI 1
XapaKTEpPUCTHKU TOBApYy, AKI HEOOXIAH1 IS
3aJ10BOJICHHsT #oro motpel. [li BmacTuBOCTI
BUKOPUCTOBYIOTHCA  JUIsl  pEKJIIaMyBaHHS 1

IIPOCYBAaHHS TOBApy.

2. IlepeBaru. CioxuBadi KYIIYOTb HE
BJIACTUBOCTI, a nepeBaru. ToMy st yCIIIITHOTO
npocyBaHHs ~ OpeHay  HOro  BIIACTHBOCTI
HEOOX1/THO MPECTaBUTH y BUTJISAI TIepeBar, sKi
MOXYTb OyTH SIK palllOHAIbHUMH, TaK 1

€MOI[IMTHUMHU.
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HinnicTh. bpean Hece iHbopmario  mpo
CUCTEMYy IIIHHOCTeHl crnoxkuBava. Hanpukian,
JiKap IiHye B aHTUOIOTHMKAaX JJIs JIIKYBaHHS
1HEeKIIHHIX 3aXBOPIOBaHb HIKIpH
«bakTpo0an» BHCOKY €(EKTUBHICTh BIJIHOCHO
MIKpPOOPTraHi3MiB, IO BHKJIUKAIOTh 1H(EKI]
MIKIPH, 1 HU3bKHUM CTYIIHb PO3BUTKY CTIMKOCTI.
InpuBinyaabnicTs. bpena € BioOpakeHHSIM
iHauBiAyanbHOCTI. [Ipn JTOCIIHKEHHI
MOTHBAIIMHUX PIIIIEHb CTABUTHCS NMUTaHHA: «Ha
Koro OyB OM cxoxuid 1ed OpeHn, sikOu BiH OyB

JKABOIO JIFOAUHOIO 7))

Bapro 3BepHytM yBary Ha Te, 1O Ha

YKpPaiHCbKOMY dbapmareBTUIHOMY PUHKY
o0epTaroThcsl Tpenapatud 3 pPI3HUMHU  PIBHSIMH

IMaTCHTHOTO 3aXUCTY.

OpurinajbHi MaTEHTOBAaHI NMpenapaTv — HOBI

JKapChKi 3ac00H, po3poOIIeH] KoMMaHier0. BUHITKOBI

nmpaBa po3poOHHKA Ha BUPOOHUIITBO ITUX IpernapariB
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3aXWINEHl TMaTeHToM. Taki JKapcbKi  3aco0u
peaizyroThes 3a BUCOKMMH IIHAMHU 1 BIJPI3HSAIOTHCS
BUCOKOIO HOpMOK TpuOyTKy. [licns 3akiHUCHHS
TepMiHy [ii MaTEeHTYy Ha OpPUTiHAIbHI JIIKK BOHO

MEPEXOIUTh B PO3PS TKEHEPHUKIB.

bpenaoBani  JKeHepMKHM —  Tpenapatda 3
3apeECTPOBAHUM TOPTOBUM HaMEHYBaHHSM, IT1]1 IKUM
BOHU MOXYTb BHPOOJIATHCA 1 IMPOJABATHCS TUIBKU
BJIJACHUKOM OpeHay. PeHtabenpHIiCTh Bij peamizamii
OpeH1a-PKeHepUKa HIDKYEe, HDK B OPUTIHAJIBHOTO, ajie

Buie, Hixk y MHH-mxenepuka.

MHH-:xenepuxkun (MHH — MDKHapOIHA
HEMAaTEeHTOBaHa Ha3Ba) — JIIKAPChKI MIpenapaTH, TEpMiH
N1 MaTEHTHOTO 3aXWCTy HAa aKTUBHY PEUOBUHY SIKUX
3aKIHUMBCS, 1 BOHH, TAKUM YMHOM, HE € BHKIIIOUHOIO
BJIACHICTIO  (papMarleBTUYHOI ~KOMMaHii, sKa ix
po3pobmira abo BOJIOJIIA TIEPIIOI JIIIEH3IEI0 Ha iX
peanizauito. Kpim Toro, Taki mpemapatd HE MarOTh

3apeecTpoBaHol ToproBoi Mapku. [Ipogaxx MHH-
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JDKEHEPHKIB O3HAYA€ HU3bK1 BUTPATH HA MAPKETHHT, 1X
pEHTA0CNbHICTh HEBHUCOKA, OCKUIBKA MpOoAaX B
3HAYHIA Mipi 3HEOCOOJICHOI MPOAYKIlI Ha BIILHOMY,
o0 HE OOMEXKYEThCS MATCHTAMH TOBAapPHOMY PHUHKY,

MOB'SI3aHUH 3 BUCOKOIO KOHKYPEHITIETO.

BaxnuBuMm  ¢akropoM, SAKUH BIUIMBAaE Ha
no0y/1I0By TOBapHOTO AaCOPTUMEHTY 1 Ha MPUIHATTS
plIEHHS! TPO AOLUIBHICTh CTBOPEHHS OpPEHI0OBAHUX
JKapChKuX 3ac00iB, € BUOIp HUIBOBOTO CETMEHTa —

JEp’KaBHOTO 200 KOMEPIIIIHOTO.

Leporcasnuii ce2MeHm XapaKTepU3y€eThCs

HAaCTYIIHUMHU OCHOBHUMMH 0COOJIMBOCTSIMH:

® 3aKymiBJl  3AIMCHIOIOTBCS 32  PaxXyHOK
nep>kaBHOro  (piHAHCYBaHHS 3 JIEPKABHOTO,
perioHaIbHOTO 200 MYHIIIUIIAILHOTO OFOKETY.
® 3aKyIiBJi, BIAMOBIAHO 1O 3aKOHY, IOBHHHI

3MIMCHIOBATHCS TUIBKH HA TEHJICPHIN OCHOBI;
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e [penaparu, BUpoOJieHI B YKpaiHi, (hopMalibHO
(BIAIIOBIMHO /1O  3aKOHOJABCTBA)  MAarOTh
nepeBary npu TEHIAEPHUX 3aKyMHiBIIsX;

® MpU 3aKymiBJII  TOBHHHI  BPaxOBYBaTHUCS
OoQiIiiHI CIOUCKH KUTTEBO HEOOXITHUX 1
HAWBaKJIUBIIIUX JIIKAPCHKUX 3aCO0I1B;

® 3arajgbHUN 0OCST JIEPKABHOTO CETMEHTA PUHKY,
3a pI3HUMHM OlLlIHKaMH, He mnepeBunrye 40%

BCHOI'O PUHKY.

Jlns  rocmiTalbHUX  3aKyMdiBellb  XapaKTepHE
nepeBakaHHs B CIIUCKY MPOBITHUX NpenapatiB MHH-
JKEHEPUKIB, a TaKO0XK (CKUTTE30EPITalounx»»
OpUTIHAJIBHUX MATCHTOBAHMX IPENapariB, K1 B CUITY
CBOET BHUCOKOI €(EKTUBHOCTI 1 YHIKAJIBHOCTI HE
MOXYTb OYyTH 3aMiHEHI Ha MpenapaThu-aHaJoTH 1
3aKyMOBYIOTBCS B CHCTEMI  JEpK3aKyIiBelb,
HE3Ba)XAlOYM Ha CBOIO JYy’K€ BUCOKY (11 YKpaiHm)
niny. CnMcku mnpemnapartiB, IO 3aKyNOBYIOThCS 3a

TEHJIEpaMH, CKJIQJal0ThCs HAa OCHOBI MDKHApPOIHHUX
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HETMAaTeHTOBAHUX HA3B, MPH IIbOMY OJHHUM 3 OCHOBHHUX
KpUTEPiiB BUOOPY MpemnapaTy € oro 1miHa. Y 3B'SI3Ky 3
nuM OpeHJ0BaHi1 MpenapaTd HE MOXYTh OTPUMATH
HISKHX OO0'€KTUBHUX TepeBar Ha JaHOMY CETMEHTI
puHKy. [liqnpreMcTBYy, sike KOHIEHTPYETHCA Ha LILOMY
CEerMEHTI, JOLUIbHIIIE 3aiiMaThcs BUPOOHUIITBOM
MHH-mxeHepukiB, 10 HE BUMara€ 3HAYHUX
IHBECTUIIIN B MapKETUHT 1 TMPOCYBaHHS IUX
MpenapariB 1 HE MAa€ Ha yBa3l BUTPATU HA CTBOPEHHA 1

HIATPUMKY MEPEkK1 METUIHUX MPEACTaBHUKIB.

Komepyiunut ceemenm punky - CErMEHT, SIKUU
(biHaHCy€EThHCS 3a paxyHOK KOIITIB
HaceneHHs. [Iutanaa OOLUILHOCTI BUBEACHHSA B ILEH
CerMEHT  OpEeHJIOBaHMX  JKCHEPHUKIB  BHMAarae

CIIELIATBHOTO PO3TIISIY.

VY OutblIoCcTi PO3BUHEHMX KpaiH CBITY Ha
dapmaneBTHYHOMY PHUHKY JOMIHYIOTh OpPHTIHAJIBHI
npenapaTu, 3axuileHi nateHtamu. Lli Oinbin cydacHi

Ta  e(exTUBHI  mpemapatd  (piHAHCYIOTbCA 1
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HIATPUMYIOTBCS  IEP’)KAaBHOIO CHCTEMOIO  OXOPOHU
3I0pOB'sl, cTpaxoBUMH (poHIaMU 1 T. M. Y TOM ke yac
micis 3aKiHYEHHS TepMiHY il MaTeHTY 1Ii MpernapaTu
NepexonaTb B  pO3psAd  JUKCHEPUKIB, 1  1HII
dbapMalieBTHYHI KOMIIaHIi MalwTh IpaBO Ha IiX
BUPOOHHMITBO. B cmily mpupomHOTO  TMparHeHHS
JIEpKABU CKOpOYYBaTH OI0JIXKETHI BUTpPaTH
JLUKEHEPUKOBI MIpenapaT OTPUMYIOTh IepeBaru mnepes
npenapaTamMy OPUTIHAIBHUMH, ajie BXKE BTPATHUBIITUMHU
NaTEHTHUW  3aXWCT, 1 JiepKaBa  HaMaraerbcs

3aKyHOBYBaTH CaMe JIKEHEPUKOBI MpenaparH.

o cTocyeThcst OpeHIOBAaHUX KEHEPHUKIB, TO HA
pUHKAX pO3BHUHEHMX KpaiH BOHH TMPAKTUYHO HE
MpEeJCTaBlieHl, a B PAAl KpaiH, HaOpuKiIag vy
BenukoOputanii,  3akoHojgaBuo  3abopoHeHi. lle
NOB'S3aHO 3 TUM, IO BOHU MAIOTh O1JIbIII BUCOKY I[1HY,
Xo4ua Oy/b-sIKi BIAMIHHOCTI 110 €()eKTUBHOCTI 1 SKOCTI
MDK HUMU 1 JDKEHEPUKAMHU, 3aPEECTPOBAHUMH B IIHUX

KpaiHax, BIACYTHI.
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Ha mportuBary puHkam kpaiH 3axoay YKpaiHy
MO’KHA Ha3BaTU KpaiHoo OpeHI0BaHuX
JDKeHepHKiB. [le  MoXKHa  MOSCHUTH  TUM, 1O,
HAIPUKIIAJ, OPUTIHAIBHI MpernapaTH B LLJIOMY JOPOTi
U1 yKpaiHCHKUX MAlll€HTIB, 110 BU3HAYa€ HEBUCOKE
CTAHOBUIIIE OUIBIIOCTI 3 HUX B PEUTHHTY HPOBIIHUX
npenapariB KoMepiiiiHoro cermenta punky. A MHH-
JDKEHEPHUKHU HE MIATPUMYIOTHCS AKTUBHOIO JISIIBHICTIO
CIIy’KOM MapKETHHIYy IO iX HNPOCYyBaHHIO, TOMY BOHH

3aiiMarOTh HAWHMKY1 MICIIS B pEUTHHTaX.

Cnin 3a3HayuTH, 10 cepel OpeHJI0BaHUX
JUKCHEpUKIB JOMIHYIOTh TMpenapaTd, M0 MarTh
OararopiuHy icTOpi0 B YKpaiHi 1 chopMyBalld TaKHii
BHCOKHMI PIBEHb JIOSJBHOCTI JO cebe JiKapiB 1
MaIe€HTIB, M0 iX 3aMiHa Ha MpenapaTu-CUHOHIMHU
MajnoiiMoBipHa. Taki OpeHIu MOXYTh OyTH Ha3BaHi
«HAPOJTHUMMUY  TIperapaTamu; MPUKIaJaMH  TaKUX
npenaparis €: «Ho-wnay, «Eccenyiane», « Kaginmony,

«Cynpacmuny, « @ecmany, « Mezum Dopmey.
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Takum 9yuHOM, MIAMPUEMCTBAM, IO KOHIICHTPYE
CBOIO JISUJIBHICTh Ha KOMEPIIHHOMY CETMEHTI
dbapMaleBTUYHOTO PUHKY, TOIJIBHINIE BUBOIUTH Ha

PUHOK OpeHI0BaH1 JXKEHEPUKH.

Cnucoxk BUKOPUCTAHUX JKepeJt

1. ®apmareBTUYHI TPEHIU Y TOCTIHO MIHJIUBOMY
citi [Enextponnuii pecypc| // Amnrteka.ua. —
2021. — Pexmm [ocTymy 0 pecypcy:
https://www.apteka.ua/article/608857.

2. A Five Step Guide to Take Your Campaign
Global [EnexTpoHHuMii pecypc] /!
MarketingProfs. — 2010. — Pexxum goctymy 110
pecypcey:
https://www.marketingprofs.com/articles/2010/
3423/a-five-step-guide-to-take-your-campaign-
global.

3. Beixon w3 Kpusuca W AWDHKUTATU3ALMS
IPOILECCOB. Kakne U3MEHEHUS KIYT

ykpauHckyto ¢apmy B 2021 [EnexkrpoHHuUI
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pecypce] // PBK-Ykpaina. — 2021. — Pexum
JOCTyIy hi (o) pecypcy:
https://daily.rbc.ua/rus/show/vyhod-krizisa-
didzhitalizatsiya-protsessov-1614333311.html.

4. Brand Management: Research, Theory and
Practice — Great Britain: Routledge, 2009. — 288
c. — (1st edition).

5. 15 Top Marketing Trends To Keep An Eye On
In 2021 [Enextponnuii pecypc] // Forbes. —
2021. — Pexxum 10CTyITy 10 pecypcy:
https://www.forbes.com/sites/forbesagencycoun
cil/2021/01/27/15-top-marketing-trends-to-
keep-an-eye-on-in-2021/?sh=785262172a5e.
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MAPKETHUHI IK JOIOMIXKHUM
EJJEMEHT BAOCKOHAJIEHHSA

OPFAHI3AHIi INPAIII HA CKJIAJIAX
3axap CTPYX, KOnis KUPUJIJIOBA
nokTop (iocodii, crapumuit Bukiagay FOmis
"ABPUIII
HanionanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUM MOMITEXHIYHUHN THCTUTYT M. Irops
CikopCchKOTro»
stryzh2008@gmail.com
Opranizaiti€ro npar € 00'eTHaHHS
opraHizamiiHuX i, fKi CHOpSMOBaHI Ha PO3yMHE
BUKOPHUCTAHHS poO0YOi CUITU Ta JTOCATHEHHS MTEBHOTO
piBHs BUpOOeHHs nparli. OprauHizaiis npaii Ha CKJai

MICTUTH B 001 PIIICHHS TAKUX 3a/1a4 SIK:
1. BusnaueHHs koorepariii Ta piBHs MOUTY Tpart.

2. Po3BuTOK OpranizamniiiHoi Oy/10BU yIIpaBIIiHHS.
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3. BusHaueHHs TPYJIOMICTKOCTI OCHOBHHX BH/IIB

POOIT.
4. BuzHaueHHs KIJIKOCTI MpalliBHUKIB cKiay [1].

Opranizariss  mpaii Ha CKIaal Oe3yMOBHO
3QJIEKUTh Bi CTPYKTYypHU cKiaay 1 (yHKMI #oro
npauiBHukiB. Ha ckimagax HEOOXITHO MPOBOAUTH
aHaji3 CHCTEMM OpraHizamii IIpali Ha OCHOBI
JTOCHIDKEHHSI  ICHYIOYOTO  MapKeTHHTY,  TOOTO
TEXHOJIOTIYHOTO TMpOIleCy IPOCYBaHHS TOBapiB Ha
PHHKY, Ha OCHOBI JTIOKYMEHTAJIBHOTO Ta
1H(hOpMaIHHOTO TOTOKY, SIKI BU3HA4YarOTh OOCATH 1

TPYJAOMICTKICTH poOIT [2].

Ha ocHOBI 1pOr0 aHamizy po3poOiseThes
KOMILJIEKC poOIT 3 HAyKOBOi Oprasizamii mpaii Ha
ckiagax. PO3BHTOK, 3pOCTaHHS pIBHS TEXHIYHOTO
OCHAIICHHS Ta MacmrTad CKJIaaiB Ha OCHOBI
MapKETHUHTY MPHU3BOJUTH A0 YCKIAAHCHHS TPYIOBOTO

mpoiiecy. Xapakrtep mpari KapauHaIbHO 3MIHIOETHCS 1
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BHACIIIJIOK I[hOTO BUHHUKAIOTH HOBI Tpodecii Ta
CIELIIPHOCTI, BUJIO3MIHIOIOTHCS 3allUTH 10 PIBHS
kBamidikaiii TpaliBHUKIB 1 oOpraHizamii HOBHUX

poOOYHX MiCIIh Ta iX OCHAIIICHHS.

3BICHO TpalliBHUKA Ha CKJIajaX TaK CcaMo
3aIliKaBJIeHI B TOKpAIlEHHI pPe3yJbTaTiB poOOTH
CKJIaZy, TOMY 3aCTOCOBYIOTbCS  PI3HI  METOAHM
3a0XOUEHHA, THM  CaMUM  CTUMYJIOOYH  iX

1BUITYBaTH MPOAYKTUBHICTD Tpalii.

PozBuTok CKJIQJICBKOTO rocrojapcTBa,
OHOBJICHHS roro TEXHIYHOTO OCHAIIICHHS,
BIIPOBA/DKCHHSI CYYaCHHX TEXHOJIOTIA  BUKIIUKAE
YCKJIQIHEHHSI TPYJIOBOTO MPOIIECY 1 3MIHIOE XapaKTep
mpaii. Yepe3 1e pailioHaJibHAa OpTraHizailis Mmpai

rapaHTye€ MiABUILEHHS TPOAYKTUBHOCTI MpalLli.

[TimcymMoByrO4YHM BUIIIECKa3aHE, MOKHA 3POOUTH

BHCHOBOK  IIIOJ0  3IIMCHEHHSA  BIOCKOHAJIEHHS
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oprasizariii mpaii Ha OCHOBI MapKETUHTY 1 MPUHHATH

KOMIIJICKC SaXOI[iB:

1. BuBueHHsA Ta BIIPOBA/[’KCHHA  CYYACHHUX

METO/I1B Ipalli MPU BUKOHAHHI CKJIAJICBKUX OTeparliil.

2. PanioHanbHMI pO3NOALT TIpali HpaliBHUKIB
CKJIaJly, pO3MOJILI JisJIbHOCTI MPaliBHUKIB BiAMOBITHO
no ix kBamiikaiii, MO BCTaHOBUTh KOHKPETHY
BIJINOBIJIAJIbHICTh KOYKHOTO BHUKOHABIS 1 PIBHOMIpHE

3aBaHTAXKCHHS MPaIliBHUKIB.

3. Koomepamiss mpami mpaiiiBHUKIB CKJamy,
o0'eHaHHS 1X TPYAOBOI MISUTBHOCTI B Opuramu mjis
3a0€3IMeUeHHS BChOTO CKJIaJIChKOTO MPOIIECY 1 HECEHHS

KOJIEKTUBHOI BIIMOBIaILHOCTI 32 pe3yJIbTaTH IIpaili.

4. Oprani3aiiist 1 00CITyroByBaHHS POOOYUX MICIIb,
1 miIBUILIEHHS KBamiikarii kaapiB. B 00ciyroByBaHHs
po0OUYMX MICIIb BXOAUTH MOCTa4YaHHS 1H(OpMAIIIETO,
BUYACHO  TIPOBEIECHI  PEMOHTHI  poOOTHM  HaJ

o0J1aTHAHHSIM.
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Bce 1ie moBuHHO BinOyBaTHCS Ha OCHOBI TaKUX
NPUHIIMITB SK: BIJIMIHHA SKICTh, OIEPATHBHICTH 1
CYKYITHICTh XOpomIoro o0ciayroByBaHHs. He Bapto
3a0yBaTu MPO CTBOPEHHS CIPHUSATIMBUAX YMOB Ipari,
TEeXHIKU O€3IeKH 1 0OXOpOoHHU Tpalli. Takok HeoOXiIHe
BCTAHOBJIEHHS (P1310JI0TIYHO 3pYYHUX PEKMMIB IIparli
Ta BIJIOYMHKY, CIOJU K BIAHOCATH rpadik BUXO1y Ha
poboty. Bci mpaliBHUKM TOBUHHI O3HAMOMHTHCS 3
0e3reyHuM  METOJOM  poOOTH 1  TEXHIYHUMH

IpaBUJIAMH.
CnucoK BUKOPHCTAHUX JKepeJt

1. OPTAHIZALIA TPYIOBUX ITIPOLIECIB 1
POBOYUYNX MICLD [EnextponHuii pecypc] — Pexum
JIOCTYITY 10 pecypcy:
http://feb.tsatu.edu.ua/ebook/mn/ov/page4.html

2. Opranizamis npami Ha ckianl [Exexrponnmii

pecypc] — Pexum  moctymy g0 pecypcy:


http://feb.tsatu.edu.ua/ebook/mn/ov/page4.html
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https://pidru4niki.com/11141206/marketing/organizat

siya pratsi skladi

YIIPABJIIHHA PUBUKAMMU Y

MAPKETHHI'Y
€rop JIABPIHEHKO

Harams FO/IIHA, k.e.H., mo1.
HanionanbHuil TEXHIYHUN YHIBEPCUTET YKpaiHU

«KuiBChbKMI MOMITEXHIYHUM THCTUTYT M. [rops
CiKOopCbKOTO»

VYcmimHa AisSIbHICT KOMITaHIT HEMOKIINBa 0€3
e(EeKTUBHOTO YMpPAaBIiHHA B YMOBax Oe3NepepBHO
MIHJIUBO1 pUHKOBOI cutyaitlii. Hapocraroui nporecu
rio0anizaiii Ta iHTerpailii B CBITOBUM €KOHOMIUYHUM
MPOCTIP, MPUCKOPEHHS JKUTTEBOTO LUKy TOBapIB 1
MOCJIYT, MIJABUIICHHS 1HTEHCUBHOCTI KOHKYPEHIIii
MPU3BOJATE JI0 HECTaOIIBHOCTI MapKETUHTOBOI'O

CepelIoBHILA 1, SIK HACIIJOK, MiJBULICHHS CTyMEHs


https://pidru4niki.com/11141206/marketing/organizatsiya_pratsi_skladi
https://pidru4niki.com/11141206/marketing/organizatsiya_pratsi_skladi
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HEBMU3HAYEHOCTI B ISUIBHOCTI KOMIIaHii. Y mux
yMOBax BHUpIIIAILHUM (HaKTOpOM € po3polKa i
peaiizallis MapKETHHTOBUX CTpATerii, IO Jal0Th
3MOTYy KOMMaHil ajanTyBaTHCS [0 3MiH, IO
BIIOYyBalOTbCSI HA PHUHKY. Y 3B'I3Ky 3 KM
aKTyaJlbHUM CTa€ 1AeHTU(IKALil MapKETUHTOBUX
PHU3UKIB.

VY nanuii yac Oyab-siKe MiANPUEMCTBO B YMOBaX
CYy4aCHOTO PHHKY TMparfHe moOyayBaTH NPUHIUIH
CBO€I MISTIBHOCTI HA OCHOBI aHaII3y Ta OIIIHKH
PI3HOMAaHITHUX 30BHILIHIX 1 BHYTPIIIHIX (PAKTOPIB,
o0  BIUIMBaIOTh  Ha  €(QEeKTUBHICTh  HOro
byHKIIOHYBaHHA. Y CBOIO 4Yepry, pHUHKOBIH
€KOHOMIIl TNpPUTAMAHHUI JIMHAMI3M 1 BHUCOKHUU
CTYMiHb HEBU3HAYECHOCTI, TOMY (HaKTOp PHU3UKY -
ofHa 3 OOOB’SI3KOBHX  CKJIAJOBHX  IpOLECY
(GyHKILIOHYBaHHS PUHKY, a YIIPaBIiHHS PU3UKAMHU -
yacTUHA Ti€i MacmTaOHOI poOOTH, Ky Bene Oy/b-

sIKa KOMITaH14.
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MapkeTuHr, B CBOKO uepry, - L€ OJHA 3
HaNBaKJIUBIIIAX KOHILIEMI N B yIpaBJIiHHI
MIJMPUEMCTBOM B HE3AJICKHOCTI BiJl cepu HOro
TismpHOCTI. 3 omHOTO OOKY, BOHA CIpsSMOBaHa Ha
BUSIBJICHHS Ta 3aJIOBOJICHHS MOTpeO KOMIaHIi 1
noTpeO MOKYIIIIB, 3 1HIIOTO - Ha JOCATHEHHS L1JIel
opraHizaiii. YCIIXy J0cCsra€ Ta KOMIIaHis, sKa
3aJI0BOJIbHSIE ~ TOTPEOM  TOKYMIB  HaWOUIBII
€KOHOMHUM 1 3pyYHHM JJII HHX CIOCOOOM,
3a0e3neuyroun npu BOMY eeKTUBHY
nBocTopoHHIN 3B's30k [1]. ®@. Kotnep Bu3Hayae
MapKETHUHT SIK «COLIAJIbHUMI 1 YIIPaBIIHCHKUH MpoOLIEC,
B XOJI1 IKOTO OKpeMi IpymnH 0cid OTPUMYIOTh Te, 110
iM HEOOXiAHO IS 3aJ0BOJICHHS CBOIX MOTpeO, 3a
paxyHOK CTBOpEHHs 1 OOMIHy TOBapamu 1
IIHHOCTSIMI [1].

Ha xanb, y MApKETHHTOBUX BiAA1IaX KOMITaH1i
BUBUYCHHIO PHU3UKIB B JIAaHWW 4Yac HE MPHUIUISETHCS

HaAJEXHOI yBaru. SIKk mpaBujio, BEIYThCS PO3POOKH
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OKpeMHX MpOoOJIeM yMpaBIiHHS PU3MKAMH. 30KpemMa
11€ CTOCYEThCS CIEIIali30BaHUX KOMITaHIH, TAKUX SIK
CTpaxoBl KOMIIaHI{ YU MAIPUEMCTBA, 110 MPAIIOIOTh
B IHOYCTpii JaHWX, OCKUIBKHM 1X [ISUTbHICTH
CIpsIMOBaHa Ha po3pOOJIEHHSI TOYHUX MPOTHO3IB [5;
6]. Hampuknaa, B paMkKax MapKETHHTOBHUX
JOCIIIJKEHb MHWJIbHA YyBara NpPHIUIIETHCA PI3HOTO
POy TOMIJIOK BUOIPKH MPH 1X MPOBEACHHI, a TAKOK
Jii, cOpsiMOBaHI Ha iX  MiHIMI3alilo, IO
0e31ocepe/IHbO HE € PU3UKOM SIK TAKUM, ajie € MOoro
CKJIQJOBOI0 YACTUHOIO. YTPABIIHHS PpU3UKAMH 1
MapKeTUHI  TICHO  TOB'I3aHi B  TIpoleci
dbyHKIIOHYBaHHA KoMMaHii. MapKeTUHI MOXKHA
pO3IIIAIaTh Yy SIKOCTI 1HCTPYMEHTA YIpPaBIiHHS
pU3UKaMU, TaK K MapKETHHIOBa MisUIbHICTh MOXE
ICTOTHO  3HHU3UTH  PHU3HMKH, WMOBIPHICTh  1X
BUHHUKHEHHS.

Po3pi3HAI0TH CTAaTUYHUI 1 TUHAMIYHUN PU3UKA

[3]. o craTMuHUX PU3HKIB BITHOCUTHCS HeOe3meKa
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BTpAaT peaJbHUX AaKTUBIB BHACTIIOK HEIOCTATHHO
YCIIIIIHOI OpraHizaimii MapKeTHHTy abo 30UTKY,
HAHECEHOTO  BJacHOCTI  miampuemctBa.  [lo
JUHAMIYHOTO BIAHOCATH PH3UK HemepeadadyeHux
3MIH KamiTajgy BHACHIIOK Ti€l 4M 1HIIOI TeHACHIT
PUHKOBOI cuTyamii. SIKII0 CTaTUYHUNA PU3HK
MTOB'SI3aHUN TIJIBKH 3 HEOE3IEKOI0 MOHECTH 30HUTKH,
TO IMHAMIYHUN PU3UK HECE B cO01 HE TUIBKH 3arpo3y,
ajie 1 HeCTOA1BaHUN yCIiX. Icnye w©aOip mid 1
3aX0/iB, IO JAIOTh 3MOTY 3HU3UTH PIBEHb PU3HKY.
3a3Buyail pU3UK MIIPO3AUISAIOT, Ha JIOMyCTUMMUM,
HEMUHYYMH 1 HagMIpHUN  (HEOPUITyCTUMUN).
3aco00M MOM'SKIIEHHS MOKJIUBHUX  HACHIIKIB,
NOB'A3aHUX 3  HEBU3HAUEHICTIO  PE3YJIbTATIB
PUHKOBOI  JIISJIBHOCTI, CIYTYIOTh TEPCHEKTUBHI
OIIIHKMA BEJIMYMHU 1 JOMYyCTUMOCTI pPHU3UKY. Y
npoleci MapKEeTUHIOBOrO  IUJIaHyBaHHS — (ipma

MMOBHHHA 200 Mepe10auynuTH 3aX0H, 110 JT03BOJISIIOTh
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3HHM3UTH CTYIiHb PU3HKY, 00 3aCTpaxyBaTu ce0e Bij
HeOa)KaHWX HACIIIKIB.

Buan 1 Ttunm pusukiB audepeHIiiioBaHi.
Hanpuknan, HeoqHAKOBI PU3UKH PI3HUX YYaCHUKIB
PUHKOBOTIO Tpoliecy. Pu3nk npoaasIis BiApi3HAETHCS
BIJl pU3HUKy NoKynus. [lepmmii pu3ukye He npogaTu
TOBap, OTPUMATH MEHIIUM, HI)K BIH pPO3paxOBYBaB,
npuOyTOK abo B3arajii OTPUMATHU 3aMICTh JIOXOIY
30uTok. [lokymenup pu3WKye HE KyOUTH TOBap,
Ky[IUTA TOBap HE Ti€i SKOCTI, HAa SKWUWA BIH
PO3paxoByBaB, 3aIUIATUTH 32 MOKYTIKY TOPOXKYIE, HIXK
MIPUITYCKaB.

BusiBnennss ¢aktopiB puU3UKy Ja€ 3MOTY
KEpIBHUKY MIANPUEMCTBA NPUIUMATH  HAYKOBO
OOTPYHTOBaHI 3aXOIu 3 VYIOPABIIHHS pPHU3IUKAMH.
Meta 11i€i IISTIBHOCTI - MIHIMI3yBaTl PHU3HK.
VYrhpaBiaiHHS ~~ PUBHKOM - e KOMILIEKC
MapKETUHTOBUX 3aXOJIB TIO OIIHIII MO>JIUBOTO

PHU3HKY 1 IO MPOBEAEHHIO KOMEPIIHHOT, (PIHAHCOBO -
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KpPEAUTHOI, BUPOOHMYOI, TOPTiBEIHHH-30yTOBOI Ta
OpraHizaiiifHoi  JISUTBHOCTI,  CHPSMOBAHOI  Ha
3HMKEHHSI PIBHS pU3UKY a00 Ha MOro CTpaxyBaHHS
[2-4]. Oco0OimBoi yBarm 3aciayroBye aHaii3
JTWHAMIKHA TJIOOAIbHUX PU3UKIB. AJKE 1Iel Ipoliec
IIEPETBOPIOETHCS Ha OJIUH IHCTPYMEHTIB
nepeadoadeHHs Ta O13HeC-IPOTHO3YBaHHA [7].

TakuM YMHOM, MApKETHHTOBI PU3UKU MAalOTh
JIOCUTh CKJIagHUil i GaraToacnekTHuil xapakrep. Ix
1meHTudikallis 1 oIfiHKa Mae BUpIIIaIbHE 3HAYEHHS
JUIS  KOMIIaHIi, TaK SK JO3BOJIIE CBOEYACHO
pearyBaTd Ha  HECHPUATIMBI  CUTyallii, IO
BUHUKAIOTh HA PUHKY, 3a11001rat0uu iCTOTHI BTPATH 1
3HIDKYIOUM CTYIMIHb HEBU3HAYEHOCT1 [ISJIHOCTI.
HaiiGinpmr  BaXJIMBUM JUIsl  YCIIIIHOTO TMOYaTKy
JTISTBHOCTI 3 YIPaBIiHHA  MapKETUHTOBUMU
pU3MKaM{ TIOBHHHO CTaTH BHSBJICHHS HasBHHUX

PHU3UKIB 1 BUOIp KOHKPETHUX METO/IIB BIUIUBY Ha HUX
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y 3aJeXKHOCTI BiJ OCOOJMBOCTEH 30BHINIHBIO Ta

BHYTPIIIHBOT'O CEPEOBUINA KOMITaHi1.
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JUCKYCINHI TUTAHHS IOJ0
®OPMYBAHHSI YCOIIITHOT O
MAPKETOJIOT A

Onekcanapa Mazyp.
n.e.H., npodecop kadenpu menemxkmenTy Llynprina
JLM.
HanionanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUM MOMITEXHIYHUHN 1THCTUTYT 1M. Irops

CikopCchKOTro»

«Yci  mpodecii  moTpibni, yci  mpodecii
BAXJIMBIL...» - MaiKe SIK 3aKJIMHAHHS TOBTOPIOEMO 3
JUTUHCTBA  cloBa  moerta.  [lomopochimasiiy,
YCBIIOMJIFOEMO, IO € 1€ W mpodecii MomyJsipHi, €
MPECTUXKHI, a € HaANpecTH Xk HI. be3 nepeOibiIeHHs
caMe HaJIPECTIXKOIO 3 MOYaTKy HOBOTO THUCSYOITTS
BBAXKAIOTH MPO(decito MapKeToIora.

3 MUTaHHAM, SK TMPABWIBHO PO3MOYATH CBIiif

nuisix g0 mpodecii, MU 3BEpPHYJIUCS O HAIIUX
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CTapImIOKypCHUKIB. BoHm Oynm paal momaudTHCS
JTIOCBIJIOM 3 MOJIOAUMU (DaxiBISIMH.

IInan:

e OuikyBaHHs MailOyTHIX BUITy CKHUKIB DMM.

e OuikyBaHHS pOOOTOABIIIB.

e JKurreBo HEOOX1IHI 3HAHHS.

e JKurreBo HEOOX1IHI HABUYKHU.

o ®dopmyna ycrixy
Po3znin 1. OvikyBaHHg MaliOyTHIX BUITyCKHUKIB DMM.
[TocminKkyBaBIIMCh 3 BEIUKOK KUIBKICTIO CTapIIHUX
KypciB ®OM mu 3p0o3yMuTH, I10 KOKEH CTYACHT — 1Ie
1HJIMBIAYaJIbHICTh, KOKE€H 3 HUX Ma€ CBIM 0COOMCTHIA
nigxigq g0 HaBuaHHig. OJHaK yMOBHO BCIX MOYKHA

MO/I1JIA HA HACTYMHI TPU CErMEHTH:

1 — iHpaHTUIBHI KIIECUMICTHY,
2 — «peaniCTU»-TIPaKTUKH,

3 — «ONTUMICTHU-11€aTIICTHY.

Poznin 2. OuikyBaHHsS poOOTOAABIIIB.
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bararo xT0 3 CTyIeHTIB Bke cripoOyBayin cede B
SIKOCTI TpaiiBHUKa. KOXKEH 3 HUX CTHKABCS 3 PI3HUMU
HiANpUEMCTBAMU Ta 3anadamu. Lled mocBin gaB iMm
3MOT'Y PO3YMITHCS Ha TOMY, 5IKi p0OOTO/1aBIIi OYIKYIOTh
Ha HacC y MaiilOyTHbOMY.

[x (mocuTh YMOBHO) MOKHA MOJIIMTH HA ABi TPYIIH:
nigepu (abo MPOCYHYTi) Ta TpagulioHanictu (abo
KOHCEpPBATOPH).

Benuka yacTuHa MpalOYUX CTYJIEHTIB YiTKO
BUITHIIA CHUTBHY po0IeMy-JI03yHT yCiX
pOOOTOABIIIB, 1110 MU BHUCJIOBUMO OJIHUM PEUCHHSIM:
«Ham mnotpibHO Olnbiie ¢axiBLUiB — XOPOIIUX 1
pizHux!» =

=> Pi3ni y Hac yxe e. Ham Om xopommx
noOubIe!

OTtxe, poboTomaBiiiB (1 JiaepiB, 1 TPAAUIIOHATICTIB)

00’€IHYy€E Te, 1110 BOHU Ha3UBalOTh Ie(PIIIUTOM KapiB.

Po3nin 3. JKurreBo HEOOX11H1 3HAHHS.
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3aHOTYBaBIIM Ta OMPAIIOBABIIA  BIATYKU
NpPaIIOIOYNX  CTapUIOKYPCHUKIB, MH  CTBOPHIHU
IepevyeHb caMe TUX JKUTTEBO HEOOXIIHUX 3HAHb
MaiOyTHROMY YCIIITHOMY MPALliBHUKY:
- MapkeTuHr
- ExoHomiky
—> Ilcuxomnoris

* (CnoxuBaya

» KepiBHHKA

* CniBpoOITHUKIB
- IOpunnyHi acriekTu

- [HO3eMHI MOBH

Posnin 4. )KutreBo HE0OX11H1 HABUYKH.

HaBiTh 32 ymMOBHM OJHMCKYy4Oro BOJIOAIHHS YyCIMa
nepesiYeHMMH BUILE 3HAaHHSIMH, Bara MapKeToJiora Ha
MIANPUEMCTBI He3HawyHa. ToX meperaeMo 10 THX
yMiHb, 110 yCiMa pecroHAeHTaMu Oyiu Ha3BaHI SIK

MIPIOPUTETHI.
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—> YMiHHS ce0e MOo3UIliIoBaTH

—> YMiHHS NpoJaBaTH.

- MapKeTHHTOBE MUCIICHHSI

—> Ilpane3naTHiCTh

—> YMiHHS BUKOHYBAaTH OJTHOYACHO KiJIbKa 3aB/IaHb
—> 3710poBHiT OIOPOKPATH3M

—> YMiHHS OyTH WICHOM KOJIEKTHUBY

- BignosiganabHiCcTh

Poznin 5. ®opmyna ycmixy

n
Y Ci=V—0
i=1
e C — cnemam3ars,
VY — yHiBepCaJIbHICTh, IO € OCHOBOIO YCITIXY.
3HaK HECKIHYEHHOCTI I1e pa3 MIATBEPIKYE
BIJIOMHI (pakT BICYTHOCTI MEX1 YAOCKOHAJIECHHS, SIK 1

MeX1 YCHIITHOCTI.
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HOJIITUYHO-ITPABOBI ACIIEKTH
BHUBOAY BITYU3HAHOI'O TOBAPY HA

PUHOK €BPOIIN
€sren YHEPHAC€HKO
K.€.H., go11. Onekcanap 303VYJIbOB
HartionansHuil TeXHIYHUN YHIBEPCUTET YKpaiHu
«KuiBchbKUi MOMITEXHIYHUHN YHIBEPCUTET iM. [rops

CiKopCchKOTo»

Ha croromHimHiA JeHb, OJHIEID 3 TOJOBHUX
npo0ieM BUXOJY BITUM3HSHOTO BHUPOOHHMKA Ha
€BpONENHCHKUIT PUHOK € TOJITUKO-TIPABOBl ACIEKTH
KOXXKHOT 3 KpaiH, J0 SKUX BHPOOHHUKY CHiJ
IiJJIaIITOBYBAaTHUCSI, a0l MaTH 3MOTry 30yBaTH CBOIO
npoaykiito Ha Tteputopli €C. Takox BaXHUM
dakTopoMm € ceprudikalis Ta TECTyBaHHS TOBapY.

3uak CE€ Ha TOBapi O3HA4ae, MO BIH BIANOBIAAE
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BHMOTaM 1 MOX€ MPOJIAaBATHCS 1 BUKOPUCTOBYBATHUCS

Ha BC1i TepuTopii 00'eqHaHOT €Bponu.

Tomy, TyKe BaXJIMBUM € JOCKOHAJIbHE BUBYEHHS
3aKOHIB KpaiHH, JI0 SKOi €KCIIOPTYIOTh TOBAP, a TAKOXK
BHUBYCHHSI 3araJIbHUX €BPOINEUCHKUX HOPM Ta 3aKOHIB

pEryJIIOBaHHS €KCIIOPTY TOBapIB.

BupobHuk wmae, 30Kkpema, PO3TISHYTH Taki

MPaBOBI MUTAHHSA:

SIk  paHO TpPEACTaBHUK TOBHHEH  OyTH
MOBIJIOMJIGHUN TIPO Balll HaMmip poO3ipBaTH JOTOBIP?
Tpu micsi 3a10BOIBHAIOTH BUMOTaM 0araTb0X KpaiH,
aje MO)Ke 3HaJOOUTHUCS PEKOMEHAOBAHUI JIHCT, 11100

3adikcyBaT (PaKT HAACHIAHHS TOB1IOMJICHHS;

[Ilo € 3aKOHHOIO MPUYUHOK (CIPABEIIUBOIO
OPUYMHOIO) PO3PUBY BIAHOCHH 3 MNPEICTABHUKOM?
Bu3HaueHHs TOpPUYMH PO3PHUBY IHCHMOBOI YTOAM

3a3BUYail 3MIITHIOE Ballly MO3UIIIIO;
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3aKOHO/MABCTBO SKO1 KpaiHu (abo MiKHapOJH1
KOHBEHIIII) peryjoBaTUME CHIp 3a KOHTPaKTOM?
3aKOHM B KpaiHi MpeJCTaBHUKA MOXYTh 3a00POHSITH
MPEACTAaBHUIIBKIN KOMITaHIT BIAMOBIISITHCS BiJ CBOE€T

HaIllOHAJIBHOI FOPUIMYHOI FOPUCIUKIIIT;

Sy BUIIaTy TOBUHEH OTPUMATH IIPEJACTABHUK Y
pa3i 3BuUlbHEeHHs? lle Takox Oyne 3amexatu Bijl
TPUBAJIOCTI JIIJIOBUX BIAHOCHH, JOJIaHOI BapTOCTI
PHHKY, CTBOPEHOTO MPEJICTABHUKOM Ballloi KOMIMaHii, 1
B1JI TOTr0, Y4 PO3PHUB BIAHOCHUH € CIpaBeiMBUM. B
SKOMY BHWITQJIKy BIJ Bac MOXYThb BHMAaraTtu

KOMIICHCAIll1 NPECTaBHUKY ?

[Ilo MOBMHEH TNOBEPHYTHM MNPEICTABHUK y pasi
MOro 3BUIbHEHHS? Y KOHTPAaKTI Mae OyTH 3a3HAYEHO
MWTaHHS [MOBEPHEHHS MaiHa, BKIIOYAIOYM IAaTEHTH,

TOPrOBi MapKu, 1H(OPMAILiIO PO CMOKUBAYIB TOIIO.

Uwu cnix Ha3WBaTu mpeAcTaBHHUKA "areHToM"? Y

JeSKUX KpaiHax cJIOBO "areHT" o3Hauae, 10 I1e Balle
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MpaBO Ha JOBIPY - MiA Yac 3M1HCHEHHS CYJIOBUX [ii.
OTxe, AOTOBIp MOBUHEH BU3HAYATH, YU € MPEICTABHUK
IOPUIUYHUM areHTOM JIJIsi BAMHEHHS TaKUX JI1i; KOO
MOBOIO Ciia ykiacTu yroxay? Jloroip moxe OyTu
aHTJIMCBKOIO Ta 0(iIiiHOI0 MOBOIO KpaiHu. [HO3eMHi
MPEICTABHUKHA YaCTO BUMAararoTh BHUKIIOYHOTO MpaBa
MIPOJIaBaTH B KpaiHi a00 B perioHi. PekoMeHayeThCs He
Ha/1aBaTHU €KCKJIIO3UBHI MpaBa JA0TH, TOKU 1HO3EMHHUI
MPEJCTAaBHUK HE JOKaXe€ CBOIO CIPOMOXKHICTH, a0o0
HaJaTh TakKe IMpPaBO MPOTIroM OOMEXKEHOro Ta
BU3HAYEHOTO MEPIOAY Yacy, HAPUKJIaa, Ha OJIMH PIK 3
MOXJIUBICTIO TpPOJOBXKEHHS. Tepuropito, Ha SKYy
HOILIUPIOETHCS BHUKJIIOYHE MPaBO MPOJAAXKY, TaKOXK
MOXK€ 3HamOOWTHCS YTOUHWUTH. OJHAK y JESKHUX
KpaiHaX 3aKOHM MOXYTh 3a00pOHSATH Ll BUA
0OMEKeHb. Y KOHTPAKTI 3 IHO3EMHHUM MPEICTABHUKOM
Mae OoyTH 3a3HaYCHO, K1 3aKOHU
3aCTOCOBYBAaTUMYThCS 10 KOHTpakTy. HaBiTh K10 BU

obupaere HaI{lOHAJIbHE 3aKOHOIaBCTBO abo
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3aKOHOJaBCTBO TPETHOI KpaiHu, 3aKOHU
PEICTaBHUIIBKOT KpaiHW MOXYTb MaTH IPIOPUTET.
bararo nocradanbHukiB HasuBaroTh Konseniiro OOH
Ipo JOTOBOPH MIDKHApPOAHOI KYMIBII -MPOJAXKY
ToBapiB (a00 BiJIeHChKY KOHBEHIIIO) JIKEpPEIoM
JOTOBIPHUX CIIOpPIB a00 MOCHUJIAIOTHCS HA MOCTAaHOBH
MixHapogHoro apOiTpaxkHoro cyny MikHapogHOi

TOPrOBOI ITAJIATH.
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XV MixHapoaHa HayKOBO npaKquHa KoHdepeHLUia «B2B MARKETING»
LOREAL @ lifecell onmua fielmann

nignpuemMctB [Enektponnuii pecypc] / B. L
Troxa // Enextponne HaykoBe (haxoBe BHIAHHS
«EdextuBHa exonomikay. — 2012. — Pexum
JOCTYILY 70 pecypcy:
http://www.economy.nayka.com.ua/?0p=1&z=
1368.

3. €pmonenko B. Sk BuiiTH Ha PpUHKH
€sponericekoro Coro3y? [EnexkTponHuii pecypc|
/I €Bpomneiicbka npapaa. — Pexxum poctymy 10
pecypey : http://www.eurointegration.com.ua/e
xperts/2015/02/24/7031198/. — Haszsa 3
JIOMAIITHBOI CTOPiHKHW [HTEpHETY.

4. ®enopummna O. O. I[Ipobrmemu iHTErparrii
Ykpainu 10 €BponencHKOro Corozy
[Enextponnuii pecypc] / O. O. denopumivna //
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OOPMYBAHHA JTOAJIBHOCTI
CHHO’KUBAYA HA ITPOMUCIOBOMY

PUHKY
FOpuenko A.C.

K.e.H., cm. euxi. SI3BiHChKa H.B.
HanionanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUM MOMITEXHIYHUHN THCTUTYT M. Irops
CiKOopCbKOTO»

AKTyanpHICTh O00paHOi TeMU OOyMOBIIOETHCS
TUM, 10 TEHJCHIIEI0 OCTaHHIX pOKIB  Ha
MIPOMUCIIOBOMY PHUKY OYyJIO 3HMKEHHS NPHUXUIBLHOCTI
CIIO’KMBAYa JI0 BITYU3HSHOTO BUPOOHUKA, MPU LIBOMY
XapaKTepHOIO 03HAKOIO MPOMHCIIOBOTO PUHKY € T€, 110
KOJIO TMOTEHIIHUX KJIIE€HTIB OOMEKEHE 1 BIJIOME yCIM
rpaBIsiIM Ha pUHKY. BiamoBimHo ¢dopmyBaHHS

JTOBIFOTPUBAIMX BIJTHOCHUH 3 KIIEHTAMU € OJIHIEIO 3


http://www.economy.nayka.com.ua/?op=1&z=1103
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TOJIOBHUX 3aJad mianpueMcTtBa. Ha puHKy, g€
IIPOTIOHYETHCST O€371Y CXOKUX MK COO0O0I0 MPOAYKTIB
Ta TOCIYyr (GOPMYBAaHHS JIOSUTBHOCTI CIIOKHMBaya €

3aMOPYyKOI0 KOHKYPEHTOCTIPOMOYKHOCTI KOMITaHIi.

B BHCOKO-KOHKYPEHTHOMY CEpEIIOBHUIL, JI€
IPOIO3HUIISl 3HAYHO TIEPEBUIINY€E TMOMUT, KOXHA
KOMITaHIs Hamaraerbcsi CQHOPMYBATH  JIOSUIBHICTh
KJIIEHTA JI0 CBOTO TOBapy. POpMyBaHHS JIOSIIBHOCTI
CIpsIMOBaHE $K Ha YTPUMaHHS KJIi€HTa, TaKk 1 Ha
3a]ly4eHHs] HOBOTO. Ha pWHKY eneBaTOpHUX IOCITYT
KIIEHTaMW €  arpapHi  MIANPUEMCTBA,  TOMY,
31e0UIbIIOT0, (OPMYyBaHHS JIOSUTBHOCTI CIPSIMOBaHE
Ha YTpUMaHHS KIi€HTA. [HAMBITyadbHUN MAXIT 10
KOXXHOTO KJII€HTAa € KOPUCHOK KOHIICTIIE IS
yTPUMaHHS CIOKHWBayda, IHCTPYMEHT MapKETHHTOBUX
KOMYHIKaIlif,  SKUM  JO3BOJIUTH  3aCTOCYBaTH

KOHIICTIIIIFO — OCOOMCTI ITPOIaxi.

VYnpaniiHHS JIOSUTHHICTIO KJIIEHTIB Ha

OPOMUCIIOBOMY  PHUHKY — II€  CKOOpAMHOBaHa
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IISIIBHICTD, sIKa nependavae BUKOPUCTAHHS
KOMILUIEKCHOT'O X0y Ta MOJISAra€e y CIpsMYyBaHHI Ta
e(hEeKTHBHOMY BHUKOPHUCTAHHI PECypcCiB KOMIIaHii IS
30UIBIICHHS. KUIBKOCTI JIOSIIBHMX KmeHTiB[1]. s
BU3HAYEHHS JOSJILHOCTI KJIIEHTIB KOMIAaH11 HEOOX1THO
CEerMEHTYBaTH CIOKHMBaya 3a PIBHEM JIOSUIBHOCTI. A
JUIs. ORI YITKOTO CErMEHTYBAaHHS KOMIIAHIS Mae

aHaII3yBaTH MOBEIHKOBY Ta €MOIIIMHY CKJIAJOBI.

JIist  crmokuBaya Ha TMPOMHUCIOBOMY PHUHKY
dbopMyBaHHS JIOSJIBHOCTI CKJIQJAEThCA 3 JACKUIBKOX
KPUTEPIiB, 10 AKUX BXOJATh HASBHICTH €EKOHOMIYHOTO
Ta CTPATETIYHOIO 3HAYCHHS [JIs CHOXKHBaya, PiBEHb
JOBIPH /10 KOMIIaHIi; JIETKICTh Y BEJCHHI IEPETOBOPIB.
OTxe HEeoOXIJIHO BU3HAYUTHU MPOIEAYPY YNPaBIIHHS
nosuibHICTIO. Taka mnpouenypa 3amporoOHOBAaHA Yy
pobori[2]. Punox €JIEBAaTOPHUX MOCIYT
XapaKTEpPU3yEThCSI  MaJIUM  KOJOM  TOTEHIIHHUX
KJIIEHTIB, TOMY dbopmyBaHHS JIOSUTBHOCTI

KOPIIOPATUBHUX  KJIIE€HTIB  3HAYHO  IIIJIBHIIHUTH
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KOHKYPEHTOCIIPOMOXHICTh KoMmmauii. Jlnsg maHoro
pPUHKY OyJa 3amporioHOBaHa MpoLeAypa yHpaBIiHHA

JIOSUTBHICTIO, SIKa CKJIAJAEThCA 3 IIECTH eTamiB(puc.1.).

Bipna cermenTaiis Ta epeKTUBHE YyIpaBIiHHS
JIOSUTBHICTIO JTO3BOJIUTH KOMIMAHIi CTBOPUTH MIITHI
CTOCYHKH 3 JIOSUTbHUMHU KJII€EHTaMU, 10 ONTHUMAJIBHO
B1100pa3uThCS Ha KOHKYPEHTOCIPOMOKHOCTI
KOMITaHIi, JO TOro K JIOSJIbHI KJIIEHTH €
pO3MOBCIO/KYBadamMu  iH(dopmarii, ska  Oyne

CIIPUSATIMBOIO JJIsI KOMITaHI1.
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[ Kpok1 || Kpok2 || Kpok3 | | Kpok4 | | Kpok5 || Kpok6 |
- e N\ ( ) e N\ S\
L AHanis_| ( gysmaue | [ Aocniaw | (Pospobk| [Bnposag | (Ropurysa
)
HHA eHHA aTa YKeHHA HHA
AHanis uinen | ———— | nnaHyea pilweHp ) | PE3y/1bTa
3HAYeHH | ———— i — _TiB
a ——— | Aocniax HHA Peanizaui| ————
€HHA ileHb : 7
, BusHaue P 2 pilwens | | MOCTIMHK
TOBapIB, NOANBHO | ———— i
i HHA - ans 1
36yT'y uinem, CHOKMEa CTBOpeHHA | | migsuwe | [ MOHITOP
MapKe;M AKi die i Ta HHA VHT
CTaBUTb ' nAaHyBaHH | | n1oAanbHoO | [ 10A/1BHO
HroBMX MOTMBIB i . cTiTa
: nepeg, A pileHb cTi
KOMYHIKa A0 aKTyanbH
o coboto ANA Ta CNoXKmnea
umy - NOBTOPH . UX
. nignpue NOCU/IEHHS yiB Ta
KUTTI nx r|0Tpe6
cnousa | | M€TBOTA | | ook | | B33€EMO3BA nocuaex
43 eranis y 3KY MiXK HA cnoxuea
poboTtu 3 KOMMaHie B3aEMO3 is
—— | —
HUMMU o Ta B'A30K
— KNieEHTOM MiX
KOMMNaHie
o Ta
KNEHTOM
——

Puc. 1 Ilponeaypa ynpaBiiHHS JOSIBHICTIO JUIsl pUHKY

€JIEBATOPHUX MOCIYT

IDicepeno: Pospobneno aemopom Ha ocHogi [2].
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[locTiifHUii MOHITOPHHI aKTyaJlbHUX 3aJad Ta
npoOJjieM KIIEHTIB KOMIIaHIi 3HAYHO MiABUILIUTH
IIBUJIKICTh Ta KOM(OPT 00CTyrOoBYBaHHS KIIEHTIB, JJIS
300py Ta aHamizy iHpopmaiii  MiANPHUEMCTBY
POIOHYETHCS pO3po0Ka HAMIBABTOMATUYHOI CUCTEMHU
SQL jobs, sika A03BOJIUTH IIBUAKO OTPUMYBATH
iH(opMallito 3 3BeicHUX TabJUllb, 1€, B CBOIO UEpry,
JaCTh ~ MOJIMBICTb  IIBUJKO  pearyBaTd  Ta

3a/I0BOJIBHSTH aKTyaJlbHI MPOOJIEMU KITIEHTIB.

Takum yuHOM, y poOOTI OyJO 3aNpONOHOBAHO
npoleaypa YNOPaBIiHHS JIOSUIBHICTIO JJIE  PUHKY
efeBatopHux mocayr. [lana mpoieaypa 103BOJIUTH
MMOCUJIMTH 3B'I30K MI>K KOMIIAHIEIO Ta KII€HTaMH, 1110,
B CBOIO 4YEpry, ONTHUMAJbHO BIOOpA3UTHCS Ha
KOHKYPEHTOCIPOMOXXHOCTI KoMIaHii. Takox O0yIo
3aMpPONOHOBAHO BHKOPHUCTAHHS HAIiBaBTOMATUYHOI
cuctemu SQL jobs, sika 103BOJIUTH MIBUAKO pearyBaTH
Ha HarajabHl TOTPEOU CMOKUBAYiB, Ta 3aJI0BOJILHATH

MpoOJEMU KOPIOPATUBHUX KITIE€HTIB. BukopuctanHs
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BUIIEBKA3aHUX  METOMIB  JO3BOJWATH  KOMIIaHIL
chopMyBaTH JOSITBHICTh CITOKMBAYiB, YKIACTH 3 HUMHU
JIOBFOCTPOKOB1  BIJIHOCMHM Ta IIIJIBUIIUTH CBOIO

KOHKYPEHTOCIIPOMOKHICTb.

Cnucoxk BUKOPHMCTAHOI JiTEpaTypu:

1. baxepina K. B. YnpainiHHS TOSUIIBHICTIO Ha
IPOMUCIIOBOMY PHUHKY Ha OCHOBI )KUTT€EBOTO IIUKITY
kiienTa. 2019.
URL.:https://economics.net.ua/files/archive/2019/No6/
14.pdf (nara 3Bepuenns: 25.09.2021).

2. [nerok K. P., f3Binceka H. B. Tlponeaypa
YIPaBIIHHS JIOSJIBHICTIO POMUCIIOBHUX CIOKUBAYIB.
2021.

URL :http://confmanagement.kpi.ua/proc/article/view/
230525 (mara 3BepHeHHs: 25.09.2021).
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3 Cekuisa

[MToBeaiHKa cnoXXmBayiB Ta NoBeAiHKOBA
€KOHOMiKa



XV MixKHapoaHa HayKoBoO- npaKquHa KoHdepeHLUia «B2B MARKETING»
LOREAL  gpp s lifecell  onmuka fielmann

BILIUB HEUPOMAPKETHHI'Y HA

IHHOBEAIHKY CIIO’KUBAYA
Hap’s AHICKIHA
nokTop (iocodii, crapumit Bukiagay FOmis
"ABPUIII
HanionanbHuil TEXHIYHUN YHIBEPCUTET YKpaiHU
«KuiBChbKUM MOMITEXHIYHUHN THCTUTYT M. Irops

CikopCcBhKOTro»

PO3BUTOK J1OICTBA MPOTPECUBHO PYXAETHCSA
BrOpy, @ 3 HUM MapkeTuHr. IIpo mo gymae crioxxusay
IpU KYMiBJIl TOBapiB Ta K poOuth cBiid BuOIp? Lli
NUTAaHHS XBWIIOIOTH KOXKHOTO MAapKeToJiora, aje
BIJIMOBIAI OTpHMalIM JOCUTH HemogaBHo. Jlum 19
pokiB Tomy FEitnom Cmigcom Oyino BBEIEHO TEPMIH
«HerupomapkeTuHr»[1].

HeiipomapKkeTHHT - 11e HanpsiM MapKETUHIOBUX

JTOCHIDKeHb, MPEIMETOM  SKOr0 €  BUBYCHHS
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HEYCBIZIOMJICHUX CEHCOMOTOPHHUX, KOTHITUBHHUX 1
EeMOIIIMHUX peaKIlii JIOIUHU Ha TIEBHI CTUMYJIH.[2]
ExcrieppuMeHTanbsHO  JOBEAEHO, IO MO30K
JOJWHY TIOPIBHIOE 3amaxu 13 oOpa3zamu, IO
30epiraloTbcs y mam’srti. 3amax Moxe MPUBAOUTH YU
HaBIAKW BIAIITOBXHYTH JoauHy. [lpoTte BaxkamBy
poJib  Bifirpae 1 KoJip. 31e0LIbIIOr0 YOJIOBIKK
HAJAlOTh TIEpeBary CHUHIM, YOPHUM Ta 3€JICHUM
BIITIHKAM, a JKIHKM Yy CBOI YEpry, CHHbOMY,
¢b101€TOBOMY Ta 3€JEHOMY KOJBOPY. TakoxX 3aBIsSKH
MY3HIIl MOXHa CTBOPUTH TEBHY artMmochepy st
MOKYTIIIS, SIKa 3MOKE PO3CIA0UTH B CylIepMapKeTax uyu
HaBMaKH JOTIOMOJKE IIITPUMYBATH TOHYC Y CIIOPT3aJi.
HaBiTh y pecTopaHax 3aCTOCOBY€ETHCS pI3HE MYy3UUHE
CYNPOBOKEHHsI. SIKIIIO MPOBOJIUTH Yac y pecTopaHi,
TO MOHA MOMITUTH, IO TaM rpa€ MOBUIbHA MY3HKa,
JIETKE€ OCBITJICHHS Ta HESICKPaBl KOJIbOPH, 00 KIIEHT
SKOMOTa JIOBIIIE MPOBOJMB TaM 4Yac. Y pecTopaHax

MIBUAKOTO XapuyyBaHHS 30BCIM IHIIMW 1HTEp €p:
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SACKpaBe OCBITJICHHS, LIBUIKAa My3WKa Ta SICKpaBl
KOJIbOPH, 20U JTI0JIMHA HIBUJIKO I10iJ1a Ta IEPCOHAII 3MIT
00cIyryBaTH OUIBINY KIJIBKICTh CITOXKHBAYIB.

[Toxymens  HamaBaTMME  TepeBary  TUM
IpOJyKTaM, SIKi peKJaMyBaJM BiJIOMI JIFOJH, ajKe
BBa)XAIOTh, 1110 CTAHYTh YCIIIIHUMU SIK 1 BOHH.

YacTo B MarazuHax MOXHa MOMITUTH LiHY 99.99
rpomoBux oauHuIb, a HE 100. «IIpaBuso neB’ATKH»
MOSICHIOETBCST TUM, IO JIIOJJMHA BBa)Ka€, 110 TOBAp
kotrye 90 rpoioBux oauHuULb, a HE 100. [3]

Takox Ha mpoAaxi MOKe BIUIMBATH 1 YIIAKOBKa
ToBapy. BupoOHuKM 3yOHOI macT 30UTBLIMIN PO3MIP
OTBIp 3 SMM 110 6MM, 110 TPU3BETO N0 30UIBIICHHS
Bukopuctania Ha 40%, a omxe 1 BiAOyBCA 3picT
nponaxiB. [Iponaxx ToBapiB y OUIBIIINA Tapl TaKoX
BBOJIUTh B OMaHy NoOKymiiB. Hampukman, mpomgax
CHEKIB, HANOBHEHMX JIMIIIC HAIMOJOBUHY, IHIIA X

HAIOBHEHA MOBITPSIM; 3pOOMBIITU TOBCTIIIE THO OAaHOK
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13 BapeHHSM, MTPOJIAE€THCS MEHIIIA KUTBKICTh 32 OJTHY K
IIHY.

HapiTh y mMarasuHi IICHXOJIOTIYHO JIFOJWHA-
MpaBIlia Ha/Ia€ TepeBary ToBapam, siki 3HaXOSAThCS 110
npaBy pYKy, aJKE€ AaCOLIIETHCS 3 TO3UTUBHUMHU
€MOIIISIMH, a IIIyJbIa - 1O JiBY.[4]

VY cBITI Maiike He ICHye cepH, y sKId He
BUKOPUCTOBYETHCSI ~ HEHUpOMapKeTHHI. Y CHINIHI
KOMITaHIi IPOAYMYIOTh JHM3aiH, KU acOLIIOETHCS 13
MO3UTUBHUMH €MOIlISIMH 4Yepe3 KOJbOPH, 3araxi,
mpudT. AJe CIOXUBady BapTO 3BEPTATH yBary He
JUIIe Ha 30BHINIHINA BUIISA, alieé 1 CKJaJ, KYIUISTH

TOBap HE 3a OpeH]I, a 3a SAKICTh.
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noctymy: https://texterra.ru/blog/neyromarketing-ili-
kak-zavladet-mozgom-pokupatelya.html.

2. Komeitko A.A. «HelipoMapkeTuHr sk
MEXaHi3M MaHIMyJIFOBaHHS CIIOKABAYEM»
[EnexktponHnii  pecypc]. — Pexum  gocrymy:
nauka.kushnir.mk.ua/?p=41244

3.  baibapguna, T.H.  Hcnonb3oBanue
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noTpeduTeNbcKoM Koomepanumn», 2018. - C.319-322.
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4, "The Brain Sell: When Science Meets
Shopping" by David Lewis

INOAKACTUH, AK IHCTPYMEHT
YTPUMAHHA KVIIEHTIB. HA

MPUKJALI KEMCY KOHLEPT.IOA

Onekcannpa BUCTPOBA
k.e.H., gou. Haramis [IMCAPEHKO
HanionanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUM MOMITEXHIYHUHN THCTUTYT M. [rops
CiKopCBhKOTO»
sh.bystrova@gmail.com

YTpumaHHS KITIEHTIB Ta 3pPOCTaHHA YaCTKU
MOCTIMHUX KIIEHTIB TMpPU TMOCTIHHIA MO3UTUBHIN
JMHAMII HApOIICHHS KJIIEHTChKOI 0a3u JJIs1 KOMIIaHii
PUHKY PpO3BOXAJIBHUX 3aXO/liIB — € OCHOBOIO

cTabUIbHOTO (PYHKIIIOHYBaHHS O13HECY.
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3a pe3ynbTaTamMmu MapKETUHTOBOTO
JOCITIDKCHHST HU3bKA JIOSJIbHICTH KJIIEHTIB 10 OpeHIy
«KOHLEPT.FOA» mnoB’sd3aHa HE 3 HETaTUBHUM
JOCBIJIOM, SIKUM CPOpMyBaBCS y KIIE€HTIB KOMIaHI1
IpPU YW ICJIS BUKOPUCTAHHS TOCIYT KOMIAHIA Y
3MIMCHEHHS KOHTAaKTIB, a BHACIIJOK  HHU3BKOI
nudepeniiamii  OpeHaiB - KOMIIaHIA, SKI €
opraHizaropamu MOiii Ta OUIETHUMH ONEPATOPAMH.
Takum ynHOM, MpoOJIEeMa MOJAra€ y HU3bKOMY pIBHI
imenTrdikarii — BI3HaBaHOCTI OpeHy, 110 Ma€ CTaTH
OTHUM 3 THTaHb TMPUA PO3POOJICHHI OHOBJICHOI
MporpamMu yTpUMaHHS KIIIE€HTIB.

OTxe, OOHUM 3 HaMOLIbII BaroMUX HENOJIKIB
PUHKY pO3Bar € HHU3bKa BITI3HABAHICTh OPEHIY Ta, SIK
HACJIIJOK, HHU3bKa JIOSUIBHICTH KIIEHTIB J1O0 OpeHIY
KoHKpeTHOi koMmaHil.[1] Lle 3yMOBHIO HEOOXITHICTD
30CEPEHKEHHSI OKPEMOT yBaru y paMkax (opMyBaHHSI
MporpamMu yTPUMaHHS KIIEHTIB caM€ Ha TMOCHJICHHS

nostieHOCTI 10 Openy KOHIIEPT.FOA.
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CTpiMKHUiI PO3BUTOK MeJia-ramy3i, 301IbIICHHS
KUIBKOCTI KOHTEHTY, IO CIIOXKHBAETHCS, Ta IOSABA
HOBHUX  IHCTPYMEHTIB  KOMYHiKaiii  (OpMyIOTh
CIPUATINBI YMOBH JJIsl Tiepexoay Oi3Hecy B OHJIAMH.
OnHuM 3 eEeKTUBHUX NUISIXIB YTPUMAHHS KIIIEHTIB €
nuBepcu@IKalis y HAMPSIMKY MOJKACTUHTY.

JlocTaTHs HOBU3HA III€] KaTeropii yCKJIaJHIOE
dbopMyBaHHsS JAHOTO BU3HAYEHHSI 3 HAYKOBOI TOYKHU
3opy. lIporte, cnuparduch Ha NPAKTUYHUN JOCBIJ
KOMITIaHIi — TMPOJYIEHTIB TMOJKACTIB MOXKHA JaTH
HACTyIHE BU3HAYCHHS JaHoi kareropii: [loakact - 1e
uudpoBuit ayaio- ta/abo Bineo- (aitn, sKUil MOXXHA
3aBaHTAXUTH 3 [HTEpHETY Ta MOCIyxaTH Ha PI3HUX
UPPOBUX NPUCTPOSX. [2]

['omoBHaA BIIMIHHICTB Ta IepeBara MOAKACTy Bif
3BHYHHMX pajionepeaad — Ii¢ MOPTaTHBHICTH [4].
CnoxxuBad caMOCTIiHO 0OHWpae KOJu, 1e, SK Ta 110
ciyxaTtu. Kpim Toro, B acriekTi BUpOOHUIITBA, TTOJAKACT

Ma€e BaroMi IepeBaru mepen I1HIMMHU 3aco0aMu
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PO3MOBCIO/KEHHST  1HQOpMallii Ta KOMyHIKalii 3
KJII€EHTAMU:

— I[€ € JOCUTh MPOCTUN MPOIYKT 3 TOUYKU 30DPY
oprasizarfii miAr0TOBKH, 3aIyCKy Ta TPAHCIIII;

- HE BHMarae mnpodeciiHOro MpPorpamMHOro
3a0e3MeyYeHHs], CKJIaJHOT0 MOHTaXy Ta HaIlMCaHHS
JOKJIQJTHUX CIIEHAPIiB,;

- MO)Ke OyTH YCIIIIIIHO peai30BaHUN y 3pyUHUX
Ta JIOCTYIHUX JUIsl KOMIIaHli popmarax;

— HE BUMarae 3Ha4HMUX KaIliTaJlOBKJIAJCHb.

Sx CBIYaTh  pe3yibTaTu MIPOBEJICHUX
JOCTII)KEHb, 3a Cy4aCHUX YMOB OJIHUM 3 MOXJIMBHUX
e(peKTUBHUX CHOCOOIB yTpUMaHHS KIIIEHTIB Ta
MTOCWJICHHSI BITI3HABAHOCTI OpPEHy € 3aIyCK MPOIYKTY
HOJKACTY.

CknagaHHg IUIaHy  TOAOPOXKI — KIIEHTa €
HEOOXITHOIO yMOBOIO [JIi CTBOPEHHS CHIJIBHOTO
PO3YMIHHS TOTO, IO JYyMAarOTh, BIIYYBAIOTh 1 3 UUM

OOPIOTHCA KITIEHTH 1] 4ac B3aEMOI1 3 OpeHI0M.
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Kapra mooposxi kimienTa - Customer journey map
(CIM), BigirpaloTb BaXJIUBY pOJdb MPU TOLIYKY
IHCTPYMEHTIB ~ yTPUMaHHSA  KJIIEHTIB,  OCKIJIbKH
noromararots [9,10]:

- imeHTudikyBaT 60JHOBI TOUKHU KIIIEHTIB,

— 3pO3YMITH Kpallle OCIiA0BHICTD /il Ta mporec
MIPUAHATTS PIICHHSI CTI0KUBAYa;

— ONTHUMI3yBaTH MAapPKETUHIOBl 3YyCHWJUIA IIOJI0
hopMyBaHHSI B3aEMOBIJTHOCHH 31 CIIO)KHBaUYEM;

- MJBULIUTH JIOSUTHHICTh Ta PIBEHb yTPUMAaHHS
MOCTIMHUX KJIIEHTIB KOMIAHII.

Pesynbrati kaGiHETHUX MOCHIKEHb, a came
BUBYEHHS JJOCBIJy NPOBIIHUX KOMIAHIN CBITY, SIKI €
MacIITaOHUMU BUPOOHUKAMU MPOJYKTIB y
MEJIanpoCcTOpi Ta IHHOBATOpPaMH Y CBOIX Traiy3six,
Jany TIJACTaBU O0paTv SIK ONTUMAaJIbHUI 1HCTPYMEHT
YTPUMaHHS KIIIE€HTIB Ta X MPUMHOMEHHS — IMOJKACT.
HacTtynHuM eranom cTajio AOCTIIKEHHS ICHYIOUHMX Ta

noreHmimanxX kmenTiB kommaHii KOHIIEPT.IOA,
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[IUISIXOM TIPOBENICHHS (DOKYC-TPYyIU Ta aHKETyBaHHS
(110 pecnioHzeHTIB), MIATBEPAUIN BIPHICTH TiMIOTE3U
070 OOpaHHS TaKOTO IHCTPYMEHTY Ta JO3BOJIAJIH
chopmyBaT  Habip  XapakTepucTHK  (dopmary
MOJKACTIB, SIKI  CTaJd OCHOBOI PO3POOJICHHS

MOJIITUKY YTPUMAaHHSA KJIIE€HTIB 3 1X BAKOPUCTAHHSIM.

Takum yumHOM, came MOJKACT y TO€IHAHHI 3
MpOrpamoro JOSITBHOCTI MOKe BHUCTYITUTH
IHCTPYMEHTOM TIJABUIICHHS KOHBEPCIi KIIEHTIB Ta
30UIBIICHHS TPOJAXIB OULIETIB Ha TMOMIli, fKlI €
npiopurernumu i komnanii KOHLIEPT.FOA.

Jletamizyroun 1UIAX  KII€EHTa 3  MOMEHTY
YCBIIOMJIEHHSI TIpoOsemMu, (OpMyBaHHS 3amuTy [0
MOMEHTY TpHuaA0aHHs OlIeTa Ha PO3BaKAIbHY MO0
MOXHa BHUSIBUTH TI €TamM, Ha SKUX Oyae JopedyHa
NPUCYTHICTh KOMMAHIi 3 HOCIyTraMH, 1110 MOJIETIIYIOTh

MIPOIIEC IPUNHATTS PIIICHHS.
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I'padpiuro, wMicme TOAKACTIB y  CHCTEMIi
yTPUMaHHS KJIIE€HTIB Ta MapKETUHTOBIM ISUIBHOCTI
KOMIIaHli ~ MOYKHAa  TPEJICTaBUTH  CXEMaTH4HO,
BH3HAYAIOYH 1X POJIb HA TMOCHIIOBHO MPEICTABICHUX
eTarax MPUHUHATTS PIlICHHS 100 Npua0aHHs OineTa
Ha TMO/III0 Ta 3aBEPIIYIOYH BIJBITYBaHHSIM CaMoi MOil
(Puc. 1). Ins BU3HAUEHHA MiCI Ta POJl NOJKACTY B

CTparerii  yTpUMaHHS  KII€HTIB  0e3MmocepeHbO
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kommanie;ro KOHIIEPT.FOA 6yna mobyngosana CIJM
(domatok A).

Micre nmoakacTiB y mporpami yTpuMaHHS KIIIEHTIB
TOB KOHIIEPT.}OA Ta B mporieci o0y 1081
B3a€MOJII 3 KJIIEHTOM

© MOKAUBICTb * Bubip Tematuk * KoHeepcis * 3abe3neyeHHn ® YcyHeHHs
OpEepKaHHA noAKacTis 3 cayxavie BUCOOI AKCTI KO2HUMUBHO
e BPaXyBaHHAM nodkacmie Ha npouecy =
e NepeneKkTUBHUX noKynuie 06cyrosyBaHH
MoLjiit yepes noaiti npu 6inemie Ha a AucoHaHcy
npocayxosye BpaxyBaHHi PO38aHANLHI « akmusizayia 3a donozoto
AHHA iHTepecis nodii, ae npozpam nodkacmy
nodkacmis y LinbBOI opraHizatopom 10A6HOCMI, o MocuneHHs
ayauTopii € KOHLUEPT.IOA fAKa € f
3py4Homy q ) . Bni3HaBaHOC
¢7D mMami Ha * "nodkacm" Ak 3a ponomoroto: AOCTYNHOW AnA .
P it . ; Ti 6peHay
ikasy aHoHc nodiii 3 npozpam cayxadie
u 8paXYBAHHAM n0AAbHOCMI npokacmie
TEMaTUKY - inmepecie * peknamm  AK pesynbrar -
My3uKa, Kﬂ’&'f{mﬂ 3 3axogisy MNOCUNEHHA
apTmcTun, BKA3I8KO0 nogkactax NOANbHOCTI A0
nogaii wnaxy Ha 6peHay
noodito

1.YcBigomneHHs

2.[locniaxeHHa

3.Bubip

4.MpuabaHHs

5.3aBepLieHH

notpe6un
si,q:oquz:y a nponosnuii woAao nocTa4yanbHUKa Ta 6ineta Ha A nouecy -

) PO3BaXaNbHUX opraHizaTopa f BiABiAYyBaHHA
OfepKaHHI nogiit noaii nogijsto
NO3UTUBHUX nogaji
emoLiin

Puc. 1. — Posb noakacTiB y mporpami yrpuMaHHs

kiientiB TOB KOHIIEPT.JOA [mo0OymoBaHo

aBTOPOM]|
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3ayBaxuMo, 10 KapTa Oyma moOymoBaHa Ha
OCHOBI1 BU3HAUYEHHSI IEPCOHU — MPEJICTABHUKA I[IJTLOBOL
ayautopii kommnanii KOHIIEPT.FOA Bikom Big 35
POKIB 1 3 piBHeM noxoxy moHan 25000 rpa/micsis. [
PO3yMIHHS MOBEIIHKM TaKOi MEPCOHU K JAOJATOK 10
OCHOBHOTO OOKY KapTH MpEJICTaBICHUN MOro CTHIIb
KUTTS, 3BUUKH Ta MIPIOPUTETH.

besnocepennbo nporec po3poOKM MOAKACTY /1aB
3MOTY 1I€HTHU(]IKYBaTH LUIbOBI CETMEHTH, YTOUHUTH
IHTepecH Ta OCOOJMBOCTI TOBEIIHKH  KJII€HTIB
KOHIIEPT.FOA, 3po3ymiTd HaiOLabll  e€deKTUBHI
CHoCcOOM CHUJIKYBAaHHS 3 KJIIEHTAMHU Ta PEJICBAaHTHUI
Tone of Voice.

3a pesyapTaTaMd OOpOOKHM JaHUX TEPBUHHUX
JOCTIKEHb,  30KpeMa  OMUTYBaHHS  CIIyXadiB
MOJIKACTIB, JIJIsl OTPUMAHHS KUIBKICHUX PE3yJIbTATIB, Ta
dbokyc-rpynu, TMPOBEICHOI 3 METOK JeTai3allli

pe3yJNIbTaTiB Ta MOUIYKY 1HCAWTIB, Oysa 00IpyHTOBaHA
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MIPOTIO3HIIIS MO0 MiATOTOBKH Ta 3aIyCKy IOIKACTY
xkomnaniero KOHIEPT.FOA B nactynHomy dopmari:

1. Llinboea ayoumopia. Y  pe3ynbrarti
JIOCTIKEHb, OCHOBHI XapaKTepUCTHKH (opmary
MOJIKACTIB PEKOMEHAYEThCS aJanTOBYBAaTH IiJ JIBI
KaTeropii MOTEHUIMHUX CITyXadiB:

1 cermeHnT: Mon0b BiJl 18 pokiB (HE3aIEXKHO Bijl
crati) 3 piBHeM noxoxy Big 10000 rpu. ToOrto 1€
MOJIO/l JIFOAM SKI HABYAIOTHCS, MPOTE OJIHOYACHO
IPAIOI0Th Ta MAIOTh JI0JJATKOBE JHKEPEIIO IOXOTY.

2 CerMeHT: MPAIlIOr0Yi JIF0IM He3aJI€KHO BiJ CTaTi
BiKOM BiA 25 10 45 pokiB, 3 pIBHEM JI0XOJy TOHA
25000 rtpH/MiC. 3 aKTUBHUM CTUJIEM JKHUTTS, SKi
MEPEBAXKHO MPALIOIOTH B OQICI.

2. Dopmam mpauciayii: amanrtaimis 10
MOOUTHPHUX TPUCTPOIB (3HAYHA YACTKA MOTEHI[IHHUX
CllyXaduiB ~ HajJae TMepeBary  MPOCIYyXOBYBAHHIO

moxakactis uepe3 YouTube, Google, Apple).
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Tpusamicts Tpancmsmii: 1o 30 xumH YouTube
ponuk, 1-1,5 roquHu ayaio emi3oll, 4acToTa BUILYCKY
noakactiB — 1 pa3 Ha TwkaeHb. Opi€eHTOBHUI dYac:
18.00 — 1930 y pobGoumit nenb. Bubip wacy
3yMOBJIEHUH THUM  ()akTOM, OCHOBHa  4YacTKa
PECTIOHCHTIB 3a3HAYMJIM, 10 HAJAlOTh IepeBary
MIPOCIyXOBYBAaHHIO MOJKACTY Y TPAHCIOPTI (MallnHa,
IpOMaJICbKHIl TpaHCIOPT) a00 BXKE BAOMA.

3. Ocnoena memamuxa noOKacmie:
pO3BaKaJIbHUIN HampsM. I[Ipore, OCKLUIbKHU
MEpIIOYEPrOBUM  3aBJAHHAM  JOCIHIDKEHHS  OyJio
3aMpOBaKEHHSI TAKOTO 1HCTPYMEHTY, SKHU Ou
3a0e3MeynB 3pOCTaHHS MONUTY Ha OCHOBHUMN MPOIYKT
komnanii KOHIIEPT.FOA - nponax OineTiB Ha
po3BakanbH1 TOAIT (TOOTO MOIIBHICTh JTOCATHECHHS
epeKkTy  CHUHEpri3aMy), pPEKOMEHIYEMO  KOHTEHT
MOJKACTIB MaKCHMAalbHO TIOB’SI3yBaTH 3 IUIAHOM

PO3BaKATBHUX MO HA HACTYITHI MIEP1OH.
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4, IIpucymuicme pexnamu — TO3UTUBHE
CHPUMHATTS NOTEHIIMHUMHU CllyXauamMH IOJKAaCTiB
JIOPEYHOi peKJIaMH Ja€ MOKJIMBICTh PO3MIILYyBaTH
peKiiaMy HACTymHUX TOoAii abo0 MOTHYHHX JI0
nisiieHOCcTi KOHIEPT.FOA npoaykTiB / mocnyr, TUM
CaMUM BUPIIIYIOUX 2 KIFOUOBUX 3aBJAaHHS OHOBJIEHOI
MporpamMu yTPUMaHHS KII1€HTIB:

- CTUMYJIIOBaHHS MONUTY HAa OCHOBHUW MPOIYKT
KOMITaHI1i — MpoJIaXk OLIETIB Ha pO3BaXKaJbH1 MOIIi;

- MO>KJIUBICTb YaCTKOBOI1 MOHETHU3aLI]
YIPOBAIKEHHS 1HCTPYMEHTY MOJKACTIB B MOPT(Eb
npoaykriB komnanii KOHHEPT.FOA Ta sik ocHOBHOTO
IHCTPYMEHTY YTPUMAaHHS KJIIEHTIB.

S. 3abesneuenns KOMyHIKayill 3 KIIEHMaMu
ma 00epIHCAHHSL 360POMHO20 38 S3K) IO KIIEHMIE — €
OJIHUM 3 OCHOBHHX yMOB (pOpMyBaHHS Ta peajizaiii
nporpaM yTpuMaHHs KJi€HTIB. Tak, ¢opMar BeaeHHS
MOJIKAcTIB — IHTEPB’I0 / J1aJor BEIY4YOro 3 TrOCTEM

ImporpamMmn aae MO>KJIMBICTh CTaBUTH HHTaHHSA a0



XV MixKHapoaHa HayKo

LOREAL @

paKTMYHa KoHdepeHuia «B2B MARKETING»
c lifecell onmua fielmann

CllyXadiB Ta CTUMYJIIOBATH J0 MEpecUaHHs BiATYKiB
PO YEProBUM BUITYCK MOAKACTY Ta opMaT 3arajiom.

[lepenbauaeTscs, 10 BPaxOBYIOUH pe3yJbTaTH
BHUBUCHHSI «IEPCOH» OOpaHUX MLIJTOBUX CErMEHTIB
PUHKY, BaXJIMBUMH KaHajaM{d KOMYHIKaIii 31
ClIyXadyaMH TMOJIKACTIB Ta MOCTIMHUMU /TIOTCHIIIHHUMHU
kimiedntamu  komnaHii  KOHIEPT.FOA  cranyTh
comianbHl Mepexi, a came, Facebook Ta Instagram.
Came Takuii popmart 103BOJIIE MAKCUMAIIBHO 310paTu
iHpopMarito MO0 CHPUAHATTA KIIEHTAMU HOBOTO
MPOIYKTYy, WOTO OCHOBHHMX TapaMeTpiB, a HaJaalli,
KOHTEHTY, TOCTEH, TOPEUHOCTI PeKJIaMu ToIlo. Takox,
TaKWM KaHaJ KOMYHIKaIlli 3a3BU4ail J03BOJISE CYTTEBO
po3IIMPUTH 0a3y AaHUX KOHTAKTIB MOTEHIIMHUX
KJIIEHTIB, Ta JO3BOJUTH OLIBIN €(PEKTUBHO MMPOBAIUTH
peKiiaMy depe3 PO3CWJIKMA JUIsl 3axXOJIB KOMIMaHii
KOHIIEPT.IOA.

Ha OCHOBI oJiepKaHoi 1HdOopMmartii

(B1MOB1TAJIBHUI 3a MPOIEC — KEPIBHUK MTPOEKTY) Oy1e
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3MIACHIOBATHCA KOPUTYBaHHS (popmaTy MOAKACTy Ta
caM KOHTEHT Ta CTHJIb HOT0 Moaayl.

3 METOI0 BU3HAYECHHS €(PEKTUBHOCTI CTYIICHS
MMO3UTUBHOIO CIPUUHATTA MOJAKACTY Ta OpeHIy
KOHIIEPT.FOA B uuiomMy MpONOHYEMO BBECTH B
MPaKTUKY Ta BIACTEXKYBAaTH TaKy METPHUKY OIlIHKH
nosutbHOCTI KiieHTiB sk NPS (Net Promoter Score,
ingexc niaTpuMKkm cnosxkuBayda) [38].

BpaxoByroun HU3bKY JIOSUIBHICTH MOKYIIIIB J10
OUIETHUX OIEepaTopiB, MOKHA MPUITYCTUTH, L0 IS
komnanii KOHIIEPT. FOA noxkasnuk NPS Oyxe
JIOBOJII HU3BKHUM, TIPOTE IIJILOBE MOTO 3HAYCHHS BUIIIC
50 % Mo3Ke cTaTh OJTHUM 3 KIIFOYOBUX METPHUK IMPOEKTY
3aMmyCcKy MOJKACTIB Ta KOMITaHi1 B I[IJIOMY.

Jis  30epexeHHs] MO3UTUBHOTO  CTaBJICHHS
KaTeropii ciyxayiB MOAKACTIB 1 MOCTIHHUX KJIIEHTIB
kommanii KOHIIEPT.FOA - «mpomoyTepiB»  Ta
TpaHchopMallil «kHEUTPATBHUX» CIyXayiB y KaTeropito

«TPOMOYTEPIB» BBAKAEMO JIOIIJIBHUM  TOCUJIUTH
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nporpaMy YTpUMaHHS KJII€HTIB TaKUM 1HCTPYMEHTOM
JIOSUTBHOCTI SIK Ha/IaHHSI CTICIIaIbHUX 3HIKOK.

6. Beoyuuui: 'y xomi  ¢okyc-rpynu
pecrnoHAeHTaM OyJ10 3aIPONOHOBAHO CKIACTH OPTPET
openny KOHLIEPT.FOA. Ha ocHOB1 OTpUMaHUX JaHUX
MU  ¢GopMyeMo 00pa3 TMOTEHUIWHOIO BEAY4YOTO
noaKacty. A came: 4OJOBIK, (cxoxuil Ha [ITymkiHa —
nomyJjsipHuil  TpeBen-Onorep; abo  Jlanteca —
MONYJIIPHUM YKpaiHCbKUI BUKOHABELb Ta OJ10Tep), 25-
30 pokiB, oApyKEHUHN Ta Ay>Ke I[IHYE CBOIO POJUHY.
Mae xnacHe BIiIUyTTS T'yMopy, He Oo0iTbcst Oyau
CIpaBXHIM Ta BiABEpTUM. Mae MOBHY BHUIIY OCBITY.
He odicHuii mpaltiiBHUK, 3aITHAHN y J1JKUTAT Ta Meia
chepax.

3azHaunmo, 1o GOPMYBaHHS  JIOSIIBHOCTI
KIIEHTIB Ma€ CEHC pO3TIsSJaTH HE BHUKIIOYHO B
KOHTEKCTI ~ pO3pOOJICHHSI  MOJITUKH  yTPUMAHHS

KITi€HTIB. JIOSTMBHICTH KITIEHTIB 0 OpEHIY O3Haydae
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KOHBEPCIIO IOTOKY MOTSHITIHHUX KJIIEHTIB B JOXIJ Ta,
y KIHIIEBOMY T1JICYMKY, MPUOYyTOK KOMIMaHii.

VY mporieci OOIpyHTYBaHHS MNPOMO3UIINA II0/I0
OHOBJICHHSI MIPOTpaMU YTPUMAaHHs KIII€HTIB KOMIMaHii
KOHIIEPT.FOA nHamu 3anponoHOBaHO 3a1pOBAIUTH 2
BapiaHTH OJICPKAHHS 3HIKOK:

— EKCKJIFO3UBHI 3HM)KKH. YYaCHUKU TaKoi MPOTrpaMu
nosutbHOCTI  — cimyxaul  nozakactie  KOHIIEP.FOA
3MOKyTh OTPUMYBATH KYTIOHU Ha 3HKKH — TIPOMOKO/IH,
HEIOCTYIHI Il 1HIOMX TOKYMIIB OUIETIB  uepe3
wiatpopmy  KOHIIEPT.IOA. Taki  mpomokomu
TUIAHYEThCA TIEPECHIIATH  3aPEECTPOBAHUM  CITyXauam
MOJIKACTIB 3 KOHTEHTOM Ta / abo peKiamolo, SKUi
nepenoayae pekiIaMyBaHHsI KOHKPETHOTO 3axoy. Po3mip
TaKOI 3HIKKH MOKe KomBaTrcs Bijg S 1o 10 %;

— nporiayedi nporpamu (The Paid Program) —
nependavae o€ THAHHS KIIEHTIB / CIIyXadiB MOJIKACTIB
710 CNUJIBHOTH KOMIIaHIi (3aKpUTE CIIBTOBApPHUCTBO) 3a

CUMBOJIYHY OIUIATy IS OJEPKaHHS JOCTYMy [0
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BUHATKOBOTO KOHTEHTY, 1H(opMaIlii Ta ojepKaHHsS
3HI)KOK Ha OCHOBHMM TOBap — OUIET Ha pO3BaXKaJIbHY
[IOI1FO.

Takuil miaxig J03BOJUTH HE TUIBKHU OUIBII YiTKO
imenTudikyBaTd npodine MOCTIMHOTO KI€HTa, a M
MOCTYNOBO 30UIBIINTH YacTKy HOCTIMHMX KIIIEHTIB
KOHIIEPT.IOA.

Takum 4nMHOM, MporpaMa 3arnpornoHOBaHA HAMU
nmporpamMa  yTpUMaHHS  KIIE€HTIB  mepeadadae
MOETHAHHA CAMOCTIMHOTO MEIMHOTO 1HCTPYMEHTY
noakacty openay KOHLIEPT.FOA 3 nonpaiiboBaHOO
MPOTPaMoI0 JIOSIIBHOCTI.

AKIIGHTyBaHHSI yBaru camMe€ Ha PO3BUTKY
JIOSUTBHOCTI KJIIEHTIB J103BOJIUTH CPOpMyBaTh OUIbII
CTAIMM TMOTIK KJIIEHTIB - TOKYMI[B OCHOBHOTO
MPOJIYKTY, BIIHOBUTHA PUHKOBI TO3MIlI KOMMaHIi Ta
cTabini3yBaTy ii (DiHAHCOBI MOKA3HUKU HANPUKIHII Ta

MIiCIIsl KAPAaHTUHHUX OOMEKEHb.
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Ominka e¢eKTUBHOCTI OHOBIIEHOI MpPOrpaMu
yTpUMaHHS  KJIIEHTIB  Mependadae  MPOTHO3HHM
pO3paxyHOK TakOi BaXXJIMBOI METPUKH  OLIHKH
€(EeKTUBHOCTI HOBOTO TPOAYKTY  SIK KOEQIIieHT
yrpumanns kinientiB - CRR (Customer retention rate).

Tabmmms 1

OOrpyHTyBaHHs KJIFOYOBHX MOKA3HUKIB
€(EeKTUBHOCTI OHOBJICHOI TMPOrpaMH  yTPUMAHHS
kimenTiB KOHIIEPT.FOA [po3paxoBaHi aBTOpoM Ha

OCHOB1 pUHKOBHX BapTOCTEH |

2021 p.
(TIpOTHO3HE 3HAUYEHHS
ITokaznuku 2019 p. 2020 p.
3a YMOBH 3aIyCKY
MOJIKacTIiB)*
O6opor, rpH. 149 560 000,0 | 55 760 000,0 91 880 000,0
2021 p.
[Toxa3Huku 2019 p. 2020 p. (porHo3xe
3Ha4YeHH)*
CepenHs KiJbKiCTh
S ) 145555 55765 89878
KJIIEHTIB, OCi0
KinbkicTh mocTidHIX
o ) 40755 8365 21148
KIIIEHTIB, 0CI0
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YacTka moCTIHHUX

28,0 15,0 23,5
KIi€HTiB, %
KinpkicTh HOBUX

104800 47400 68730

KJIIEHTIB, OCI0
YacTka HOBHX

72,0 85,0 76,5
KJI€HTIB,%
CRR, % 26,2 57 37,9

PospaxyHnoxk MIPOTHO3HUX KOe(iIlI€HTIB

€(EeKTUBHOCT] 3alyCKy IHCTPYMEHTY IOJKacTy Jae
MiZICTaBU MPHUITYCTUTH, IO BKIIOYEHHS y TMpOrpamy
yTPUMaHHS KIIEHTIB 1HCTPYMEHTY TMOJKACcTy Yy
HO€HAHHI 3 3aIpPONOHOBAHOK  IOJIITUKOIO
J0sUTbHOCTI 3yMOBUTH 3pocTaHHsl CRR Ha 10%.
Cunmucok Jireparypu:

1. JlaH1 ynpaBiiHCHKOI 3BITHOCTI KOMITaHii
KOHLEPT.FOA. — 2017-2020 pp.

2. Tesu mom. XIX MibKHap. HayK.-TIPAKT.
koHp. «HAYKOBO-TEXHIYHMI PO3BUTOK:
€KOHOMIKa, TEXHOJIOTii, ympaBiiHHsS» «CyyacHi

TEHJEHIII PO3BUTKY TMOJKACTIB SAK I1HCTPYMEHTY
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3amyueHHs kiieHTiB» buctposa O.B., [Tucapenxo H.JL.
—2021.

3. Hocmimxenas Westwood One’s Podcast
Network «Westwood One’s Podcast Download — Fall
2020 Report». — 2020. —_Pexxum gocTyImy 0 pecypcy-:
https://www.westwoodone.com/wp-
content/uploads/2020/09/Westwood-Ones-Podcast-
Download-Fall-2020-Report.pdf

4, Jlocmmkennss Nielsen «Podcast Content
Is Growing Audio Engagement Nielsen’s Podcast
Listener Buying Power database.». — 2020. —Pexum
JIOCTYITY 110 pecypcy:
https://www.nielsen.com/us/en/insights/article/2020/p

odcast-content-is-growing-audio-engagement/

5. Crarta IntepHer-Bumanns Adsider. «Sfx
PO3BUBAETHCSA PUHOK IMOJKACTIB B YKpaiHi Ta CBITI»
Hyo6encbka O. — 2021. — Pexxum goctyny 10 pecypey:
https://adsider.com/ua/poslukhay-mene-yak-

rozvyvaietsia-rynok-podkastiv-v-ukraini-ta-sviti/


https://www.westwoodone.com/wp-content/uploads/2020/09/Westwood-Ones-Podcast-Download-Fall-2020-Report.pdf
https://www.westwoodone.com/wp-content/uploads/2020/09/Westwood-Ones-Podcast-Download-Fall-2020-Report.pdf
https://www.westwoodone.com/wp-content/uploads/2020/09/Westwood-Ones-Podcast-Download-Fall-2020-Report.pdf
https://www.nielsen.com/us/en/insights/article/2020/podcast-content-is-growing-audio-engagement/
https://www.nielsen.com/us/en/insights/article/2020/podcast-content-is-growing-audio-engagement/

XV MixHapoaHa HayKOBO I'IpaKTW-IHa KoHdepeHLUia «B2B MARKETING»
LOREAL @ lifecell  onmuka fielmann

6. Crarrs Iarepuer-sunannas The Daily Egge

«Customers, Come Back! Learn How to Use Customer
Retention to Your Advantage». 2018. Pexwum goctyiry

10 pecypcy.
https://www.crazyegg.com/blog/customer-retention/

7. Crarrs Iarepuer-Bumanns Marketing

MO «Customer Retention Strategy» by Qlutch
Marketing, Inc. — 2006-2021. — Peskum gocTymy 10

pecypcy:  http://www.marketingmo.com/strategic-

planning/customer-retention-strateqy/

8. 3Bitn Pew Research Center «State of the
News Media - Data and trends about key sectors in the
U.S. news media industry 2020». 2020. Pexum
JIOCTYITY 10 pecypcy:
https://www.pewresearch.org/topics/state-of-the-

news-media/
Q. Crarta iHTepHeT BuAaHHA Invesp
«Customer Journey Mapping — Six Steps to Creating

The Complete Customer Journey Maps» Lisa Ross. —


https://www.crazyegg.com/blog/customer-retention/
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2021. — Pexum  jgocTymy 10  pecypcy:
https://www.invespcro.com/blog/customer-journey-
maps/

10. Crarrs intepHer Bumanas Aerolab

«How to create a Customer Journey Map» Guillermo
Vidal Quinteiro. — 2018. — Pexxum moctymy a0
pecypcy:  https://aerolab.co/blog/customer-journey-

map

11. Crarta g-commerce maTpopMu

Advanced Coupons «How to Create a Loyalty
Rewards Points Program In WooCommerce». — 2021.
— Pexum IOCTYITy pi (o) pecypcy:

https://advancedcouponsplugin.com/create-a-loyalty-

rewards-points-program-in-woocommerce/

12. Crarta inTepHer BumaHHs The Library
«11 customer loyalty program examples that work»
Halona Black. — 2020 — 2021. — Pexxum goctymy 10
pecypcy: https://www.zendesk.com/blog/loyalty-

rewards
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13. Crarrs MOJAKACTUHT mwiatopmu
buzzsprout «How to Start a Podcast». — 2020. — Pexxum
JOCTyIy hi (o) pecypcey:
https://www.buzzsprout.com/how-to-make-a-podcast

14, Crarta 1HTepHeT BuJaHHa Drapers
«Listen up: creating customer loyalty with podcasts»
Suzanne Bearne. — 2019. — Pexum poctymy 10

pecypcy:
https://www.drapersonline.com/insight/analysis/listen

-up-creating-customer-loyalty-with-podcasts

15. Crarts Candy Bar «How to Create a
Customer Loyalty Program That Works» Brody Hall.

— 2020. — Pexum J0OCTymy JO  pecypcy:
https://www.candybar.co/blog/customer-loyalty-
program/

16. CratTs onnaiin O13Hec-xypHany Harvard

Business Review «Want More Loyal Customers? Offer
a Community, Not Rewards.» Ana Andjelic. — 2021. —
Pexum IOCTYITY hi(o] pecypcey:


https://www.buzzsprout.com/how-to-make-a-podcast
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https://hbr.org/2021/02/want-more-loyal-customers-

offer-a-community-not-rewards

17. Crarta «How to make money Podcasting:
11 Ways Monetize a Podcast» Ross Winn. — Pexum
JOCTyIy hi (o) pecypcy:
https://www.podcastinsights.com/make-money-

podcasting/

18. Crarta «The importance of Customer

Loyalty» Sarah Chambers. — 2020. — Pexxum goctymy
a0 pecypey.  https://www.nicereply.com/blog/the-

importance-of-customer-loyalty/
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Honmatox A
KapTa IMIOAOPOK1 KIIIEHTA
doto 37 pokiB KopoTkuii onuc mepcoHM:  aKTHBHUH CTHJIb JKUTTS, 3aXOILTIOETBCS CIOPTOM (IIaBaHHS,
Awuapii BDO y o¢apmaueBruuniii — kommnaHii (BeJuKHil | Ha#BiHT) i My3UKOIO

6i3nec)

OupyskeHuid, 2 niTel WKiIbHOTO BiKy

€ asro Ford Focus

Mera: kap’epHe 3pocTaHHs, 100po0yT

TparxeHHs 3HalTH OallaHC MiX HaNpPyKeHUM TpadikoM poOOTH i BiAIOYMHKOM
IMonoGaerbest oTouyBatH cebe sIKicHUMH KOMDOPTHUMH pedaMu

BinbHHIT yac IPOBOAKUTB 3 APYKHHOIO Ta TiTEMH, POTE YaCTO 00 € AHYIOTHCS 3 IPY3SIMU JIs
MOZ0POKEH Ta BIAIIOYHHKY
Isx oic-momiBka 3aiimae 61a1u3pK0 | roguHH

Customer Kpoxk 1 Kpok 2 Kpok 3 Kpok 4 Kpok 5
Journey YceBigoMiIeHHs JlocaipKeHHs Ipundanns JlostbHiCTH 3aBepuICHHS LUIIXY
TIpo mo aymae ta | Broma, moranwuii HacTpiit SIki posBaxanbHi moxii | SIx npupbaru Giner? Ym | «Xopomwmii Yu cnonobaeTbest MeHi
110 BIUYBAa€ | CMYTOK, HEMOXIMBICTH | OyayTh HaWOMMKYUM | MOXUIMBO — 3a0pOHIOBATH | MY3HKAHT/CIIIBaK» noaia? Ym martumy s
KIJli€HT? BiJ[BOJTIKTHCS Bix | wacom? Sk moTpanutu? 6iner? Ym € rapanris | Bymy BixciinkoByBaTH, | 3Mory Habm3uTHCS/
OyneHHHX TpobiieM crnipaBxHOCTI Oinety? Konu OynyTh HACTYIHI | NOCHINIKyBaTHCA 3
nozii 3 Horo y4acTio aprucTom?
Cnoprcmenamu? ...

Sxi aii 3aiiicHioe

3 tenedony abo podogoro
HOyTOyKa  3aXOJNTh Ha
MOIIYKOBI  CTOPIHKH 3
AHOHCaMM 3aX0JIiB

Tomyk 3axoniB, moxii,
SKi  MOXYTb JaTH
MO3UTHBHI  emomuii  Ta
3a0e3meunT
TICUXOJIOTIYHE
PO3BaHTAXKECHHS

[puitaarta
II0JI0 3aX0Ty
BpontoBanus / npuadaHHs
Giera 3a HaHKPaIIOO
LiHOIO

pileHHs

JlostnbHicTs GopMyeThCs
JI0 TOCTavaIbHUKA MOl
(apTHCTIB, CHOPTCMEHIB,
aKTopiB, ...)

BiasinyBauns
PO3BaXKAIIBHOT MO

Aki € TOuKH
JIOTHKY 3
6i3necom?

3rajgyBaHHsi, A€ MOXHA
nmobayuTH AaHOHCH 1 e
MOKJIUBO npuadaT
Ginern

BinsinyBanus miatdopm
6ineTHNX omepaTopin

O3HalfoMJIeHHS Ha CalTi /
JICH/IMHT OBl CTOpIHI, Y
COL[ATbHUX Mepexax
KOHKPETHOTO  OiieTHOro
oreparopa 3 iHpopmartiero
PO 3aXif /MOJi0
bponroBanHs Gieta

JlosimbHicTb J10
MaiiJaHINKy MPOBEACHHS
noaii (3py4HHit),

MmocTavyajabHUKA Ol

BiasinyBauns
Mai1aHuuKy
TIPOBE/ICHHS MOIT
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[ [ | 3niiicnenns omatu [
[IponoBxeHHs qoaaTKy A

Customer Kpox 1 Kpox 2 Kpox 3 Kpox 4 Kpok 5

Journey VY cBigomieHHs JlocutiuKeHHs. Ilpundanns JlostibHiCTH 3aBeplLIeHHs LUIIXY
o mMum xouemo | Mum xouemo Tpumatu | Ilomermwut i mpuckoputn | MOXIHBICTB murreBoro | Cdopmysaru Kynins ~ Oimera Ta
3MiHUTH B ioro | AHzpis B Kypci momiif B | momyk 3aX0AiB, | mepexony 3 TOAKACTY 3 | JIOSUIBHICTH 0 | pexoMeHzawii apy3sM
Kpokax? rajays3i posBar, a caMe | aKUEHTYIOYH YyBary Ha | ILiKaBUM y4acHMKOM Ha callT | OijeTHoro omeparopa

MY3HKH Ta 0COOUCTHX
iCTOpi My3HKaHTIB

nepeBarax CIiBIpani came
3 KOHLEPT.IOA

KymiBini 6inery

Ta OprasizaTopa Hojin
3akpinuTu obpa3
«IKICHOTO
opraHizaropa Hoii».

Sk MM TIaHyeMo
3alpOBAMTH i
3MiHn?

TMoaxactu y 3pydHOMY
dopmari, 1o3BosOTH O€3
BUTPAaYaHHA dYacy Ha
MOIIYKH iHdpopmanii
MOCTIHO 3ajuLIaTHCS B
Kypci mopiii, pi3HaBaTHCS
Oinblie Tpo  ymoOIeHUX

My3HUKaHTIB,

HEPEeKITIOUaTHCA 3
OyJIeHHHX  JyMOK Ha
HPHEMHY MO3UTHBHY

iHpopmario o 10posi 3
pobotu goaomy.

Hancunaru / Iy6nikyBaTi

ciryxadam MOJIKACTIB
AHOHCH o 3a
iHTepecaMu

(My3uuHi nozuif)

AnroputM  mepexogy 3
KaHay TOJIKACTY Ha
JICHJIMHIOBY CTOPiHKY
3pyuHuit «IPYKHIA»
inTepdeiic caitty

Po3po6iieHa nporpama
JIOSUTLHOCTI:
IIpomMoKo Ha 3HMXKKY
(npuB’si3ye HOBUX
KJII€HTIB)

3HMKKA JUIS CHIIBHOTH
MOCTIHHUX  cliyXauiB
noakactie  (migmucka
3a MiHIMaJIbHY CyMY)

IpunGanus Ginery
[ToBTopHi npuadanHs
PexomeHnanii apy3sam
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IMCUXOJIOI' ISl CHPUMHATTSA
KOJIbOPY B PEKJIAMI TA
MAPKETHUHI'Y

Bacmayx Anna AHatomiiBHa
K.e.H., k.m.H. KodanoB Oiekciii €BreHoBuY
HartionansHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHM THCTUTYT IMEHI [rops
CiKopCchKOTo»

VY CBITI MAPKETHHIY Ta PEKJIIAMH BaXXJIHMBY POJIb
BIJIIFPAIOTh KOJBOPH, SIKI BUKOPUCTOBYIOTHCS, a[Ke
caMe BOHM DJIMOOKO BIUIMBAIOTH HA CBIJZOMICTH
moauuau. Komip norotuiy, ToBapy W pekiamMu MOXe
BIUTMHYTH Ha BUOIp Ta 1ii CHOXHBaya CTOCOBHO
nokynku. KoiabopoBa maniTpa KOMIIaHii BaXJIMBa JJIs
BITI3HABAHHS TOBAapy Ha pPUHKY Ta Ha TOJHUIIX
MmarasuHy. IIpoBoauiocs 4YUMano CTaTUCTUYHHUX
JOCIIKEHb MO TeMi IepeBar KOJIPHOI ramMu MpHu
BUOOpI TOBapy KOMIaHii. 3aBASKA IbOMY OYJIO

BCTaHOBJIEHO, MmO A0 90 % MBUAKUX PIIMICHL IIPO
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MPOAYKIIIO MPUIMAETHCS TUTBKU 32 PAXyHOK 0OpaHOTO
KOJIbOpY. JJ1s1 pO3p00KH JIOTOTUITY BUKOPUCTOBYIOTHCS
Ta 3aCTOCOBYIOThCS 0€3J114 HIOAHCIB, K1 3aJIekKaTh BiJT
TOBAapy 4YHM TOCIYTH, OOpaHOi IIJTLOBOI ayauTopii,
reorpaiyHMX po3TallyBaHb Ta OaraThbOX I1HIIUX
acnekTiB. AJie BapTO 3ayBa)KUTH, IO MPOBIAHA POJIb Y
IbOMY MPOIEC] HAICKUTH BUOOPY KOJIHOPY JOTOTHUITY.
Ile mosicHIOETbCS TUM, WO BiIOYBA€ThCSA BIUIUB Ha
BUOIp MalOYTHIX NOKYMIIB 1 Ha 3araJbHOBU3HAHY
MICUXOJIOTII0 COPUUHSATTS KOJIbOPY, SKa BIUIMBAE Ha

CB1IOMICTb JFOIUHMU.

Konip 3Ha4uHOIO MipOI0 BIUIMBAE HA IICUXO-
IHTEJEKTyaJIbHUIM CTaH JIOJMHU. 3a3BUYail HEPBOBOIO
CUCTEMOIO CIpUiIMaeThcsi 1 3amam’ aToByeThest 80 %0
KOJIbOPIB 1 CBITJA, a 30poMm Juiie 20 %. Lle Bce Tomy,
0 KOXXEH KOJIIp BHUKJIMKAE Yy JIIOJAWHUA TEBHI
nifcBiAoMI acoriaiii. JuBnsunuchy pexiamy, OyKieTH,
IUTaKaTH — CIOXXUBa4 3BEPTA€ yBary Ha KOJbOPH,

mpudT Ta PO3MIMIEHHS TECTy. YC€ MOBUHHO OyTH
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MpoyMaHo 10 npiOHUIE. Peknmama Mae Oyt sK
KOPOTKE KIHO, SIK€ MPUBEPTAE YyBary JIOAUHU Ta
3MyIIye ii TepeXuBaTH Il MOMEHTH. ATMmocdepy
MepeaaroTh KOJBOPU Ta MYy3HKa, sIKI pa30oM €MOIIHHO
BIUIMBAIOTH Ha JIIOAUHY. ['0JI0BHA LILJIb MapKeToJora —
1e TPUBEPHYTH  yBary, BHKJIMKATH  EMOIIii,
3amam’siTaTUCSl  Ta  3alllkaBUTH  MailOyTHBOIO
noTeHiiitHoro nokytus. Komip Moxe npuBepHyTH a00
BIIIITOBXHYTH, JlaBaTU BIA4YYTTS KoMdopTty abo

HETOKOITH crokrBayva [1].

Mapxkertosnory, SKUH 3aMMa€TbCd CTBOPECHHSIM
peKJIaMH, BapTO NPHIUIATH yBary TOMY IS SIKOT
aynuTopii 1 B sKIM KpaiHi Oyae IeMOHCTPYBAaTHUCS
poyiiK. Y1 KpaiHu MarOTh Pi3HI TPAKTOBKU KOJIBOPY.
PosrnsHemMo  JekinbKka — KOJBOPIB  JCTalbHIIIE.
UYepBoHuii komp B YKpaiHi CHUMBOII3YE BHCOKY
aKTUBHICTh, KOXaHHS; y AMepHuili - KoxanHs; y Kurai —
no0po0yT, cBATO, ycmix. JKoBTHIl KOJip O3Haydae B

AwMepulll TpoIBITaHHSA, B YKpaiHi — pO3IYyKy; y
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Bbpazunii — Biguail. 3enenuii konip cuMmBoizye B Kurai
PO3KIITHE XUTTSA; B AMepulll — Hafito. bimmit xoip,
KU BUKOPUCTOBYIOTh OaraTto KOMIaHii, 03Hayae Mup,
MOJIO/IICTh, YUCTOTY W HanikHicTh. Came TOMy BiH €
0a30BMM  Ta  4acTO  BUKOPUCTAaHUM  cepea
MPEJCTABICHOI KOJIbOPOBOI MaiTpu. Mapxkeronory
BapTO 0OMPATH HEUTPAJIbHI KOJIBOPH, K1 MAIOTh CXOXKI1
3HAYEHHS Cepe]] yCIX KpaiH, 3BUYaiiHoO, SKIIO pekjiama
Oyle TpeAcTaBieHa Ha MIDKHApPOJHOMY  PpIiBHI.
PekoMeHy€eThCSl 3aCTOCOBYBAaTH B PEKIAMHMX IUIAX
He Oulbllle JBOX-TPHOX KOJBOPIB, a0W HE JIpaTyBaTH
30poBi BiAUyTTS MoauHu. Koiip — 11e motyxHa 30post
MapkeTuHry. ®DyHKINi, SKI BUKOHYIOTH 3aCTOCOBaHI

KOJIbOPHU B PEKJIAMI:

® IPUBEPTAIOTH yBAry JIOJUHU
® XapaKTepU3yIOTh Ta BiI0OPaXKaIOTh CyTh TOBAPY
Ta TIOCITyTH

¢ hOpMYIOTh CTaBJICHHS J10 TTPOMO3UIII]
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® CKJIa/Ial0Th MMO3UTUBHE OaueHHS peKJIaMu

® ITiIKPECITIOI0Th MTOOMHOKI €IEMEHTH PEKIaMH

®BHUIUIIOTE OCHOBHI Ta BaXXJIMBI MOMEHTH
peKiiaMu, SKI TIOBUHEH 3amaM aTaTd MauhOyTHIN

MoKynens [2].

Bapro 3a3HaunTH, MO CHOPUAHATTS KOJIBOPY VY
YOJIOBIKIB 1 KIHOK BIJIOKPEMIIIOETbCS  YOTHUPMa
dakropamu. [lepmuii nomnsirae B ToMy, 110 YOJOBIKU
aKIICHTYIOTh yBary Ha Bi3yaJlbHUX XapaKTePUCTHUKAX, a
KIHKH — Ha TCUXOJoriyHoMmy komdoprti. [pyruit
(dakTop BKa3zye Ha Te, 1[0 Y YOJIOBIKIB 30poBa ¢hopma, a
y JKIHOK — JWHaMiKa CEHCOpPHUX BITUYTTIB. TpeTiit
MOJISITaE B TOMY, IO SIK JIJIS YOJIOBIKIB, TaK 1 JJIs1 )KIHOK,
BAXKJIMBA TEIUIOTA KOJIBbOPY, a/IK€ 3 TAKMMHU BIJITIHKAMU
JIOJIMHA BiAYyBa€ 3aTUIIOK, KOMGOPT 1 Oe3MeKy.
YerBepTtuil (hakTOp XapakTEpU3YETHCS TUM, IO IS
’KIHOK HOBHHKH CIIPUHAMAIOTHCS K MOCh HEOE3MeuHe,

a JUIs 9OJIOBIKIB — MIO3UTHUBHE. Y Cl1 3a3Ha4eHi (DaKTopH
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XapaKTepU3yIOThCS  TUM, IO  KIHKM  Kpalle

CIIPUHMAIOTh KOJIbOPH 1 PO3PI3HAIOTH iX [3].

CBiTIO ¥ KOJIp — OCHOBHI €JIEMEHTH IS
edexTuBHOI peksamu. JlJiss TOro, 100 O3HAWOMUTH
CIO’KMBaya 3 HOBUM MPOJYKTOM BUKOPHUCTOBYETHCS
MOETHAHHS PI3HUX OCBITIIIOBAJIbHUX €JIEMEHTIB, SKi
3abe3mneuytoTh rpy cBiTia. Komip Moxe cnpuiiMatucs
JIFOIMHOKO TIO-PI3HOMY, aJ[Ke 4acTo Iie Oy/Ie 3aaexaTu
Bil i1 eMoIliiHOro crany. ToMy pPEKOMEHIYEThCS

BUKOPUCTOBYBATH TPH P13H1 KOJIBOPH.

OTxe, MOXHa 3pOOMTH BHCHOBOK, IO BHUOIp
KOJIbOPY Ma€ BIUIMB Ha CHOPUMHATTA CIHOXKMBaya
MEBHOTO TOBapy 4M Mociyru. PexiiaMmy Mo)kHa Ha3BaTu
YCHIIIHOIO, SKIIO BHUKOPUCTOBYETHCS MpPaBHIIbHA
KOJLOpOBAa TraMma, sika 3 YacoM crTae (pipMOBUM
KOJILOPOM KOMMaHIi ¥ 3aluIIaeThes B MiJICBIIOMOCTI
cnoxuBava. [lcuxomoris gomomarae 3poOUTH Taky

pekjiaMy, Sika BIUIMBa€ Ha JIOACHKUNA pO3yM 1 Ha
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nmouyTTs. Kotip — e HalpocTimmii Ta HalCUITBHITTH]
€JIeMEHT i1 TNPUBEPHEHHS yBaru croxkuBada. Ha
NPAKTUIl MApPKETOJIOI MOXE 3ITKHYTUCA 3 JCSIKUMHU
HI0aHcamMu. BapTo poOuTH MoBHMIA aHAJi3 MaiilOyTHROT
peKJIaMU: KM MPOIYKT PEKIaMy€eTbCs, SIKa IIIbOBA
ayuTopisi, B SIKUX KpaiHax Oyjae TpaHCIIOBATHUCA
pomuk. Konu xommnanis Oyne npuiiMath pilIeHHS
CTOCOBHO KOJHOPOBOI MaJITPU, TO BapTO 3aJ1aTh COO1
MUTaHHA — Ky Ipo0JieMy BUPIIIY€E NPOAYKT, YUM BIH
Ma€ MPUBEPHYTU YBary IMOKYHIs Ta SKI €MOLl

MMOBUHEH B1IYyBaTH KJIIEHT.

Cnucoxk Jgireparypu:
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AK BPEH/IU BUKOPUCTOBYIOTb

E®EKT HOCTAJIBI'TI BMAPKETHHI'Y
Mapis BUJIUBOPEILLb
K.c.H., non. Haramis FOJITHA
HartionansHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKMI MOMITEXHIYHUHN THCTUTYT M. [rops
CiKopCchKOTO»

VY ocraHHI Yac HEHMOBIPHOI MOMYJSIPHOCTI
HaOpaja TEHICHIA AaKIEHTYBaHHA YyBaru Ha
HOCTANbrli B peKIaMHUX KammaHisx Ta digital
MapKeTHHTy B 1iioMy. ['0JJOBHa MeTa — MpPUBEPHYTH
Yy 3HOBY 3aXOMHUTH yBary ayJuTopii, MOBEPTAIOUH
TPEHIU YU CTBOPIOIOYHM pedepeHcH OO0 MHUHYJOTO.
Pi3HOmaHITHI OpeHOuW  BUKOPUCTOBYIOTH  €(EKT
HOCTAJIbrli B MapKETUHTY, POOJSATH aKIEHT Ha
MO3UTHBHUX E€JEMEHTaX TMOM-KyJIbTYpPH TOMEPEIHIX
JECATUIITh, TMEPE3HIMAIOTh KJIACUYHI CTapl peKJaMH,
BUKOPHUCTOBYIOTH KYJIbTOBI 00pa3u Ta CTUIIb MUHYJIOTO.

AJie TIpY 1IbOMY 3alOPYKOI0 YCHIXY € caMe MO€THAHHS
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HOCTaJIbI1UYHUX €JIEMEHTIB 13 Cy4aCHUMHU TPEHJIaMH Ta
TEH/ICHIIISIMH, KOJIM HOCTAJIbTisi BUKOPUCTOBYETHCS SIK
€MOITI0HAJILHHUM TavoK, 100 3alpOTIOHYBATH ay IUTOPIT

I10Chb HOBC.

UuM xe BUKITUKaHa ePEKTUBHICTh IOTO eheKTy?
HNocmmkenass Science Daily mokazano, 1mo, Koiau
JIOM BIIUYyBalOTh HOCTAJIBIiI0, BOHM, SIK IPABUIIO,
BUTpavaoTh Oiibmie rpomeit [1]. Komu momuHa B
TOPTiBEJILHOMY IIEHTP1 0aYUTh SIKYCh Pid, KA Harajaye
i Tpo CBOE NWTHHCTBO 4YM IOHICTh, TO BOHA HE
Bara€ThCsl Mepes KyMmiBICIO, TOMYy IO 1€ Ja€ i
MOXJIUBICTh 3HOBY BIOJUYTH ceOe AUTHUHOI 4YH
MOBEPHYTHUCS 10 IACIUBUX criorai. Lls Teopist Oyna
nepeBipeHa HU3KOK EKCIIEPUMEHTIB, y XOJl SKHUX
BUMIPIOBAJIM PEAKIII0 ayAUTOpli Ha pi3HI TUIU
pekiamMu, 1l  TOTOBHICTh  TOXEPTBYBaTH  Ha
0JIaroIiHICTh BUTPATUTHU TPOIIl Ha OaKaHHI TOBap.
JIOCTITHUKA CTBEP/KYIOTh, IO MPOCIIIKOBYETHCS

3arajlbHa TEHJICHINS, IO CTBOPEHHS aTtMochepu
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HOCTAJIbIi MOJETIIy€e MPOAaX MPOIYKTIB JIIOIAM, SIKi
3HaXOAATHCA B MENIAHXOJIIYHOMY HACTPOi, 3aHYPIOIOYH

TaKHX CIIOXHBaviB y crioraau [1].

OaHMM 3 acHekTiB, 110 TAaKOX IOSACHIOE
€()EeKTUBHICTb 3aCTOCYBaHHS HOCTAJIBI1i y
KOMYyHIKaIIMHUX  Tporpamax, €  iHdopMailiiiHa
MEPEBAHTAXEHICTh  crnoxuBayiB. OcobOiauBO 1€
CTOCYEThCS yMOB 1H(MOPMAIIHOTO CYCIHIJIbCTBA.
[HHOBALIiHICTE, IO IIOJAETHCS KOMIIAHISIMH Ta
OpeHIaMy, MOXYTh BUKIHUKATH 3BOPOTHIN e(deKT y
MICUXOJIOTIYHOMY TPOTUCTOSIHHI 4Yepe3 HeOaKaHHS
CIOKHMBaviB po30MpaTUCs Y YOMYChb HOBOMY. Tomy
3aBASIKM  1HCTPYMEHTaM  HOCTaJblli  CIIOYaTKy
3HAXOJIUTHCS CIJIbHA ICUXOJIOTIYHA «TOYKA BIIJIIKY»
JUIsl  HAJNAaro/JpKeHHs KOMYHIKallli, uepe3 sKy Yy
CBIIOMICTh  CIOXHBaua  MOXKHa  BOYJOBYBaTH

iHHOBaIIi1O [4].

PosrnssHemo npukiiaayM KOMITaHi#, Kl 32 OCTaHHI

POKH BHUKOPUCTAIIA HOCTAJIBIIIO  SIK MapKCTHUHI'OBY
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cTparerito  Jyisi  30LIbIIEHHA  OPOAAXY UM

BITI3HABAaHOCTI OpEHTY.

1) Coca Cola. 115 kommaHisi KOXKH1 I€K1IbKa POKIB
BUKOPUCTOBYE B CBOiX KpEAaTMBHHMX KOMYHIKAI[IHHUX
KaMIaHIAX eQeKT HOCTaJIbrli, OCOOJMBO ]l Yac
piunuie Gipmu. Hanpukiasa, noBepHEeHHS KOMIAHIEO
CBOIX CTapuX CKISHUX TIUIAIICYOK € OJHUM 3
HalyCHIIHIMNUX MapkeTHHTroBuX pimeHs Coca Cola 3a
octanHl poku. Kpim Ttoro, HemomaBHo Coca Cola
noBepHysia cmaku Splurge Ta Orange, sxi Oynu
HaJ3BUYalHO nomyJsipHi y 90-x ta 70-X pp. MUHYJIOTO
CTOJIITTA BIANOBIJIHO, Y€pe3 MACOBE IiANMUCAHHS
dbanaramu Openny neruilii Ha Facebook 3 nmpoxaHHsaM
e 3poouTH. [ mpocyBaHHS 1TUX HOBUHOK KOMITaHisI
BUKOPHUCTOBYBAJIM PETPO OaHEpU Ta CIOTaHH, BiIEO
peKiiaMy 3 CTapuMHU XiTaMH Ta HOCTAIBIYHUMHU
oOpazamu. JIupexTop BiIITy MapKETUHTY IOSICHIOE:
«MM XOTITM TOBEPHYTH HAIIMX CHOXKWBA4IB Y

MO3UTHBHI CTIOTa¥ PO 0e3TypOOTHI JITHI JHI» [5].
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2)McDonalds. bputancekuit McDonald’s B HOBIif
pexiami 3pobunu pedeperc a0 90-X. pp. MUHYJIOTO
CTOMTTSA. Mepexka pecTOpaHiB CTBOpUJIA  aKIliIO
«birmak 3a 1,69 QyHTIB CTEpIiHTIBY» Ta BUKOPUCTOBYE
IUIs TIPOCYBaHHS KaJIpu 3 POJMKIB MHUHYJIOTO Ta
KyJbTOBI TICHI Lboro mnepioay. Hapite mina Oyna
oOpaHa HE BHUIAJKOBO, aJKE CaMe CTUIbKH KOIITYBAaB
Oyprep ABaausTh pokiB ToMy. «Takuil KpeaTus
CUMBOJII3Y€ JIOBFOCTPOKOBI BIJIHOCMHM KOMIIaHIi 3
CBOIMH KJIIEHTaMU MPOTATOM PI3HUX YaCiB, 3aHYPIOE B
HOCTaJbIil0 Ta  HArojiomlye  Ha  I[IHHOCTAX
McDonald’s»- IIPOKOMEHTYBAaB BUKOHABUUI

KpeaTuBHUI qupekTop Gipmu Mapk EnByq [6].

3) Cadillac. Kommanis mpectaBuiia CBiid mepimi
enekTpomobOine Lyriq 1 cTBOpuia peKIaMHui
BIJICOPOJIMK, SIKHM aKIEHTyBaB yBary Ha (QYHKIT
JIOTIOMOTH BOJIIIO MITYy4YHUM iHTENeKToM Super Cruise.
VY kpeaTuBl BUKOpUCTaIU pedepeHc A0 ¢iIbMy

«EnBapn pyKu-HOXHII», KU BUUIMIOB y mpokaT 30
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POKIB TOMY, SIK HE3BUUHHM CTIOCIO MOKa3aTH (YyHKIIIIO
aBTOMATUYHOTO BOJiHHA, 0€3 BUKOPHCTAaHHS pPYK.
JlupekTop BIIAITy MapKETHHTY OOIPYHTyBaJla TaKe
pillICHHST THM, IO I KIHOKapTWHA OyJe 3aBKIu

YHIKQJIbHOIO Ta BIYHOIO KJIACHUKOIO [7].

HamzBuualinuii ycmix KamImadii IOSICHIOETHCS
YHIKQJIbBHUM MO€JHAHHS CTAPOro KJIIACUYHOI0 KIHO, KE
BUKJIMKAE TIPUEMHY HOCTAJBIII0 Ta CY4YacHOCTI Yy
BUTJISIZII CYy9aCHUX TEXHOJIOTIH Ta y4acTi MOMYJISIPHUX
aktopiB. KpeatuB po3mnosigae icropito cuHa Ensapna,
SKAH MOKe T3QUTH Ha MAIIWHI 3aBISIKA TEXHOJIOTIT

aBronuioty Bij Cadillac.

4) Burger King 3MiHuB jorotun ymnepuie 3a 20
pokiB. Mepexa dactdyay noBepHyia TOH KyJIbTOBUN
IM3ailH, SIKM BUKOpPUCTOBYBasia 1e 3 1969 poky.
Pa3zoM 3 HuUM mnpeacTaBWIM W HOBI MAKOBAaHHS JIs
cTpaB, yHihOpMy i pOOITHMKIB Ta BHUBICKH. 3a
OCHOBY peau3aiiHy B3sJIM JIOTOTHII, TM030aBUBIIUCH

OJIaKUTHOI JIIHIi, SIKy BUKOPUCTOBYBaJIX 3 1999 poky.
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Burger King 3asBuB, 1m0 HOBUW «MiHIMaJTiCTHIHUI
JIOTOTUIT IUJIAaBHO BIAMOBIZA€ €BOJIONII OpeHay Ta

BiJIJIa€ JaHb icTopii» [8].

5)Champion. 3 MOMEHTY pPO3KBITY CIIOPTUBHOTO
ctuito y 2016 potii Ta MOMyJISIPHOCTI BYJIUYHOTO OJISITY
OpeHM CIIOPTUBHOI MoaH, Taki sk Champion, 3HaYHO
MiABUIIIIM cBOi oxoau. Y 90-x pokax Champion 6yB
BiIOMUM sIK OpeHna misa 6ackerdomictiB. Y 2018 pori
BOHU 3MIHWJIM IMIJIDK Ha OpeH] BYJIUYHOTO OJISTY, aje
BUKOPUCTAIM MAapKETUHI HOCTAJIbIIi, 100 HarajgaTh
CHoXkuBayaMm, YoMy BoHu Jo0asaTh Champion.
3aBasku sickpaBUM KoJsibopam 80-x, OpenauHry 90-x,
Opena 3011bIMB Aoxia A0 1,36 mapa gonapiB y 2018
poti. Perpo imimx Champion n03BojiMB oMy cTaTu
MOMYJIIPHUM OpPEHIIOM, SIKHW 3 SBISIETBCS Y TaKUX
po3apioHuX TOproBiiB sk Topshop, Urban Outfitters
ta ASOS. [9]

Kitouem 10 yCHilIHOTO BUKOPHUCTAHHS €PEKTy

HOCTAJIBIli € PO3yMIHHSI TOTO, II0 MOTHUBYE LILJILOBY
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aymuToOpito, B SKWX yMOBaX BOHA pocia Ta
BUXOBYBAJIACh, 110 BIUIMBAJIO Ha il CTAHOBJICHHS Ta
OyJIO YaCTHHOIO 11 JIO3BIJUISI B IUTUHCTBI 1 FOHOCTI. J1J1s
[[FOTO MOTPIOHO BUKOPUCTOBYBATH MIAXIJ 10 aHATI3Y
[HA 3a m1OMOMOrow MOALTY HA MOKOJIHHS, JJIS SIKUX
XapakTepHl CHUIBHI ILIHHOCTI. MapKeTuHr, sKuii
BUKOPUCTOBYE HOCTAIIBIII0, AOCATA€ YCIIXY, SKILIO
BJIYYHO TOEIHY€ MUHYJIE 1 CbOTOJICHHS, 3BaYKal0un Ha
CydacHy KyJabTypy 1 1i 1imei. 3a J0mOMOToro
MapKETUHIOBUX PETPO KammaHiil, (QipMH MOXKYTh
MOB’A3aTH 1/1€1 CBOro OpeHay 3 00pa3zaMu MUHYJIOTO,
100 BUKJIMKATH MOYYTTS 3aXMILEHOCTI, KOM(pOpPTY Ta
3aI[iKaBJICHOCTI Y CBO€i ayauTopii. Xoda I TaKTUKa
ICHy€ BXK€ KiJIbKa POKIB, OCOOJMBO HEIIOJIaBHO BOHA
moyasna BiIPOJIKYBAaTUCSA 1 OCOOJIMBO JIOOpE Mpallroe
cepen MeJNeHIalliB, fAKl MIYKAlOTh BIAMOYMHOK BIiJ

CTpecy Ta MBUAKOCTI UPPOBOi epu [2].

Cuucok Jgireparypu:
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HEHPOMAPKETHHIT OBI
TOCHIIKEHHS SIK METO/I
YIIPABJITHHS TIOBEJITHKOIO

CIHO’KHUBAYIB

Anp6ina 'OPIIHA
K.T.H., 1o11. Maiis TOJJIOBAHOBA
HarnionansHuit aepoKOCMIYHUN YHIBEPCUTET
M. M.€. )KykoBchKOro

«XapKiBCbKUH aBIallIMHUI 1THCTUTYT»

HeipomapkeTHroM Ha3MBalOTh BUKOPUCTAHHS
TEXHOJIOT1 MO3KOBOI aKTHUBHOCTI JUisi 00'€KTHBHOI
OLIIHKU CIIPABXKHIX PEAKI1NA MOTEHIIHHOTO CIIOKHBava
HAa pI3HUM MapkeTUHroBuii wmartepian. Came B
BUKOPHUCTAHHI CHEIIaAJIbHUX TEXHOJIOTIH, sIKi JaloTh
3MOTy «0auuTU» MPOLECH POOOTH MO3KY, MOJISATaE
BIIMIHHICTh ~HEHPOMApKETHHTa BiJ] KIACUYHOTO
MapKETUHTY, KOJU (OPMYIOThCS (POKYCHI TIpynu

PECTOHCHTIB 1 X yYaCHUKaM 3aal0ThCsl MTUTAHHS.
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[IpeacraBnena Tema akTyalbHAa TOMY, IIIO
HEHPOMAPKETUHI 3[aTHUW BIUIMBATH Ha TOBEIIHKY
KJIIEHTIB Ta MOXeE Tepe0aunTH IXHIO PeaKIlito, 1Mo B
pe3yibTaTi Aa€ 3MOTY KOMITaHIsIM PO3POOJIATH OUTBII
e(eKTHBHI MapKETHUHTOB1 CTpaTeT1ii.

[Ipoananizyemo Ta 3’sICYEMO CYTHICTh METO/IIB
HEUPOMAPKETUHTY.

Konmeniiiro HelipoMapKeTUHTY OYJI0 pO3pO0ICHO
ncuxonoramu ["apBapacekoro yHiBepcuteTy B 90-x
pokax XX cromtri. B OCHOBY  TexXHOJOTIi
HEHPOMapKETHHTa TTOKJIAJICHO MOJIENb, 3TITHO 3 KOO
ocHoBHa yactuHa (Oimbme 90 %)  po3ymoBoi
ISJTBHOCTI JIFOTVHU, BKJIFOYAIOYU eMOII],
B1I0YBA€ThCA B MIJACBIIOMINA 00JacTi, TOOTO HMXKYE
P1BHIB KOHTPOJIHOBAHOTO YCBiTOMJIEHHS [1].

CriemiayibHI TEXHOJIOT1T HEHPOMAPKETHHTY Tal0Th
3MOTY BHSIBUTH CTYIIHb CHPUUHATTA 1HGOpMAaIii.
¢dikcyBaTH peakilito MO3Ky Ha KOMEPIIHHUN MPOTYKT

ab0 peKJIaMHUI BIJIEOPOJIHK, 1 BIICTEKYBATH MPOLIECH
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MO3KOBOI [ISJIBHOCTI, 110 BiOyBaroThCS Oe€3 ydacTi
CB1JJOMOCTI.

Konmeniiiro HeEHMpoOMapKeTHHTy YTBOPEHO Ha
OCHOBI TPUEAMHOT MOJIEIUTI MO3KY 3a MakJiHom [2]:

1) penTHIBHUI MO30K — APEBHS YaCTHHA MO3KY,
JKa BIONOBIIA€ 3a 3aJ0BOJIEHHA HEOOXIJIHOIO:
>ka, IHCTUHKTH, PO3MHOKEHHS TOIIIO;

2) niMOiuHa cHcTeMa — CepeIHI MO30K, SKHUif
BIJINIOBIJIa€ 3a €MOUIMHY cdepy: MOYyTTA, BIAUYTTH,
CTpaxH, €MOIIiT;

3) HCOKOPTEKC — BIJAMOBIAa€ 3a NPHHHATTS
3BAXEHUX  PILICHbB: palioHajai3M,  aHaJITHKa,
MOPIBHSHHS, TIPABUJIA 1 3aKOHHU.

Knacnunmii k€ MapKeTHHI 3BEPTAETHCS 10
HEOKOPTEKCY, KOJIM HAMaraeThCs JOHECTH JI0 TTOKYIILIS
BUTOJIM TIPOIYKIIii. AJIE CTIO’KMBYA TIOBETIHKA JIFOAUHU
ippailioHajbHa, JIIOJUHA HE PO3yMI€ CIPaBXHIX
MPUYUH CBOTO pIIICHHSA. [OJOBHUM TPHUHIIMIIOM

HEUPOMApKETUHIYy € BIUIMB Ha DPENTUIIBHUN MO30K.
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CamMe BiH CTOITh 3a BCiMa HEYCBIIOMJICHUMH MTPOSIBAMH
B IIOBEIIHII JIFOINHH.

HinsiMu HEHPOMAPKETUHTY € BUBYCHHS pPEaKIiii
MOKYMIIB Ha TOJApa3HUKA, MPOTHO3 KYIMIBEJIbHOTO
MOTNUTY 1 KPUTEPiiB BUOOPY, CIIOHYKAHHS JI0 KYITiBJIl HA
HECBIIOMOMY DpiBHI (TOOTO Ha pIBHI PENTUIBHOIO
MO3KY).

HelipomapkeTHHT BUKOPUCTOBYE O€31114 METO/IIB,
0 Jal0Th 3MOTY BHUSIBUTH MIJCBIJIOME CTaBJICHHS
cnoxkuBaya 10 npoaykuii. CyTHICTB OCHOBHHX
METO/I1B HEHPOMAPKETUHTY HaBEAEHO B Ta0. 1.

Bci nepeniyeni y Tabnuill TEXHOJIOTIT HAAAIOTh
YHIKQJIbHY MOKJIUBICTb Bi3yaizallii MO3KY 3
BUKOPUCTAHHAM O10JI0TTYHUX, EJIEKTPUYHHX 1
MarHiTHUX CUTHAJIIB, OO CIIOCTEPIraTH 3a 3MiHAMH
BCEpeIUHI MO3KY JoAuHU. HelipoMapKkeTHHTOBI
JOCIIJIKEHHS Jal0Th 3MOTY BUPOOHUKaM 30y 1yBaTH

OLTBII e(DeKTUBHY pEKIIaMHY KaMTaH1t0, MPAaBUIILHO
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3aCTOCYBAaTH MEpUYaHAAN3UHT, pO3POOIATH TU3alH 1

HaBITallllo0 caiiTiB, MOOUILHHUX JIOJATKIB Ta 1HIIIE.

Taomur 1
Metonu HEHPOMAPKETUHTY
Metoau XapakTepucTuKa CyTHICTb
GbMPT
(pyHkIiOHATH 3a JOIMOMOTOI0 IIUX JaHUX
Ha Mar"iTHO- | AHa3 peakiii MO>KHa pO3poOUTH
pe30HaHCHA MO3KY Ha Ti Y1 MaKCHUMaJIbHO e(PeKTHUBHI
tomorpadisi) iH1I pEeKJIaMHI 3BEPHEHHS, SKi
EET MOAPA3ZHUKU OyIyTh BUKIIUKATH
(Enextpoenie NpaBUJIbHI €MOIIi.
danorpadis)
BumiproBanHs yacTotu
BuwmiproBanns | s BusBIeHHs JTUXaHHSA, CEPLEOUTTS Ta
EJICKTPUYHOTO | ITiIBHIEHOTO SJIIEKTPUIHOTO OTIOPY MIKIpH
OTOpY MIKIPH | MOTOBUIICHHS B MOMEHT KOHTaKTy 3
TOIPA3HUKOM.
Jns Jlomomarae ananizyBatu
CxopoueHHs .
W S3iB aHaJTI3yBaHHS EMOIIIT: 3/IMBYBaHHS,
T KOHKpETHHX pO3/paTyBaHHS, PalliCTh,
eMOITiH CTpax TOIIO.
BiacTexxeHHS TOUOK
ATpeKinr AHani3 pyxy q)oxycyBaHHg norisy
ouei JIOJIUHY, PO3MIp 31HHIII Ta

4ac 3aTPUMKHU IOTJIAaY.
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Hanpuxman, mig yac AOCTiIKEHHS, IPOBEIEHOTO
kommaniero Innerscope Research, Tpeitnepu 30
¢binpMiB OyJI0 TTOKa3aHO OUIBII HIXK 2 THUC. 0oco0aM Ta
BUMIPSIHO YaCTOTY IXHIX CEpPIEBUX CKOPOUYEHB, 3MIHU
JTUXaHHSA, pPyXy OdYed Ta CTYMmHb MTJIMBOCTI.
HalicunpHimi peakuii OyJau BUKIMKaH1 HOMYISIPHUMU
oinokbacrepamu, ocobmuBo  (uibMoM  «llipaTu
Kapubcbkoro mMopst 3», ToMy HEe JIMBHO, 1O (PuUIbM
310paB Ourbie $ 90 MuTH. 3a mepii mokasu [3].

3a  JIOIOMOrOK0  METOJIB  HEMpoMapKeTHuHra
JOCTIJKYIOTh ~KOTHITUBHE 1 €MOIIIHE CTaBJICHHS
CHOXKHMBAaya JI0 MPOAYKLIi, i1 Ju3aiiHy, peKiaMy TOIIO
(HanpuKJIaJ, OLIHUTH, SKUI BapiaHT PeKjIaMU BUKJIMKAE
HaMOUTBII TO3UTHBHI €MOIIIi).

TakuM 4YMHOM, METOIU HEUPOMAPKETUHIOBUX
JOCIIKEHB JTal0Th 3MOTY BUBUMTHU MOTPEOH I1TTHOBOT
ayJIUTOPii Ha PIBHI IHCTUHKTIB; €()EKTUBHO MPOCYBATH
OpeH, TOBap 3a PaxyHOK CTBOPEHHS MPaBUILHOTO

NOCHWJIaHHS IIIBOBIM ayAUTOPIi; CTPIMKO 30LIBIIUTH
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npuOyTOK, 3pOCTaHHS NPOAAKIB 3aIydyeHHSA 1
JIOSUTBHICTH KJIIEHTIB.
Cnucoxk Jgireparypu:

1. Heoco3uauusiii 6p3uaunr. / KommeroTeppa. —
2006. — Ne46. — C. 38-39.

2. The Triune Brain [Enextponnmii pecypc] //
Kheper. — 2003. — Pexum goctymy 10
pecypcy:
https://www.kheper.net/topics/intelligence/ma

clean/.

3. KunopsiHok 94: AHaTUTUKKA KMHOUHAYCTPUN
pacckazaiu 0 CBOUX HEJJABHUX
HCCIICAOBAHUAX [DIEKTPOHHBIN pecypc] —
Pexum nocryna:
http://www.proficinema.ru/mainnews/markets
/detail.php?1D=160662



https://www.kheper.net/topics/intelligence/maclean/
https://www.kheper.net/topics/intelligence/maclean/
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THE PRINCIPLES OF BEHAVIORAL
ECONOMICS AS THE FOUNDATION
AND KEY TO UNDERSTANDING
CONSUMER BEHAVIOR IN

MARKETING
Anna DIDOVYCH
Candidate of economic science Serhii KASIAN

Dnipro University of Technology, Ukraine

In this paper, we will explore why behavioral
economics is an integral part of modern marketing
using explicit examples. To understand how consumer
behavior works and why they make one or another
choice, we will analyze the basic concepts in classical
and behavioral economics. We will explain how the
basic concept in behavioral economics works — the
prospect theory, with examples and graphs about

experiments made by behavioral economists,
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Kahneman and Tversky. We will explore fundamental
human cognitive bias and how marketing specialists
use it.

Explaining why behavioral economics is so
important in marketing. Marketing professionals can
generate service offerings that truly satisfy the needs
and wants if they understand human decision-making
process. To produce an effective marketing strategy,
marketing professionals must have a deep awareness of
the customer's cognitive process. Behavioral
economics definition.

Behavioral economics is the studies about how
cognitive elements influence an individual s decision-
making activity [5]. Knowledge in behavioral
economics is critical for marketing specialists because
it helps to gain a deeper understanding of human
behavior.

Behavioral economics and classical economics.

First, we will analyze the fundamental theory in
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classical economics and show with an example why
traditional economics does not take into account the
real behavior of a person, but artificially rationalizes
his choice.

Expected Utility Theory (EUT) is a cornerstone of
traditional economic analysis. It rationalizes individual
decision making in ignorance, that is, when the
decision maker does not know the consequences of
each possible action [1]. The most famous example of
such a theory was published by von Neumann and
Morgenstern (1944) (VNM). They proposed it as a
“normative” theory of behaviour. That is, classical
utility theory as a “normative” theory of behaviour [2].

It shows that when a consumer is faced with a
choice of items or outcomes subject to various levels of
chance, the optimal decision will be the one that
maximizes the expected value of the utility or

satisfaction derived from the choice made. Expected
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value is the sum of the products of the various utilities
and their associated probabilities [2, 3].
Formula Expected Value:
E(X) = 2 [xP(x)]

where:

E(x) denotes Expected Value.

> called Sigma is the sum or total.

X is each variable data value.
P(x) is the probability for each x [3].

The consumer is expected to be able to rank the
items or outcomes in terms of preference, but the
expected value will be conditioned by their probability
of occurrence. The von Neumann-Morgenstern utility

function can be used to explain risk-averse, risk-

neutral, and risk-loving behaviour.
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Figure 1 Utility function: risk-averse, risk-neutral, and
risk-loving behavior. Source: [1-4]

For example, a firm might, in one year, undertake
a project that has particular probabilities for three
possible payoffs of $10, $20, or $30; those probabilities
are 20 percent, 50 percent, and 30 percent, respectively.
Thus, expected payoff from the project would be
$10(0.2) + $20(0.5) + $30(0.3) = $21. The following
year, the firm might again undertake the same project,
but in this example, the respective probabilities for the
payoffs change to 25, 40, and 35 percent. It is easy to
verify that the expected payoff is still $21 [3, 4].
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Having analyzed the example we can claim that
nothing has mathematically changed. Also, the
probabilities of the smallest and largest wins have
increased due to the middle one, which means that
there is a large variance that is associated with the
possible payouts. That is, the question is whether the
firm will adjust its utility, which it will receive because
of the project, even though it will receive the same
expected value from year to year [3, 4].

We have 3 options for the development of the
situation: 1) If the firm values both iterations of the
project equally, it is “risk neutral”. 2) If the firm prefers
the first year’s project environment to the second, it
places higher value on less variability in payoffs. In
that regard, by preferring more certainty, firm is “risk
averse”. 3) If firm prefers the increase in variability, it
1s “risk loving” [2, 3, 4].

Conclusion:


https://www.merriam-webster.com/dictionary/iterations
https://www.merriam-webster.com/dictionary/environment
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Thus, we examined why the traditional economy
cannot really be useful in marketing since it does not
consider human behavior when making decisions about
buying or investing in something. We have proved on
the experiments made by Kahneman and Tversky why
the fundamental theory of traditional economics
artificially rationalizes a person's choice, while the
basic theory and principle of behavioral economics
considers the irrationality of consumer behavior and

therefore is a very important basis in marketing.
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3a gaHuMM  IHTEpHET-BHAAaBHULITBA  «Pro
Consulting»®! punox nikapcekux 3aco6iB € omHUM 3
HalOIbII NIBUIKO 3POCTAI0UUX PUHKIB Y BCbOMY CBITI.
XapaKTepHUM JIJISI HBOTO € LIBUJIKAW TEMIT 3pOCTaHHS,
BHCOKA KOHKYPEHIIisl, rocTpa 00poTh0a 3a CrokuBava
Ta cnenudiyHi YMOBHM TPOCYBaHHA. [ OJOBHOMO

0COONMBICTIO, IO  BiApi3HsE  dapMaleBTUIHy
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MPOMUCIIOBICTD BiJI 1HIIMX Tally3eil € 3HAYHUI BIUIHB
JIIKapiB Ta MPAIiBHUKIB allTeK HAa IPUUHATTS PIIICHHS
PO TOKYIKY JIIKapChKUX 3aco0iB. ToMy Ba)XJIMBOIO
JAHKOI0 y MPOCYBaHHI TOBAapy Ha PUHOK € poOoTa 3
daxiBigMu ramysi. Jany crenudiky IT0CaipKyBaB A.

1O. FOmanos!®l, mo Buainue Taki ocobmmBoOCTI:

e VYcKiIagHEeHHA KIacu4yHOi (opMylu KymiBi-
MPOJIaXKy, OCKUIBKM B CHCTEMI MpOBI3opa Ta
HOKYTILS BUCTYIIAE TPETS 0co0a — JiiKap, AKUil Ha
P1BH1, @ MOX€ 1 OIBIIOI0 MiIpOIO (POPMYE MOIIUT,
X04a 1 He MOK€ IPOKOHTPOIIIOBATH MOKYTIKY;

e 3HayHa YaCTHHA MpenapariB € pelenTypHUMU |
HE pO3IUIAJAaEThCA K «OaxaHa» TIOKYyIKa, a
CKOpIII HEOOX1JHA, OTXKE 3AIHUIIAETHCS MEHIIE
MICIISI JIJIS1 IMITYJIbCUBHUX TTOKYTIOK;

e HenocrarHs 0013HaHICTh B TOBApi Ta CKIIAIHICTh

HOpiBHHHHH IMOCHIIIOIOTH BIIVIMB PCKIIAMH.
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3aranoM, B TpPaKTHUIll MPOCYBAaHHS JTIKAPCHKUX
3aco0iB BUKOPUCTOBYIOTh MapKETHUHT, ()
OpIEHTOBAHUU Ha KIHI[EBOTO CIOKMBaya.
@dapmarneBTH4HI  (IpMH  CTBOPIOIOTH  PEKJIaMHI
KoMIaHii /i1 iHhOpMYyBaHHsI CIIOKMBaya Mpo OpeHs,
MalTh Ha METI CTBOPUTH CHPUATIMBI YMOBH JUJIS
IOJAJIBIIIO] KOMYHIKaIIii. HaiiuacTie
BUKOPUCTOBYIOTh Th-peknamy, pexiamy y mpeci,
pazio, y KinoTeaTpax, digital-meniapexnamy. Komnanii
TaKOXX KOPUCTYIOTbCSI OJHHMM 3 TOTYXXKHUX KaHaJiB

3B’SI3Ky — MEPYAHTANZUHTOM.

Cepriii  COmMHCBKUNA, JUPEKTOP  KOMIIaHIi
«MAPCME/IIS1» — onHOrOo 3 IMpOBIIHHUX OINEPaTOPIB
yKpaiHCHKOTO (hapMaIeBTUYHOTO PUHKY 3 PO3MIIIICHHS
peKJamMH Ta TPOCYBAHHS TOPTrOBHUX MAapOK B MiCIISIX
MPOJAXY, 3ayBaXUB, 110 rOJIOBHUMU
MapKEeTUHTOBUMHU IHCTPYMEHTaMH, SIKI MaKCHMAaJIbHO
IpeCTaBICHI B anTeKax 3aTTUIIA0THCS

MepUYaHgai3uHT Ta TUSUTBHICTD MeIUYHUX
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MpaliBHUKIB-KOHCYJIBTaHTIB. Tak 10 MepuaHaaii3uHry
Ha (apMalleBTUYHOMY PHMHKY BIIHOCSITh: BUKIAAKY
npenapariB, po3MimeHHs  POS-martepiamiB  Ta
iHpopMariiHuX BUBicOK. Ha xaib, JaHuii iIHCTpyMEHT
€ JOCUTh HENpPOCTHUM Yy BHUKOPHUCTAHHI, OCKUIBKH
amnTeKu JI0BOJII YacToO JiI0Th MEPEBAXHO B 1HTEpecax
30UTbLIEHHSI BJIAcHOro MNpUOYTKy, a HE peanizamii
TOBapy IEBHOTO OKPEMOro IMOCTayalbHUKA. AJie HE
3Ba)KarO4yM Ha 11€, BUPOOHUKU NPOAYKIli IHBECTYIOTh Y
BUKJIQJIKy TIpenapariB Ha Mepill MOJIUIl Ta MaloTh Ha
METI  KOHTPOJIIOBAaTHM  JIOTOBIPHI  BIAHOCHHH 3

IUCTpuO’I0TOpamu.

HaiiyacTiie KepiBHUKU 1 CIIBPOOITHUKU amlTeK
TOTPUMYIOTBCS JTyMKH, IIIO YHM OUIBIIIE TOBapiB 1
pEKJIaMHUX MaTepialliB PO3TAIIOBAHO HA TIOJIUIISIX, TUM
Kpailie BOHU OyIyTh MpoJIaBaTCs. AJie TEMOHCTpAIIis
BCHOT'O ACOPTUMEHTY JIKapChKHUX 3ac00iB, HaaMipHA
KUIBKICTh ~ 3allpOTIOHOBAHOI  MPOJYKLII  HACTUIbKU

«THCHE» Ha CTIOKHMBaYa, 110 BIH BBAXKa€ 3a KpaIlle MiTH
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B OUIBII CHOOKIMHE Ui CHOPUMHATTA  MICLE,
HE3BaYKAIOUM Ha HASBHICTH MOTPIOHOTO Mpernapary i
NpuiHATHY HiHy. KpiM TOro, gacto Ha Micis, 110 B
nepury 4epry MNpUBEPTAOTh yBary MOTEHLIWHOTO
HOKYIILS, BUCTaBIISIOTh JIIKAPCHKUM Mpenapar, sKuii
HE BJAJOCA peai3yBaTH MPOTATOM TPUBAJIOTO Yacy
a00 31 CIUIMBAIOYUM CTPOKOM NpuAaTHOCTI. Beynepeu
OUIKYBaHHSIM, LI€ HE 3aBXKJU MPU3BOAUTH 0 MPOJAKY
JAHOTO TMPOAYKTY, a IHKOJM HAaBITh 3MEHIIYE
3arajbHUN npuOyTOK anTeku. I, HapeLTi,
CHIBPOOITHUKY HE3HAYHOT YACTUHHU alITEYHUX YCTAHOB

B3arajii He 3HallOMI 3 MOHATTSIM MepYaHIal3uHTy.

POS-marepianm  HamaHi  TOCTadaJIbHUKAMH
PO3TAILIOBYIOTHCSI HA «B1JIBOMOBAHMUX», alle IAJIEKO HE
3aBXIM ONTUMalIbHUX MiclsiX. B pe3ynpTaTi Takoro
po3TallyBaHHS ~ anTeKa  CTa€  [EPEHAaCHYEHOIO
pPEKIIaMHOIO0 1H(HOPMAITI€TO, 1 TOTESHITIHHOMY TTOKYTIICB1
CKJIQJHIIIE 30pIEHTYBAaTUCS B  3alPOINIOHOBAHOMY

ACOPTUMEHTI 1 3poOuTH BUOIp HAa KOPHUCTH IMEBHOTO
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toBapy. Kpim  Toro,  craHmapTH  pO3MIIIECHHS
JKapChKUX npenaparis 1 KIHIIEBI LT
dbapMalleBTUYHUX KOMITaHIA Ta anTeYHUX 3aKJIaJiB
pi3HI, 1 30UIBIICHHS MPOJIAaXiB MEBHOTO JIKAPCHKOTO
3aco0y Jajieko HE 3aBXKIu O3Hayae 301IbIICHHS
3arajibHOro  MpuOyTKYy JaHoi  anTeku. T1IbKU
KOMITJIEKCHA JIOTTIOMOTa, 0 HAJA€ThCS CIOKHBAYCBI
TOPTrOBUM MIAMPUEMCTBOM B PIIICHHI ICHYIOYOI Yy
HBOTO MPOOJIEMH, TO3BOJUTh 30LIBIIUTA MNPUOYTOK

JaHOI'O HiI[HpI/IGMCTBa.

3anns mokpamieHHs €(GEeKTHUBHOCTI MPOJaKiB
MIPOTMOHYETHCS 3aIIPOBAAUTH HU3KY 3MIH Y MEXaHI3Max
MEpPYAHJAW3UHTY 3  ypaxyBaHHSIM OCOOJUBOCTEHN

MOBE/IIHKH CITOKMBaya Ha (papMaIieBTHIHOMY PHUHKY:

1. Ins anTeyHoro MepyaHJal3uHTy BJIACTUBHIA
METOJl «JIOKOMOTUBY». OpaHaK TIpu HOro
3aCTOCYBaHHI BapTO HaJaBaTHU IiepeBary He
BEy4OMYy MpernapaTy, a TOMY, SIKHi HalO1IbII

aKTUBHO pekiamyeTbes. L{e moB’a3aHo 3 TUM, 110
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CIOKMBAYl MaJio 00i3HaHI B TATy3i ¥ 3 OLIBIIO0
UMOBIDHICTIO  HAJalOTh  NEpeBary  TOMY
npenapary, mpo KUl OUIbIIE YyJH, HIK TOMY,
mo JAilcHO € JigepoM puHKY. HasBHICTB
aNbTEPHATUBHUX TOBAPIB TAKOXK € 000B’SI3KOBOIO,
aJKe JCSIKi XapaKTePUCTUKH MPEenapaTy MOXKYTh
HE BIIAIITYBAaTH KJII€HTAa ¥ BIH 3BEPHETHCS O
anasoriB. KoMmnaHii-BUpOOHUKH MOXKYTh BJAJO
BUKOPHUCTOBYBATU LIEW METOJl B 3aJI€KHOCTI BIJ
TOr0, HACKUJIbKU MOMYJSIPHUM € iX TOBap: BIH
MOKe OyTH BUCTaBJIEHUH SIK B IKOCTI OCHOBHOTO
npenapary, Tak 1 B IKOCT1 3aMIHHHUKA.

2. Icuye nymka, 110 Ha CaMHX «TapsYuX» MICIX
MOBMHHI PO3MIIYBAaTUCA HAMJOPOXKYl TOBapH
rpynu. lle tak, ane He cmig 3a0yBaTu 1 Mpo
BUKIIQJICHHS TIO0 THUITYy «JIifiepy MO wLiH1». BoHO
MO>K€ CTaTH ONTUMAJILHUM JIJIsI allTeK, I[ITbOBOIO
ayJIUTOPIEI0 SIKUX € HAaCEJIEHHS 3 HEBHCOKOIO

HH&TOCHpOMO)KHiCTIO, KOJIW [OJid YXBaJICHHA
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pIICHHA TpPO TMOKYNKy OUIBII ~ BaroMuM
dbakTopoM MoOke OyTH IiHa Mpernapary, a He
HNOMYJISIPHICTH TOPTOBOi MapKH.

3aBHaHHAM MEpYAHJAW3UHTY € HE TIUIbKH
pO3MIIlICHHsT  ToBapiB, a ©  e(EeKTUBHE
BUKOPUCTaHHA peKjaMu B Toprosomy 3aii. Ille 5
POKIB Ha3aJ anTeKH AKTUBHO PO3MILIYyBAIH B
TOProBOMY 3ajii BCl 3aIpOINOHOBAaHI PEKJIaMHI
Marepiany. HaBiTh CbhOrofHI MOXHa 3yCTpITH
anTeKku, pPsACHO 1 OE3CHCTEeMHO 3alOBHEHI
peKIamMHOI0 TpoAyKiier. OgHaK PO3MIIICHHS
POS-MmarepianiB Oye HalO1IbIIT €hEKTUBHUM HA
piBHI ouel Oimg kacu abo B  MICIX,
MaKCUMaJbHO HaOmmwkeHnx a0 Hel. [lokymenpb
4acTO BUBYAE PEKIIAMHY MTPOIYKIIII0, HY IBTYIOUH
B 4ep3i. Kpim Toro, moTpiOHO BpaxoByBaTH, IO
OUTBIIICTh JIFOACH TMpaBIll Ta MaloTh JOCUTH
CTaHAAPTHUM THUN TOBEIIHKKM B TPHUMIIICHHI.

ToOTo micist HETPUBAIOro MPSMOIIHIMHOTO PYXY
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3BEpTalOTh  CBOIO yBary Ha  NpeaMeTH,
po3TamioBaHi MO MpaBy pyKy. TakuM YHHOM,
MOXHAa PO3TalllyBaTh PEKJIaMHI Marepiaiu
HABIIPOTH 1 MPABOPYY BiJ BXOJIy B alTEKy.

4. 3aHaaTO YacTe TEpEeMillleHHs TOBapy Ha
BITpMHaX MOXXE TMPHU3BECTH JO TOro, MIO
BIIBIIyBau, HE 3HAWIIOBIIM mMpemapar Ha
3BUYHOMY MICIIi, TIOKMHE anTeKy 0e3 MOKYIIKH.
Oco0suBO 116 MOTPIOHO BPaxOBYBATH aIlTEKaM,
0 OOCIYroByIOTh 0araTo JITHIX JIIOJICH,
OCKITBKM  BOHM  YacTO  HEPBYIOTh  TIpHU
KapIMHAJILHOMY Nepeo(OopMIIeHHI.

5. Xoua # Oyno ckazaHO MpPO Te, IO JKAPChKi
3ac00M 4acTo He € «O0aXaHUMW» MOKYNKaMU, B
i ramy3i Bce X € MiCle IMITyJIbCHBHUM
KyniBiasiM. ToMy Ha mo3uiii Ou1s1 Kacu BUT1THO
Oyle pO3MICTUTH HEpelEenTypHli Ta CE30HHI
npernapaTH, 1110 MOKyTh OyTH KOPUCH1 OUTBIIOCTI

MOKYTI[IB HaBITh 6€3 TOCTPOi MOTPEOH.



XV MixKHapoaHa HayKo

LOREAL @

paKTMYHa KoHdepeHuia «B2B MARKETING»
c lifecell onmua fielmann

Sk MoXHa 3pO3YyMITH 3  BHIIIE3raJIaHOTO,
yKJIaJaHHs JIOTOBOPIB MpPO PO3MIIIEHHS TOBapy Ta
POS-matepianiB Mk anTekaMy Ta BUPOOHUKAMU CTa€e
MPUYMHOIO BUHUKHEHHS 0araThOX CKIJIATHOIIB Yy
peanizauii ToBapy. OfHak 11e HE O3Hayae, U0 BApTO
BI/IMOBUTHCH BiJ 1bOro miaxoxay. HaBmaku, mum
ITHCTPYMEHTOM HEOOXIJJTHO AaKTUBHO KOPHCTYBATHCH,
aje TMpU YKIaJaHHI YMOB CJiJl BpaxoBYBaTH
OCOOJIMBOCTI TOBEIIHKU CIIOXMBadya Ta YHUKaTH
KOH(JIIKTIB 3 1HTEpEcaMu amnTeK. 3ampoNoHOBaHI
3MIHU  MOXYTh JOMOMOITH Yy  BJIOCKOHAJICHHI
MEXaHI3MIB MEpUYaHJaW3UHIy Ta MPU3BECTH [0
30UTbIIIEHHS TPUOYTKIB K KOMITaH1i-BUPOOHUKIB, TaK

1 AMCTPUO IOTOPIB.

CnuCcoOK BUKOPHCTAHMX JIAKePeJT
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1.

Kupunosa T.K,, Axo06coH
H0.A. OCOBJINBOCTI
OAPMAILIEBTUYHOI'O MAPKETUHIY //
Bicauk Agnraicebkii  akagemii €KOHOMIKHA 1
npasa. - 2018. - Ne 6. - C. 83-90

P.A. Jxomxya. MOTHUBBI TIOTPEBUTEJIEN
TP TTPUOBPETEHUN JIEKAPCTBEHHBIX
ITPEITAPATOB. // ]JloHeukuii HallMOHAIbHBIN
YHUBEPCUTET SKOHOMUKH W TOPTOBIM HMCHU
Muxawna Tyran-bapanosckoro. —2009. - C. 61—
63.

MEHEDKMEHT W MAPKETHUHIT B
OAPMAILMUA / Jemuenko B.A., Tkauenko H.A.,
YepBonenko H.M., Amnexceea W.H.. -
3anopoxsbe, 2013. — 104 ¢c. — (3TMY)
dapmareBTHUHUN puHOK YKpainu B 2020 pori:
MiJCyMKH 1 TeH ieHIii. [puna ['opsoBa, tupekTop
kommanii SMD [Enextponnuii pecypc] //

«®apmaneBTruna ramysp». — 2021. — Pexum



XV MixHapoaHa HayKOBO npaKquHa KoHdepeHLUia «B2B MARKETING»
LOREAL @ lifecell onmua fielmann

IOCTYITy 10 pecypcy:
https://promoboz.com/journal/2021/2-85-
aprel/farmatsevticheskij-rynok-ukrainy-v-2020-
godu-itogi-i-tendentsii-irina-gorlova-direktor-
kompanii-smad/.

5. AHAJIN3 PBIHKA OAPMAILIEBTHUKHU
YKPAUHEI 2019 'O/l [EnexTponHuii pecypc]
Il Pro Consulting. — 2019. — Peskxum noctymy 110
pecypey:  https://pro-consulting.ua/issledovanie-
rynka/analiz-rynka-farmacevtiki-2019.

OnanoB. ®apmarieBTUUECKUNH MapKETUHT /
IOnanoB, Bonbckas, Ummyxameros., 2011. —
601 c.

Bce no nonoukam. Y cremnsiii MepyaHIau3uHT B
anreke [EnexTponnuit pecypc] // Anreka.ua. —
2007. — Pexum gocTymy 10 pecypcy:
https://www.apteka.ua/article/34991.
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IICUXO0JIOTI'IA 3BHUKOK: CTPATEI'TA

CTUMYJIIOBAHHA 3bYTY TOBAPIB
Ounexciit 3AJIOPOXXHUI
Hoxkmop ginocoghii, cm. suxn. ¥Oniss TABPUILI
HartionansHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKMI MOMITEXHIYHUHN THCTUTYT M. [rops
CiKopCchKOTO»

azadoroznyj963@gmail.com

Ha croroanimHiil 1eHb 0COONIMBO aKTYaJIbHUM €
MUTAHHS, K€ CTaBJAThH Mepea co00r abCOMOTHO BCi
BUpOOHUKU — «YoMy Haii ToBapu/mociyru OyayTh
KylmyBaTu?», aJPkeé HHUHI y CBITOBI €KOHOMIII
chopmyBaBcs T.3B. «PUHOK CIOXKMBa4day, a AeHIUTY
TOBapiB 1 MOCIYr 3A€OUIBLION0 HE CHOCTEPITa€EThCS.
Le#i Ta 1o QakTopu CIPUUYUHSIOTH CUTYAIllI0, KOJIH
CepelnHii TepeciuHuid BUPOOHUK MaE CTBOPUTH
UIHHICTB» JI1 TEBHOI TpPyNH CHOXXHMBadiB, aOH
CTUMYJIIOBAaTH 30yT BJACHOI MPOAYKLII Ta YHUKHYTH

3MEHILIEHHS NpPUOYTKOBOCTI KommaHii. BonycHi Ta
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aKIMHI TPOTrpaMHu 1O BiTHOIICHHIO O KITIE€HTIB y 21
CTOJIITTI MAaIOTh Ba)KJIMBE 3HAUEHHSI, aJ[)KE€ CTBOPIOIOTh
MO3UTUBHE BpaXeHHS BiA OpeHIy; BOHU X — €
OCHOBHHMMH I[IHOBUMH 1HCTPYMEHTAMH, 1110 CIIPUSIIOTH
CTUMYJIIOBaHHIO 30yTy ToBapiB [1], [2].

3rifHo 3 JOCHIKEHHSM Bumoro yHiBepcurery
Knepmonta, CIIIA (Claremont Graduate University,
the USA), exoHOMis Tpolieil poOUTh JIIOJAUHY OLIBII
IAaCIMBOIO:  IMOpa3sy, KOJIM  KOMIIAHIA  MOXKE
3aMpONOHYBATH CIIOKMBAYEBI MOPIBHSIHO HUKYY IIHY
BiJI OYIKYBaHO{i, CIIOKMBaul BIIYYyBAIOTh IiJBUILICHHS
piBHs okcuTOLMHY. Llei YMHHUK 1oTIoMarae CTBOPUTH
MO3UTHBHI acoriallii 3 neBHUM OpeHjoMm [3], 1o, y
CBOIO 4Epry, COPUSATUME 301IBIICHHIO «KJIIEHTHCKOI
0a3n», I AKUX JIaHa KOMIaHiS BXXE Ma€ TEBHY
MICUXOJIOTIYHY  I[IHHICTH ~ Ta  TIEepeBard  Haj
KOHKYpPEHTaMH.

3 1HmOro OOKy, 3HMXKH Ha TOBapH MOXYTb

3MEHIIIYBATH CXWJIbHICTh 1O MOKYNKW. [Ipomosuiiis
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3MEHILIEHHS I[IHU MOXE «BIAIITOBXHYTH» MOKYIIIIIB
BiJI MOIIIYKY TOT'O K CaMOI'0 TOBapy B 1HIIOMY MICIIi.
OmHuM 3 HEJIOMIKIB 3HMKOK € T€, 1110 BOHH HABYAIOTh
CTMOKMBAYIB OYIKYBaTH Ha 3HIKEHHS LIHU, POOISTUH
MOKYIIKY B TeBHIM kommadii. lle cmoniBanHsa 9acTo
3aBa)ka€ MOKYMIIM KYyIyBaTH TOBapH 3a 3BHUYANWHOIO
miHOKO y Bamomy 0i3Heci Ta 3a0Xo4dye iX HIyKaTH
3HMKKH KOHKypeHTiB [4]. Ilpore, y OiabIiocTi
BHIAJIKIB, 3HUKKH CIIOHYKAaIOTh MOKYTILIB
3MIMCHIOBATH TOKYNKHA IIBUIIIE, IO, BIJIMOBIJIHO,
CHOpUSIE 3POCTAHHIO KUIBKOCTI NMPOJAHUX TOBApiB Ha
PUHKY Ta OKpalleHHs 30yTy 3arainoM. TepMIHOBICTb €
HAJBAXJIMBUM YHMHHHKOM Yy MPOCYBaHHI CHOKHWBAyiB
32 MEXI TOKYINKH, 1 IbOMY MOXHA JIOMIOMOITH
KOHKPETHUM (OPMYJIIOBAHHAM Y MapKETUHTOBUX
KOMYHIKarisx [5].

«EdekT KpaifHOIIiB» CHOTOJHI € KPUTHYHO
BAXJIMBUM €JIEMEHTOM YCHIIIHOTO 30yTy TOBapiB

KOMIIaHIi Ta BIAIrpae BaXKIUBY pOJib y 3/1MCHEHHI
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TIOKYTIKH CIIOXKHBadeM. Foro cyTh I0IATae B TOMY, IO
MOKYyIIellb,  HAMBIPOTIAHIIIE, BIIMOBHUTBCS  BiJ
npua0aHHs TOBapy, SKIIO I[IHA Ha HbOTO € TPAHUYHO
HH3BbKOI0 a00 BHCOKOIO. 31eOUIBIIOrO, KIINEHTU
o0UpaloTh «30JI0TY CEpeAMHY» cepel IiH Ha
NepeBakHy OUIBIIICT, MacoBUX ToBapiB [6]. Llei
YUHHUK OOOB'A3KOBO HEOOXIIHO BpaxOBYBaTH IMpHU
(dbopMyBaHHI MOJITUKA 3HIKOK.

HuHi icHye HU3Ka 320X0UyBaJIbHUX IHCTPYMEHTIB
70 TIOKYIKA TOBapy CIOXKHMBadueM. AJjie 0COOJIUBO
MOXXHa BHOKPEMHUTH came OoHycH. Sk, BiJOMO,
3HIDKKA MPU3BOJUTH /10 3MCHIIICHHS TPOIIOBHUX BTPAT,
a OOHyC - /10 OTpPUMAaHHS AOJATKOBOTO MPOAYKTY.
Hanpuxnan, 50% 6onyc 1 33% 3HUXKKa MOXKYTh OyTH
€KOHOMIYHO €KBIBAJICHTHUMH, ajieé OJAMH PO3YMIETHCS
MOKyMIEeM sIK 30MTOK (200 3MEHIIEHWH 30MTOK), a
1HIIMH - 9K npuOyTok. Yomy 11e Mae 3HaueHHs? Tomy

oIo Ha J'IIOI[Cﬁ MBUAIIC BINIMBAIOTh BTpPATH, HIK
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npuOyTKH ; Oa)xKaHHS YHUKHYTH 30UTKY Oliblle, HIXK
Oa)kaHHsI OTpUMATH €KBIBaJICHTHY BUroay [7].

Binoma npakTuka, 0coOIuBO, SKIIO WAETHCS TIPO
MPOJIaXK MOO1THFHUX TeJIe(POHIB, - T.3B. METO]T «3TIKIB)»
(abo cuctema «trade iny). Moro cyTs moisrae y Tomy,
o0 BIAOYBAa€TbCsl BpaxyBaHHS I[IHK TOBapy, IO
3a€ThCs, B3aMiH Ha HOBWH [2]. 3BiICHO, BUPOOHUKHU
MOXXYTb OTPUMYBATH MEBH1 30UTKH, ajie MPUOYTKH, 5K
MPaBWJIO, € 3HaYHO OUTbIIMMU. JlaHUN E€KOHOMIYHUI
IHCTPYMEHT BIUIMBY Ha TICUXOJIOTII0 CIIOXKMBaya

rpadi4HO MOKHA OKpECIUTH y BUTIIA I 3akony [lapero

(puc. 1)

Hponaxi, 4
% 100

80

20 %o Bijx 3arajbHol
KiTbKOCTI

Puc. 1. 3akon (edext) [lapeto [2]
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Omxe, 04YeBHIHO, M0 OOHYCHI MPOIMO3MUIIIi,
3HIDKKM 4Yd  akiii 0e3yMOBHO BIUIMBAIOTh Ha
TICUXOJIOT1IO JIFOJIMHU Ta € MIMTOBXYIOUUM (HaKTOPOM
70 371ICHEHHS TOKYTIKH KIIEHTOM. AJie MapKETHHTOBa
KOMYHIKaIIIs 31 CIIOKHUBAaUYE€M € BOKJIMBHUM TI'PaBLEM Y
KUTTI OI13HECY, a/pKe TMOKYMIl TMOKIAJaloThCs Ha
iH(popMalil0 3 MAPKETHHIOBUX KOMYHIKAI Jis
OPUUHATTS  PO3YMHHUX  pIlllEHb MPO  TOKYIMKY.
MapkeTuHroBa KOMYHIKaIlisl JOomoMarae nepeHOCUTH
MPOJIYKTH, TOCIYrM Ta 11ei Bii BUPOOHHKIB [0
KIHI[EBUX KOPHUCTYBauiB, & TOMY, CIyXalOUd BJIACHUX
KJIIEHTIB, KOMIMAaHII MOXET€ 3HaWTU JOBrOTpHUBAJi

PIIICHHS AJI BUPIIIEHHS iXHIX MOTPeo.
Cnucoxk Jirteparypu

1. Be6-caiir «Your Article Library»
[EnextponHnii pecypc]. — Pexxum gocrymy:

https://www.yourarticlelibrary.com/marketing/t

op-4-features-of-modern-marketing/50799
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3o3ynsoB A.B., Kyoummna H.C. Mapketunr
/Min. pea. C.O. Connnesa. — K.:3nanus; M.:
Pubapi, 2011. — c. 205-207

. Be0G-caiit «Businesswire» [Enekrponnuii

pecypc]. — Pexxum goctymy:
https://www.businesswire.com/news/home/201
21119005572/en/Coupons.com-Claremont-

Graduate-University-Study-Reveals-Coupons

Be6-caitit «SSRN» [Enexktponnuii pecypc]. —
Pexum nocryiy:
https://papers.ssrn.com/sol3/papers.cfm?abstrac
t 1d=1934762

. BebG-caiit «Volusion» [Enexrponnuii pecypc].

— Pexxum pocrymy:

https://www.volusion.com/blog/using-the-

psychology-of-discounts-to-make-more-money/

. Be0-caiit «The Atlantic» [EnexkrponHuit

pecypc].

— Pexum nocrymy:
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https://www.theatlantic.com/business/archive/2

012/07/the-11-ways-that-consumers-are-
hopeless-at-math/259479/

7. Be6-caiit «Kent Hendricks » [Enexkrponnunii
pecypc].
— Pexxum nocrymy:

https://kenthendricks.com/loss-aversion/
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OCHOBHI ®YHKIII YIIAKOBKHU TA ii
POJIb Y PHHKOBOMY YCHIXY
TOBAPY

Kupunnosa FOmist CepriiBaa
ToKTOp (hitocodii, crapmuit Bukiianay ['aBpuin FOmis
OmneriBHa
HanionanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUM MOMITEXHIYHUHN THCTUTYT M. Irops
CikopCchKOTro»
Kirillovayulayula@gmail.com
CucreMa MapKETUHTY - 11€ HE TUIbKH €JIeMEHTHU Ta
3B'I3KM MapKETUHTY, a ¥ MeToAu 1 MpPUHOMHU
yIpaBIiHHSI HUMU. BUX1THUMU 17e9MH, SIKI JICKUTH B
OCHOBI MAapKETHHTY, € 17ei JoJChkux mnotped. s
32/I0BOJICHHSI TIOTPeO BHUPOOHUKM MAIOTh BEJIMKI
MOMJIUBOCTI Ta 1J€i Ui CTUMYJIIOBaHHS OakaHHs
KynyBaTu iX ToBapu. BHpOOHHK TOBapy MOBHHEH
BIIIYKYBAaTH CIHOXHUBAyiB, SIKUM BOHHM XOUYTh

MpOJIaBaTH TOBAp, 3'ACYBaTH iX MOTpeOH, a TOTIM
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CTBOPIOBATH TOBA, SIKUH IKOMOTA Kpalle 3aJ0OBOJIbHSIE
noTpeOU CIOKUBAYiB.

3a migcymkamu 2020 poky BChOTO y CBITI 0yJio
BUKOPUCTaHO MpuOIM3HO 560 MIH. TOHH TapHOI
npoaykili, B Tod 4ac sk y 2015 pomi obcsar
CIO’KMBAaHHS CKJIaaB 225 MiH TOHH. HalOumbimm
cnokuBaueM € Kuraii, po3Mip puHKY YIAKOBKHU SKOTO
y 2020 pomi ckiaB 195 MIIH TOHH; OOCAT PHUHKY
VYkpainu B TOMyY % pOIli OLIHIOBAaBCS Y 5 MJTH TOHH. /[0
2030 poky mpOorHO3y€ThCsI 301IBIIEHHS OOCSTIB PUHKY
Ha 30%[1].

3 TOYKM 30py HHUHINIHIX YHAaKOBOK MOXHA
BUJIIJTUTH HACTYITHI (PYHKITIT:

-JIoKaJTi3amiiiHa (yHKIIisl, TOJOBHA MeTa SIKOi €
NEPEeMIIICHHS TOBApy 3 OJIHOTO MICIISI HA 1HIIIE;

- 3axucHa (QYHKIIS. 3axuCT NPOAYKTY BiJ
HABKOJIUIITHHOTO cepeoBuIIa € HANOLIBIII

MOIIMPEHOI0 (PYHKIIIEIO YITAKOBKHY;
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- 3a0e3Me4YeHHs 3pPYYHOCTI  BUKOPUCTAHHS
OPOAYKTY. VYIaKoBKa TOBMHHA MAaKCUMAJIbHO 1
HaWO1IBIIT KOHKPETHO Ha/IaBaTH MOCIYTH JIFOJIMHI, SKa
BUKOPHUCTOBYE TAHUM TOBAp;

- KOMyHIKalliiiHa (QyHKIig. YTaKoBKa MOBHUHHA
HECTH BCIO HeoOXiaHy iH(popMaiiito. Bona 3abesneuye
IIeHTUQIKAIII0 TOPOAYKTY, a TakoX 1H(Qopmye
HOKYIILS ITPO OCOOJIMBOCTI TOBapY;

- MIOBTOPHE BUKOPUCTAHHS  yTaKOBKH.
HaiixapakTepHimuii B 1[bOMY BIJHOIICHHI MPUKIAL -
11 TUTSIIIKK JJIs HAIoiB, sIKi MMOBTOPHO HAIOBHIOKOTH
3HOBY. lle 3HMWXKye moTpeOu B HOBIM CKISIHINA a0o
IIaCTMAcoBIH Tapi;

- Iepepo0Kka BUKOPHUCTAHOI YMaKOBKU. 3 METOIO
MIOHOBJICHHS MPUPOJIHUX PECYPCIB 3a paXyHOK 300Dy i
3aCTOCYBaHHS BTOPHMHHOI CHPOBHUHU — € CTPATETIEIO,
N0 3MEHUIEHHIO TOMUTY Ha JIIMITOBaHI MNPUPOIHI

pecypcu. Hampukian, mepemiaBieHHsS alOMIHIEBUX
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KOHCEPBHHUX OAHOK 3 METOIO BUTOTOBJICHHSI aJTFOMIHIIO
JUIS BUPOOHUIITBA HOBUX KOHCEPBHUX OaHOK[2].

3rigHo 3 ganumu Business Insider, dopmyBanHs
MEPIIOro BpaXeHHs PO TOBap 3aiiMae NpUOIU3HO 7
CEKYHI.

bmusbko 85% mokymnuiB poOJsATh CBIA BUOIp Ha
OCHOBI KOJIbOPY!

bnusbko 52% OHMAWH-TIOKYMIIB CTBEPIKYIOTH,
110 3 BEJIMKOK MMOBIPHICTIO 1€ pa3 3BEPHYTHCS [0
KOMIIaHii, SKa Hajaja iM TOBAp Y BHUCOKOSKICHIM
YIAKOBIII.

OpientoBHo  90%  cnoxuBauiB  1e  pas
KOPUCTYIOTHCS KOPOOKaMH Ta MaKeTaMHM JJisi CBOIX
noTpeo.

[IpencraBauku  Oi3HECYy, B CBOIO  Hepry,
3asBIIAIOTH, 110 SKIIO MPUAUIATH YHAKOBI[ HAJEKHY
yBary, TO KOMITaHisl MOXe TIJBUIIUTH 3alliKaBJICHHS

10 cBoe€i ipoaykiii Ha 30%.
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Mepmia npocTip TaKoX BEJIHMKE MICIIE Ji€ YITaKOBKa
MOKe TTPUBAOUTH MOTEHIIHHUX TTOKyTIiB. Cro)KuBay,
Bukiagae Ha Facebook um B Instagram dortorpadiro
npuBabIUBOIO YIAKOBKH, THM CaMUM Oepe ydacThb y
mporieci MpocyBaHHs MpoaykTy. Birchbox — raphwmii
MpUKIa] KOMIIaHii, sIKa AaKTUBHO KOPHUCTYETHCS
COIlIaJIbLHUMHU MEpEeKaMH JJIsi B3a€MOJIIi 3 I[LJILOBOIO
aynuropietro. Kommanis mpezacrasiena B Twitter 1 B
Instagram, ne wmoskHa 3Haith Outeme 180 000
doTorpadiit 3 Terom #Birchbox.

Ha cporomuiimfHiii aeHp MOXKHA BHIUIUTH 5
OCHOBHHX BI3yaJIbHHX HANPsIMKIB B yIaKOBLII:

- Ipupoja. 3apa3 aKTyalibHI MPUPOHI MOTUBH B
nu3aiiHl - ynakoBku. CknaaHi  (GopMH, TEKCTYpH,
aKBapenbHI UTocTpalii B koMOiHalii 3 6i1um hoHOM -
11e Te, SIK 3apa3 MU CIPUAMAEMO TIPUPOY;

- BiHTa)X. HocTasnprig 3a THMH 4acaMH, KOJIM BCE
OyJi0 TpocTille, a IHTPEAIEHTH, 3 SIKUX OyJn 3po0IieHi

MPOYKTH, OyJIM HAMKMCaH1 3p03yMIJTUMHU CIIOBAMU;
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- less. lleit HampsMOK € TPOJOBKEHHSIM
MIHIMaJII3My, II€¢ 3MIHEHa 1 T[IOKpalleHa Bepcis,
PEMiyM SIKICTb, TJISHEIlb Ta IJ1aMyp;

- HEBUHHICTD - TUTUHCTBO - HaiBHICTh. KokHOMY
3 HAaC X04Y€ MOBEPHYTHCA B IMTUHCTBO. XapaKTEPHUMHU
BIZIMIHHOCTSIMH €  BHUKOPHCTAHHS  PYKOIIMCHHUX
«IATAYUX»  WPUEPTIB,  OPOCTUX  KOJIBOPOBUX
OpPHaMEHTIB Ta CIPOIIECHE UTIOCTPAIliii;

- 1HUBITyaJIbHICTb. JlaHnii  HampsAMOK
HapOJKEHE MIHIMAII3MOM, ajie SK 1 B pa3i cTUito less
noBeneHud 1o abcomrory. lle#t  crunbp  mosa
TEHJEHUISAMH 1 4Yacy, KOJIU He MOTPIOHO OyTH KpaluM,
MOHa ITPoCcTOo OyTH co60r0[3].

CnuCcoOK BUKOPHCTAHUX JKepeJl

1.  Ornspg punky ynakoBku [ Enexktponnwuii pecypce| —
Pexum NOCTYILY 10 pecypcy:

https://www.openbusiness.ru/biz/business/obzor-

rynka-upakovki/



https://www.openbusiness.ru/biz/business/obzor-rynka-upakovki/
https://www.openbusiness.ru/biz/business/obzor-rynka-upakovki/

XV MixHapoaHa HayKOBO I'IpaKTW-IHa KoHdepeHLUia «B2B MARKETING»
LOREAL @ lifecell  onmuka fielmann

VYnakoBka sk (aKTOp MapKETHUHIOBOI AiSNIBHOCTI
[EnexTponHuil pecypc] — Pexum mocrtymy 10
pecypey:
https://www.cfin.ru/press/marketing/2000-
4/05.shtml

5 TpenniB B au3aiiHi ynakoBku 2017 poka
[EnextponHnii pecypc| — Pexum nocrymy 1o

pecypcy: https://I-site.com.ua/blog/5-trendov-v-

dizayne-upakovki-2017-goda.html



https://www.cfin.ru/press/marketing/2000-4/05.shtml
https://www.cfin.ru/press/marketing/2000-4/05.shtml
https://l-site.com.ua/blog/5-trendov-v-dizayne-upakovki-2017-goda.html
https://l-site.com.ua/blog/5-trendov-v-dizayne-upakovki-2017-goda.html
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ITPOBJIEMHA B3AEMOBIJTHOCHUH
IMPOJABLIA I IIOKYIILA

Kupunnosa FOmis CepriiBaa
noKTop (inocodii, crapimuit Bukianay ['aBpuin FOmis
OmneriBHa
HanionanbHuil TEXHIYHUN YHIBEPCUTET YKpaiHU
«KuiBChbKUM MOMITEXHIYHUHN THCTUTYT M. Irops
CikopCcBhKOTro»
Kirillovayulayula@gmail.com
Y nanuii yac TEHHAEHINT PO3BUTKY TOPTIBIi
CBIIYaTh MPO 3POCTAHHS 3HAYCHHS B3aEMHUH MIX

IIPOJIABIIMH 1 TIOKYTIISIMH.

Bignocuan Mik moasMu OyBarOTh pi3HI, II€
3aJIeKUTh Bl Oe3miui  (aKTOpiB:  CEepeloBHUIIE
CHUJIKYBaHHS, CTaTyC CIIBPO3MOBHHUKIB, PIBEHb OCBITH
1 T.1. OgHAK y Tpoleci CIUIKYBaHHS MOKHA BUTITUTH
JesSKl  3arajlbHl  MOMEHTH, SKI  TOB'S3aHl 3
BUKOHYBaHHSIM JIIOJIBMH COIllaibHI (QyHKIIT ab0 poti.

JIromu BiABOJATH TMEBHI OYIKYBaHHS Ha MOCTaBJIEHI
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o6pa31z1, BOHH YKJIQJIalOThb B HUX YABJICHHIA IIPO TC, 5K

CJIi BeCTU ce0e BUKOHABIIM Ti€1 UM 1HIIIOI POJTI.

«ITponmaBerb» 1 «IMOKyMeEIby» -Iie COIliajabHI PO,
SKi 3HAYHO TIOJICTIIYIOTh KOHTAKTH HE3HAMOMHUX

J0JIe! B MPOILIEC] MOKYINKHU a0 IPOJa)xy TOBapiB.

ChisikyBaHHST TOKYMI[IB 1 MPOJABIIB  Mae€
KOPOTKOYAaCHUH 1 4acTO BUMAJKOBUN XapakTep, TOMY
TyT (OpMalibHI BIIHOCMHU MEPEBaXalTh HaJ
ocobuctumu. [lepebyBarouu B CIIyKOOBUX BITHOCHHAX,

JIFOJTA YaCTO 3HAXOJATHCS B MOAIOHUX CUTYaIlISX.

Mix mnpojaBleM 1 TMOKYIMIIEM BIJHOCUHU HE
MOBUHHI 3aKiHYYBaTUCS B MOMEHT MPOJAXy TOBaApYy
a00 HanaHHsS MoCHyTd. J{OBrocTpokoBi BiIHOCHHU B
TOPTiBJAl HaOyBalOTh BC€ OUIBIIOI AaKTyaJlbHOCTI,
MOKYMIl 3a3JaJieTiib 3HAIOTh B SKUM MarasuH
MOBEPHYTHCS 3a TMOKYMKOI 1 3BEPHYTHCS Tam [0

KOHKPETHOTO NPOJaBLs a00 KOHCYJIbTaHTA.
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s ToproBoi (¢ipMu BaxJIHMBO, MO0 MOKYIIII
T00pO3UYJIMBO  CTaBWJMCSI J0 1i  TOBapiB 1
criBpoOiITHUKIB. OCHOBa [JI1 CTBOPEHHS TaKOTO
CTaBJICHHS - 3aJI0BOJICHHS Bia MOKYMOK. [lokymemnp
3aUIIATBCS ~ 3aJOBOJICHHWM,  SKIOO  TPOAABII
OpIEHTYIOThCSI caM€ Ha HBOTO, a He Ha 30yT. Taki
MPOJIaBIi HE TIPOCTO YKIAAAIOTh YTOAW, BOHHU

IparHyTh 33JJ0BOJIBHUTH MOTPeOU CBOIX KITi€HTIB[1].

[Ipouec nponaxy NOYMHAETHCA 3 TOTO MOMEHTY,
KOJM TMpoJiaBellb MIAXOAUTh [0 TOKYMIs, aje
OPUUHATTS BIABIAYBaueM PIIICHHS TPO TMOKYIKY HE
O3Hadae€ Moro 3asepuieHHs. IlpomaBenbs NOBHHEH
3aMpONOHYBAaTH 1 JOMOMOITH MOKYIIEBl NpUaOaTH
He3ariaHOBaH1 TOBapu. Taki 10JaTKOBI YTOIX BHOCSTh
ICTOTHUI BHECOK B TIJABUIIEHHS MPUOYTKOBOCTI
MarasgHy 1 JO TOTO K 30UIBLIYIOTH CTYIMiHb
3aJ0BOJIeHHsT ~ cnokuBauiB.  [Ipoumec  mpomaxy
3aKIHYEHUH TIJIBKHU TOJ1, KOJIM MPOJIaBellb BIEBHEHUH,

0 HWOTO TOKYMEeIh IMOBHICTIO 3aJ0BOJICHUNA 1 Mae
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HaMip B HeJlaJeKoMy MailOyTHHOMY III€ pa3 BiJBiJaTh

MarasuH.

ToproBa yroma - JuIe OJWH 3 €TamiB
(dbopMyBaHHS KOJja JOSUIBHOCTI JI0 Mara3uHy KJ€HTa -
IUIb, TMpPO SKy TOBUHEH TMaMm'siTaTU  KOXXEH

O6CJ'Iyr OBYI-O‘-II/Iﬁ IMOKYIIIA ITPOJaBCUb.

BaxxnnBoro cki1aloBOIO CIUIKYBaHHS B TOPTIBII,
€ PIBEHb 3HAUYYIIOCTI CIUIKYBAaHHSA MK MPOJABIEM 1
CIOKMBA4YeM, HEOOX1THICTh CAMOTO MPOIIECY B3aEMUH.
EmizoguyHicTh 1  3HEOCOOJICHICTh  CIUJIKYBaHHS
BH3HAYAIOTh OCOOJIMBOCTI IOBEOIHKH JIOJEH B
Mara3vHi: BOHM YaCTO HE MIKIYIOThCA TMPO Te, SKE
BPOXCHHS CKJIaAyTh Ha 1HIIUX a0o0, HaBIaKH,
HaMararoTbCsl 3pOOUTH BUTpAITHE BPAKCHHS 3apaju
JIOCSITHEHHSI KOHKPETHOTO Ppa3oBOro pesynbrary. Bee
e CTOCYeTbCs 1 TmpojaBus 1 mokynis. Jlana
0COONMBICTh OOYMOBJIOE HEraTHUBHI MOMEHTH B
CIIUJIKYBaHHI - HEYBaXKHICT, Oe3TaKTHICTD,

HEBUTPUMAHICTb, TPYyOICTh 1 T. II.
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Benuke 3HaueHHS I TPaMOTHOTO B3aeMOIIl 3
KJIIEHTaMHd B TOPriBJl Mae OOJIK MPOJABISIMHU
ICHYI0YOi TPOTHJICKHOI CIPSIMOBAHOCTI OCOOHMCTHX
1HTEpeCiB CIUIKYIOThCSA. JIJIsi TpojaBus 3aBIaHHS -
OpoJaTd BeCh TOBap, a TMOKYIUd - MpuadaTH
HeoOx1qHui ToBap. Ha »xanp, Taka cuTyais, 3MyIIye
0oOM/IBI CTOPOHM 3aCYMHIBA€THCSI B JOBIPI OAWH 0
OJIHOTO, 1 SIK HETaTUBHUU HACIIJIOK I[LOTO - B3a€EMHa
HeJoBipa. BupaxaTucs e Moxe pisHUMHU ciocodamu
B 3aJIC)KHOCT1 BiJI OCOOJIMBOCTI XapakTepy JIOAUHH,

4acTO MPU3BOJUTH JO HE3BOPOTHUX KOH(IIKTIB.

[IponaBeup - € €AMHUM TPEACTABHUKOM BCi€l
CUCTeMH, SIKMM Mae Oe3mocepelHiii KOHTAaKT 3
nokymueM. Tomy came #HoMy aapecyroThCs BCi
0COOHUCTI peakiiii, MpeTeH3ii CroXruBada. 3HAHHS i€l
0o0CTaBMHM  JO3BOJISIE  TIpAIliBHUKAM  TOPTIBII
MIBUIIMTH BIACHY OIIHKY 1 3HAYUMICTh CBOT'O MICIISI
B 0O0CIIyrOBYBaHHI TMOKYMIIB, a TaKOX BIIYyBaTH

BIJINOBIIAJILHICTh HE TUIBKY 32 PE3YJITATH CBOET TTpalli,
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a 1 3a JISUTBHICTh BCHOTO MarazuHy. Tomy mpoaaBelb

3000B's13aHUI BUCTyHaTH Tepe] MOKYMIEM BiJl iIMEHi

BCI€1 TOPTiBJI, BUIIPABIOBYBATH Oy Ib-sK1 OUIKyBaHHSI

MOKYTIIIIB.

3 1HIMX OCOOJIMBOCTEN CIJIKYBaHHS B TOPTiBII

MOJKHa BiI[3HaLII/ITH HepiBHOHpaBHe CTaHOBHIIIA

MPOJIABIIIB 1 HOKYMIIIB Y MPOIECi 00CIYyrOByBaHHS:

1.

CnoxuBay cam BUpIlIye SIKU Mara3uH BUOpaTH
JUTSI 3J1MCHEHHS TOKYTIKH;

Bubip ToBapy 3a5euTh TUIBKHU BiJl CIIOKHBAYA,
CnoxuBay Mae MpaBo caM BHUPILIYyBaTH, 10 KOTO
3BEPHYTHUCSA 3 IEPCOHAIY 3a JOIIOMOIO10;
ITepconan B cBOIO 4epry MOBUHEH 0OCITYTOBYBaTH
BCl KJIEHTIB, HE3AJIE)KHO BIJI OCOOMCTICHUX

dakropis[2].

Cnenudika CHUJIKYBaHHS B TOPTiBJII

IPOSBIISIETHCSI TAKOX y TOMY, IO BCl MepepaxoBaHi

BUIIIE OCOOJIMBOCTI B3a€EMOJiT MPOMABI 1 TOKYTIIS
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MOXYTh MaTH SK HETaTHBHI, TaK 1 TO3UTHBHI
pe3ynbTaTd 1 Hacmigku. Bu3HauaeTbes 1€ NEBHUMH
yMOBaMH B3a€MOJii, BUXOBaHHIM, KYyJIbTYpOIO 1
MpoQeCiitHOI0 MIATOTOBKOIO TEPCOHATY TOPTOBOTO

HiIPUEMCTBA, a TAKOXK KyJIbTYpPOIO CAMUX MOKYIIIIIB.

Buxoasuu 3 Bullle CKa3zaHOTO, MOXHa CKa3aTw,
IO HE3aJeKHO BiJ TOr0, HACKUIBKH PO3TJSHYTI
0COOJIMBOCTI CIIIKYBaHHS B TOPTiBJI, PO3YMIIOTHCS YU
BOHU YYaCHUKAMH CIUIKYBaHHS, 11 OCOOJMBOCTI
00'€eKTUBHO ICHYIOTh 1 TATHYTH 3a COOOI Cepiio3HI
HACJIIKM -  BOHM 3JaTHI 3aTbMapUTH KOHTAKTH
MPOJIABIIIB 1 HOKYMIIiB, BUKINKATH B3a€EMHY HETIPUSI3Hb,

chopMyBaTH Cy0'€eKTUBHI IICUXOJIOT1UHI MPOOIEMHU.

CnucoKk BUKOPUCTAHUX JKepeJt

1. VYaockoHaneHHs KOMEpPIIIHHOT  ISTBHOCTI

[EnextponHunii pecypc| — Pexum npocrynmy 1o
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pecypcey: https://ua-

referat.com/%D0%A3%D0%B4%D0%BE%D1

%81%D0%BA%D0%BE%D0%BD%D0%B0%
D0%BB%D0%B5%D0%BD%D0%BD%D1%38

F_%D0%BA%D0%BE%D0%BC%D0%B5%D1
%80%D1%86%D1%96%D0%B9%D0%BD%D
0%BE%D1%97 %D0%B4%D1%96%D1%8F%
D0%BB%D1%8C%D0%BD%D0%BE%D1%81
%D1%82%D1%96 2

Baxxki mponaxi [Enextponnuii pecype] — Pexxum

IOCTYITY 110 pecypcy:
http://www.repiev.ru/articles/Difficult-Sales.htm

BII/IUB IHOPACTPYKTYPHU HA
CIIPUVHATTA CIIOXKUBAYAMMU


https://ua-referat.com/%D0%A3%D0%B4%D0%BE%D1%81%D0%BA%D0%BE%D0%BD%D0%B0%D0%BB%D0%B5%D0%BD%D0%BD%D1%8F_%D0%BA%D0%BE%D0%BC%D0%B5%D1%80%D1%86%D1%96%D0%B9%D0%BD%D0%BE%D1%97_%D0%B4%D1%96%D1%8F%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D1%96_2
https://ua-referat.com/%D0%A3%D0%B4%D0%BE%D1%81%D0%BA%D0%BE%D0%BD%D0%B0%D0%BB%D0%B5%D0%BD%D0%BD%D1%8F_%D0%BA%D0%BE%D0%BC%D0%B5%D1%80%D1%86%D1%96%D0%B9%D0%BD%D0%BE%D1%97_%D0%B4%D1%96%D1%8F%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D1%96_2
https://ua-referat.com/%D0%A3%D0%B4%D0%BE%D1%81%D0%BA%D0%BE%D0%BD%D0%B0%D0%BB%D0%B5%D0%BD%D0%BD%D1%8F_%D0%BA%D0%BE%D0%BC%D0%B5%D1%80%D1%86%D1%96%D0%B9%D0%BD%D0%BE%D1%97_%D0%B4%D1%96%D1%8F%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D1%96_2
https://ua-referat.com/%D0%A3%D0%B4%D0%BE%D1%81%D0%BA%D0%BE%D0%BD%D0%B0%D0%BB%D0%B5%D0%BD%D0%BD%D1%8F_%D0%BA%D0%BE%D0%BC%D0%B5%D1%80%D1%86%D1%96%D0%B9%D0%BD%D0%BE%D1%97_%D0%B4%D1%96%D1%8F%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D1%96_2
https://ua-referat.com/%D0%A3%D0%B4%D0%BE%D1%81%D0%BA%D0%BE%D0%BD%D0%B0%D0%BB%D0%B5%D0%BD%D0%BD%D1%8F_%D0%BA%D0%BE%D0%BC%D0%B5%D1%80%D1%86%D1%96%D0%B9%D0%BD%D0%BE%D1%97_%D0%B4%D1%96%D1%8F%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D1%96_2
https://ua-referat.com/%D0%A3%D0%B4%D0%BE%D1%81%D0%BA%D0%BE%D0%BD%D0%B0%D0%BB%D0%B5%D0%BD%D0%BD%D1%8F_%D0%BA%D0%BE%D0%BC%D0%B5%D1%80%D1%86%D1%96%D0%B9%D0%BD%D0%BE%D1%97_%D0%B4%D1%96%D1%8F%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D1%96_2
https://ua-referat.com/%D0%A3%D0%B4%D0%BE%D1%81%D0%BA%D0%BE%D0%BD%D0%B0%D0%BB%D0%B5%D0%BD%D0%BD%D1%8F_%D0%BA%D0%BE%D0%BC%D0%B5%D1%80%D1%86%D1%96%D0%B9%D0%BD%D0%BE%D1%97_%D0%B4%D1%96%D1%8F%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D1%96_2
https://ua-referat.com/%D0%A3%D0%B4%D0%BE%D1%81%D0%BA%D0%BE%D0%BD%D0%B0%D0%BB%D0%B5%D0%BD%D0%BD%D1%8F_%D0%BA%D0%BE%D0%BC%D0%B5%D1%80%D1%86%D1%96%D0%B9%D0%BD%D0%BE%D1%97_%D0%B4%D1%96%D1%8F%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D1%96_2
https://ua-referat.com/%D0%A3%D0%B4%D0%BE%D1%81%D0%BA%D0%BE%D0%BD%D0%B0%D0%BB%D0%B5%D0%BD%D0%BD%D1%8F_%D0%BA%D0%BE%D0%BC%D0%B5%D1%80%D1%86%D1%96%D0%B9%D0%BD%D0%BE%D1%97_%D0%B4%D1%96%D1%8F%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D1%96_2
http://www.repiev.ru/articles/Difficult-Sales.htm
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BEJIOTPAHCIIOPTY MK

AJIBTEPHATUBU ABTOMOBIJISIM

Onena JIUMAP
K.e.H., cT. Buki. €srex T HITELIbKUI
HarionansHuit TeXHIYHUNA YHIBEPCUTET Y KpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT 1M. [rops
CiKopCchKOTO»

gn.i.vital@gmail.com

bararo croniTh moCHUTe JTIOAM  MParHyJu
MPUCTOCYBATHCHh O HABKOJHUIITHLOTO CEPEOBUINA Ta
CTBOPUTHU KOM(OPTHI YMOBH JIJIs1 CBOTO icCHYBaHHs. Ha
kKajdb, JISUIBHICTh JIIOJUHUA TPU3BOAUTH 1O 3MIH
JIOBKUIIA, SK1 IIKOASATH HE TIJBKM IUIAHETI, a U ii
caMii.

B mepmry depry 1e cTocyeTbes 3a0pyaHCHHS
aTMOC(epHOr0  TOBITPSI  BUKHJAMH  TOKCHYHHUX
PEYOBHH, TAKMMHU SIK YOPHUH BYTJICIb Ta BYTJIEKUCIAN

ra3, ki B 3Ha4yHIA MIpl NOTPAIUISIOTH y MOBITPS 3
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TPAHCIIOPTHOTO CEKTOPY. 3a AOCTIIKCHHSIMH, TpHU
YBEpPTI TPAHCHNOPTHUX BUKWUJIIB MPUNATAE HA

aBTOMOO1JBHI MepeBe3eHHs. binbia yacTuHA LBOTO
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HAJXOJUTh BiJ JIETKOBHX aBTOMOOLTIB 1 aBTOOYCIiB, Ha

ski npunanae 45,1% [4].

MicTa 3 HanbinbLWnMn

TpaH CﬂOpTHMMM 3aT0paMM
e bl

MicTta 3 HanbinbL BUCOKUM cepefiHiM piBHEM
nepeHaBaHTaxkeHocTi B 2020 poui

Mymbai &,

Benranypy o

Puc. 1

Curyarist ~ TakOX  YCKJIQJHIOETbCA  4Yepes

MEePEBAHTAKEHICTh JOPOKHBO-TPAHCIIOPTHOT MEPEexI,
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sKa OCTaHHIM YacOM HE CIIPaBISIETbCA 3 MOCTIMHUM
30UIBIICHHSIM KUTBKOCTI aBTOMOOWIIB Ha BYJIHUIIAX
micta. Y 2020 poui kommaniero TomTom Oyio
oIy0JIIKOBAaHO 1HJEKC Tpadika, IKUW BUCBITIIOE PiBHI
3aTopiB B 57 kpainax. Peiitunr (puc. 1) 3acHOBaHHI
Ha IHJeKCi 3aBaHTa)keHocTi [9].

B mipy Hakonmu4ueHHST TPAaHCHIOPTHUX MPOOJIEM Y
BEJIMKUX MICTaX 3 ABJSIIOTBCA PI3HI  IPOrpamu
MIJIBUIIEHHS MOOUIBHOCTI HACENICHHs, SIKl CIPHUSAIOTH
BUPIIIEHHIO  TIpoOsieM  3a0pyJHEHHS  TOBITPS.
Hamnpuknan, Benocunennuii abo caMOKaTHUN PyX —
MpUBa0IMBA CKOJIOTIYHA aJbTEepPHATHBA PO3BUTKY
MOOIUIBHOCTI B MEXax IEHTPY Ta IHIIUX paioHax
MicCTa.

Benocunenq B MICBKMX yMOBax € BIJHOCHO
IIIBUJIKAM, 3PYYHUM 1 HAUOUIBII €KOJIOTIYHUM BHJIOM
TpaHcnopTy (puc. 2).

3apa3 y CBITI aKTHBHO PO3BUBAETHCS 1HIYCTPIS

IIPOKATy BEJIOCUIEIIB Ta CAaMOKATIB, SIK aJbTepHAaTUBA
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ix xkymiBini. KopucTyBaui yacriiie BHOMPAIOTh MOCIYTH
OPCHJIM BEJIOCHUIIE/IIB Uepe3 BIJICYTHICTh TypOOT Mpo
TEXHIYHE OOCIIyrOBYBaHHS, 3pYUYHICTh OTPUMAHHA Ta
«CKHJIaHHS» TPAHCIIOPTHOTO 3ac00y B HAWOIMKIOMY
MICIIl BiJ MyHKTY NMPU3HAYC€HHS. 3T1HO 3 OCTaHHIMH
naHuMH (prc. 3), OYIKYETHCS, 10 PO3MIp III00ATBHOTO
PUHKY NpOKaTy BEJIOCUIIEAIB Ta CKYTEpiB JOCATHE
2,871 minbspaiB ponapi CILA B 2021 pomi 1 5,937
MmimbspaiB nonapis CHIA no 2026 poky, mpu CyKymHHX
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piuHMX Temmax 3pocTanHs 15,6% (3 ypaxyBaHHSIM

BBy Covid-19) [3].

YOMY BEJIOCUNEN KPALLE 3A ABTOMOBU1b?

NAPKOMIC) ANA 28TOMOGINR. 5

MaroTs b 39% varmouni pitents CHEPTHOCH NOPIRRANG 3 Tl XTO e
posory,
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IIpote, mnst Toro, MO0 AW KOPHUCTYBAIUCS

BEJIOCUTICIHUM TPAHCIIOPTOM Ha TOCTIMHINA OCHOBI,

NnoTpiOHa BINOBIIHA IHPPACTPYKTYpa, sIKa 1O3BOJIUTH

Oe3IeuyHo, HaJIMHO Ta IIBUJIKO JICTATHUCS 10 MICIA

npu3HaueHHsa. Hanpukinan, xutem Jlanii, sk HIXTO

1HIITNH,

HC

YABJIOTH

CBOI'oO

KUTTA

oe3

BenoTpancrnopty. 95% natyaH MarTh BeIOCHMEN 1




XV MixKHapoaHa HayKo

LOREAL @

paKTMYHa KoHdepeHuia «B2B MARKETING»
c lifecell onmua fielmann

npoixkmkaoTh Onm3pko 900 kM Ha pik. s
BEJIOCUIIC/IUCTIB BCTAHOBJIEHI CBOi CBITI0GOpH Ta
YiTKO PpO3MIUeHI JOPDKKH, IO MIATPUMYIOTHCS B
ieabHOMY CTaHi.[2].

binpmricte  JOCHIDKEHh  MOKa3YHOTh, 10
BAKJIMBUM CTPUMYIOUUM (AaKTOpOM Jid  OUIbII
IIIPOKOTO PO3MOBCIOIXKEHHS BEJIOCTIOPTY € Hebe3neka
JIOPOXKHBOTO PYXy IpHu i3a1 Ha Benocuneni. Y 2015
poui B CIIJA B paMkax HOBOTO ONHUTYBAaHHS IPO
yuacTh JIOJIeH y BenmocropTi Bin ¢ouxy «People For

Bikes» 3’sicyBainoch, mo 64% nroneid xotiu 0 i3auTh
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Ha BEJIOCHIIE]I YacTille, ajie He pOOJISITh IOTO Yepe3

HE3axXMINEH] BEJIOCUIICAHI TopixkKu [8].

nobanbHUIN pUHOK NpoKaTy Benocuneais i caMokKaris

BignosigHo Ao nporHo3is, TeMNM PocTy PUHKY cknagatumyTb 15.6%

5937 mnpa $

2871mnpp $

2021 2026

Piir

OmgauM 3 HallepeKTHBHIIIMX  BapiaHTIB
BUPILIEHHSI 3a3HAYEHUX MpoOIeM €  BIAKPUTTS
BEJIOCHIICTHUX ByJuIlb / MaricTpaneii. Bemocunenna
BYJIULIA - [I€ OCHOBHUM BEJIOCUNICIHUN MapLIPYT, IKUN
HaJae BEJIOCUIIEIUCTAM BHUCOKHIA pIBEHb
oOcnyroByBanHs. Peanizariiss BemoCHUNETHUX BYJIHIlh

HaNOLIbIIIE MIAXOMUTH JJII OCHOBHUX BEJIOCHUIIEIHUX
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MapmipyTiB:  TPUMICBKUX  a00  CTYyACHTCHKUX
Kopu0piB [6].

Benocuneana marictpalib — 1€ BUCOKOSKICHUHN
(YHKI[IOHATbHUI BEJOCUIIETHUM MapUIpyT, KU
dbokycyeTbcss Ha 1371 Ha BEJIOCHIIC[l Ha Jajeki
BlACTaHl. BIH MoOke ckiIamaTHcsS 3 BEJIOCUIIEITHUX
JOPIKOK  a00  MapuIpyTiB, BIOKPEMJIEHUX  BIJ
ICHYI04O01 JOPOXHBOT iHPpacTpyKkTypH [5].

Benocunegna iHQpacTpykTypa Ma€ BIANOBIIATH
HACTYMMHUM  BUMOram:  Oesneka,  BIJICYTHICTh
MEPEIIKO/, MOJTUBOCTI IKJTFOYEHHS,
MPUBAOIMBICTh, 3pYYHICTb.

3 MeTor peanmizaiii JaHUX BUMOT OLIBIIICTH
€BPOMEUCHKUX  KpaiH  aKTHUBHO  BIPOBAKYIOTh
edeKkTuBHI TNpOeKTHI pimeHHa. Tak y JloHmoHi
TOJIOBHUHM aKIEHT POOJISITH Ha OE3MEeYHOCTI pyXy. 3a
aHaji3aMy JaHUX Ha OHOBJeHOMY MapuipyTi CS6,
KUIBKICTh BEJIOCHUIIEAMCTIB 301mbmmiaca Ha 124% B

nepion 3 2014 o 2017 pik, a na CS3, 3a Toi1 e nepiof,
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KUTbKICTh Jtrofer 30impmmaacs Ha 200% [7]. B
Hime4unHi po3BHBaIOTh BEJIOCUIICIHI IIBUJIKI CMYTH.
denepanbHUi  ypAx — HIATpUMYE  OyJAIBHUIITBO
BEJIOCUIICHUX IIBUIKICHUX JOPIr 25-a MiTbHOHAMU
eBpo 1opiuno (10 2030 poky 318 minbiionis €) [10].

Hapa3zi KwuiB  BigcTtae Bl pO3BUHEHHX
€BPOIEUCHKUX MICT CBITY Yy PO3BHUTKY BEJIOCHUIIEIHOL
iHppacTpykTypu. CTOCOBHO 3a0pyHEHHS, OLIBIIICTh
BUKUJIIB MOTpamise B  armochepy came 3
TPAHCIIOPTHOTO CEKTOPY.

st MTOKpPAILECHHS BEJIOCUIIETHO1
1H(PACTPYKTYpH y CTOJMI MEPUIOYEPTOBO MAIOTh
3aMpoBaKyBaTUCS MapIIpyTH I Kareropii
(BiAMOBIZHO 10 HIMEIBbKUX «Pexomenpamii 3
oOnamTyBaHHS  BEJOCUIETHOT  1H(GPACTPYKTYpH
ERA»), ajke BOHH € OCHOBOIO BEJIOCHUIICTIHOT MEPEIKI.
Ile wmaricTpanbHi BeIOMAapUIPYTU — TMOEAHYIOTh
Bi/IJTaJICH] pailOHM 3 HAaWOUIBIIUMHM IISHTPAMH TSOKIHHS

(npotsxHicTh He Outbmie 5-10 km); Ta miABI3HI
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BEJIOMApPIIPYTH — CIIOIYYaloTh BiIJalCHI >KUATIOBI
palioHN 3 HAWOIMKYMMHU CTAHIISIMH METPOIOJITCHY
Ta/ad0 1HIIMM TPOMAACHLKHUM TPAHCIOPTOM, &
0e3meuHo MO>KHA 3aNUIIATH BEJIOCHUIIE]]
(mepexoruToOYl  MapKIHTM) Ta  TEpPecicTh  Ha
IPOMAJICBKUM TpaHCHOPT JUIsl JAOi3AYy 10 KIHIIEBOI
TOYKH (ITPOTSKHICTE 2-4 kM) [1].

v IPOIIOBOMY BUpaXEHH1 PO3BUTOK
BEJIOCUNEAHOI  IHPPACTPYKTYpU €  PO3YMHHUM
BUKOPUCTAaHHS MICBKOTO OrojkeTy. OuikyBaHHiA
TE€PMIH OKYITHOCTI IHBECTULIMHUX BUTPAT B MPOEKT —
MEHIIIE OJHOTO POKY.

Otxe, 1HBECTHUIIIT y BEJIOCUTIETHY
1H(paCTPYKTypy BHUIIpaBJaHl HE JIMIIE 3MEHIICHHIM
3aBaHTaXEHOCTI TpadiKy B MeXaxX MiCTa, a i 3HAYHUM
MIBUILIEHHSM PiBHS O€3MEeKHU TOBKIIA, IO TTOKpAIIye
3I0pOB’S JIIOJCTBA Yy CBITI. Y TPOBIIHUX KpaiHax
€Bponu BenocuneaHa iHOPacTPyKTypa PO3BUBAETHCS

AOCUTh MIBUAKO Ta PE3YJILTATHUBHO: CTBOPIOIOTHCA
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BEJIOCUIICIHI BYJMIN, MAricTpalii, pO3MHUPIOIOTHCS
BEJIOCHUIIEIHI CMYTH, 3a0€3MeUyI0Ur BEJIOCHIIEIUCTaM
Oe3nexy. | sik Mo3uTHUBHMIA HACTiTOK — HACEJIEHHS BCe

O1sbLIIe TIepeciae 3 aBTOMOO1LTIB Ha BEJIOCHUIIE TH.
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3MIHA IIIHU HA I'OPLUIKY «GREEN
DAY» HIIAITPUEMCTBA «AJIED-
BIHAJIb», IO BIIJIUBA€ HA

MNOBEAIHKY CIIOKUBAYIB
Bikropis MOPO3
K.¢.H., no1. Cepriit KACSAH
HamionanpHu#M TeXHIYHUN YHIBEPCUTET

«/IHIMpOBCHKA MOTITEXHIKAY

B ymoBax cTpiMKOi IiKuTami3anli HeoOXiTHO
BUBYUTH TIOBEJIHKY CIIOKMBa4yiB 1 MapKETHHIOBE
[[IHOYTBOPEHHSI Ha PHUHKY AaJIKOTOJbHUX HAIlOiB, 5K
OJIHOTO 13 CErMEHTIB TOBApHOTO PHUHKY XapyoBOi
IPOMHUCIIOBOCTI. MU TOCHIIKYy€EMO TIpoliec opraHizaiii
1 KOOPJIMHYBAaHHS MapKETUHTOBOTO LIIHOYTBOPEHHS Ha
ToBapH (ropuiky «Green Day») mignpuemctBa «Aned-
Binanp» Ha ToBapHOMY puHKY. [IpeameTom BucTymae

HAyKOBO-METOJMYHI acreKkTd (OpMyBaHHA I[IHU Ha
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ropinky «Green Day» mianpuemcTtBa «Aned-Binanb»
Ha PUHKY TOplT4aHux BUpoOiB M. Juinpa [5].

[Ipu nmocaimkeHH! TOBEMIHKH CIOXKHUBAYiB Ta
MPOIIeCy IIHOYTBOPEHHS HA MPOIYKIIIIO Mepes] HaMH
CTOSITh 3aBAAHHS WIOJI0 aHaJi3y CTaHy JIKEepo-
rOPUTYAHOTO PHUHKY B YKpaiHi; BU3HAYEHHSA LI
LIHOYTBOPEHHA Ha MiANPUEMCTBI «Aned-Binaiby;
NOMUTY Ha TOPUIKY; aHali3y I[iH KOHKYPEHTIB;
oOpaHHs Ta OOIPYHTYBaHHSI METOAY IIHOYTBOPEHHS,
BCTAHOBJICHHS I[IHOBOI CTpaTerii, OCTaTOYHOI IIHK Ha
ToBap (ropisnky «Green Day»).

Jist gocnipkeHHsl mpolecy (QopMyBaHHS IIHU
HaMU OOpaHO TOPUIKY TOProBeiabHOi Mapku «(Green
Day». «Green Day» — mniHilika €KOJOTIYHO YHCTOI
TOPIJIKA HOBOTO TIOKOJIIHHSA, sIKa BUPOOJSIETHCS 3a
YHIKaJbHOIO 3alaTeHTOBaHOIO TexHoorielo «Eco
Technology» [4]. Uncra ki1acu4yHa Topijika 3 M'SKUM

CMaKoM, y sIKiii 00'e/THaHI MPEKPACHI SIKOCTI:
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— eKOJIOTIYHICTh 1 Oe3meka — YUCTOTa 1 TUIbKHU
HaTypaJibH1 IHTPEAIEHTH;
— BIJICYTHICTh IOXM1UJIBHOTO CHHIPOMY.
— npeMiaiabHuA BATIISI [3; 4].
Cno:xuBaui y cBoiii moBeaiHui 100pe pearyrorb
HA JM3aiiH IVISIIKK a00 BMOIp (opMHM IUIALIKH
ropuiku «Green Day» — opUriHaIbHUNA, Ma€ YHIKAIbHY
reOMETpII0  IUISIIKKM  (BUTOHYEHa, IUIOCKa, 0Oe3
pudneHp, Haraaye NPU3EMIICHICTb, IPUPOJIHICTD), SIKa
HE TIOBTOPIOE KOHKYPEHTIB Ta BUPI3HAETHCS cepell ix
ToBapiB. Takuili nu3aiiH BiIOOpa)ka€ KOHUEMLIO
MO3ULII0HYBaHHA OpeHay. «HomoBiya popMa MIISIIKN
B TapMOHIWHIA CYKYMHOCTI 3 YHMCTUM, TPO30PUM 1
JerkuM O(OPMIICHHSIM €TUKETKH — (akTopu, K1
CIPHSUTM 3MIITHEHHIO PUHKOBHUX TO3UIIA TOProBOi
Mapku «Green Day», 3aBOIOBaHHIO HOBHUX JIOSUTBHUX
crioxuBauviB [4].
Konipaa ramma, ska BUKOPHUCTOBYETHCS B

MU3aiiHl TUISIIKK  MiAi0paHa TakUM YWUHOM, 1100
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BIIONTH TOJIOBHI I[IHHOCTI OpeHAy: HaTypaibHi
IIPUPOJIHI KOMITIOHEHTH B CKJIaJIl TOPIJIKH 1 CIIeIiaIbHO
nigiopanuid  CIMpT, 1IealbHE  OYMIIEHHSA 1
npeMiaibHicTh OpeHmy [4].

3aKOHOAABCTBO YKpaiHU TMPO I[IHOYTBOPEHHS

ckianacTbes 13 3axkoHy Ykpainu Big 03.12.90 p. Ne

507-XII «IIpo miH#M i IMIHOYTBOPEHH (31 3MiHAMU Ta

JIOTIOBHEHHSIMHU) Ta IHIIUX aKTIB 3aKOHOJIAaBCTBA, IO
BHJIAIOTHCS BIAIIOBITHO 10 HHOTO. Ieit 3akoH Bu3HAYae
OCHOBHI MPUHIIMITK BCTAHOBJICHHS 1 3aCTOCYBaHHS I11H
1 Tapu(iB Ta OpraHizamil0 KOHTPOJIO 3a IX
JIOTPUMAaHHIM Ha TEPUTOPIi Aepxkasu [2].

[Ipubnu3Hi  po3paxyHKH  3aCBIAYYIOTh, IO
MIHIMaJIbHAa T'YPTOBO-BIAMYCKHA I[iHa ropiiku «Green
Day» cranoButh: (321*40%%*0,5)/100%=64,20 rpH.;
MIHIMaJIbHA po3apiOHa iHa —
(447*40%%*0,5)/100%=89,40 rpH.

3miHa 1iHU Oe3mocepeHhO0 BiTOMBAETHCA HaA

MOBE/IIHIII TOKYMIlIB, TOMY BHHHUKA€ HEOOXITHICTh


https://ips.ligazakon.net/document/view/T050700?ed=2000_02_10
https://ips.ligazakon.net/document/view/T050700?ed=2000_02_10
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BU3HAYCHHS 1X YYTJAUMBOCTI JO I[IHK — I[IHOBOI

€J1aCTUYHOCTI TIOTIUTY.
_ QP
P ap o

P, — mouyaTkoBa LjiHa Ha TOBap, IPH. ;
(Q; — TONUT Ha TOBApP 3a BUXIJAHOI I[iHU, HAT. OJ, ;
AQ — 3MiHa NONUTY, TPH.;
AP — 3MiHa 1[iHH, HaT. oA, ; [1, ¢. 296-297]
E o= 752 000_ 89,40
P~ 92,80 800000

= 0,91 yacrT. oJ.

|Ep| <1, monur 3a I[IHOI HECIACTUYHMH,

CIIO’KMBAY pearye Ha 3MiHY I[1HU, ajie HE CUIIbHO.
BianyckHa 1iHa DOPIBHIOE PIBHIO BCTAHOBJICHUX
JIep>KaBOI0 MiHIMAJIbHUX PO3APIOHMX I[IH HA TOPUIKY.
OT1xe, y poOOTI OCHIIKEHO npotiec (OopMyBaHHS
miHd Ha ropuiky TM «Green Day» mnianpueMcTBa
«Aned-Binane»y Ha pHHKY TOpUTYaHHUX BUPOOIB.
[linmpuemcTBO  crnpsiMoBaHe  Ha  (OpPMyBaHHS
COIIAIbHO TPUUHATHUX OOCSTIB BUPOOHUIITBA 1

CIOKMBAHHS aJIKOTOJII0, HOr0 aCOPTUMEHTY Ta SIKOCTI,
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3MIIIHEHHS HaIlOHATBHUX TPaJULlid KyJIbTYPHOTO,
MOMIPHOTO  CIHOXKMBAHHS TOPUTYAHOI  MPOIYKIIIi,
dbopmyBaHHS IaHOOJIMBOTO CTaBJICHHS hi (0]
BHCOKOSIKICHUX HAIOiB, II[0 BHITYCKAIOTHCA TIiJ
OpeHIOM.
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BOHO o3Hayae? banepna cnimorta - 1€ sBHILE, NpU
SIKOMY KOPHCTYBadi CBIJIOMO UM HECBIJJOMO ITHOPYIOTh
a00 MpoITyCKaloTh peKJIaMH1 OaHepu abo iHbopMaIlito,
gKa TojaHa y Buriami Oanepa. Komm x Bmepiie
3’ABWJIOCA II€ TOHSATTS Ta XTO HOTO BHUKOPUCTAB?
Tepmin mig Ha3Bow ‘“OaHepHa CHINOTA” BIEPIIE
Bukopucrtanu Benway 1 Lane e B 1998 poui. [Tonstrs
OyJio TpuAyMaHe EKCIEePUMEHTAIbHUM MUISIXOM, a
MMOKa3HUKOM, SKAM YacTO KOPHUCTYIOThCS, 100
nokazatu e(eKTUBHICTH OaHEepHOi peKilaMu, €
kiikadenbHicTh (CTR), TOOTO BiAHOIIEGHHS 4YHUCTA
KJIIKIB  (HaTUCKaHb) JO YHCJIa BCIX TIOKa3iB

(BuMiproeThes y BiacoTkax) [1].

PexnmamonaBui  mparHyiu  3pobutu  OaHepu
e(pEeKTUBHUMH, TOMY NPOBOJWIM 3 HUMHU 0arato
MaHIMyJIAIi#d, 3MiHIOt0uH iX. [IpoTe 111 3MiHU Hi Ha 110
HE BIUIMBAJIM, KOPUCTYBAYi SIK iX HE IOMIYaJIH, TaK 1 HE
NOMIYaroTh (CBIJOMO YU HECBIIOMO), 0O IIyKaroTh

iHpopMarito I TEBHOrO 3aBJaHHSA, aje HaBITh
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6aHepu, 10 MICTUIHN 1 MOTPiOHY 1H(OpPMAIIiI0, HOMYCh

TEX ITHOPYBAJIMCS.

Byno BusiBiIEeHO, 1110 HAMOIbIIIE ITHOPYIOTHCS Ti
pekiiaMHi OaHepu, W0 3HAXOIATHCS camMe 3BEpPXYy
CTOPIHKM HAaJ[ BOXKJIMUBUMHU MOCWJIAHHSIMHU, a Ti, 11O
3HAXOAATHCS OL1s MOTPiOHOI 1H(popMalii - MeHme. Ha
TYMKY €KCIEpTiB, HAlyacTillle JIOU 3HaXOAAThCS Ha
BeO-cTOpiHKax, 00 MIyKawTh 1H(opMmalio, 1 came
yepe3 1€ BOHM HE I[OMIYalOTh HEMOTPIOHY Ta

HEBAXKJIMBY 1H(OpPMAIIIIO0 HA CTOPIHILIL.

BigomMuMm HaykoBLEM, WO JOCHIIKYBaB IO
npo6iemy, 6yB SIko6 Hinscen. Moro excrepuMentH,
K1 BinOyBayics Ounbie 20 pokiB ToMy, a came B 1997
poIll, J0C1 € aKTyaJlbHUMH. SIKIII0O KOPOTKO OMHCATH
HOro MOCHIKEHHS, TO JIIOJW BIIMEXKOBYIOTHCA Ta
IPOIYCKaIOTh MOBEpXHEBY 1H(GOpMaILito, 00 B HAIII Yac
KOKHA JIIOJIMHA [EpEHAacu4YeHa HEK, TOMY MO30K TaKk
poOUTh  3aans  YHMKHEHHA  1H(opmauiiHoro

nepeBaHTaKEHHS Ta 1HIIMX MPOOIeM.
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Pazom 3 HimbceHOM Haag 1IUM [HTaHHSIM
npamtoBaB 1 Jlon Hopman, pa3zom BoHu Oyiu
3acHoBHMKaM Tpynu Nielsen Norman. 3a cioBamu
camoro Hopwmana, KopucTyBadi TOCITYTOBYIOTHCS
KOTHITUBHUMHU CXE€MaMH, KOJH 3 TOITYKOM IMOTPiOHOT
1H(pOopMaIli ONUHSIOTECA Ha HOBIW U1 KOPUCTyBavaa
BeO-ctopinmi. Illo »x sBiIsge coOOO I KOTHITUBHA
cuctema? lle nmeBHa MeHTaIbHA paMKa HAIIOTO MO3KY,
sgKa JIoloMarae B Opradizailii 3HaHb Ta OYiKYBaHb.
ToOTo KONIM IIOJUHA ONHUHSETHCS HA HOBIM BeO-
CTOPIHIIl, MO30K OJ[pa3y 3MYIIIY€ HAC IITYKaTH MOTPIOHY
iH(popMaIio Ha TUX JUISHKaX, € BIH Bke OayuB Ta
3HaXOAMB HEOOXIAHY iH(oOpMallito paHime. A OTXKe
TIISHKK, Ha SKUX PO3MINIYEThCS  pekiiama -

ITHOPYIOTBCHA.

SIK y>ke 3p03yMiJIo, pO3TallyBaHHs OaHepiB B TUX
JISTHKAaX CTOPIHKH, IO SIKMX KOPUCTYBay BXKE 3BUK Ta

irHopye - 31HayHo BruiuBae Ha CTR. Came uepe3 Take
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3BUKaHHS Mailke BCl KOPHCTyBaul HE3BaXalOTh Ha

BEpXHIU MpaBuil KyT BeO-CTOPIHOK.

Komnu Tinbku 3’ siBIIsisIacs Ta po3BUBaiacs pekjiama
- KOpUCTyBayaM OyJI0 IIKaBO Ta BOHHU KJIIKaJIH IO HiM,
aje 3 4acoOM BOHA MoYalla MPOCTO HAaOpHUIATH, 1 SK
BUCHOBOK - IrHOpyBaTucsa. Tomy uisi OUIBIIOCTI
OJiorepiB Ta IHIIMX KOMIIAHIM, SKUM MOTpiOHA Taka
pekiiaMa, mo Oa3yeThCs Ha IUIATI 3a KK, OaHepHa

CHIIIIOTA CTaja BEJTUKOI IIPOOIEMOI0.

OTO3 110 X POOUTH PEKITAMOJIABIISIM 3 OaHEPHOIO
cmnororo? Hukdye momaHo KuibKa HaWTOJIOBHIIINX

CIIOCO0IB:

1. [lepme 1 HaiiBaxuuBile - BHOIp
BJIAJIOTO MICIISl /IJIsl pO3TalllyBaHHS OaHepy;

2. JIpyre, mpoTe HE MEHII BaXKJIUBE -
BUSIBJICHHS TIOTPEO MUIBOBOI ayAUTOPII;

3. Tpere - e npaBUJIbHE

HaJIalITYBaHHA PCKIIAMU, TOOTO TAPIrCTHHI;
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4. UetBepte - 1HWBI Ty ATBHAMA
JIM3aiiH, 0 BUJIUISETHCS Ta MOXKE 3aI[IKaBUTH;

5. I ’sre - Bmamuii call to action
(CTA), T100TO TpUrepu, IO CIHOHYKAIOTh
HEraHO 3JIMCHUTH CIIOKUBYMNA HaMip, 10
SIKOTO MIJIIITOBXY€E OaHeEp.

BucCHOBOK: Ha MpEBEIWKUN Kallb, HA3ABXKIU
no30yTucs OaHEpPHOI CIIMOTH - TOKU HEMOXKJIMBE
3aBJaHHS,  aje€  3MEHIUUTUM  ITHOPYBaHHA il
KOPUCTYBauaMH JI0 MiHIMaJIbHOI MO3HAYKH - MOXHA 1
noTpiOHO. BaxksiuBo He 3a0yBaTH, 10 HAUTOJIOBHIIIOKO
MPUYMHOI, 4Yepe3 fAKy e W BIIOyBaeTbcs - 1€
BeJIMYE3Ha KUIBKICTh HENOTP10HOT Ta
HelHQOpMalIiHOI peKyiaMu, siKa, HiOUTO, “aTakye”
KOPHUCTYBauiB 3 yCIX CTOpiH. YuMm Ouibllle MICTUTH
pexsiaMHuid GaHep iHdopMmaillii, sska MOXKe 3aI[iKaBUTH
CIIO’KMBAYiB, THM IIIAHCH Ha T, IO PeKJIaMa CITPaITioE,
sakomora Buuli. He BapTo 3a0yBaTH 1 po Te, IKUMU €

CydacHI METOJIU CTBOPEHHS pekiamMu (He MOTpIOHO
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oOupaTu YEpBOHUI KOJIp IJIsi 3arojIOBKIB, a TaKOX
3aHAATO ““KPUUYIIMK~ TEKCT), a/Ke BIJ LBOTO TEXK

3aJIeKUTh 3HAYHA JOJIS yCIiXY.
Cnucok nitepaTypu
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TokTop (himocodii, crapmmmit Bukaagad FOmis
["TABPUIII
HarionanbHuil TeXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBchKMii MOMITEXHIYHUHN THCTUTYT iM. [rops
CikopChKOTO»

E-mail: dsamoil2002@agmail.com

Huni y CBITI iICHy€e MOXJIHMBICTb CTBOPIOBATHU
O1JIBIII TICHI CTOCYHKH M1K KJIIEHTAMH Ta KOMIIAHISIMH.
[ToBeninkoBa €KOHOMiKa, BIJIHOCHO HOBa Traiy3b
JOCTIKEHb, 10 PO3BHHYJAcsSd 3a OCTaHHI TpH
JIECATUIITTS, JOMOMarae MapKeTojoraM  Kparie

3pO3YMITH KJII€HTIB.

3a JTAaHUMH BehavioralEconomics.com,
MMOBEIIHKOBA  CKOHOMIKA  BHBYa€, KOTHITHBHI,
CoLliaibHl Ta €MOUIWHI BIUIMBM HA TOMITHY
€KOHOMIYHY MOBEAIHKY Ttozeil. Emorii 6epyTh yyacTsb
y ¢dopmyBaHHI Hamoro BuOopy. HuHi cnermianictu 3

MOBEIIHKOBOI €KOHOMIKHA TOBOPSITh, IO TPUHHSITTS
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pimens cnoxuBadamu Ha 30 BIZCOTKIB paliOHalbHE 1

Ha 70 BIICOTKIB EMOLIIIHE.

Came Ha HEAOJIKH TPAIUIIMHOI EKOHOMIKH
3BEpPTAIOTh  yBary  3aCHOBHUKM  TOBEIIHKOBOI
exkoHoMiku (Behavioral Economics). 3acHoBHHKaMU
i€l Ccy4acHOi Tainy3l €KOHOMIKHM BBaXalOThCS
aMEpUKaHChbKl Tcuxojiorn - Jsaypear HoOemiBcbkoi
npemii 3 exoHomiku 2002 poky Jenien Kaneman
(Daniel Kahneman) Ta AmMoc TBepcki (Amos Tversky).
Ix crarts «Teopis OdikyBaHb: NMPUHHATTS pillleHb B
pusukoBux cutyamrisix» (Prospect Theory: Decision
Making Under Risk) 6yna ony6mikoBana B 1979 poui

B KypHaii Econometrica [1].

o6 MOKPAIIUTH B3a€EMOJIIIO MK
MIANPUEMCTBAMH Ta CIIOKMBA4YaMH, MapKETOJIOTH
MOBHUHHI PO3yMITH, 1110 KJIIE€HTH - 11 JIFOJIH, Ha PIILICHHS
PO 3MIMCHEHHS TOKYIMKHU SKUX CHJIBHO BITUBAIOTh
emorrii. [loBeaiHkoBa €KOHOMIKa MOXKE JaTH IIHHY

iH(dopMaIil0  MapkerosjoraM, JONOMaral4v  im
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iIeHTU(IKyBaTH TOBEAIHKY Ta aJanTyBaTHCS [0
HepalioHAIbHUX YIepeIKeHb Ta eMOILIHHIX BUMOT Ta

noTped KIIEHTIB.

IloBeniHkoBa  €KOHOMIKa  IIOKa3aja, IO
CHOKHMBa4dl 3/e0UIbIIOr0 NEpPeOyBaOTh y «PEKUMI
IIIBUJIKOTO MHUCJICHHSD - /1€ MU IPUMMAEMO PIIIICHHS Ha
OCHOBl IIBUJAKHX €MOLIMHUX peakiii, 5K €
IHCTUHKTUBHAMH Ta aBTOMATHYHHMH 1 JIMIIE 1HOII
nepeOyBalOTh Y «PEKUMI TOBIILHOTO MUCICHHS - 1€
MU BUTpadaeMO Yac Ha o0OpoOKy jertanedt Ta

MPUUHATTS paIliOHATLHUX PIIlIEHb.

IToBemiHkOBa €KOHOMIKa TIOKa3ye Ham, IO
peKiiamMa HalllJIeHa Ha Hall «PEeXHUM MIBUAKOTO
MUCJICHHS», TOAl SIK Hall «PEXUM TMOBUIBHOTO

MUCJICHHS HaMara€TtbCa BiI[XI/IJ'II/ITI/I pPEKIIamMy.

[CHYIOTHP MAapKETHHTOBI MPUHIIUIH SKi 3HAYHOIO
MIpOIO BIIUBAIOTH HA CIIOKMBAya IMij 4ac 311MCHEHHS

BHOODY.
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[To3uiionyBaHHS - TIOBEIAIHKOBA EKOHOMIKa
MIJIKPECIIIoE HeOOX1THICTh TMOCIIOBHOCTI OpeHIy Ta

BXJIMBICTh OYTH MOJIHMM Ta I[IHHUM JIJIS ayJUTOPIi.

Miciie - moBeIIHKOBAa €KOHOMIKA Harajye Ham,
1[0 4Yac J100M, piBEHb TOJIOJY, CEPEIOBUIIEC Ta THUI

MY3HKH - BCC IIC BINIMBA€ HA Hponami.

[IponykT - moBeIIHKOBA EKOHOMIKA BU3HAE, 1110
Bi3yaJlbHa NPUBAOJUBICTh 1 «TapAYICTE» TPOIYKTY
MOXYTh MaTH OlJIbIlIe 3HAYEHHS, HI’K (DYHKIIA - 11 Te,
y yomy CriB [Ixo0c mocsar ycmixy, moku biexGepi

OOpOBCSI 3 IIUM.

[{iHOyTBOpEHHA — HaWKpalUM MPUKIATOM
MapKeTHHIOBUX pimeHb € 1iHa B $9,99 abo
MIPOTIO3HIIIS OaratopiBHEBUX BapIaHTIB
1iHOyTBOpeHHs. [loBeIiHKOBa €KOHOMIKA MAKPITUTIOE
Te, IO Ha I[HOYTBOPEHHs OLIbIlIe BIUIMBAIOTh

NOPIBHSIHHS, HI’K PO3PaXyHKH.
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11010 3 I1H.
s
[ToTpiOHi g CKJIaJH1
Moieni e T ki BHOODY - i

HaBITh BOHH MOXYTb JIMIIC HAOJIW3UTHU IIONUT Ha

ITOKYIIKH HHU3bKOI BayKJIMBOCTI.

3rifHO0 3 KPUTEPISIMU  CTAJIOTO  PO3BUTKY,
MOBEIHKOBI ~ MAaTepHU  MEPEBAKHOI  OUIBLIOCTI
YKpaiHI[IB (POPMYIOTBCS B YMOBaX OPIEHTOBAHOCTI
OUIBIIIOI0 MIpOIO Ha BW)KMBAHHS, 3aJI0BOJICHHS
0a30BUX MOTped, HDK Ha caMmopeaiizailito, 3riHO 3i
CBITOBOIO KapTOI0 IiHHOCTEH IHrmxepra-Benprens,
po3pobiieHor0 B pamMkax CBITOBOTO JOCIIKCHHS

HiHHOCTEH (puc. 1).
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Puc. 1 CpitoBa kapta ninHoctel [Hrnxepra-Bensien
[2].

TakuM 4YuHOM, OUIBLIICT, IOBEIIHKOBUX
0COOJIMBOCTEN YKPAiHCHKOTO CYCIUIBCTBA € MEBHUMHU
Oap’epamMy Ha NUISXY CHOPUHHATTSA 1 BIPOBAKCHHS
MIPUHIUIIB CTAJIOT0 PO3BUTKY, III0 NOTPEOY€E po3poOKu
1 3aCTOCYBaHHS 3aXO0/I1B III0JI0 1X MOI0JaHHA. Y Haroi
MOJK€ CTAaTH YCIIIIHUN JOCBIJ 1HIIUX KpaiH, sSKi BXKe
Opovnuid  1e  [mUsIX Ta  BUKPHUCTaJi3yBaH
Haile()eKTUBHIIII HA  CHOTOAHI  MEXaHI3MH  #

IHCTPYMEHTH IHTeHCHU(]IKaIl1 MOBENIHKOBUX 3MiH [3].
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Xoua ¢ipMH BUTpayalOTh MUIBIPAN JOJapiB
MIOPOKY, HaMararo4uch MEPEKOHATH HUHIMIHIX YU
NOTEHIIMHUX  CIOXKUBAYiB,  PE3yJbTaTH  PIJAKO
CHIBBIAHOCATHCS 3 IMMU BHUTpatamu. I[loBemiHKOBa
€KOHOMIKAa  BHCBITJIIOE METOJM  CTUMYJIIOBAHHS
Oa)kaHoi TOBEHIHKHA CIIOKMBAYIB, SKI € HE3MIHHO

e()eKTUBHMMH 3a MiHIMaJIbHY YaCTKY BapTOCTI.

Ornsn  TNOBEMIHKOBOT €KOHOMIKM Ha BHUOIp
CIOKMBAa4a JIONIOMAara€ TMOSICHUTH, YOMYy JesiKi
MAapKETUHTOBI 3yCUILISI Hee(DEKTUBHI, 1, 1110 BOXKJIUBIIIIE,
K Mo0ynyBaTu €(heKTUBHIII MApPKETUHTOBI IPOTPaMHu.
bararo BaXJIMBHX YpPOKIB MOBEIIHKOBOI €KOHOMIKH
BUIUIMBAIOTh 3 PEKOHCTPYKIII TOro, SIK CIOKHBadl
OiaXoasaTh 10 BUOOpy. «OmHe 3 HaWmMpIUAX 1
HalBaXJIMBILIKX YSBJIEHb MPO BUOIP CIIOXKUBAYIB - e
TOM (HaKT, M0 JIFOAW YacTO JAYMAIOTh MPO PeUl JTyxKe
IHTYITUBHO, a HE HABMHCHO, - kKaxke Hatan HoBemcki,

Bukianay llenTpy kiieHTchkoi anHamituku. et
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IHTYITUBHUN MiaXiA O(DiliifHO BIJOMHM SIK MHUCICHHS

Cucremu 1.

[cHYIOTh JIesIKi aHOMaJTii TOBEAIHKOBO1
E€KOHOMIKH:
1. Edext BosioAIHHS;
2. YBHUI paxXyHOK;
3. BuOip 3a 3aMOBUyBaHHSIM;

4. HenpuiiHATTS BTpaT.

Posrasnaroun aHOMAaJIbHUU MIPUKJIIA]T
MOBEAIHKOBO1 €eKOHOMIKH «Bubip 3a 3aMOBUYBaHHSIMY,
AKUM I[IUPOKO 3YCTPIUAEThCA Y JIIOJEW, MOXKHA
NPUBECTH TPUKIAJ BUKOPUCTaHHS IOBEIIHKOBOL
ekoHoMiku B momituil. Ilponmonyerscsi «IIporpama
OCYUYaCHEHHSI TMEHCI», sfKa HE BUKJIMKAE OMOpYy 3
MPUBOAY HETallHUX BUTpPAT JEpKaBH, OCKIIbKA B
JTAaHWM MOMEHT HIYOrO HE 3MIHIOETHCS; 301JIBIICHHS
BHECKIB MpUB'sI3aHE [0 TMIABUINCHHS 3apIijiaTH, IIe
NEepPEeTBOPIOE  BUTpAaTH B  MallOyTHI  JOJATKOBI

HAJIXOJKEHHS 10 OI0JKETY, 1110 HabaraTo MpUueMHIIIIE.
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BaxnuBuM TyT € 1 Te, 0 MiABUIICHHS TEHCIH
HOBUHHO 3/1MCHIOBATUCS aBTOMAaTHYHO, AKILIO TUIBKH
NEHCIOHEp HE TMOJAcTh 3asBy IpO  BIAMOBY.
ABTOMaTHYHUI BapiaHT o 110HOT OIUIaTH
CHOpUHMMAETBCS  JIIOAMHOI  SIK  HOPMajbHUM, a
HaIlMCaHHA 3asBU NP0 BIJIMOBY BHUMAara€ 3yCHIlb, SIKI

JTAJIEKO HE KOKE€H FOTOBUI 3pOOUTH.

OTxe, TOBEIIHKOBa €KOHOMIKAa y B3aeMoAil 3
MapKETUHIOM BIIPOBA/KYE CTaHAAPTHUM MIAXIT 3
BHCHOBKaMU 3a OCTaHH1 TpU AECATUIITTS MCUXOJOTTII,
E€KOHOMIKM Ta MAapKETUHIOBUX JociikeHb.  lle
3aroCTPIOE HAIly yBary Ha TOMY, SIK 1 YOMY JIFOIM
poOJISITE  BUOIp, SIKUM BOHH POOJISITH-IIIO >KUBUTH
nporec NPUUHATTSA pimeHb? SKi Bakeal HanOUIBII
e(eKTUBHO BIUIMBAIOTh Ha pe3yibTaTv? Bignosial Ha
[l TUTAHHHS JIOMOMOXYTh BUPIIIUTA HAWTOJIOBHIII

MUATAHHS MiIMTPUEMCTB B Cy9aCHOMY CBITI.

Cuucok Jgireparypu:
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«3EJIEHUH MAPKETHUHI » SIK
PE3YJIBTAT EKOJIOI'TYHHOTI' O
MUCJIEHHSA

Cimonona [lap’s
k.e.H., cm. euxi. llappoBa TeTsiHa
HartionansHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KwuiBcbkuii [lonitexniunuii [HCTUTYT IMeH1 [rops

CiKopCchKOTo»

VY Hamii yacu CBIT 3a3HaB BEJUKOI ITKOJIU 3 OOKY
CyCHUIbCTBA: BHUKUAM B arMmocdepy, 3a0pyIHEHHS
BOJIU, 3€MJI1, TEPUTOPIiil Ta OaraTo cMepTei TBapuH IS
3aJI0BOJICHHS JIIOJIcbKoi motpebu. [lpupona Bimirpae
HalBAXJIMBILIY POJIb Y HAIIOMY XHUTTI, TOMy Tpeda
MOYMHATH BIJHOBJIIOBATH 1i CTaH 3aJJI1 MallOyTHHOTO

HACTYIHUX MOKOJIHb.

Cy4yacHUM TpeHIOM s MIANPHUEMIIB €

«EKOJIOTIYHICThY  iXHbOT mpoaykuii. Takox y
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CIOKMBaYiB Bke cpopmymioBanach AyMKa, IO
MO3HUIIIS bipMu «OyTH 3JI0POBOIO/3€IEHOIO
KOMITaHI€I0» € OJHUM 13 HAWTOJIOBHIMMX (haKTOpPIB
HaIIAHOCTI ¥ Oe3meku, 30KpemMa, ii Mpomykiii, 00
peryTalifHui 0peoJ1 OXOIUTIOE BCIO KOMIIaH11O IIJIICHO.
Hamararounch BIANOBIAATH KPUTEPISIM  KIIEHTIB,
MapKeTOJOrM BUPIMIKAIM 3pOOUTH XIJI Y BIAMOBIIb,
SAKUW TPYHTYETHCS Ha IMIJIKPECIEHHI aKTyalbHOCTI
Mpo0JIEM 3 €KOJIOTII0, TOYAIN BBOJUTH «HATYpaIbHY»,
«OpTaHiuHy», «EKOJIOTTYHO-YUCTY» POayKIito. Bei i
TOBApU BBAXKAIOTHCS «3EJECHUMM», 0O BIAMOBIIAIOTH

MIEBHUM €KOJIOTTYHHM cTaHaapTaMm.

Mertoto Oy/ib-IKOro MiANPUEMCTBA € OTPUMaHHS
npuOyTKy, a HOro MaKCUMI3allisi MOKe 3A1MCHIOBATHCS
MPOTSTOM BCHOTO TEPMIHY ICHYBaHHS (PIpMH PI3HUMHU
METOJaMH, B TOMY YHCII, 1 32 PaXyHOK €KOHOMHOTO
CTaBJCHHS JI0 TpuUpoau. B3aemomis AisSIBHOCTI
KoMIaHii  Ta HABKOJIMIITHBOTO CepeloBHUILA

JIOCSITAETHCS BIPOBAKEHHSIM €KOJIOTTYHUX HOPM B i
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iHHOBaIlli 1 BUPOOHMITBO B IjloMy. Hampukian,
OCHOBHE 3aBJaHHS MAapKETOJIOTiB B  KOHTEKCTI
BUPIIICHHS E€KOHOMIKO-EKOJIOTTYHUX npo0JieM
MOJISIrae y ToMy, 1100 popMyBaTH TOBApP TAKUM YHHOM,
mo0  palioHaJbHO  PO3MOJUIATH  BHKOPUCTAHHS
MPUPOTHOI CHUPOBHHH. Tomy, 1 3a0e3medeHHS
MIPUPOTOOXOPOHHOT JISTbHOCTI 04 aJu
BIIPOBA)KYBAaTH HOBATOPCHKY METOANKY BUPOOHUIITBA

— «3EJICHU MapKETHUHD».

XapaKkTepuCTUKH €KOJIOTIYHO YUCTOTO
MapKETHUHTY Yy CBITOBI €KOHOMIIll TICHO TOB’s3aHi 3
IIBUJIKUM BIIPOBAKEHHSIM 1HHOBALIMHUX TEXHOJIOT1H,
SKi ~ 3MCHINYIOTH  IIOIIKO/DKCHHS  MPUPOTHOTO
cepenoBuilla. PWHOK MWIBHO CHIIAKYE 3apa3 3a
€KOJIOTIYHUMU BIACTUBOCTSIMHU TOBapy, HOTO BILTHBOM
Ha MPUPOJY Ta OCOONHMBOCTSIMU HWOTO BHPOOHMIITBA.
[Ilo6  BITUMBHSHI  MIANPUEMCTBA  3AJTUIIAIHCH
KOHKYPEHTOCTIPOMOXXHUMH, iM HEOOXITHO MpUHMATH

e a0 yBaru. Aye OKpIM IbOTO Mepexiy [0
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€KOJIOTTYHOTO BUPOOHHIITBA TOTIOMOXE (hipMH 001TH
3aliBl BHWJATKHM, 3MEHIUUTH BUTPATH Ta OTPUMATH
1HBeCTHIIII. 3BICHO, B KOHTEKCTI «O3CJICHIHHSI»
HEOOX1THO TOJIMIINTA MOTHBALIIO CITIBIPAI[IBHUKIB
dbipMu, BITHOCMHM 3 HAceJICHHSM, 30UIBIIUTH
3araJbHUM CTYMNiHb 3aXUCTy €KOJIOTl B  KpaiHl #

peryTalio caMoi KOMIAaHIi.

«3eneHuit MapKETUHT» — TOCTaTHO HOBATOPChKA
i71es, sKa 3aHOBO CTBOPIOE B3a€EMOBIIHOCMHU MIX
CMOKMBaueM, MPOAABIIEM 1 HACEJICHHSIM. «3eJICeHUM
MapKeTUHT»  30UIBIIMB  TPaHUIl  TPaJAMIIIHOTO
MapKETHUHTY, 3alPOBAAUBIIN €KOJIOT1YHI aClIEKTH TaKi
AK: TIOKpalleHHs (PIHAHCOBOI IISUTBHOCTI M IMIIKY
HIINPUEMCTBA 4Yepe3 OOepeKHE CTaBJICHHS [0
MPUPOJM, TOJINIIECHHS EKOJOT1YHOI TOJIEPAHTHOCTI
CHOXKMBAYiB 1 X 3aJy4yeHHS Yy HPUPOJOOXOPOHHY

TISTTBHICTB Pa30M 13 KOMITAHIETO.

ITocunarounch Ha BU3HA4YCHHS, AaHe PaxmaHoM,

Peitnonpacom Ta CBapeHOM, 3€JI€HUNA MapKETHUHT
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o3Hayae Oi3HeC, SKUH BeIETHbCS TAKUM YHHOM, IO
3MEHIIY€ BiIXOIH, € €KOJOTIYHO YHCTUM, CKOHOMHUTh
CHEprilo, Ta B OCHOBHOMY CIIPHS€ €KOJOTIYHOMY

3I0POB 0 Ta CTIMKOCTI cycmiabcTBa [1].

['0510BH1 BIIMIHHOCTI €KOJIOT1YHOI'O MApPKETHHTY
Bl TpaguIiiHOTO 0a3ylThCS HAa TOMY, IO
TPaAMLIHUN MapKEeTUHI Ma€ CIpaBy 3 MNPSIMUMHU
nepeBaraMu NpOAYKTIB, TOAL SIK 3€JICHUIN 3aliMaeThCs
Ha/JIaHHAM JIOBFOCTPOKOBHMX €KOJIOTIYHMX IepeBar
pazoMm 13 Oe3mocepeaHIM 3aJ0BOJICHHSIM MOTPeOU y
ToBapi. TpaauIiiHuii MapKETUHT HE BPAXOBYE BILIUB
TOBApIB Ta MOCTYT Ha MPUPOJIHE CEPEAOBUIIE, TOM1 K
€KOJIOTIYHUN MapKETHHI 3a0X04y€ BUPOOHULTBO Ta
IPOCYBAHHSI JIIIE €KOJIOTTYHO YMCTUX (HEILKIITUBUX
JUIs HABKOJIMITHBOTO CEPENOBHINA) MPOIYKTIB Ta
mociyr. Takok OOHMUM 13 BaXIMBHX AacCHEKTIB €
3a0e3MeyeHHs ONTHUMAJIBHOTO BUKOPHUCTaHHS

OPUPOAHUX PECYPCIB HAWOLIbII €(PEeKTUBHO, 110 Oyze
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KOPUCHUM SIK JIUTS CIIOKMBAYiB, TaK 1 JIJIT opraHizamii

Ta CyCIuIbCcTBa [2].

Bapro 3ayBaxuTu, 110 €KOJOTIYHO YHCTI,
OpraHiuHi 1 HATypaJIbHI MPOAYKTU MAIOTh JOCTATHBHO
BHUCOKY I[IHY Y HOPIBHSIHHI 31 3BUMaHUMH TOBapaMu,
TOMY HE BCl CHOKHBaui (0COOJIMBO JIFOJIA JIOPOCIIOTO
BiIKY) TOTOBI1 KynuTH iX. Halkpari «3eieH KIeHTH -
1€ JIIOJIU, SKI TOTOB1 BUTPATUTH OljbIle Tpolei. Sk
pe3yibTaT, HaWOLIbII MEPCHEKTUBHI MPOIYKTH s
«EKoJIoT13aIli», sIK MPaBUIO, 3HAXOATHCS Ha BUIIMX
MiHOBMX 1mMabmax puHKy. Illomo ekosoriyHOCTI,
CMO’KMBAUYIB MOXHA PO3JUIMTA HA TUX, XTO 3BEpTa€
yBary Ha €KOJIOTIYHICTh, 1 THX, XTO HE 3BEPTAE yBaru
(Gaiimyxkux).  3araqoM, 3€JlE€HI  CIOXHBadl €
OCBIYEHUMH, 13 BIIMIOBITHUM 1HTEJIEKTYaJIbHUM PIBHEM,
00 I[iHYBaTH €KOJIOT14HI IIHHOCTI; BOHU PO3YMIIOTh
JOKa3d, sKI TOJAIOThCA  Ha  IATBEPKCHHS
€KOJIOTIYHUX 3a5B, YBOXKHO YUTAIOTh CKJIAJ MPOIYKTY

Ta JOCTIKYIOTh OCOOJHMBOCTI WOTO BUTOTOBJICHHS.
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[cHye TakoX HEBeJIMKa KaTeropis CIOXHBaiB, SKi
BBA)XXAIOTh IOBIJOMJICHHSI NPO EKOJOTIYHY YHUCTOTY
PEKJIIaMHUM TPIOKOM, a TOMY HeE JOBIpAIOTH HOMY 1

HETaTUBHO CTAaBJIATBHCA A0 €KOJIOTTYHHX HOBiI[OMJ'IeHB.

Omke MOXHa  3pOOMTH  BHCHOBOK, IO
€KOJIOTTYHU I MapKETHHT € [1CUCTEMOIO
XOJIICTUYHOTO MAPKETHHIY, IISJIBHICTh MIAIPHEMCTBA
COpsMOBaHAa Ha Y3TOJKEHHS EKOHOMIYHMX Ta
€KOJIOTIYHUX 1HTEPECiB CIOXKMBaya, BUPOOHUKA Ta
CyCNUIbCTBA, HUIAXOM (DOPMYBaHHS Ta 3aJ0OBOJICHHS
MIOTUTY Ha €KOJIOT14HI, HEIIK1JINB1 IS

HABKOJIMIITHBOTO CEPEIOBUIIA TPOIYKTH.
Cnucoxk Jgireparypu

1. Punitha S., Roziah Mohd Rasdi. Corporate
Social Responsibility: Adoption of Green Marketing
by Hotel Industry / S. Punitha, Roziah Mohd Rasdi //
Asian Social Science. 2013. 9(17). Mode of Access:
https://www.researchgate.net/publication/271339172
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2. Khan M.S., Rafat A, Conventional Marketing
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0oxkmop @inocoghii, cmapwuii BUKIA0AY
HOmnis TABPUIII
HarionanbHuil TeXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBCchbKHii ONMITEXHIUHINA ITHCTUTYT iM. Irops

CikopChKOTO»

®emiHI3M K (QEHOMEH Hapa3l € OIHIE 3
HANUOUIBII TOMYJISIPHUX TeM AUCKyciil. 3 60-ux pokKiB,
KOJIM 00pa3 >KIHKHA — TOOTO THXO1 Ta MOKIPHOI MaTepi-
JIOMOTOCTIOJIJapKM — TI0YaB TokaxaTu, 1 Oyna
MIpPE/ICTABIJICHA 1HILIA — aKTUBHA, CUJIbHA Ta HE3aJIEXKHA,
3 BJIACHUMM 1/I€IMH Ta MOTJIAJaMH, Y MeA1a-MpoCcTOpi
3’SBUJIOCSI TIOHATTS, 110 OMNKMCY€ BUKOPHUCTAHHS 11ei
(deMiHI3My B MAapKETUHTy — @pemgepmaiisune. 3a
Bu3HaueHHIM SheKnowsMedia, «pemBepTaii3uHr — 11e
peKiiaMa, sika BUKOPUCTOBYE >KIHOUI TaJlaHTH, 17el Ta
OaueHHS 3a/Id HAJaHHSA OJKIHKAM Ta JiBYaTam

mpasa»[1].
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[lonsaTrs «@emBepTali3uHr» YTBOPHIOCH 3i
cionyueHHss cmB  «female»  («feminism») Ta
«advertising» micas  TOro, SK CBITOBI  OyJo
MPOJEMOHCTPOBAHO paguKajibHy KammaHiio Dove
«CrpaBxHsi kpacay y 2004. KopoTkuii Bigeo-poJiuK
«Evolution», y skomy OyJl0 MpPOJAEMOHCTPOBAHO
3aKkynicest oroceciii 3a/y1sl BUUIYKaHUX PEKIAMHHUX
KaMIlaHii, 3BiB CBIT 3 PO3yMy — BIIEpIIIE B ICTOPIl Tak
BIIKDUTO XTOChb TOBOPUB TMpO IIHHICTh >KIHOYOI
HaATypaJbHOI KpacH.

demBepTali3uHr OYB CTBOPEHUMN JIEMOHCTPYBATH
CYTHICTb  IHKHM, 3amo0irarodyd  BHUKOPUCTAHHIO
COITIaJIbHUX CTEPEOTHIIIB, CEKCYaIbHOI 00’ €KTHBI3aIiT
Ta JOuckpuMiHaiii. OJHAK HE 3aBXAU BIH YECHO
BIJICTOIOE K1HOY1 MpaBa — BEJIMKa KIJIbKICTh KOMITaHIM
npubiraroTh 10  (QemMBepTali3uHry  Jmime i
3alliKaBJICHHS KIHOYHO1 ayauTopii. Tak 3a 10moMoroo
MOKa3y B CBOIX pEKJIaMHHMX KaMIlaHIIX Mojeneil 13

NOBHOTOIO a00 SKMMHCh BajaMu 1 JO3YHIIB PO
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0COOJIMBICTD 1 CUITy KOXHOI JKIHKH 111 KOMIIaH11 JIUIIIe
parHyTh 3apOOUTH SIKOMOTa OUIBIIIE TPOIIIEH 3 TAKOTO
COITIAJILHOTO SABHINA K (EMIHI3M, IKUU MPUBEPTAE J0
cebe ynMaso yBard, ajpke Hapasi BiIOyBa€eThCs SKpa3
HOTO CTaHOBJICHHS 1 PO3KBIT. AJie K 3pO3yMITH, XTO
JIMCHO MATpUMYE 17€el (HeMiHI3MY, a XTO JIUIIE X0Ye
3apoobutu Ha Hbomy? Keri Mapren, Bigoma
KOHCYJIbTAHTKA 3 MAPKETUHTY, 320X04Yy€ KOMIIaHIi, sSKi
BUKOPUCTOBYIOTh (PEMBEpPTAN3HMHI, BIANOBICTH Ha
HACTYTMHI MUTaHHS:

1) Uu € B KepIBHULITBI KOMITaH1T ®KIHKHU?

2)  Uu npaiiBHUKUA KOMITIaHIT OTPUMYIOTh OJJHAKOBY
3apoOITHY IJIaTy HE3aJIEKHO BiJ] CTaTi?

3) Uu HaliMae KOMIIaHis JXKIHOK Ha pi3HI CBOI
nocaau?

4) Ym cHiBOpamioe KOMIIaHiA i3 PI3HUMHU
opraHizamisiMu  (HampuKkiaaa, 3 KOMIIAHIEO, e

MPaLOIOTh JIFOAU 3 BaJlaMu)?



XV MixKHapoaHa HayKo

LOREAL @

paKTMYHa KoHdepeHuia «B2B MARKETING»
c lifecell onmua fielmann

5)  Uum mpoBoaAThCS B KOMIIaHIi TPEHIHTH MPOTH
JTUCKpUMIHALIT?
6)  Uwu Hamae KOMITaHis CBOTM POOITHHKAM JEKPETHI
BIAMYCTKM  Ta  JIKapHSAHI  BIAMOBIAHO [0
3aKOHOJIaBCTBA?
7)  Um  JOOTpUMY€EThCS  KOMIIAHIS  TPUHIUIIB
1HKJTIO311 TTPU HaliM1 Ha poOoTYy?
8) Yu BiAMOBHIIACS KOMMaHIS Big 00’ €KTUBI3All
KIHOK y BCIX CBOIX MapKETUHIOBUX KaMIIaHIAX ?
SIkmo O1IBIIICTh BIANOBIAEH HA Il 3alUTAHHS
«HI», TO I OpraHizaiis 3aiMaeTbcs «(PanbIIMBUM
deminizmom» (faux-feminism)[2].
Sxum x Toa1 Mae OyTH TigHUN PemMBepTaii3uHr?
e y munni 2018 poky nuceMennuus Jlinop I'opanik
chopmysoBaJia OCHOBHI HWOTO TMPUHIIMIHN Y CBOEMY
011031:
1) Joctolinuii (eMBepTai3UHr HI B 4YOMYy HeE

3BUHYBauye€ )KIHKY — H1 B TOMY, SIK BOHA BUTJIAJIA€, HI B
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TOMY, SIK BOHa BHOYJIOBY€ CTOCYHKH, HI B TOMY, SIK
BOHA Xap4y€eThbcsa a00 BOJIUTh aBTOMAIIIUHY;

2) JlocToitHu# (heMBEepTal3UHT — 1€ TIPO Te, 5K
OPOAYKT MIATPUMYE KIHKY B TOMY, XTO BOHA €, a HE
npo Te, o 3apa3 ii mepepoOssaTh 1 BPATYIOTh Bij
YOroCh;

3) JlocTtoiiHuii  (emMBepTali3UHI HE TOPIBHIOE
’KIHOK 3 YOJIOBIKAMHM — II€ HE PO TE, XTO € KKPALIUM,
«PO3YMHIIIUM» a00 «CHUJIBHIIIUMY», L€ NpO Te, IIO
KOKEH KUBE CBOIM JKUTTSAM 1 X0u€ NPOXHUTH HOTO
T1JTHO;

4) JloctoiiHuii  (emMBepTali3UHI HE TOPIBHIOE
KIHOK 3 1HIIMMH J>KIHKaMH («/lens «xynuna Hawt
npooykm i menep oupekmop, a Ons He Kynuia i
cuoums 5K 0ypenay) — BiH TOBOPHUTB JIHIIIE TIPO KIHKY-
CIOKHBA Ta 11 MOXKJIMBOCTSIX;

5) JlocToliHuii  eMBepTal3UHI HE  BBaXae
HISKUH 00pa3 JKUTTA KIHKH «IOTaHUM»  a0o

CHEYCHIITHUM;
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6) JlocToitnuii (heMBepTail3uHT He oOpakae, HE
3BHHYBauye€, HE MMPUHIKYE 1 HE CYAUTh YOJIOBIKIB; BiH
B3araJi HIKOro He oOpaae 1 He cyauTh[3].

CrporomHi (emMBepTail3UHT CcTa€ BCe OLIBII i
Oinpmn  monyssipHuM. Hampukmaa, y 2020 pomi
SheKnowsMedia BIJICBSITKYBaJIL I ATUPIYYs
(eMBepTali3uHry, apKe caMe CTUIBKM MpOMILIO 3
3ammycKy iXHbOi akilii #femvertasing, 3a ymoBamMu Koi
HaropoJKyrThCsl KOMIAaHIi Ta OpeHIH, 10 3MIHIOIOTh
TeHJIEpHI HOPMH IUISXOM PYyHHYBaHHS CTEPEOTHUIIIB
11010 CTaTl y CBOIX 17X Ta PEKJIaMHUX KaMITaHIsX,
HalllJIeHuX Ha XiHOK. Hapasi Bce Oinble KoMmmaHii
BUKOPUCTOBYIOTh (eMBEpTai3MHT a0W BHCBITIUTH
TEMH, SIK1 SIBISLTUCS Ta0y 13-3a COIlaIbHUX MOTJISIIB Ta
K1 0OMEKyBaJH )XKIHOK Y MUHYJIOMY[4].

Otrxe, ¢emBepTai3UHT — 1€ SBHIIE Y
MapKETHUHTY, IO OMHCY€E PEKJIaMHy KaMITaHito, sKa
HaIllJIEHa Ha JKIHOK 1 MOAUISE iXH1 TOTIISAN, HEXTYIOUH

COLIIAJIbHUMHU  CTEPEOTUIIaMU  Ta  TEHIEPHOIO
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nuckpuMiHamiero. demMBepTali3WHT TPYHTYEThCS Ha
JEKUTbKOX OCHOBHHMX TMPHUHIMIIAX 1, HA 3/IMBYBAHHSI
0aratboXx, He HalpaBJICHUI Ha IPUHIKEHHS YOJIOBIKIB.
Hapasi ¢demBepTail3unr po3kBiTae, ajae BCE OJHO
BeJIMKa KUIBKICTh OpraHi3aliil JuIile IparHyTh
30UTBIIMTH CBOK (KIHOYY) ayJHUTOPII0 HUIIXOM
BUKOPUCTAHHA KPAacCHBUX JIO3YHTIB MPO MOTYTHICTh

KIHKH.
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BIIV/IUB PEKJIAMMU IIPU CTBOPEHHI

IMIIZKY ®OIPMUA
Karepuna TKAJIEHKO
HoxTtop ®inocodii, crapmuii Bukinagau FOmis
"TABPUIII
HartionanpHii TeXHIYHUN YHIBEPCUTET YKpaiHU
«KuiBChbKU MOMITEXHIYHUHN THCTUTYT M. Irops
CikopchKOTro»
e-mail: tkalenko.katya@gmail.com
Imimx OpeHay — 1e Te, SIK KJIEHTH TyMaroTh Mpo
openn. Moro MokHA BH3HAUMTH SK CHPUHHSTTS

OpeHTy y CBIJIOMOCTI CITIO)KHBAYiB.

Ile#i o00pa3 pO3BUBAETHCS 3 IIJIUHOM 4acy.
Kiientn hopmyroTh iMIJK Ha OCHOBI iX B3a€MOJIT Ta
nocBiny poborm 3 Openmom. Ili  B3aemomii
BIIOYBalOThCsl y Oaratbox (popmax i He 000B’S3KOBO
nependayaroTh KymiBito a00 BUKOPUCTAHHS MTPOIYKTIB

Ta MOCHYT. [1]
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3a BU3HAYCHHSIM ®imima Kotnepa,
aMEpUKaHCHKOTO MapKeTojora i eKoHOMICTa, IMIJIXK -
[[e «CYKYIHICTh MEepeKOHaHb, 1/Iei Ta BpaKeHb, SIKI y

JIIOAWHHU 3aJTUIIAIOTHCS 00 00’ €KTay. [2]

Pexmama  Bimirpae  LEHTpaJbHY  poJib ¥y
dopmyBanHi imMiKy Openny. Bona i1Hopmye
CIO’KHMBayiB PO (PYHKIIIOHATIBHI MOXKIIUBOCTI OpeHy,
0JIHOYACHO HAJIal04u¥ HOMY CUMBOJIIYHUX I[IHHOCTEH Ta
3HA4YCHHS, K1 BUKJIMKAIOTH acolfiamii B CIIOKHBava.
PexmamHi cTpareru mIyKaloTh CIIOCOOM CTBOPUTH
EMOI[IfHYy TPUYETHICTh, OCKIJIBKH 1€ SIBJISIE COOOIO
OBl MINHUN 3B'A30K MK OpEHIOM Ta LIIBOBUM

KJIIEHTOM.

[linnpueMcTBa BUKOPUCTOBYIOTH pEKjIamy JIsl
NOIIMPEHHSI CBOro OpeHAy cepel Mac, a TaKoX IS
OpsIMOTO TMPOAAXY MPOJIYKTIB Ta MOCIYT HIMPOKIM
rpoMaachkocTi. [IOBTOpeHHS MOBIIOMIICHHSI KOMITaHi1

CTBOPIOE 3HAHOMCTBO 3 OpeHIoM. [3]



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

Sxui1 ke caMe BIUIMB Ma€ PEKJIaMa Ha CTBOPEHHSA

IMIJIKY ?

e Crnpaiisie BpaXeHHs

CrnoxuBaui OyJyTb CTBOPIOBaTH BPAXXECHHS IPO
Ball Oi3Hec Ta OpeHJ Ha OCHOBI pI3HUX (AKTOPIB,
TaKHX sIK YHi(opMa BalMx CriBpOOITHUKIB, B€O—CalT
BalllOi KOMIIAHIi, BI3UTIBKH, YUCTOTa MPUMIIICHHS
Tomo. Ha mepmmii morisin 1e moBepxHeBl W MPOCTI
pedi, aie i JApiOHI AeTali € TOYKAMU KOHTAKTYy 3
MOTEHI[IHHUMHU  KJIIEHTaMU. Y [bOMY BHUIAAKY

IIPE3CHTAIllS Ma€ BarOMHI BILJIUB.

e bpeHj cTae «yno0aeHuM
Bizyan Bigirpae Benuky poas y 21 cromitti. [lpu
CTBOPEHHI  BJAJOr0 IMIIKYy OpeHIy BHU 3HaiijeTe
0arato NPUXWIBHUKIB, SKI HE JHIIe OOOB’S3KOBO
MOBEPHYTHCA JI0 BAC HACTYIHOIO pa3y, a i 3aX04yTh
MOJUTMTUCS BalllOK KOMIAHIE 3 JpYy3sIMH Ta

3HAOMHUMMU.
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e Jlomomarae Bmi3HABaTU OpeHJ cepen

0araThboX I1HIIHUX
JIMOBipHO, BH MOXKeTe 3JalieKy I06AYMTH
npuctpiit Apple a6o Oanky «Coca-Cola». Lle moxe
BUIJISIIATH MPOCTO, aje HEOOXIAHO JOKIACTH YUMAJIO
3yCWib, 1100 3poOUTH Balll OpeH]l BIi3HABAHUM IS
crmoxuBadiB. Lle He mumie morotun adbo ciaoraH; IMIIK
BaIIOr0 OPEH]Ty OXOIUTIOE SIK Bi3yalbHI €IEMEHTH, TaK
1 acotianii OpeHy, Takl sk MBUIAKICTh, HAIIMHICTh Ta

SIKICTD.

e [lepexoHye KIII€HTIB y MiepeBarax Balioro

OpeHIy HaJl IHITUMH
3a J0MOMOTroK TEPEKOHJMBUX TOBIIOMJIECHB
MapKETOJIOTH HaMararoThCs MOSCHUTH TIEPEeBaru CBOEL
MPOJIYKITii TOPIBHSHO 3 KOHKYPEHTaMH, HaSBHUMHU Ha
puHKy. IlepekoHaTH MOXHa 3a JOIMOMOTOIO TBOPYHUX
pPEKJIaMHUX TIOB1JJOMJICHb, IEMOHCTpAIIii MPOAYKIIiT Ha

BUCTAaBKax, IMPOIIOHYBAHHA OE3KOIIITOBHUX
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MOTAPYHKIB, IPEMIaTbHUX MPOMO3UIIINA Ta OpraHizaii

KOHKYPCIB.

e Jlonmomarae Ji3HaTUCA TTPO OpeH
Po3Butok moiHGOpMOBAHOCTI MPO MPOIYKT UM
MOCJIYTH, Taki K Ha3Ba OpeHJy Ta I[lHA, € OJHIEIO 3
OCHOBHHMX poJied pekiamu. [IpoiHpopMOBaHICThH
CTOCOBHO TPOIYKTYy YW TIOCIYTH MOKHA CTBOPUTH,
BUJIUTMBIIN YHIKAJIbHI pUCH OpeHy. Y Halll yac 4epes
KOPCTKY KOHKYPEHIIII0 1€ YCBIJOMJICHHS BKpaii

HeoOXx1JHe. [4]

OT1xe, iIMIK OpeHay BKpail BaXKJIMBUM 17151 Oy 1b-
axoro 013Hecy. BiH Haslae BenuKy KUTbKICTh IepeBar Ta
JoromMarae 3poOWTH Bac BITI3HABAaHUM Ha IIUPOKY

ayJIuTOPIIO.
Cnucok Jgireparypu:

1. Aashish Pahwa, “What Is Brand Image? —
Importance & Examples” [Enekrponumuii

pecypc]. — Pexxum goctymy:
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https://www.feedough.com/brand-image-

explanation-examples/

2. Muhammad Ehsan Malik, Basharat Naeem,
Madiha Munawar, “What Is Brand Image? —
Importance & Examples” [ EnexTponnuii
pecypc]. — Pexxum noctymy:
https://www.textroad.com/pdf/JBASR/J.%20Ba
sic.%20Appl.%20Sci.%20Res.,%202(12)13069
-13075,%202012.pdf

3. Madhuri Pahuja, “Role of Advertising in Brand

Positioning” [EnexTponnuii pecypc]. — Pexxum
JOCTYIIy.
https://www.learnistan.com/role-of-advertising-

in-brand-positioning/
4. Forbes, “Why Brand Image Matters More Than

You Think” [Enextponnuii pecypc]. — Pexum
JOCTYIIY:
https://www.forbes.com/sites/forbesagencycoun



https://www.feedough.com/brand-image-explanation-examples/
https://www.feedough.com/brand-image-explanation-examples/
https://www.learnistan.com/role-of-advertising-in-brand-positioning/
https://www.learnistan.com/role-of-advertising-in-brand-positioning/
https://www.forbes.com/sites/forbesagencycouncil/2016/10/31/why-brand-image-matters-more-than-you-think/?sh=211f8c2210b8/
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cil/2016/10/31/why-brand-image-matters-more-
than-you-think/?sh=211f8c2210b8\

3MIHA CTABJIEHHSA 10 BPEHY I
BIIJIMBOM COVID-19
Tersna [IYPKAH

K.€.H, CT. BUKIL. [{apboBa TersHa
HanioHnanbHui TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. Irops

CikopChKOro»

Biamosinno no 3Bity «3Hauymni Openau 2021
poky» Havas Media Group, 75% OpeHIiB MOXYyTh
3HUKHYTH, 1 ClioXuBayaM Oyze Oaiimyxe, abo BOHU
JIETKO W WIBHAKO 3HAWUAYTh ajbTepHATHUBY. YHomy?
CyuacHa TEHJICHIIIS CBIIUUTH, IO BapTICTh OpeHIY
3HIDKYETBCS OUTBII SIK JECATUPIUUSA MOCHiIb. Mapk

CHUHHOK, TeHepaJbHUN JHUPEKTOP 31 CTPATETIYHOTrO


https://www.forbes.com/sites/forbesagencycouncil/2016/10/31/why-brand-image-matters-more-than-you-think/?sh=211f8c2210b8/
https://www.forbes.com/sites/forbesagencycouncil/2016/10/31/why-brand-image-matters-more-than-you-think/?sh=211f8c2210b8/
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PO3BUTKY, TIOSICHIOE II€ TIEPEX0IOM CITOKMBAYIB JI0 TaK
3BaHOI «ETOXH UHI3MY», IO POPMYETHCS MTPO30PICTIO
PUHKOBOTO CEPEIOBHINA Ta MEPEHACUUYCHICTIO PUHKY
TOBapamMu Ta 1H(OpMaIl€l0 MPO HUX. 3a IUX YMOB
CIO’KMBaul  BIJCTIAKOBYIOTh  HaMMEHI  MPOSBU
HEUECHOCTI  BJACHUKIB  BIJIOMHX  Mapok  abo
HEBIITIOBITHOCTI OYIKYBaHHSAM IILJILOBOI ayJauTOPIi.
ToOTo yuM OlnIbllIE HEpeani30BaHUX TOJOCHHUX 3asB
npo cebe Ha CyCHiIbHOMY pIBHI poOJsATh KOMIMaHii,
TUM OUIBIIIE PO3PUB MK OUIKYBaHHSIM ayaUTOPIi Ta
pPEeabHICTIO, IO MOPOHKYE HENOBIPY 1 0alTykKiCTh J10
openny. Tinbku 47% 3 395 THCSY OMUTAHUX 3 YCHOTO
CBITY CIOXXMBAYiB BBaXXAIOTh OpPEHIU JIOCTOMHUMH
noBipH, a 34% — IpPoO30pUMH Y CBOIX 3000B’A3aHHSIX 1
obirHKax. [1]

YacTkoBO  «emoxa  IIMHI3MY»  MiJKpIIIeHa
Hacimiakamu Covid-19 — «edekt koBimy», a came
HECTIUKICTIO XKUTTEBUX OOCTABUH 1 HE3aXHIICHICTIO

JIOJIEN MPOTATOM TMaHJeMii, BTPATOI0 BIEBHEHOCTI B
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0araTpOX CyCIHIIbHUX opraHax i1 cdepax. He menie 3a
OXOpOHY  3JI0pOB’S  iX  XBWIIOIOTh  MHpOOJIEeMH
COLIIaNIbHOI Ta TEeHJEPHOI HEPIBHOCTI, KIIMaTUYHHUX
KatacTpod, 61 THOCTI TOIIO, TOMY MICUXOJIOTTYHHM CTaH
ayauToOpii BIJ3EPKATIOEThCS Ha 1i  MOBEMIHIN 1
BUMOTJIMBOCTI II0JI0 OpeHAIB. 3a OCTIIKEHHIMHU
MapkeTuHroBoi kommanii PiplSay, Oumemn Hix s
MOJIOBUHH CcHOKKBauiB (53%) akTUBI3M y BUpPILIEHH]
BAOXIIMBUX MPOOJIEM Ta colliajibHa BIAMOBIIAIBHICTh
KOMIIaHii CTain (PaKTopoM y MPUUHSTTI PIIIEHHS MPO
KyIIBIIO OpeHay Ta (opMyBaHHS BpaXEHHS MpO
HBOTO. [2]

CnoxuBadi XO04yyTh OlNbINE 3HAYYIIMX [IH Ta
HIIIaTUB BiA OpEeHAIB IS CTBOPEHHS CTIHKOTO
maiOoytaporo.  Ilpuknmamom  cdep  IiAIBHOCTI
KOMIIaHIi, 110 3MILHWIM IIHHICTb CBOrO OpeHIy B
ouax ayAauTopii Mg Yac KapaHTUHHUX OOMEXKEHb, €
po3apiOHa TOpriBias Ta TexHIKa. BoHW cTBOproBamm

KOM(OPTHI YMOBH JJisi CBOIX MOKYIIIIB, BUITYCKaJH



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

TOBapW TIEPIIOi HEOOXIAHOCTI, HamaBald pi3HI
nporpaMy MiATPUMKH, a TaKOK poOuWsd OriaroiiHi
BHECKM Ta  jgomoMaraid  cdepi  MEIUIHOTO
00CITyroByBaHHS.

B ymoBax oHJaWH-TOPTiBJi, JO SKOI aKTUBHO
nepeiuia CBITOBA CIHUIBHOTA MICHsS  JIOKJAYHIB,
KOHKYPEHIliI CTa€ TOCTpIIIOlD, OTXKe, IiHA Yy
IITUPOKOMY AaCOPTHMEHTI HE € €IUHUM CII0COOOM
MaHIIMyJIIOBaHHS BUOOpPOM  croxuBaya. baxaHHs
npuadaTd TOBApU TOPTrOBOI MapKd, Ha SIKy MOXKHA
MOKJIACTUCSA,  MEPEeBaXyE  TMOOOIOBaHHS  IOJO
(IHAHCOBOTO CTAaHOBHINA 1 CTa€ KOHKYPEHTHOIO
nepenaroto. [3]

PimieHHst mpo KymiBItO TOBapy CyIMpPOBOIKYETHCS
HaMIpOM  3aJI0OBOJILHUTH OCOOHMCTI TOTpedu Ta
CTBOPHUTH €MOIIMHU 3B’ 130K 3 TJIMOOKOIO 171€0JIOT1€10
Openny. 1106 moBHICTIO peani3yBaTH CBiil MOTEHITIAT,
TOOTO MaTh TIO3UTUBHUM BIUIUB Ha Oi3HEC 1

CyCHIJIbCTBO, KOMIAHISI MOBHHHA MATH CIPaBXKHIO
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aKTyaJbHy  COIIaIbHO-BIAMOBINATbHY  HUIb  Ta
IPUTPUMYBATUCS KOHIEIIIT XOJIICTUYHOTO
MapkeTuHry. 3a cioBamu Kopi ['peboy, renepaibHOTo
nupekTopa Bruxton Group, «Hapemti Tpeba cTaTi TUM
OpeH/IoM, SIKUM BiH Ma€ OyTH, a HE SIKUM TEOPETUYHO
MOKe». [4]

Taka meTa Mae myOiYHO BUMIPIOBATUCS JIsIMHU,
MPO30PICTIO 1 MIA3BITHICTIO. [ 1OTO KOMIIaHIs
JIOIATKOBO MAa€ TPAHCIIOBATH CBOIO MAISUIBHICTH Ta
HaMIpU 4Yepe3 MapKETUHIOBl KOMYHIKaIlli, BUPIZHITH
cebe 3-mocepes 1HIIUX, TPOSBISITH 3allIKaBICHICTh Y
BUPIIICHH]I XBUJIIOBAHb CBOIX KIIIEHTIB, SIKI JJIS HEl €
HaWnepmuM mnpioputeToM. Skmo d¢ipma mnpuiimae
pILIEHHS, CTBOPIOE IHHOBAIlll, pearye Ha 3MIHH B
MIKpO- 1 MAaKpOCEpEIOBHI, KEPYIOUUCh CBOIM
CTaTyTOM 1 LUISIMH, 1i pe3yJbTaTH 1 BHECKU CTalOTh
3HAYYIIMMH, BIAYYTHUMH, BAXJIUBUMHU IS KUTTS

cycriibeTBa. Lle 3mitHIoe mo3uirii OpeH y.
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EmomiifHuii  3B’A30K  TakoX Moxke OyTH
BCTAaHOBJICHMH 3 OOKy KOMIIaHIi 3a JOIOMOTOIO
3aralbHOrO0  TOHY  PO3YMIHHS 1  CHIBUYTTH,
MIIKPITUICHOTO  CTpATerisiMU  PO3pOOKH  KYIIOHIB,
I[IHOBUX  3HWKOK,  IMPOMO3HUIH  OE3KOITOBHOI
JIOCTaBKH YU MOJAPYHKIB, IO M1ABUIIY€E JOSIIBHICTB /10
opennay. [loeqHanHs ciaiB 1 Aif BIAPI3HAIOTH KOMIIAHI1
y CKJIQJIHUH TIep10/] ITiJT Yac Ta Miciis CBITOBOI MaHAEMIi,
CTBOPIOIOYH OCOOJIMBE TETUIO B CEPIIIX CIIOKUBAYIB.

Cnucok Jgireparypu:

1) Meaningful Brands // Havas Media Group. 2021.

Mode of AcCcess: https://www.meaningful-

brands.com/.

2) O’Brien K. Brands Are Facing the 'Age of
Cynicism,' From Skeptical Consumers / K. O’Brien //
Adweek. 2021. Mode of Access:

https://www.adweek.com/agencies/brands-are-facing-

the-age-of-cynicism-from-skeptical-consumers/.



https://www.meaningful-brands.com/
https://www.meaningful-brands.com/
https://www.adweek.com/agencies/brands-are-facing-the-age-of-cynicism-from-skeptical-consumers/
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3) Brand power in times of COVID-19 // Deloitte.
2020. Mode of Access:

https://www?2.deloitte.com/us/en/pages/consumer-

business/articles/brand-power-in-covid-19-times.html.

4) Cone C. 6 trends that will reshape business purpose
in 2021 / C. Cone /I Fast Company. 2021. Mode of
Access:  https://www.fastcompany.com/90592217/6-

trends-that-will-reshape-business-purpose-in-2021.

MI®MU, SAKI ITIOPOANJIA PEKJIAMA
Banepis UEPHEHKO, Xpuctuna IHITMHTA
Hoxtop dinocodii, crapumuii Bukiaagad FOmis

'ABPUII
HauionanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMTEXHIYHUHN THCTUTYT iM. Irops
CikopChKOTo»
E-mail: Shkhforgetmenot.gmail.com
[I{oaHs MU CTUKAEMOCH 3 PEKJIAMOIO MTOBCIOIHO.

Ile MOxyTh OyTH OTOJOILIEHHS Y METPO, BUBICKH Yy
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https://www.fastcompany.com/90592217/6-trends-that-will-reshape-business-purpose-in-2021
https://www.fastcompany.com/90592217/6-trends-that-will-reshape-business-purpose-in-2021
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TOPTOBUX IIEHTPAX, PeKjaMa B COIIAILHUX MEpexKax.
Pexnama — 11e meBHUI B MapKETUHTOBOI T1SIBHOCTI,
AKUM  CHOpSAMOBAaHWUN HA TMOIIMPEHHS  3aBiIOMO
orutadyeHoi 1HdopmMarlii s 3aaydeHHs] CIOKHBAvlB 1

301IBIIIEHHST 00CATIB MTpoaaxiB [1].

Peknama icHyBana me 3a yaciB CTapoaaBHbOTO
cBity. Tonl pekiiamy pO3roJIONIyBajdy CIHELUIATBHO

HaWHATI JIroau [2].

Ha po3BUTOK peksjamMu BIUIMHYJIO BUHANIACHHS
IPYKapChKOTO BEpCTaTy 1 MEPIIUM OTOJIOIIEHHSIM 3
foro nomoMoror Oyja pekiaMa IMpo MPOJax
MOJMTOBHUKIB y 1472 pormi. Jlo Hamoro gacy myxke
3MIHWINCH 1 (hopMa peKjamu, 1 ii SIKICTb, a TAKOX il
npaBauBicTh. [IpoTsirom 18-20 cTomiTh pekiiama mana
3a METY 3JIy9UTH MAaKCUMYM TOKYTII{iB 3 JJOTIOMOTOIO
PI3HMX METOJIB, 4acTO He Ayxke yecHuX. [Ipo nmesxi
Miu, SKI TOPOAMIIA peKIamMa, TPOMOHYI0 PO3TIITHYTH

y naHii po0oti [3].
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Mi¢ 1. [iamantu — HaA3BUYANHO PIAKICHI Ta

KOIIITOBHI.

Benuka nonynspHICTh JlaMaHTIB po3odanach y
19 cr. 3aBasku Bramii pexinami «JliaMaHTH Ha3aBKIN
xommanii Cecinsg Pojca, 3acHOBHMKa MOHOMOJII Ha
puHKYy anmasiB — kommadii De beers. Ilina
dbopmyBanack 3a npuHiunom: «baxaHuil kKaMmiHb HE
MTOBMHEH KOIITYBAaTH MEHIIIE, HI’K CEpEJIHs 3apIuiaTa 3a
3 micsamy. Biaroal kaMiHb BBaXKa€ThCd CHUMBOJIOM
mo0oBl, a KaOiayyka 3 JdlaMaHTOM — OCOOJIMBHUH
MOJapyHOK HJisi HapedeHoi. Haiimikasime Te, 110
JlaMaHTH € Ha BCIX KOHTHMHEHTAaX, a, J0 MPHUKIIAY,

canipu Ta cmMaparau — HabaraTo piakicHiii [4].

Ensapn [lxeit EnmreiiH mpoBiB €KCIIEPUMEHT,
CYTh SIKOT'O TIOJIsSITaJIa B TOMY, 1110 BiH KYIIUB JlaMaHT 3a
6 THCAY J0JapiB, a HACTYIHOTO JIHS HamaraBcs
MPOJIaTH HOTO Yy IOBENIPHUX KpaMHUIIX Hbio ﬁopKa.

Sk pe3ysapTar KoMy IPONOHYBAJIH 3a HHOTO MEHIIE |
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Tucs4l qonapis. [lana cuTyaris yBiImia y HOro KHUTY

«The Rise and Fall of Diamonds: Shattering of a

Brilliant HHlusion».

Mip 2. Horypru —  Haif3moposimmii

KHCJIOMOJIOUHUM IIPOAYKT.

Y nmedkux — peKiIaMHUX ~— POJMKax — PI3HHUX
BUPOOHMKIB MOTYPTIB HaroJIOMIYIOTh PO OCOOJIUBICTh
HOrypTiB Ta IXHIO IlepeBary HajJ  1HUIMMU
KHUCIIOMOJIOYHUMH TTPOTyKTaMU, a TAKOXK MPUCBOIOIOTh
iM 371aTHICTh JO0 MOKpAaIleHHs 1IMyHHOI cuctemu. J{o
PUKJIAAY, y peKiIami MomyJspHOTo OpeHmy Activia Bij
Dannon y 2010 pomi 3ameBHsUIOCh, IO WHOTYPTH
MIJCWIIOIOTh IMyHHY CHCTEMY Ta JONOMaraTu
mpouecaM TpajeHHs, W0 3a iX clioBaMu OyJo
MIITBEP/PKCHO KIIIHIYHO Ta HaykoBo. Haciigkom
poro crajo te, mo y 2008 poii crnokuauka Tpitn
Binep momama ckapry, B pe3ynbrari skoi Danon

crutatuB mTpad po3mipoM 45 MUIBHOHIB 10JapiB, a
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TaKOX 3a0paiy MPUMITKH «KJIIHIYHO» Ta «HAYKOBO
noseneHo». OpHak noci 6araTo JrOAeil BBaXaroTh

HorypTH nasareero [5].
Mig 3. 3yOHa macra: 5K 1 CKUTbKH?

3aBasku  pekiami 3yOHOI mMacTv, Je JIIOAH
BUJIABITIIOIOTH i1 HA BCIO JOBKHUHY 3yOHOI IIITKH, 6arato
XTO BBaXKa€, M0 1€ TMpaBUIbHA KUIBKICTh IS
Bukopuctanaia. OpHak me He Tak. Jlyisg Toro, mo0
MOYUCTUTU 3YOM JOCTaTHHO HEBEIIMKOi TOPOIINHH,
pyd  4YOMy, JIeIKi CTOMATOJIOTH PEKOMEHIYIOTh
BUJIABJTIOBATH MAacTy HE B3J0BX 3yOHOI IIITKH, a
Briorepek. JlaHuwii MapKeTHHTOBUH XiJ 301JIbIINB
MpUOYTKH KOMIIAH1|, ajie He MOKPAIIUB PE3YbTAT BlJ

BUKOPHUCTAHHS I1€1 POy KIIii [6].

Ha »anp, 11e He €IuHI BUIAIKH, KOJHM peKiIaMa
BBOJIUTH JItOJIeH B oMaHy. OHUM 3 METOAIB 00pPOTHOU

3  TOMMPEHHSM  HempaBauBoi  iHGopmamii €
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MOKpAIEHHS! 3aKOHOJaBCTBA, CHCTeMU ITpadiB Ta

KPUMIHAJIBHOI BIIMOBIAQIBHOCTI.
Cnucok Jgireparypu

1. llIBeur M. Ilo Take pekjgaMa MPOCTUMH
CJIOBaMH - SIK1 11 11111 1 3aBAaHHS, BUIU 1 QYHKIT
[Enextponnunii pecypc] / Mapuna IlBens //
ITstatti.in.ua. — 2021. — Pexum poctymy 10
pecypcy: https://cutt.ly/9W6wWOUB.

2. CraponmaBHiii cBiT [Enexkrponnuit pecypc] //
Wikipedia.ua. — 2021. — Pexum ngocTymy 0
pecypcy: https://cutt.ly/xW6exzn.

3. Ictopis pexknamu [Enexrponnuii pecypc| //
Wikipedia. — 2021. — Pexum npoctymy Ji0
pecypcy: https://cutt.ly/9W6elih.

4. o nmotpiOHO 3HATH MPO J1aMaHT: BIAMOBIJII Ha
rojioBHi nutaHHs [Enexktponnuii pecypc] //
OgBenipna Kapra. — 2020. — Pexxum goctymy 1o
pecypcy: https://cutt.ly/rW6wECI.



https://cutt.ly/9W6w0UB
https://cutt.ly/xW6exzn
https://cutt.ly/9W6eIih
https://cutt.ly/rW6wECl
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5. HempaBmuBi pexmamHi cioraHu OpeHMIIB, sKi
NpU3BENH 0 CKaHnany [EnekTpoHHui pecypc]
/[ Bazilik. — 2021. — Pexum nocTymy [0
pecypcy: https://cutt.ly/gW6eH5e.

6. 11 mudoB, B KOTOpPbIE MBI BEPUM H3-3a PEKIaMBbI
[Enextponnmii pecypc| / ADME. — 2020. —
Pexxum JOCTYITY 10 pecypcy:
https://cutt.ly/uW6eB6m.

®EHOMEH CIOKHUBYOI BJIAJIU

B YMOBAX FJIOBAJII3A]_[Ii
K.¢.H., no1l. I'anna UMIJIb

Jlep>xaBHMI1 O10TEXHOJOTTYHUN YHIBEPCUTET

B cBiTi rmo0anizaiiiiHux npoieciB Ta iHHOBAIlil
(eHOMEHOM BHCTYIA€E CIIOKHUBYA BIIAJIa, SIKa 3A1MCHIOE
BILJIUB Ha €KOHOMIYHI BIIHOCUHH Cy0’€KTIB PUHKY Ta

ix B3aeMoji0. HuHi 3HayeHHS LBOTO BUIY BIAIU


https://cutt.ly/gW6eH5e
https://cutt.ly/uW6eB6m
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3HAYHO MOCHIIIOETHCS Yepe3 BIUIUB IHCTUTYILIHHUX Ta
€KOHOMIYHUX YMHHHKIB, YCKIQJIHEHHSI KOHKYPEHTHUX
MPOLECiB, TIMOOKI 3MIHU B CTPYKTYpi CIIOKMBUYOTO
PUHKY, (DYHKI[IOHYBaHHS MOHOIIOJIN, BUKOPUCTAHHS
1HHOBaIIHHUX (opM peanizaliii TOBapiB Ta MOCIYT,
BIIPOBAKEHHS TIPOTPECUBHUX CUCTEM TOPTOBEIBHOTO
00CITyrOByBaHHS.

[IpoBenaeHi  NOCHIKEHHS  CBiA4Yarh, IO
JIOCTaTHBOI YBAaru MOHATIHHO-KATErOPIHHOMY anapary
«CTIOKMBYA BJIaJIa» HE MPUAUIAETHCA. 31€01IbIIOTO
3yCTpIYa€eThCsl TEPMIH «PUHKOBA Bilaja CIIOXKUBAYIBY,
SKUAN B 3araJIbHONPUHATOMY PO3yMiHHI
IHTEPIPETYETBCS K  MOMJIIUBICTh  CIOYKHMBAYiB
BIUIMBATH Ha OpraHizamiiiHi CTPYKTYpH, a TaKOX
YyTJIMBICTh TOBEIIHKHA TOKYIIIIB JO 3MIHH I[IH Ha
ToBapu (4M OynyTh KyIyBaTW TOBap, SKIIO I[iHA
BHCOKA YM HAJTO BUCOKA).

CnoxuBua Biama mepeadavae Mepesik BHMOT,

SIKUH 3a TIEBHUX OOCTaBUH MOKE HOM’SIKIHYB&TI/ICSI qn
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HaBIaku, OyTH OUTBII >KOpPCTKUM. Tak, BAOMO, IIO
CMaKH CIIOJKHMBa4iB 3MIHIOIOTHCS IIOCTIMHO, a iX
BHMOTH B TIEP10/1 CTPIMKOTO MOMIMPEHHS U(pOBi3alii
3BOJATHCS BXKE HE TUIBKM JO SIKOCTI TOBapy 4YH
MOCIIyTH, aje ¥ JI0 MIBUAKOTO IiX OTpPUMaHHS Ta
BOJIOJIHHA. Y 1bOMY 3B’SI3Ky CIOKMBYa BJlaja
BUCTYIIA€ OJHHUM 3 TOJOBHUX (haKTOPIB KOHKYPEHIIIi,
sika Bce OUIbIIe 3arocTproeThes B puteiini (retailtrade)
Ta CTa€ CTUMYJOM A0 NOOYJAOBM HOBHUX CTpaterii
pPO3BUTKY OIi3HECYy 3ajulsl JOCSTHEHHS IOCTaBJICHUX
€KOHOMIYHMX LIJICH.

Huni cnoxuBua Bnajga pearye Ha BUKIMKU
30BHINTHBOTO CEPEIOBUIINA, 3IIMCHIOE HA HOT'O TUCK Ta
3laTHa BIMBAaTH Ha (OPMYBAHHS TEPUTOPIM PUHKIB
30yry Ta iX (QyHKIIOHYyBaHHS, 3a0e3MCUCHHS
COL1JIbBHO-EKOHOMIYHOTO MOPSIAKY JUSITBHOCTI
cy0’€KTIB pUHKY Ta JOTPUMAHHS MPABOBUX ACIEKTIB,
OaJlaHCyBaHHSI TIOMUTY Ta TPOIMO3UIIIA B OKPEMHUX

CerMEeHTax pPHUHKY (BIUIMB Ha MapaMeTpu PHUHKOBOI
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pIBHOBAru), OpraHi3allio KOHTPOJIIO HaJ
TpaHCaKI[IHHUMHU oTiepariisiMH, MM IBUIICHHS
e(eKTUBHOCTI 013HeC-TIPoIIECiB, OTNITUMI3AIIII0

polecy 3A1MCHEHHS MOKYIIOK IUIIXOM IMIUIEMEHTallii
1HHOBAIIHHUX TEXHOJIOT1H B PUTEHIII.

OOG’exTamMu  BJIAJIHMX  BIJHOCHH  TIOCTAlOTh
IPOIIECH, TOBApHU UM MocIyrH (iX IiHa), TpaHCaKIIii, 110
BUKOHYIOTh CBOi (DYHKIIli 3rigHO BOJl Ccy0’ekTa
(mepxaBa, 013HEeC-CTPYKTYpH, HACEJICHHS).
Pe3ynbratuBHICTh Ta €(hEKTUBHICTD (PYHKI[IOHYBaHHS
OCTAHHIX MOKJIMBA 332 YMOB 31MCHEHHS PEryJsipHUX
KOMYHIKaIllii Ta JOTPUMAaHHS MPABOBUX 1 ETUYHUX
HOPM TOBE/IHKH.

Hacenennss B mojii CHOXKHBYUOI BIaAu Mae
KOMYHIKaIliiiH1 3B’s3ku 3 Oi3HEC-CTPYKTypaMu Ta
nepkaBoro. CrioxkuBadi 6e31ocepeIHb0 BIUIMBAIOTh Ha
KOMITaHii 32 JOMOMOTOI0 KOHCHIOMEPU3MY Ta YHHSTH
TUCK Ha YpSAW, CIOHYKAIYM iX [0 TOCHUJICHHS

KOHTPOJIFO 1 J0 BXKHMBaHHSI 3aXOJIB JUISl 3aXUCTy



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

cnokuBayiBy [1-3]. CHooxuBadi BIUTMBAIOTH Ha
30UIBIIICHHS! CETMEHTIB PUHKY Ta 1X IPUBaOJIUBICTD,
Mpolec BUKOHAHHS MPaBOBIAHOCHH 3 MPOJABIISIMHU,
OTpUMaHHA SKICHMX Ojlar Y BU3HAUYCHHM TEPMIH 3a
BCTAHOBJICHOIO I[IHOIO TOIIIO.

KomyHikariisi «HaceneHHs-IepkaBa» B IO
CIOXKMBYOi  BJQJAM  TPOSIBISETbCS M  4Yac
0e3Iocepe/IHbOl  B3a€EMOJIi TPOMAAsH 3 OpraHaMu
YIpPaBIIHHS B aBTOMAaTH30BaHIM cUCTEMI
«BipryanbHuii odic €NEeKTPOHHUX TMOCIYTr» TpH
3BEPHEHHI 3 MPOIO3HUIIIEI0 UM CKaproro ta 3ade3nevye
pO30piCTh 3BOPOTHOTO 3B’sI3Ky. B cBoro uepry B
yMOBax  JUDKUTAi3aIlii  JepkaBa cama  CTae
CHOKMBa4yeM 1H(OpPMAIIHHUX TMOCIYT Ta K CyO’ €KT
CIOKMBYOI BJIaJM BIUIMBA€ Ha BUOIp MpoOBaijepiB,
MOCJIyr, TporpaMHe 3a0e3ledyeHHs B I[IHOBOMY
cermenti. Mo  crTocyeTrbcst ~ Oi3HEC-CTPYKTYP
(opramizarii-cokuBayi), TO 1IX CIOXHBYA Bjaaa

peani3yeTbcsi 4epe3  KOHIIEHTpalild TOBapiB Yy
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PUHKOBOMY CETMEHTI abo MpoAak HEe3aMiHIOBaHHX
TOBapiB y CIOKHWBaHHI (TOBapH yHIKaJIbHOTO OpeHy
a00 TOProBOi Mapkw), IO MPU3BOJAUTH MOHOTIOJBLHUX
O3HaK JISVIBHOCTI Cy0’€KTIB TOCMOJIapIOBaHHS, 1 fK
HACJIiTOK, BUHUKHEHHS MOHOIIOJIBHOTO pPHHKY Ta
30UTbIIEHHS HOro wmacmrTaliB 3a OCTaHHI POKHU.
MoHONOABPHUN PUHOK (PUHOK YHCTOI MOHOIIOJIT)
XapaKTEPHU3y€EThCSI €AMHUM IIPOJIABIIEM, SIKHH TIPOJIAE
VHIKQIBHAHA TPOAYKT Ta KOHIIGHTPYE Yy CBOIX pyKax
BCIO PHUHKOBY BJaay, 1, MNEpPeAyCiM, HaJ IIHOIO
toBapy [4]. [ToromkyemMocst 3 TBEPHKCHHSM aBTOPIB,
0 «IOBOJKEHHSI JOMIHYIOUO1 IO3HIIi, CIJIBHOTO
[IAHIBHOTO CTAHOBHUINA, MOHOMOJII a00 mo3uIli
«CYTTE€BOI PUHKOBOI BJIaaW», SK TMPaBUIO, HE €
3JI0BMHCHUM a00 He3akoHHHM» [5].Y mpomy pasi
HEOOX1THO TOCHJIIOBATH KOHTPOJIb Ta PEryIIOBAHHS
piBHS MOHOIMOMI3alii pUHKIB 30yTy 3 METOI0

OaylaHCyBaHHSI BJIaJIA TOCTIOAAPIOIOYUX CYO’ EKTIB.
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Bce BHUIIE nepepaxoBaHe JI03BOJISIE
11eHTH(PIKyBaTH CHOXXKHUBYY BJIaAy SK JOMIHAHTHHUI
pecypc, MOTEHITIHHA 3JaTHICTh SKOTO TIOCUJTIOE BIUTMB
Ha OpPraHi30BaHICTh  JISJIBHOCTI  O13HEC-CTPYKTYP
BIIMOBIAHO 7O  CyYacHUX  BHMOT  TIOKYIIIIIB,
pEeTyJIIOBaHHS  TPAaBOBUX  BIAHOCHH,a  TaKOX
3abes3reuye HarJsi 3a pIBHEM MOHOIIOMI3AIIl Ha
puHKax 30yTy, TpOLIECOM IIIHOYTBOPEHHS Ta
CTUMYJIIOE PO3BUTOK 1HHOBaLIMHUX (POpPM MponIaxy
TOBapiB HACEJEHHIO [IJIi CTBOPEHHS e(EeKTUBHOT
COIIAJbHO-CKOHOMIYHOI CHCTEMH. 3a3HAYMMO, IO
CIOKMBYA BJaJia 37aTHA BUKOHYBAaTH CBOi (yHKIIIi
(oprasnizariiiHy, KOHTPOJIbHY, PETYJIOIYY, LUILOBY,
colllaJbHy, CTUMYJIIOIOUYY) HAa OCHOBI OpraHi3aliiHoro,
TEXHIYHOTO Ta 1H(OpMAIliITHO-aHATII TUYHOTO
3a0e3MeueHHs, 10 POPMYEThCS ChOTOAHI1 i BIUTMBOM
IHHOBAIIHHO-KOMYHIKAIlIMHUX TEXHOJIOT1H KOHIISIIIIi

«IamycTpist 4.0».
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Cnucoxk qgireparypu:

1. €pankin O. dopmyBaHHS HOBOI MapagUTrMH
MapKeTHHTy B yMoOBax rioOamzaiii. Mapxemune 6
Vrpaini. 2008. Ne 4. C. 43-50.

2. Capuipka H. JI., Umins I'. JI. HoBa mapagurma
MapKeTHMHTy B YyMOBax ULH(]poBoi TpaHchopmarlii
eKOHOMIKH. Bichux  Cymcbk020  HAYIOHATLHOZO
azcpapnoezo yuieepcumemy. 2020. Bum. 2 (84). C. 81—
87.

3. Uminp I'.JI. CnoxuBua BIaga: TEOPETHUKO-
OpraHizamiiiHMil  acmekT B  mepioa  UdpOBUX
Tpanchopmaitiii. Bicnux Cymcbko20 HayioHAIbHO2O
aepapnoeo yuisepcumemy. 2020. Bum. 3 (85). C. 86—
91.

4. Octposepx I1. 1., Mopsik T. I1., PynkoBceka H.
A. MetonoyioTiyHI ~ aCmeKTH  OILIHKA  PIBHSA
MOHOIIOMI3aIii eKOHOMIKH. Egexmuena exonoMmika.

2020. Ne 8.
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URL.: http://www.economy.nayka.com.ua/?0p=1&z=
8099

5. OpexoBa T. B., IsanoB A. B. Jlerepminantu
dopMyBaHHS  KOHKYPEHTHOI  MOJITHKH  KpaiH.
Exonowmika 1 opranizamis ynpapiinag. 2018. Burm. 3.

C. 6-15.
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4 Cexuin

LUndposun (digital) MapkeTuHr
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BIIJIUB MAHJAEMII KOPOHABIPYCY
HA PUHOK DIGITAL-MAPKETHUHI'Y B

YKPAIHI TA CBITI
Codis BYPJIIHI'AC-OITJIAKAHEID, dap’s
BOEBA
Loxmop ¢inocogii, cm. sux. YOmiss TABPUII
HarnionanpHuit TeXHIYHUN YHIBEPCUTET YKpaiHu
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. [rops
CikopchKOro»
sophiiaburlingasoplakanets@gmail.com
biu3bko NIBOX PpOKIB TOMY CBIT 3ITKHYBCS 3
HOBOIO 1 30BCIM HE3pO3yMUIO XBOpoOoro. Yepes
TOTaJIbHY HEBUBYEHICTh BIpYCY JKO[HA KpaiHa HE 3Haja
AKIOPOTUIIATA TMOLWIMPEHHIO 3aXBOPIOBaHOCTI. B
pe3yibTaTi [bOTroNoYasacs CBITOBa EKOHOMIYHA KpH3a
2019-2020 poki. COVID-19 xapanHaibHO 3MIHUB

KUTTS moaei. OgHak, 3 MOSIBOI0 MACOBUX OOMEKEHb
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BUHHWKJIM HOBI TEHJCHINI PO3BUTKY  CBITOBOI

€KOHOMIKH.

Excneptu i poremnep HE MOXYTh JaTH YiTKOi
BIJIMOBI/II HAa XBWIIOIOUl JIIOJEH 3alUTaHHA: SKUX
MOXJIMBUX BTpaT 4YeKaTH Ta SK JIOBrO OyJe TpuUBaTH
nepiona «peadbimitamii». Tak camo BaKKO Tiepea0aunTH
MaiiOyTHI TEHAEHI] PO3BUTKY CBITOBOi E€KOHOMIKH.
Maiike KOXHE Maje Ta BeJMKE MiANPUEMCTBO,
opuauyHa ado ¢i3udHa ocola-MiampUeEMELb BIIIYIU

BILJTUB KapaHTHUHY Ha JIsUIbHICTH CBOTO Oi3HECY.

O1xe, 11 TOTO, MO0 X0Y SIKOCh CTa0LIi3yBaTH
CBOE  XHCTKE CTAHOBHWINE, KOMIIaHIl  MOYaJIH
nepe0y0BYBaTH Ta 3MIHIOBATUIIPUHIIMI BJIACHOTO
(GyHKIIIOHYBaHHS. HaiiontumansHIIIMM Ta
HAWUMOIIMPEHIIIUM  PIIICHHSIM CTaB Tepexi] Ha
TUCTaHIiiiHy ¢dopMmy pobotu. Bigainum mapkeTHHry
Oynb-skoi (ipMu po3poOisu 6e3iy 1HHOBAIIHHUX

171ef Ta HOBITHIX, paHillle He 3aCTOCOBYBAHUX PIIICHb.



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

Ile momomorio He JHIle 3HAWTH HENONIKH B POOOTI
OIOPUEMCTB 4YM KOMIMaHIM, a ¥ BIUIMHYJO Ha
po3Butokdigital-MapkeTHHTY Biitomy.bararo
HIOPUEMIIIB  TIOYaJd BUKOPUCTOBYBATH  BEJIHMKY
KUIBKICTh NIPUXOBAHUX Ta paHIIIe HE MOMITHUX IS
cebe Kepen AN MPOCYBaHHS TOBApiB YU TOCHYT,
CTapajucs MAaKCUMAaJIbHO IIBHUJKO aJaNTyBaTHUCS [0
YMOB, sIKI OyJIM CTBOpEHI MaHAEMi€ro, 00 He Jne
30eperTy CBOiX KII€HTIB, @ W TMI3HIIIE ONEPaTUBHO

MOBEPHYTHUCA 10 pOOOTH, TICHS 3aKIHYCHHS] XBOPOOHU.

Y wMipy Toro, sk Bce Oumbme 1 OuIbIIe
TpaAULIITHUX TIATPUEMCTB PO3TIISAAIH Pi3HI BapilaHTH
poOOTH OHJIANH, IHHOBAIIWHUN ITU(POBUI MAPKETUHT
CTaB HE MPOCTO IHCTPYMEHTOM, a HeoOxi1aHIcTI0. Came
MICJISI BBEJACHHS KApaHTUHHUX OOMEXEHb KUIBKICTh
MOKYTNOK B [HTepHETI moyana 3pocTati 3 HeOAYECHOIO
paHimie MBUAKICTIO. [3 moyatky Oepesns 2020 p.

KUIBKICTh MOIIYKOBUX 3alUTIB 31 CJIOBAMM «OHJIAMH-
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MOKYNKW» 1 «IK KyImyBaTH B IHTEpHETI» MO BCHOMY

CBITY 3pocia y JiBa pa3u. [2]

Benuki kommnanii, Taki sk Google, Amazon i
Facebook, Bigkpmmm nuisix 10 coriaabHOT B3aeMOJIT 1
OHJIAH-MarasuHiB, a TOMY HE BIAYYJIH BEJIHUKOTO
Tsrapst nangaeMii. [Ipore, HeBenuki OpeH U 3ITKHYITUCS
31 3HAUHUMH TPYJHOIIAMH B OTPUMAHHI JOCTYIYy IO
cBOiX KiIieHTIB. Came TyT IUpOBUIl MAPKETUHT JIOBIB
CBOIO MOTYXHICTh B CTBOPEHH1 BII3HABAHOCTI OpEHTY

1 301TBIIEHH] TpaiKy Ha caliTax MajauXx MiAMPUEMCTB.

Kmouem gm0 ycmimuoi crparterii 1udpoBoro
MapKETHUHTY € CTBOPEHHS ONTUMI30BAaHOTO MOIITYKY Ha
BEO-CTOpIHIII T4 aKTUBHA MPUCYTHICTh B COLIAJBHUX
Mepexax, Takux sk Facebook, Instagram, Twitter um
Pinterest.[Ommoka! UcTounnk ccbuiky He HaiineH.| C
aMe JUIsl  paHillle Ha3BaHMX COINAJbHUX MEPEK
BIIKpUJIMCS HOB1 TmepcnekTuBd. Ha ocHOBI CBO€l

..... (V)

Oe3/ioraHHO1 penyTallli iM CTajo JIeTiie 3HalTH HOBY
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ayJIUTOPit0, SKa, WMOBIPHO, 3aJUIIUTHCS 3 HUMH |

ICIIs KPU3H.

SK1110 X po3TiIsAaTi 30BHINIHIO pekiamy (pi3Hi
MOCTEPH, IMUTH UM BITPUHY HA BYJIHUIIX) UM PAJIio, TO
Taki 1H(hOpMaIliiiHI JKepeia yepe3 MaHIeMil0 Maixke
MOBHICTIO BTPaTWJIM CBOIO €(EKTUBHICTb, OCKUIBKH
[HTEpHET-pecypCcH MOBHICTIO 3aOBOJILHUIIN TOTPEOH

JIOJIMHU B MONIyKax 1H(opmarii.

OT1Ke, ChbOT0JIHI OUIKYBaHHSI CTIIO’KMBAYiB, MO0
poboTu [HTEepHET-Mara3uHiB Ta COLlAILHUX MEPEK BCE
Outbiie 3pocTatoTb. Tomy, 100 3aI0BOJIBHUTH
OTpeOu CBOIX CMOYKMBAUIB MIAMPUEMCTBA HE 3aJICHKHO
Bl CBOro po3Mipy, (OPMH BIACHOCTI YU BUIY
MISUIBHOCTI TMOBHMHHI BKJIAaJaTH 0Oarato KOIITIB B
NEPETBOPEHH pOOOUYMX TMPOLECIiB Yy LHUPPOBHIA
¢opmar. 3BMYAIHO, HABITH TUM (ipMaM, 110 BKJIAIH

CBOI KOWITHM HE TMOBHICTIO 3a0e3MeYeHnuil YCIIiX,
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OCKUIbKH ICHYIOTH TEBHI 3arpo3d Ta HEIOJIKH, fKi

MOJKYTb IICPCHIKOPKATU TbOMY.

Henomniku/3arposmu, 110 HEePEIIKOIKAIOTh
pPO3BUTKY IHTepHET-MapKeTWHTY Ta TOPriBIi B

Inrepreri:[2]

- HepoBipa mokymiiB a0 TOBapiB, SKI BOHH
3aMOBJISIFOTH (OCOOJIMBO 1IE€ CTOCY€EThCS OJIATY, B3YTTH,

TOIIIO).

JUiss  BupilleHHS 1€l TOpoOJeMH  MOYKEMO
3aMpoNOHYBAaTH BUKOPUCTAHHS 00’ €KTUBHOI CHCTEMHU
PEUTUHTOBHX OLIIHOK YM KOMEHTapiB 1HIIMX MOKYMIIIB,

110 BXK€ OTPUMAaJIH TOBAp.
- Butparu Ha 10CTaBKy.

3BuuaiiHo, Oararo mnonyJspHUX [HTepHeT-
Mara3uHiB CTaparOThCA POOUTH Pi3HI aKIIil (HapUKIa,
Kkynu ToBapy Ha 300 rpuBeHb 1 OTpUMaii GE3KOIITOBHY

JIOCTaBKY), ajie 11€ He 3aBXIW MpaIfoe, 0COOIUBO Yy
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BHITaJIKaX, KOJIA CIIOXKWUBAady MOTPIOHO KYITUTH SIKYCh
JTIOBOJT1 JICIIEBY Pid, a I[IHA JIOCTABKU MEPEBUIILYE I[IHY
camoro ToBapy. OTOX, MPOMOHYEMO YKJIACTH TaKHM
JIOTOBIP MOCTABKH 3 IMOIITOBOIO KOMIIAHIEIO, IKUW OU

JisIB 32 IEBHUMU 3HIKKaMHU.
- TpuBanuii TepMiH JOCTABKHU.

Po3pobsieHHs Ta  JOTpUMaHHA  CTaHJAPTIB

00CIIyroByBaHHSI OKYTIIIIB.

[Ipote, HE AUBISYKCH HA YC1 TPYIHOIL Ta
HEOJIKH, OHJIAH opMaT-€IMHUI 1IaHC /It O13HECY
BCEOIYHO Ta MOBHO(OPMATHO PO3BUBATHUCS Y

Cy4acHOMY CBITI.
Cnucok Jgireparypu:

1. IMPACT OF COVID -19 ON DIGITAL
MARKETING [Enextponnuii pecypc]. — 2021. —

Pexum JOCTYITY 110 pecypcey:
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https://www.linkedin.com/pulse/impact-covid-19-

digital-marketing-arjun-ravindran.

2. JlochmipkeHHsT ~ PO3BUTKY  IHTEPHET-
MapKeTUHTy B YyMoBax mnaHaeMmii [EnexkTpoHHwmii
pecypc]. — 2021. — Pexum pgocTymy 10 pecypcey:
http://www.market-infr.od.ua/journals/2021/

IITYYHUH IHTEJIEKT B BISHECI
Omnsra TABPUJIFOK
Harams FO/JIHA, k.e.H., mor,.
HartionanpHuil TEXHIYHUN YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT 1M. Irops
CikopcbKOTro»

3/emeBNeHHsT €KOHOMIYHOTO — MPOTHO3YBaHHS
yepe3 IITY4YHUH 1HTEJIEKT MOXKHA TOPIBHATUH 3a
aHaJIoOTi€I0 3 MOSIBOIO Yy 1960X pp. HaMiBIPOBITHUKIB,
0 TIPU3BEIO J0 HU3KU EKOHOMIYHHUX HACHIIAKIB Yy

Oaratbox ramy3sx ekoHoMmiku [3]. Komm pospaxyHku


https://www.linkedin.com/pulse/impact-covid-19-digital-marketing-arjun-ravindran
https://www.linkedin.com/pulse/impact-covid-19-digital-marketing-arjun-ravindran
http://www.market-infr.od.ua/journals/2021/
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CTaJlM JCHICBIIMMH, 1X CTajad JeJail dJacTilie
BUKOPHCTOBYBAaTH B ypsajaax KpaiH Ta BIHCHKOBIM
ragy3i 3 METOIO MPOTHO3YBaHHS, a TAKOXK y 0araThox
IHIIMX Taly3sX EKOHOMIKH, II0 BUKOPUCTOBYIOTh
METOJY TMPOTHO3YBaHHS Yy BHUPOOHUIITBI TOBApIB,
30KpeMa Yy BHUPOOHMUTBI LHUPPOBHX Kamep. Sk
IPOJAEMOHCTpYBaja iCTOpis, IPUCKOPEHHSI MPOLIECIB Y
rajiy3i BUCOKUX TEXHOJIOT1H MPU3BEJIO O BXOKEHHS
YChOTO JIOJICTBA Y PEKHUMHU 3 3arOCTPEHHSIMU, MPHU
SAKUX BCl MPOIECH, IO OTOUYIOTh JIOAUHY, MOYaIU
aBTOMATUYHO  MPHUCKOPIOBATHUCA 33  3aKOHOM
excrioHeHTH [4; 5]. Cxoxi HenependadyBaHH1 MPOIIECH
B €KOHOMIIII CIIiJ] OYIKYBaTH TaKOX 13 MOIIMPEHHIM
BIIPOBAXEHHSI B €KOHOMIKY 1HHOBALIITHUX TEXHOJIOT1I
Ha 6a31 MTYYHOTO 1HTEJIEKTY.

UuM  mBuamie, JACHIEBIIE Ta  AKICHIIIE
MPOTHO3YBaHHSA, THUM IIUPIIE IeHd 1HCTpyMEHT Oyne
BUKOPHCTOBYBATUCS JJISI BUPIIICHHS TOBCSIKICHHUX

3aBAaHb, TAaKUX SK, HaOpUKJIad, YIOpaBIiHHS
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MaTepialbHUMU Ta TEXHIYHUMU pecypcamu. Kpim Toro,
HOr0 MO’>XHAa BHKOPHUCTOBYBATH JJIsI NMPOTHO3YBaHHS
MATaHb, SKi 11e HE BUPIIMICHI, HATTPUKJIA], aBTOHOMHE
BOJIIHHS, 110 Nepedayae BUKOPHUCTAHHS O€3MIJIOTHUX
aBTO, IIl€ HE TIOB’s3aHE 3 IepeadavdyBaHICTIO 1
noTpeOye aAanTUBHOTO MPUHHATTS PILLICHHSA HA OCHOBI
KOHKPETHUX YMOB.

Y  MuHyJIOMYy IH)KGHEpPH  3amporpaMyBajiu
0e3nuIoTHI MaliiHu ~ JJI9 nepeMIILICHHS B
KOHTPOJIbOBAaHUX YMOBaxX, TakuxX sK (adbpuku Ta
cknagu. Po3poOHMKM Bke IOpy4YHIIH OE3MUIOTHUKY
MOBOJAUTUCA Yy TICBHMX CHUTYyallisX, HampUKiIaj,
3YNMHUHATHCS, SKIIO XTOCh pyXaerhcs. Ilpm 1pomy
nepeadayuTy 1 CIPOrHO3YBATH yCl MOXIIMBI CUTYaIli,
00 BHECTH X Y MPOTPaMHHIA aITOPUTM 1 pO3POOUTH
BIIMOBIAHUN clieHapidt 1A, Oyjo JyKe CKJIAIHO.
Ckinpku O psAIKIiB KOJy HE TMHCAaB MPOTPaMicCT,
HEMOXJIMBO Tmependauntu Bci cutyarii. Cporomsi

KepyBaHHS aBTOHOMHHUM TPAHCHOPTHUM 3aCO00M
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MO>KHA BBRXKATH SIK 3a]1a4y 3 IPOTHO3YBaHHA. Y I[bOMY
BUIAJKy POJIb IITYYHOTO I1HTEJEKTYy TIOJIATaE Y
nependadyeHHl BIANOBIAI Ha OJHE 3alUTaHHS: IO
3pOOUTh XOPOIINH BOAIN y Ti uM 1HIIM cutyarii? I1ig
yac pyxy JIIOJWHA BHKOHYE OOMEXKEHHH HaOlp miil:
MOBEPTa€ BIPABO YW BIIIBO, HATHCKae raibpMa abo
30uTbIIy€e MBUAKICTE [3]. Ilepin Hixk BIpoBaKyBaTH
TEXHOJIOT1l IITYYHOTO I1HTEJIEKTY Ha pIBHI OKpPEMOi
KOMMaHIli, HEOoOXI1MHO 3 ’ACyBaTH, YW  BUTIJTHO
1HBECTYBaTU B HMOTO pO3pOOKY , Ta CKJIACTH MEpeiK
3aBJaHb, MEpEepPaxyBaBIIA Bropi 3aBHaHHSA, I SKUX
OyJio 6 HaWBUT1THIIIIE BUKOPUCTOBYBATH TaKy MaIlIUHY,
a 3HU3Y — 3aBJIaHHS, NIl BUKOHAHHS SIKUX MaIUHY
MPOTHO3yBaHHS BUKOPHUCTOBYBATH HEOOOB A3K0BO [1].
[{ikaBUM 3Ha€THCA METOJ HAYKOBOi (paHTACTHKHU Bij
kommaHnii Creative Destruction Lab mma po3poOku
IHCTPYMEHTIB Ha OCHOBI LITYYHOTO 1HTENeKTy. Koxen
MpWwiIag  IITy4HOTO  IHTENEKTY  MpeACTaBICHUI

nepeMuKa4eM TYYHOCTI paio, AKAN
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BUKOPUCTOBYETHCS HE MJIS TOTO, MO0 3pOOUTH HOTO
TYYHIIINM, a IS [T IBUILICHHS TOYHOCTI
MIPOTHO3YBAHHS 32 JIOMIOMOTOIO IITYYHOTO IHTEIEKTY.
[Ilo6  kpamie  TOSICHUTH, SK  IIe  MpaIlIoE,
IPOJEMOHCTPYEMO , SIK 3aCTOCYBaTH 1€ METOJ [0
cepBicy pexkoMeHmaiiii Amazon. BcrtaHoBieHo, 110
roro edeKTUBHICTH cKiagae 01u3bko 5% [1; 2]. Toxk 13
20 pekOMEeHIOBAaHUX TOBapiB Kymyerbes jauie 1. Ha
Neplvii  MOrJIAA, [edl  IHCTPYMEHT  34a€ThCs
Hee(DeKTUBHUM, aie, I1HCTpyMeHT obupae 20
MpeaMeTIB 13 Katajlory Amazon, SKUH MICTUTh
M1JBHOHM TOBapIB, 1 cepen mux 20 crnoxuBay Kymnye 1,
pe3yibpTaT BUTJSAa€E HEe TakuM mnoranuM. Komannma
PO3pOOHUKIB TIpOoQecioHalliB MAIIMHHOTO HaBYaHHS
Amazon mpailtoe HaJi TUM, 11100 MepeBecTy NepeMuKay
SIKOMOTa BITPaBO. Hampukian, nepeMuKay
3HAXOAUTHCS Ha JIPYrOMY MICIi 3 JECSATH PO3ILTIB.
Skmo iM BIACThCA MEPEUTH A0 YETBEPTOI Y I SATOI

ceklii, crnoxkupau npuadaere 5 13 20 yum 7 TOBapIB.
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Yepe3 geskuii 4Yac MPOTHO3W CTAlOTh HACTUIBKH
TOYHUMH, 10 Amazon MOXE MPOCTO HaJICIATH
KIIIEHTY TOBap 3 MEPeNiKy PeKOMEHJallid, sIKi CKIIaB
cepBic. Tak Amazon Moxe 301IbIIUTH MpoAaxi. I1o-
nepiie, sIKo Amazon nmocraya€e ToBapH, HE YEKaIOUH
BUOOpPY TMOKYIIS, KOMIIaHisg o00liljie KOHKYpPEHTIB,
BKJIIOUarour I[HTEepHET Ta 3BHYaAiHI MarasuHu. [lo-
Apyre, MOKYIElb 1HOI JyMae NpUa0aTH T€ YU IHILE,
abo Kpalre yTpuMaTucs BijJ TOKYIIKH, ajie KOJIH TOBap
y’K€ Ha IOpO31, CII0’KUBAY HABPSJ| YU 3alyMaeThCs PO
e 3amaTtuTh. OTKe, NPOTHO3YIOUM IITYYHHU
1HTEJICKT, KOMIMAaHIi MOXYTh KapAWMHAIBHO 3MIHUTH
BCIO O13HEC-MOJIEb.

CbOroHi WTYYHUU I1HTENEKT Yy TMOEIHAHHI 3
JIFOACHKAMH 3410HOCTSIMH Ta HABUYKAMU JIHCHO MOXKE
3pOOUTH KOMIIAHIIO YHIBEPCAIIbBHUM 1HCTPYMEHTOM
OTpUMaHHs NpUOYTKY Ta PO3BUTKY. AJie LeH NUIAX He
Oyne 6e3nepemKkoHuM. AJTOPUTMH, IO 3aKJIaJCH] B

OCHOBY (DYHKI[IOHYBaHHS IITYYHOTO IHTEJEKTY,
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(aKTUYHO MPEACTABISAIOTH COO0I0 "YOPHY CKPUHBKY",
OCKUJIbKH aJITOPUTM 3aBXKIU MPUAMATHME ONTUMAaJIbHE
pIIICHHS, ajieé HIKOJU HE 3MOXKE MOSCHUTH, AKI caMme
KpUTEpii ONTUMAJIBHOCTI OYyJI0O HUM 3aCTOCOBAHO Y
KOHKPETHOMY BHUMAJAKY [6].BakInuBO yCBIJOMIIIOBATH,
no Oe3 aJeKBaTHOI OLIHKM PHU3UKIB Ta PO3pOOKHU
CTparerii MOM'SKIICHHS TOTEHIIMHUX HEraTUBHUX
HACJIJIKIB IITYYHUWA 1HTEJIEKT CTBOPIOE 3arposy
ICHYIOUMM  Bpa3JUMBUM  MICHUSAM Yy  KOMIIAHISIX,
€KOHOMIYHUX CHCTEMax Ta COLIAJIbHUX CTPYKTYpaXx.
YiTKl pekoMeHAalli 3 [bOro NPUBOAY AYXKE BaXJIHBI,
0COOJIMBO JIJIsI IepKaB, JIe IK IHBECTOPH, TaK 1 KOMIIaHii
3BUKJIM €KOHOMHUTHU Ha OI[IHKAX Ta JOCIIIKEHHSIX, 1110
MPU3BOJUTH JI0 HECTIMKOCTI YCIX EKOHOMIYHUX
nporueciB [1]. Sk pe3ynbTaT, po3poOHUK , HATXHEHHI
TPAIUIIHHUMU MOJEISIMU YTIPABIiHHS TPOTPaMHUM
3a0e3neyeHHsM, oTpuMyloTh cuctemy LI, sxa €
KEPTBOIO  JIIOJACHKUX TMOMHIOK, KOJIM TBOPELb

3aBUIYBaB  KOPOTKOYACHI  MOMJIMBOCTI  HOBHX
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TEXHOJIOT1H, ajie HEOOIIHIOBAB IIKOTYy, SIKy BOHHU
MOXYTh 3aBJaTH YCbOMY CYCHUIBCTBY 1 €KOHOMIUHIM
cucTeMi. AJke Y HEOJHO3HAYHUX CUTYaIlIAX ITYYHHUHI
1HTEJIEKT KOPUCTYBAaTUMEThCS METOIaMH ONITUMI3allii 1
aJITOPUTMAaMH, a JIFOJMHA — MPUHIIUIaMU Mopauti [4; §].

HacmipaBai pu3mku Ta mepeBard BUKOPHCTAHHS
IHTEJICKTyaIbHUX TEXHOJOTIH 1€ He MOBHICTIO
BHUBUEHI. L{e HopManbHa TEeHIEHIIIS y CBITI HAYKH, AKIH
MOTPIOHO MEBHUM Yac Il BUBYEHHS 1HHOBAIIIM, 11100
BUKJIIOUMTH iX PYyHHIBHUYM NoTeHIial. TomMy KommaHii,
AK1 0axaroTh CKOpPHUCTATUCS repeBaramu
BIIPOBAPKCHHSI IHTEJIEKTYaJIbHOTO PO3BUTKY, IIOBHHHI
OyTH 0COOJIMBO OOEPEKHUMH Y CBOIX HaMipax.

Cnucok niTeparypu:

1. Prediction Machines: The Simple
Economics of Artificial Intelligence, 2018. — 272 c.

2. HITyuynuit  1HTENEKT  sIK  3amopyka

JiaepcTBa y 013HEC-CepeIOBHUIII:
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https://www.everest.ua/shtuchnyj-intelekt-yak-

zaporuka-liderstva-u-biznes-seredovyshhi/.

3. ExoHOMIKa MITY4HOrO IHTENEKTY — 5
nopaja, SK BHUKOPUCTaTH TEXHOJOTII0 Ha KOPHUCTH
Oiznecy.  (mepexn.  [eper’suko  FO.)  URL:

https://www.imena.ua/blog/ai-economy-tips/

4, KOnina H.B. Texnosnorizaiiist ynpaBiiHHS
MAapKETUHTOBOIO MisIbHICTIO. ExoHOMiuHMt BicHuk
HTYY  «KIIl». - Nel2(2015). —  Moga
nyOmikarii:ykpainceka. -  Pexum  nmoctymy

http://ev.fmm.kpi.ua/article/view/45629.

5. Onuna H.B. Ynopasnenue Oyaymum Ha
OCHOBE  CTpaTerMM  OMNEPEKAIOLIEro  Pa3BUTHS.
Hayunpii  pesynmprar.  Cep.  DKOHOMHYECKHE
uccienoBanus. - 2016. - T.2, Ne2(8).- C. 29-36. - DOI:
10.18413/2409-1634-2016-2-2-29-36.

6. «3Moxe 1 BOMBATH, 1 KE€pyBaTH BallUM
KUTTSIM»: KOJMIIHINA Ton MeHemkep Google po3kpus

rojoBHl 3arpo3u LHI. @okyc. 17.09.2021. URL :


https://www.everest.ua/shtuchnyj-intelekt-yak-zaporuka-liderstva-u-biznes-seredovyshhi/
https://www.everest.ua/shtuchnyj-intelekt-yak-zaporuka-liderstva-u-biznes-seredovyshhi/
https://www.imena.ua/blog/ai-economy-tips/
http://ev.fmm.kpi.ua/article/view/45629
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https://focus.ua/uk/digital/493007-smozhet-i-ubivat-i-

upravlyat-vashey-zhiznyu-byvshiy-top-menedzher-

gooqle-raskryl-glavnye-ugrozy-ii.

7. KOnina H.B.  «JlopoxHs  kapta»
MIITPUEMCTBA Y KOHTEKCTI (PyTypoJIorii TeXHOT€HHOT
ekoHoMiku. Tpamuuii 1 1HHOBamii. I[HHOBamii Ta
dbyHIaMEHTaIbHI HAayKH B YMOBax TEXHOTE€HHOL
€KOHOMIKH : 30. MarepiajiB MLKIUCHMIUIIHAP. HAYK.-
npakt. KoH®., Kuis, 25 nmucron. 2016 p. / [ykmazn. JI. L.
Oninal. — K., 2016. — C. 6-15. - Pexxum pocrymy :
http://futurolog.com.ua/publish/2/Zbirnyk.pdf#page=6



https://focus.ua/uk/digital/493007-smozhet-i-ubivat-i-upravlyat-vashey-zhiznyu-byvshiy-top-menedzher-google-raskryl-glavnye-ugrozy-ii
https://focus.ua/uk/digital/493007-smozhet-i-ubivat-i-upravlyat-vashey-zhiznyu-byvshiy-top-menedzher-google-raskryl-glavnye-ugrozy-ii
https://focus.ua/uk/digital/493007-smozhet-i-ubivat-i-upravlyat-vashey-zhiznyu-byvshiy-top-menedzher-google-raskryl-glavnye-ugrozy-ii
http://futurolog.com.ua/publish/2/Zbirnyk.pdf#page=6
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BUKJ/IMKHU TA MOKJINBOCTI
JIUCTAHIIMHOTI'O HABUYAHHS II1]1

YAC HAHI[EMIT COVID-19
Anina 'OJIOBOPOIBKO.
ooy. Haramis IINMCAPEHKO.
HanionanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKU MOMITEXHIYHUHN THCTUTYT M. [rops

CikopcbhKOTro»

[Tangemist KOpOHABIPYCHOI XBOPOOH BHECHA CBO1
KOPEKTHUBH B yCi c(hepHu KUTTEAISIBHOCTI HACEICHHS
10 BChOMY CBITY. JKUTEN OMMHUINCS Ha CAaMO130JIA1111,
OOMEXYIOUM BUXIJ 3 JOMY J0 KPUTUYHUX CUTYaIlH,
OLIBILIICTh MPALIIBHUKIB PI3HUX OpraHi3alii nepennum
Ha HE3BUYHUU Bijmanenui ¢opmar podotu. He crana
BUHSATKOBOIO 1 cepa OCBITU. Y HAWUKOPOTIIl TEPMIHU
MiHicTepcTBY OCBITM Ta HayKd BIANOCAd BXKUTHU

3aX0/1B, HEOOX1THUX JIJIsl MPOJOBKEHHS HABYAIHHOTO
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mporecy 0e3 TMOpPYIIECHHS CaHITapHO-CIiIeMITHIX
pekoMeHanii. Bel yuacHUKM HAaBYAJIBHOTO TIPOLECY
3MyIleHl Oynu MepedTH Ha JUCTAHIIiHEe HaBYaHHS,
JUTSI IIOTO HaMAarajimcs CTBOPUTH BC1 YMOBU: CTBOPEHI
OCBITHI TUIaTQOPMHU, CaAWTH, 3amyIleH] HaBYaJbHI
MPOEKTA HAIlOHAJIBHOrO Macitady. OpjHak, He
3Ba)KalOYM Ha CTBOPEHHS BCIX HAJICKHUX YMOB, TaKUH
dbopmaT HaBUaHHSI BUSIBUBCS €(PEKTUBHUM HE JJIsI BCIiX.

JluctaHiiiiHuM  (€JIEKTPOHHUM)  HaBYaHHSIM
OPUMHATO  BBaXKaTH  OpraHi3aiil0  HABYaJIbHOTO
MpoIlecy B yYMOBaxX BIIJAJICHOCTI OJWH BiJ OJHOIO
HOr0 y4acHUKIB Ta iX, K MPAaBUJIO, OMOCEPEAKOBAHOT
B3a€MO/Ii1 B OCBITHBOMY CEPEJIOBHIIII, AK€ (DYHKITIOHYE
Ha 0a3i cydacHux 1udpoBux TexHosorid [1]. Ta He
BapTO IUIyTaTd 1€ 3 online-HaBYaHHIM, KOJU
B3a€EMO/II MK YYaCHUKaMHM TMPOIIECY BiOYBa€ThCA B
peanpbHOMY Haci — BuUMyIlleHa (opma, sKa Hacigaye
OYHE HaBYaHHSI. Ha mepiog camoizomnsmii s

CTYJIEHTIB OyJIM CTBOPEHI YMOBH, 1110 OPTaHI30BYIOTb
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iX JISNIBHICTD, OJHAK JaJIEKO HE BCIM BHCTAYMIIO CUJIH
BOJI1 110 MISUTBHICTH pealizyBaTd. OKpiM CKJIaIHOIIIB
13 caMOOpTaHi3aIli€lo, CTyJAeHTaM BUSIBUIOCS HEMPOCTO
3aCBOITH HAaBYAJIbHY MPOTrpaMy, 4aCTO HE MalO4u MpHU
[bOMY MOJIMBOCTI 33/1aTH MUTAHHS BUKJIaJa4y «TYT 1
3apa3», He Oayauum oOJMY Tiemarora Ta 1HIIUX
CTYJIEHTIB, M0 YCKJIAJIHIOE TIPOLIEC 3aCBOEHHS
1H(opMaitlii Ta poOUTH MOTO MEHIII I[IKaBUM.

CbOrosiHi JMCTaHIIIITHE HABYaHHA JOKOPIHHO
3MIHIOE JaHAIMA(PT OCBITH, IO CBIAYUTH MPO HOTO
JeAalti 3pOCTal0uMi OMUT Ha PUHKY OCBITHIX MOCHYT.
Ile npuHIMIIOBO HOBa TapaaurMa OCBITH, 1HIIA
CTPYKTypa HaBUYaHHS. Tox BapTo pO3IIIAHYTH
MOJIMBOCTI, SIKI BIIKDUBA€ Ta MPOOJIEMH, 3 SKUMU
31IITOBXYEThCS TaKuM (hopMaT HaBUYAHHSI.

Cepenn MOXKIMBOCTEH BUATMMO HACTYIIHI:

- JOCHTh YacTO CTYACHTaM HaJa€ThCS
BUOIp 3pYyYHOTO Ui HHUX 4Yacy JUisl MPOXOHKCHHS

HaBYaHHS B online-pexxumi;
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- CIIPOCTOBYETHCA AOCTYII a0

1H(popMaIiitHUX pecypciB, 30KpeMa J10 010T10TCUHHX;

CTYJICHTH MOXKYTh OTPUMYBATH OCBITY 3
OyIb-sIKOTO KYyTOYKY CBITH, 3a YMOBH HasBHOCTI
Mepexi [HTepHer;

- 3 MIOYATKOM IaHaeMii 0arato OCBITHIX
mnatdopM, 3o0kpema «Prometheus» Ta «Courseray
HaJaIu OE3KOIITOBHUM JIOCTYI JI0 CBOIX KYpCIB YCIM
OXOYHM;

— oOuparouu 3py4uHuil 1jisi cebe yac Ta TemMI
poOOTH, CTYAEHT HABYAETHCS  CAMOJMCIUILIIHI,
OpraHi30BYBaTH CBOIO MJISJIBHICTH Ta PO3MOJIUIATH
CHWJIM, HABaHTA)KCHHS Ta 4Jac;

- 3100yBaul  OCBITH 3  OOEKEHUMHU
MO>KJIMBOCTSIMH, SIK1 MAIOTh TPYIHOIIII 3 IEPECYBAHHIM
9H 1HII PUYUHH, Y 3B SI3KY 3 SKHMU BOHU HE MOXKYTh
BIJIBIlyBaTH OCBITHIO YCTaHOBY, IOTpPAIUISIOTh B
OJIHAKOBI YMOBU 31 CTyJ€HTaMH 3 HOPMaJIbLHUM

PO3BUTKOM;
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- CTyJICHTaM  HAJa€TbCd  MOXKIIUBICTD
3aCBOEHHS HOBHX TEXHOJIOT1H Ta 3ac001B KOMYHIKAIIii;

- SK JUTsl BUKJIAIavyiB, TaK 1 71 3100yBaviB
OCBITH 3HUXKYIOThCSI EHEPreTHYH1, 4aCOBI1 Ta ()iHAHCOBI
BUTpAaTH, HEOOXIJHI IS OYHOIO BIJIBIAyBaHHS
HABYAJIBHOTO 3aKJIadY;

- HAsIBHICTh Y CTyJEHTa 3JaTHOCTI [0
CaMOOCBITH 1 BUIIIO1, HI’K TIPH OYHIM (OopMi HABUAHHS,
MOTHBAIlli /0 HAaBYaHHS (MPOTE SKIO 1€ HE Tak,
KOMITCHCYBAaTH HEJOCTATHIO MOTHBAIIIO CTYJEHTa
CyBOpDMM CHUCTEMAaTHYHUM KOHTpPOJEM 3  OOKy
BHKJIa/iaua HE 3aBXKIU JOLLILHO). [2]

He 3Baxkaroum Ha BCl pO3MISIHYTI BHUILE
MO>KJIMBOCTI OUCTAHIIHOI ocBiTH, manaemiss COVID-
19 cTBOprOE HAyKOBISIM psii a0COMIOTHO HOBUX
BUKIUKIB Ta mpobrmeM. CydacHWil HIMEUBKUH
nucbMeHHHK Ta dinocod Piuapa Hesin [Ipext y cBoiit
mpaii 3acTepira€e BiJi BUKOPUCTAHHS PI3HOMAaHITHUX

TEXHOJIOT1M IITyYHOTO 1HTENEKTY y OaraTbox cdepax
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TISUTBHOCTI JIIOMHU Ta 3BEpPTAa€ yBary Ha TiIo0aibHI
coliajabHl 3MIHHM, BHKJIMKaHI maHugemiero. Illo x 1o
KOHKPETHHX TIpoOJieM y BHKOpUCTaHHI online-
HABYaHHS, SKI MPOSBUIUCS MICIA HEOUYIKYyBaHOTO Ta
CTPIMKOTO TIEPEX0/ly Y BIpTyalIbHI Ay IUTOPIi:

— MOIMPEHE cepe 0ararboX BHUKIIAIAYiB
HeOakaHHS TOBCAKYACHO BIACTEKYBaTH HOBITHI
TEXHOJIOT1i E€JEKTPOHHOIO0 HABYaHHSA 3 MPUYUHH iX
BEJIMKOI0, & 1HKOJIM 1 «HAaIMIPHOT0» HaBaHTAKEHHS;

- MEPEBAXXHO BHUKJIAJayl IMOBAaXXHOTO BIKY
MpAIOI0Th 3a BIIACHOIO, BIJIMPAI[bOBAHOK POKAMH
CUCTEMOIO0 HaBYaHHS, a mepexij Ha online-HaBYaHHS
noTpeOye BiJ HUX JOKOPIHHOI 3MIHM Ta ajamnTariii
HaIpalbOBaHUX M1IXO/IIB;

— rajbMiBHUI (akTOop pO3BUTKY Online-
HAaBUaHHA - BHKJAJadl CTapIIOro BIKY BBaXXaIOTh
JUCTAHIIIAHY (K 1 3a04HY) OCBITY HEMOBHOIIIHHOIO,
TaK SK HEMOXJIMBO OO €KTHMBHO OIHHWTH 3HAHHA

CTYJICHTa, OCKUIBKM BIH MOXE ]I 4Yac TEeCTy YH
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KOHTPOJIbHOI POOOTH CHIHCYBaTH Ta KOPHCTYBaTHUCS
JIOTIOMOTOI0 CTOPOHHIX 0ci0 — Xo4a IIe JIerKO
nepeBipsA€ThCS BBIMKHEHHIM BeO-KaMepH;

- CKJIQIHOIII peati3allii KOMyHIKaIiiHOTO
3B’513KY 3 OOKY OCBITSH (B1/11aJICHO YacTO HE BJIA€ThCS
MOTHUBYBATHU Ta MIATPUMYBATH JISTIbHICTD CTY/ICHTIB);

— BUKJIaJlayaM TOBXHOTO BIKY Yacom
BaYKKO CIIPUMHATU MIEPEHECEHHS HaBYAIbHOI ay TUTOPii
y BIPTYaJIbHUI MPOCTIp;

— Nepemikoyia s PO3BUTKY TPyHOBOL
KOMYHIKaIlii, 30KpemMa JUCKYCIi;

— KOpOTKE (OPMYJIOBaHHS Ta CTHUCIE
apryMEHTYBaHHS  CBO€l  MO3MIITI  YYaCHUKaAMHU
HABYAJIBHOTO TIPOIECY, 30KpeMa y 4arax Ta BiJleO-
KOH(epeHLisX;

- neAaroru pi3HOro BIKYy 3a3BHYail MarOTh
pi3HI  HaBUYKH  poboTM 3  iH(OpPMAIIIHO-

KOMYHIKAI[IHHUMU TEXHOJOTISIMH. [3]
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He 3Baxaroum Ha TOM (akT, MmO KOXKEH
YKpaiHCbKUI  3aKjiafi OCBITU  OTPUBAB  JOCBIJ
BUKOPHUCTAHHA IU(PPOBUX TEXHOJIOTIH y HaBYaHHI B
yMOBax 3arajbHOHAIIIOHAIEHOTO KapaHTUHY,
BIJIKDUTUMH 3JIUIIAETHCS Oarato MUTaHb, OB’ A3aHUX
13 uudpoBizamiero ocBiTH. BusBinenHs npobiem
JMCTAHIIHOT OCBITH 3a0€3IMeUnTh MPOIEC PO3POOKH
ONTUMAJBHUX TMPOTMO3ULIINA MO0 BJOCKOHAJICHHS
HaBYaJIbLHOT'O MPOLECY.

Cnucoxk Jgireparypu:
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JIJOI'EHEPAIISA HA B2B-PUHKY
Anina I'OJIOBOPO/IBKO.
k.e.H, cm. eux. TerssHa [IAPBOBA.
HartionanpHuil TEXHIYHUN YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT 1M. Irops

CikopcbKOTro»

Cdepa digital — oaun 13 KIOUYOBUX (PAKTOPIB
ycrixy mnpocyBaHHs. Ha mocTtpansHcbkoMy MpocTopi
iHcTpyMeHTH — digital-MapKkeTUHTy  3aCTOCOBYIOTHCS

MepeBaXHO B puHKOBOMY cerMeHTi B2C B iHTepHeT-
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MarasuHax, y cdepax HaJaHHS MOCIYT, y MPOCyBaHHI
openaiB. Ilpore BapTo pO3MISTHYTH OCOOJIHUBOCTI
3aCTOCYBAaHHS OCHOBHUX IHCTPYMEHTIB Ha puHKy B2B,
TaK SK OUIBIIICTh MPOMHUCIOBUX  MIANPHUEMCTB
BUKOPUCTOBYIOUM MPSIMUII MapKETUHT, TOBUHHI MaTH
MOKJIMBICTh TpalfoBaTH 3 ycima kaHamamu digital-
MapKETUHTY Ta 00UpaTu HAHOUIbII e(HEKTUBHUN HAOID
IHCTPYMEHTIB, JI0 SIKMX BITHOCSThCSA: €mail-MapKeTHHT,
KOHTEHT-MapkeTuHr, SMM, TtapreTtoBaHa pekiama,
SEO, maptHepchki mporpamu Ta iH. OcoOiuBO 11e
aKTyaJbHO B YyMOBaX KapaHTHUHY, CIPUIUHEHOTO
manaemicro COVID-19 ta nocTiiHMMH 3MIHAMH B
MapKeTHHTOBIH  MISUTBHOCTI, J¢  JADKIUTATI3allis
MOYMHAE BIJIITPAaBaTH YU HE HAWBAXKIIUBINIY POJIb Y
PO3BUTKY MiIMPUEMCTBA.

B2B notpelye nocTiiHOTO aHalli3y CIOXKHBAYiB,
B3a€MO/II 13 3aI[iKaBIEHUMU Y TOBapi kommaHisimu. Ha
BinMiHy Big cermenty B2C — mis B2B xapakrepne

JIOBT'€ MIPUIHSATTS PillIeHb PO 3/11MCHEHHSI YTOJl, 4aCTO
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PIIICHHS MPUHMAIOTHCS KUTBKOMA JIF0JIbMHU, O0CAT yTo/1
JIOBOJI1 BEJIMKUMN, TOBOJUTHCS PETEIHHO 3BAXKYBaTH BC1
BUTpPaTH Ta BHUIOAW, SIKI OyAyTb OTpUMaHi BiJ
B3aemoii. Came TOMy Jajieko He BCl KOMIaHIi, sKi
MarTh HaMIp YKIIACTH yTOJY, JOXOATh J0 peai3alii
CBOT'O pIIICHHS.

3 bOro BHUTIKAE, 10 OCHOBHA 3ajiada KOMIIaHIl —
3Qly4UTH SKOMOTra OUIbIly KUIBKICTh MOTEHIIHHUX
MOKYIIIB Ta MEPETBOPUTH iX HA MOCTIMHUX KIIEHTIB.
JlimoreHnepaiiist — 11e¢ KOMIUIEKC 3aXO0/IIB Y MapKETHUHTY,
CIpSIMOBAaHUX Ha  TIEPCTBOPCHHS  IMOTCHITIHHUX
KIIIEHTIB B peanbHuX. [lig migom ke po3yMiloTh SK
KOHTAKTHI JIaHl KOPHUCTyBada, SKUH ITOTCHIIIHO
rOTOBUM 3pOOMTH MOKYNKY 1 3aJIMIIMB 1H(POPMAILIIIO
po cebe Ha caiTi, TaKk 1 CaMOT0 I[LOTO KOPHUCTYBaua,
SIKWW 3alllKaBJICHUM, ajie e He BUKOHAB LIJIOBY II1O0.

OmauM 13 IMHMPOKO  TOMIUPEHUX  METOJIB
JijoreHepariii € nepcoHai30BaHui email-MapKeTHUHT -

Ha CBOEMY pOOOUOMY MICIII JIFO/IM 3MYILIE€HI EPEBIPSITH
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€JICKTPOHHY TIOIITY KOXXEH JeHb, TOMY WMOBIPHICTb
TOTO, 1110 BOHU NT00ayaTh Balll JIUCT 1 03HAMOMIIATHCS 3
HOro  BMICTOM €  BHCOKOIO. Hancunaiite
NEPCOHAI30BaH1 JJUCTH TUITY PO3MOBH 3 JPYTOM, SIKHIi
3HAa€ Mpo MoTpedbu Ha xopomoMy piBHi. o Oinabine
Ballll JJUCTU TIEPCOHAIII30BaHl, TUM BHUIILE IIAHC, IIO
oJiepKyBad KOHBEPTYyeThCs. HeMae ceHcy HampaBisiTH
BCIO ayJUTOPIIO HA OAHY 1 Ty K MOCAJ0YHY CTOPIHKY,
TOMy email-TapreTyBaHHs MOK€ TapaHTyBaTH, 10 Ha
KOHKPETHY IIUUIbOBY CTOPIHKY MPUNJIE pEeBaAaHTHUMN
Tpadik. lle momnmuTh MOKAa3HUKU 3ay4eHOCTI Ta
I1JBUIIMTH PIBEHb KOHBEPCII.

Texnosorii He CTOSATH Ha Micll, 1 CHOrOIHI
3aMpoCTO MOKHA aBTOMAaTH3yBaTH CBili MapKETHHT,
aHITPOXM HE BTpPAYarOYM TMPU IOMY B SKOCTI
cerMeHTalii 0a3u 1 mepcoHam3alli eJIeKTPOHHUX
muctiB. Moxkna migkmountd CRM  cucremy
VOpaBIIHHS  B3a€EMOBITHOCMHAMHU 3  KJIIEHTaMHU

(cucreMa, sika BIAMOBIZA€ 3a OpraHizaii0 poOOTH 3



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

BiJIBIlyBauaMu 1 KirieHTamMu ). BoHa Bene 00K ycix i,
JI0TIOMara€ KepyBaTh B3a€EMOJISIMU 3 JIiJIaMH  Ta
BUKOHYy€ OaraTo iHIIMX (QYHKIIH. Y cucreMi 3i0paHa
noBHa ©0a3a BIJABIAyBadiB, BKa3aHl BCl MHUHYJI
KOHTaKTH 3 HUMH, B1J] HET 3K 3aJI€KUTh aBTOMAaTH3aLlis
3BOPOTHOIO 3B'SA3KY. 3a PaxyHOK CBO€1
iHpopmaTuBHOCTI CRM  BBa)XKaeTbCcs OCHOBHHUM
IHCTPYMEHTOM JUIsl YCHIIIHOI JIiJoreHeparii: 3a
JIOTIOMOTOI0 11 JJaHUX MOKHa CEpPHO3HO MiJABUIIUTH
KOHBEPCIIO JI0 IHCTPYMEHTIB email-MapKkeTuHry, moo
BUKOPHCTOBYBATH HAasIBH1 Y Bac JIaHl MPO KIIEHTIB IS
BHUCOKOe(EKTUBHOT TiepcoHamizaiii [1].

Jlami He BapTO HEXTYBaTH IMPOCYBAHHSM Y
conmepexkax. HailepexkTuBHimow maaThopMo0 B
B2B-cexTopi BBakaethcsi LinkedIn. [docmimkeHHs
nokaszywTb, mo 3aBasiku LinkedIn renepyerbes
omm3eko 80% comaneHux B2B-kmentiB ta 46%
Tpadiky 3 comianpbHUX Mepex Ha B2B-caiitu

IMPUXOJUTL CaMe 3Bi,21CI/I - IIOSACHIOETHCA II€ THUM, IO
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B2B-xnientn B cepenHboMy meperisigaroTe g0 10
OJIMHUIIb PI3HOTO KOHTEHTYy, MEpIl HIK MNPUAHATH
pimenHs mpo mnokynky. Y Linkedln mrykatots
npodecioHasiB 1 HOBUHH 1HIYCTpii, 1 caMe TYyT MOKHA
cipaBuTu TrigHe BpaxeHHs. [lmatdopma gomomarae
3QJly4MTH HOBUX KIIIE€HTIB, SKIIO HAAaTH 1HPOpPMALIIO
PO CBOIO KOMIIaHII0, B SIKIA pO3MICTUTH TOCUJIAHHS Ha
CaliT oprasi3aiiii.

IcHye kinbka cnocoOiB reHeparii JiJiB Ha
LinkedIn:

— 3amOBHUTH TPO(P1JIb KOMIIaH1i (TTOBHICTIO)
- TYT JIFOJIM JII3HAIOTHCA OlIbIle PO OpeHs;

— pPEeryJsipHO  pPO3MIILLYBaTH KOHTEHT -
MOXKHA 3JIMIIUTHU MOCUJIAaHHS Ha OJIOr KoMmaHii abo
PO3MICTUTH TIOCT MPsAMO Ha miuatrdopmi (Bapto OyTH
OpUTIHAJIBLHUM 1 BUKOPUCTOBYBATH Pi3HI (hOpMATH: BiJ
3BUYAHOI CTaTTi 1 HOBUHHUX HOTATOK A0 iHporpadiku

Ta BiJI€0-KOHTEHTY);
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— OpUENHATACA JO PEJIEBAHTHUX Tpym
LinkedIn (OGaratro wapxkeronoriB Ta OIi3HECMEHIB
BUKOPHCTOBYIOTh LinkedIn Groups, o6
O0OMIHIOBATHCS KOHTCHTOM 1 KOHTaKTaMH,
OpraHi30BYBaTH CHUIBHY POOOTY);

— cniikyBatucsa uepe3 InMail (Hemopeuno
MMOYMHATH 3 MPOJIAXKY, Y MEPITy Yepry BapTo OyayBaTH
CTOCYHKH) [2].

HactynHoto mimatdopMoro, 1o BapTye yBaru €
Facebook. Cepsic Facebook Lead Ads cnemianbHO
3aTOYEHUM TIiJ] MPOIIEC JIiIOTeHepallii, TOMy HUM TakK
JIETKO KOPHUCTYBATHCS 1 BHUMIPIOBATU pe3yJbTaTH
pob6otu. Facebook Lead Ads Baprtuii yBaru xoua 6
TOMY, IIIO BiH CIIPHUSE 3ATYYSHHIO BEIMUYEC3HUX 00CHTIB
Tpadiky Ha MOCaT04YHI CTOPIHKHU, TaK 10 3aXOIUICHHS
JIB CTaHE CIPABOIO MIBUIKOK 1 3BUYHOK. SK 1y
Bunagky 3 LinkedIn, Facebook mnposButs cebe
HaWKpallyuM YWHOM, SIKIIO PEryJsipHO MyOJiKyBaTh

BHUCOKOSIKICHUH KOHTEHT 1 IOCTIMHO BCTYNaTH B
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KOHTakT 31 CBOIMHM MiJOUCHUKaMU. Takuii putMm
poOOTH 103BOJISIE€ 3MIITHUTH BITHOCHHU MIXK KJI1€EHTOM
Ta OpeHA0M, MIABUILLY€E JOBIPY 10 KOMIaHIi.

3anpocTo  MOXHa  30UIBIIUTH  KUIBKICTh
T€HEepPOBAaHUX JIIJIIB, ITOMPOCHBIIN CBOIX ITOKYIIIIIB
3BEpHYTH Ha OpeH]| yBary CBOiX JIpy3iB 1 3HAaHOMUX.
Capadanne pamio - Bce Ie OJUH 3 e(PEKTHUBHUX
Croco01B MPOCYBaHHS 1 Y HOIO MOKHA BUJUIATH SIK
MIHIMYM TpH IIEPEBAru:

— J0TIOMAarae 3axy4yaTd KBajai(iKoBaHi JIiIH,
AK1 BJKE 3all1KaBJIEH]1 y BallloMy NPOAYKTI;

— IPOJIAXK OYUHAETHCSA e hi (4]
Oe3rmocepelHbOI  B3aEMOAIT MK KOMIIAHIEKD Ta
MOTEHIITHUM KIJIIEHTOM: TIEepIIUuM OpeH ] MpojJae Balll
KIIIEHT, KOJIM PEKOMEHAY€ Balll MOCIYTd CBOIM
APy35M;

— 1Ie 3MIIHIOE BIAHOCUHHU 3 TOCTIMHUM
KJIIEHTaMHU, SIK1, PEKOMEHIyIOUH 1HIIUM, HIOU CTABIISATh

Ha «3HaK SIKOCTI» 1 CTalOTh BIPHUMHU III€ OLJIBIIIE.
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®axtuuno 92% B2B-kiieHTiB y MOpIBHSAHHI 3
IHIMAMA ~ MapKETUHTOBUMH (GopMaMU  HalOiIbIIe
TOBIPSIIOTH caMe pekoMmeHpaamisM; 69% kommaHii
BJAETHCS IIBU/IIE 3aKpUBATH YTOJM, SIKIIO PoOOTa
BEJICThCS HE 3 HOBUMU KJII€EHTaMH, a 3 pedepanamu (110
MPUIILUIN IO PEKOMEH/1allli) ICHYIOUHX.

Mexanika 3aixydeHHs pedepaliiB MOBHHHA OyTH
BIIKPUTOIO 1 3pO3YMUIOI0 Ta CKJIAJATUCS 3 HACTYITHUX
€TalliB.

1. Po3pobutu ctumyir. 11106 kiaienTH cepiio3Hiiie
MMOCTAaBWJIMCS JI0 TMPOXAaHHS, BApTO 3a0XOYYyBATH iX
3HMKKOIO Ha TIPOAYKT abo Oyab-SKUM OCOOJIMBO
I[IHHUM JIOTTIOBHEHHSM. SIKIIIO 3aITPOIIOHYBATH M IIOChH
CIIpaB/il I[IHHE, TO MOXHA JIETKO 3MIITHUTU BIIHOCUHU
3 KJIIEHTaMH.

2. Pobutm 3anmut Ha pedepandiB  uepes
IIepCOHAJII30BaH1 JUCTH.

3. Sxmo mig  BIAMOBISE, BApTO BBIYWIKMBO

NOJSIKYBaTH WOMY 3a MPUJIIJIEHUN Yac Ta MOMPOCUTH
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foro mopaguTH cepBic cBoiM 3HailomuMm. Cama
JI0JIMHA MOKe OYTH 1 HE 3aIliKaBjeHa Yy MPOIO3MIIi,
ane y Hei MOXyTb OyTH Kojeru, siki OyAayTh pani
no3HaiomuTucs 3 OpeHmoM. He morpiOHO OosiTHCS
MOMPOCUTH Mpo 11e [3].

[HTepHEeT uyM He Haiikpalie Micle, 1€ MOXXHa
CKOpHCTaTHCS IepeBaraMu capadaHHoro pazaio. Bapro
CTUMYJIIOBaTH KIIIEHTIB KOHTEHTOM, 3BEPTATUCS [0
HUX 4epe3 eJEKTPOHHY IMOIITY 1 COLllaJIbHI Meia.

OTox, 4yuMM OuIbIIE JiJIB TEHEPYETHhCS, TUM
OlnbIe  3pocTaroTh  oOcsiru  mpojaxiB. Yucro
MOTSHIIIMHUX KIIIEHTIB Ta PIBEHb JOXOIYy KOMIIaHIi
3HAXOMAThCA B TIpsAMiId  3anexHocTi.  Tomy
JOTEHEpalliss Ma€ HaWBaXJIUBIIIE 3HAYEHHS s
yCHixXy OyJlb-SKOTO MiANPUEMCTBA.

B2B-mapkeTuHr yHIKaJIbHMIA TUM, IO YacTo
JIOBOJIUTHCS TIPOCYBAaTH CBOi KOMITaHIi 4epe3 IHIIUX

Jrofieil, a He Oe3nocepeqHbo, K 1€ BiIOYBa€eThCS B
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CHoKuBYOMY cerMeHTi. lle poOuth mporec OUTBII
CKJIaJIHUM 1 B SIKIHCh Mip1 BUCHRKJIUBHM.

Tox nnst nocsirHeHHs e(heKTUBHOCTI TOTPIOHO:

— aKTUBHO BUKOPHCTOBYBaTH TEepEOBi
TEeXHIKH email-MapKeTHHTy, TIEPCOHATI3YBaTH KOXKHE
Bi/IMpaBJICHE TTOCTaHHS;

— 3a JOTIOMOT OO O€3KOIITOBHUX
MaTepianiB IpoOyIUTH Y JIIOACH IIKaBICTh 10 OpeHay,
ajie 10 YaCTUHU LIHHOTO MaTtepiaity JOCTYH 3aKpUTH;

— HE HamMaraTucs 3aB'sa3aTH KOHTAKT 3 yciMa,
a 3aMICTh I[LOTO 30CEPEIUTH CBOIO YBary Ha ACKIJTbKOX
KJIFOUOBHX TOCTAX a00 COLaIbHUX MIaTPhopMax;

— aKTUBHO PO3BUBATH pedepabHy MEPEKY.

[IpsiMuii MapkeTHHT y ITU(POBOMY CEPEIOBHIII —
11e He BUOIp pO3yMHOr0 KEpiBHUKA, a OYJIEHHICTh, sKa
CTOCYye€TbCS  BCiX. ToMy BapTO  CKOpPUCTATHCH
HaBEJICHUMH PEKOMEHJAIsIMH, BOHH CIPOIIYIOTh
OpraHizaiil0  B3a€EMOJIi y  JALDKUTATI30BaHOMY

CepPEIOBHIII.
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FAN PERCEPTION OF AUGMENTED
REALITY IN SPORT MARKETING
Alina HOLOBORODKO.
doc. Kateryna BAZHERINA.

Augmented Reality (AR) is a technology that
expands our physical world and complements access to
layers of digital information. AR appears under a live
view of the existing environment and adds sounds,
videos, graphics to it.

AR programs usually connect digital animation to
a special "marker" or using GPS in phones that pinpoint
locations. For example, superimposing results on live
sports competitions.

Sports marketers have begun to introduce
augmented reality (AR), trying to increase the
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involvement of fans. Therefore, it is necessary to
explore the prospects of fans' perception of this new
marketing tool.

Sports consumers may have different interests,
motivations and reasons to attend games. Fans can be
surveyed based on their behavior and the degree of
commitment to the team. Such consumers are usually
quite involved. They often closely monitor the course
of events in sports.

However, their behavior may be due to various
features in sports products that they take into account.
Motives usually vary by gender, sport and preferences.
Attachment points also show differences, as spectators
can be attached to different aspects, such as teams,
clubs, athletes and other fans.

Industry experts have summarized five sports
motives, given the psychological benefits that sports

fans expect from watching:
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— social interaction is a desire for
camaraderie, as people are motivated to seek
opportunities to strengthen human relationships
through external interaction with other viewers,
participants, friends and family;

— performance is a desire for aesthetic and
physical pleasure, as people are motivated by the
ability to enjoy grace, mastery of sports and
physiological movement;

— the desire for competence, as people are
motivated by opportunities for achievement and
challenge, which produce a sense of mastery and
enhance a sense of personal and collective self-esteem;

— distraction - the desire for mental well-
being, people are motivated to run away and get away
from daily work and lifestyles, which create stress [1].

Any sporting event is a place for cutting-edge
media and marketing. Moreover, sports and

advertising go hand in hand. Each player, team or club



XV MixHapoaHa HayKOBO npaKquHa KoHdepeHLUia «B2B MARKETING»
LOREAL ﬁ lifecell onmua fielmann

receives high payments for promoting the products or
services of sponsors. The introduction of AR in sports
advertising will make every stand, brochure or poster
on the field or stadium more exciting. The AR
application can help unlock additional information or
digital objects from promotional materials, and this is
just one use.

AR technology also allows you to collect
customer information and offer personalized
advertising. This stimulates retail sales and attracting
fans. One case is the Detroit Red Wings team, which
began using augmented reality to better experience fans.
Their official Windscape app allows you to open the
team logo and learn videos and animations about
players and team matches.

For sports fans, every game or competition is
great fun. Although over time, simple viewing
inevitably becomes insufficient. Augmented reality
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applications in sports can bring positive change and
fresh breath to the audience.

Bringing action closer is the main goal of AR in
sports. And to achieve this, the first steps have already
been taken - at the presentation of augmented reality
(AR) technology for the iOS 11 operating system,
Apple speakers spent an unusually long time on an
active lifestyle and professional sports.  They
introduced ARKIit, a new tool for creating augmented
reality applications. If you describe the whole process
in a simplified way, the device captures the real image
around a person and allows developers to place on it
any virtual objects (to supplement reality with third-
party content).

Sport was used in this presentation as a powerful
example: Apple showed the opportunities that open up
to clubs, leagues and fans when using AR in the
stadium. To do this, the official application of the

world's major baseball league MLB - At Bat was



XV MixHapoaHa HayKOBO npaKquHa KoHdepeHLUin «B2B MARKETING»
LOREAL ﬁ lifecell onmua fielmann

opened on the screen. A fan sitting in the stands directs
the iPhone to the playing field, and player profiles and
their individual statistics pop up above the image from
the camera. The application imposes 3D graphics on
real scenery and makes watching the match more
interesting.

However, it is important to understand that the
program was created by MLB Advanced Media - the
most powerful media company, which initially dealt
with MLB video content, but has long gone beyond
baseball and is developing in other sports markets.

Augmented reality can be very popular in sports.
AR can entertain fans not only with statistics, but also
with visual effects. Recently, FIFA invited football
fans from around the world to try on 3D masks with the
symbols of the national teams that played in the
Confederations Cup. Everything works on the model
of filters from Snapchat: the user chooses a mask, takes
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a picture, posts it on the social network. This wave has
already been picked up by many American teams [2].

This use of AR is beneficial for everyone: the fan
receives positive emotions, the club - an additional
mention on social networks.

The technology itself is not cheap, you need to
consider a specific implementation option. Masks for
Facebook can start at $ 400. The average AR product
will cost 5-10 thousand dollars. The developer needs
to create a separate graphic, as well as separately
consider and implement the functionality for it.
Specialists of different kinds work simultaneously,
applications are tested on different devices to create a
flexible design for different screen formats. Not every
team has the opportunity to produce all the components
themselves.

Regarding commercialization:

— flash mobs;
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— "raisin" for brand promotion (for example,
visualization of brand history or even when purchasing
goods online thanks to 3D graphics, you can place a
tangible product in the interior);

- geotagging as an option for the
development of merchandising in supermarkets
(optimization of the trading system).

AR - technology to increase the efficiency of
marketing communications due to the fact that:

— increasing involvement (technology is
new, and everything new attracts);

— a good toy (use and brands for a more
accurate representation, and brands, etc.) [3].

Thus, the current study showed the fans'
perception of the activation of AR in sports. Although
previous observations in sports have indicated a
perception of ease of use. In the current study,
smartphones were used as a vehicle to provide AR and

ease of use. The data obtained indicate that the visual



XV MixHapoaHa HayKOBO npaKquHa KoHdepeHLUia «B2B MARKETING»
LOREAL ﬁ lifecell onmua fielmann

appeal of AR greatly affects the intention of fans to use
activation or leave a positive response. Thus, the use
of this tool in sports is quite effective and promising,
especially since augmented reality has recently rapidly
flooded almost all areas of life, decorating and
facilitating it.

Summing up we can say:

— Ease of use allows sports fans to access
AR activation (the end user only needs a smartphone).

— AR activation should complement but not
compete with the main sporting product.

— The disadvantages and difficulties of use
are the cost and search for a unique feature for your
brand that will really improve the user experience. In
addition, it is necessary to spend effort and money to
motivate users to download the application and actively
use it.

References:
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MAPKETILIJIEMC SIK HOBA CTYIIIHb
PO3BUTKY B2B

Poctucnas I'ynnapes, cTyaeHT
Jlronmuna MoiceeBa, BUKJIaga4 BUIIOT KaTeropii
BinokpemiieHuil CTpyKTYpHUM TIAPO3ILIT
«CnoB’sHchKul (haxoBuit kKosemk HarionansHOro

aB1aI[iIfHOTO YHIBEPCUTETY»

Crioryisiiafour Ha ICTOPUYHY XPOHOJIOTIIO Y
BUTJISIII  PETPOCTIEKTUBH, MH 0Oa4nuMo 3HAYHY
JMHAMIKy KOHCOJIJalii BChOTO, IO CTOCYETHCS

CyCIUIbCTBA Ta BIIHOCMH B HBOMY. Tak 3 KOXHHUM
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POKOM 3TPYIOBYIOTECS PHUHKH Ta KOMMaHii 100
3a0€3MeunTH CTaOUTbHICTh KOMITaHIi B CBOIH cdepi Ta
3a0€3MeUYnTH 3POCTaHHSI B MalOyTHHROMY. 3 IUTHHOM
yacy Majuii O13Hec 3TypTyBaBcs 3 3BUUaiHUX PUHKIB B
“BEeNIMKI Ta HEIAaHI” MapKeTINICUCH - BIIKPUTY
TJIONY TSl BETUKUX PUHKIB B MEPEXK, /1€ IIPOBOISITHCS
nyOmiyH1 KymiBii Ta npoaaxi. [lepin mapketmieiicu
3’ aBuKch B Amepuul y Burisiai B2C cucremu 3a
nonomororo  [xepdpi beszoca Ta ioro kommanii
“Amazon”, ska IIBUJKO 3amloJjIOHWJIA CErMEHT
KymiBmi-poaaxis y cepi B2C [1]. 3 niuHOM yacy,
mapkeTtiuieiicu B2C xapaktepy 3 SIBWJINCh Y Hac Ta

MIBUKO 3aHSIN HINTY IHTEPHET KyTiBEIb.

31 3poctom B2B BigHOCHH 3pocTae moTpeda B
e(eKTHBHOMY Ta MIBUIKOMY MOIINYyKYy KOHTAKTiB JIsI
criBrparii. Came MapKeTIUielc - Iie MaiJlaHYuK, Ha
AKOMY TIOKyMEIb MOK€ MOpIBHIOBATH 1 KYyIyBaTH
TOBapu  Bigpa3dy  BiJ  JEKIIBKOX  MPOJABINB.

Mapxketiiieiic ~ BUCTyHa€  MOCEPEAHHKOM MK
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CTIIO’KMBAYEM 1 TUM, XTO MPOTOHYE CBOI MPOTYKTH a00
nociyru. Y Burisaal B2B Mapketunry, mapkeTiuieicu
MOXYTh HaJaTd 0araTo IUIIOCIB ISl  KOKHOTO

yY49aCHHKaA IIPOLECy, a CaMC:

° BEeIUKU BUOIp KoMmmaHiii yuacHukiB B2B
BIJJHOCHH;
° peNeBaHTHUM MiAX1] 10 MOIIYKY KOMIAHIN s
CITIBIIpAIl;
° edextuBHIcTh B2B - KoHIIEMIIIi.
[Tepmmvu MmapkeTIielicamu 3a KoHIenmiero B2B
OyJiu HEBEJIUK1 CaliTH, 3BUYHO 30PIEHTOBAHI Ha MEBHY
KAaTeropiro KOMIIaHIi Ta MOCIYT. 3aBASKU BEIUKOMY
MOTOKY HOBUX KOMIIaHIM, SIK1 aKTHBHO BXOJ1Th B B2B,
3pOocTae KOHKYPEHIIisl B MApKETUHTY Ta B3araii. Takum
YUHOM, MaJll pUHKK OyayITbCsS SIK BEIUKI IU(POBI
arperatropu 3 0araTbOx CKJIAJ0BUX, SKI HaJAalOTh

KOMITaH1sIM 3Ha4YHY €()eKTUBHICTh Ha BEJIMKOMY PUHKY.

[2]
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OcHOBHI CKJIaJI0B1 cy4acHOro iHTepHeT B2B

MapKETIUICUCY:

° BIJIKDUTUN KOJI CaliTy Ta BJIACHOIO IIaThOpMHU

JUIA BCIX YYaCHUKIB MPOLIECY;

o CRM nmardgopma BiamToBaHa B CHUCTEMY
B3a€EMOJIII;
° BIAKPUTICTH 110 1HIIUX API.

Tpeba 3a3HaunTH, MO caMme BIAKPUTICTH Ta
MaKCHUMaJIbHA aJallTUBHICTh IO KOXKHOI KOMIaHII €
BUpIIANTBHUM (pakTopoM nisi BuOopy. Tum camum
3poctae edekTuBHICTE B2B cekTopy Ta MapKeTUHTY B
uiomy. CyuacHuii B2B mapkernuieiic aie y cdepi “e-
Commerce” - 3a MPUHIUIIIB THTEPHET-KOMEPIIii, 110
3HAYHO TOKpAIIy€ 3B 30K MK MIANMPUEMCTBAMH Ta
O13HecaMu Ta cTBOproe “paperless” oOpa3 KOMyHiKallii.
Cepen Benukux mMapkeTiuieiciB “e-Komepirii” moxHa
BU3HAQUYUTH Takl TOMYJSpHI BEJIMKI MIKHAPOJHI

MAapKETIUIEUCH:
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° Marketplecer - B2B - B2C mnardopma
MoayiapHOI  “e-Commerce” 3a MOCEpEIHUIITBOM
3pyuHoro iHctpymenTapito API. Jlie mo momynpHIN
cucTeMi 3 pPO3ApOOJEHHSIM OMNEPaTOPCHKOTO Xaly
ormeparopa Ta xaly IOCTa4aJbHUKA, M0 AKTHUBHO
nepenaTsh Mk cobor i1Hdpopmaiio. APl no3Bomsie
inTerpyBartucs 3 Shopify, Magento, WooCommerce;

° Spryker - aktusauit B2B moprain mis ciiiBnpaiti,
KU aKTUBHO PO3BUBAETHCS Ta 3pocTae. CaMe 3aBIsSKU
3py4HOMY THYUYKOMY 1HTep(deicy Ta apXiTeKTypi ska
ToJIepaHTHa 10 TnoyaTkiBUiB. IliaTpumye cucremy
OpoJaxei OJHOTO 1 TOTO 3K TOBapy pPIZHUMH
noctadagbHUKaM ojHodacHo. Came 11e 3a0e3mneuye
0araToKaHaJbHICTh MPOJAK;

° Mirakl - HaiOimbII TIPOBITHA B TEXHIYHOMY
3Ha4YeHH1 miargopma, sika MPOTMOHYE MpodecioHanam
JI03B1JI 10 BJIACHOTO O€K-€HAY JUIsl TpaH3aKIIii, aje He
nporonye iHTepdeiic. Came APl € TumMm camumu

KJIFOYaMU ISl CTBOPEHHS BJIacHOro iHTepdericy. API
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akTUBHO iHTerpoBani 3 Magento Commerce, SAP
Commerce Cloud Tta Salesforce Commerce Cloud.
Hanae Benuky 6a3y naHux CTaTUCTUYHUX rpadikiB Ta
BJIACHUX aHaI31B Ha 0a3l MITYYHOTO 1HTENEKTY, 11010
KOXHOTO TOBApy KOMIaHii.

OTxe, MO’KHA YCBIAOMHUTH 3pOCTaHHs puHKY B2B
MapKeTIUIEHCIB ~ Ta  BEJIUKY  KOHKYPEHTHICTb
BIIOPIBHAHHI 3 IHIIMMH Bujaamu B2B mapkeTunry.
Came BIJKpUTICTh Ta 3pPYYHICTh B BHKOPHCTAHHI
3aXOIUTIOE  OUIBIIICTh KopucTyBauiB B2B mocnyr.
Takum YuHOM, MOXHa 3pOOUTH BHCHOBOK II[0JIO

BeNuKoi nepcnektuBu B2B mapkeTmuieiiciB B Hal yac.

Cnucoxk Jgireparypu:

How Jeff Bezos Became the World’s Richest Man
[Enextponnnii pecypc] / Shoshana Delvental //
Investopedia. — 2021. — Pexwum qocTymy 10 pecypcy:
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https://www.investopedia.com/investing/how-jeff-

bezos-got-be-worlds-richest-man/.
2. 7 B2B Marketplace Platforms to Use in 2021

[Enextponnnii pecypc] // Startup Info Team. — 2021.
- Pexum TOCTYITY hi (o) pecypcy:
https://startup.info/b2b-marketplace-platforms/.

3. Why Mirakl? [Enextponnuii pecypc] // Mirakl. — 2021.

— Pexxum IOCTYITY bi (o] pecypcy:

https://www.mirakl.com/why-mirakl/.
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HOHATTA HUD®POBOI'O

MAPKETHHI'Y
Onpra IPO310BA
Anna BEPEI'OBA
noktop ¢inocodii, ct. Buk. FOmist TABPUIL
HarnionanpHuit TeXHIYHUN YHIBEPCUTET YKpaiHu
«KuiBChbKU MOMITEXHIYHUHN THCTUTYT M. Irops
CikopchKOTro»

Email: olenkal104drozd@gmail.com

VY Ham yac TEXHOJIOTIT PO3BUHYJIHCS 10 TOTO, 1110
3BUYHUI BCIM MAapKETHUHI 3HANIIOB HOBY (GopMmy 1
TErep MPUCYTHI B HAIIOMY JKUTTI HaBiTh MiJ dYac
N03BLLIA 200 BiAmounHKy. Hi 171 KOro He € ceKpeToM,
10 Taki OyJIeHHI pedi, SIK peKjiaMa Ha IHTEPaKTUBHUX 1
BYJIMYHMX  CBITJIOAIOMHUX €KpaHaX, TepMiHAJIax
caMOOOCIyroByBaHHs,  peKjamMa B  JIOJAaTKax,

MECEHJKEpax, OHJAWH-irpax 1 Oararo e Ae €
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nuppoBuM MapketuHroM. OnHaK i1 TyT BCe HE Tak
POCTO.

[udppoBuii MapKeTHUHT - 1€ 3arajibHU TEPMiH
U1 MApKETUHTY TOBapiB 1 OCIYT, IKU BUKOPUCTOBYE
1M poB1 KaHATH JJ1s1 3aJTyUEHHS 1 yTPUMaHHS KJT1€HTIB.
[Ipuyomy Oyab-siKi - Bl peKJIaMu Ha OHJIAHH-PAJII0 10
OTOJIOIIEHHS KOHTEKCTHOI pPEKJIaMh B I1HTEpPHETI.
['oBOpsiuM MpOCTHMU CIOBaMU, HUPPOBUIA MAPKETUHT
- e Oynab-sK€ MpPOCYBaHHS, B SIKOMYy Oepe ydacTb
«udpar.

Yacto 1me MOHATTS IUIyTalOTh 3 1HTEpHET-
MapKETUHIOM, MApPKETUHTOM B MEPEX1 IHTEPHET - ajie
y HUX € ICTOTHA BiAMIHHICTH. BipHime, 1mudpoBuit
MapKEeTUHI BKJIIOYa€ B ce0e 1 IHTepHET-MapKETHHT
TEX, aJle IHTEPHETOM He oOMexyerhcs. JlaBaiiTe
HOPIBHSIEMO: iHTepHeT-MapkeTuHr e SEO-
MpPOCYBaHHS CalTy, KOHTEKCT, BEOIHApH 1 T. 4. — yci
KaHalu, SIKI JOCTYNHI KOPHUCTYyBaueBl TUIbKH B

iHTepHEeTl. A 1UdPOBUI MapKETUHI 1€ BCE BUIIE
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nepeniyeHe IUII0C pekjiaMa 1 MpocyBaHHS Ha OyJib-
SKUX IUGPPOBUX HOCIAX 1032 Mepexero. To0To, BiH Mae
Ha yBasi IUPPOBY KOMYHIKaIll0, sIKa BiIOYBaeThCA 1
OHJIAMH, 1 odraiiH.

Hy 1, 3posymino, g0 nudpoBoi pekjiaMu HE
BIIHOCUTHCS TIPOCYBAaHHS 3a JIONIOMOTOIO TaKHX
TPaJMIIIHUX KaHAIIB SK OTOJOIIEHHS B Tra3erax,
bnaepa, pexinama Ha Th, 61m6opau. Xoya, SKIIO HA
61160pa1 Oyne Bkazano QR-ko, 32 10MOMOTOIO SIKOTO
MOXXHa TEpEeHTH Ha CalT - TO L€ BXKe HUPPOBUIL
MapkeTuHr. CJIOBOM, CyTh 1HTEPHET-MApKETHHTY - Y
BUKOPHUCTaHHI IU(PPOBUX KaHATIB.

OTxe, MOKHA CKa3aTH, 110 IUPPOBUI MAPKETUHT
Ty’Ke T00pe CIpaBiIsEThCS 31 CBOIM 3aBIaHHIM, a JIJIs
TOTO, 100 IIe MIATBEPAUTH, Tpebda MI3HATHCS, SKHM
IIPOIICHT MapKETHUHTY € ITU(DPOBUM.

3rifHO0 3 OCTAHHIMH CTATUCTUYHAMH JTaHUMU
mudpoBoro mapketunry, B 2021 pori BuTpath Ha

OHJIAMH-MapKeTHUHT ckiaanu  46% Bix 3arajibHUX
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cBiTOBUX BHTpaT Ha peknamy (WebStrategies Inc,
2021). Touna mnpomopiis s KOXHOI KOMIIaHIi,
MPUPOJIHO, Oyie BapilOBATUCS B 3aJIC)KHOCTI BiJ] TAKHX
dakTOpiB, SK CEKTOp, CTpaTeris pO3IIUPEHHS,
I[IJTLOBUM PUHOK 1 TaK Jai.

Hanpuknan, odikyeTbcs, 1O  TpaauIliiHI
HiIPUEMCTBA, OCOOJIUBO Ti, fAKI OpIEHTOBaHI Ha
cTapIle MOKOIIHHS, SKE 3 MEHIIIOK HMOBIPHICTIO Oyie
MpaloBaTi B MEPEkKi, MATUMYTh OLIBIN 30ajlaHCOBaH1
1HBECTHUIIIT SIK B OHJIAMH, TaK 1 B 0(pJIallH-MapKETHHT.

3 iHmoro OOKy, HIANPUEMCTBA EJIIEKTPOHHOI
koMepilii B [HTepHeTi OynyTh B Habararo OUIbIIOMY
CTYTICHI MOKJIAaTUCS Ha ITU(POBUN MAPKETHUHT.

[IpoTe, oHnallH-MapKETUHT CTa€ BCE OUIBII
NOMYJISIPHUM,  HIK  TPAAULIMHUN  MapKETHHT.
dakTUYHO, OUIKY€EThCS, 1m0 B 2022 polll BUJIATKU HA
OHJIaltH-peKJIaMy 301IbIIATHCSA OUIBII HIXK YABIYI.

Posrasemo CTaTUCTUKY 1upoBoOro

MAapKCTHUHIY:
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57%  wnHaceneHHs 3emill  CIUIKYETbCS B
COIlIaJIbHUX Mepekax OuIblie, HiXK 3 JIOIbMHU
odaiiu;

93% MapKeToJIoTiB BUKOPUCTOBYIOTh SMM;

1 3 5 XBWIMH, NPOBEJEHUX OHJANH ycima
KOPUCTYBa4yaMH CBITY, TOBOJUTHCS Ha COIIAIbH1
MEpexi;

40% KOpUCTYBauiB YATAIOTH COIIAJIKK MPSIMO 3
JKKa, TIEPIIl HI’)K BMUBAIOTHCSA 200 OSTarOThCS;
76% BnacHUKIB 0i3HECY BHUKOPHUCTOBYIOTh
COLIlAJIbHI MEpEXi B MAPKETHUHTOBHUX LILJIAX;
Kommanii, mo wmarote 1000 1 Ouibine
«MOCHiAOBHUKIBY B Twiter, oTpuMyroTh B 6
pa3iB OutbLIe Tpadiky;

52% kommnanii, 110 BUKOpUCTOBYIOTh Facebook
st SMM-MapKeTUHry, 3aJIy4iiid KJIEHTIB 3
«CorianbHOI Mepexi HoMmep 1»;

7 3 10 O13HECMEHIB HEOOOLIHIOIOTH 3HAYUMICTD

SMM s ixHboro Oi3Hecy. A MK THM,
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HampuKkiaag, peknama kommadii  Ford B

coumMepexkax Oyna B 200% edekTuBHIlIE HIK

pekiiaMa,  po3MillleHa Ha  HAWJAOPOXKYIN

MalJJaHYUKY CBITY - B nepepBax

amepukancbkoro yemmnionary Cynep Ky0ok;

e 76% BeO-MapKeTOJIOTIB, B3aEMOJIIOYUX 3
[IJIbOBOIO  ayJAUTOPIEI0  YEepe3  COILIMEPEKI,
BBAXKAIOTh, 10 «BOHHU 3HAIOTh, IO XOUYTh iX
CIO’KMBav1», OJIHAK, TUTbKU 34% MapKeToJIOoriB
0e31mocepe/IHbO 3aUTYBAIM CBOIX KIIIEHTIB MPO
iXHI1 IHTEpECH.

3 pgaHoi poOOTH HaM CTajo BIOMO IO CaM
uppOBUN MapKETUHT JyK€ PI3HOCTOPOHHIN. Mu
BUOpalid KJIIOUOBI JlaHI Ta BU3HAYWIM YUM KeE
u(ppPOBUN MapKETUHT BIJIPI3HIETHCS B IHTEPHET
MapKeTUHTy. PO3INIIHyIM CTaTHUCTHKY 4YOMYy K
mudpoBUN  MapKETUHI Kpalle 3a 1HIIl  BUAM
MapkeTuHry. [IpoanamizyBaBumii poOOTy MOXKHA

3pOOUTH BUCHOBOK — 3 YOT'O IIOYATH MPOCYBAHHS BaIlIO1
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013HeC-171€1 1 sIK 30UTBIIMTH TOXOU BXKE B 3J[IHCHEHOMY
Oi3Hecl.
Cunucok Jiteparypu:
1. Olga Feoktistova Digital-mapkeTrHT — 4TO 3TO?
[Enextponnuii pecypc]. — 209. — Pexxum nmoctymy
o0 pecypey: https://blog.ringostat.com/ru/digital-

marketing-chto-eto/.

2. AntoH Ilyradenko A. DaxkTbl W CTaTUCTHKA:
uuppoBoit mapketunr B 2021 [EnekTpoHHui
pecypc] / Anuton Anton Ilyrauenko. — 2021. —
Pexum JOCTYITY 110 pecypcy:
https://blog.greensmm.ru/?p=5418.

3. Xomrer wuntepecHo: 10 ¢akroB 06 SMM
[EnextponHnii pecypc] — Pexum goctymy no

pecypcy: https://theoryandpractice.ru/posts/18896-

kheshteg-interesno-10-faktov-ob-smm.



https://blog.ringostat.com/ru/digital-marketing-chto-eto/
https://blog.ringostat.com/ru/digital-marketing-chto-eto/
https://blog.greensmm.ru/?p=5418
https://theoryandpractice.ru/posts/18896-kheshteg-interesno-10-faktov-ob-smm
https://theoryandpractice.ru/posts/18896-kheshteg-interesno-10-faktov-ob-smm
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MAPKETUHI'OBI IHCTPYMEHTH
OHJIAMH TA O®®JIANH 3B’SI3KY

KOMITAHII TA CHOKHUBAYA
Hapia KISAIKO
nokTop (iocodii, crapumuit Bukiagay FOmis
'TABPUII
HarnionanpHuit TeXHIYHUNA YHIBEPCUTET Y KpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. [rops

CikopchKOro»

OcnoBHa wmera sk online, Tak 1 offline
KOMYyHIKaIlii -  3poOMTHM Bamly TMPOAYKIIIO Ta
KOMIIaHIF0  BIZIOMOIO,  OMNPUIIIOJTHATHA  TIO3UIIIIO
KoMmmauii. [HIIMMHM clioBamu, 1Ie T€, 1O J03BOJISIE
KOMIIaHIi MOIMUPIOBATH IMIDK, SKUH BOHA XOYe MaTH,
cepell CBOiX KIIIEHTIB, KOHKYPEHTIB Ta MapTHEPiB. AJe
YU € 111 JBa METOJY OJIHAKOBO €(PEKTUBHUMMU?

Offline mapkeTHHT
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[ls  mapkeTMHroBa  CTpaTerii  IOBHICTIO
pO3KpUBaeThcsl mo3a [HTepHETOM, 1€ MOke OyTu
OPSIMUI MapKETHHT (KOMIIaH1s KOMYHIKY€E 3 KIIEHTOM
NUISIXOM email/sms-JIMCTyBaHHS TOIINO), BYJIUYHHM
MapKETUHT (€ JOCUTh MOTY>KHUM 1HCTPYMEHTOM IS
CTBOPEHHS IMIJKy KOMIIaHii Ta JJig TOro, a0u KJIIEHT
nam’ataB npo Hei. Lleit meron mobpe miaXoauTh IS
3amycKy TOBapy abo OpeHay, 0COOJIMBO SIKIIO I1JIbOBA
ayAUTOpisl ~ pO3TallloBaHa Yy  BEJIMKUX  MICTax.
[Ipuknagom Moke OyTH TOIIUPEHHS JIMCTIBOK,
MJaakaTiB, Oporyp, OyKJEeTiB, KaTaJoriB MHPOIYKINi
TOIII0), PO3TOBCIO/KEHHS PEKJIaMU Y Ta3eTax, Ha paJiio
TOILIO.

Online mapkeTHHT

Online MapKeTHHTOM BBa)KalOThCA Oyab-sKi i,
3niiicHeH1 B [ntepueri. Leii criociO 103BOJIsIE KOMITaHIT
3pO3yMITH MOBEAIHKY CIOKKMBaya B IEBHUI MOMEHT, a
TaKOXX MEePCOHANI3yBaTH Baile cHiikyBaHHs. [lix dac

HOro BUKOPUCTAHHS MPIOPUTETOM € HE MPOJAK BALLIUX
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MPOAYKTIB, @ CKOPIIIE 3B’ 530K 13 BAIIOIO ayTUTOPIETO.
Jlo OCHOBHHMX IHCTPYMEHTIB online MapKEeTHHTY
BIIHOCATH: ONTUMI3AII0O CAWTy JUISI TIONTYKOBUX
cucteM (SEO), mnomykoBuéi mapketur (SEM),
KJIIEHTO-OPIEHTOBAHY CTpaTeriio PO3BUTKY
mignpuemctBa B IHTepneri (Customer Relationship
Management), KOHTEKCTHY peKJiaMy, COIlaJbHUN
Meniamapketuar  (SMM),  BIpyCHHUH  MapKETHHT,
CTBOpeHHs 1MIIKy KommaHii B IaTepnetri (PR),
NapTHEPCHKUN MapKETUHT, pETapreTHHT.
Haiinommpenimumm MIPUKJIaJTaMH online
MapKETUHTY €: CTBOPEHHS IMyOIiKalliil B COIlladbHUX
Mepexax ( MOJKHA po3MoBigaTH 1H(OpPMAIIiIO PO HOBI
TOBapW, a TaKOX Ji3HABATHCS AYMKY MOKYIIIB Yy
peXKUMI pealbHOTO Yacy), peKjiaMa Balioro Topapy Ha
MOMYJISIPHUX Web-calfTaX, CTBOPEHHS TMO3UTHBHOTO
oOpasy  KOMMaHii  NUISIXOM  3BEPHEHHS [0

IITUPOKOBIIOMUX 1H(MITIOSHCEPIB TOIIO.
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3BiCHO, KO’)KHAa KOMITaHIsl caMa BHUPIIIYE, KOO 3
JIBOX CTpaTerid KOPUCTYBATUCS B OUIBIIIHN Mipi, aje, K
MOKa3ye MpaKkTHUKa Ta JOCITIIKEHHs: online MapKeTUHT
yce X € OUIbII BIAJMM BapiaHTOM. 3apa3 Maike He
3AIIMIIUIOCS JTIOEH, SIK1 YUTAIOTh T'a3€TH YU CIIyXal0Th
pazaio, MpoTe Mai’Ke BCl KOPUCTYIOTHCS COLIaTbHUMU
mepexxamu (3rigHo gociimpkeHdsm Digital 2020 poxy
[aTepueT CTaB HEB11'€MHOIO YaCTUHOIO
MOBCSKAECHHOTO KUTTA Jtonel. CTaHOM Ha MOYATOK
2020 poky IHTepHeTOM KOpUCTYIOThCA TMOHan 4,5
MUIbApAA JIIOAEH, a KUIbKICTh  KOPHUCTYBadiB
COIIAIbHUX MEpEeX IMepeBUllluiIa TOo3HAYKy B 3,8
Minbspaa. Maiike 60 BiJICOTKIB HaCceJIEHHS CBITY BXKe
MI1JIKJTF0YEHO J10 [HTepHeTY), BIAMOBIIHO, BUPOT1IHICTh
TOTO, WI0 TPO Bally KOMIAHIIO i3HAIOTHCS
30UIBIIYETHCSI caMe€ MPU YMOBI 3aCTOCYBaHHS JaHOT

CTpartertii.
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Buxopucrana Jiteparypa:
Online vs Offline. Yto BeIOpaTh? CpaBHUTEIbHBIN
aHalu3 PpEKJIaMHBIX KaHaloB [EnexTpoHHuUi
pecypc] — Pexum pmoctymy J0 pecypcy:
https://ziex.by/blog/online-vs-offline-chto-vybrat-

sravnitelnyj-analiz-reklamnyh-kanalov

Oco0aMBOCTI Ta Cy4acH1 TEHJAEHIII 3aCTOCYBaHHS
cuctemu digital-MapkeTUHry Ha MIINIPUEMCTBI
[EnextponHunii pecypc] — Pexum goctymy Ao
pecypey-
http://www.economy.nayka.com.ua/pdf/12_2020/9
5.pdf



https://ziex.by/blog/online-vs-offline-chto-vybrat-sravnitelnyj-analiz-reklamnyh-kanalov
https://ziex.by/blog/online-vs-offline-chto-vybrat-sravnitelnyj-analiz-reklamnyh-kanalov
http://www.economy.nayka.com.ua/pdf/12_2020/95.pdf
http://www.economy.nayka.com.ua/pdf/12_2020/95.pdf
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TPEHIMU 2021 DIGITAL MAPKETHUHI'Y

Terana Kydyepenko
nokTop (inocodii, crapimuit Bukianay FOmis [MaBpuin
HarmionaneHuil TeXHIYHMIA YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. [rops
CikopchKOTro»

Y Ham yac OCHOBHHUM 3acO0OM pEKJIaMH Ta
B3a€MO/IIi 3 KJIEHTOM CTalOTh COIlalbHI MEpexi Ta
1HII UG poB1 IATPOPMHU, K1 3a0€3MeUyI0Th HIBUKE
MOIIMPEHHA HOBUH Ta 1H(popmanii. DopmyBaHHS
CTparerii TMpOCyBaHHS KOMIAaHIiI Ta ToOBapy 3a
JOTIOMOT OO0 ITU(POBUX KAHATIB — OCHOBHE 3aBJIaHHS
u(pPOBOr0 MAPKETHHTY, SKUH Tependadae aKkTUBHE
IPOCYBaHHS KOMIIaHIi B COIIIaJIbHUX MeEpexkKax,
BUKOPUCTAaHHA  "BipycHOro" Ta  CHELIaJbHOTO

KOHTEHTY JJIs 3aJIy4eHHs yBard MUIbHOHIB monen [1].

Haii0Oinpn TeHaeHmnii B comiaibaux Meaia B 2021

potti chopmoBani mig BriuBoM nanaemii COVID-19.
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Yepes Hel M101 OYaiy e O1Iblle MPOBOIUTH Yacy B
[HTEpHETI, 1110 1aJI0 PO3BUTOK chepl OHIANH MPOJaXK.
3BHUaiiHi IaTepueT MarasuHu rnoyanu
pO3LIMPIOBATUCH Ta  TOBHICTIO a00  YacTKOBO
NEPETBOPIOBATUCh B MApKETIUICHUCH, SIK 1€ 3pOOMIH
Rozetka, Prom, Bigl Ta inu1i nigepu puHky B YKpaiHi.
Boxe mo 2022 poky ouikyeTbes, 1110 67% ycix oHIaiH
MOKYIIOK Yy CBITI OyJe 3I1HMCHIOBaTHCS CaMe 4Yepe3

MAapKETIJIENCH.

3’sBracs HEOOX1IHICTD B HIBUJKOMY
«3aKyCOYHOMY» KOHTEHTI. 31 3pOCTaHHS MOMYJISIPHOCTI
TikTok Ta Instagram Reels, kontentry Stories 3
Facebook, Instagram Ta Snapchat, 3anuimiaerscs Bce
MEHIIIE 1 MEHIIEe Yacy Ha Te, 100 3aliKaBUTH
CHOKMBaya, SKAWA Oe3MepepBHO TOPTAE CTPIUKY.
[Ipuknagom € TBiT KoJyekmii McBride Sisters
Collection (puc.l), akuii mokasye, siki popmMu Kenuxa
CII BUKOPUCTOBYBATH Il PI3HUX BHUIIB BHUHA.

300paxeHHs] JIETKO 3aCBOIOETHCA, TOMY CIOXKHBadi
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MOKYTh IIBHJIKO OTpUMATH iH(OpMaIiro 3 myOiKaii,

HE BUTPAYarO4M 3aHaJITO OaraTo yacy Ha ii meperis.

McBride Sisters Collection & @McBrideSisters - Apr 24
Wine glass tips ¥

The shape of the glass can enhance a #wine's aroma by concentrating
the varietal notes right into your nose.

Let's break it down: bit.ly/3nbXeYE

]

..v"
ey

Puc.1 Tait koxekmii McBride Sisters Collection

Bineo KOHTEHT MPOMOBKYE 3aiMaTH LIEHTPAJIbHE
Miciie B 1udpoBomMy mMapkeTUHTY. OCKITBKM OCHOBHI
wiatrgopmu, Taki sk Facebook, Instagram, TikTok,
Twitter Ta LinkedIn, Bce Ouiblie po3MIMPIOIOTH CBOI
MOKJIUBOCT1  BIZICO3MOMKH, MapKETOJOTH MOXKYTh
OUIKyBaTH, 110 BEJHMKE  CIOXXWBAHHA  BIJEO

IPOJOBKHUTHCS Ta 3pOCTATUME B HAMOIMXK41 PpOKH [2].
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Bce Oinmpie  BenWKWMX — KOMMAHIA — TIOYaau
BUKOPUCTOBYBATH TaK 3BaH1 «MEMU» Ta PO3BAKAIbHUIMA
KOHTEHT. JIf0I1 3My4MIIHCSI BT TOBCSAKICHHOTO KHUTTS,
CTaHy TMOCTIHHOTO HAIPY>KEHHS Ta TPUBOTH, TOMY
nepegaya iHdopmalii 'y JgaHUM  crocid  cTae
aktyanbHow. Ille omHum TpeHaOM B HUPPOBOMY
MapKEeTUHTy  CTajla  IHTEPaKTUBHICTD, TOOTO
reiimi(ikanis, ONMUTYBaHHS, TOJOCYBaHHs, Tollo. B
TaKui crocid He TITBKU MOXHA 301UTBIIIUTH ayAUTOPIIO,
a ¥ MBUIIUTH 3aTy4eHIiCTb. KOHTEHT, 13 SIKUM MOKHA
MMPOKOMYHIKYBAaTH, Ma€ O1JIbIIIE IIAHCIB 3ATUIITUTUCH Y
KUTTI crnokuBada. bpenau modanu Bce Oinbliie
MIKIIyBaTUCA ~ Tpo  JIoAed 3 OOMEKEHUMH
MOXJIUBOCTSMHM 1 KOMYHIKYIOTBCA MpPO L€ B CBOIX
coIMepexax, 1o IiIBUIIYE PiBEHb JOBIpU 10 OpeHTy.
Hanpuxknan KOMITaHisl Oriflame  Bumyctuna
IHKJIFO3UBHUM POJIUK TIPO TE, SK KOPUCTYIOTHCS

KOCMETHKOIO JIFOJH 3 IpoliieMamMu 3 30poM [3].
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Omxe, Tpenau, siki Oymu copmoBani B 2020-
2021 pokax B 1udpoBOMYy MapKETUHTY, HACTYITHI
JEKUTbKa POKIB OyAyTh 3aJIUINATUCS aKTyaJIbHUMHU.
[Ipore cmig mam’aTaTtd, 00 HEAOCTATHBRO MPOCTO
CIiyBaTH TpeaaM, MOTPIOHO CTBOPUTHU 1JI€I0, K BH

MOKETE IX 3aCTOCYBaTH AJII CBO€I KOMITAHI].
Cnucoxk Jgireparypu:

1. Aok . B. HudpoBuii MapkeTHHr: MaiilOyTHE
MapKETUHTOBUX KOMYHIKaIlIA B OPEHIUHTY.
[aBectuii: npakTuka ta gocsia. 2015. Ne 7. C. 70—
74.

2. 9 Social Media Trends Marketers Should Watch in
2021[EnextponHnuii pecypc]. — Pexxum nocryny:

https://blog.hubspot.com/marketing/social-media-
predictions-2017



https://blog.hubspot.com/marketing/social-media-predictions-2017
https://blog.hubspot.com/marketing/social-media-predictions-2017
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3. Digital-tpenapt 2021: maTepianu oHIaiH-BeOiHAPY
09 mrot. 2021/areHTCTBO IHTEPHET-MAPKETHUHTY

Marketorium.

MAPKETHHI' Y COUHIAJIBHUX
MEPEXAX K IHCTPYMEHT

IHPOCYBAHHA IMTPOAYKTY HA PUHOK

Hap’s MATIALI
doxkmop ¢hinocoghii, cmapwui suxiaoay HOmis
"TABPUIII
HanionansHuil TEXHIYHUNA YHIBEPCUTET Y KpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. Irops
CikopChKOro»
daria.matiiash@gmail.com

HacraB Takuii wyac, KOJM COLIaJIbHI Mepexi
BUKOPHUCTOBYE Maibke KoxkHa jroauHa. L1 mmarhopmu
BIJIKpUBAIOTh HEOOMEKEHI MOKIIMBOCTI JIJISl PO3BUTKY
0i3Hecy, MpOAAXy TOBApIB 1 MOCIYr HA PUHKY Ta

CHIJIKYBaHHS 3 MOTCHIIMHUMHY KITIEHTaMHU.


mailto:daria.matiiash@gmail.com
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MapkeTHHT y collialbHUX Mepekax, BiH ke SMM
MapkeTuHr abo mpocro SMM, € popMoro 1HTEpHET-
MapKeTHHTYy, sIKa TIOJsra€ B  CTBOPEHHI 1
PO3MOBCIOJIKEHHI KOHTEHTY B COILIAJIBHUX Mepekax
JUISL  JIOCATHEHHS Oi3Hec Iijied B MapKeTUHTY 1
Openaunry [1].

Yac icayBanHs SMM He TOBruid. Horo mosiBa Ha
CBIT 3’sIBWJIacA MI3HIIIE 32 pO3KpYTKy cailTiB (SEO) y
IIOIIYKOBUX cucTeMax. IHctpymeHT SMM  cras
e(EeKTUBHUM JIHIIIE JJII IPOCYBAHHS MPOAYKTIB MICIs
CTBOPEHHS CoIliabHUX Mepex (Hampukiag, Facebook
a6o Twitter) [2].

YoMy corriaabHl MEpexki BaXKIIUBI JUISI PO3BUTKY
013Hecy? SMM MapKeTUHT — 1€ HaWO1IbII TPOCTHI
Croci®O OXOMUTH BEIMYE3HY ayAUTOPIt0, MPUOIU3HO B
4 MUIbSIpAM JIOJEH MO BCbOMY CBITYy. IlepeBaramm
TAKOX € MIBUIKE 1 MPOCTE MPOCYBAHHS KOHTEHTY,
OCKITBKM  MOXXHa  BHUKOPHUCTOBYBAaTH  JEKUIbKa

maTtdopM Bipasy Ta 3alydaTd IIJILOBY ayJIUTOPIIO;



XV MixKHapoaHa HayKo

paKTMYHa KoHdepeHuia «B2B MARKETING»
LOREAL @ v

lifecell onmuxa felmann

OpeHa crae OuUIbII  BMi3HABAaHUM: OTPUMABIIH
[MO3UTUBHUUI JIOCBII, CIIOKHABaul OyyTh
PEKOMEHIyBaTH IIeld TOBap 1HIIMM; MOXJIUBICTh
JTOCIIDKYBaTH 1HAYCTpPii, PUHKY Ta KOHKYPEHTIB,
TOOTO, BIJCTEXKYBAaTH TPEHAW, HOB1 17€i, OCTaHHI
HOBUHM TOIIO. Cepel HEOJIKIB MOXHA BHIUIMTH
BHCOKY KOHKYPEHTHICTb Ha PHUHKY; HENPaBHJIbHUMA
MIOX11 MOXXE CHPUYMHHUTH HEraThB y CIIOXKWBaya;
SMM MapkeTHHI HE MIIXOAUTh BCIM KOMIIaHIsIM 1
BUJIaM TTOCJIYT.

€ nexinapKka HalOUIbII MOIUPEHUX MIATHOPM IS
MapKEeTUHTY B COIllaJIbHUX MEpeXax, HalpuKIa,
Facebook, Instagram, YouTube, TikTok, Twitter
Tomio [3].

[Ilo mnoTpibHO miis edEeKTUBHOTO I1HTEPHET-
MapKeTUHTy B couiadbHux Mepexax? llepmie, 1o
MoTpiOHO 3poOWUTH HA TOYATKOBOMY eTari, Iie
MPOBECTH JIOCHIKCHHS IUIBOBOI ayAWTOpPii, TOOTO

BU3HAUYUTHU TUIl KOHTEHTY, SIKMi Oyjae mpuBaOIMBUM
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JUTsl TIOTEHIIMHUX KIi€HTIB. HacTymHuM KpokoMm €
BHUBUCHHSI KOHKYPEHTIB, iXHI METOAM MPOCYBaHHS.
Takoxx HEOOXITHO CTBOPUTH TEBHUN KOHTEHT-TIAH
JUISL BEICHHS COLlaJbHUX Mepex. Bu moBuHHI
peryJisipHoO MyOiKyBaTH JIMCHO ILIHHY iH(}OpMaIIiio,
dka OyJe 1lKaBa 1 KOpPUCHA BallUM KIIIEHTaM.
BaxnuBuM ~ MOMEHTOM €  BIJCHIJIKOBYBaHHS
e(eKTUBHOCTI coliasibHuX rmnaTdopm. Tak Bu 3MoxeTe
MIPOBOJIUTU  PETYJSIPHUM MOHITOPHHI 1 IIBHUJKO
PO3YMITH, IIIO TIPAIlIOE, a 110 Hi, BU3HAYaTH TCHJICHIIII,
TPEHU 1 MOXKIUBOCTI JIsl 3pocTaHHs [1].

Po6oTa 13 comanpsHUMU MepexaMu — Ha Iel Jac
e(eKTUBHUHN CIIOCIO TPOCYBAaHHS TOBAPY, MOCIYTH a00
iHpopmanii. ['onoBHUM 3aBAaHHSAM (axiBUs B LI
cdepi BBAXKAETHCS B3aEMO/IIS 3 Ay IUTOPier0. BaxkanBo
OyTH BIIKPUTUM Ta YECHUM. TO1 TOTEHIIIMHI KJIIEHTH

OyIyTb JOBIPSATH 1 KYITyBaTH.
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Cnmcok Jiteparypu:

1. SMM-mapketunr: Kak nenatb MapKeTHHT B
colMalIbHbIX ceTax [EnextponHmii pecypc| —
Pexxum JOCTYITY hi (o pecypcy:
https://lafounder.com/article/social-media-

marketing.

2. MapkeTunr y COIllaTbHUX Mepexax

[EnextponHnii pecypc] — Pexum nmoctymy 1o
pecypey.
https://uk.wikipedia.org/wiki/%D0%9C%D0%
B0%D1%80%D0%BA%D0%B5%D1%82%D
0%B8%D0%BD%D0%B3 %D1%83 %D1%8
1%D0%BE%D1%86%D1%96%D0%B0%D0
%BB%D1%38C%D0%BD%D0%B8%D1%85
%D0%BC%D0%B5%D1%80%D0%B5%D0%
B6%D0%B0%D1%85 .

3. Commepexi-2021: TikTok crapmae, Facebook
— MEePEBAYKHO KIHOYHM, a CTPIYKY MU TOPTAEMO

400 minwioHiB pokiB [Enextponnuii pecypc] —


https://lafounder.com/article/social-media-marketing
https://lafounder.com/article/social-media-marketing
https://uk.wikipedia.org/wiki/%D0%9C%D0%B0%D1%80%D0%BA%D0%B5%D1%82%D0%B8%D0%BD%D0%B3_%D1%83_%D1%81%D0%BE%D1%86%D1%96%D0%B0%D0%BB%D1%8C%D0%BD%D0%B8%D1%85_%D0%BC%D0%B5%D1%80%D0%B5%D0%B6%D0%B0%D1%85
https://uk.wikipedia.org/wiki/%D0%9C%D0%B0%D1%80%D0%BA%D0%B5%D1%82%D0%B8%D0%BD%D0%B3_%D1%83_%D1%81%D0%BE%D1%86%D1%96%D0%B0%D0%BB%D1%8C%D0%BD%D0%B8%D1%85_%D0%BC%D0%B5%D1%80%D0%B5%D0%B6%D0%B0%D1%85
https://uk.wikipedia.org/wiki/%D0%9C%D0%B0%D1%80%D0%BA%D0%B5%D1%82%D0%B8%D0%BD%D0%B3_%D1%83_%D1%81%D0%BE%D1%86%D1%96%D0%B0%D0%BB%D1%8C%D0%BD%D0%B8%D1%85_%D0%BC%D0%B5%D1%80%D0%B5%D0%B6%D0%B0%D1%85
https://uk.wikipedia.org/wiki/%D0%9C%D0%B0%D1%80%D0%BA%D0%B5%D1%82%D0%B8%D0%BD%D0%B3_%D1%83_%D1%81%D0%BE%D1%86%D1%96%D0%B0%D0%BB%D1%8C%D0%BD%D0%B8%D1%85_%D0%BC%D0%B5%D1%80%D0%B5%D0%B6%D0%B0%D1%85
https://uk.wikipedia.org/wiki/%D0%9C%D0%B0%D1%80%D0%BA%D0%B5%D1%82%D0%B8%D0%BD%D0%B3_%D1%83_%D1%81%D0%BE%D1%86%D1%96%D0%B0%D0%BB%D1%8C%D0%BD%D0%B8%D1%85_%D0%BC%D0%B5%D1%80%D0%B5%D0%B6%D0%B0%D1%85
https://uk.wikipedia.org/wiki/%D0%9C%D0%B0%D1%80%D0%BA%D0%B5%D1%82%D0%B8%D0%BD%D0%B3_%D1%83_%D1%81%D0%BE%D1%86%D1%96%D0%B0%D0%BB%D1%8C%D0%BD%D0%B8%D1%85_%D0%BC%D0%B5%D1%80%D0%B5%D0%B6%D0%B0%D1%85
https://uk.wikipedia.org/wiki/%D0%9C%D0%B0%D1%80%D0%BA%D0%B5%D1%82%D0%B8%D0%BD%D0%B3_%D1%83_%D1%81%D0%BE%D1%86%D1%96%D0%B0%D0%BB%D1%8C%D0%BD%D0%B8%D1%85_%D0%BC%D0%B5%D1%80%D0%B5%D0%B6%D0%B0%D1%85
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Pexum JTOCTYITY bi (o) pecypcy:
https://hromadske.ua/posts/socmerezhi-2021-

tiktok-starshaye-facebook-perevazhno-

zhinochij-a-strichku-mi-gortayemo-400-

miljoniv-rokiv .



https://hromadske.ua/posts/socmerezhi-2021-tiktok-starshaye-facebook-perevazhno-zhinochij-a-strichku-mi-gortayemo-400-miljoniv-rokiv
https://hromadske.ua/posts/socmerezhi-2021-tiktok-starshaye-facebook-perevazhno-zhinochij-a-strichku-mi-gortayemo-400-miljoniv-rokiv
https://hromadske.ua/posts/socmerezhi-2021-tiktok-starshaye-facebook-perevazhno-zhinochij-a-strichku-mi-gortayemo-400-miljoniv-rokiv
https://hromadske.ua/posts/socmerezhi-2021-tiktok-starshaye-facebook-perevazhno-zhinochij-a-strichku-mi-gortayemo-400-miljoniv-rokiv
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DIGITAL-MAPKETHHT SIK OJIHA 3
HAUBILJIUBOBIIIINX TA
HAUE®EKTHUBHILINX TAJY3EN

MAPKETHHI'Y
Banepis HIKOJIAMUYK, Anacracis BABIY.
nokTop dumocodii, crapiinii BUKiIagaq
Omist TABPUIIL.
HartionansHuit TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. [rops

CikopChKOro»

VY cyuacHOMy CBITI Bce OUIbIlI€ 1HHOBALIMHUX
TEXHOJIOT1 BIJIMBAIOTh Ha €KOHOMIKY Ta 3MYLIYIOTh
PUHKH IIBHUJKO 3MIHIOBATHICh IIiJT HOBI YMOBH, aJiKe
TpaAuIliiHI METOJU, SKI BUKOPUCTOBYBAIM JIJIS
3aJTy4eHHs KJIIEHTIB Y 301JIbLICHHS MPOJIaXkiB, BXKE HE
Taki eekTuBHI. OCOOIMBO 1€ CTAJIO MOMITHO B MEPI0/T

naHjiemMii, kojiu 6araro odaiiH-013Hecy 3MyIIIeH1 OyIu
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MEPEeUTH B «OHJIAITH» PEKUM, JIe HasgBHI CBOT OpMH Ta
METO/U BeJeHHs O13Hecy Takoro ¢opmary. Te x came
CTOCY€ThCA 1 cdepu MapKETUHTY: TIiJ aKTUBHHUM
BIUTUBOM  LU(PPOBUX  TEXHOJOTIH MapKETHHTOBa
JUSUTBHICTD TIANPUEMCTB 3MYIlIEHa BUKOPUCTOBYBATH
HOBI MIJIXOIU JIJIs PO3BUTKY Ta BUBEJEHHS KOMIaHIN
HAa HOBUU pIBEHb, /K€ OUIBIIICTh JIIOJEH BXKE HE
3arikaBuill OaHepamu Ha crToBmax. Came B Takux
yMOBax HaOyB PO3BUTKY HOBHUW HampsM — HU(PpOBUI
MapKETHHT.

[udpoBuii MapKEeTUHT — 1€ MAPKETHHI, SKUU
[UIIXOM BUKOPUCTaHHA LHUQPPOBUX 1H(POpMAIIHHO-
KOMYHIKAIIIMHUX TEXHOJIOTIN  3MIMCHIOE  aJpecHe
PO3MOBCIOJKEHHSI ~ MApKETUHIOBUX  KOMYHIKAI[IH
[IJTBOBIM ayauTOpii Ta peaizallilo MapKeTUHTOBOI
JTISIBHOCTI Yy BIPTyallbHOMY 1 peallbHOMY
cepenoBuiiax. [1] Woro wacto TUTYTaloTh 13 [HTepHEeT-
MapKeTHUHIOM, SIKHH  BXOOUTh [0  IU(PPOBOTO

MapKeTUHTY. IXHf Ppi3HULS [ONSAra€ B TOMY, IO
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[HTEpHET-MapKETHHT BUKOPHUCTOBYE TUTSL

PO3MOBCIO/KEHHs 1HopMarllli auiie IHTepHer, a B

CBOKO YCpry I[iI[)KI/ITaJ'I-MapKCTI/IHF MOXEC JO0CiATraTu

IIJILOBY ayJIUTOPIIO0 HaBITh y oOdJaiH CepeloBHIII],

TOMY III0 BHKOPHUCTOBY€ HabaraTto OibIle KaHAIIB,

HaINpuKIaI;

[aTepner. Januii KaHall nependoavae
BUKOPUCTAHHA OyJb-SKMX IPHUCTPOIB, SKi
MaroTh BUX1J B IJI00AIbHY MEPEXY: HOYTOYKIB,
rianmeTis, [TK, cmapTdoHiB 1 iH.

Hudpose Tenedbauenns. Haitbinp nomupeHum
dopmarom digital-MapkeTHHTy 1O KaHay
muppoBoro  TenebayeHHsT €  CTBOPEHHS
KOPOTKHMX B1JICOPOJIMKIB, IO TPAHCIIOIOTHCS
1] 9ac peKJIaMHHUX T1ay3.

JlokanbHi Mmepexi (Excrpaner).

MoOinbHI raKETH. Haiinommpenimmm

CIIOCOOOM  TMPOCYBaHHS  4Yepe3  MOOLIbHI
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npuctpoi € poscunka CMC-moBigomiieHb 3
PEKIJIAMHOIO MTPOTO3UILIEIO.

«Po3ymui» ramkeru. Jlo Takux HalexaTh
PI3HOILJIAHOBI smart-nmpucTpoi: rOJIMHHUK, Bary,
¢itHec-Opacnetn Ta iH., Skx1 marots WI-FI-
M1JIKJTIOYEHHS JI0 IHTEPHETY.

[aTepakTuBHl aucruiei. BoHn MoxyTh OyTH
BCTAHOBJICHI B Mara3uHHUX IPUMIPOYHUX, Kade
1 pecropanax, Ha POS-tepMmiHanax, 3apsagHux
amaparax 1 T.1.

Digital-art. Jlanuii kaHan wMae Ha yBasi
BUKOPUCTaHHS OyAb-sIKUX TBOPIB MHCTEIITBA,
AKI MOXHA TPAHCIIOBATH a00 CTBOPIOBATH 3a
JOTIOMOT'OI0 Cy4acHUX UU(PPOBUX TEXHOJOTIH.
[le MmoxxyTh OyTH Tpadika, eIEKTPOHHA My3HKa,
irpu 1 T. [1. OCHOBHUM crOCOOOM MPOCYBaHHS
3a pomomoroto Digital-art € OpenayBaHHs

TBODIB.
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- ComianbHi Mepexi. BoHH BHKOPHUCTOBYIOTHCS
JUTSI 3aITyCKY BIPYCHOI PEKJIaMU, «HE3ATESKHUX)
AYMOK 1 myOumikariiii, 00roBopeHb, CTBOPEHHS 1
BEJICHHS TEMAaTUYHUX TPYIL. [2]

TyT 4iTKO TIPOCTIAKOBYETHCS 3HaYHA TEepeBara
JAHOTO BHUAY MAapKETUHTY HaJ IHIIUMH — MOTO
BCEOXOITHICTh Ta BapiaTUBHICTh. TaKOX MH MOKEMO
BUJIUIMTH TaKl IUTIOCU A1IKUTaT-MapKETUHTY:

-  MoxnuBicTh 30uparu JIeTaai30BaH1
CTaTUCTUYHI JaHl, $KI JaayTh 3MOTYy JUIS
MPOBEICHHS aHami3y eQEeKTUBHOCTI pIZHUX
KaHaJllB TPOCYBaHHA 1 pO3pPOOKH YITKOTO
NOPTPETY CIOkKMBaya (TOYHUI TaPreTHHT);

- TD'Hyukwil miaxig 10 3adydeHHs sK oQuiaiiH
ayJMTOpIi 10 OHJAlH, TaK 1 HABMaKH, a TaAKOX
3MaTHICTh Y peaJbHOMY dYacl 3MIHIOBaTH
CTpATEeTii0 MApKETUHTOBOI KammaHii; [4]

- IlinTpumka 3BOPOTHOTO 3B’S3Ky 1 TOCTIiiHA

B3a€EMO/I1A 31 CIIOKMBAYEM HE3BAKAIOYM HA 4ac
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nobu, Miciie  posTamryBaHHS — (OCOOIMBO
aKTyaJbHO MiJl YaCc KapaHTUHHUX YMOB uepe3
Covid-19) ta moroani ymoBH.

Ha wam mormsin, o0coONMBO — BAXKIUMBUM €
nepcoHaizalisl MapKEeTUHIOBOI CTparterii, ajpke Iie
JoTioMara€e 3allyduTH Olblle KIIEHTIB 32 YMOBH
BIIIIOBITHUX KOMYHIKaIIi, 3aIpOINIOHYBaTH
BUHSTKOBHH JOCBIJI KJI1€HTIB, ITIABUIIMTH JIOSIBbHICTD,
30UTBIIMTH TPOJaXi 1 HaBITh HA ICUXOJOTIYHOMY
PiBHI JIa€ 3MOTY KOKHOMY CIIOKHMBaudy BIIUyTH cebOe
BUHSITKOBOKO 1HAMBIIYAIBHICTIO TPO SIKYy JIHCHO
MIKJIYIOThCS.

Ane y  TemepimHIX ~ yMOBaxX  PO3BUTKY
MapKETUHTOBUN MiAX1J 3aCHOBaHUW Ha MPUUHATTI
pillieHb, IO BUXOMATH TEPEBAXKHO 13 CTATHCTHYHOI
iH(dopmalii, a TOMy He BIJNOBIJAa€E BUMOTaM 4Yacy.
CyyacHl MapKeTOJIOTH TOBHHHI BHKOPHUCTOBYBATU

aHATITUKY B peaJIbHOMY Yaci, 100 BHOCUTH IIBU/IKI Ta
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o0gyMaHi 3MIHM B CBOIO JiSUIBHICTH B Traiy3i
U(GPOBOro MapKeTHHTY. [4]

Takum YMHOM, yCi BHIIE3a3Ha4YeHl OCOOIMBOCTI
CIIYTYIOTh MIJICTAaBOIO JIJIsi MPU3HAYEHHS JI1JKUTAI-
MapKEeTUHTY  OJHUM 3  HaWBIUIMBOBIIIMX  Ta
Halle(DEeKTUBHIIINX Tally3ed MAPKETHHIY Ha PHUHKY.
Oco0MBO SIKIIO COPsIMYBaTH OUIBIIICTh 3YCHJIb HA
po3po0OKy  OoNTHUMaNbHOI  cTparerii  UU@pPOBOi
MAapKETUHIOBO1 KaMIaHii, OIIMPAIOYUCH Ha
CTaTUCTUYHHMM  aHai3 ymojo0aHb  CIOXKMBAuiB,
pO3MOoALI Ta yHI(IKAIII0 OKPEMHUX CEKTOPIB MOKYIILIIB

Oepyd4H 10 yBaru ix nepcoHajgbHy 1H(pOpMAIIifo.

Cnucoxk Jgireparypu:

1. IIM®POBUI MAPKETHHI: CYTHICTb TA
TEHJAEHIII PO3BUTKY  [EnektpoHHuii
pecypc] // Creative Commons Attribution 4.0
International. — 2019. — Pexxum moctymy 10

pecypcCy:
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https://zenodo.org/record/3678906#.YUWcu7g
zZPZ.

2. Digital-mapkerunr [Enextponnuit pecype] //
000 «MI'l». — 2021. — Pexxum gocTymy 10

pecypcy: https://blog.ingate.ru/seo-
wikipedia/digital-marketing/.

3. Feoktistova O. Digital-mapketuar — 4o 3T10?
[Enextponnuit pecypc] / Olga Feoktistova //
bror Ringostat. — 2020. — Pexxum moctymy 110
pecypcy: https://blog.ringostat.com/ru/digital-

marketing-chto-eto/.
4. L[I/ICDPOBI/II71 MAPKETUHI' JdK OCHOBA
CYUACHOI'O BI3HECY. // VYHiBepcurer

MUTHOI cripaBu Ta ¢inaHciB. — 2020. — Ne2. — C.

118-1109.


https://zenodo.org/record/3678906#.YUWcu7gzZPZ
https://zenodo.org/record/3678906#.YUWcu7gzZPZ
https://blog.ingate.ru/seo-wikipedia/digital-marketing/
https://blog.ingate.ru/seo-wikipedia/digital-marketing/
https://blog.ringostat.com/ru/digital-marketing-chto-eto/
https://blog.ringostat.com/ru/digital-marketing-chto-eto/
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AK 3MIHUBCSI IU®POBUM
MAPKETHHI IICJIA HAHJAEMIL. HOBI
CTPATETII PO3BUTKY B CYYACHHUX

PEAJIIAX
Onsra HOBOKIITAHOBA

HoxTtop @inocoddii, crapimii BUKIaga4d
KOnis TABPUI
HartionanpHii TeXHIUHUN YHIBEPCUTET YKpaiHU

«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. Irops

CikopChKOro»
novokshanchikolya@gmail.com

2020 pik 6e3 nepedibleHHsT HEe OYB CXO0XHUI Ha
*KonHui 1HIMH, 1 2021-# BXKe He TMOBEpHE JI0 CTapux
HOpM. YcCi 11 OOCTaBMHU BUKJIUKAIOTH sl MEBHUX

IIATaHb, a CaMe:
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o SIKi BUCHOBKH CiJ 3poOUTH 3 JOCBITY
MaHIeMii MapKeTOoJIoraM 1 K pO3BUBAaTH OpeH I
3apa3 1 Hajami?

elllo mMm wmoxemo 3pobuTH, 1100
JIOTIOMOTTH KOMIIAH1sIM PO3BUBATHUCS IIBHUIIEC?

e S|k 3MIHIOETHCS MAapKETUHT B CBITI MICHS

magnemii Kosig-197?

Camoi3osiALis 3aaja HOBI MAaT€pHU IMOBEIHKU
CIOKMBAYiB, a caMme: IepeBary OHJIAaH-TIOKYIIOK,
CIO’KMBaHHS KOHTEHTY B digital, 3pocTaHHs TeXHIYHOT
rpaMOTHOCTI 1 T.A4. Psij Takux TpeHIiB 30epexeThes 1
micis maHaemii, ToMy ¢GaxiBlsgM 3 MapKETUHTY Tpeda
IIBUJIKO aJanTyBaTUCAd [JI0 CydacCHUX peanid. [
aHaNI3ylOuu CTaH BCIE€I CHUTYyalli, MOXXHa 3pOOHUTH
BHCHOBOK, 1110 IudpoBa TpaHcopmallis cTaHe
BUPIIAIBHUM (PAKTOPOM IIBUAKOTO BITHOBJICHHS 1

PO3BUTKY Oi3HECY.
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[lepm HDK mWepedTu [0 JACTaleld BIUIUBY
KOpOHaBIpycy Ha HU(POBUI MapKETUHT, BAPTO TOUHO
BU3HAUUTH, 110 Take HUGPOBHUI MAPKETHHT Ta SK BIH

BUHMK, 100 Kpallle 3p03yMITH SK BIUIMHYJIA TTaHeMisl.
o > Take UpPOBHU MaApKETHUHT?

[u¢ppoBuil MapKeTUHI MOKHA BHU3HAUUTH SIK
KOMIIOHEHT  MapKeTHHTY, SKH  BHUKOPHUCTOBYE
[HTEpHET 1 eNEeKTPOHHI MPUCTPOI, TaKl SIK MOOLUIbHI
TenedOHH, TUIAHIIETH, KOMITIOTEPH Ta 1HII IOMI0H1
uudpoBl Hocii 1 mIarpopMud S MPOCYBAHHS

MIPOJYKTIB 1 MOCYT.

3a nanumu koMmmadii McKinsey, crmokuBadi Bce
qacTile BUOMPAIOTh OHJIAWH-IIOMHT 1 MPOXOASATh
nuisix a0 nokynku B IHrepHeri. Illo0 Burpatu B
HACTyITHOMY HOPMAaJIi30BAaHOMY PEXUMI, KOMITaHisIM
HEOOX1THO BHM3HAYUTH TOTOYHY TOBEIIHKY, SKa
BHU3HAUaTUME JIOCBIJ KJIIE€HTIB y  HaWOMMK4id

nepcnekTuBi. ToJll BOHM MOBUHHI MEPEKOHATHUCS, IO



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

Il MOXJIMBOCTI Y3TO/DKYIOTbCA 3 iXHIMH Oi3HecC -
CTpaTeriiMi Ta MOXKJIUBOCTAIMU. Tpu mpiopuTeTH
BU3HAYATUMYTh B3aEMO/IIIO 3 KIIIEHTAMH B €TIOXY TTICIIs
naHjaemii: 1udpoBa JOCKOHAJICTh, Oe3mnedyHa 1
OC3KOHTAaKTHA B3a€MOJIiSI Ta JWHaMiYHa i1HGOpMaIlis
npo kiieHTiB. KoxkHa opranizaiis Oyjae peain3oByBaTH
Il TPIOPUTETU TO-PI3HOMY, BUXOJIAYHU 31 CBOEI ramysi
Ta BHXIZTHOI TOYKH, a TaKOXX KOHKYPEHTHOTO
cepenoBuila. barato KOMIaHiii BXe JEMOHCTPYIOTb
CBO€ PO3YMIHHS TOTO, IO BAXKJIWBO JJIs KJIIEHTIB, a
TaKOX 1HHOBAI[Il{H1 CIOCOOM BUMPABAATH CBOI CTapl Ta
HOBI1 ouiKyBaHHs. L{i paHHI KPOKHU MIPOMOHYIOTH IIIHHHMA

OPIEHTHP MIOAO TOTO, SIK JiATH Jaaji. [1]

3a CcBO€IO CYTTHO LUM(POBUN MApPKETHHI HAJA€
MapKeTUHIOBl  pIIIEHHS, $KI  BHUKOPUCTOBYIOTh
MepeBard HOBITHIX MEPEKEeBUX 3ac00iB  MacoBOi
iHpopmamii  abo  TEXHOJOTIYHUX  JIOCATHEHBD,
MOB'I3aHUX 3 KOMYHIKallisIMU, JUIS B3aEMOJI 3

KJIIEHTaMH, OCOOJIMBO B BIPTYyaJIbHOMY MPOCTOPI.
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[TinmpuemcTBa, KOMITaHi1 1 oprasizarii
BUKOPHCTOBYIOTh  HUGPOBI  KaHalW, Taki  SK
€JICKTPOHHA TIOIITA, MOIIYKOBI CHCTEMHU (HAMPUKIIA,
Google), comianbHl Mepexi 1 T.J. A TakoX UPPOBI
IPUCTPOI, 10 HAIAIOTh JOCTYM 0 WX KaHAIIB, MI00

3B'S13aTHCS 3 NOTEHIIMHUMHU KJI1EHTAMU.

Komynikaiiss abo B3aemojis, sIKI KOMIIaHIi
MOXXYTh MaTH 3 KJII€HTaMH, 110 BUKOPHUCTOBYIOThH
nM(pOBI TEXHOJOTI], MOXKYTb OyTH IyX€ MHPSIMHUMHU,
mo poOuTh 1UU(PPOBUNA MapKETUHT BIIMIHHUM
MapkeTuHroBuM kKomrioneHToM BTL (below the line).
BiH  mpomoHye  MOXIMBICTH ~ MaTthd  OUIbLI
IiJIeCIpsIMOBaH1 MapKETUHTOBI cTparertii,
MOJICTIITYIOYH TAaKTUKH OHJIAWH-MapKETHUHTY, TaKi SK
MOITYKOBUM MapKETHUHI, TIONIYKOBa OMNTHUMI3allis,
MapKeTUHI B  COIIAIbHUX MeEpekax, KOHTEHT-

mapketunr, PPC (pay-per-click), Too.
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Jlesiki 3 HAMO1IBITUX KOMIIAHIN B CBITI CHOT'OJIHI -
e Ti, SAKI padilme 3po3yMiIId MapKETUHTOBUM
MOTeHITia IUGPOBOI €MOXHU 1 BKJIAJIX 3HAYHI KOIITH B
poOOTY 3 areHTCTBaMH 3 UG POBOTO MAPKETHHTY, 1100
BUKOPHCTOBYBATH €JIEMEHTU ITMPPOBUX TEXHOJOTIH
JUTSI TOCSTHEHHS KOHKPETHUX MAapKETHHTOBUX IIUTEH 1

3aBJ1aHb.

CkazaTu, 110 MOBEAIHKA CIOKHBAYiB, HMOBIPHO,
Ha3aBXIHu 3MIHUJIOCS depe3 maHaeMiro Kosin-19 - ne
nepeOuUTbIeHHs. Y HaHOMMKY1 POKH, KOJIA BIISKEThCS
OUl IUX JUBHUX 4YaciB, JOCTIIHUKA Ta 1CTOPUKH
MapkeTuHry OyayTe 3ragyBatd 2020 pik 5K
NePEeIOMHU MOMEHT B peajizailii MapKeTUHTOBUX 1

O13HeC-POIIECIB.

Xo4a 10 MOYaTKy NMaHAeMii KJIIEHTH SIK 1 paHile
BBAXKAJIM 3a Kpallle KyIyBaTd ToBapu (Pi3UyHO, BiA

ObOT0 AOBECJIOCA BiI[MOBI/ITI/ICSI, KOJIN YypsIu B YCbOMY
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CBITI OyJIM 3MYyIIIEH1 130JIF0BATH 111111 KpaiHH B 6araThox

BUIAJIKAX, 11100 3am00IrTH MOIIMPEHHIO KOPOHABIPYCY.

Jlesiki 3 moB'si3aHuX 3 [HTEpHETOM pe3ynbTaTiB
TIOACH, IO  BaJIUIIMIKCS  BJIOMA, IIIJIKOM
nependavyBaHi: CIJIECK MOITYKOBUX 3anuTiB B Google;
3pOCTaHHS TOMUTY 1 CIIOKMBAHHS OHJIAMH-KOHTEHTY
BCiX (popMmaTiB (Bi€o, ayaio, 300pakeHHsI, TEKCT 1 T.
1.); OUIbII TIMPOKE BUKOPUCTAHHS MOOLIBHUX
MPUCTPOIB 1 JOCTYITHUX HA HUX JOJIATKIB; 1, 3BUYAHHO
&K, HEUMOBIPHUH PICT OHJIAWH-TIOKYTIOK 1 €JIEKTPOHHOT

KOMeEpIIii.

o e o3Hauae g nudpoBoro MapkeTuHry? bepyun
70 yBaru BCi 11 (paKTOpH, MA€ CEHC TIIbKU 3MIHUTH
miaxia OpeHaiB 1 MudpPOBUX areHTCTB 10 IU(POBOTO
MapkeTuHTy. Hampukiana, HEoOXiTHO MiJBUIIUTH HE

TUTBKH SIKICTh 1 KUTBKICTh KOHTEHTY. L{e Takox:

e Tum 1 KOHTEKCT KOHTEHTY, SIKAWA CIIiJ

HaJaBaTU B TaKl HE3BUYAMHI YacH, sSIK IIi;
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e SkuM crmocoOoM TPOCYBAETHCS KOHTEHT
(BuOip mmardopMu MOCTABKH, COIIaTbHI
Mepexi, 0JIOTH, BiJI€O, TOIIIO);

e Sk 3IiHCHIOETHCS BCTAaHOBIEHHS CTaBOK
IS MIOIITYKOBHX 3aIUTIB
(BUKOpPHUCTOBYBaHI1 mwiaThopMu,
PO3CTaHOBKA MPIOPUTETIB, MAPKETHHIOBI
1171 1 3aBJAHHSA);

e 3HaAHHSA NPO HOBI TOIIYKOBI 3alMTH, K1

OyJIM BUKJIMKaH1 KOPOHABIPYCOM.

3MEHIIIEeHHS CTIJIKYBaHHS Ta 0COOMCTOT B3a€MO/I1,
BUKJIMKAHE TaHJEMIEI0 KOPOHABIPYCy, IPHU3BEIO [0
TOTO, IO JIOJW 1 KOMIIaHil 3BEPTAIOTHCS O MOCIYT
Skype, Google Meets, Zoom, Slack 1 Microsoft Teams,

1100 BIATBOPUTH Iei (DI3MIHUMA TOCBiI.

Jlns OpeHpiB, sKi 3a3BUYall MPOBOJATH 3aXOIH,
BeOlHAapH, BUCTaBKH, KOH(epeHLii TOIOo, [UX PillleHb

Moke OyTu HenmoctatHbo. lle Takox Moxke OyTu
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MpoOJEMOI0 ISl BCIX JIFOAEH, sKI 3HAXOOUTHCA B
KOHKPETHIH cuTyaii, KOJu 3B'I3aTUCS 3 JIIOJAMHOIO HE
TaK MPOCTO, SIK B3ATH HU(POBUIl MPUCTPIH 1 3aITyCTUTH

Skype.

3BUYaiiHO, Yepe3 MaHJEeMil0 OHJIAH-aKTUBHICTh
pi3KO 3pociia, 0COOJIMBO B MONIIYKOBIH Mepexi. Lle
BIUTMBAE HA TE, IO JIIOOW IIyKAalTh, SK BOHU
BUKOHYIOTb Il OITYKH 1 IKU KOHTEHT BOHU OYIKYIOTb.
[Tix yac rmoGanbHOI MaHAEMIi CTaBCs 3CYyB B TOMY, 11O
TypOye monei. [nctpyment Google Trends mo3Bosie
BUSIBUTH TIIKH 1 CIIQJW MOIIYKOBUX 3aIHUTIB, a TaKOX

3pO3YMITH HOBI MOTPEOU CIIOKUBAYIB.

Sx ue BmauHEe HAa 1TUGPOBUN MAPKETHHI?
Hezanexxno Big metu 1mudpoBoro KOHTEHTa abo oro
oOMiHY mOBiAOMIIEHHs MU (1HOpMALIis, MPOAAXKY,
npocyBanHd, PR 1 T. 1.), KimtouoBi komnonentu SEO
MOBUHHI OyTH BpaxoBaHi B ITUGPOBUX MAPKETUHTOBUX

KaMIaHisIX, K HIKOJM  paHilie: JOCIIIKEHHS
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KIIOYOBUX CIIiB, aHaii3 TMOBEAIHKM KOPHUCTYBadiB,
CTPYKTYpYBaHHSI JaHUX, 3PYYHICTh IS MOOUIBHHX
OPUCTPOiB,  IMIBUAKICTb  BeO-CaliTy, CTBOPEHHS

KOHTCHTY, IO 3a10BOJIbHAEC HOTp€6I/I KOpPpHUCTYyBauda.

Y mepion 3 2009 mo 2019 pik oHIalH-
00CITyroByBaHHS KJIIEHTIB 1 KOMYHIKaTUBHI PIIICHHS,
TaKl K 4aT-00TH, MEPCOHANbHI MOKYMI( 31 IITYYHUM
1HTEJIEKTOM, MOIIYKOBI MPHUCTPOi, OyJIU MOMEpPETHHO
MIPE/ICTABIICH] HA BeO-caiTax, B J0JaTKaxX 1 HU(PpoBUX
IPUCTPOSX KOMEPIIIHHUX MIAITPUEMCTB. MeTa 1boro -
MOIMIIUTH ITU(PPOBY B3aEMOJIIO 3 KIIEHTAMH, TUM
caMUM 30UTBLIYIOYM INAHCU YTPUMAHHS KIIEHTIB 1
3aXUCTy OpeHy MPOTATOM YChOTO HUISXY /10 MOKYTIKH.
Ochb KibKa TPUKIAAIB: 4aT-00TH, MO MPOMOHYIOTh
noctyn a0 i"dopmariii, ska Moxe OyTH MNOTpiOHa
MOTEHIIMHUMHU KJIIEHTAMHU Ha €Tarll JOCIIIKEHHS, 110
CHPOLIYIOTh TMpPOLIEC MOUIYKY 1 MOKYNKH TOBapiB,
3aJUIIAI0YM MO3UTUBHUM JOCBI, IO CIOHYKae ix

noBepHyTHcs. KapantuH migBummB notpely 1
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BXJMBICTh LHUX IUPPOBUX pIlIeHb I Oi3HECY.
KpeaTuBHi areHTCTBa UPPOBOTO MAPKETUHTY 3MOTIIH
JIOTIOMOTTH KOMITaHISIM CTBOPHUTH TakKi 1HCTPYMEHTH,
SIK 4aT-O00TH, K1 HE TUIbKH JOIOMAaraloTh OOXOIWUTH
npoOjieMr 3 OOCIyroByBaHHSIM KJI€HTIB, aje 1
JOTIOMaraoTh KOMIIAHISIM CHPABISITUCS 3 POCTOM

aKTUBHOCTI Ha IX BeO-caiiTax 1 B 1OJaTKax.

byne mikaBo mocmocTepiraTé, IO HACTIIKH
maHaeMii  KOpOHaBHpyca  O3HA4aTUMYTh IS
1u(pOBOTr0 MAPKETUHTY B MallOyTHLOMY. 3HaHHS TOTO,
SIK BCE€ 3MIHMJIOCSI BCHOT'O 3a KIJIbKa MICALIIB, O3HA4ac,
[0 Hamaratucd nependadyuTu MaOyTHE 1 poOUTH
3asiBM MPO JOCTOBIPHICTH 1H(OpMAIIii, IIIOHAWMEHIIIE,

Oyne ckiagaHo.

['pyHTyrOUMCh Ha TEBHUX JOCHIKCHHSIX Ta
TEHJCHITISAX, HIKYE MPEACTABICHO 7 MPOTHO3IB II0J10
M(pPOBOTO MAPKETHHTY TICIsS TOTO, SIK MaHAEMIis

KOPOHABIPYCY 3aKIHUUTHCS:
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@ o

PoGoTa Ha gomy sk 1 panime Oyjae mMaTu
BEJIMKE 3HAYEHHS 1 BIUIMHE HA CTBOPEHHS
OIBIIOT  KUIBKOCTI HUGPOBUX  Oi3HEC-
pIIICHb.

Enextponna Komepiisi MOXE  TPOXH
CIOBUIBHUTHUCS, ajie He BHajae J0 Tiel
YaCTKU PUHKY, SIKy BOHA 3aiiMaiia B KiHIII
2019 poky.

[IpoTUBHUKM TEXHOJOT1H, HE IOBEPHYTHCS
70 CBOiX CTapWX 3BHYOK: BOHM HAaBIIAKU
CTaHyTh NMPUXWIHBHUKAMU TEXHOJOTIH.

Ha BipTyanpHy peasibHICTh 4Y€Kae pi3Ke
3pOCTaHHs 1HTEerpailii 3 013HeC-MPOIECaAMH.
VR-mokynku 1 3ycTpiul  CTaHyTh
PEabHICTIO.

BipryansHi BimeokoHpepeHIii 1 coriaibHi
OHJIaWH-YaTH OynyTh 3aIIAIITATUCS
3arpedyBaHaMU, Xoua Takl miatGopmu, sk

Zoom, Google Meets, Skype 1 Microsoft
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Teams, OyayTh MpOIOBKYBAaTH IPOIBITATH,
HaBIThb SAKII0O MU BCI 3HOBY 3MOXKEMO
3yCTpIYaTHCs OYHO.

e BmnpoBamkeHHS  IITYYHOTO  IHTENEKTY
(TmampueMCTBaMu) 1 BU3HAHHS
(kmleHTaMM)  3HAYHO  MPUCKOPHUTHCH,
MOXJIUBO, B TPH pa3W IIBHUAINIC, HIX B
MOTIEPETHE ACCATHIIITTS.

o Kiientu OynyTh O4IKyBaTH, L0 OpeHIU
OyIyThb AaKTUBHIIIE JEMOHCTPYBaTU HE
JIUIIIE CBOIO OOI3HAHICTH MPO HABKOJIMIIIHE
CepeaIOBHIIIE, ajle 1 Te, SIK BOHU BiTHOCSATHCS

710 eKO-(hpEeH I TOBAPUCTB. [2]

106 miaroTyBaTHCs 10 3MiH B Tally3i, KOMIIaHii
MMOBUHHI CTSKUTH 3a 3MIHAMU B TTOBEIHI{I CITO’KHBAYIB,
TOMY III0 BOHU CTaHYTh KJIFOYEM JO BiJHOBJICHHS 1

PO3BUTKY.

Jlnis ycnixy B MailOyTHbOMY OpeH1aM BaKJIUBO:
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O BMITHU MIPAIIOBATH 31 CTATUCTUKOIO
1 pO3yMITH 3MiHM B IOBEHIHII
CITO)KHMBAYIB,;

0 OyTM THYYKHMMH 1 OIEpPaTUBHO
pearyBaTd Ha MIHJIMBI IOTpPeOH
KJI1€HTIB;

O CHupaTucs Ha JIaHi, 11100
MOKa3yBaTH MOTPIOHY CIIOKHUBaYam
1H(popMaIio B MOTPIOHUIT MOMEHT;

O TapaHTyBaTU KOH()1ICHINHICTh
JAHUX, 00 KJIIEHTH MaJu JOBIpY

10 xomrmaii. [3]

MoskHa 3poOWTH BHCHOBOK, II0 MapKETOJOTH
HaMararoTbcsi OyTH B Kypcl THOTpeOd KIIEHTIB 1

IPOIMOHYBATH 1M HAHOIbIII KOPUCHI TOCITYTH.

[udposuit MapKETUHT K KOMIIOHEHT

MapKeTHUHIy HalOyBaB BCE€ OLIBIIOrO 3HAYEHHS B
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JECATUIIITTS, 110 TIepeTyBajo MaHaeMii KOpOHABIPYCY,
sgKa Bpa3wia BeCh CBIT. AJle Temep, KOJHU 3'SIBUBCA
KoBin-19, 13oms1is 1 3MiHM B moBeiHII B [HTepHeTI
03HaYalTh, MO IUOPOBUA MAPKETUHT CTaB OUIBII
BaYKJIMBHUM JIJISl CIIJIKYBaHHS 3 KJIIEHTAMU Ta TIPOAAKY

IM TOBapy Ta IOCIIYT.

Kommanii Ta areHTcTBa HU(pPpOBOrOo MapKETHHTY,
3 SKAMHM MIANPUEMCTBA 1 KOMIIAHII MPaIiOIOTh,
MOBMHHI CTBOPIOBaTH, OyJIyBaTH 1 BIPOBAKYBaTH
cTpaTerii, Kl aAanTyOThCS A0 [UX 3MIH B TTOBEIHIII 1
OUIKYBaHHSX KJIEHTIB, MPUYOMY JESKI 3 IHMX 3MiH,
HMOBIPHO, CTAHYTh MOCTIHHUMU. Y TIEPI0J 3MIH MOXKeE
OyTH HENpOCTO BHKOHYBAaTH IIi 3aBJaHHsS, aje Ti
nopagy Ta TPHUHIMIN, SKi 3a3HAYAIUCS BHIIE,
3MOKYTh YCHIIIHO BITHOBUTH O13HEC 1 PO3BUBATH HOTO

B 2021 pori.
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Crucok niteparypH:

1. Beb6-caiitr  «McKinsey &  Company»
[EnexktpoHHuii pecypc] — Pexum goctymy:

https://www.mckinsey.com/business-

functions/operations/our-insights/elevating-

customer-experience-excellence-in-the-next-

normal

2. Beo6-caiit « SMACK Agency» [Enextponnuii
pecypc] — Pexxum JOCTYILY:
https://smack.agency/blog/marketing/digital-

marketing-and-how-covid-19-has-impacted-
it/

3. Beo6-caiit «Sostav.uay» [Enexktponnuii pecypc]
- Pexxum JIOCTYILY:

https://sostav.ua/publication/5-prognozov-

dlya-tsifrovogo-marketinga-na-period-

vosstanovleniya-ekonomiki-posle-86553.html
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PO3BUTOK HU®POBOI'O

MAPKETHUHI'Y B YMOBAX HAHI[EMIi
K.T.H., goueHT Banepis [IETPUK

HarnionansHuit aepokocMiuHUN yHIBEpCUTET iM. M.E.
KykoBcbkoro «XAlI»

v.petryk@khai.edu

Cepen 6e3miui 3miH, 1m0 Bingoynucs y 2020 porii,
BAPTO BHJUIUTU PICT 3HAYUMOCTI  IU(POBOro
MapKETUHTY. 3pOCTaHHS  CIIOKMBAHHS  OHJIANH-
KOHTCHTYy, ske BUKIMKaHO maHaemietro COVID-19,
3MYCHUJIO Majiuil 1 BEIUKUWA O13HEC MEPEryIsIHyTH CBOT
MapKETUHTOB1 KaHAJIM Ta MOTJIIHYTH B 01K IIU(GPOBOTO
MapKeTHUHTy SK Ha KIIOUOBUH 1HCTPYMEHT st

KOMYHIKaIlii 3 HOBUMU 1 ICHYIOUMMH KJII€EHTaMHU.

3mimeHHs (OKyCy NpHU3BENO 10 30UIBIICHHS
oroketiB y 2021 porri, mo y cBoro uepry nae digital-
MapKeToJsioram OiIbIIe MOXIUBOCTEN MPOSBUTH ceOe.

3a pganuMu AMEpPUKAHCBHKOI acolliaiii MapKeTUHTY


mailto:v.petryk@khai.edu
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BUTpaTH Ha udpoBuii MmapketuHr y 2021 poui 3pocinu
1 cTaHOBJIATH 58% Bi1 MapKETHHTOBUX OFOMKETIB [1]
Ane ToYHa dYacTKa JUIsi KOXHOI KOMITaHii Oyne
BapIIOBATHCS B 3aJICKHOCTI BiJ] TakUX (PakToOpiB, SK
IIIJTbOBUM PUHOK, CTpATeris PO3MIUPEHHS 1 TaK Jai.
Hanpukinaz, nianprueMcTBa, K1 OUIbII OPIEHTOBAHI Ha
cTapiiie MOKOJIIHHS, OyyTh MaTH OLIBII 30aJIaHCOBAHI
1HBECTHIIII SIK B OHJIAMH, Tak 1 B 0JIallH-MapKETUHT. 3
1HIoro OOKy, MIANPUEMCTBA €IEKTPOHHOI KOMEpIIii
OyIyTh OLIBIIOI MIPOIO MOKJIAJAaTUCA Ha HUGPPOBHIA

MAapKETHUHT .

Komynikamiiina rpyna Dentsu mnpeacraBuia
OHOBJICHUH TIPOTHO3 PO3BUTKY PEKJIAMHOTO PUHKY Ha
2021-2022 poxkwu, sIK¥ii 3aCHOBaHWH HA aHAJTi31 JAHUX T10
59 kpaiHaM. 3HWXKEHHS PEKIAMHHMX BHUTpAT, SKE
BUKJITUKAHO TIAHJIEMIE€I0, BUSBUJIOCS MEHII CEPHO3HUM,
HiK nependauvanocs. Tak B 2020 pori rioOanbHMIMA
peKiaMHUii  pUHOK BmaB Ha  7,2%  3amicTh

nporuo3zoBannx 8,8%. 3a ominkoro Dentsu, riobanbHi
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Me/IiaiHBECTHUIlli TOBEPHYThCS [0 JONaHAeMiiHOMY
PIBHIO Ha pIK paHille, HLK OYIKyBaJocs panime. Ha
punkax BemukoOpuranii, Kanagu, Kuraro 1 CILA ix
00csary 2021 porii HaBiTh MEPEBUIIUTD MTOKa3HUKH 2019
poky. ¥ 2021 pomui uudposa pexiama Bupocte Ha 15,6%
10 $ 311 mupx i 3aiiMe MOJIOBUHY BChOTO TIOOAILHOTO
PUHKY. Haii6inpm TEMITN 3pOCTAaHHS
MIPOAEMOHCTPYIOTh coliaibHl Mepexi (+ 23%), Bigeo (+
17%) 1 momryxk (+ 16,3%) 1 nocsirue 110,1 mupa monapis
CIIA y 2021 pomi. Y 2022 pomi BIIHOBICHHS

rJ100aTbHOTO PEKIAMHOTO PUHKY MPOJOBKUTHCA. [2]

3 pOCTOM 3HAUYEHHS] MAPKETUHTY 1 30LIbIIEHHSM
OrO/KETIB, 3apa3 caMe 4Yac MPOJEMOHCTPYBATH BCIO
Milb udpoBoro mapketuHry. Digital-mapkeTomnoru,
00'€eqHYIOYMCh 3 TEXHOJOTIYHUMHU MapTHEpPaMH,
OTPUMYIOTh MOKJIMBOCTI, SIKI HE TPOCTO HAIATYTh
HiJIpPUEMCTBAM KOHKYPEHTHI TepeBarv, ajie we 1

JI03BOJISITH 3a7TyYUTH HOBUX KJTIEHTIB.
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Cnmcok Jiteparypu:

Moorman, C. Digital Marketing Spending Soars as
Marketers’ Roles  Reach  Higher  Echelons
[ Enextponnuii pecypc] — Pexum goctymy a0 pecypey:
https://www.ama.org/marketing-news/cmo-survey-
august-2021/

Dentsu Report Highlights Green Shoots of Ad Spend
Recovery Led by Digital Resilience, Promising Growth
Into 2022 [EnexTponnuii pecypc] — Pexum nocrymy 10
pecypcy:  https://www.dentsu.com/uk/en/media-and-
investors/dentsu-report-highlights-green-shoots-of-ad-

spend-recovery-


https://www.ama.org/marketing-news/cmo-survey-august-2021/
https://www.ama.org/marketing-news/cmo-survey-august-2021/
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3ACTOCYBAHHA BI3YAJIBHOI'O
MAPKETHHI'Y B COIIAJIBHUX

MEPEXAX
Jropvmuna IIOJJIEBCBKA, Bragucmas CYUOK

HoxTop dimocodii crapumit Bukianay FOmis
'TABPUII
HarnionanpHuit TeXHIYHUN YHIBEPCUTET YKpaiHu
«KuiBChbKUI MOMTEXHIYHUN 1THCTUTYT 1M. [rops

CikopchKOro»

[lopiuHo TeHAeHIIIT B chepl MaPKETUHTY
M1JIIAaI0THCSA 3MIHAM, TOMY MAapKETOJIOTH TTOBHUHHI
CHiiMaTy XBUJIKO aKTyalbHOCTI 1 BIPOBAUTH 1I€ B
CBOIO MPOQECiiHY MISITbHICTD. 31 CTPIMKUM
PO3BUTKOM TEXHOJIOT1M pUHOK MEPEXOJIUTh B OHJIANH
(dopmart, 1yke BaxIJIMBOIO HOT0 YaCTUHOIO €

Bi3yasi3allisi. 3 MosiBOI0 MOXJIMBOCTI 3aCTOCOBYBATH
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¢dororpadii Ta BiZieo HABUIIOI SKOCT1 , KOMIIaHi1 BCe
4acTille BAKOPUCTOBYIOTh Bi3yaJIbHUN KOHTEHT.
EdexTuBHICcTh 300pakeHh HaOAaraTo BUIIE, HIXK
y TEKCTOBOI pEKJIAMH.
* 90% Bcie€i iHdopMartii JTr0uHA OTPUMYE Yepe3 31p;
® Bi3yaJibHI CUTHAJIU 0OpOOJISIOTHCS MO3KOM B 60
000 pa3iB mBHU/IIIE, HIXK BCI 1HIII;
® TEKCT B CYNPOBO/II 300pakeHHs 3amaM’ ATOBY€ThCS
Ha 65% kpaiiie, Hik 0€3 KAPTUHKU;
® 3aroJIOBKH 31 clloBaMU «(HOTO» 1 «B1ICO»
oTpuMyt0Th Ha 60% OlIbIIE BIATYKIB;
e Onu3bko 85% BimeoponukiB B Facebook
KOpPHUCTYBaul IUBJISATHCS, HE BKIIIOUAIOUYH 3BYKY.[1]
[I{o Take Bi3yaJIbHUI1 MAPKETHHT B LILJIOMY?
BizyanbHuif MapKETHHT - 11€ OJIMH 3 TOJIOBHHUX
IHCTPYMEHTIB KOMYHIKallii Oyab sIKOTo OpeHy 31
criokuBaveM. BukopucrtanHus 300pakeHb, BiJieo Ta
IHIIUX PparMEeHTIB MYJbTUMEAIMHOTO BMICTY

NOTPIOH1 JJIsl 3MILHEHHS OpeH1y Ta CHUIKYBaHHS 3
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[IIJTHOBOIO ayIUTOPI€r0. SIK YacTHHA OYyIb-IKO1
MapKETUHIOBOI CTpaTerii, BiH JoromMarae 300pa3utu
MIEBHI TEMH Ta KOHIICTIIIIi, IO SIKUX iHaKIIe Oyso 0
Ba)K4e MIIXOJAUTH, BUKOPUCTOBYIOUH JIUIIIE TEKCT.

[Ilo BXOaUTh B KOMILJIEKCHUH TEPMIH
BI3yaJIbHU MapKETUHT?

BizyanbHuil MapKeTHHT BKJIIOUYa€ B cede BCe,
Ha 10 BU MOXETE MOJUBUTHUCS Y KOHTEKCTI
MapKETHUHTY: Balll JIOTOTHI, YHiopma
CIiBpOOITHHKIB, 0()OPMIICHHS arepoBUX OpoIIyp,
BI3UTIBKHM Ballloro BeO-cailTy Ta Balux miaTtdopm y

COIIAIbHUX MepexkKax.
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Bus(;“r » COMMNG "77 ] ABoxst sotmieny Clont Steewes Cornacts Y.

Vad

Transform your
business. Take back
your life.

_ "Busﬂ)'e,ss is about being
the best you can be” N

Adam Green

Pucynox 1 — [Ipukian BUKOPUCTaHHS B CalTy-
BI3UTIBKH[2 ]
HaiieexTuBHIIII METOAN BUKOPUCTAHHS
BI3yaJIbHOTO MapKETUHTY B COLIIAJIbHUX MEPEKaX.
1.IToegnanus iMiKy OpeHay, cierudiky Ta
1IeHTHYHOCTI.[ 3]
Cria 3BepHYTH yBary Ha Te, 10 JIOAH MOB'S3YI0Th
pEKJIaMOBaH1 KOJbOPU, TEMHU, 300pa’KEHHS, B11€0

TOIIIO 3 TIPOTIOHOBAHNUM OPEHJIOM, SIK HAIPUKJIIA],
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MUTTEBO aCOIIIOIOTH KOBTUH Koip 3 McDonald’s.
30cepeKEHHsI Ha IbOMY CTBOPUTH MIIHY
MPUCYTHICTH OpEHy B IMaM’ATi CIIO’KMUBAYIB 1
J03BOJIMTH BII3HABATH OpEH/ 3a JOTIOMOTOK0
Bi3yaJIbHUX €(EKTIB.

2. ®okycyBaHHS Ha MPOBIIHIN 171€1, 32 TOTIOMOT OO

APYTOPSIIHUX €JIEMEHTIB.

Yac - HalllIHHIIINAKA peCypc Cy4acHOi JOJUHU, TOMY 1
IIBUJKICTh CIIPUMHATTA 1HPOpPMALli TAKOXK 3aiiMae
BaxuinBe Micue. CydacHl JTOCIHIIKEHHSI TOBOJATS, 1110
3aBASIKA YACTOMY CKPOJIIHTY COLIIAJIbBHUX MEPEX
BUHUKJIO TAaKe SBUILE, SIK «KJIIIOBE MUCIIEHH». Lle
BU3HAYEHHS PO3KPUBAETHCS Y CIPUNUHSATTI JIFOIUHOIO
1H(popMaIli HEBETMKUMH (PparMEHTaMH - KIIIITAMH.
[TpounTyBaHHs 3HaYHUX 00°‘€MIB TEKCTOBOI
1H(hOopMaIii 3aMIHSAETHCS TOTJISA0M Ha 300paXkeHHS 3
BIJIITOBIHUMH aCOIL[IaTUBHUMH €JIEMEHTAMH Ta
KOJBOPOBOIO FaMMOI0.

3. Bukiuk y cio’kuBaya «HEOOX1THO1» eMOITii
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VY mapagurmi CTpiMKOTO PO3BUTKY CYCH1IbCTBA,
Cy4YaCHHUM CIOKMBAY y TIEPIILy Yepry Mparse
npuadaTH MO0, IKy MPUHOCUTH HOMY TOW YH
1HIIWN ToBap abo mociyry. Bizyamizaris 3a
JIOTIOMOT'O0 TAKOTO THCTPYMEHTY, SIK KOJIbOPUCTHKA, a
caMe CIIPUIHATTS Ta BIUIMB KOJIbOPY HA €MOLIi
JIFOJMHU, ¥ aCOLIaTUBHOCTI 3/1aTHA CTBOPUTH ITEBHUN
00pa3 mpoIyKIIii

Cnucoxk Jgireparypu:

1. BI3VAJIbHUI MAPKETUHT:
E®EKTUBHUI IHCTPYMEHT JIJI51
3AJIYUEHHA KJIIEHTIB [EnexkTponHuii pecypc] —
Pexum noctyny no pecypcy:

https://marketer.ua/ua/visual-marketing-an-effective-

tool-to-attract-customers/

2. BusUp - Engaging And Inspiring Public
Speaker [Enextponnwuii pecypc] — Pexxum noctymny 110

pecypcy: https://dribbble.com/shots/8762531-BusUp-



https://marketer.ua/ua/visual-marketing-an-effective-tool-to-attract-customers/
https://marketer.ua/ua/visual-marketing-an-effective-tool-to-attract-customers/
https://dribbble.com/shots/8762531-BusUp-Engaging-And-Inspiring-Public-Speaker-WordPress-Theme
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Engaging-And-Inspiring-Public-Speaker-WordPress-

Theme.
3. Visual Marketing Strategy Guide — 9 Best

Ideas With Brand Examples [Enexktponnuii pecypc] —
Pexum nocrymy no pecypcy:
https://taggbox.com/blog/visual-marketing-strateqy/.



https://dribbble.com/shots/8762531-BusUp-Engaging-And-Inspiring-Public-Speaker-WordPress-Theme
https://dribbble.com/shots/8762531-BusUp-Engaging-And-Inspiring-Public-Speaker-WordPress-Theme
https://taggbox.com/blog/visual-marketing-strategy/
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CYTHICTb MAPKETHHI'Y
INIAINPUEMCTBA IJ151 BUXOAY HA

MI)KHAPOJHUIM PUHOK
FOnis PELHETHIKOBA.

nokTop (dimocodii, crapiinii BUKIagaq
HOmist TABPUIIL.

HarnionanpHuit TeXHIYHUNA YHIBEPCUTET Y KpaiHu
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. [rops
CikopchKOro»
yul29rr@gmail.com

CyTHICTh MIP)KHAPOJIHOTO MapKETUHTY IOB’si3aHa
31 3AIMCHEHHSIM MIANPUEMHUIIBKOT ISUTBHOCTI, sKa
CIPSIMOBYE TIOTIK TOBapiB Ta MOCIYT JIJIsi CIIO>KHUBAYiB
a00 KOpUCTYBayiB y OUTbII HIK OAHIN KpaiHi 3 METOIO
otpuManHs mpubytky [1, cr. 28]. Moro wmeroro
BU3HAYAIOTh OpI1EHTYBaHHS Ta KOOPJAUHAIIII0

KOMEPIIIHHOTO PO3BUTKY MIAMPUEMCTBA 3aKOPIOHOM,
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a TPOIEC PO3BUTKY [JIsI KOMIIAHII MOAUIAIOTH Ha
HACTYTIHI €TaIlu:

- TpaauIiiHui  (MIIPUEMCTBO  €KCIOPTYE
OPOJYKIIIO 32 YCTAJICHUMH JIOMOBJICHOCTSIMU Ta HE
Mae€ MparHeHHs] PO3BUBATH 1M HAIPSIMOK JiSTIbHOCTI,
HapOIIyBaTHU MacIITaOn);

- eKCTIOPTHUH (MIANPUEMCTBO TPUCTOCOBYETHCS
0 3MIHHMX MDKHAapOJHHMX MOTpeO, MparHyyu
YTPUMYBaTH TEHJEHIIIO B YCHIIIIHOMY iX 33JJ0OBOJICHHI,
TOMY MOr0 MapKETHHIOBUW BT CHUCTEMATHYHO
31MCHIOE JOCIIKEHHS IHO3€MHOT'O PUHKY/PUHKIB JIJIs
BUSIBJICHHSI IOTPEO CIIOKUBAYiB);

- MDKHApOJHUM  (B1iAOyBaeTbcs TEPMAHEHTHE
JTOCHIDKCHHS PUHKIB Ta 3IIMCHEHHS I1X PO3TIISIy
y3arajbHEHO, SIK OJHOIO BEJIMKOTO MIKHAPOJIHOTO
PUHKY, 13 3aCTOCYBaHHSM 3acaj TIJ100aJbHOTO
MapKeTuHry) [4, cT. 7].

3aranom, MapKETUHTOBI KOHIIEMIIIi, MPOIECH, Ta

OPUHIMIIN 3HAYHOIO MIPOIO € 3aralibHONPUUHATHUMU,



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

a Ha MDKHAPOJAHOMY PUHKY IiITPHUEMCTBY JOBOIUTHCS
IIPOBOJIMTH PI3HOMAHITHIII Ta OUIBII MaciiTaboBaHi
MapKETHUHTOB1 OTeparlii, y MOpPIBHSIHHI 13 BITYM3HIHUM
punkoM. KepiBHUKKM Ta TMpeACTaBHUKA KOMIaHIii
BUMYIIICHI J0JIaTH npoOJeMu, CIIPUYMHEHI
r7100aTbHOI0 KOHKYPEHIII€10, 3aKOHO/IaBUNMU
OOMEXEHHSAMH Ta JEp>KaBHUM KOHTPOJIEM KpaiH, Je
30cepeKeHa AisbHICTh. CIpaBXHIM BUKJIMKOM CTa€e
yuMaia KUIbKICTh Henepen0auyyBaHUX 1 HEKEpOBAaHUX
aCIeKTIB MDKHApOJHOTO MApPKETHHTY, [0 SKUX
MOTPIOHO  MPUCTOCYBAaTUCh, 30KpeMa, HHUMH €
YVHIKQJIbHI ~ XapaKTepUCTUKH  COI[JIBHOTO  Ta
KyJIbTYPHOTO CEpelloBUI pi3HUX KpaiH. ToOTo
OCHOBHOIO OCOOJIMBICTIO MI)KHAPOIHOTO MAPKETUHTY €
nporec GOpMyBaHHS KOHTPOJIbOBAaHUX CJIIEMEHTIB
MapKETUHIOBUX pilleHb (Takux K pobota 13
KaTeropisiMu  TOBap, IllHA, TIPOCYBaHHA) Ta
HEKOHTPOJIbOBAHUX (KOHKYPEHIIis, TIOJIITHKA, 3aKOHH,

MOBE/[IHKA CIOXKUBAYiB, PIBEHb TEXHOJIOTINA 1HIINX
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nepxas). BapTo 3a3HaunTy, 0 (HakT GyHKIIIOHYBaHHS
HIATPUEMCTBA B PI3HUX KpaiHax OyJe oO3HadaTu
HEOOX1/IHICTh TPOBEACHHS OKPEMHX MapKETHHTOBHX
JTOCHIKEeHb IS KOXKHOI 3 HuX [1, cT. 28].

Buxin mianpuemcTBa Ha MIKHApPOJHUM PHUHOK
MOX€ OYyTU CHPUYMHEHHM HHM3KOK EKOHOMIYHUX,
COIllaJbHUX, 1 MTOJIITHYHHX MIPUYHH,
HalpO3MOBCIOJKEHIITMMU 3 HUX € HACTYIIHI: BIJIHOCHA
HAaCUYEHHICTh  BITYM3HAHOIO  PHUHKY, HAsBHICTh
HEJOBUKOPUCTAHMX  BUPOOHWYUX  pPECypCiB  Ta
MOTY>XKHOCTEH, 3arpo3a JiKBIJallli CE30HHOCTI MOMUTY
Ha TOBap, COPUITIIMBA CUTYAIlld Ha IHO3EMHHUX PUHKAX
30yTYy, 3MIHU KYTiBEJIbHOI CIIPOMOYHOCTI
BITUM3HSIHUX CIOXKHUBA4YiB Ta OOMIHHOTO KypCy
HaIllOHAJIBHOI BaItoTH [3].

Jnist 3A1CHEHHSI BUXOAY Ha MI)KHAPOJIHUN PUHOK
MIIPUEMCTBY HEOOXITHO PO3POOUTH MAPKETHHTOBY

CTpaTerito, Ika Ma€ CKJIaJaTUCh 13 HACTYITHUX aCTIEKTIB:
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- ToBap (BU3HAYEHHS TOBAPHOI CTpaTerii: mpsime
PO3MOBCIOJIKEHHSI HasBHOI MPOAYKIIil, aganTyBaHHS
MPOIYKITii — MPUCTOCYBAHHS J0 MOTPEeO KOHKPETHOTO
1HO3EMHOTO PHUHKY/PUHKIB, CTBOPEHHS TOBapy —
po3poOKa HOBOI MPOJYKINI BIAMOBIAHO J0 MOTped
MI)KHApOJIHOTO PUHKY);

- MPOCYBaHHS (ONTUMAJIBHUM € 3aCTOCYBaHHS
yCTaJIeHUX ISl MiANPUEMCTBA CIOCOOIB, aje OUIbII
MIPOTPECUBHUM € MPUCTOCYBAHHS JI0 YMOB 1HO3EMHOTO
PUHKY — 3MiHa BUTJISAY PEKJIaMHOI IPOIYKIIi, a came
MOBH, (OpMyJIIOBaHHS CJIOTaHIB; BIPOBAKCHHS
TEMaTUYHUX TEPCOHAXKIB; PO3pOOKAa KOMIUIEKCY
KOMYHIKAIIIMHUX PECypCiB YM LLJIKOM HOBOi CcTpaTerii
MIPOCYBaHH! );

- 1iHAa (CTpATETii0 MIHOYTBOPEHHS PO3TJIAIAI0Th
y TPhOX BapiaHTax: BCTAHOBJIEHHS OJHAKOBOI LIIHU Ha
MPOJIYKIIIF0 HAa BCIX PUHKAX, /e BOHA MPUCYTH; a0

JUTSI KO)KHOTO 1HO3EMHOTO PUHKY (KpaiHW) OKpemMo 3
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IHIUBITyaIbHAM BUPAxXyBaHHSAM BHUTpAaT Ha iX
BUPOOHUIITBO 1 peajizallito uu 6e3 HbOro);

- 30yT (BUAM PO3MOBCIOIKEHHS: IHTEHCUBHUMA —
MaKCHUMaJIbHO MOKJIMBE 3aCTOCYBaHHS TOPTrOBUX
TOYOK, CEJNEeKTUBHUN — BHU3HAYEHHA KUIBKOCTI
TOPrOoBUX TOYOK HAa OCHOBI aHami3y HalOUIbII
NEepPCIEeKTUBHUX JJIA YCIHIIIHOI peamizaiii JoKallii,
€KCKJIIO3MBHUI — PO3MILIEHHS TOPIOBHX TOYOK 13
pPO3paxyHKOM OJIHA Ha KOHKPETHY 30HY; KaHaJIu
PO3IIOBCIOJUKEHHS 3a 1X [JOBXKHUHOIO: IpAMUH —
peanizanis IpoayKIli COKMBAaYy HaNPsMY, HENPSIMUI
KOPOTKHM — peai3alis uepe3 po3apiOoHOro aodo
ONTOBOIO TNOCEPEAHUKA, HENPSIMUM JOBIUHM —
peanizalis TOBapiB 1 MOCIYr 31 CHIBOPALCIO 13
JeKIIbKOMa BHJIaMH MTOCepeAHUKIB) [2, cT. 60].

Y pa3i ycmimHOro 3AiHCHEHHS KOMIUICKCY
MapKETUHTOBUX T, 3MiHa HAI[IOHAIBHOTO
cepenoBHUIlla peaiizaiii MpOoayKIii Ta MIXKHAPOIHE

CIOpUSiE TIOSBlI MOXJIMBOCTEH, peani3yBaBIInd SKi
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MIIITPUEMCTBO JOCATHE HU3KU MMO3UTUBHUX HACIIIKIB,
TaKUX $K. 30UIBIIEHHS OOCSTIB BHUIOTOBJIEHHUX 1
peanizoBaHUX TOBApIB Ta MOCIYT, 3MEHIIICHHS BUTPAT
Ha BUPOOHMIITBO Yy 3B’S3KY 13 MacmiTadyBaHHsIM. [Ipu
MOETHAHHI IIUX TPOIIECiB BiAOyeThes nependavyBaHe
3pOCTaHHS BEIMUYMHU MPUOYTKY MIATPUEMCTBA. Takox
BOHO Oyjie MaTH 3MOTY CTaHIAAPTU3YyBaTH MPOIYKIIIIO,
3Qly4UTH 1HO3EMHHX TMApPTHEPIB, Ta PO3LMIUPUTH

ACOPTUMEHT.

Cnucok Jgireparypu:

1. Ghauri P. International Marketing
[Enextponnnii pecypc] / P. Ghauri, P. Cateora //
Edinburgh business school. — 2013. — Pexwum noctymy
1o pecypcey: https://ebs.online.hw.ac.uk/EBS/media/E
BS/PDFs/International-Marketing-Course-Taster.pdf.

2. AbakymoBa M. B. Pa3zpaboTka MapKkeTUHTOBOM
CTpaTEeTUH BHIXOJa KOMITAHUH Ha 3apyOeKHBIC PHIHKH

[Enextponnmii pecypc] / M. B. AbGakymoBa //
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"Vpanbckuii  (enepanpHBIA  YHUBEPCUTET HWMEHU
nepsoro [Ipe3unenta Poccun b. H. Enpruna". — 2014,
— Pexxum nmoctymy o pecypey: https://elar.urfu.ru/
bitstream/10995/36137/1/m_th_m.v.abakumova 2014
.pdf.

3. AnukeeBa-Haymenko JI. O. MexayHapoHbIii
Mapxketunr [Enexkrponnuii pecypc] / JI. O. AnukeeBa-
Haywmenko, E. b. [lepecBeroBa // YueOHoe mocobdue mno
auctumuinHe «MexayHapoaHbIi MapkeTHHr». — 2015.
— Pexxum nmoctymy o pecypey: http://staff.tilame.uz/st
orage/users/19/books/VVopikxQQerUULAIJUuUBIFP4
mTIldceUagC3UJUnxp.pdf.

4. Kazymk A. A. MexayHapoaHbIH MapKeTUHT
[Enextponnnii pecypc] / A. A. Kazymwmk //
YupexeHue oOpa3oBaHuUsI «l"'oMenbCKkum
rOCy1apCTBEHHBIN YHHUBEpCUTET UMEeHU DpaHIuCcKa
Ckopunbs». — 2012. — Pexxum poctymy a0 pecypcey:
https://core.ac.uk/download/pdf/75999415.pdf.
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PO3BUTOK DIGITAL-MAPKETHUHI'Y B
CYYACHOMY IHOOPMALINHO-
KOMYHIKAIIIMHOMY ITPOCTOPI

I'anna Canoin.

K.e.H., cm.eux. TersiHa [{apboBa.
HanionanbHuil TEXHIYHUN YHIBEPCUTET YKpaiHU
«KuiBChbKU MOMITEXHIYHUHN THCTUTYT M. [rops
CikopcbhKOTro»

[IIBuAKI TeMnH pO3BUTKY HAyKH, TioOamizaris,
nepexis 10 1HpopMaIiiHOTo CyCIiIbLCTBA Ta ITUGPOBOL
€KOHOMIKM  CIpHUSUIM  3HA4Hy  TpaHc(opMaliro
CBIJOMOCTI ITOTEHIIMHUX CIIOKHBAYIB 1 X MMOBEIIHKH.
BianosigHo, 3 pO3BUTKOM CBITOBOTO 1HGOPMAIIHHOTO
CIIBTOBApPUCTBA  3MIHWJIMCA 1  MOPOJOBKYIOThH
3MIHIOBATHCS TIAXOIU 70 YIPaBIiHHSA MapKETHHTOM
SK OAHI€T 31 ckiamoBux Oi3Hecy. B epy
iHQOpMAIIHHOTO ~ MapKETUHTY  yCHiX  KOMIIaHii

3aJIC)KUTH BIJI MOKJIMBOCTI 1 3aTHOCTI
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BUKODUCTOBYBaTH  [HTEepHET i1  MPOCYyBaHHS
OPOJAYKTY 1 MIJBUIIEHHS KOHKYPEHTOCIPOMOMXHOCTI
KOMITaHii.

MapkeTuHroBa AisUIbHICTh B IHTepHET-poCTOPi
MOCTIMHO  BJIOCKOHAJIOETHCA 3  TOSIBOIO  HOBHUX
1H(OpMAIHHO-KOMYHIKAIMHUX ~ TEXHOJOTId, IO
OpU3BeNIO A0 OYpXJIMBOTO PO3BUTKY Cy4YacHOTO
HanpsiMKy B MapketuHry — digital marketing. Digital-
MapkeTUHr (Iu(pPOBUN MAPKETHUHI) MPEICTaBISE
co00I0 1HTEpAaKTHUBHUN TMIIXiJA O MapKETUHTOBOI
TISTBHOCTI, POOOTI 31 CHOXKUBA4eM 1 aHaII30M
OTpUMaHOi 1HhOpMaIIii A1 TPOJOBKEHHS €(hEeKTUBHOT
moOy1I0BH 3B’S3KIB 3 HUM y ITU(DPOBOMY CEPEIOBHIII.
HudpoBuidi  MapkeTHHr  BKJIOYae B cebe
HAWPI3HOMAHITHINIT METOAM POOOTH 3 KIIEHTOM 1
OTpUMaHHs 3BOPOTHOTO 3B'A3KY MPO T€, IO BiH AyMae
PO TOBApP, PO BIIHOCHHU a00 TIOCITYTH, IKUH MOKHA

Oyne Oe3mocepeHhO BUKOPUCTOBYBATH 3 METOMO
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MiIBUIIEHHS €()EeKTUBHOCTI MisUTbHOCTI KommaHii. [le
HaJa€ MepeBaru Cy4yacHUM KOMITaHisIM, sIK HAalIPUKJIIad:

1) OCHOBHOIO TIEPEBATOI0 J1KUTAT- KOMYHIKAIIIi
€ Te, M0 BOHU BIPOBAKYIOTh MOXIIUBICTb
MaKCHMI3allii pe3yiabTaTy Ipy ONTUMAIbHUX BUTpATaX,
oo 3a0e3MeuyeThC MOMJIMBICTIO  PEKIaMOaBIIs
KOHTPOJIIOBATH 1IHTEPEC 10 CBOET MPOAYKLII 1 TOCIIYT;

2) uuppoBUN MApKETHHT JI03BOJIIE OTPUMYBATH
HaJIiHy CTAaTUCTUKY MpPO T€, SIKI MapKETUHIOBI
cTparerii € eeKTUBHUMU: HAMNPUKIIAJ, KOMIIaHis HE
MOK€ TOYHO CKa3aTH, CKUIBKU JIIOACH ImoOaumiM ii
Ou10op HaA ByJUIN, NOpoTe MHUGPOBI TEXHOJOTI
JIO3BOJISIIOTH 3A1MCHIOBATH TaKl il

3) me oAgHa MpeKpacHa MOKJIIUBICTh U(POBOTO
MapKeTHHIy - 1€ TapretuHr. Bu wmoxere OyTH
BIIEBHEH1 B TOMY, 1110 PEKJIAMHI MMOB1IOMJIEHHS OYyTh
OTpMMaHI caMe BalloOl IIUJIbOBOIO ayJIUTOPIEIO.
TexHounorist 103BOJII€ HANAIITYBaTU BCE Tak, 100

iH(popMalis gocsraiga TUX CIOXUBAYIB, K1 ITYKAIOTh
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B [HTEepHETI TeMH, 10 MAlOTh BITHOIIEHHS 70 BAILIOTO
O13HecCy, JIFoIeH BIMOBITHOTO BIKY a00 reorpadiqHoro
po3TainryBaHHs. Ternep koMIaHii He BATpa4aroTh TPOIIi
Ha peKyiamy, sika He JIIiJe 10 CIIoKUBayva.

Jlo HemomikiB 1U(POBOro MapKETUHTY MOKHA
BIIHECTH Te, IO CIOXXKHWBAa4 3BHK JO IOCTIHHOI
B3a€MOJIIi 3 OpeHJOM 1 OYIKy€ MEepPCOHATI30BAHY
MIPOTIO3HUIIII0 00 YHIKAIbHUI KOHTEHT KOXEH JeHb. Y
nudpoBOMYy CBITI KOMYHIKamii 31 CIOXHBaueM
MOBHHHI 3IIMCHIOBATHCS IIOJHS, a HE pa3 Ha pik abo
Micsib. TakoX OCHOBHHUM HETaTUBHHUM MOMEHTOM
digital-rexHoorii 3a/1y1s1 KOMyHIKaIliii B MAPKETHHTY €
BIJIHOCHA HOBHW3HA Ta IOCTIMHA MOJACPHI3AIIs IHOTO
HampssMKy 1,  BIJNOBiAHO, OaraToBapiaHTHICTh
IHCTPYMEHTIB B3a€MO/I1i, HE BCl 3 SIKUX € JIIEBUMH Ta
e(peKTUBHUMU. MapKeToJoTh  CTPaXIalTh  Bij
PI3HOMAHITTS BUOOPY Ta MEBHOI HEBU3HAYEHOCTI 11010
ix mpane3gatHocTi. He3Baxkaroum Ha Oe3jid pillicHb,

HasiBHUX B iX PO3MOPSIKEHH1, BOHU PO3ryOJieHI uepes
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T€, SIKI IHCTPYMEHTH BKJIIOYMTH B 1X KOMILJIEKC
MapKeTUHTOBUX KOMYHIKAIlil, SKi 3 HHUX TIpaloTh
BEJIUKY POJIb B MPOIIECi TPOCYBAHHSA 1 sIKI TEXHOJIOT1i
IMpU3HAYCHI caMe I iX Oi3Hec-1e. JluHaMiuHui
XapakTep pO3BUTKY [HTEpHETY 1 yacTa MosiBa HOBUX
UM(pPOBUX  TEXHOJNOTIM  YCKJIQJHIOIOTH  IPOIIEC
BU3HAYEHHS €()EKTUBHOI'O KOMILIEKCY MapKETUHT OBUX
KOoMyHiKaiiil. ['pamoTHuit QaxiBenpb 3000B's13aHUI
3I1MCHIOBATH MOCTIHHUHN MOHITOPUHT
MapKETHUHTOBOTO CepeIOBHILA, CTeKUTU 32
aKTyaJbHUMU TEHACHIIISIMU B CBIT1 1 OyTH B KypcCl BCIX
TEXHOJIOTTYHUX PO3POOOK.

OTxe, IHTEHCUBHUN PO3BUTOK Ta BUKOPUCTAHHS
undpoBUx 1H(pOpMaIITHO-KOMYHIKAI[IHHUX
TEXHOJIOTIH B Cy4acHOMY  IJ00aiai30BaHOMY
iH(opMaIIfHOMY CYCHIIBCTBI OOYMOBUB aKTHBHE
3anpoBa/KEHHST  IU(POBOTo MapKeTUHTYy B
M TPUEMHHUITBKIH TSITBHOCTI. Bukopucranns

HiJIPUEMCTBAMU THCTPYMEHTIB 1 METOAIB IIU(POBOTO
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MapKETHHTY CYTTEBO BIUIMBA€E HA TMOBEMIHKY ILJTHOBOT
ayUTOpii, aKTUBI3Y€E MPOrpaMu JIOSIBHOCTI, CIPUSE
MOCWJICHHIO IMIJKY, JOCSATHEHHIO 3aITAaHOBAaHUX
MapKeTUHTOBUX  IIUJIEH, KOHKYPEHTHUX  TO3HUIIIH
HIATPUEMCTB 1 B IMUIOMY MifBUILYE €(PEKTUBHICTH
MIANPUEMHUIBKOT AiSTbHOCTI. | 11 TeHneHIii OyayTh
TIIbKH [OCUIFOBATHUCH.
Cnucoxk Jgireparypu:

1. Sandeep Ponde, Arjita Jain. Digital
Marketing: Concepts and Aspects / Sandeep Ponde,
Arjita Jain // International Journal of Advanced
Research. 2019. Vol 7 (2). P 260-266. Mode of Acces:
https://www.academia.edu/38652991/DIGITAL_MA
RKETING _CONCEPTS and_ASPECTS

2. Ovsiannikova Y., Girchenko T. Digital

marketing and its role in the modern business processes
/Y. Ovsiannikova, T. Girchenko// European
Cooperation. 2016. Vol 11 (18). Mode of Acces:
https://www.academia.edu/38096874/DIGITAL_MA



https://www.academia.edu/38652991/DIGITAL_MARKETING_CONCEPTS_and_ASPECTS
https://www.academia.edu/38652991/DIGITAL_MARKETING_CONCEPTS_and_ASPECTS
https://www.academia.edu/38096874/DIGITAL_MARKETING_AND_ITS_ROLE_IN_THE_MODERN_BUSINESS_PROCESSES
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RKETING_AND_ITS ROLE_IN_THE_MODERN
BUSINESS PROCESSES

BAXJIUBICTD
KOPUCTYBAJIBHUIBKOI'O
KOHTEHTY B IU®POBOMY

MAPKETHHI'Y

3axap CTPY XK
nokTop (imocodii, crapumit Bukiagay FOmis
"TABPUIII
HauionanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. Irops
CikopChKOro»

stryzh2008@gmail.com

JIaBHO MUHYJIA YacH, KOJIA BECb KOHTEHT, SIKU
MU CHOXHUBaJIM, OyB CTBOpEHUU mpodecioHasamu
(dboTorpadamu, Bimeoomeparopamu, JAU3AWHEpPAMH)
JUIST  BEJIMKHUX KOpHopalliii, peKJIaMHUX areHTCTB

Touo. Terep, KOJIM MaMKe KOXEH 3 Hac Mae


https://www.academia.edu/38096874/DIGITAL_MARKETING_AND_ITS_ROLE_IN_THE_MODERN_BUSINESS_PROCESSES
https://www.academia.edu/38096874/DIGITAL_MARKETING_AND_ITS_ROLE_IN_THE_MODERN_BUSINESS_PROCESSES
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MO>KJTUBICTh POOUTHU SIKICHHM KOHTEHT, JIFOJU BECh Yac
T€HEePYIOTh BJACHI KpeaTHBHI 1J1e1 1 IUIAThCS HUMHU 3
iHmmMu B [HTepHeTi. Mapkeronorn BUTpPavyarOTh
Oararo 4vacy Ta TpOIIe HAa CTBOPEHHS 1JI€aIbHUX
KaMIlaHii, $Ki, Ha IXHIO IyMKY, XO4yTb Oa4uTH
CIIOKMBAYl. AJIc BHUSBIIIETBECS, IO CIIOKMBA4l HE
XO4YTh 171eaJIbHOTO, BOHH XO4YTh
YOroch CIIPaBXHBOTO Ta AaBTEHTHMYHOTO. Tomy Bce
Olnbllle KOMIMAHIM 3aly4at0Th KOPUCTYBAdiB [0
CHIBIIpalll Ta JUIsl CTBOPEHHS BJIIACHOTO YHIKAJIBHOTO

KOHTEHTY.

KopuctyBaIbHUIIbKUI KOHTEHT, TAKOXX B1JIOMUI
sk UGC (User Generated Content) - me Oynmp -ska
dbopmMa KOHTEHTy, CTBOpE€Ha CHOXXHUBa4aMu abo
KOpUCTyBauamu Jyisi OpeHay. BiH Moxe oxoruiroBaTH
OyIb-1110 - MOYMHAIOYHU BiJ BIACOPOJIUKIB TIPO OTJIS
NpOAYKTiB, myOJikamiid y Oysorax ax J0 OHJIAiH-
nuckyciiaux Tpyn. KopucTyBanbHUITBKMI KOHTEHT

JoroMarae BijiBiyBaduaMm B [HTepHETI Ai3HATUCS PO
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MeBHUM OI3HEC 1 MPEeACTaBUTH iM, sIK Ik Oi3Hec,
IPOJYKT YH IMOCTYTa MOXYTh JOIIOMOI'TH iM Y IXHBOMY

MOBCSAKICHHOMY JKUTTI [1].

Icnye JIOCUTD Oarato BH/IIB
KOPUCTYBAJIBHUIIBKOTO KOHTEHTY, aje HalOUIbII
po3noBciopkeHuid — 1e  Biaryku. Ilonam 70%
CIIOKMBAYiB  KaXyTh, IO TEpel  IMOKYIKOIO
neperiasfgaloTh BIATyKH Tpo ToBapu. Came BOHH
MOKa3yI0Th MOTECHI[IWHUM KJII€HTaM, IO MPOIMO3UIIIT
KoMmaHii HamiiHi. OIIIHKK Ta OIVISAd  MOXYTh
JIOTIOMOT'TH Pi3HUM (hpipMaM 30UTBIITUTH BIABIYBaHICTh
BeO-CaiiTy, CTBOPUTHM HAMIWHICTL Ta MIABUIIUTH

0013HAHICTh AyAUTOPII PO JaHUM OpeH .

bynp-sika Qipma MOBHMHHA 3a0X0YyBaTH CBOiX
KJIIEHTIB 3ajJUIIaTH BIATYKU Mpo ii OpeHJ Ha BCIX
MOJIMBUX TIOpTaliaX, J€ IIe MOXIWBO. BoHa Moxe
MPOIMOHYBATH IM MHCATHU BIATYKH Ha BJIACHOMY BeO-

caiiti, Ha cTtopiHii y Facebook abo Ha cTopiHkax B
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IHIIMX COIlalIbHUX Mepexax. | BIATYKH, CTBOpEHi
KOpUCTyBauaMH Ha CailTi, 1 1032 HUM, BaXJIUB1 JJIA

MMOTEHIIMHUX KJIIEHTIB.

Takoxx KoMIaHii MOXYTb CTUMYJIIOBAaTH CBOiX
KJIIEHTIB MHCAaTH BIATYKH, HAJAlOYd IM KYIOHH,
OoHyCH1 0Oanu, MOJAPYHKOBI KapTKUA TOIIO 3 METOIO

OTPUMATHU OUIBIILY KUIBKICTh BIATYKIB.

HaBiTh mpu OTpHMaHHI HETaTUBHHMX BIJTYKIB,
KOMITAHISIM CIIIJT PO3MVIAATH  iX SK MOXKJIHMBICTD
3aCNY’KMTH JIOBipy CBOiX KIi€HTiB. IM ciix OyTu
BBIWIMBMMHM Ta BIAMOBIAATH OCOOHMCTO KOXHOMY
KIIIEHTY, 100 TOKa3aTH iM TypOOTy MPO iXHI MOTIIS U
Ta A0CBiA. ToMy SK TO3UTHBHI, TaKk 1 HEraTUBHI
BIJICYKH BIJIIrPatOTh KIIOYOBY POJIb Y KOMYHIKaIlIiHIMI
JaHIl OpeHy, JomoMararouyd HoMy BUTIISIIATH OUTBII

ABTCHTUYHHWM Ha PUHKY.

Takox omHUM 13  CIOCOOIB  3aydyeHHS

KOPHUCTYBAI[bKOTO KOHTEHTY € MPOBEACHHSI KOHKYPCIB
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y COIllaJIbHUX MEpPEeKax, CTBOPEHHS YHIKAJIBHUX
XEHITEriB  Ta  CHOHYKaHHS  IIJMUCHUKIB  abo
MOTEHLIWHUX KII€HTIB B3STH y4acTh B LIbOMY, TUM
caMMM 30UIBIIMBINM  KIIBKICTH  XEIITETIB. 3a
JIOTIOMOTOI0 KOHKYpPCY TEriB MOYKHA 3a0XOTHUTH
MOCIJJOBHUKIB JIUIUTUCS BMICTOM Yy COIlaJbHUX
Mepexax. 3a3BHYail KOPUCTyBadl MOXYTh JTITATHCS
TaKUM BMICTOM, SIK (poTorpadii Ta BiJ1Ieo a0 BIaCHUMU
IHHOBallHUMH 17€5IMHU, CYIPOBOJUKYIOUH 1X NEBHUM

XCIITCTOM, I]106 BUI'pATH IIPU3HU.

BukopuctoByroun = MeBHI ~ XeIITErH  Ta
MOMYJIIPU3YIOUM 1X, 1HIII KOPHUCTYBaudl COLMEPEX
MO>KYTb MIJJIOBUTH HOTO 1 TE€K BUKOPUCTOBYBATH HOTO.
I[le Moke [OONOMOITH PO3IIMPUTH B3AEMOJIIO 3
LIJTBOBOKO ayAMTOPIED, TMIJBUIIMATUA BMI3HABAHICTh

OpeHy 1, 3pEIITOI0, 301TBIITUTH MPOAAXKI.

[Ipote cmig cTBOpIOBATH Taki XEIITETH, SIKi

JIETKO 3arnaM'sTOBYIOThCSA 1 SIK1 HE CKJIQJHO HAIUCATH,
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mo0 TOYHO 3a0e3MeyuTH YCHiX JaHoi KaMmmaHii.
BaxinBo TakoX BUKOPUCTOBYBaTH TETH, SKi
BIJIPI3HAIOTH JaHUM OpeH] BiJl KOHKYPEHTIB, a TaKOX
BKJIFOUATH Il OpEHJIOB1 XEITeru y BCI IOCTH Ta

peKJIaMH1 KaMIIaHii.

Inmmm Bugom UGS e BigeoBmict. Bigeo - 1ie
JIHCHO e(eKTUBHUI cnocid CTBOPEHHSA
KOPHUCTYBAJIbHUIILKOTO KOHTCHTY HE3aJIe’KHO BiJl HOTO
BmicTy. lle Moke nomoMortu ayauTopii OpeHzIy
3B’S3aTHCS 3 KOMIIAHIEIO TaK, SIK 1HII 3aCO0M MacOBOi

iH(pOopMaIli HE MOXKYTb.

3a momepenHIMU J@HUMH, B CEPEAHbOMY
BIJICOPOJIMKUA TIPO OpeH, CTBOPEHI KOPHUCTYBayaMu,
nepernsigann B 10 paziB Oigbine, HDK OQimiiHI
Bieoposiuku  Openny Ha YouTube. CrBOpeni
KOPUCTYBauyaMH BiZI€O MalOTh BEJIMYE3HUN MOTEHI[IAN
JUISL  CIIUTBHOTO BUKOPUCTaHHS, 1 ICHye OuIbIa

HMOBIPHICTh TOTO, 1[0 BOHM CTaHyTh BIPYCHHUMH, IO
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MOJKE€ JONOMOITA 3HAYHO 30UIBIINTA KUIBKICTH

YUTAYiB 1 MAMUCHUKIB OpeH/TY.

Bineoponuku,  CTBOpeHI  KOPHCTYBauaMu,
MPOTIOHYIOTh OPHUTIHAJIBHI TIEPCIIEKTUBU peajizaii
OPOJYKIli Ta MOCAyr OpeHay, TUM CaMHUM HaJar04u
fomy aBTopuTeT. BoHM Ha/al0Th ayIUTOPIi JOBIPY 110
CIPaBXHOCTI Ta YECHOCTI O13HECY, TIABULLYOUH IMIJIK
Openny. BukopuctaHHsS JaHMX BIJICOPOJIHMKIB €
KpalluMm, HIXK TPAIUIIMHIN MApKETUHT, OCKUIBKYA BOHU
MOXYTb JIOTIOMOTTH 3TyYUTH ayJIUTOPIIO,

CITIBIIPAIIOBATH 3 HEIO Ta BUSABUTH MIATPUMKY KITI€HTIB.

Haii6imbm JKATAI30BaHUM crnocio
CTBOPEHHS KOPHCTYBaJbHHUIILKOTO KOHTEHTY Ta
3aly4eHHs] KOpPUCTyBadiB - 1€ reimidikamiga. Y
reiimigikanii KopucTyBayl MOBUHHI BUKOHATH KlJIbKa
3aB/laHb, a MOTIM OTPUMYIOTH BHHArOpPOIY 3a CBOIO

y4acThb y MPOLIECi.
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Bbpenan BUKOpUCTOBYIOTH TaKl MOHATTS, SIK PiBHI,
BUCOK1 Oayiy, 3HA4KHW, TaOJUIl JiAepiB, Oaqud TOIIIO,
00 3MYCUTH KOPHUCTYyBadiB BUKOHYBAaTH 3aBJaHHS Ta
JTUIMTHCS CBOIMHM JIOCSTHEHHSIMH Y COIIMEpPEKax.
@ipMH TaKOX MOXKYTh JapyBaTH MPHU3U MEPEMOKIAM
1rop, HAMPUKJIJ IPONOHYBATH IM CIIELIAJIbHI 3HUKKH,
pPO30JIOKOBYBATH TMPECTHKHI 3HAYKU, POOUTH iX
gactuHoO  VIP-kiyOy, 100 30UIBIIMTH  IXHIO

3aI[1KaBJIEHICTb.

HeBenuki cTuMynM HaIuXarOTh KOPUCTYBadiB
JOKJIaJaTH JTI0JJaTKOBUX 3yCHIIb, 11100 3pOOUTH T€, YOTO
BoHU 0 He pobOwnu. Takum yuHOM, Treimidikairis
J03BOJII€E OyayBaTH JIOBFOCTPOKOBI BIJHOCHMHHU 31
CBOIMH KJII€EHTAMHW Ta JOTOMara€ TIePEeTBOPUTH
KOPHUCTYBAUiB y JIOSTILHUX KJIIE€HTIB, 3a0X0UYHOUH iX J10
MOBTOPHUX TOKyNok. KommaHii TakoX MOXYyTh
30MpaTh J1aHi KOPUCTYBadyiB, 100 CETMEHTYBaTH Ta
MpOJIaBaTH  CBOIO  MPOAYKIIO 3a  JIONOMOTOIO

reimigikarii.
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OTXe, KOPUCTYBAJBHUIIBKUNA KOHTEHT MOXKE
MOIIMPIOBATH MPOIH(GOPMOBAHICTh MPO MEBHUHN O13HEC
Ta 3MILHIOBAaTH IMIJDK OpeHay, T03BOJIAIOYA HOMY

OTpUMaTH KOHKYPEHTHY TepeBary.
Cnucoxk Jirteparypu

1. A Marketer’s Guide to Using User-Generated
Content on Social Media [Enektponnuii pecypc].
— 2019. — Pexum goctymy D0 pecypcy:
https://blog.hootsuite.com/user-generated-

content-ugc/.
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XV MixHapoaHa HayKOBO npaKquHa KoHdepeHLUia «B2B MARKETING»
LOREAL @ lifecell  onmuka fielmann

PETAPI'ETHUHI SIK O/1HA 3
HAUE®EKTUBHIIIUX ®OPM

]_[I/I(I)POBOi PEKJIAMHAX
3axap CTPYXK

nokTop (iocodii, crapumuit Bukiagay FOmis
'TABPUII
HartionansHuit TeXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. [rops
CikopchKOro»

stryzh2008@gmail.com

VY cydacHoMy CBiTI, A€ IM(POBI TEXHOJOTIL
CTalu  BEJIWYE3HUM  MEPEJIOMHUM  MOMEHTOM,
MIIMPUEMCTBA TMOYMHAIOTH 3HAXOJIUTH HOBI Ta OLIBII
KpeaTuBHI crocoOu 30yTy CBO€i MPOAYKIli, Oyab TO
yepe3 [HTepHeT, Tenebauenus uu xypHamu. [{udposi
TEXHOJIOT1i HE MPOCTO CTBOPHJIM NPOCTIIIUH CrOCIO
3B’SI3Ky OJIMH 3 OJHUM, a ¥ 3HAYHO MOCTPUSIIN OUIBIII

e(eKTUBHOMY 3pOCTaHHIO Oi3Hecy. 3 PpPO3BUTKOM
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1HbOpMaIIHHOT epr MU MOYau Oa4UTH, SIK BCE OLIbIIE
KOMIIaHIi CTal0Th KOHKYPEHTOCHPOMOXXHMMH OJHA 3
OJTHOIO 1 caMe 1MdpoBa pekiamMa Bimirpana BaKIUBY
poOJib y IOMY Ipolieci. 3pelTo, MU HE MOXKEMO
ITHOpyBaTH TOM (pakT, 110 Hapasi 3arajbHa KiIbKICTh
AKTUBHUX KOPHCTYyBauiB I[HTEpHETYy y BCbOMY CBITI
csarae 4,54 wminbsapau oci6. TiTbkM B COIllaJbHUX
Mepekax makimodeHo 3,8 Miubsapaa sroaei. Bee e
OyJl0 BpaxoBaHO KOMIIaHIsIMH, 1 ToMmy Iu(poBa
peKJiaMa ChOTOJIHI CTaja JTy>Ke BaXKIUBUM €JIIEMEHTOM

MpocyBaHHs OpeHAay, O13Hecy, MANPUEMCTBA 1 TI.

[MudpoBa pekiama - 1€ CBO€piHA MPAKTUKA
JOCTaBKH PEKJIAMHOTO0 KOHTEHTY KOpPUCTyBauaM 3a
JOTMIOMOIOK0  PI3HUX  OHJAMH Ta  UUQPPOBUX
KaHasiB. BoHa BUKOPUCTOBYE Takl HOCII, K COL[ialbH1
MEpexi, EJIEKTPOHHY TOILITY, TIONIYKOBI CHCTEMH,
MOO1JIbHI 0o0amKu, Pi3HI MapTHEPCHKI MpOrpaMu Ta
BeO-caliTh JUIsi TIOKa3y peKJaMd Ta TOBIIOMJICHb

ayautopii [1]. B ocranui poku 1udpoBa pekiama
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BUKOPHUCTOBYETHCS I 3aTydeHHs BiJBiyBadiB Ha
BeO-caliTW, TEHEpYyBaHHS IIOTEHILIMHUX KJIIEHTIB,
dbopmyBaHHsS 00I3HAHOCTI PO OPEHJ, BCTAHOBJICHHSI
JigepcTBa B AyMKaX CYyCIJIbCTBA, CTBOPEHHS HOBHX

CIIUJIBHOT Ta 301JIBIIICHHS TIPOJIaXKIB.

[Ipote, HaBITh BHUKOPHUCTOBYIOUU HHUPPOBY
pexiamy,  OI3HECHM  CTUKAIOThCS 3 PI3HUMU
CKJIQJTHOCTSIMH, TOJIOBHOIO 3 SIKMX €, IO TUIbKH Maja
KUIBKICTh BIJ[BIlyBauiB TMEBHOTO CaWTy KYIUISIOTh
ToBap/mociuyry. OcTaHH1 U PU MOKA3YIOTh, 1110 JIUIIE
4% BIOBIIYyBa4yiB CcalTy B KIHIIEBOMY TMIJICYMKY
poOnsATh MOKynkKy. ToMy [jsi MapKeTOJOriB ayxe
TrOCTPOI0 TPOOJEMOIO 3aNUIIAETHCA MHUTAHHS  SIK
neperBoputd  96% BiABiAYyBauiB, SKI MINUIA, HE
npuAOaBIIY MEBHUI TOBap Ha MOTEHLIMHUX KIIEHTIB.
[ mepenariroBaHss a00 pETaApreTUHT CTaB JOCHUTH

e(DEKTUBHUM CITOCOOOM.
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PerapreTunr - me cTpareriis MapKeTHHTY B
[HTEpHETI, 3a JOMOMOIOK0 SIKOi KOMITaHIsl PO3MIIIYE
KIIEHTaM pEKJIaMy B COIlaIbHUX Mepekax abo Ha
IHIIMX 30BHIMIHIX BeO-caiiTaXx, IO CTOCYIOThCS
1H(opMarlii, sIKy KJI€HT neperisaaB padime [2]. Meta
OLNBIIOCTI KamMIaHId pEeTapreTMHry - 3aKJIMKaTh
MOTEHI[IHHOTO  KJII€HTA BXXUTU TIEBHUX 3aXOJIiB
(npunbaTu TOBap/mOCHyTry), SIKUX BOHU HE BXXUBAJIU

M1]] 4Yac CBOT'O MEPLIOro BI3UTY HA CaMT.

Perapretunr - 1iHHAa cCTpaTeris OHJIAMH-
MapKeTUHTy 1 mae Oararo mepear. I[lo-mepie, 1e
XOpOoIIMiA crnoci0 MNpUBAOUTU BXKE 3allIKaBIEHOTO
nokymnus. HeszanexxHo Big TOro, 44 BOHU IPOCTO
BIIBIAyBaIM calWT abo (hakTUYHO KJIadud TOBap Y
KOILUMWK, 1€ JIIOJU, SKI BUSBWIM IHTEpEC 10 TOBApIB
neBHoro Oi3Hecy. Lle o3Havae, 110 3ycuis, HEOOX1IH1
JUISL 1X 3aBOIOBAHHSI, Ha0arato MeHIl, HiXK Y THUX, XTO
HIKOJIM paHilie He OyB Ha CalTi, TOMYy pETapreTUHT

MOXE OOIIOMOI'TH OXOIIMTH 1OHX HOKyrIHiB y
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noTpiOHM dYac 13 mOTpiOHMM  TOBapoM IS
MaKCHUMaJIbHOTO MpoAaxy Ta npudyTky. [lo-apyre, ne
3017IbIIIy€ KUTBKICTh MOBTOPHUX BiJIBIyBaHb BAaIllOr0
BeO -caliTy: JesKi JOCHIDKCHHs I0Ka3ylTh, IO
peTapreTUHr 30UIbIy€e WMOBIPHICTH TOTO, IIO KJIIEHT
3HOBY BiJIBiJja€ BeO-CalT KOMMaHii, HaBITh SAKIIO cama
peKjiaMa He MICTUTh Ouibline iHdopMmarlii, HiXK KIIEHT
OTPUMAaB IIiJI Yac CBOTO NepuIoro BijBiayBaHHs. [lo-
TpeTe, BIH MOXE JIOIOMOITH BaM TIEPEMOITH
KOHKYPEHTIB: PETApreTUHI 3MEHIIY€ OXOIUJICHHS
OroJIONIEHb KOHKYPEHTIB, PO3MILIYIOUYH OTOJIOIIECHHS

neBHO1 (hipMU Ha 30BHIIIHIX BeO-caiiTax.
Cnucok Jgireparypu

1. Deshpande I. What is Digital Advertising and
Getting started as a Digital Advertiser
[Enextponnuii pecypc] / Indrajeet Deshpande. —
2019. — Pexum gocTymy J0 pecypcy:

https://www.toolbox.com/marketing/advertising



https://www.toolbox.com/marketing/advertising/articles/digital-advertising-primer-martech-101/
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[articles/digital-advertising-primer-martech-
101/.

2. What Is Retargeting? [EnexTponnuii pecypc]. —
2020. — Pexum gocTymy 10 pecypcey:

https://www.thebalancesmb.com/what-is-

retargeting-in-marketing-4587536.



https://www.toolbox.com/marketing/advertising/articles/digital-advertising-primer-martech-101/
https://www.toolbox.com/marketing/advertising/articles/digital-advertising-primer-martech-101/
https://www.thebalancesmb.com/what-is-retargeting-in-marketing-4587536
https://www.thebalancesmb.com/what-is-retargeting-in-marketing-4587536
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MAPKETHUHI' OCBITHIX ITIOCJIYT:
E®EKTUBHE MAWBYTHE YU
BUMYHIEHE TEIIEPIHIHE?

Tapactok Codist OnexcanapiBHa
acucteHT, acnipant PhD I"aBpum FOmist OneriBaa
HarnionanpHuit TeXHIYHUN YHIBEPCUTET YKpaiHu

«KuiBChbKU MOMITEXHIYHUHN THCTUTYT M. [rops

CikopcbhKOTro»

E-mail: tarasiuk.sofi@gmail.com

COVID-19 craB BUKIHKOM yChOTO JFOACTBA. Ha
JAaHU MOMEHT HE 3aJIMIINIIOCh KOJIHOI cepu, sika O
HE 3a3HaJIa HUIIBHUX TpaHcopMmairiid. OcBiTHs chepa
- OJIHA 3 THUX, fKa OyJa BUMYIICHA MEPEPOAUTHUCS Y
nepui JHI SK TUIbKK y OUIBIIOCTI KpaiH CBITY Oyiu

OroJIouieHH1 JokaayHu. bo skmo 3akputu kade Ha 2
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MiICAIIl MOJKHA, TO B3aJUIIATH BCE JIOJICTBO 0€3
PO3BHUTKY, HaBUaHHS Ta 3HAaHb - HE JYy)KE BTIIIIHA

IIEPCIIEKTUBA.

CamMe Ha BHMOTY 4Yacy caMe€ PHUHOK OCBITHIX
MOCIIyT TMOYaB HAaOWpaTH AaKTyaJlbHOCTI, SIK MIiCIe
MOIITYKY PIIICHB JJISI MPOOBKEHHS OCBITHIX IPOIIECIB

B IIIKOJIaX, KOJEIKaX, YHIBEPCUTETaX.

PHUHOK OCBITHIX MOCHYT SIBJISIE COOOK CHUCTEMY
COLIIAJIbHO-€KOHOMIYHUX BITHOCHH, 1110 CTOCYIOTBCS K
MIHIMyM 2 CTOpIH - HaBYaJbHUX 3aKJaJiB Ta

CITO’KMBAYIB OCBITHIX ITOCHYT.

AOu pUHOK OCBITHIX TMOCITYTr €(EKTUBHO
(GyHKIIIOHYBaB, BaXJIMBO TepeadayaTH 3aCTOCYBAHHS
MapKEeTUHIOBOro miaxoay B i cdepi. Lle BaxkamBo
xoua O 3 Ti€i TOYKM 30py, IO MAPKETHHT €
HEBIJ'EMHOIO  (DYHKIIIEO  MEHEIKMEHTy,  SIKa
3a0e3mneuye perytoBaHHS BITHOCHH MK yYaCHUKaMU

PUHKY OCBITHIX TIOCITYT.
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BaxnuBo 3a3HaumTH, MO y cBoix mparsmx .
Kotnep 1 K. ®okc 3a3nauany, 1o «MapKEeTUHT OCBITHIX
MOCIIYT SIBJISIE COOOK0 JTOCHIDKCHHS, TIIaHyBaHHS,
3M1MCHEHHS 1 KOHTPOJIb 32 PeTeIbHO C(HOPMOBAHUMHU
Iporpamamy, 3aJlyMaMH, o6 BUKJIMKATH
NOOpOBUIBHUI OOMIH IIIHHOCTSIMH 3  I[IJIbOBUMH

PUHKAMU 3 METOIO JIOCSATHEHHS MparHeHn» [1].

MapkeTUHT OCBITHIX MOCITYT CTBOPIOE YMOBH, B

AKUX B1IOYBA€ThCSA HAMMPOAYKTHUBHILIE 3aJ0BOJIEHHS

notpeo [2]:

° 0COOMCTOCTI — B OCBITI;

° HaBYaJILHOTO 3aKJay — y
KOHKYPEHTOCITIPOMOKHOCTI Ha PUHKY i

MaTepiaTbHOMY A0OpOOYTi MOTO MpaIliBHUKIB,

° oprasizailiii — y po3BUTKY [I€pCOHAIY;

° CyCJIbCTBA — Y  PO3IIMPEHOMY
BIITBOPEHHI TPYJOBOTO ¥ OCBITHHOTO TMOTEHIIATY

KpaiHu.
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VY mepiofl «KOpPOHAKpU3W» Il (PYHKIT TPIIKH
3MICTUJIMCS B CTOPOHY “‘BIDKMBAHHS Ta TIOIIYKY
HOBUX YMOB, B SIKHX yCi Y9aCHHUKH BiJIHOCHUH 3MOXYTh

MaKCHUMI3yBaTH CBOO KOPHCHICTb.
A K1 pinieHHs Oynu 3HaiieH1 B YKpaiHi?

Ie y 2018 pomi razera Times omutama 200
JJEepiB pI3HUX YHIBEPCUTETIB, 1 BC1 BOHU BBAXKAJIH, 1110
OHJIaiH-HABYaHHS HIKOJIHM HE 3MOXKE 3aMIHUTH OYHY
dbopmy 1 nepedyBaHHS B peaIbHOMY YHIBEPCUTETI. AJle

caMme I1e 1 cTajo pimeHHsM Bxke Ha BecH1 2020 poky [1].

CHubHOI0 CKIJIAJIOBOIO YCIX PpIlIEHb B OCBITI
CTajJo PO3IMIMPECHHS MOXJIMBOCTEH JIUCTAHIINHOI,
OHJIaWH- Ta MJIPKUTAN-OoCBITH. Tak, Taki (opmu
HaBYaHHA ICHYBaJM 1 paHile, aje HUMHU
KOPHUCTYBAJIACh HE3HAYHA 4YacTUHA Jiroaeu. [IpuunHu
JIEKT'0 TIOSICHUTH HaBITh 3Ba)KAIOYM Ha Tl BUKJIUKH, SKI
MOCTAIM TIepe]l aKTHUBHUM BUKOPUCTAHHSM OHJIalH-

IHCTPYMEHTIB B mepioa manaemii. HaiticToTHimmmu


https://www.timeshighereducation.com/features/will-coronavirus-make-online-education-go-viral

XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

mpobjemMaMu, 3 SKUMHU CTHUKHYJIHCS, HaIpUKIA],
yKpaiHIll y 3B 3Ky 13 NIEpPEeX0oJ0M Ha JUCTaHIIIHHE
HaBUaHHSA, € 3HWKCHHS PIBHS KOHIIGHTpAIlil yBaru y
TUX, XTO HaBYaeTbes (26%), Opak yBaru y4mTeliB JI0
notped aiTed mig yac HaBuaHHA (22%) Ta TEXHIYHI
npobsieMu: moraHa skicte IHTepHety (21%) uym
BIJICYTHICTh MPUCTPOIB A OHNaiH-HaB4YaHHS (19%).
[Ipo Opak TexHIYHKX 3ac001B 3a3HAYAIOTH OIM3bKO 20-
30% rpomansiH y HeBenukux wmictax (mo 100 Ttuc.

MEIIKaHIIB) [2].

[Ipore, 3Baskar0oun Ha BUKIIMKH CyCHIHCTBA 3apa3
e B YKpaiHl 3a OCTaHHIN PiK 3 SIBUJIKCS PI3HOMAHITH1
TDKATAT-TUTATOPMU /1711 HAaBYaHHS HA PI3HUX PIBHSAX.
PosrnsHemo Kidbka 3 HUX B 3aJ€XKHOCTI BiJ BHUIY

ocBiTHU: (hopMasibHA Ta He(hOpMabHA.

Ocita y BH3. SkckpaBuM mpUKIAAOM €
maTdopMa AUCTAHITIHHOTO HaBYaHHS «CIKOPCHKUI

[3]. Bona npezacrasisie co0010 BipTyalibHEe HaBYaJIbHE
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cepenosuiie KIII im. Irops Cikopcekoro. TyT € yci
MOJJIMBOCTI ~ MIOAO  3aCTOCYBaHHS  Cy4YacHHUX
TEXHOJIOT1H, Ki BAKOPUCTOBYIOThCS /I €(heKTUBHOTO
JMCTAHIIITHOTO HaBYaHHS, po3po0JIeHHs BeO-pecypciB
IUIE OKpEMHX HaBUYAJIBHUX AMCLMUIUIIH, IHTEPAKTHBHA

B3a€MOJIi MK BUKJIaJlauaMH Ta CTYJICHTaMH.

Kpim BeO-pecypciB, siki nependayeHi y CUCTEMI
Moodle ta G Suite for Education, mmardopma
«CiKOpChKHI»  J1a€  MOXKJIMBICTH  PO3MIIYBATH
BIJICOKYpPCH, SIKI JOCTYIHI I BCixX. Tak, Mg dac
JTUCTAHIIIMHOTO  HAaBYaHHS  HAa  KOPUCTYBaHHS
matdopmoro mepeiinuu yei cryaentu HTYY “KIII

iMm.I.Cikopcekoro”, a 1e 6;m3bko 40 Tucsy.

HedopmanbHaa ocBita. B uboMy HamnpsiMKy Mu
0aunMO YW He HalOuIbIIe 3pocTaHHs. Jluimie 3a
OCTaHHIHN piK 3 ’SBWJIKNCH TaKl YKpaiHChKI MiaaTdopMu

K
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1. “Impactum” — 11e JiKATAT-TIPOCTIp, 1€
BU 1HBECTyeTe CBI yac y HaBuukd. I[lmardopma
MICTUTh OCBITHI AIDKUTAI-TIPOEKTH JUII MOJOII Ta
iXHiX OaTbKiB, BYMTENIIB, a TaKOX TIPOMAJICHKUX
aKTUBICTIB. TeMaMM TakuUX IIPOEKTIB € MOJOJDKHE
JJIEPCTBO, CIIOPT, €KOJIOT1s1, 0JIaroIiMHICTh Ta aKTUBHE
IrpOMAJITHCTBO. 3a 6 MICSAILIB iCHyBaHHA IatGopmu
HAaBUYaHHA Ha HIA BXE NPOMIUIO MOHAA 3 THUCSYI
peectpariii [4].

2. “Zrozumilo” - owunaitH-ruiargopma s
MPEACTABHUKIB IPOMAJICEKOIO CEKTOPY, OpPraHiB BIaIH,
OCBITSIH, MOJIOJII Ta 3arajioM YCiX, XTO 3alliKaBJICHUHN y
caMopo3BHTKY. Zrozumilo! crBopena ®ongom CximgHa
€Bpora Ha BHUMOTY Yacy — 13 MOYATKOM IMaHJeMil
COVID-19, xonmum BCHO TporpamMHy aKTHUBHICTh
oprasizailii JoBeJI0Cs MepeBeCcTH B OHlaitH-hopMmar [5].

[cayroui maThopMu TEX HE CTOATH Ha MiCITl. Tak,
Hampukian,  Toiargopma  Prometheus — mouana

OpaloBaTd B HAMpsIMKY MOHETH3allli Ta 3alycTuia
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s IUIaTHUX  KypciB.  Hampukmag:  “OcHoBuH
y
yIpaBJIiHHSI KOMaH1aMH Ta npoektamu B I'T”, “bi3nec-

mu3aiie”, “Kypc muchMeHHHUITBKOT MaliCTepHOCTI”.

3Ba)karouu Ha MOMYJISPHICTh ICHYIOUMX CUCTEM Ta
TUX TIaThOpM, IO BXKE ICHYIOTH BapTO 3pPOOUTH
BHUCHOBOK, III0 TaKW OHJIAITH-OCBITA - LI€ T€ MallOyTHE
0 SIKOTO MM pPyXaemMochb 1 caMe Takui Qopmar

HaBYaHHS Ma€ MpaBo O0yTH e(heKTUBHUM Ta J1€BUM TEX!
Cnucoxk Jgireparypu:

1. Moctopa [. MAPKETHUHI'OBI
TEXHOJIOI'II B YIIPABJIIHHI
3AT’AJIBHOOCBITHIM HABYAJIbHUM
3AKJIAJZIOM [Enexrponnuii pecypc] / 1. Mocropa //
YK 371.37.339. — 2017. — Pexxum goctymy 10
pecypey:
http://umo.edu.ua/images/content/nashi_vydanya/met
od_upr_osvit/vl 17/%D0%9C%D0%BE%D1%81%
D1%8E%D1%80%D0%B0.PDF.



http://umo.edu.ua/images/content/nashi_vydanya/metod_upr_osvit/v1_17/%D0%9C%D0%BE%D1%81%D1%8E%D1%80%D0%B0.PDF
http://umo.edu.ua/images/content/nashi_vydanya/metod_upr_osvit/v1_17/%D0%9C%D0%BE%D1%81%D1%8E%D1%80%D0%B0.PDF
http://umo.edu.ua/images/content/nashi_vydanya/metod_upr_osvit/v1_17/%D0%9C%D0%BE%D1%81%D1%8E%D1%80%D0%B0.PDF
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2. beniscbka. MAPKETUHI" OCBITHIX
[HOCJIIYT — IHCTPYMEHT KOHKYPEHTHOCTI
CYYACHOI'O BH3 [Enextponnutii pecypce] /
benisceka // JIBH3 «KuiBchbkuii HalllOHATBHUM
yHiBepcuTeT iMeHi Baguma ['etbmanay. — 2016. —
Pexxum noctymy 110 pecypcy:
https://scholar.google.com.ua/citations?view_op=view

citation&hl=uk&user=MjKJh44AAAAJ&citation_fo
r_view=MjKIJh44AAAAJ:-W7OEMFMY1HYC.

3. [Tnatdopma "Cikopcbkuit"
[EnextponHnii pecypc| — Pexxum goctymy 1o

pecypcy: https://www.sikorsky-distance.org/.

4, Himxuran-marodopma Impactum
[EnextponHnii pecypc| — Pexxum goctymy 1o

pecypcy: https://impactum.world/.

5. [Tnardpopma Zrozumilo [EnexkTponHwmit
pecypc] — Pexxum noctymy 10 pecypcy:
https://zrozumilo.in.ua/?fbclid=IwAR3TqlJitNL5lapE



https://scholar.google.com.ua/citations?view_op=view_citation&hl=uk&user=MjKJh44AAAAJ&citation_for_view=MjKJh44AAAAJ:W7OEmFMy1HYC
https://scholar.google.com.ua/citations?view_op=view_citation&hl=uk&user=MjKJh44AAAAJ&citation_for_view=MjKJh44AAAAJ:W7OEmFMy1HYC
https://scholar.google.com.ua/citations?view_op=view_citation&hl=uk&user=MjKJh44AAAAJ&citation_for_view=MjKJh44AAAAJ:W7OEmFMy1HYC
https://www.sikorsky-distance.org/
https://impactum.world/
https://zrozumilo.in.ua/?fbclid=IwAR3TqIJitNL5IapEjJ4YdLXerFQHLJwpfZsDOBdWyWyr4OeYtBJfbyqxRfw
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1J4YdLXerFOQHLJwpfZsDOBdWyWYyr40eYtBJfbyq
XRfw

6. [TnaTdopma Prometheus [Enexkrpornuit

pecypc] — Pexxum moctyiy 10 pecypey:
https://prometheus.org.ua/.

TPEHIU DIGITAL-MAPKETHUHI'Y
Pycnana TEPEIHIEHKO

tereshchenkoruslana@gmail.com
Haramis FO/IIHA,

J011., K.€.H., IOUEHT Kadeapu MPOMHUCIOBOTO
MapKETUHTY

Nataly.Yudina@meta.ua

HarionansHuit TeXHIYHUN YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT iM. [rops
CikopChKOTo»

Digital-mapkeTHr - 1ie 3arajJbHHIA TEPMIH IS
MapKETUHTY TOBapiB, KOTPUI BUKOPUCTOBYE LUPPOBI

KaHaJM Ui 3allydyeHHs Ta yTpUMaHHs KiieHTiB. Moro


https://zrozumilo.in.ua/?fbclid=IwAR3TqIJitNL5IapEjJ4YdLXerFQHLJwpfZsDOBdWyWyr4OeYtBJfbyqxRfw
https://zrozumilo.in.ua/?fbclid=IwAR3TqIJitNL5IapEjJ4YdLXerFQHLJwpfZsDOBdWyWyr4OeYtBJfbyqxRfw
mailto:tereshchenkoruslana@gmail.com
mailto:Nataly.Yudina@meta.ua
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4acTo ITyTaloTh 3 [HTepHeT-mapkerunrom. Hacnpasni,
digital-mapkeTunr BkiIouae B cebe  IuTepHer-
MapKeTHHT, ajié He OOMEXY€EThCS HHUM. |HTEpHeET-
MapKETUHI BUKOPUCTOBYE Ti KaHalW, IO JIOCTYIIHI
KopucTtyBauy Jmmie B IatepHeri. A ot digital-
MapKEeTHUHI OKpIM LbOI0 BHKOPUCTOBYE 1 IU(POBI
HOClT mo3a Mepexero, odnaiiH. To6To 1mudposa
KOMYHIKallisi BiOyBaeTbCsd 1 OHJIAWH, 1 O(JaiH.
Hanpuxnan, SEO-npocyBanns caiity, ne I[nTepHer-
MapKEeTHUHT, a oT 61160pa 3 QR-ko0M, 32 TOTOMOT0I0
AKOTO MOXHa TepelTH Ha calT, - ue Bxke digital-
MapKETHHT.

3a cnoBamu digital-anamituka Tta QyTtyposora
Bbpasna Couica, “Koxnuit 6i3Hec € xkeptBoro digital-
JapBiHI3MYy, TOOTO €BOJIIOIII MOBEIIHKH CIIOKHMBaya,
KOJIM CYCHUIBCTBO 1 TEXHOJOTIi pPO3BUBAIOTHCS
IIBU/IIE, HDK 3/1aTHICTb BHKOPHUCTOBYBaTH iX. 3a
TaKMX YMOB KOXK€H Oi3Hec mepeOyBae ij] 3arpo3010”

[1]. Tox, mnst Toro, moO0 KOMITaHISIM 3aJUIIATUCS



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

KOHKYPEHTOCIIPOMOXXHUMH,  TMOTPIOHO  IIBUIKO
aJanTyBaTUCS 10 3MIH 1 30KpeMa HACTYyIHHUX HMKYE
HaBeZieHNX TpeHnaiB digital-mapkerunry. Lle Hamacthb
3MOT'Y 36KOHOMUTH 4ac, FOJIOBHY €EKOHOMIYHY LIHHICTh
iH(opmMmariitnoro cycniiberBa [10].

1. BukopHcTaHHsS IITYYHOTO 1HTENEKTY. 3T1IHO 3
JOCIIJKEHHSIMHY, “IITYYHUA THTEIEKT € HalOUIBIION
KOMEpLIAHOIO IEPEBATOI0 JJIsl KOMIIaHii, IHTyCTpiid Ta
Halllid MPOTIrOM HACTYyHMHUX JECATUIITH  Ta ‘‘3MOXKe
30utbuTH TiobanbHui BBIT Ha 14 % mo 2030 poky”™
[2]. LLITyyHu# 1HTEIEKT MOXKE aHaI13yBaTH MOBEAIHKY
CIIO’KMBAYiB, 3HAXOAUTH ii MATEPHU, BUKOPUCTOBYBATH
iH(hopMaIlito 3 ColiaTbHUX MEpex Ta OJoriB, 1100
JOTIOMOITH ~ OI3HECaM  3pO3yMITH, SIK CIOKHBayi
3HAXOJATh 1XHI MPOTYKTH.

2. Bukopucranns 4yaT-00TIB. Yar-00TH
BUKOPHUCTOBYIOTh MalllTMHHE HaBYAHHS ISl BUSBIICHHS
3aKOHOMIPHOCTEH 1 MOOYyA0BH MOJENEH CIUIKYBaHHS.

BoHu OykBanbHO CTalOTh “pO3YMHIIIUMU’ 3 KOXKHOIO
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PO3MOBOIO 1 HABYAIOTHCSA HACIIAyBaTH pEabHY
po3MoBy. ['omoBHUMH TiepeBaraMu 4aT-O00TIB €
111710,1000BE CepBiCHE 0OCITYyTOBYBaHHS Ta T€, 110 BOHU
JIOTIOMAaraloTh OXOIUTH OLIbIIE KIIIEHTIB. 3a JaHUMU
onuTyBaHHs, 64 % pECHOHJCHTIB BBaXKalOTh, IO
L1JI0I000BHI1 CEpPBIC € TOJIOBHOK MEPEBarol0 4ar-
0OTIB, a/pke 3 iX JOIOMOIOI0 KOMIIaHISI MOXKeE
BIIMOBIJJaTH HA 3alUTaHHA KJIIE€HTIB y OyAb-sSKUH 4ac,
1[0 MiJABUILYE SIKICTh OOCIYyroByBaHHA. Takox OyJio
BUSBJICHO, 0 69% KOpUCTYBayiB HAJAIOTh MEepeBary
yaT-00Tam, a He JoJaTKaM ISl B3aEMO/IIi 3 OpeHaamMu
[3].

3. [lepconamizarmis. g Toro, mo0 BUIUISATHCS
cepell IHIIMX KOMMaHii MOTPIOHO MEepPCOHAI3YBaTH
MapKETUHT, a caMe KOHTEHT, TOBapu, KOMYHIKaIliiHi
3BEpPHEHHS Ta 1HIIE. 3riAHO 3 CTATUCTUKOIO, BEJIMKa
KUIBKICTh ~ 3araJibHOi  pexiiamu  japarye 63 %
criokuBayiB, asie 80 % crmoXuBa4iB CTBEPIKYIOTh, 1110

iXHe Oa)kaHHsSI B3aEMOJISATH 3 KOMIIAHIEK 3pPOCTaE,
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SKIIO BOHA IMPOIIOHYE TIEPCOHAI30BaHUI TOCBif [4].
SAckpaBuM npukiIagoM € ctpiMiarosuii cepsic Netflix,
KU MOCTIHHO MOKpAIly€e CBOI alTOPUTMH JIJISI TOTO,
mo0® migdupaTd A9 KOXKHOTO  KOPHUCTyBada
HaWBIAMOBITHIMINK KOHTEHT. [lepcoHanizaliisi Takox
JOCSTA€ThCS ~ KOHTEHTOM  KOMMaHii, 1o €
BIIOOpaXEHHSIM  CaMOr0  CIOXKHMBada  3aBJSKH
TPAHCTIOBAHHIO  KOMITIAHIEID  CXOXHX  JKUTTEBUX
cUTyaliu, npoosem, iH.[9].

4, Bineo-mapkerunr. BiH ctaB  oaHHUM 3
HaWTrOJIOBHIIIUX MApKETUHI-TPEH/AIB CHOTOACHHS 1 HE
BTPATUTh CBOIX MO3UIIIHM MPOTATOM HAHOMMKYUX IT'SITH
pOKiB. 3rifHO 3 JaHUMU JAociimkeHb, 70 %
CIIO’KMBAYiB CTBEP/DKYIOTH, IO TOIIMPIOBATIN BiIEO
OopenmiB; 72 % Oi3HECIB TOBOPATH, IO BIJEO
MIIBUINWIA iXHIM KoedilieHT KoHBepcii, mis 52 %
KOPUCTYBadiB TEperjisig BIAEO TPO MPOAYKT €
bakTOopoM, 1110 JToAa€ TM BIIEBHEHOCTI ITiJT YaC OHJIAMH-

nokynok [5]. OpradiuyHi pe3yJbTaTd MOLIYKY
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nigBumIyoThea y 50 pasiB, AKIIO Ha CalTi € Bife€o.
Bineo-koHTEHT 371a€ThCs JIF015IM O1TBII TPUBAOIMBUM,
tomy Google mpocyBae CTOpIHKY 3 Bijzieo [6].

S. 3anmyuenHss  iH¢moeHcepiB.  [HdmoeHcep-
MapKETUHT 1€ TUIl MAPKETHHTY, M0 (OKYCY€eThCS Ha
BUKOPUCTAaHHI JIJIEPIB JYMOK ISl  MIJCUJICHHS
MECEIDKIB OpeHIy Ta MAOCSITHEHHS HUMH O1lIbIIO1
KUIbKOCT1 Jitozied. [HdaroeHcepamMu MOXyTh OyTH SIK
BijioMi ceneOpiTi, Tak 1 61orepu 3 Instagram, Tik Tok
gyu YouTube. Lleli Tum MapKeTUHTY CHPUHUMAETHCS
ayAUTOpII0 SK OUIbII aBTEHTUYHUU. 3TiAHO 3
onuTyBaHHIMH, 63 % CHOXHMBAYiB JOBIPSAIOTH JTYMIII
iH(QroeHcepiB  OlbIlle, HDK TOMY, IO OpeHIH
roBopsTh 1po cede. Llle 58 % onuTaHux Kynuiiv HOBY
pid 3a OCTaHHI TIBPOKY 3aBISKH PEKOMEHIAIi
1H]IIIOEHCEpIB [7]. SAckpaBum MPUKJIAJIOM
BUKOpUCTaHHA 1H(]oeHcep-MapkeTunry € Iceland,
MOMyJIIpHA MeEpeka CcymnepMmapkeTiB  y Benukii

bpuranii. lle#t Openm 3amMiHUB pekiamy 13
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3HAMEHUTOCTSMM Ha KOMYHIKAIliiiHI KammaHii 3
pealbHUMHU MaTycsMU. BOHM mModvanu cHiBIpaio 3
YouTube-cinmeHoToro Channel Mum Tta Biiorepamu
JUISL TIPOCYBaHHS TMPOJYKTIB y OUIBII aBTCHTHYHIN
MmaHepi. | gocmikeHHs: mokasano, mo 35 % MaTych
JOBIPSIIOTh OHJIAMH-BIIEO OLIbIEe, HDK TPAgUIIMHIN
peximami [8].

6. Bizyanbauii momyk. BizyanpHuil momyk gae
MOXJIMBICTh KOPHCTYBauaM 3aBaHTa)XyBaTH BJACHI
300pakeHHs IS TIOLIYKY, IO JO3BOJIIE OTPUMATH
OlIbII  TOYHI pe3yJbTaTH Ta BUBOJAUTH JIOCBIJ
KOpUCTyBaua Ha HOBHUH piBeHb. He nuBHO, 1110
comiasibHa Mepeka Pinterest 3amycTuiia 1HCTPYMEHT
Lens, mo Jgae  MOXJIMBICTD  KOPUCTyBadam
chotorpadyBaTu MpeAMET 1 3HAUTU Micile, € HOoro
MO>KHA NMPUAOATH, 3HAUTH CXO0XK1 peyl YU NEPErIssHyTH
300pakeHHsI 1pboro mpeamera y Pinterest. 3rigHo 3
nanumu  BuganHs  Social Media Today, 62 %

MIJIEHIATIB 3alllKaBl€Hl Yy BI3yaJlbHOMY TOIIYKY
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OinblIe, HIXK y OyIb-sKii 1HII HOB1M TEXHOJIOTII, a Ha
Pinterest koxxHOTO MicsIa BigOyBaeThes Oiabie 600
MJTH Bi3yaJbHUX TOIIYKiB [9].

OTtxe, 3MiHU Ta TpeHau B digital-MmapKkeTUHTY He
MOXHa irHopyBat. [IpaBuiibHE BHKOPHUCTAHHS
HassBHUX 1HCTPYMEHTIB JJa€ MOKJIMBICTh 3a0€3MEUYUTH
Kpallliid JTIOCBIJ I CIIOXKHBAdiB, CIPHSAE IOOYIOBI
MO3UTUBHUX acouiamii 3 OpeHIoM, Jae 3MOory
MiABUIIUTH  epexTuBHICTh Oi3Hecy. [l  1uporo
KOMIIaHISIM MOTPIOHO OYTHU THYYKUMH Ta BIIKPUTUMHU
70 1HHOBAIlil, BMITH aJamnTyBaTHCS 10 3MiH Ta
3pO3yMITH, IO CTapi yCTajJeHl Ma0JIOHU BXKE HE

CIPALIOOTh.
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PU3UKU TA TIPOBJIEMHU ITIOB'SA3AHI 3

HMU®POBUM MAPKETUHI' OM
Irop TYPKOBCHKUIA
nokTop (iocodii, crapumit Bukiagay FOmis
'TABPUII
HarnionanpHuit TeXHIYHUN YHIBEPCUTET YKpaiHu
«KwuiBcbkuii [lomitexuiunuit [HCTUTYT M. [rops

CikopchKOTro»

Mo Take uudpoBuid wmapketunr? [Hudposuit
MapKeTUHI - 1€ MPOCYBaHHS NEBHOTO TOBapy ado
Openny 3a nmomomororo IHTepHery Ta iHImUX (opm
uudpoBoro crouikyBaHHA. [lomyk moTeHUIHHOTO
KIIIEHTA 3JIMCHIOETHCS Yepe3 EJIEKTPOHHY TIOIITY,
colllaJibHI MeJlia Ta BeO-peKiiaMmy, aje TaKOX TEKCTOBI
Ta  MYJIbTUMEIIMNHI  TMOBIJOMJICHHS  SIK  KaHaj
MapKeTHUHTy. Y Cy4acCHOMY TEXHOJIOTTYHO
PO3BUHEHOMY CBITI HIU(PPOBUN MAPKETUHT - 116 HOBUH

crocid  mpocyBaHHS Ta  OPOJAXy  MPOMYKIIL.
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[TopiBHSIHO 3 TpagUIITHUM MapKETHHIOM, BiH OLIbII
€KOHOMIYHM Ta e(PeKTUBHUIM, HUM JIETIIE KEPYBATU Ta
BIH MPOCTIIIUI AN aHami3y Ta BUBYeHHA. L{udposi
MapKEeTHUHTOB1 KaMITaHii, Ha BIAMIHY BiJl TPaIUIIHHUX
MOXHa Habarato Jerme BiJCIIJKOBYBaTH  Ta
3MIHIOBaTH, 00 BOHM Kpallle MPOCYBaHHS TOBAp B
MacH Ta 301IbIIYBaJIM IPOoJaxi. Ajie uepe3 MOXKIIUBHIA
BUTIK 1HQOpMAIlii (aTa MaHIHT) JlaHI KOPUCTYBAaYiB,
AKl € HEBLA'€MHUM I1HCTPYMEHTOM B LHU(PPOBOMY
MapKETUHTY, PO3BUTOK MAIKUTA MAapKETUHTY OYB
JIENI0 CMOBUILHEHUNW B TMOPIBHSHHI 3 TpaaullIHUM
MapkeTuHrom. Tum camum, nUPpoBUN MaAPKETUHT
cTaB OUIbIIIE HIJK MMPOCTO IHCTPYMEHT JIJIsi TPOCYBAHHS
BJIACHOTO TOBapy . Y pa3i He MpaBUIILHO HATATOKEHOT
KaMIaHii Ta BUTOKY i1H(popMaIlii, IiIboBa ayIuTOPIs
cama MOXe€ CTaTH B TIEBHOMY CEHC1 «TOBapoOM». [1]
Cborogui MM JKMBEMO Yy  TEXHOJIOT1YHO
PO3BUHEHOMY CBITI, JI¢ BCE MOXKJIMBO uepe3 [HTepHerT.

Hudposuii MapKeTUHT PYHKIIOHYE 1 MOXKIUBUH JIUIIE
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3aBIgkH [HTEepHETY Ta HiYoMYy iHIOMY. Lle siapo Toro,
10 MU 3HAEMO SIK «IU(DPOBUN MAPKETUHI.

VY cycninbcTBi, A€ MU TOCTIMHO OopeMocst 3
nedIMTOM Ta TMOCTIMHUM 3POCTAaHHSIM IIH Ha PI3HI
TOBapH, HUPPOBUI MAPKETHHT - II€ CIIOCIO TOBEPHYTH
CUTyallli B 1HIIIE, OUIBII MO3UTUBHE Pycyo. [HTEpHET
JIETKO JIOCTYIHUI KOXKHOMY B OyIb-sIKii TOYI[l 36MHO1
KyJi. BiH rinOoKko 3MIHMB Halle XKUTTS, Ta OUIbIIE HE
MPU3HAYEHUN IS HEBEJIIMKOTO CIEKTPY 3aBAaHb Ta
TUIBKM JUIsL TIEBHOTO Kpyry uozeit. OcoOnmBo, 1ie
CTaJI0 BIIUYTHO KOJIU BECh CBIT MOTJIMHYJIA TTAHEMisl.
B meit vac, mudpoBuil MapKETUHT CTaB HEBIA'€MHUM
THCTPYMEHTOM sl BBEJICHHS O13HECY.

JIrtonsM  HEMMOBIPHO  3pyYHO KYIyBaTh BCE
HeoOXiHe B [HTepHETI, HE BUXOMSYM 32 MEXKI CBOTO
nomy. [le ekoHOMUTH Yac 1 Aa€ 3MOTY JIFOAUHI OXOMUTH
OLIBIIINIT ACOPTUMEHT TOBAPY 3a MEHIUH 4yac. JlroguHa
MO’K€ JIETKO TIOPIBHSATH IIHA Ha KUIBKOX BeO-caiiTax i

BUOpaTy Te, 110 HaWKpalie BIAMNOBIAAE i1 moTpedam.
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Oco0amBO, 1€ BUTITHO THM, XTO 4epe3 CHerudiky
CBOET poOOTH abo K 3apa3 B yMOBaxX KapaHTUHHUX
0OMEXEeHb HE MOXKE ITTH B Mara3uH 1 KynuTH, T€ 110
oMy moTpiOHO.

Ile Takox pgomomarae camMuM MIiANPUEMCTBAM,
BEJMKUM 4u ManuM. [IpomaBIii MOXyTh pO3MIINTyBaTH
peKjiaMy 3a MEHII Tpoilli ad0 HaBiTh OE3KOLITOBHO,
SKIIO 3HAIOTh, K 1€ MPaBUILHO poouTH . [IpogykTn
4acTO MOXYTh CTaTH BIPyCHUMH, 0€3 BEIMKUX
IPOIIOBUX BUTpAT Ha MapkeTuHr. lle B 3HauHii Mipi
JoroMara€ MajiuM MiAIPUEMCTBAM 1 JOMOMAarae im

3aKPIMUTUCS HA PUHKY.

MapkeTuHr y coliadbHUX MEpexax - 1€ OJHa 3
HallepekTUBHIIIMX (OPM MApKETUHTY, SKa TaKOXK
JI0TIOMAara€e B3a€EMOJISATU 3 JIIOAbMHU Ta (GOpMyBaTU 3
HHUMH A1IOB1 BiIHOCHHH. [le HeMOBIpHO e(eKTUBHMIA
1 €KOHOMIYHMI crnoci0 MpOCyBaHHS CBOrO TOBApY.

Taka ¢opma wmapkeTUHTy jgomomarae Oi3Hecy
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OXOIUTIOBATH HIMPIIY Ta OUIBLI IUIOBY ayAUTOPIIO
MOPIBHSHO 3 TpaauliiHuMu Gpopmamu pexiamu. OnaHa
’KapTIBIMBA KapTUHKA a00 OJTHE BIpyCHE BIZICO MOXKYTh
3pOOUTH MPOYKIIIO OYyIb-IKOTO O13HECY BIIOMOIO Ha
Bech [nTepuer. OnuuM 13 npukiais € bepui Cannepc,
Ha SKOMY BIH CHJIUTh Ha KpICIl 3 pPYyKaBHISIMU.
Jltonquua, sika BUTOTOBIISLIA 1II PYKaBWIl, OTpuUMaia
THCSIY1 3aMOBJICHb, 1 11 013HEC MIIIOB Yropy.

OCHOBHI IHCTPYMEHTHU LIU(PPOBOro MApKETUHTY. [0
OCHOBHUX 1HCTPYMEHTIB, MokHa BBaxkatu SEO
(omTuMmizalig calTy B MOLIYKOBUX cuctemax). llei
3acib jmomomarae po3MICTUTH Balll BEO-CaliT y BEepXHii
YaCTUHI TONIYKOBUX pE3yJbTaTiB, SKI BHUIAIOTh
KOpPUCTyBauy TIOLIYKOBI cucteMu. lle 301imbmrye
KUIBKICTh  BIJBIAyBadiB 1, OTXKe, JOMOMAara€ B
MapkeTuHry. Ile mpairoe, KoOau y  BMICTI,
PO3MIIIEHOMY Ha Be0O-CaiiTi, BAKOPUCTOBYIOThHCS TIEBHI

KJIFOUOBI CJIOBA.
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Email wmapkerunr (Email Marketing) - Bun
peKjiaMy, 1[I0  3/A1MCHIOETBCA 32  JIOIOMOTOIO
enekTpoHHux aucTiB. Ctpareriss Email mapketunry
nepeadavyae CerMEHTAIlil0 MOTCHIIIMHUX KJIIEHTIB Ha
MeBHI1 TpyIu 32 pI3HUMH COIllaJIbHUMH,
neMorpapiyHUMH, EKOHOMIYHUMHU Ta MCUXOJIOTTYHUMHU
XapaKTEepPUCTUKAMH, TOX bopmyeThes
CICL1aII30BaHUM  KOHTEHT, 110 BIJICWIAETHCS Yy
BIIMOBIJTHI 4YacoBi TpPOMIKKH. Beinka KUIbKICTh
MOTEHIIMHUX KJIIEHTIB y KOMIMaHIi, CerMeHTaIlls
KOpPHUCTYBauiB, BiAPaBKa Ta KOHTPOJIb 32 OTPUMaHHSIM
€JIEKTPOHHUX JIUCTIB, TOMY aKTyaJbHICTh
€JIEKTPOHHUX CKPUHBOK TIEPEBIpsi€ CIIeliali30BaHe
nporpamHe  3abe3neueHHs (Campaign  Monitor,

EmailOctopus Tta 1H11i.)

Mapxketunr y cormianpbHuX Mepexax (SMM) — me
KOMIUIEKC JI1H, 1110 OpIEHTOBAHI Ha 3aTy4YEeHHS I[1ILOBOT

ayIUTOPil COLIATBHUX MEPEXK NUISIXOM CTBOPEHHS
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CIEIIali30BaHOTO  KOHTEHTY, SKWA  BIAMOBITAE
crienudii (QyHKIIOHYBaHHS OKpPEeMOi COIialbHOI
MepeKi Ta IiKaBa JESIKUM CIIJIBHOTaM KOPUCTYBaYiB.
[Ipu peramizamii  MapKETUHTOBHX  CTpaTerii y
COIIIATLHUX MEpekax KOMIMaHil MepexoasiTh 0 TaKUX
BUIIB MapketuHry: Facebook Marketing; Pinterest
Marketing; Twitter Marketing; LinkedIn Marketing;
YouTube Marketing Ta iH. [2]

[IpoGnemu uudpoBoro Mmapkerunry. OjHi€ro 3
OCHOBHHX TIPO0JeM HU(PPOBOIO MAPKETUHTY € BUTIK
nanux. OcoOuCTI JTaHl KOPUCTYBAUiB 3aBXAU Oy 1
OyyTh MPUBAOIMBOIO U0 JJISl IIAXpaiB, KYIIBJIS
ab0 TMpoJaxX TaKuX [aHUX JOCUTh PIIKO OyBae
MOKapaHa, 4epe3 BaXKKICTh BIJCTEXKEHHS omepauii 3
JTaHUMH KOPHCTYyBadiB. B MOMEHTH BWTOKY [aHHX,
KOPHUCTYBA4 PECYpPCy CaM CTaE «TOBAPOMY.

Ile 3By4HTH SIK HEMIpaBIUBA TEOPisl 3MOBH, 32 SIKOIO

3a HAMU BECh YacC IIMUTYIOTh. AJie 1€ HE JaJEKO BiJ
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ictuan. Komummni croiBpoOitHuku Google, Twitter,
Instagram, Facebook Toro roBopuiu mpo Te, 1mo BcCi
JTaHl ~ KOPHUCTyBadiB  iX  BeO-CalTiB  MOCTIMHO
30epiraloTbcsi Ha  iX  cepBepax, sKi  MOTIM
BUKOPUCTOBYIOTh CalTU COIIaJIbHUX MEPEXK B PI3HUX
UUIAX, B TOMY 4HUCIl 1 s agantamii pexiamu. Lls
iH(pOopMaIliss TPOJAETHCS MapKeToJoraM, 00 BOHH
MOTJIM OUIBII TOYHO HAIUIIOBAaTH CBOIO MPOAYKIIIIO Ha
neBHy aynuropito. L1 cailiT mpu3HauyeHi Uil TOTO,
o0 JII0JMHA TOBEpHYJAcs 1 B3aeMOJisiia 3 HUMH.
Maitke sk 3anexHicTh. J[okazoM I1bOro € 3picT
MOKA3HHUKIB POCTY OHJIAMH-TIOKYTIOK 1] Yac MaHaeMii
Ha caiiTax 3 ajJanTUBHOI pekiamoro. lle me oaun
JOB1 , SIKMA BKa3ye Ha Te, IO COLIaJIbHI Mepexi
MOXYTh OyTH HEOC3IEUYHHMHU Ta CTAJId OLIbIIe, HIX
THCTPYMEHTOM JIJIsl peKjiamMu ToBapis. [3]

[udposuii MapkeTUHT 3HAYHOIO MIPOFO JIOTIOMArae
BCIM THUMaM Oi3HECy: BEJIHUKOMY, CEpPEelIHbOMY Ta

Majomy. lle )KUTTEBO Ba)KJIMBO B Halll Yac, OCKUIbKH
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noroMarae Oi3Hecy TOTNpHU KapaHTHHHI OOMEKECHHSI
IPOJIOBKYBATH CBOIO poOoTy. Ll dhopma MapkeTuHry
— 1Ie YyCHilmHa UTFOCTparlis, TOro SK MOJKHA
CKOpHUCTaTHCS IepeBaraMu TEXHOJIOT1M Ta pO3BUBATH
CBIil 0613HEC HE MalOUX BEJIMKOTO KamiTainy. AJie TaKOxXK
BAXJIMBO, 100 KOpUCTyBaudl Oyiu OOEpexHl I10J0
TOTO, AKa 1HpOpMaIlis po3MilyeThes B [HTEpHETI, 11100
3anumaTucs B 0e3neni. [ToBunen 0ytu 6ananc 000x, 1
KOMOaHli HE NOBMHHI MaTH MOHOIIOJIIO Ha JaHl
KOPHUCTYBayiB.

Cnucoxk Jgireparypu:
[1]Alexander L. What Is Digital Marketing?
[Enextponnnii pecypc] / Alexander. — 2018. — Pexxum
JOCTYIy 10 pecypcy:
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marketing.

[2]/Issmenko I'. I1. IHTepHEeT-MapKeTHHT Ta HOTO

iHcTpymenTtu [ Enextponnnii pecype] /T I1.
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http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis_64.exe?I21DBN=LINK&P21DBN=UJRN&Z21ID=&S21REF=10&S21CNR=20&S21STN=1&S21FMT=ASP_meta&C21COM=S&2_S21P03=FILA=&2_S21STR=Nvnudpsu_2013_3_9
https://www.phishlabs.com/blog/credit-card-information-sensitive-documents-exposed-on-social-media/
https://www.phishlabs.com/blog/credit-card-information-sensitive-documents-exposed-on-social-media/
https://www.phishlabs.com/blog/credit-card-information-sensitive-documents-exposed-on-social-media/
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E®PEKTUBHICTDb EMAIL-

MAPKETHUHI'Y
Mapuna APOBELIbKA

JloxTop (dimocodii, crapmuii Bukimanad FOmis

"ABPHUIII

HartionanpHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKU MOMTEXHIYHUHN THCTUTYT 1M. Irops

CikopchKOTro»

Bci mum 3HaemMo, mo Hame MakOyTHe 3a
HOBITHIMHU TeXHOJOrisiMU. JlIoau modanu mIyKaTu
KOMGOpPTHI JJIsI CBOTO KUTTS aJIbTECPHATHUBHU:
BIIMOBIIAITHCS  BiJ  TPaAUI[IMHOTO  IIOMIHTY,
3aMIHUBIIM HOro MOKYINKAaMH OHJIaWH, HajJaBaTu
nmepeBary JIUCTaHI[IMHOMY HaBYaHHIO, YHUTAaTH
KHUKKH B €JIEKTPOHHOMY (hopmaTti, abu He MIaTUTH
3a APYKOBaH1 BapiaHTH; B TOW yac K MIANPHEMITI
IIYKAalOTh HOBI HUISAXU PO3BUTKY 1 peKJaMyBaHHS

CBOIX TOBapiB Ta mnociayr. CydacHUM KOMIaHiSIM
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JOBOJIUTHCA TPOCYBATUCA B IHTEPHETI B YMOBax
KOPCTKOI KOHKYpEHIIli, TOX y Haroji cTae
nuppOBUIl MAPKETUHT, a CaM€ OJIHA 3 1OT'0 MEHIINH
— email-mapkeTuHr.

Email-mapkeTHHr — me MOPIBHAHO MPOCTHUH 1
JOCTYHNHHUI CIOCi0 JAOHECTH MEBHY KOMEpLIWHY
iHbOpMaIlII0O Yy BUTIAAl €JIEKTPOHHOTO JIUCTa J0
uuIboBO1 ayauTopili. BiH He € cmamoM, amxe
ayJIUTOpis, sIka OTpUMAa€e TOBIJIOMJICHHS, paHIIIE
minycaigacs Ha  PO3CUIIKY, 3allikaBjlieHa B
OTPUMAaHHI MPOMO3UIIT Ta MA€E MOXKJIUBICTh Y Oy/ib-
SKUH MOMEHT BiJl HE1 BIIMOBUTUCH.

CaMe naHuil BUJ MapKETHHTY SIBJISi€ COO0I0 OJMH
3 Halle(eKTUBHIIMX IHCTPYMEHTIB JUIsl HIATPUMKH
3aI[iKaBJICHOCT] MOKYIIISI, OCKUTBKA HOTO OCHOBHUMU
IIJISIMA CTAlOTh IMIABUIIEHHS BITI3HABAHOCTI OpeHy,
30UIBIICHHS.  KUJIBKOCTI  MpOAaXiB 1, TOJIOBHE,
HaJaro/DKCHHS PIBHS JOBIpH MDK BHUPOOHUKOM 1

CITIOKMBA4YCM.



XV MixHapoaHa HayKOBO npaKquHa KoHdepeHLUia «B2B MARKETING»
LOREAL @ lifecell onmuka fielmann

Y domy ok monsrae eQeKTUBHICTh email-
mapkeTuHry? Hacammepen, g BBaxaro, MO Taka
CTpaTerisi pekjiaMu € HalOLIbII OpIEHTOBAHOIO Ha
CIIO’KMBaya, TOMY 1110 BIATPABIISIOYH JIUCT, IPOJABELb
HIOM 3BEpTAETHCSA A0 KOXKHOI JIFOAMHU OKPEMO, IO
Iy’)K€ ULIHYETbCS B CYCHNUIbCTBI. TOX poO3CHiIKa Ha
MOIITOBI CKPUHBKU — TIEPEIOBUI CTIOCIO JOCSITHEHHS
JIOSUTLHOCTI 1 MPUXMIIBHOCTI CBOET ayautopii. [To-apyre,
email-mMapkeTHHT Ma€ BeJIMUYE3HY TIepeBary B TOMY, IO
OpaLoe 3a MPUHLMIIOM HAKONMUYEHHS: YKUM JIOBLIE
Mpaiioe poO3CWIIKa, TUM OUIBIIO cTae 0Oa3a
MIIMHACHUKIB, @ OTXKE, 3 TUM OLIBIIOIO JIOBIPOIO JIO Bac
CTaBJIATbCs NMOKynui. JIo TOTO X, Taka CTpareris He
BAMarae BTPY4YaHHS CIIiBDOOITHUKIB. 3a3BUYai
pO3CWJIKA BUKOHYETHCS B  aBTOMAaTUYHOMY
pEeXrMi, 1O 3HAYHO CIIPOILyE IMPOLENYypy U
€KOHOMUTD 4Yac. Y BMUIMX pyKaxX [laHa pekJjama

IO3BOJIsIE 1 3ajy4yaTd HOBUX  KIIIEHTIB, 1
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3abesredyBaTy NMOBTOPHI Npogjaxi. ['onoBHe —
NPAaBWJIBHO TIO€NHYBAaTU LEM IHCTPYMEHT 3
IHIIMMU.

3BiCHO, fK i B Oygp-sKkiil cdepi, € ynmaino
‘migBogHMX  KaMEHIiB', IO  YCKJIAIHIOIOTh
IIPOCYBaHHS TOBAPIB Ta ITIOCJIYT TAKUM YMHOM. [10
HUX HaJIe>)XaTh MOJXKJIMBICTH BTPATH CIIOXKMBAa4a
yepe3  HEOUIKYBaHy  BIONMCKY, IIOKUIAHHSA
MOKYIILISIMM ~ CBOIX  IIOWITOBUX  CKPHUHBOK,
pEerJiaMeHTalisi PO3CUJIOK HU3KOKI 3aKOHIB IIPO
3aXMCT  TEpPCOHAJIbHMX  JAHUX, SKi €
000B's13KOBUMU 10 BUKOHaHHSL.[1] [IpoTe, Ha Moo
IyMKy, [IepeBaru € Habarato BaromilmMmu, mo u
pooUTh email-MapKeTHHT JOCi aKTyaJIbHUM.

3aranom, noHaa 4 MUIbSpAU JIOAEH Y BCbOMY
CBITI HMHI KOPUCTYIOTHCSI €JIEKTPOHHOIO TMOIITOI0 —
ne maibke 52 % wHaceneHHs minaHeTd. 61 % 3 Hux

Mo00A€EThCS  IIOTMIKHSA ~ OTPUMYBAaTH  OpeHOBI
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po3cuiku. BucHOBOK:  email-MapkeTHHT  TOYHO

3aCJIyTOBY€E Ha yBary B Hall 4ac.[2]

Cnucok nitepaTypu

1. https://esputnik.com/blog/chto-takoe-email-

marketing [Enextponnuii pecypc] // OGior
email-mapkeronora Karepunu Spuiesoi

2. https://blog.uamaster.com/email-open-rate-

2021 [Enextponnmii pecypc] // Onor
UAMASTER digital agency. — 2021


https://esputnik.com/blog/chto-takoe-email-marketing
https://esputnik.com/blog/chto-takoe-email-marketing
https://blog.uamaster.com/email-open-rate-2021
https://blog.uamaster.com/email-open-rate-2021
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5 Cekuin

Mi>KHapoAHWIN MapKeTUHr
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M4YHa KoHdepeHuia «B2B MARKETING»
lifecell onmua fielmann

MAPKETHHI'OBA CEI'MEHTALIA HA
PUHKY TYPUCTUYHUX ITOCJIYI B

YMOBAX HAHI[EMIi COVID-19
Bnagucnasa KOCAHUYYK
nokTop (iocodii, crapumuit Bukiagay FOmis
'TABPUII
HartionansHuit TeXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. [rops
CikopCchKOTro»

e-mail; kosjanchuk9@agmail.com

VY cydacHOMy CBITI TYpU3M € JOCUTH PIZHOOIYHUM
ABUIIEM, 100 BOPUTYH 3B'A3aHe 3 reorpadiero,
€KOHOMIKOI0, apXITEKTypOIO, 1CTOPi€r0, METUIIMHOIO,
KYJIbTYpOIO, CIOPTOM Ta OaraThbMa IHIIUMH Taly3sMU
HayKHU.

BignoBigHo 10 BU3HaYeHHs BCeCBITHBOI TYpUCTUYHOT

opraizailii, CJIOBO Typu3M MOXoauTh 3 Dpaniii


mailto:kosjanchuk9@gmail.com
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(«tour» - mporyJisiHKa), TOOTO MOIOPOK Y BUTHHHIA Yac
Ta € OJIHUM 31 CIIOCO01B AaKTUBHOTO BIJIMOYHHKY.

[logo Typu3My SK Taldy3l EKOHOMIKH, a TaKOX
MDKTaJIy3eBOr0 KOMIUJIEKCY YW PHUHKY, TYPUCTHYHI
KOMITaH1i MaloTh 0araTo MOrjsiB 111010 (GOpMyBaHHS
TYPUCTHYHUX MPOAYKTIB 13 MPOAYKTIB PI3HUX TATy3€H.
MixHapo/Ha CErMEHTalllsl TYPUCTHYHOTO PUHKY €
Ty’K€ BOKIMBUM YHHHUKOM y BHOOpI MapKETHUHTOBOI
OJIHOP1/IHI KOMIIOHEHTU-TPYIH 200 CErMEHTH PUHKY 3
BITHOCHO TTOJIOHMMHM YJI€HAMH, aJi¢ BIIMIHHUMH BiJ
IHITMX TPYH YU CETMEHTIB puHKY. KopoTko kaxyuw,
CEerMEHTAlIllsl pUHKY TPYHTYEThCS Ha 1HIAMBIAYaTbHUX
noTpedax KOXKHOTO KIIIEHTA, 1 Pa30M BOHHU CKJIA/Ial0Th
HEOHOP1THUI PUHOK. Tomy €JIEMEHTHU
MapKETUHIOBOTO KOMILIEKCY (IIPOIYKLisl, I[IHU, aKIlii
Ta PO3MOBCIOJDKEHHS) BHU3HAYAIOTHCS IS PI3HUX
CErMEHTIB  puHKY. PosrisHemo  HailBimomimmi

OPUHIIMI CErMEHTallli PUHKY, IO CTaB OCOOJIMBO
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MNOIIMPEHUM Yy  MDKHapoJHOMY  Typu3Mmi  3a
HACTYNMHUMH (aKTOpamu:

* TeMorpadiuHuii;

* reorpad1yHu;

* COIlAJILHUM;

* IICUXOJIOTTYHUH;

* IOBEIIHKOBUH.

Po30uBka 3a reorpapYyHUMU (dakTopamu
BiI0yBaeThCsl s BHOOpPY 30HM 30yTy Ta 1100
ajanTyBaTH TYPUCTHYHI MPOIYKTHU JO YMOB PI3HUX
cdep.

Cermenraniss 3a  gemorpadiuHuMu  pakTopamu
JI03BOJISIE OI[IHUTH PO3MIpP CETMEHTY ¥ BUOpaTH MEBHI
3acoOu MmacoBoi 1H(opMmarlii s peKiiaMH, 10 €
PIOPUTETHUMHU JIJIS CIIO’KUBAYIB PI3HUX JOXO/IIB, BIKY
Ta PiBHS OCBITH.

[lcuxomoriuni ¢akTopu Ay’Ke KOPUCHI Ha eTarmi
MPOEKTYBaHHS  TYPUCTUYHUX  TOBapiB.  BoHm

IOIIOMAararoTh  BU3HAYUTU iX OCOOJMBOCTI Ta
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pPO3pOOMTH MApPKETUHTOBI KOMIUIEKCH Ha PI3HHX
eTanax >KUTTEBOTO IUKIY TYPUCTHYHOTO MTPOIYKTY.
CormianbHi TNPUHIUIN 30CEPEDKEHI Ha PO3MOALTI
BIJIMOBIHO JI0 CITOKMBAUiB PI3HUX COIIAJIbHUX KJIACIB,
PIBHS JOXOMY, OCBITH, Mpodeciit, pory 3aHsTh.
[ToBeniHKOBHIT MPUHIIMT Mependavae Mo PUHKY Ha
I1JICTaB1 MOBEIIHKOBUX OCOOIMBOCTEH MOKYIIIIIB, IKUX
PO3PI3HSAIOTH 3aJIEKHO B1J] 3HaHb, B3a€EMUH, PEAKIIIi Ha
TOBap 1 1Oro BUKOPUCTAHHS.

B okpeMux Bumajkax 3acTOCOBYIOTh IHIII METOIU
CerMeHTallli PUHKY, HANpUKIAJd, MeTa MOI3[KH, Yac
npuOyTTS,  CE30HHICTh, BIACTAaHb  IOJIOPOXKEH,
TPUBAJIICTH NepeOyBaHHs, KyIliBeJIbHA CITPOMOKHICTb.
Bia3zHayatoum mnepeBaru TCUXOJOTIYHOTO METOIY
CerMeHTallli PUHKY, 3 YINEBHEHICTIO MOYKHA CKa3aTH,
IO BIH JO3BOJIUTH 3a0€3MEUUTH TYPUCTHYHI (PipMH
3HAYHOI0 1H(OpPMAIIEr0 TS TUTAaHYBaHHS, PO3POOKH,
MO3UIIFOBAHHS, IIPOCYBAHHS 17} pO3MOILTY

TYPUCTUYHOTO TMPOAYKTY Ha PHUHKY, a TaKOX
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JIOTIOMOT'TH TIPY BUSIBJICHHI MOTEHITIMHUX KITIE€HTIB IS
01111 €()EKTUBHOT'O BUKOPUCTAHHSI IPOIIIOBUX KOIIITIB,
IO BUAUISIOTHCS Ha MAPKETUHT 1 MPOCYBaHHS I[HOTO
BHJIy TOBapy Ha PUHKY.[1]

MapkeTuHroBa CerMeHTallisi Ha PUHKY TYPUCTHUHUX
nocayr B yMmoBax manuemii COVID-19 wmae cBoi
0CcO0IMBOCTI, ake Ha (OHI HAI3BUYAMHO CTPIMKOTO
CKOPOYECHHS 00csriB ISUTBHOCTI HEOoOX1IHO
CKOpOYyBaTH BCl BHJM BHUTpaT, B TOMY YHCIl Ta
OI0/KET MAPKETUHTOBUX BUTpAT.

[Tpu boMy TTOBHA 3yITMHKA MAPKETHHTOBOT JTisSTTLHOCTI,
3 OJHOTO OOKy, 3a0€3MeYnTh €KOHOMII0 BUTpAT, a 3
IHIIIOTO, — CIOPUSITUME PU3UKY BTPATU HaBIThH
HasIBHOTO MOTOKY KJIIEHTIB.

Toxx TyT BapTo 3rajgaTd AesKi NMPUKIATXA ajanTariii
ypSIiB KpaiH O HOBUX YMOB CETMCHTYBAaHHS PUHKY
TYPUCTUYHUX TTOCTYT.

Bizememo no mpuximany Kwuraii, mepma kpaiHa, sKy

«3axormuB» COVID-19. Tyt Binaga BBena CcyBopi
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OOMEXEeHHsI Ha 3BUYHUN JKUTTEBUN CTUIIb TPOMAJISH.
CboromHi > 1 Halisl MaJICHbKUMU KpPOKaMH
"Bockpecae", KUTAWISIM JO3BOJIMIIM, 3a HEBEJIUKUM
BUHSTKOM, Ha BUIbHE IEPECyBaHHS B MeXaX CBO€EQ
Kkpaini. MoryTtHi Typomneparopu, cepen Hux 1 TUI
China, po3poOunum Ta  BUTpPalIHO  MPOJAIOTH
TYPUCTUYHI MAKETH JJIA CBOIX KJIIEHTIB, C€pe HUX —
porpamMu  BIABIAYBaHHS METaroJiciB, OCTpPOBIB,
BIJIOMUX TIPCBKHUX KYpPOPTIB 1 PErIOHIB MPUPOTHUX
3aMoOBIIHUKIB. YCl TypHu THependavyaroTh >KOPCTKE
JOTpUMaHHs O€3MeKU TYPHUCTIB 3TTHO 3 HOpMamH Ta
CTaHIapTaMH OXOpOHHU 310poB’s. Hanpuknaa, Ha
tpaBHeBl cBsAta y KHP 3apeectpyBamu pekopaHo
BEJIMKY KUIBKICTh BHYTPIIIHIX MaHJAPiBOK — 115 miiH,
110 I03BOJIMJIO 3apo0OuTH Taiy3i 6,79 mupn nonapis.[2 ]
TakuM YWMHOM, 3aNpPOBAAUBIIM HU3KA 3aXOMdIB IS
MiHIMI3aliil pe3ynbrariB nangemii COVID-19, cepen
AKUX — 3amopyka 3a0e3neueHHs PUHKY (IIepeHECEeHHs

3a0pOHHOBAHMX HOMEPIB Ha MI3HINII TEPMIHK YU
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KOMIIEHCAIlisl iX I[iHM, TIOKpalleHl Mporpamu
JOSUTBHOCTI,  MATPUMKA  CHUIBHOT),  BBEJACHHS
000B’SI3KOBUX 3aX0/I1B 13 3aXUCTY 3/I0POB’s i OE3MEKH,
a TaKoXX BHYTPIIIHSA peopraHizaiis (CKOPOYCHHS,
BIJIMTYCTKHU oe3 30epeKeHHS 3apIlUIaTHI,
CKOpPOYCHHS/BIIMOBA BIJl KamiTaJloBKJaJeHb), Kuraii
MOCTYIIOBO Ma€ 3MOTYy BIJTHOBUTH CBOi JIIJIEPCHKI
MOKa3HUKU y cdepl TypuctuuHoro OizHecy. Yomy?
BianoBine Ha MOBEpPXHI: NpPaBUJIbHE PO3CTaBICHHS
IPIOPUTETIB Ta IIHHOCTEH, a BIAMOBIIHO ¥ Xopola
CETMEHTAIlisl PUHKY TYPHU3MY.

Tox sK moOKa3ye CBITOBUH [OCBIT — HE BapToO
oOMEXyBaTHUCAd paMKaMU OJHOTO (haKkTopy, a JIUIIe
PO3yMHO CKOMOIHYBaBIIM iX MOXHa JAOCATTH YCHIXY.
Came TOMy KOMIIaHii, 0 MPOBOJSTH CETMEHTAIIIIO,
3HAXOAATh HOBI LUISIXU OOCIIyTOBYBAaHHS CIOKHBaviB
— HOBI KaHaJW MPOAaXiB, HOBI CIIOCOOM BEACHHS
Oi3Hecy, HOBI CHocOOM HaBUYaHHA Ta MIATPUMKH

MpaIiBHUKIB BIJ1IIB TPOAaXiB. | IIJIKOM JIOT1YHO, 110
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il KOMIaHIi, $SKa PO3BUBAETHCA Ta TMOCTIHHO
pyxaeTbca BrOepen, OyAyThb POCTH TMapajielibHO 31
30UTBIIIEHHSM KITIEHTCHKOT 0a3m.
Cnucoxk BUKOPUCTAHUX JKepeJt
1. JIaxoBuu T. L CEI'MEHTANLIA 1
[HO3NLIKOBAHHA K CKIIAJOBA
MAPKETHUHI'Y B C®EPI TYPUCTHUYHOI
IHAYCTPIL / T. 1. JIaxoBuu. // Ilpobaemu i
MEPCIEKTUBH PO3BUTKY OAHKIBCBKOI CHUCTEMU
VYkpainu: 30. Hayk. nipanb / Jlep>kaBHUM BULITUN
HaBUaJbHUN 3aKia] «YKpaiHChbKa aKaaemis
OaHKiBChKOi crpaBu HarmioHansHOTO OaHKY
Ykpaiam». — Cymu, 02009. — Ne25. — C. 223-233.
2. Kapantus. Sk CBIT psATy€ TypUCTUYHY Taly3b.
[EnextponHuii pecypc] — Pexum noctymy 1o
pecypcy: https://www.ukrinform.ua/rubric-
tourism/3090351-karantin-ak-svit-ratue-

turisticnu-galuz.html.
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POJIb BPEH/IUHI'Y B IPOCYBAHHI
HNPOAYKTY HA CIIOXKUBYOMY

PUHKY
Anna AIEHKO
nokTop (iocodii, crapumuit Bukiagay FOmis
"TABPUIII
HarnionanpHuit TeXHIYHUN YHIBEPCUTET YKpaiHu
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. [rops
CikopchKOro»

['moGamizarisi CBITOBOI €KOHOMIKH, I1HTErparfiiti
Mpolleck  Ta  CTPIMKMHA  pIBEHb  PO3BUTKY
KOHKYPEHTHOCTI ~ cepell MIANPUEMCTB  CHPUSIOTh
3HAYHUM 3MIHaM Ha CIHOXXHUBUOMY pHHKY. Tak,
Hanpukiaja, SKIO0 paHillle JIOJd BUTpayadu IIIUH
JICHb Ha MONIYK Ta MpUI0aHHs HEOOX1JHUX TOBAPIiB, TO
TEMep € 3Mora OTpUMaTH Bce HEOOX1HE MOOJINU3Y 10MY
3a 10 xBWJIMH, a TO ¥ B3araji HEe BUXO/ASUU 3 OYJUHKY,

3pOOMBIIIM 3aMOBJICHHSI 4epe3 IHTEpHET-IIaThopmy.
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AJie BapTO 3a3HAUMTHU TAKOX, 1[0 3MIHU BiIOYJIUCS HE
JUIIe Yy IIBHJAKOCTI OOCITYroByBaHHS  KIIIEHTIB.
3Maralounuch 3a yBary CHOXHBadyiB, KOMIaHil
IPOMOHYIOTh iM Bce OuUIbIIMK BHOIp TOBapiB 3
OUIBIIIO0 KUIBKICTIO MapameTpiB. TakumM YUHOM MH
’KUBEMO Y CBITI, JIe TaHy€ HE TUIbKHU MOHATTS LIBH/ILIE,

a ¥ TIOHATTSA OljIblIIE.

«lo 1965 poky, kommu Oyno chopMyILOBaHO
«3ak0H  Mypa», cynepMapkeTd B CEpeIHBOMY
npongaBanu 20 TuUCSY OAMHMIL TOBapiB. Temep mu
MaemMo 10 BuOOpy 40 Tucsdy TOBapiB, a TO W OUIBIIE.
JIutne 2005 poky Oyso omyOaikoBaHo 195 Tucsd KHUT
Ha J0Ja4y 710 4 MUIBHOHIB Yy TIpoJiaxy. TOro »* poky B
CIIA Buiimm npykom 40 MIgbSpAiB TPUMIPHUKIB
HaIllXaHUX TOBapamu KaTaioriB, To0To 134 kaTtanoru
Ha KOXHY 0c00y, BKIIFOYHO 3 MaJIMMU JITbMHU. Yce 1e

OPUKJIAAN HAJUIUIIKY MPOAYKTIBY [CT.18, 1]
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OcHOBOIO OpEHAMHTOBOI AISUTPHOCTI € BU3HAYCHHS
YHIKQJIbHUX SKOCTeW TOBapy 4YM MOCHYT, ajxe Oe3
POTO BHUJIUTH HOro Ha (OHI COTEHb MOAIOHHUX

TOBApIB MPAKTUYHO HEMOXJIUBO [CT. 3, 2].

[Ilo > B3arayi oO3HAa4Ya€ TOHATTS «OpEeHI»?
[IpaBunpHuM Oynio © BU3HAYEHHS, MO OpEeHI — I
Ha01p eeKTUBHUX MAPKETHHIOBUX /1 y Tapi 3 TapHO
noOyZ0BaHOI0 peKJIaMHOI0 cTpareriero. [Ipore OiibIm
BIIy4HO Oyjie cKa3aTu, 0 OpeHJ — 1€ LIHHICTb
KOMIIaHii, IKy BU3HA4YaI0Th MOKYTIII. [HIIMMH clioBaMu

I1e penmyTallis KOMIaHii.

['omoBHAa 0COONMBICTH OpeHIY — I1I€ CTBOPCHHS
BIIUYTTSI MPUHAJIEKHOCTI A0 KOMIIaHIi, 0 y CBOIO
4yepry CIOHYKa€ CHOKMBadiB KyIyBaTH TOBap came

KOHKpETHOT (ipMH, a HE OyAb-5KOi 1HIIO].

Merta OpeHAUHTY — MPOCTa: JOTOKATH KIIIEHTaM,
mo6 Oinblne JdroAed KymyBald OUIbLIE TOBapiB

MPOTSTOM JIOBIIIOTO Yacy 3a BUINOKO IiHOIO [CT. 31, 1]
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OTxe, B JOBroTpHUBail MEPCHEKTUBI y BUTpAIIi
3aJIMIIAIOTBECS  T1 KOMIIAHII, $AKI 3MOIJIM BJAJIO
noOyayBaTu cTpaTerito cBoro openay. Lle rapanrtye im
cTablapHY JOJIaHy BapTICTh B MaHOyTHROMY Ta
BUCOKMI PIBEHb KOHKYPEHTOCIPOMOXHOCTI.  3a
paxyHOK pPO3BUTKY OpeHIy KOMMaHIsIM Jerme
IpOCYBaTH HOBI TOBapH Ha CHOXKUBYHMI PUHOK yepes3
BIII3HABaHICTh OpeHny. KpiMm TOro ue 103BOJIUTH
KOMITaHIi OTpUMYBaTH OUTbIIMH NPUOYTOK, OCKUIBKU
3a paXyHOK LIIHHOCTI KJIIEHTH KyIlyBaTUMYTh TOBap 4u
MOCJIYTYy B HE3aJEKHOCTI BiJ WIHHU, IO J03BOJSIE
KOMIIaHIsIM TPUMATHU BIJITHOCHO BHCOKY IIIHY Ha CBOIi

BUPOOHU.
CIIMCOK BUKOPUCTAHOI JITEPATYPH

1. Mapti Hetomeep. ZAG. Haiikpamuii nociOHUK
13 Openmunry. American Institute of Grafic
Artisits, 2007. 191 c.

2. I'punienrok B. B. CyTHicTh OpeHIUHTY Ta MOTO
pOJIb y 3a0e3nedyeHH1
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KOHKYPEHTOCTIPOMOXHOCTI MiAIPUEMCTBA.

URL:
http://www.economy.nayka.com.ua/pdf/12 201
9/158.pdf



http://www.economy.nayka.com.ua/pdf/12_2019/158.pdf
http://www.economy.nayka.com.ua/pdf/12_2019/158.pdf
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® Caxuis

MapKeTUHIroBUN MEHEOXKMEHT Ta
CTpaTeriyHMmM MapKeTUHr
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AYJIUT YACTKHU PUHKY K
MOXJIMBICTD 3b1VIBITEHHA

YACTKH PUHKY KOMITAHII

Oxcana BOHZIAPEHKO
ooy. Hamis SI3BIHCBKA
HanionanbHuil TEXHIYHUN YHIBEPCUTET YKpaiHU
«KuiBChbKU MOMITEXHIYHUHN THCTUTYT M. [rops

CikopcbhKOTro»

[Tonryk MOXKJIMBOCTEM 301TBIIIEHHS YaCTKH PUHKY
KOMIMaHIi — OJIMH 3 KJIOUOBHUX €TaIiB CTPATEridyHOrO
PO3BUTKY MIAMPUEMCTBA 1 HEOOXITHUM €IeMEHT JJisi
OTpUMaHHS  Kpammx  (IHAHCOBUX  PE3yJIbTATIB.
CbOro/iHi NOKH HE 1CHY€ YHIBEpCATbHUX NPUIMOMIB IS
BEJICHHS yCHINIHOI JiSUTBHOCTI MiAMPUEMCTB HA OCHOBI
OPUHIIUITIB MapKEeTUHTY. PO3po0eHHs 1 3aCTOCYBaHHS
OyIb-SKMX  MAapKeTHMHTOBUX  3ac00iB  mOTpelye

IHUBITyaJIbHOTO TMIJIXOMy, SIKHA OW BpaxoBYBaB
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0coOMMBOCTI  (DYHKI[IOHYBaHHS MIANPHUEMCTBA Ha
PHUHKY.

st 3HAXOJKCHHS JOILIBHUX IUISX1B
30UIBIIICHHS YaCcTKHM PHHKY KOMITaHIi HEOOX1THO
y3rOAUTH  MAapKETUHTOBI  Ta  PUHKOBI Il
MIIIPUEMCTBA 3 1i MOKJIMBOCTSAMHM, MPOBECTH aHaII3
BJIACHUX PE3YyJIbTATIB, JUIsl BUSIBICHHS MNPUYUH il
3HM>KEHHSI UM CIIOBUIBHEHHS 3pDOCTAHHS 1 TUIBKU MOTIM
NpUAMaTH BaXJIMBl PIMICHHS [ NOAAJIBLIOrO
HAMPSMKY A1SUTBHOCTI MiIMPUEMCTBA.

YacTka pUHKY XapakTepHu3ye CTaH KOMMaHii Ha
PUHKY BITHOCHO KOHKYpeHTiB. KokHa kommaHis Ha
PUHKY XOTija O MaTu HAMOUIBIIy YacTKy PHUHKY, a
3Ha4YUTh, 1M HEOOXITHO 3a JIONOMOIOK J00pe
CIUTAaHOBAaHMX HACTYMAJIbHUX 1 OOOPOHHHUX Jii,
CpoOyBaTH PO3MIUPUTH CBOIO YACTKY PUHKY.

[nsxu 30UIbIIEHHS YaCTKH PUHKY HEOOXiTHO
(GopMyBaTH 3 TPOBEIACHOIO CHUTYALIHHOTO aHaII3y

HiAIpueMCTBa. SIKIIO TakKui aHalli3 IOoKa3aB, IO
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KOHKpETHa TO3MIlS TOBapy, KaHAIU PO3MOILIY,
cucTeMa TIpocyBaHHsA a00 IIIHM HE IOBHICTIO
BIJIMOBIAAIOTh PUHKOBUM BHUMOTaM 1 IO ICHYIOTh
pe3epBU  3pPOCTAHHS YACTKM PHUHKY, HEOOX1JIHO
BU3HAYUTH  KOMIUIEKC  MAapKETUHTOBHUX  3YCHJIb,
CIIPSIMOBAHUX HA YCYHEHHSI IIUX HEBIAMOBITHOCTEH. [1]

MOXJIMBICTh 3OLTBIICHHS YacCTKU PHUHKY IS
KOMIIaHi1 B IepIIy yepry HanpaBlIeHUI Ha TPOBEICHHS
MapKETUHTOBOTO AayAWTy YacTKU PHHKY KOMIIaHii,
METOI0 SIKOTO € aHali3 JAWUHAMIKM YacTKU pPHUHKY,
BUSIBJICHHS ~TMPUYUH 3HIDKCHHS YacTKH  PHHKY
MiIPUEMCTBA Ta PO3pOOKAa pEKOMEHJaIlid sK il
30UTBIITYBaTH.

MapKeTUHTOBUI ayAUT YaCTKA PUHKY ayIUTOPH
3MIIMCHIOIOTH 32 TAKUMU €TallaMU:

1. Po3paxyHOK TMOKa3HUKIB 4YacCTOK PHUHKY Yy
3BITHOMY pOIIl Ta iX TIOPIBHSHHS 3 BEIWYUHOIO

HaMIY€HUX 3aBIaHb;
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2. BusHaueHHs NOKAa3HUKIB YaCTOK PUHKY Y
JTUHAMII (K MPaBWIIO, 3a IT'SITh POKiB) Ta iX BITHOCHOT
3MIHH;

3. BusBnenHs ¢aktopiB, SKi BIUIMHYJIM Ha
3MEHIIICHHS (3pOCTaHHs1) YaCTOK PUHKY.

[lepmri nBa eTramu MOKEMO BBa)KaTH CXOXHUMH,
aJKe 3aCTOCOBYIOTHCS OJIHI M Ti K MOKa3HUKHU, TaKl SIK:
YacTKa pUHKY 32 o0cAraMu npoaaxy (y HaTypaJlbHOMY
BUpPAXEHH1), 4YacTKa pPHUHKY 32  BapTICHUMH
MOKa3HUKaMu (y TpOLIOBOMY BHUPaKEHHI), YacTKa
PUHKY B OKPEMOMY CETMEHTI Ta BIJIHOCHA YacTKa
pUHKY (BIIHOCHO JijJiepa PUHKY YW HaWOIMKUUX
KOHKYPEHTIB).

OcranHii erarn BHUSABIEHHS (DaKTOpPIB, O MOTJIH
BIUIMHYTH Ha 3MEHILUEHHS, CIOBUIBHEHHS 4YH
30UTbIIEHHS YacCTKM PUHKY Kommanii. Hampukinan,
TakKUMU (HaKTOpaMH O 3MEHILEHHS PUHKOBOI YaCTKHU
MOXYTh CTaTU - MOCUJICHHS KOHKYPEHIli Ha PHUHKY,

MosiBa HOBUX TIpaBLIB Ha PUHKY, 3POCTaHHSI abo
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3MEHIIEHHS MICTKOCTI PHHKY, BHXIJ 3 PHUHKY YU
0aHKPYTCTBO KOHKYPEHTIB Ta 1HIIII.

[Ipouenypa mpoBeneHHS ayAUTy YacTKH PHHKY
3000B’s3y€ BIAMOBIIaIbHY 0CO0Y 3a HOT'0 MPOBEICHHS
KOPUCTYBAaTHCS MEBHUMHU MOKa3HUKaMU. Po3risiHeMo
iX JeTanpHIIIE HA TPUKIAAl — HEXald BI3bMEMO MapKy
OIANPUEMCTBA, KA HAJIEKUTh IO NEBHOI KaTeropii
TOBapy A:

SIKII0 YacTKa pUHKY aHaJi3yEThCSI B TPOLIOBOMY
BUpa3l, 1€l MOKa3HUK pO3KIAJAETbCsl HAa YOTUPH
CKJIQJIOBI:

Yactka punky =I1* P * JI * I, ne

I[1 — piBeHb MPOHUKHEHHS (B1JICOTOK MOKYIIIIIB
MapKd BiJ 3arajibHOI KUIBKOCTI MOKYIIIB KaTeropii
TOBapy A, 10 AKO1 HAJIEKUTh MapKa);

P — piBeHb I1HTEHCUBHOCTI (BIACOTOK, SIKUI
CepenHs KYIIBJIS MapKd CTAaHOBUTH BiJl CEPEIHBOTO

po3Mipy KymiBii ToBapy A);
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JI — piBeHBb EKCKIIO3MBHOCTI (YaCTKA JIOSUTBHUX
CIIO’KMBAYIB) — BIJICOTOK, SIKMM CTAHOBIATH KYITIBII
MapKH BiJ] 3arajibHOT KUTBKOCTI KyMiBelIb TOBapy L€l
KaTteropii, KyIUICHOi TMOKYMISIMH MapKd Y BCIX
KOMIIaHIH;

I — 1Hgexc BIAHOCHOI IIHA — BIJHOIIEHHS
CEepelHbOi I[IHU MapKH JO0 CEPEeNHbOi I[IHU TOBapy
MEeBHOT KaTeropii.[2]

Sxmo K dYacTKa PHUHKY aHaJli3yeThCA B
HaTypajdbHOMY BHpa3l, TO 3 (OopMyJIHd HEOOXITHO
npuOpaTH OCTAaHHIN 1HAEKC — 1HJIEKC BITHOCHOI I[IHU
(D).

3aBasku  JaHuM  (popMysaM MOJKHA OINIHUTH
YacTKy PHUHKY 3 TphOX ab00 YOTHUPHOX TO3MUIIIM
(3aJ71eXKHO Bl TOTO, B HATYpPaJIbHOMY YW TPOIIOBOMY
BHpAa3i MPEeICTaBIICeHA YacTKa PUHKY) 1 1aTH KOPEKTHY
BUIMOBIIb HA 3alMTaHHSA: IO camMe IPU3BEIIO,

HaMpUKIa] 10 3HWKEHHS YacTKH PHUHKY abo, IIIo



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

HEOOXIZTHO TOCWJIMTH, 0O BiTHOBUTH PICT CBOET
YaCTKH?

Takux mnpuuvH, SK 1 TOKa3HUKIB y (GopMy,
BCHOT'O YOTHUPHU:

1. SIkio MIPOCITIIKOBYETHCS
3HIKEHHS TokasHuka «[I», me o3Hagae, 110
MapkKa BTpayae CBOiX IMOKYIILIB;

2. ko MPOCIIIKOBYETHCS
3HIKEHHS TTOKa3HUKa «Py», 11e o3Hadae, mo Ti
HOKYTII, SKI 3aJUIIMINCS MOKYNISIMA MapKH,
3aKyMOBYIOTh 11 B MEHIIIM KUIBKOCTI Y
MOPIBHSIHHI 3 CEPEIHIM PO3MIPOM KYIIIBII, SIKa
KYIy€ThCsl HOKYTLSIMU JaHOTO TOBApy;

3. ko MPOCIIIKOBYETHCS
3HIKEHHS TokazHuka «JI», - o3Hayae
3MCHIIIEHHS YacTKW MapKh B 3arajbHUX
3aKyIBIISIX TOBapY;

4, ko IPOCIIIKOBYEThCS

3HIDKEHHSI TOKa3HuKa «I» - IilHa Mapku y
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MOPIBHAHHI 3 iHAMU KOHKYPEHTIB
3MEHIIUJIACh, 1[0 CBOEK YEProl0 CHUTHAJI3ZYeE
PO 3HWKEHHS PO301pIUBOCTI MOKYIIIIB MIOJ0
IIH.

JUist  OTpUMaHHSI TOBHIIIOI  XapaKTEPUCTUKHU
CTaHy WIiANPUEMCTBA HA PUHKY ayauT YacTOK
HEOOX1JTHO 3/1IMCHIOBATH HE TUIBKH B IIJIOMY, aJjie i B
po3pi3l BUAIB pHUHKIB Ta perioHiB. Take #Horo
MOTJIMOJICHAST  JIO3BOJINTH ~ BHUSIBUTH  PHUHKOBO-
perioHajbHI pPEe3epBH TOKpAIeHH e(QEKTHUBHOCTI
MapKETHUHTOBOT AiSTILHOCTI MIAMPUEMCTRBA. [2]

[licnss mpoBefeHHS TAKOTO ayJWuTy HACTYyIMHUM
eTaroM € po3poOka 3axoxdiB. Koin Mu BU3HAUMIIA B
SIKUX MICIISIX KOMIaH1s BiICTa€e, HEOOX1JHO MPOMUCATH
TaKy Mporpamy JiH, sKa JOTIOMOKE BUBECTH KOMITAHIIO
HAa HOBHMM piBEHb Ta 3a0e3MEUYUTH iU IMiJABUIICHHS
KOHKYpeHTHuX mnepeBar. AmenbHuilbka O. B. y cBoiii
ctatti «@DOopMyBaHHA CHCTEMH MapKETUHTOBOTO

ayJUTy Ha TPOMHCIIOBOMY MiAMPUEMCTBI» 3a3HAYaE:
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«Po3pobka mporpamu il — 1€ CKJIaJaHHS CIIUCKY
3aX0/lIB 3 IIOJI0JIAHHS BIJCTaBaHHSI — JUIsl TUX ACIEKTIB,
7€ KOMIIaHiS HE € Kpamoio (IHIIUMH CJIOBaMH,
JOBEJICHHS KPUTUYHUX aTPUOYTIB 10 JIIJIEPCHKUX
3HAaY€Hb; 3aX0Ju MalwTh OYTH CHpSAMOBaHI Ha
JIOCATHEHHSI TIEpeBaru, JOCTaTHBOI, 100 3MyCHTH
CIOKMBaya MEPEKIIOUYUTUCA Ha MPOIYKT KOMIIaHIi).
[Ipn 1pOMy HEOOXiZHO 3aIUIIUTH O€3 3MIHM 1HII
aTpuOyTH. Ortxe, HEOOX1THO MPOBECTHU
IUQepeHLialiio KOMIJIEKCY MApKETUHTY, IPUYOMY HE
BChOI'0, & TUTBKU MO0 KPUTUYHUX aCNEKTiB. BaxianBo
TaKOX 1H(GOPMYBaHHS CIIOKMBAYiB TMPO MPOBEIACHI
3aX0/ld — METOJAMU PEKJIaMH, MOIITOBUX PO3CHIIOK,
MPSMUX TEPEroBOpiB.»[3]

[Tonryk MOXKJIMBOCTEM 301TBIIIEHHS YaCTKH PUHKY
JUIA  TMANPUEMCTBA TOBHWHEH, B TEpIIy Yepry,
OasyBaTucsd Ha SKICHOMY MapKETHHTOBOMY ayIHTi
YaCTKM PUHKY KOMMaHii, SKUI A1MCHO 3MOXKe BKa3aTu

Ha MPUYUHU i1 3HKEHHS a00 JOMOMOXE PO3POOUTH
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pexomenpamii sk ii  30utemryBatu.  [lo-mepre,
PEKOMEHIYE€TbCSI  MPOBECTH  OOpaxyHKH  BCIX
MMOKa3HUKIB, IO CTOCYIOThCS aHaJ3y YacTKH, 1
0COOJIMBO CJIiJI 3BEPHYTH YBary Ha MOKa3HHMK 4YacTKa
PUHKY  MIJNPUEMCTBA B  OKPEMOMY  CETMEHTI,
oOpaxyBaTH AETAIbHO I KOKHOTO CETMEHTY, 1 B
pO3pi3i BUAIB pUHKIB Ta perioHiB. L1 1aHi 10TOMOXYTh
3pO3yMITH, IO CaMe€ MPHU3BEIO J0 3HWKEHHS YaCTKU
PUHKY, 1 TIOKaXX€ KOHKYPEHTHE TIOJie, Ha SKOMY
HIIIPUEMCTBO MOTJIO O MOcHIUTH cBOi mo3wuilii. Io-
Apyre, micis BCiX 0OpaxyHKIB, IEPE] THUM, SIK TPUITH
70 eramy po3poOKH pEeKOMEHJAIld 3 TOJ0JaHHS
BiJICTAaBaHHsI, HEOOXI1HO BpaxyBaTH III€ OJUH aCIEKT
TaKWil, SK BUSABJIECHHA (AKTOPIB  3MEHUICHHS,
CHOBUJIbHEHHSI YW 30UIbIIEHHS YacTKU KOMIIaHIi Ha
punky. CiiJl BpaxyBaTH, U0 11 3HMKEHHS B110YyBa€THCS
B3araJi He BiJl HIONTO BUSBIICHHX MPOOJIEMHUX JIAHOK,

a BHUCTYIA€ uepe3 TMOCUJICHHS KOHKYPEHIIi, IMOsBY
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HOBHX TPaBIIiB, 3MEHIICHHS] MICTKOCTI PUHKY Ta 1HIII
dbakTopu.

B kiHmi, nume mpu NpoBENEHHI KOXHOTO 3
MOTNEPEAHIX €TamiB MOXKHA TMEPEUTH 10 PO3POOKH
3aXOJIIB PO3IIMBKM BY3bKHUX MicCIlb Kommanii. [lami
TOTOBHUI CIIMCOK PEKOMEH a1l HeOOX1AHO OI[IHUTH Ha
KUIBKICTh ~ 3QJIy4eHMX CETMEHTIB, BUTpaTH Ha
BIIPOBA/KEHHS, 3arajibHy pPEHTA0EIbHICTh TOLIO.
[Totim mpoBoauMoO BimOIp 1 paHXKyBaHHSA 3a
BXJIMBICTIO TaKWX 3aXOMIB 1 B KIHII TIEPEXOIUMO 0
peamizaiii, MIAKPIIUTIOIOYM KOHTPOJIEM 3a BCIM
IIPOLIECOM BITPOBA/IKCHHS.

Cnucok Jgireparypu:

7. TEMA 10. Crpareria 1aHyBaHHS Ha
poMHcIIoBOMY pHUHKY / KoHcmekT sekiiii /
[EnextponHnii pecypc| — Pexxum nocrymy no
pecypey.
http://dspace.wunu.edu.ua/retrieve/18047/%d
0%9a%d0%be%d0%bd%d1%81%d0%bf%d0
%b5%d0%hba%d1%82%20%d0%bb%d0%b5
%d0%ba%d1%86%d1%96%d0%h9.pdf


http://dspace.wunu.edu.ua/retrieve/18047/%d0%9a%d0%be%d0%bd%d1%81%d0%bf%d0%b5%d0%ba%d1%82%20%d0%bb%d0%b5%d0%ba%d1%86%d1%96%d0%b9.pdf
http://dspace.wunu.edu.ua/retrieve/18047/%d0%9a%d0%be%d0%bd%d1%81%d0%bf%d0%b5%d0%ba%d1%82%20%d0%bb%d0%b5%d0%ba%d1%86%d1%96%d0%b9.pdf
http://dspace.wunu.edu.ua/retrieve/18047/%d0%9a%d0%be%d0%bd%d1%81%d0%bf%d0%b5%d0%ba%d1%82%20%d0%bb%d0%b5%d0%ba%d1%86%d1%96%d0%b9.pdf
http://dspace.wunu.edu.ua/retrieve/18047/%d0%9a%d0%be%d0%bd%d1%81%d0%bf%d0%b5%d0%ba%d1%82%20%d0%bb%d0%b5%d0%ba%d1%86%d1%96%d0%b9.pdf
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8. Kopsrina C.B. MapkeTuHroBuii ayauT [TeKCT|
HaBy. noci0. / C.B. Kopsrina, M. B. Kopsirin —
K. : «lentp yuboBoi giTeparypu», 2014. — 320
C.

9. Amenpaunbka O. B. ®@opmyBanHsS cucTteMu
MapKETUHIOBOTO ayJIuTy Ha MPOMHUCIOBOMY
nignpuemctBl / Crarrs / [EnextpoHHuii
pecypc] — 2010 — Pexxum mocTtymy 10 pecypey:
http://journals.khnu.km.ua/vestnik/pdf/ekon/2
010_6_4/050-053.pdf
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IIJTAHYBAHHS SAK EJIEMEHT
CTPATEI'TYHOI'O
MAPKETHUHI'OBOI'O ITIIAXOAY
YITPABJIHHA HIAITPUEMCTBOM

['pymienxo Bikropis IropiBHa
HarnionansHuit TeXHIYHUN YHIBEPCUTET YKpaiHu
«KuiBChbKU MOMITEXHIYHUN ITHCTUTYT 1M. [rops
CikopchKOTro»

K.€.H., 1011. SI3BiHCchka Hanis BikTopiBHa

AKTyanbpHICTh TEMU 00YMOBJIEHA XaOTHYHICTIO Ta
HECHUCTEMHICTIO B  MAapKETUHTOBOMY  YIIPaBJIiHHI
BITUM3HSHUMHU MIANPUEMCTBAMH, YEpe3 1[0 BOHHU
030aBJIsI0Th cebe epeBar MapKETUHIOBOTO MMiX0Ty
70 YOpaBIiHHS, TIOCTYNAlOThCS KOHKYPEHTHUMHU
MO3UILISIMHU, YIOBUIBHIOIOTBCS B CBOEMY DPO3BHUTKY, a

9acoM, HaBiTh BTPA4alOTh HOTO MEPCIIEKTUBH.
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BuuenHio npoOiieMaTUKU CHCTEMHOTO
MapKETUHTOBOTO yYIpaBIIHHS H1IPUEMCTBOM
OPUCBATHIM ~ poOOTHM  Oaratro  1HO3EMHUX  Ta
BiTUM3HAHUX AochiaHukiB. Cepen Hux — ®@. Kotnep, I1.
Hpykep, C.C. TIapkaBenko, C.M. DIusmenko,
C.0.Comnnes, O.B.3o3ymsoB, H.JI. Ilucapenxo.
Po3kputTio cenudiky MIaHyBaHHS MapKETUHIOBOI
JisIpHOCTI mpucBsiyeHo pobotu 3.€ lepumHboBoi,
H.B. Kynenxo, T.€.IHubu, I'.O. Xonomuoro, H.C.
Ky6ummnoi, H.JI. [Tucapenxo, K.B. baxxepinoi. Bueni
OJIHOCTAallHO ~AaKUEHTYIOTh YyBary Ha Ba)JIMBOCTI
BIIPOBA/KEHHSI CUCTEMHOTO IUIAaHYBaHHS y TIPOIIEC
CTPATETIYHOTO YMPABIiHHSA, 3 OISy Ha JMHAMIYHUMA
PO3BUTOK TEXHOJIOTI 1 PUHKOBOIO CEpEJOBHUINA B
mijomy. B ymoBax TOCTIMHOI 3MIHM CHOXKHUBUYUX
BI10A00aHb, HEBUBHAYEHOCTI PUHKOBHX YMOB Ta MOSIBU
pU3UKIB,  KOMMaHii  3MyIleHI  [POTHO3YBaTH,

MiUTalITOBYBAaTUCS ~ Ta  MPOAYyMYyBaTh  Hamepen
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MOJKJIUBI MaHEBPHU I MIIATPUMKHU KHUTTEIISITBHOCTI
YU PO3BUTKY.

Metoro nmaHoi poOOTH € PO3TIsiA  IMpolecy
IUTaHyBaHHS K CTPYKTYpPHOTO €JIEMEHTY
MapKETUHIOBOTO MEHEKMEHTY KOMIIaHil, eTariB
CTpPATEeriyHOr0 1 TAKTHMYHOIO  IUIAHYBAaHHS Yy
B3a€MO3B 3Ky 13 MapKETHUHTOBUMH JIOCIHIKECHHIMHU
Ta MONIYK AaKTYyaJIbHUX I1HCTPYMEHTIB MI1JABUIICHHS
€()EeKTUBHOCTI MPOLECIB IJITAHYBaHHS.

YcmimHicTh peanizartii CTPATEr14yHOTO
MapKETUHTOBOTO M1IX0Ty B yIpaBIiHHI
HIITPUEMCTBOM  O€3TMOCEPEIHBO  3AICKUTH  Bij
HQJIaroJUKEHOr0 Ta CUCTEMHOrO IUIAHyBaHHA 1,
30KpemMa, IUTaHyBaHHS  MapkeTuHry.  lIporec
IUTAaHYBaHHS MOXJIMBO PO3IIJIMTH HAa TPU OCHOBHI
eTanu, cepell AKUX JOCTIDKEHHS PUHKY, TUTaHyBaHHS
MapKETHUHTOBO1 IISJTBHOCTI Ta peaizaris
PO3pOOJIEHOTO KOMILIEKCY YIPaBIIHCHKUX PIIICHb.

MapKeTUHTOBl JOCHII)KEHHST MaloTh 3a0e3MeYuTH
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HEOOX1IHy PHUHKOBY iHGOpMaLiI0 AJii NPUHAHATTS
YIPABIIHCHKUX pillleHb. 30KpeMa, I0JI0 CTaHy PUHKY,
KOHKYPEHIIii, HASBHOTO PIBHS MOMHUTY Ta PECYPCHHUX
MOXJIMBOCTEH — 1€ HAJa€ TIPYHTOBHY OCHOBY IS
MOYaTKy POOOTH HaJ pO3POOKOIO TIJIaHy JIii.

IcHyroua cuctema ynopaBiiHHS MIAIPUEMCTBA,
0a3yl0uuch Ha OTPUMAaHIN y TOCIIKEeHHI 1HpopMaIii,
3/11MCHIOE IJIAaHYBAHHS MAPKETUHTOBOI JISITIBHOCTI, 110
MOIUIAETHCS HA CTPATETiYHE Ta TAKTUYIHE IJIaHyBaHHS.
Crpareriune IUIaHyBaHHS Iepeadadae  po3poOKy
YIPaBIIHCHKUX  PIllIEHb, MO0 30aJJaHCOBAHOCTI
3yCUJib KOMIaHIi 13 Ti peaJbHUMH PUHKOBUMH
nepcrexkTuBamu. st 1boro GOpMyIOThCS CTpaTeriyHe
OayeHHs, €BOJIIOIIMHA MeTa, MiCisl MIANPUEMCTRA,
BUOYJIOBYIOTBCSI CUCTEMH ITOKa3HHUKIB €(EeKTUBHOCTI
MapKETUHTY Ta MapKETUHTOBHUX LILJIEH, aHATI3YIOThCS
MapKEeTUHTOBl MOPTdEi, MPOBOIUTHCS CUTYyaI[iiHUN

Ta CTpATETIYHUHN aHaTi3.



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

TakTruHe TUTaHYBaHHS TIepe0avYae po3poOICHHS
MEXaHI3My  peamizamii  00paHOi  MapKETHHTOBOI
CTpaTerii, 0 B CBOIO YEpPry CIPSIMOBYE KOMIIAHIIO
pyXxatucs |y  BHU3HAUE€HOMY  HamNpsIMKy,  3aJJs
JOCSITHEHHST TIO3UTHBHUX IOKAa3HUKIB PpPOOOTH, SKi
(IKCYIOTBCS Ta KOHTPOJIOKOTHCS MAapKETUHTOBUM
BigauioM. KirouoBuMM eramamMu po3poOKH JTaHOTO
IJIaHy € BHU3HAYCHHS KOHTPOJBHHUX ITOKA3HUKIB,
po3risy MNOTOYHOI MapKETUHIOBO1 CUTYyallii,
OTIpAIlIOBaHHS 3arpo3 Ta MOXKJIHUBOCTEH, (hOpMyBaHHS
3aBJaHb ISl TOAAQIBIIOI POOOTH, JEKOMIIO3UIIISA
MapKETUHTOBOI CTpaTerii B TaKTUYHI Ta OIepalliiiHi
IUIaHu A1 - (QopMyBaHHS mNporpaMu 3axXoJiB Ta
HEOOX1HOTO OIOIKETY.

Sxko nporiec MmiIaHyBaHHS 3/11MCHIOBABCS SKICHO
Ta CHUCTEMHO PO3IJIAJaB BCl MOXIIMBI BapiaHTH
PO3BUTKY TOJIIA, TO KOMIMAaHis B MOAAJIbIIOMY OyJe

3MIACHIOBATH pyX Yy TMPOTHO30BAaHMX  yMOBax
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JOCSITal0Yd  I[IJTbOBUX  BUPOOHWYMX, PHUHKOBHX,
(h1HaHCOBUX pe3yJIbTaTIB.

OcHOBHE yIIpaBIiHCHKE 3aBAaHHS, SKE CTOITh
nepe KepiBHUIITBOM MiAIPUEMCTBA — 11€ BUKOPUCTATH
IUTAaHYBaHHS K 1HCTPYMEHT IJisi 3MEHIICHHS PiBHS
HEBU3HAUYEHHOCTI Ta 3a0e3MeUYuTH KOHIEHTpPAIlI0
pecypciB i1 MOJAIBIIOI  JisIbHOCTI. BaxiauBo
3pO3yMITH, 10 3B’SI30K MIDK MapKETUHIOM Ta
IJIaHyBaHHSM Ma€ JIBOCTOPOHHIN  XapakTep, a
npolieypa MIaHyBaHHS Ma€ 3/1MCHIOBATUCS Y BUTIISII
aiajgory MDK BUIOMMHA Ta HIKYMMU  PIBHSIMU
KEpIBHUIITBA, IIIO JIO3BOJIMTH OXOIHUTH SIK TIJ100aJbHI,
TaKk 1 MIKpOMpOoOJIeMHU mMiAnpueMcTBa. Tomy 1Ll
MapKeTMHTy  KOMIMaHii  BH3HA4YalOTh  OCHOBHHI
TOPU30HT IIJIaHYBaHHS, B CBOIO 4Yepry peaiizaiis
MapKETUHTOBOI MiSJIbHOCTI BiI0YBA€THCS BIATIOBITHO
710 TIJIaHy, [0 TIePEHAINpPaBUTh ii OCHOBHI 3yCHIUIA 3
MOCTIHHOTO BUPINMICHHS HEOUYIKyBaHUX MpoOJeM Ha

JOCATHCHHA 3aIlJIaHOBAaHHX pe3yanaTiB.



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

Ha nanuit yac mominbHO 3actocyBatu digital-
TexXHOJOrli 3amIsi e(EeKTUBHOI KOMYHIKaIlli MiX
KEepIBHUKAMH MIAPO3AUIB y TpOIECci po3poOiIeHHsS
cTpareriyHux 1iaHiB. Y 2021 pori HasiBHI OporpaMHi
3a0e3ne4eHHsl, 110 JO3BOJISIIOTh BIJAJICHO MPalloBaTH
KOMaH {010 HaJl OJHUM IIPOECKTOM, J10JIaBaTH HEOOX1TH1
MaTepiaiu Ta peaarysaru iHpopMmariiro. Ha pucynky 1
CUCTEMAaTU30BAHO Ta JIETaJi30BAHO porpamHi
3a0e3neveHHs, [0  CIOPUAIOTh  ITIBUIICHHIO
e(eKTUBHOCTI MPOIIECY IJIaHyBaHHS.

[lincymoByroUM,  MOXJIMBO  CKa3zaTd, IO
CTpaTeriyHe Ta  TaKTU4YHE IUIAaHyBaHHA  Mae€
3a0€3MeYnTH KOMIaH1t0 €PEKTUBHIM MapPKETUHTOBUM
maHoM. L{e B CBOIO Wepry CTBOPIOE MEPEIyMOBH IS
orsny IIOTOYHOI MapKETUHIOBOI1 cUTyarii
MIITPUEMCTBA, HAJla€ MOXJIMBICTh PO3IVISTHYTH CTaH
PUHKY, BHU3HAYUTH Ta OXOMHUTH IITLOBUN CETMEHT.
BaxxmBum € Bukopuctanus digital-texHosorii, 3amis

NiJBUILIEHHS €(QEKTUBHOCTI TUIaHyBaHHs (y 4aci Ta
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3KOOPJIMHOBAHOCTI BCIX 3allydeHUX JO MPOIeCy
CriBpoOITHUKIB). ToMy 11 KOMITaH1i HaIaroKeHHs
Ta BJIOCKOHAJICHHS CHCTEMH IUIAaHYBaHHS € OJHUM 13
TOJIOBHMX €JEMEHTIB  peaii3aiii CcTpaTeriyHoro
MapKETUHIOBOTO MiIX0/Y B YIPABIIHHI — II€ I03BOJISIE
nepen0ayuTd Ta OMHHYTH PH3HKH Ta TPSIMyBaTH
ONTUMAJIBHUM [UIIXOM OTPUMaHHS MPUOYTKY Ta
(yHKL10HYBaHHS KOMIIaHi1 B I{IJIOMY.

TakuM 4YMHOM HaMHM PO3TIIAHYTO  IPOLEC
TUTAHYBaHHS SIK CTPYKTYPHHUH €JIEMEHT CTPaTEeTiqyHOrO

MapKETHUHIOBOTO YNPABIIHHS MiANPUEMCTBOM,



XV MixkHapoaHa HayKoBO-NpaKTU4Ha KoHbepeHLia «B2B MARKETING»

FARIS
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TIGHAL AND REBEARCH LABORATORY
WKETING ANALYTICS AND USHESS PLANNING

lifecell onmuka fielmann

Mpozpama "Ansm-lHeecm"

BUKOPUCTOBYE onepauifiie cepegoeuile Microsoft
Excel, € A8l Bepcil nporpamu:
“AnbT-lHBecT-Mpum”® - 4NA EKCNPEC-OUiHKKN
edekTUBHOCTI, ONEPYE NPV PO3PaxyHKAX TinsKu
OAHIEK BANKOTOIO

Henonik - BIACYTHICTE BUAINEHHA OKPEMUM PAAKOM
nas

“ANLT-IHBECT” - ANA NOrNMBNEHUX PO3paxyHKIB
OBHUIA ONKC NOAATKOBOTO NONA, XO4a NPEACTABNEHHS
rpowwoeux notokis no MAB He € 8Aano peanisosaHm
Mepesara: poapaxyHok rpadika onTuMansHoro
KPEAVTYBaHHS, [,a€ MOXNUBICTb 3aAaTH NPAKTHYHO
BCi BUX|AHI AaHi HE TiNbKK B AKOCTI KOHCTAHT, ane i y
AKOCTI 3MiHHMX 260 cknaaHux yHKLURA, Wo e
HACNILKOM BIAKDMTOCTI CUCTEMM.

Mporpamni

Mpozpama "COMFAR"

cTeopena haxisuAmMA komnakii UNIDO, Tomy nosHIcTiO
BIANOBIAAE AAHIA METOAMLI, AKY BUKOPHCTOBYIOTL ¥ Npoueci
Bianec-NAaHYBaHHA Taki BEAWK 3aKOPAOHH] IHBECTMUIAHI
incrimyTn
Mepesara - BIACYTHA MOHAMBICTL po3BirkHOCTEH 3
NOTEHUIHHM IHO3EMHIAM IHBECTOPOM, 33CHOBAHWX Ha
He3BHUHIA ANA HBOTD GopMi NPeACTABNEHHA pesynLTaTIn
Bianec-nnanysanns
MaE MOMMBICTL 333BaTH TPUBANICTL IHTERBANY NNAHYBAHHA,
ICHYE MOMMBICTL PO3PaXYHKY B AEKINLKOX BaKOTaX
Heponix —
1. BIACYTHICTL BNOKY ONKUCY NOAATKIB.
2 NPHUAHATI B CUCTEMI AONYLIEHHA
b onue hopmy
BMPOBHMYMX 38NACIE, 33CTOCYBAHHA CKNBAHNX
CXEM ONAaTH CMPOBMHK i MaTepianie,
HECTaHAAPTHIX CXem 3BYTY BHrOTOBNEHOI
npoayui

3abez3neyeHHn gna
6izHec-nnaHyBaHHA

lMpozpama Business Plan Pro

Mae 3pyqHWA iHTepdpeic, NponoHye npakTWYHo BCi
chyHKUIl | € NOBHOUIHHUM NPOAYKTOM ANA HanUCaHHA
GisHec-nnaHis.

Mepeearn:

1. ANA HoBauKiB € IHCTpyMeHT "Easy Plan", Akui nposese
no BCiX eTanax nnaHysaHHs @A CTBOPUTL POBOYHIA
AOKYMEHT, AKWA Hajani moxHa peaaryeatd it A0BOAWTH
A0 KIHUEBOrO NNaHy

2. y nporpami BIAMIHHO 3poBNeHMA eKkCnopT Ta IMNopT i3
iHWKx nporpam - Micrasoft Word, Excel a6a Power Point
Heponik - BIACYTHICTb pycudikauil.

Mpozpama "Business Plan PL"

ADNOM3rae CTBOPUTH G\SHEC-HJ'IEH‘ TEXHIKO-
EKOHOMIYHE 0BIDYHTYBaHHA A pO3PaGNTM piaHi
Hanpsmkn (PIHAHCOBOTG NPOTrHO3YBAaHHA BKNIOYAE ABI
HACTHHK

1. PiHaHCoBY (PO3paxyHKOBY)

2. TekcToBy (NOACHIOBaNkLHY): "Mnax-3paaok” i
"WMaker-KepisHuuTeo”

lMepeBara: He BAMArae BENWKWX 3HaHb | cnewiankHol
NIATOTOBKY, TOMY WO 3AIACHIOE PO3PAXYHKK Ha aCHOBI
BBE/EHHA BUXIAHNX AaHUX

lpozpama "PDS bi3Hec-nnan"

aBTOMaTu3oBaHi npouecu po3pobku camoro BisHec-
nnaWy, NPOCNeKTy emicll W nnady noganswmx Aid.
OcoBnueo BapTo BIA3HAYMTH AKICHO npopoBnennid Bnok
MapKETUHIOBIUX AOCTIAKEHb.

TMepBark — BUPILYE Taki 3aBAaHHA:

1. nowyk BCTYNHOT iHthopmauii;

2. anania noAiBHNX iCHYIYMX NPoeKTis;

3. hopMyBaHHA CTPYKTYPH GisHeC-nnaHy,

4. cTBOpeHHA dinancosol mogen Giskecy.

Puc.1 — [Iporpamui 3a0e3nedenns s 6i3HeC-

IIJIaHYBaHHA.

Po3po06eHo aBTOpoM Ha OCHOBI ITPOAHATI30BAHUX

oQiIHUX CalTIB pO3POOHUKIB.
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3aIlIPOIIOHOBAHO IIOCTAIIHY MOJACIb MAPKCTHUHIOBOI'O

IIJIAaHYBAaHHA, HpoaHaﬂiBOBaHO Ta CHUCTCMATH30BaAHO

nporpaMHe  3a0€3MEUeHHsl, 10  HOCHPUSIOTh
[T IBUILIEHHIO e(heKTUBHOCTI MapKETHHTOBOTO
TUTaHYBaHHS, CTPATeriyHOr0  MapKETUHTOBOTO

YIpaBIIHHS MIINPUEMCTBOM Ta pOOOTH MIANIPUEMCTB B

IIJIOMY .

Cnucoxk Jgireparypu:

1. Kynenxo H.B. [Iporiec ctpaTerivHoro MapkeTuHry /
H.B. Kynenko // MapkeTuHr 1HHOBaIlii 1 IHHOBAIIi B
mapketunry// Cymu : TOB «T/I «Ilamipycy, 2011.

2. IlepmmnpoBa 3.€. CrpareriuHe ympaBiaiHHS /
[lepmnboBa 3.€., O6opcbka C.B. [HaBuanbHMiA
nocionuk]. — K. : KHEY, 1999

4. [Muba T.€., Coxyp M.I., batopa B.I. MapkeTunrone
rianyBanHs// HaBwanenuit mocionuk. //K.: Llentp

y4u60Boi miteparypu/2007.
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upravlinnya/104-teoretichni-aspekti-strateqichnogo-

planuvannya-na-pidpriyemstvax-ukrayini-xolodnij-0-

0-seleznova-k-v.html

7. C.CemeHIOK MapKeTHHTOBE TUIAHYBaHHS JISJIbHOCTI
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MOKA3HUKH OLIHIOBAHHSI
JOULJIBLHOCTI BUXOJY HA HOBUIA
CErMEHT HA PUHKY ®ITHEC
MOCJIYT

Tersna KOPHINYVK.
K. €. H. Okcana YEPHEHKO.
HauionansHuil TEXHIYHUIA YHIBEPCUTET Y KpaiHU

«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. Irops
CikopChKOro»
Punok ¢itHecy y CBITI CTPIMKO PO3BUBAETHCH,
[IOCTIMHO 3 ABJIAIOTHCS HOBI OI3HEC-MOIEl Ta
KoHIemnii TpenyBanb. 3 2020 poky CBITOBUII PUHOK

30utbmuBes Ha 1 muH ywacHukiB [1]. B Vkpaini
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TaKOX CIIOCTEPIra€ThCs MO3UTHBHA TUHAMIKA PUHKY
ditHecy. 3rilHO 3  JOCHIDKEHHSIM  KOMITaHil
FitnessConnect piunauii 000poT GiTHEC-IHITYCTpii 3
2019 no 2020 poxky 3pic Ha 7 % 1 cTaHOBUTH 277 MIIH.
nonapiB 'y 2020 pori. JlOCHiIHUKH TOBIIOMIISIOTh,
[0 3pOocTae yacTka Jmrojer crapme 60 pokiB, sKi
3aIliKaBJICHI y 3aHSITTI CHOPTOM Ta BIJABIyBaHI
cnoptuBHUX Kiy0OiB. 3 2017 poky BIJICOTOK LBOTO
CErMEHTY Yy CIIOPTUBHUX KiTyOax 3pic 3 5% 10 9% [2].
[{ux maHux HEAOCTATHBO, 100 POOUTH BUCHOBOK, 1110
KOXXKHOMY  (iTHec-KiIy0y mOTpiOHO OOOB’SI3KOBO
OXOIUTIOBATH CETMEHT CIOKUBAYiB TOXUJIOTO BIKY.
Ane Taka iHOpMaIlisi € OCHOBOIO MJi PO3TISIY
CErMEHTY fK I[IJIbOBOT'O Ta MOXJIMBOCT1 pO3pO0IEHHS
JUIsI HBOTO HOBOTO YHIKQJIBHOTO MPOAYyKTy. OTXe,
pPO3TJISTHEMO TIOKA3HUKH, SKI OO0OB’SI3KOBO  CJIiJI
BpaxyBaTH MiJ] YaC MPUUHATTS PIIIICHHS [0J10 BUXOY
Ha CErMEHT JIIOJICH MOXWIIOTO BIKYy Ha PUHKY (iTHEC

HOCIIYT.
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[lo-mepimie, cmig 3BEpHYTH yBary Ha pO3Mip
cermeHTy. [loTeHlian Mmpo/axkiB CErMEHTY 3 TOYKH
30py KUTBKOCTI KJIIEHTIB, 10 OyayTh
00CITyroByBaTUCS, Ma€ BaXXJIMBE 3HAYECHHSI JIJISl TOTO,
mo0 BBaXaTH cerMeHT mnpuBadmuBuM. Crifg
3ayBaXKUTH, 1110 JJAHUM PO3MIp € BITHOCHHUM, 1 T€, 1110
MOJKE 37aBaTUCS MaJlUM JUIsl OJIHIET KOMITaHii, MOXe
BIJIKDUTH BEJIMKI EPCTIEKTUBHU ISl 1HILIOT KOMITaHI].

[To-mpyre, MIBUAKICT 3pOCTaHHS CETrMEHTa Ta
oro JOBroBiuHiCTh. HeoOXigHO 3HaWTHU Takui
CeTMEHT, SKWW 3pOCTae, a HE CKOPOUYEThCS, Ta
CTBOPUTH TaKy MAapKETHHTOBY CTpaTerito, sKa
JO3BOJIUTH ~ OOCIIyTOBYBaTM  PHUHOK  TMPOTSITOM
TPUBAJIIOTO Yacy, KOMIIGHCYIOUM MapKETHHTOBI
BUTpATH 1 Oyab-sKi MOU(IKAIT TOCITYTH.

[To-Tpere, 1e  NPUOYTKOBICTH  CETMEHTY.
[Tparroroun 31 crokMBa4amMu TMOXHJIOTO BIKY, J1aHE
MATaHHA € Ty’K€ aKTyaJbHUM, aJ’Ke Yepe3 CUTYaIlio

B KpaiHl ¥ BIMB TakuMX €KOHOMIYHUH (PaKTOpIB SK
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pIBEHBb XUTTS, caMe ISl ayJUTOpis MOXKE MOKa3aTH
HECTaOUIbHI TMOKa3HUKU Yy (IHAHCOBOMY pO3pi3i.
[TpuOyTok MOke OyTH Pi3HHI 1 3aJIEKUTH TUTHKU BiJl
LJIEH caMOi KOMITaHii.

Takox BaXJIMBUM TOKAa3HUKOM € JOCTYIHICTb
cermeHTy. Il MOCTYNHICTIO CerMEHTa MAa€ThCs Ha
yBa3zi, M0 31 CIOXHUBayaMHd MOXKIHUBO OyI0
3B’s13aTHCA, MMOOYIyBaTH KaHAJIM KOMYHIKAIlli TOIIO
[3].

OcranHe, 110 HEOOX1THO OpaTH 10 yBaru, — Iie
pecypcu kommadii. [loTpiOHO mpopaxyBaTH, 4d € B
KOMIIaHii CWJIbHI CTOPOHH, MO0 KOHKYpyBaTu Yy
IIbOMY CEIMEHTI1, Y MOKHA BUIPABUTH HasIBHI CIa0Ki
MICIISL.

VYci  BulleHaBe[ieHI TMOKAa3HUKH  HEOOXITHO
po3rIIIIaTd B KOMIUIGKCI. SIKIIo, Hampwkiam, 3a
MOKa3HUKAMH 3POCTaHHS Ta MPUOYTKOBOCTI CETMEHT
BIIAIIITOBYE KOMIIAHIIO, aje MpU IIhbOMY BOHAa HE

3MOK€T€ KOHKYPYBaTH Ha HbOMY, TO Oyje NpUIHATO
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pillICHHS TPO HEJOIUIBHICTh BUXOJAYy Ha JaHUN

CETMEHT.
Cnmcok Jiteparypu:

1. Fitness Market Size. ULR:
https://www.wellnesscreatives.com/fitness-

market/#global

2. FitnessConnect. ULR:
https://old.fitnessconnect.com.ua/plugins/content/pdf
_embed/assets/viewer/pdfjs/web/viewer.html?file=%
2Ffiles%2Ffitness_2017.pdf

3. How to Define an Attractive Market Segment.
URL.: https://www.dummies.com/business/business-

strategy/how-to-define-an-attractive-market-segment/


https://www.wellnesscreatives.com/fitness-market/#global
https://www.wellnesscreatives.com/fitness-market/#global
https://old.fitnessconnect.com.ua/plugins/content/pdf_embed/assets/viewer/pdfjs/web/viewer.html?file=%2Ffiles%2Ffitness_2017.pdf
https://old.fitnessconnect.com.ua/plugins/content/pdf_embed/assets/viewer/pdfjs/web/viewer.html?file=%2Ffiles%2Ffitness_2017.pdf
https://old.fitnessconnect.com.ua/plugins/content/pdf_embed/assets/viewer/pdfjs/web/viewer.html?file=%2Ffiles%2Ffitness_2017.pdf
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AHAJII3 KOHKYPEHIIII B
[IUPPOBOMY CEPEJOBMUIIII.

TEXHIKA ITOBHOTI'O OXOIIJIEHHHA.
Hapisa JIETIEXA

k.e.H., ooy. Hamis A3BIHCBKA
HarnionanpHuit TeXHIYHUN YHIBEPCUTET YKpaiHu

“KuiBChKHI MOTITEXHIYHUN IHCTUTYT 1M. [rops

CikopcbKoro”

3aBgaHHS aHaNi3y KOHKYpEHINlI Ha pPHUHKY
BUHUKA€E MEPHIOYEProBO MpU (POPMyBaHHI PHUHKOBOI
ctparerii. [lutanHio aHATI3y KOHKYPEHIIii TPUCBAYEHO
0arato HayKOBHUX TIpallb, cepell SKMX MO)KHA 3raJaTH
pob6otu boitko K.O., FOpunmmnoi JI.I., Kymnakooi
C.1I0., 3o3ynboBa O.B., Kanuenko H.B., Ilucapenko
H.JI. ta inmux. Cepen iHO3eMHUX BUEHHUX CJI1JT 3rafaTh
mparii M. Iloprepa, [I. Cazepnennga, daTxyTaiHOBa

P.A., FOnanoBa Ta iHmmux. Bci 111 BYeHI Ta eKCnepTH
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3aMpONOHYBAIM Y CBOIX Nparmsx audepeHiiiioBaHi
MNIIXOAM TIPU  aHaji3l KOHKYPEHTIB. 3aBAaHHAM
JOCIIKEHHSM OYyJI0 aJanTyBaTH KJIACUYHI i IXO0IN JI0
KOHKYPEHTHOTO aHaji3y /10 Cy4YaCHUX BITUYM3HIHUX
BUMOI, BHOKPEMHUTHU TOJIOBHI €JIEMEHTHU aHali3y
nuPpoBUX AaKTUBIB TMIANPUEMCTBA Ta 3arajibHOl
JUSUTBHOCTI1 MIMPUEMCTBA Y ITU(POBOMY CEPEIOBHIII,
3 METOI0 PO3IIMPEHHS METOO0JIOTIT KOHKYPEHTHOTO
aHanizy, 00 MIIKUTAI-aKTUBU CTalOTh OJHUMH 3
roJIOBHUX (DaKTOpPIiB KOHKYPEHTHOi OOpoThOM 3a

[IJILOBOT'O CITOKMBAya.

B saxocti oOpaHUX METOAIB  JOCHIIKEHHS
BUKOPUCTOBYBAJIMCS METOJ] KaOIHETHUX JOCIIIKCHb
Ta TpaauuiiHui aHami3. Ilpu aHami3i KOHKYpPEHTIB B
nuGpoBOMY CepeloBUIIl AOCTATHLO Oyje BpaxyBaTH
HaWOMIKYUX ~ CTpaTeTIYHUX KOHKYPEHTIB, TOOTO
¢bipmu, K1 MalOTh CXO0XI1 TOBapH, MO3MI[lI HA PUHKY,
KaHamu 30yTy, ab0 X KOHKYPEHTHY CTparerilo.

Crpateriydi KOHKYpEHTH 3a3BUYail BEAyTh YKOPCTKY
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pUHKOBY O0pOoTHOy. Jli3HATHCS KOHKYPEHTIB MOXKHA
Yyepe3 OMUTYBAaHHS CIOXKMBAdiB, aHaji3 IOIIyKOBOI

BUJa4l a0 BUKOpUCTaHHS cTopoHHIX SEO-cepBiciB.

VYciX KOHKYPEHTIB MPOMOHYEMO PO3AUIUTH Ha
YOTUPH KaTeropii: mpsiMi KOHKYPEHTH, CTapl KOMIaHii,
1HO3eMHI KOMIIaHIi Ta MOJIOAI IIBHAKO3POCTaI0Ui
KOMIaHii. Januii  po3mojaut  mOTpideH IS
po3poOiieHHsT  audepeHIifoBaHUX  KOHKYPEHTHHX
CTparerid, ki OyayTh aganToBaHI M1 KOXHY
KOHKPETHY T'pyIy, 33Ul JOCATHEHHSI KOHKYPEHTHUX
nepeBar Ha puHKy. llianpuemctBa y uudpoBomy
CEpEeNOBHUILl MOXYTh BUKOHYBATH HACTYMHI (DYyHKIIII
MapKeTHHry: 30yT, TMpOCyBaHHS Ta  HaJaHHS
iH(popmai. Yei i QyHKIii miAnprueMcTBa BUKOHYIOTh
3a IOTIOMOT'OI0 CBOT'O CAlTy Ta CTOPIHOK y COLIAIBHUX
Mepeskax. [lam ciig aHamizyBaTu AisUIbHICT KOMIAHI1
y UG pPOBOMY CEPEOBHIIII IO HACTYITHUM CKJIaJI0BUM

iX aKTUBHOCTI, 5IK1 HaBeZIeHO y TabmuIll 1.
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Tabmums 1. Anamiz  1udpoBUX — aKTHBIB

HIPUEMCTBA
Oynkuis | Kopnoparushuii caiit | CoriansHi Mepexi
MapKETHHTY
30yT e ToBapuuii o MoOXIHBICTh

nopTQeb; HaIucaTu

e HasasHicTb [MOBIIOMJIEHH
KaTaJoriB; s

e HagasHicTh 1iH e Kuomka
Ha CaiTi; “3aMoBUTH;

e Uirke o Omnnaiin-
BUTUICHHS KOHCYJIbTAHT
AKTUBHHUX y 4ari;
€JIEMEHTIB; e KonrakTHa

o (CropiHka iHpopMaris
“KonTtaktn’”; Ha CTOPIHIII;

e KoOHTaKkTHHI e [locunanns
TeneoH, Ha TOBapH B
dopma OHJIAMH-
3BOPOTHBOTO MarasuHi.
3B’S3KY, e Anpeca
dbopma odnaitn-
3aMOBJICHHS MarasuHiB.
JI3BIHKA,
KOJIOEKXaHTED;

e @opma
3aMOBJICHHS,

o Omnnaiin-
KOHCYJIbTaHT.
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[IpomoBxenus Tabmii 1.
OyHKIIIS Kopnoparusnwuii caiit | ComianbsHi Mepexi
MapKETHHTY
[IpocyBann o [lo3umionyBaHHs e B saxux
P ; COLIAJIBHA
e [laptHepu; X Mepexax
o KiieHTCHKUI HIPUCYTHI;
noptdenb; e Taprerysa
e JloBipui HHS;
€JIEMEHTH; e Yacrora
® Ajamrarys g nyOTikamin
MOOUIBHI :
IIPUCTPOI; e Biaryku..
e SEO-
MIPOCYBaHHS;
e KonrekcTHa
pekiama;

e Binryku.
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[Tponossxenns Tabmumi 1.

OyHKIisA Koprniopatusnuii caiit | CouianbHi Mepexi
MapKETHHTY
Hananus e Icropis e PyOpuku
iH(popmarii KOM .HaHﬁ; po-
e Micis ta KOMITaHilo,
IIHHOCTI TOBapHUM
KOMITaHii; ACOPTHMEHT
e diHaHcOBI , KOMaHy;
[TOKa3HUKH e Tone of
PHHKOBOI Voice
TISIIBHOCTI; myOmiKarii.
e White-paper:
e Aynio- Ta
BIiJICOKOHTEHT;
e Iudorpadika;
e [Ipesenrariii;
e Kuurn.

Jlxepeno: chopMOBaHO aBTOPOM.
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AHaJi3 BUIIEPO3TTITHYTUX €IEMEHTIB J03BOJIHUTh
JOIIOBHUTH METOJI0JIOT 110 KOHKYPEHTHOTO
JOCTIDKEHHSI Ta BCEOIYHO MpoaHami3yBaTh HU(GPOBY
AKTUBHICTh KOHKYPEHTIB. MU 3MOKEMO J13HATHCSH, SKi
KOHKYPEHTI IlepeBaru Ta HEJOJIIKA MA€ MIIPUEMCTBO
Ta 3MOKEMO CIIPOTHO3YBaTH KOHKYPEHTHI peakuii, aKi

BJIACTUBI HAUOIMKUYMUM CTPATET1YHUM KOHKYPEHTaM.

Cnucok Jgirepatypu

1. Eramm 1 MeToam JOCIIKEHHS KOHKYPEHTHOIO
cepenoBumia / K. O. boiiko // HaykoBuii BICHUK
XepcoHChKOro Jep:kaBHOTO yHiBepcurery. Cep.
Exonomiuni nayku. - 2016. - Bum. 17(2). - C. 64-66. -
Pexum IOCTYIY:
http://nbuv.gov.ua/UJRN/Nvkhdu_en 2016 17%282
%29 18

2. AHani3  KOHUENTyaJdbHUX  MIAXOIIB [0

PO3yMIHHS pUPOIU KOHKYPEHITi1 Ta


http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis_64.exe?Z21ID=&I21DBN=UJRN&P21DBN=UJRN&S21STN=1&S21REF=10&S21FMT=JUU_all&C21COM=S&S21CNR=20&S21P01=0&S21P02=0&S21P03=IJ=&S21COLORTERMS=1&S21STR=%D0%9673149:%D0%95%D0%BA%D0%BE%D0%BD.%20%D0%BD.
http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis_64.exe?Z21ID=&I21DBN=UJRN&P21DBN=UJRN&S21STN=1&S21REF=10&S21FMT=JUU_all&C21COM=S&S21CNR=20&S21P01=0&S21P02=0&S21P03=IJ=&S21COLORTERMS=1&S21STR=%D0%9673149:%D0%95%D0%BA%D0%BE%D0%BD.%20%D0%BD.
http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis_64.exe?Z21ID=&I21DBN=UJRN&P21DBN=UJRN&S21STN=1&S21REF=10&S21FMT=JUU_all&C21COM=S&S21CNR=20&S21P01=0&S21P02=0&S21P03=IJ=&S21COLORTERMS=1&S21STR=%D0%9673149:%D0%95%D0%BA%D0%BE%D0%BD.%20%D0%BD.
http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis_64.exe?I21DBN=LINK&P21DBN=UJRN&Z21ID=&S21REF=10&S21CNR=20&S21STN=1&S21FMT=ASP_meta&C21COM=S&2_S21P03=FILA=&2_S21STR=Nvkhdu_en_2016_17%282%29__18
http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis_64.exe?I21DBN=LINK&P21DBN=UJRN&Z21ID=&S21REF=10&S21CNR=20&S21STN=1&S21FMT=ASP_meta&C21COM=S&2_S21P03=FILA=&2_S21STR=Nvkhdu_en_2016_17%282%29__18
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KoHKypeHtocnpomoxuocti / JI. I. FOpuummna //
[aBecTumii: mpaktuka Ta goceig. - 2011, - Ne 18. - C.
41-47. - Pexum JOCTYIIY:
http://nbuv.gov.ua/UJRN/ipd_2011 18 11

3. Teopernuni acmekTd MOOYIOBH ONTUMAIBHOI
oprasizamiitHoi CTPYKTYypH YIPaBIIHHS
nignpueMctBoMm [Enmexktponnmit pecype] / C. IO.
Kynakoga, €. 1. XXypasens. // EdbexTuBHa eKkOHOMIKA. -
2014. - Ne 11. - Pexum  goctymy:
http://nbuv.gov.ua/UJRN/efek 2014 11 23
4, Crpareris konkypenuii [Tekct] : merTonuka
aHaii3y ramgyseil 1 AisubHOCTI KOHKYypeHTiB / M. E.
[Toprep ; mep. 3 aura. A. Omniinuk, P. Ckinbebkuit. - K. :
Ocnosu, 1998. - 390 c. - ISBN 966-500-130-2
5. Crparernueckuii  MeHemxMeHT. KiroueBbie
nonsitus : Iep. ¢ anrn. / JI. Cazepnenn, . Konyam. -
N. : bananc busnec bykc, 2005. - 440 c. - pyc.
6. IIucapeaxo H. JI.  Jlimkuram crparerii:

HaBuaibHO-METOOUMYHUN  KOMIUIEKC  JUCLMILIIHU:


http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis_64.exe?Z21ID=&I21DBN=UJRN&P21DBN=UJRN&S21STN=1&S21REF=10&S21FMT=JUU_all&C21COM=S&S21CNR=20&S21P01=0&S21P02=0&S21P03=IJ=&S21COLORTERMS=1&S21STR=%D0%9623721
http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis_64.exe?I21DBN=LINK&P21DBN=UJRN&Z21ID=&S21REF=10&S21CNR=20&S21STN=1&S21FMT=ASP_meta&C21COM=S&2_S21P03=FILA=&2_S21STR=ipd_2011_18_11
http://www.irbis-nbuv.gov.ua/cgi-bin/irbis_nbuv/cgiirbis_64.exe?Z21ID=&I21DBN=UJRN&P21DBN=UJRN&S21STN=1&S21REF=10&S21FMT=JUU_all&C21COM=S&S21CNR=20&S21P01=0&S21P02=0&S21P03=IJ=&S21COLORTERMS=1&S21STR=EJ000079
http://nbuv.gov.ua/UJRN/efek_2014_11_23
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HAaBYAJIbHUN TOCIOHUK JUISI CTYAEHTIB CIEIiaTbHOCTI
075 «MapkeTtunr», Apyrui (MaricTepcbKuii) piBEHb
Bumoi octBiTH [Enexrponnuii pecypc] / Haramis
JleonimiBua Ilucapenko // KwuiB : KIII im. Irops
Cikopcekor. — 2020. — PexxuMm mocTymy 10 pecypcy:
https://ela.kpi.ua/handle/123456789/43438.
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CEI'MEHTALIUSA PUHKY SAK IHCTPYMEHT
CTPATEI'TYHOI'O AHAJII3Y T'AJIY3I1
Anna HYJIBT'A
HoxTtop ®inocodii, crapmmii Buknagau FOmis

"TABPUII
HartionanpHii TeXHIUHUN YHIBEPCUTET YKpaiHU

«KuiBChbKUI MOMTEXHIYHUHN THCTUTYT 1M. Irops

CikopchKOTro»

e-mail: nydgaanna@gmail.com

IIlo Take cermeHTalisl pUHKY ?

[To cyTi, cerMeHTallisi pUuHKy - 1€ MpPaKTHUKa MOALTY
[IJTLOBOTO PUHKY Ha JOCTymHI rpynu. CerMeHTaris
PUHKY CTBOPIOE MIJIMHOXMHU PHUHKY Ha OCHOBI
neMorpadiuHuX TOKa3HHUKIB, MOTPEO, MPIOPUTETIB,

CHUIBHUX IHTEPECIB Ta IHIIMUX MCUXOTrpadiuHUX Yu
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MOBEIIHKOBUX KPUTEPIiB, 110 BUKOPHUCTOBYIOTHCS

JUJISL KpaIoTro po3yMIHHS IIJIbOBOT ay AU TOPIi.

Po3ymitoun CcBOiI CErMEHTHM pPHUHKY, BHU MOMKETE
BUKOPUCTAaTH 1€ HAUUIIOBaHHSA Yy CTpaTerisix
OPOAYKTY, MpOJaxiB Ta MapKeTUHTy. CerMeHTH
PUHKY MOXYTh BIUIMBATH HAa LHUKIM PO3BUTKY
BAIlIOTO TMPOJYKTY, 1HOPMYIOUM MpPO TE, SIK BHU
CTBOPIOETE TIPOMO3HUIIT TPOAYKTIB I PI3HUX
CEerMEHTIB, TaKWX SK YOJIOBIKM NPOTH KIHOK abo

BUCOKHM JTOX1]l TPOTHU HU3BKOTO JJOXOY.
[lepeBaru cermeHTailii puHKy

Komranii, siki HaJe)XHUM YMHOM CETrMEHTYIOTh CBiif
pPUHOK, MalOTh 3HA4HI MepeBaru. 3riJHO 3
nociixeHHsaM Bain & Company, 81% kepiBHUKIB
BUSIBWIM, 1[0 CErMEHTallls Ma€ BHpIIIAJIbHE
3HAUEHHA I 3pOCTaHHs NpuOyTKy. belH Takox

BUSIBUB, 1110 OpPTaHi3allii, 1Kl MarOTh 4yJ0B1 CTpaTeT1i
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cerMeHTarii puHKYy, Maym Ha 10% Oinbimmii
npuOyTOK, HIXK KOMIIaH1i, CErMEHTAaIlis IKMX He OyJia

TaKOI0  €(PEKTHUBHOIO  TPOTATOM  S5-pIYHOTO

nepioay|[1].

[lepeBaru cermeHTailii puHKyY

Haiikpami 6i3Hec -calTd TTMOOKO PO3YMIIOTH
CBOIO IIUTOBY ayauTopito. HezanexxHo Bif TOro, 4u €
Ballla MPOMUCIIOBICTh XapYOBOIO UM PO3JIpIOHOI0, Ball
Majguii  Oi3HEC MOXK€ OTpUMATH BHUTOJIY  Bij
MOTJIMOJIEHOI CerMeHTallii puHKy. YiTke po3yMiHHS
Baloi ayauTopii 30UbITye KoeillieHTH KOHBEPCii Ta

JIOX1]T, @ TAKOK TOJIETIITY€E PO3IIHUPEHHS OXOILICHHS.

PentabenpbHuil MapKEeTHUHI: CETMEHTAlllsl PUHKY
MOXK€ JIOMOMOTTH BaM OTPUMATH MaKCHUMAaJIbHY
KOPUCTh BIJI BalllUX MAapPKETUHTOBUX CTpPATETIH,
OCKIJIbKM JIO3BOJISIE CIPSMYBAaTH CBOi PECypcu Ha

NOTPIOHY ayAUTOPIIO 3 BIANOBIIHUM MOBITOMJICHHSIM.



XV MixHapoaHa Hay!
LOREAL @ oy

Ha KoHdepeHuia «B2B MARKETING»
i lifecell onmuka fielmann

[IpaBuibHE CErMEHTYBaHHS LILTLOBOI Ay TUTOPIT TAKOXK
€ Halle(EKTUBHINIUM CIIOCOOOM 301JIBIIIEHHS BaIllOro

TOXOMY.

Kpammuit KOC(IIEHT KOHBEpCII: Yum
KOHKpETHIIIIE BU  BUPIIIYETE TOTPEOM  CBOIX
MOTEHIIMHUX KIIEHTIB, TUM OlIbIIa WMOBIPHICTH iX
KoHBepcii. Bu kpamie 3po3ymiere, 110 MOTUBYE Bally
ayIUTOPil0, 10 MOXE JOMOMOTTH BaM NpHUMMAaTH
Olnbll OOTPYHTOBAHI PIIIEHHS, HANPUKIAJ, MHCATH
e(deKTUBHI 3aKJIWKK [0 [1i Ha CBoemy caiiTi. B
pe3yJbTaTi BU MOXETe 30UIBIIMTH CBIM KOEDIIIEHT

KOHBEpCIi.

YTpumanus kiieHTiB: CermMeHTauis - XOpOIIUN
CIoCi0 yTpuUMaTH KIIIE€HTIB 3aJ0BOJICHUMH, a PIBEHb
yTpUMaHHS - BUCOKMM. OTpuUMyIOYM JAaHi, 310paHi 3
BalllOi CEerMeHTallli puHKYy, BU OyAeTe 3HaTH, 5K
aganTyBaTH  JIOCBIJ  CBOIX  KJIEHTIB A0  iX

IHAUBITYyaIbHUX OTPe0. OIHUM 13 c11OCO0IB 3pOOUTH
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I € BUKOPHUCTAHHS PI3HUX METOJIB aBTOMATH3aIlii
MapKETHHTY, 1100 MTePEKOHATHUCS, 110 BU HAIILITIOETE iX
HA KOXXHY CTpaTeriuHy BIXy CBO€l MOAOPOXKi

KimenTal2].
Bumoru niis e(eKTUBHOCTI cerMeHTaIli

be3 cymHiBy, icHye 0araTo croco6iB cermMeHTallii
pUHKY, - ane He Bcl 3 Hux edextuBHi. Hanpuxnan,
CIIO’KMBAYl 11aJIbHI COJII MOXKYTh OyTH PO3JIIJICHI Ha
OprOHETIB 1 OJOHIUHIB. AJie KOJIp BOJOCCS HISIK HE
BIUIUBA€ HAa OOCAT MONUTY Ha ciab. OTXe, SKIIO
CIO’KMBa4l HAOyBaIOTh CLJIb IIOMICSIIA, 32 OJTHAKOBOIO
I[IHOIO 1, IMOBIPHO, OJHAKOBOi SKOCTi, CErMEHTAIlIS

[OT'O PUHKY HE MPUHECE BIIYYTHOI BUTO/IH.

[Ilo6 Oyt KOPHUCHHMH, PHUHKOBI CETMEHTHU

ITOBUHHI 3a10BOJIBHATHU HACTYITHUM XAPAKTCPHUCTUKAM:

BuwmiproBaHicTh - CTymHiHb, 3 SIKOIO PO3MIp 1
KyIiBeJIbHa CHPOMOXHICTh PHUHKY MOXe OyTH

BUMIipsiHa. Hampukina , NOpPakKTUYHO HEMOXKIUBO
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BU3HAYUTH KUIBKICTB JIFOJIEH SIKi TTUITYTh JIIBOIO PYKOO
- Hi B SIKUX CTATUCTHYHUX 30ipHUKAX 11 HE 3a3HAYCHO.
3BuuaiiHi iHQOpMaIliiiHi 6a3u KOMIIaHI# HE MICTSThH

[MOI10HMX TTOKAXKYUKIB TAKOXK.

JIOCTYMHICTh - CTYIIiHB, 3 SKOI PHHKY MOKHA
JOCATTH 1 3a0€3[EUYUTH HEOOXITHOK KUIBKICTIO

MIPOJIYKTIB.

PeanbHICTh - CTyIIHb MPUOYTKOBOCTI 1 pO3MIPY
cermeHTy. ®DipMa TOBMHHA OpIEHTYBaTH CBOIO
MAapKETUHTOBY CTpaTeril0 Ha HAWO1IbITY TOMOTEHHY
IPYITy CIIO>KMBaYiB, - HAITPUKJIAJl, BAPOOHHUK HIKOJIA HE
OyJzie poOUTH aBTOMOO1ITH JUISI JTFOICH, YU 3PICT HIDKYE

1,20 M. - TUIBKHM HA 3aMOBJICHHS.

JieBicTb - CTymiHb, 3 SIKOIO e(eKTHBHA
MapKETHUHTOBa IIporpaMa MoXxe OyTH BUKOpUCTaHa JJIs
3ally4eHHsl cCrioXkuBayviB. Harpukiaza, ManeHbKUM JIITak
MOK€ 3aJJOBOJIbHSATH 7 PUHKOBUX CETMEHTIB, aje y

JUPEKTOpa KOMITaHIi HE BHCTadae 3HiI0HOCTEH 1
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MOKJIUBOCTEH MOOUTHUCS yCHiXy Ha BCIX PHHKOBHX

cekropax [3].

Crnucok niteparypu:

1. HamuanwHi maTepianu onnaitH- Pexxum nocrymy:

https://www.qualtrics.com/experience-

management/brand/what-is-market-

segmentation/

2. Market segmentation: Types, benefits and best
practices - Pexxum noctymy:
https://www.wix.com/blog/2020/08/market-

segmentation/?utm_source=google&utm_medi
um=cpc&utm_campaign=13708482660"12475
7113592&experiment_id="b"530755701284"
DSA&Qclid=Cj0KCQjwklIGKBhCxARISAIN
MioJvMaz-
aD6glaabjwNGemniuajOIf5tcsoOYb ZBxNX8
C3jaXMvzdsaAr iEALw_wcB



https://www.qualtrics.com/experience-management/brand/what-is-market-segmentation/
https://www.qualtrics.com/experience-management/brand/what-is-market-segmentation/
https://www.qualtrics.com/experience-management/brand/what-is-market-segmentation/
https://www.wix.com/blog/2020/08/market-segmentation/?utm_source=google&utm_medium=cpc&utm_campaign=13708482660%5e124757113592&experiment_id=%5eb%5e530755701284%5e%5e_DSA&gclid=Cj0KCQjwkIGKBhCxARIsAINMioJvMaz-aD6qlaabjwNGemniuajOIf5tcsoOYb_ZBxNX8C3jgXMvzdsaAr_iEALw_wcB
https://www.wix.com/blog/2020/08/market-segmentation/?utm_source=google&utm_medium=cpc&utm_campaign=13708482660%5e124757113592&experiment_id=%5eb%5e530755701284%5e%5e_DSA&gclid=Cj0KCQjwkIGKBhCxARIsAINMioJvMaz-aD6qlaabjwNGemniuajOIf5tcsoOYb_ZBxNX8C3jgXMvzdsaAr_iEALw_wcB
https://www.wix.com/blog/2020/08/market-segmentation/?utm_source=google&utm_medium=cpc&utm_campaign=13708482660%5e124757113592&experiment_id=%5eb%5e530755701284%5e%5e_DSA&gclid=Cj0KCQjwkIGKBhCxARIsAINMioJvMaz-aD6qlaabjwNGemniuajOIf5tcsoOYb_ZBxNX8C3jgXMvzdsaAr_iEALw_wcB
https://www.wix.com/blog/2020/08/market-segmentation/?utm_source=google&utm_medium=cpc&utm_campaign=13708482660%5e124757113592&experiment_id=%5eb%5e530755701284%5e%5e_DSA&gclid=Cj0KCQjwkIGKBhCxARIsAINMioJvMaz-aD6qlaabjwNGemniuajOIf5tcsoOYb_ZBxNX8C3jgXMvzdsaAr_iEALw_wcB
https://www.wix.com/blog/2020/08/market-segmentation/?utm_source=google&utm_medium=cpc&utm_campaign=13708482660%5e124757113592&experiment_id=%5eb%5e530755701284%5e%5e_DSA&gclid=Cj0KCQjwkIGKBhCxARIsAINMioJvMaz-aD6qlaabjwNGemniuajOIf5tcsoOYb_ZBxNX8C3jgXMvzdsaAr_iEALw_wcB
https://www.wix.com/blog/2020/08/market-segmentation/?utm_source=google&utm_medium=cpc&utm_campaign=13708482660%5e124757113592&experiment_id=%5eb%5e530755701284%5e%5e_DSA&gclid=Cj0KCQjwkIGKBhCxARIsAINMioJvMaz-aD6qlaabjwNGemniuajOIf5tcsoOYb_ZBxNX8C3jgXMvzdsaAr_iEALw_wcB
https://www.wix.com/blog/2020/08/market-segmentation/?utm_source=google&utm_medium=cpc&utm_campaign=13708482660%5e124757113592&experiment_id=%5eb%5e530755701284%5e%5e_DSA&gclid=Cj0KCQjwkIGKBhCxARIsAINMioJvMaz-aD6qlaabjwNGemniuajOIf5tcsoOYb_ZBxNX8C3jgXMvzdsaAr_iEALw_wcB
https://www.wix.com/blog/2020/08/market-segmentation/?utm_source=google&utm_medium=cpc&utm_campaign=13708482660%5e124757113592&experiment_id=%5eb%5e530755701284%5e%5e_DSA&gclid=Cj0KCQjwkIGKBhCxARIsAINMioJvMaz-aD6qlaabjwNGemniuajOIf5tcsoOYb_ZBxNX8C3jgXMvzdsaAr_iEALw_wcB
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3. ApenkoB 1.A. MapkeTHHTOBbIE UCCIICIOBAHUSA:
OCHOBBI, Teopuu U MeToauku: Yuebd. [locoOue.-

CII6: Uzn-Bo CIIOYD®D,1992

CEI'MEHTAIIA SAK EJIEMEHT
CTPATEI'TYHOI'O MAPKETHUHI'Y HA

PUHKY ABIAIIEPEBE3EHbDb
Omnexcannap [TOJOJISAH
k.e.H., gou. Hanmia SISBIHCBKA
HanionanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. Irops

CikopchKOro»

[TonsTTs “cTpaTeriuHuii MapKeTHHT 3’ SIBUJIOCH
BIJIHOCHO HeIOoAaBHO. TpakTyBaHHs TaHOMY TEPMIHY
HaMarajuch HaJaTH SIK 1HO3€MHI, TaK 1 BITYM3HSIHI
nocimigauku: K. Jlam6en, ®@. Kornep, M. Iloprep, 1.
Ancodd, A. Tomrncon, I1. Ipykep, B.I'. ['epacumuyk,,

H.B. A3Binceka [LA. Kamanmku, €.1°. [lanuenko Too.
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Hampuknan, Bimomuii HaykoBels @. KoTiep Bu3HaunB
CTpaTeTIYHUN  MapKeTHHI, SK TEepIly  CTajlio
MapkeTuHry. llle ogHe momysipHe MOsICHEHHSI TaHOTO
TEPMIHY HaJaB BIJIOMUM €BpONEHCHKUM TeopeTuk XK.-
K. JlamOen y cBoilt kau3i “Le marketing stratégique”,
MPOYUTABIIN SKYy MOXHa 3pOOUTH BHCHOBOK, IIIO
CTpaTeTIYHUN MapKETUHT MMOYMHAETHCS TTOCTIMHOTO Ta
CUCTEMHOTO  aHami3y TMoTped CHOXHBadiB Ta
3aKIHIYEThCSI MaKCUMAJIbHUM IX 3aJ0BOJICHHA 3a
paxyHOK po3poOku meBHUX MpoaykTiB [1]. JlamGen
3ayBa)XUB, III0 CTPATETIYHUN MapKETHHT Ja€ 3MOTY
OIIHUTH  €(pEeKTUBHICTh IEBHUX  3aXOMiB, SKi
CTOCYIOTHCSI KOMIUIEKCY MapKETHHTY, I JJOCSITHEHHSI
MEBHUX MOKa3HUKIB. OKpIM MOHATTS, BITYU3HSIHUIA
nocnigauk M.M JIMuTpyka BUJILJTUB OCHOBHI (DyHKIII1
CTPATEeriyHOr0 MAapKETHUHTY, SIKI € OJHOYacHO HOro
enemenTamu. Cepen JaHUX €JIEMEHTIB aBTOP BUJILINB
Take TOHATTA sk ‘“‘cermedTaris’[2]. Tlpomonyemo

JETaNbHO PO3TJIIHYTH JAHUM TEPMIH.



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

Vkpaincekuit  HaykoBenb  O.B.  303ynpoB
3a3HayYae, () CEerMEHTYBaHHS — e
«CHCTEMAaTHU30BaHUI TMpolLleC BUAUICHHS PUHKOBUX
CEerMEHTIB, 110 MOTPeOyIOTh 31 CTOPOHU OpTraHi3allii
CHEIlaJIbHO PO3POOJIICHOT0 KOMIUIEKCY MApKETHHTY 3
LJUTEO M1JBUILEHHS KOHKYPEHTO3AaTHOCTI
HOIIPUEMCTBA Ha PHUHKY 3a pPaxXyHOK peaiizaiii
€KOHOMIYHHUX 1HTEPECIB BUPOOHUKIB 1 CLIOKUBAYIBY [3].
Pociiicekuii aBTop P. A. ®darxyTnuHOB BHU3HA4YMB
CETMEHTAlll0 AK “poboTa 3 BHU3HAUEHHS TIPYyIH
CHOXKMBA4iB 3a I[UIbOBUMHU CEIrMEHTaMu pPHUHKY,
KUIBKOCTi, IIIH 1 TEPMIHIB TMOCTa4yaHHS TOBapiB 1
TEXHOJIOTI 3a/ioBOJicHHS T1oTpeO» [4]. «batbko
Mapketunry» @. Kotiep 3asBUB, IO 1€ PO3MOILIT
CIIO’KMBAYiB PUHKY Ha IPYIIH 31 CIIIBHUMH THTEPECaMH,
MOBEJIIHKOI0 Ta XapakTepuctukamu [5]. Ha ocHoOBi
iXHIX mpaIb MOkeMO c(OpMyBaTH BIaCHE BU3HAYCHHS,
[0 CErMEHTYBAHHS — II€ TPOIEC PO3MOILITY BCIX

CIOKHMBAYiB TOTO YW 1HIIOTO PUHKY Ha IMEBHI TPy,
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AKI MaloTh SIBHI XapakTepHI OCOOIMBOCTI, SKi
JO3BOJIAIOTh BIAPI3HUTH 11X OJHUH BIJ OJHOrO, Ta
noTpedu SIKUX HEOOXITHO 3aJ0BOJBHUTH 3 METOIO
301JIBIIICHHS PpUOYTKOBOCTI Ta
KOHKYPEHTOCTIPOMOKHOCTI KOMIIaHii.

CermMeHTyBaHHS, SIK €JIEMEHT CTPAaTEeTidYHOTO
MapKETUHTY, € BaXKJIUBUM €TallOM Ta CKJIaJ0BOIO B
JISTBHOCTI MPAKTHUYHO OyAb-SKOro MIJNPUEMCTBA U
aBlaKOMIAaHII Ha pPHUHKY aBlallepeBe3eHb HE €
BUKJIIOUEHHSM. [IponoHyeMo po3IIIsiHyTH IepeBaru ta
HEJIOJIIKM CErMEHTYBaHHS CIIOKMBAuIB aBlaKOMITaHIN
Ha PUHKY aBilanepeBe3eHb (nuB. Taou).

MoskeMo 3ayBaXKUTH, 110 TIPOLIEC CErMEHTYBaHHS
Mae, KpiM MepeBar, BEIUKY KUIbKICTh HEMOJIKIB IS
aBlaKOMIaHIN Ha PUHKY aBianepeBe3eHb. Came ToMy
IpoLIeC CErMEHTYBaHHS Ha MIKPOPIBHI Ha JIaHOMY
PUHKY 311 CHIOETHCS HE BCIOJIH.

Sxmo posrismath Ha  MakpoOpiBHI  PUHOK

aBlamepeBe3eHb, TO  MOXXHAa  BUIUIUTH  JIBa
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MaKpOCErMEHTH CIOXKHMBAUiB B 3aJICKHOCTI BiJl BUIY
aBlaniepeBe3CHb: MacaKUPChKI
MIePEBE3CHHS MMACAKUPIB YaPTEPHUMHU Ta PETYIIPHUMU

peficamMu) Ta BaHTaXH1 (3A1MCHIOIOTH TEPEBE3CHHS

BaHTaXIB).

Tabn. IlepeBarm Ta HENONIKM CETMEHTYBaHHA Ha

PUHKY aBianepeBe3eHb

lifecell onmuxa felmann

[lepeBaru Henomniku

- IIpaBunbHe - 3HayHi BUTpATH Ha
PO3MOALICHHS IPOBE/ICHHS
pecypciB KoMnaHii Ha CEerMeHTYBaHHS
OCHOBI BayKJIMBOCTI PUHKY;
KOYKHOT'O CEIMEHTa; - 3HayHi BUTpATH HA

- JSxnaiikpame PO3IIMPEHHS
3aJI0BOJICHHS aCOPTUMEHTY
KOYKHOT'O CEIrMEHTa; (301nbIIIEHHS

- IlinBuieHHs TapuQiB);
JIOSTIBHOCTI cepen - IcuyBanus
CIIO’KMBAYiB,; HMOBIPHOCTI

- [ligBuimenHs HEMPaBUIIbHOTO
KOHKYPEHTOCTIPOMOK MIPOBEICHHS
HOCTI KOMITaHii; CErMEHTYBaHHS;

- Onrumizanis - Brpara cermenTiB 13
MapKETUHTOBOT'O HU3bKOI PUHKOBOIO
O1O/IKETY; pUBaOIUBICTIO, 5K

y MallOyTHbOMY

(3M1HCHIOIOTH
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- SIxicHO cTBOpeHUi MOKYTb CTaTu
KOMILJIEKC npuBaOIMBUMY;
MapKETUHTY - 3HayHi BUTpaTH Ha

JIOJaTKOBI 3aX0IH1
[IOJ0 JTOTIOBHEHHS M
OHOBJICHHS
CCI‘MCHTYBaHHSI
Jxepeno: po3po0JIeHO aBTOpaMH

[Ipu 3milicHEHHI MISJIBHOCTI aBlaKOMITaHISIMH
BAHTAKHUX aBlarepeBe3eHb Ha MIKpPOPIBHI
CErMEHTYBaHHS  HE  3JIHCHIOETBCS,  OCKUIbKH
MOBEIHKOBI  XapaKTEPUCTHKUA  MPAKTUYHO  HE
BIJIPI3HSIOTBCA y PI3HUX CETMEHTIB, KUIBKICTh JAaHUX
CEerMEHTIB HE3HAYHa W Ti MepeBaru CErMeHTYBaHHS,
[0 HaAMU TOMEpPeHbO BU3HAYEHO, HE € (hIHAHCOBO
OOTpyHTOBaHMMH  JUIsi  aBlakommaHid. ko
PO3IJIATH 3arajoM aBlaKOMIIaHii, K1 3IIHCHIOIOTH
MacaKUPChKi aBlaniepeBE3eHHs, TO X MOXKHA MOAUIUTH
Ha JIBa THUIIM: KJIACH4HI aBiakommanii (abo ix 1me
Ha3MBAIOTh  “TpaJMLIHUMU’) Ta  JIOYKOCTEpH.

Kmacuuni aBiakommanii 3a3Buuyadl  Maroth 10-12



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

TapudiB, a y aBlalepeBi3HUKIB, SKI MPAIIOIOTh 3a
JoykocT-moaemo, — 2-4 tapudu. Came Mojenb
CUCTEMH TMPOJIaXy OLIETIB € BU3HAYAIHHOIO B MPOIIECi
CErMEHTYBaHHS CIIOKMBayiB aBlaKOMIMAaHIAMH Ha
PUHKY TMacaXUPChKUX aBianepeBe3eHb. MokeMo
CIIOCTEpIraTd, IO JIOYKOCTEPH MAIOTh HE3HAYHY
KUIBKICTh TapudiB, 1€ TOBOPUTH MPO TE€, MO BOHU
BUKOPUCTOBYIOTh HeAu(epeHUIHOBaHU MapKETHHT.
Taki aBlakoMIlaHli HE MPOBOIATH CErMEHTauli abo
BUJIUIIOTH KUJIbKa CETMEHTIB, JIe OCHOBHUM KPUTEPIEM
pO3MOJIIY € pIBEHb JOXOIy Ta 3a OCHOBY O€pyTh
I[IHOB1 YNHHUKH BIUIMBY Ha CITOKMBAYIB, 1110 HE MOYKHA
CKa3aTH TIPpO «TpaduIliiHI» aBlaKOMITaHii, sKi
CETMCHTYIOTh CIIOKHBAYiB 32 TAKUMH KPUTEPISAMU SK:
BIK, CTaTh, HasBHICTh BIUIBHOT'O Yacy, CTHUJIb JKUTTS
To1o. ToMy MOXHa 3pOOUTH BUCHOBOK, 1[0 HA PUHKY
MAacCaXUPChKUX  aBlallepeBe3eHh TaKOXX HE  BCl
aBiaKOMIMaHii POBOISTH TTOBHOIIIHHE CETMEHTYBaHHS

CIIO)KUBAYIB.
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[Ipote cutyartis, sika CKJIajach Ha PHHKY, a CaMe:
3MEHIIIEHHS 00CsATIB 30yTy Ta mosiBa “‘BIJIKJIAJICHOTO
nonuty” 'y 3B’s3ky 3 COVID-19, cnopuunnuna
HEOOX1IHICTh TIPOBEJACHHS CETMEHTYBaHHS THMH
aB1aKOMITaHISIMHU, 1110 TIPAIIOIOTh 32 JTIOYKOCT-MOCILIIO
(300p. Ha Puc). OCHOBHOIO MPUYMHOIO € 3MiHa
MOBE/IIHKOBUX XapaKTEPUCTUK CETMEHTIB, SIKI MalOTh

BIUIMB Ha I[1JI1 1 MAPKETUHTOB1 CTpaTerii aBlakOMIIaH1H.

—[ FUHOK aEianepeeeiIeHs ]7

h h 4
PUHOE NACAHNPCBEMK FPUHOK BAHTE¥HWE
aEianepeEeieHL ZEianepeseieHs
Cean SHHR
KacKHuHi ABlaxomMnaHi-
aBiakomMnaHil NOYEOCTEPH
CesMeRmMyearHHR CesMeRMyEaHHR

Puc. HasiBHICTh CErMEHTYBaHHS Ha PUHKY

aBianepeBe3eHb y nepiog COVID-19

JIxepeno: po3poOIeHo aBTOpaMu
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OCHOBHMMHM KpUTEPISIMH CEIMEHTYBAaHHS PUHKY
MacaXMPChKUX aBlaliepeBe3eHb y MEpioj MOMIMPEHHS

COVID-19 cranu:

- mokodiHHSA (0e61-Oymepu, X, Y Ta Z), OCKUIbKU
OTIUCYE OUTBIIICTH MOBEIIHKOBUX
XapaKTEPUCTHK;

- 4acToTa MoJibOTiB (<2 pasis, 2-4 pa3u, >4 paziB);

- TyHKT TPHU3HA4YEHHS, TOMY IO BaXJIUBICTh
JTAHOTO KPUTEPIIO MiACHIMIACH BCTAHOBICHUMU
TUMHU YH 1HITUMU OOMEKEHHSIMH Ha TIEPEIbOTH
B KpaiHM (OJHI KpaiHM BUIBHO BITyCKalOTh
TypucCTiB, OoAHi BuMaraioth jumie [IJIP-tect
TOIIIO);

- THUI TOI3JKH, OCKUIbKH, HANPHKIAA, 4apTepHi
pelicu B TIeBHI KpaiHU HasBHI, a PETYJISIPHI - HI;

- MeTa MOoi3/IK1, TOMY 1110 B IEBHI KPaiHU TYPHUCTIB

HE BITyCKalOTh, ajie 013HeC-TI0I0POK1 103BOJICHI.
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Punok aBiamepeBe3eHb CKIAHUNA 32 CBOEIO
CTPYKTYPOIO Ta CHJIBHO MMiIJIA€THCS BIUTMBY 30BHIIIHIM
dakTopam, sKi repeadavaroTh MBHUIKE pearyBaHHS 3i
CTOPOHM aBlakoMNaHid. K0 B JOKapaHTUHHUM
nepioJl Ha PUHKY MACAKUPCHKUX aBlalepeBe3eHb HE
BC1 aBlaKOMITaHi1 3/11MICHIOBAIM CETMEHTYBaHHs, TO 31
BIUTUBOM  30BHIIIHBOTO  (aKTOpy, SK MaHJEMis
COVID-19, Ta #oro HacmigkamMu BKOTpPE TOBEIH
“akcioMy” BaXXJIMBOCTI CETMEHTYBaHHS, SIK OJHOTO 3
€JIEMEHTIB CTPATETIYHOTO MapKETUHTY W OJHOTO 3
rapaHTiB YCIIXYy 3A1MCHEHHS AISUIBHOCTI OYJb-SIKOIO

aB1aKOMITAHIEXO.

Cnucoxk Jgireparypu:

1. Jlamben X.-)K. Crparernueckuii MapKETHHT.
EBponeiickas nepcrnextusa. CI16.: Hayka, 1996.
-590¢c

2. Imutpyk M.M. Crpareriuauii MapKETHHT:

TEOPETUYHI OCHOBM Ta  OIIHKA  PIBHS
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IMIUIEMEHTAIli B JISUIBHOCTI  BITYM3HAHUX
nignpueMctB.  Bicamk  HY  «JIbBiBChKa
noyitexHikay. [IpobmemMn  ekOHOMIKM  Ta
ynpasiinas. JIeBiB: Bua.-eo HY «JIbBiBChbKa
nojiiTexHikay, 2003. Ne484. C.50-61

3. 3o03ynéB A.B. CermenTupoBanme pblHKa : y4eO.
nocobue. XapokoB : Ctyanentp, 2003. 232 c.

4. ®darxytmuaoB  P. A.  Crparermyeckuid
MapKeTHHr : yueOHuk. Mocksa, 2000. 640 c.

5. Kotrnep ®ununm, Apmctponr ['apu, Conpgepc
Jlxon, Bour Beponuka. OCHOBbI MapKETHHTIA.
Mocksa, Cankt-IlerepOypr, Kues : U3n. mom
«Bunbsamcey, 1999. 1152 c.
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AHAJII3 KOHKYPEHIIII HA PUHKY

IPTV-CEPBICIB B YKPAIHI
Anton CAJIATA

al2salata@agmail.com

K.€.H., Ipod. kKadeapu NpOMHUCIOBOTO MAPKETUHTY
Onexcanap 303VJIbOB
HarnionansHuit TeXHIYHUN YHIBEPCUTET YKpaiHu
«KuiBChbKU MOMTEXHIYHUHN THCTUTYT 1M. Irops
CikopchKOTro»

M. KuiB, Ykpaina

B Vkpaini BOpogoB:x JOBroro 4yacy J1OMIHYHOUUM
BUJIOM TEJETPaHCIsAIIA OylI0 KIaCMYHE aHaJIOroBe
TeneOaueHHsa. AJle OCTaHHI IT’AThb POKIB aKTHUBHO
nmoyaiga  3pocratd  4dactka  cermeHry  [PTV-
TenebaueHHs, Woro takoxx HaszuBawTh OTT puHKOM
(Over-the-Top). OTT-puHOK — 1€ PHUHOK ILIATHOTO
TenebaueHHs, sKe nocTymHe uepe3 I[nrepHer. lleit

poLEC CYNIPOBOJIXKY€ThHCS CTBOPEHHSIM


mailto:a12salata@gmail.com
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TEJICMOBHUKAMU,  [poBaijiepaMu  3B’SI3Ky  Ta
MeIlaKOMITIaHIIMH Bce Ouiplioi  KuibkocTt IPTV-
cepBiciB. ToMy came B JaHUH MOMEHT BaKJIMBO
pOaHaji3yBaTH CTaH Ta JUHAMIKY KOHKYPEHTHOTO
CEepelloBUIllAa HA JIAHOMY PHUHKY JUJII PO3YMIHHS
MO>KJIMBUX HAIPSIMIB 3pDOCTaHHS KOMIIaHI1H.

Bixe na manomy eramni po3Butky IPTV punok €
BHCOKOKOHKYPEHTHUM. MOKHa BUAUIMTH HACTYMHI
OCHOBHI I'PYIIH CEPBICIB:

1. Heszanexui OTT-cepricu (Megogo, Sweet. TV,
Divan.TV, YOU.TV);
2. OTT-cepicu Meniaxomaunarie (OLL.TV, 1+1

Video);

3. OTT-cepsicu TEJIEKOMYHIKalliHHUX
poBaiiepiB (Volia. TV, Omega. TV,
Triolan.TV);

4. OTT-cepsicu omnepatopiB 3B’ 513Ky (Kyivstar. TV,
Vodafone. TV, TV+ Lifecell).
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J1J1 KO>KHOT TpyIu XapaKTepHi CBOi 0COOIMBOCTI,
tak OTT-cepBicu Me1axOIIMHTIB MalOTh MOKJIMBICTh
0€3MOCePEeTHHOT0  CTBOPEHHS KOHTEHTY, CEpBICH
IpoBaiepiB 1HTErpOBaHI y BXKE ICHYIOUl MaKeTH
KaOeJIbHOTO Ta CyMyTHUKOBOro Tenebauenns, a OTT-
maThopMH ONEPATOPiB 3B’3KYy BKIIOUEHI y Tapu@HI1
nakeTu aOOHEHTIB Mepex. Lle CBITUUTh Impo MmovaTok
(opMyBaHHS LIJIICHOI €KOCUCTEMHU Ha YKPAiHCHKOMY
PUHKY, JIe ICHYIOTh KOMIIaHii, SIKi 3JJaTHI BUPOOISATH
KOHTEHT, KOMITaHi1, Kl MatOTh JIOCTYII /IO BEJIUKOT 0a3u
a0OHEHTIB  cepel  yCiX  THUIMIB  MiJAKIIOYCHb
(CynmyTHHKOBE, aHAJIOTOBE, KaOeabHe) Ta Ti, XTO 3/1aTCH

AKyMYJIIOBAaTH Ta TPAHCIIOBAaTH KOHTEHT. lIpu npomy
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MK HUMU BHOYJOBYIOThCSI O13HEC-3B’SI3KU, MIPUKIIAIN

AKUX 300paKEHO HAa PUCYHKY 1.

Pucynok 1. Cxema HasiBHUX 3B’SI3KIB MK PiI3HUMU

rpynaMu y4aCHUKIB PUHKY

3a nmanumu BigDataUa, cranom Ha 2020 pik
HalOUIBIIMMHM KOMIAHIIMH HAa PUHKY 3a KUIbKICTIO
aboHeHTiB Oyim [1]:

—  Megogo (6m3bk0 500 THC aOOHEHTIB).

Hezanexni A g Memaxoaniaru
Mphea Bupo6a
LT I 'NOLITAlTT™ eHHH
HOC’]?ﬂ\ AT OTATITADTIDITA
‘ TN
[IpoBannenu Onenaronu

— OLL.TV (6mm3bk0 200 THC aOOHEHTIB).

— Volia.TV, Kuisctap Tb (6inbme 150 Ttuc
aOOHEHTIB).

— Divan TV, Sweet TV, YOU.TV, Omega TV (10

100 TC aOOHEHTIB).
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Jlauuii po3MOALT PUHKY MIATBEPIDKYE 1 OIIHKA
TUpeKTOopa 31 cTpaTerii i po3BUTKY Oi3Hecy «Memia
I'pymu  VYkpaina» ®Genopa ['peuaninoBa, mnpote 3
NESKUMH KOPEKTHUBaMHU, Ha MOro JIyMKYy 4YeTBipKa
JJepiB PUHKY BUTJISAA€ HACTYTHUM YuHOM: Volia. TV,
Megogo, Kyivstar.TV Tta OLL.TV [2]. Opnnak
OJTHOOCIOHMM JIijiepoM € Megogo.

[Ipy npOMy Ha JIAJIBHICT Ta MAapKETHHTOBY
AKTUBHICTh KOMIAHIi Ha PUHKY BIUIMBAE PICT MOIMUTY
Ta KUIBKOCTI TOTEHIIIMHUX CIIOXKKBadiB. Tak JUPEKTOp
JenapTaMeHTy JUCTpUOyLli Ta pPO3BUTKY MeEpExi
MoBlieHHs «l1+1 mediay Aaapiii  ManbueBChbKUi
omiHioe po3mip OTT-cerMeHTy Ha PHUHKY IJIATHOTO
TenebadeHHs y 2 MibHOHU aOOHEHTIB A0 KiHI 2021
poky [3]. Taky x ominky Hamae 1 «Memia rpyna
VYkpaina» [3]. Kpim 1poro, BCi OCHOBHI Yy4YaCHUKH
PUHKY OYIKYIOTh TMpomoBxKeHHs 3poctanHs OTT-
PUHKY BIIPOJIOBXK HACTYMHHX I SITU POKIB BTpHUi [4].

[linTBep/Kye  MOTEHLIAl  PO3BUTKY  PUHKY 1



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

nocaimkenus «CycninmsHoro» y 2020 potii, 3a TaHUMU
AKOTO B YKpaiHi 30UTbIITY€ThCS KIIBKICTh CIIOKUBAYIB,
SK1 TOTOBI TUIATHTH 32 KOHTEHT 3 9% y 2017 pormi 1o
18,2% y 2020 poui [5].

3BakalouM Ha 1OCHiKeHHs MixkHapogHoro OTT-
PUHKY KOHCAJITMHIOBOIO Kommanii Capgemini [6], Ta
JOCIITUBIIN  OCOOJIMBOCTI ~ YKPAiHCBKOIO  PHUHKY,
3arajgoM KoHkypeHuiro Ha OTT-puHky MoxHa 3BecTH
710 YOTUPHOX HAMPSIMIB:

1. KigpKicTh Ta €KCKIIO3UBHICTh KOHTEHTY.

2. Kanamu nmuctpuOyii.

3. Hoctymy m0 TpaHCIAILii CIOPTUBHOTO KOHTEHTY.
4. ]JlogaTKkoBl YHIKaJbHI MPOIMO3HIIH, TMOCIYTH,

CEpBICH.

JleTanizyemMo KOKeH 3 HampsiMiB. B mieprry uepry
OTT-cepBicM KOHKYPYIOTh 3a KOHTEHT, a CaM€ 3a
KUIBKICTB (DUIBMIB Ta cepiaiiB, sSKi 3HAXOIATHCS B HUX
y ©Oi0mioTekax, 3a iX eKCKJIIO3MBHICTh Ta 3a

CHIBBIAHOIIEHHS  YKPAiHCBKOTO Ta  1HO3EMHOIO
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KOHTeHTY. OCTaHH1 JOCTIIKEHHS MOKa3yIOTh, 1110 caMe
KOHKYPEHIliI 32 HAI[lOHAJIbHUH  eKCKIIIO3WBHUI
KOHTGHT € TpIOpUTETHOI. Tak 3a  ClIoBaMH
mupektopkn  OLL.TV  FOmi TpuOymHoi, 3a ix
CTATUCTUKOIO  YKPAiHCBKUA  KOHTEHT  JUBISATHCS
yacrime [4]. Ha Taki TeHAeHIIiT BKa3ye 1 JOCIII>KEHHS
Capgemini, Je 3a3HAYa€ThCSA, IO OUIBII TOYHE
PO3YMIHHSI OCOOJIMBOCTEN ICUXOJIOTII Ta YMoja00aHb
HalllOHAJIBHOI ayJIUTOpPii € HaWOUIBIIOK CHIBHOIO
ctopoHoro  JsokaneHuXx  OTT-cepBiciB  mepen
MIDXKHApOJHUMH KOMIIaH1sIMU [6].

Hactynuuii HampsiM KOHKYypEHINi — 1€ KaHalu
muctpuOymii. B mpomy acmekti  OTT-cepBicu
3MaralThCs 32  KOPUCTyBaudlB  IHIIMX  THIIIB
MJKITI0YEHb, TaKWX SIK CYIMyTHUKOBE, KaOelnbHE Ta
aHajoroBe TencOadeHs. OCHOBHHMH iHCTPYMEHTAMH
KOHKYpEHTHOI OOpoThOM TYT € 1HTerpamis Ta
koonepartist OTT-cepBiciB 3 pi3HUMHU TTOCEPETHUKAMH,

HaANpUKJIaJ BUpoOHUKaMu Smart TeseBi3opis, android-
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MIPUCTABOK Ta TPOBaiiepaMu 3B’ SI3KY, SIKI BXKE MAIOTh
JOCTYT JI0 TeJIeB130PiB CIIOKMBaYiB. € 1 1HIII BUIIAJIKH,
Tak cepBic Sweet. TV BiAKpuB mpojaxi Mmepearuiat y
TOPTrOBUX MEpexax Ta HaJaB MOXIJIHUBICTh MPOOHOTO
KOPUCTYBaHHS TMacaxupam MOTATIB Kiacy [HTepciTi
[7].

OcoOMuBICTIO KOHKYpEHIIi Ha YKpaiHCbKOMY
OTT-puHKy € 60poThOa 3a CHOPTUBHI TpaHCHALlL. 3a
nanumu BigDataUA, ciopTUBHI Tel€KaHaIM € TPETIMU
3a 3arajbHOI0 KUIBKICTIO TIEperjisifAiB B YKpaini [8].
Tomy HasBHICTH TTpaB Ha TPAHCTIOBAHHS CIIOPTHBHUX
HOJI1M € BATOMOIO KOHKYPEHTHOIO IIEPEBAroxo.

OcranHili HampsM, 1€ JTOAATKOBI MOCIYyTH a0o
npomno3uilii, siki Bupi3HstoTe OTT-cepBic Ha punKy. Lle
€ aKTyaJIbHUM, TaK SIK 3a pe3yJbTaTaMu JOCIIHKEHHS
Capgemini, B Cy4aCHUX pealisiXx BeJIUKa KIJIbKOCTI
MIMHACOK HA Pi3HI CEPBICH Ta 3POCTAHHS MPOIIO3UIIIT

koHkpetHo OTT-cepBiciB, cnpuse ¢dparmeHTarii
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COPUMHATTS AN  KIHIEBUX CIIOXKHUBA4iB, TOMY
0CO0JIMBO Ba)KJIMBO MAaTH YHIKaJIbHY 0COOJIUBICTD [6].

Octannim eTaroM no0yayemMo KapTH
CTpareriyHux Tpyn Ha ykpaiHcekoMy OTT-punky,
BUKOPUCTOBYIOUHU BUOKpEMJICH] paniiie

XapaKTEPUCTHKHU.

KinbkicTh

Jloctyn 100 KaHaniB
Pucynok 2. Kapra crpaTeriunux rpyn 3a KUIbKICTIO

KOHTEHTY Ta IOCTYIIOM JI0 KaHaJIIB JUCTPUOYLIi
3a pesylnbTaTaMd HAaBEJACHUMU Ha PUCYHKY 2
MOHa 3pOOWTH BHUCHOBOK, IO cepBicu Megogo Ta

OLL.TV KOMIEHCYIOThb BIJICYTHICTb JOJaTKOBHUX
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KaHamiB JaucTpuOymii 30UIbIIEHHSM HAMOBHEHOCTI
CBOiX 010J1I0TeK, HATOMICTh CEpBICH MPOBaNIECPIB
peani3yloTb CBOi MOMJIMBOCTI y BHTJISAAI OUIBIION
KUIBKOCTI KaHaJIB TUCTPUOYIIT

Pucynox 3. Kapra crpaTteriunux rpym 3a A0CTyIIOM JI0
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VYHikaabHI
criopT. KoHTeHTy Ta yHIKaJlbHUMHU OCOOJUBOCTSIMU

OnHo3HAYHUM JIiZIepoM € KommaHis Megogo, 3a
paxyHOK OUIbIIO1 TUBEPCU(PIKOBAHOCTI CBOTO CEPBICY
Ta €KCKJIIO3UBHUX IMpaB Ha (GyTOOIbHI TPaHCIILI, SKI
takox Hazani Volia. TV. Ilpu upomy iHIII yYaCHUKH

PUHKY TaK0XX YCBIJOMIIIOIOTH BaXKJIMBICTh HaJaHHS
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YHIKaJIbHUX MPOMO3HIIIA 1 pO3BUBAIOTHCS B JTaHHOMY
HaIpsiMi.

Omxe, MOXHA 3pOOMTH  BHUCHOBOK PO
BUCOKOKOHKYpeHTHIcTh OTT-punky B Ykpaini uepes
BEJIMKY KUIBKICTh CEpPBICIB Ta MOXKJIMBOCTI JIJISl POCTY.
Takoxx MOXHa CKaszaTH, IO Ha PUHKY (OPMYETHCS
CBOSL €KOCHMCTEeMa 3 BIAMOBIAHUMHU CWJIBHUMH Ta
CTa0KUMH CTOPOHAMHU y KOXKHOI TPYNU YYaCHHUKIB.
KpiM 1poro Ha pHHKY HpPOCHIIKOBYIOTHCSI OCHOBHI
(dakTop  KOHKYpPEHTOCIPOMOXKHOCTI,  Taki  SK:
KUIBKICTh KOHTEHTY, IOCTYN J0 KaHAJIB AUCTPUOYILI,
HAsSBHICTh CIIOPTUBHOTO KOHTEHTY Ta YHIKaJIbHI
ocobmmBocTi. [Ipu iboMy 3a BciMa 03HaAKaMH JIiIEpOM
PUHKY € cepBic Megogo.
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u-torgovykh-merezhakh-i-stav-dostupnyy-v-

intersiti-za-1-gryvnyu/
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3aCHOBaHy Ha MAaTeéMaTUYHUX Ta CTAaTUCTHYHHX
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mozaensx. CyTHICTh MaHWX METOMIB TMOJSITaE Yy
HAKOIMWYEHH1 CTATUCTUYHUX JAHUX IS MOAAJIBIIOT iX
00pOOKHM IHCTpYMEHTAMU CTATHCTHKH 3 TOAJIBIIAM
IPOTHO3YBaHHAM MaWOyTHIX TIOAli Ha OCHOBI
oTpuMmanoi iHdopmamii. MokHa CcKazaTd, 10
nporHoctuyHa a”amiTuka (predictive  analytics)
3HaXOAUTHCS Ha TMEpeTUHl Oi3HEC-POrHO3yBaHHS,
MaIlTUHHOTO HABYAHHS, IITYYHOTO IHTEJIEKTY Ta
013Hec-aHamTuKH [1]. ToMy HE MOXHaA OTOTOXKHIOBAaTH
Il 1HCTPYMEHTH, a JOUUIBHO pO3TJIsAgaTH IX SK
CKJIQJIOB1 OAHIET cUCcTeMU. AJle 9 MOKHA BBaXKATH, 1110
y TIepioJi 3pOCTaHHS YaCTOTH MIKPO- Ta MaKpOKpHU3 Ta
3arajgpbHOI Jectadimizalilii eKOHOMIKH JaHa CHCTeMa €
ONTUMAJILHOIO 1 BCE TaKOK X €(PEKTUBHOIO JIs
nporHo3yBaHHsA? 30KpemMa, Yd MOXIJIHUBO Oysio O 3a
JOTIOMOTOI0  TaKOi ~ CHCTEMH  CIPOTHO3yBaTH
€KOHOMIYHO1 Kpu3u y Hachigok nanaemii COVID-19
YU MIPOIECH BiTHOBJICHHS HAIllIOHAIBLHUX €KOHOMIK 3a

cueHapisimu V- un K-BimHoBienHs [5]? Biamosiab
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aHAJIITHUKY 3 BAKOPUCTAHHSAM MAIIMHHOTO HaBYaHHS Ta
MITYYHOTO 1HTeNeKkTy. BoHu OasyioTbes Ha aHamisi
(bakTUYHUX JaHWX, YacTille 3a BCE KUIBKICHUX 1 HE
MaroTh MOJKJIMBOCTI BPaxOBYBaTH BIUIMB Ha MPOTHO3
30BHIIIHIX  HemepeabadyBaHux  (akTopiB  abo
panToBUX 3MIH CaMOi KOH IOHKTYPH PHHKY. 3 4YOrO
MOXHa 3pOOMTH BHCHOBOK, IO JaHa CHCTEMa
MIPOTHO3yBaHHA NOTpedye aganTarlii 10 3MiH Oi3Hec-
CepeIOBUILIA.

MOXITMBUM HAMpPsIMKOM BIOCKOHAJICHHSI MOJIENI

MPOTHOCTUYHOT aHANITHKKA MOXE OyTH mepexia o

«pOo3yMHOT»  aHamiTuku. «Po3ymHa»  aHamiTHKa
/v KomnaHia A v\
)
dakTop 1 dakTop 2 dakTop n
4 z x
®akTop 1.1 dakTop 2.1 dakTop n.1

PUCYHOK Z - (xemaTnyHe 300pa*KeHHA PIBHA QaKTOPIB A4

aHanisy «PoO3yMHOI» aHaNITUKK
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nepeadayae 3MimeHHs (HOKyCy aHATITUKH BiJ OpMYyTT
Ha peajbHI cuTyarlii Ta ¢aktopu. ToOTO, MaeThCs Ha
yBa3i, [0 KOMIIaH1i MOBUHHI OUTbIIE YBard MPUALIATA
nepea0avYeHHIO 3MiH, SIKI MOXYTh Oe3MocepeHbO He
BIUITUBAaTH HA  JISUIBHICTH  MIANPUEMCTBA,  aje
BIUIMBAIOTh Ha (PAKTOPH, AKI BaXJIMBI 1 (IpMHU.
YMOBHO 11€ MOKHA 0XapaKTepU3YyBATH SIK 3arIMOJICHHS

Ha OJIMH piBEHb (PakToOpiB HIKYE (AUB. puc. 1).

Jlanuii miAaxig AacTh 3MOTY KOMIIAHIL OUIBII
OTIEPAaTUBHO MPOTHO3YBATH CaMi MIKPOKPU3H Ta 3MIHU
Ha puHKy. [Ipu npomy anaini3 gaHoro piBHs (HakTOpiB
J03BOJIUTh KOMIIAHIi BH3HAYaTH TIEpPIOaU, B SKI 1i
NOTPIOHO KOperyBaTH BIACHI CTaHAapTHI Oi3Hec-
MporHo3u. ToOTO mepioau, KOJIU BapTO MEPETIIIHYyTH
pe3yabTaTH MPOTHO31B OUIBII TOYKOBO, 3 YPaXyBaHHIM
BITABY HAa HUX 3MiH MaKpOCEpEJOBHINA Ta
BIJIMOBITHUX MaKpO(akTopiB. Y TOM K€ Yac BaKIUBO
BIIPOBA/DKYBATH Ta BJOCKOHAIIOBATH aJTOPUTMHU

ITYYHOTI'O iHTeJICKTy Ta MAaIllMHHOI'O HaB4YaHHA IJIA



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

aBToOMaTu3amii BCi€l  CHUCTEMH  MPOTHO3YBAHHSI.
HampsiMoM  BUKOpPUCTaHHS IITYy4HOIO  I1HTEJEKTY
MOBUHHA OyTH aJjanTarlis Ta « IeMOKpaTH3aIlish» TaHUX,
iHpopMarlii Ta Tporecy aHamizy ISl JOCTYIMHOCTI
O1IBIIIOMY KOJIy TMPAIiBHUKIB, 3 METOIO 3aJIy4EHHS 0
MPUIHATTS PIIICHHS OLIBIIOI KUIBKOCTI CIEL1aIICTIB
[2]. 3a paxyHOK IIbOTO 3’SIBUTBCS MOXJIUBICTh
3HAXOAUTH HOBI, HECTaHAAPTHI PIIEHHS B MpPOIEC]
nporuo3yBanHs. KpiM 1p0ro cremiamsicTd 3 I1HIIHX
rajy3eil MOXyTh MOOQYUTH MOMUJIKA Ta HETOYHOCTI,
AK1 0 OO OYJIM HENOMIYEHUMH.

OkpeMoO BapTO 3BEpHYTHM yBary Ha aHami3 Ta
BpaxyBaHHs MPU MPOTHO3YBaHHI JIFOJICBKOTO (aKkTopa.
Oco0nMBO JaHe MNUTaHHA akKTyajdbHE Mg OUIBII
NPAKTUYHUX TIPOTHO3IB Ha (YHKIIOHATLHOMY Ta
Oi3Hec  pIBHAX  KOMNAaHIi, HaNpukiIaa, MOpH
MIPOTHO3YBaHHI poboTu MiIITPUEMCTBA, ne
B110yBa€ThCS OE3MOCEPEIHIM KOHTAKT MPAIlIBHUKIB 13

KIHIIEBUM CIIO)KMBaueM, 1 B TIpolieci poOoTu Oepe
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y4acTh BeJMKa KUIBKICTh orepaTopiB (JIF0ICHKUX
3MIHHUX). Y JaHOMY BUNAJKy BaXXKO MEPEOLIHUTH
Bary BIUIMBY JIIOJICBKOI TOMMJIKH Ha TOYHICTh
IIPOTHO3Y KOMITIaHii Ta 3arajoM Ha ii JisUIbHICT. B
paMKax KOHIIEMIl «pPO3YyMHOI» aHATITUKA MO>KHA
3anpornonyBat BaopoBamkeHHs: meroqy HRA (HRA -
Human Reliability Assessment) — aHami3 BIUIUBY
J0JICHKOT0 (haKTOpy Ha JIsUIbHICTH cuctemu [3]. Bin
7A€ MOKJIMBICTh BU3HAYUTHU TEPENIK MMOMMIIOK, SIKi
MOXYTb TpPAIUIATUCS, iX BUIU, KUIBKICHY 1 SIKICHY
OIIHKY PW3WKY iX BHHWKHEHHS Ta BIUIMBY Ha
KOMIIaHi10. Y TOMY YMCJIl BaKJIMBO BPaxyBaTH BIacHE
CIIPUMHSTTS KEepIBHHUKAMU KOMTIaH1H YMOB
HEBHU3HAYCHOCTI, 11 TEXHOJIOTIYHHUH acmekT [6]. Takox,
1010 30UIBIIEHHS TOYHOCTI MPOTHO3IB Yy paMKax
3aMpONOHOBAHOI KOHIIEMIIi1, MOKHA BUKOPUCTOBYBATH
Ha eTaml aHamidy IHTepHpeTamio IOCTIAHUKIB M.
Kanrameccu ta M. Pocamo momemt SHELL mus

crapramiB. Bona Bkitoyae B cebe ’ATh OJIOKIB:
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HeMaTepiaabHI aCleKTH AIsUTbHOCTI KOMIIaHli, TOBapu
Ta  TOCIYyrH, SKI  MPOMOHYE  MIANPUEMCTBO,
HABKOJIAIITHE CEpEIOBHIIIE, 0COOMCTICHI
B3a€EMOBIJIHOCUHM  BCEpEIWMHI  KOMIIaHii Ta 31
crioxkuBauamu [4]. Came ocTtaHHI JiBa OJIOKM MOKHA
JOJIy4UTH J10 MOAu(ikaiii «po3yMHOD» aHAJTITUKHU 3
[IJUTI0 BKJIIOYEHHSI B aHalli3 OUIbII CyO’€KTUBHUX
(akTOp1B MIPU NPOrHO3YBAHHI.

OTxe, MOXHa TIACYyMyBaTH, IO B yMOBax
nectabimizamii €KOHOMIKM CHCTeMa MPOrHOCTUYHOT
aHANITUKU Ta O13HEC-NPOTHO3YBAaHHS MOTpeOye 3MiH,
TaK SIK ICHYIOUYl METOJH B MEPCIIEKTUBI MOXKYTh OyTH
HE3JaTHUMU  33JI0BOJILHUTH  HEOOXITHUU  PIBEHb
TOYHOCTI TaKuX MIPOTHO3IB. Tomy OyJo
3aMpONOHOBAHO BIIPOBAJAUTH CHUCTEMY «PO3YMHOI»
aHAJIITUKH, OCHOBHUMU aKIICHTAMH B SKIH €:

— aHami3 OUIbII 3arajJlbHUX Ta TJIUOOKUX

(dakTOpiB BILTMBY HA AISUTHHICTH KOMIIAHIT;
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— BU3HAYEHHS LIUIAXOM aHATITHUKH MEePIOIB JIs
KOperyBaHHs O13HEC-IPOrHO31B KOoMMaHIi Ta
aHaJ130BaHUX (haKTOPIB;

— «JIeMOKpaTHu3allis» JaHuxX Ta 1H(opmarli 3a
PaxyHOK IITYYHOTO 1HTEJIEKTY Ta MAIlTHHHOTO
HaBYaHHS — IT1IBUIIICHHS JIOCTYITHOCTI CUCTEM
aHai3y, XOAy OTPUMaHHS JaHUX Ta poOOTH 3
HUMH I O1JIBIIOI KUIBKOCTI CIEIIAJIICTIB;

— 3arajbHe 30UIBIICHHS yBaru Ta BKJIIOUCHHS
70 aHA3y MPU MPOTHO3YBAHHS JIFOJICHKOTO
dakropy, aHai3 BHYTPIIIIHIX
B3a€MOBIIHOCHH BCEpPEIMHI KOMIIaHIi Ta 13
30BHIIIHIMH CY0’ €KTaMHU.

VY pasi BIpoBaKEHHS 3aIIPONIOHOBAHUX METO/IIB

Ta crnenu@ikamiii ~ MOTEHIIMHO MOX€E  HaJaTh
MOXJIUBICTh KOMITIAHISIM TIBUIIUTH THYYKICTh Ta
aJanTUBHICTh TIiJi Yac TMPOTHO3YBaHHS B YyMOBax

KPH30BOi Ta HECTAO1IbHOI €EKOHOMIKH.
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CTPATEITYHU MAPKETHUHI Y

MAJIOMY BI3HECI
Jlomita CITECIBEILb
HoxTtop ®inocodii, crapmuii Bukinagau FOmis
'TABPUII
HartionanpHii TeXHIYHUN YHIBEPCUTET YKpaiHU
«KuiBChbKU MOMITEXHIYHUHN THCTUTYT M. Irops
CikopchKOTro»

e-mail: spesivets260103@gmail.com

MapketuHr — 1e 0a3ucC YCHIIIHHUX MPOJAXIB,
HOHATTS, SIKE€ BKIIOUaE y ceOe MpOoCyBaHHs, peKiamy,
Ta BU3HAYA€ MICIIC MIANMPUEMCTBA Ha PUHKY. SIKIIO y
Bac HEMae IJIaHy i, BU HE 3HAETE J0 YOTO PYXAETECh.
MapkeTuHroBa cTpaTerisi BiJlirpace OJHY 3 KIFOUOBUX
poJiel y CTaHOBJICHHI MIMPUEMCTBA. SIK CKa3aB rypy B

cdepi mapkerunry Ilirep Hpykep:



XV MixKHapoaHa HayKo

LOREAL g

paKTMYHa KoHdepeHuia «B2B MARKETING»
g lifecell onmua fielmann

«3HavYeHHS MapKETHHTY HabaraTo OuIbIIe, HIX MPOCTO
30yT. lle He mpocTo SKUICH cCHeliaai3oBaHUNA BUJ
nistmeHOCTI. BiH oxorutioe Bech 6i3Hec. Bin po3rismae
BeCh OI3HEC 3 TOYKHU 30pYy KIHIIEBOTO pPE3yJbTary,
TOOTO KJIIEHTaY.

3aragoM CyTb CTPAaTE€riyHOTO  MAPKETHHIY
MOJIATAa€ B IIJICCOPSIMOBAHINA MepeopieHTallii BCiel
TUSJIBHOCT1 MIANPUEMCTBA BIJMOBIAHO 10 MIHJIMBUX
noTped perenbHO BifiOpaHoi kiaieHTypu. Lle o3Hayae,
[0 MM TTOBHICTIO BIIMOBJIIEMOCS BiJ JICIKHUX PHHKIB,
o0 IUIKOM 30CEpEeIUTHCS Ha pPUHKaX, HIMAx 1
KJII€HTaX, SKUX MH [ ce0e BH3HAYMJIM Ha OCHOBI

cTpaTeriygoro Bubopy.[1]

LenTpansHuUM eTarnoM CTPATEriuHOTO
MapKeTHUHTY € eTan (OpMYIIIOBaHHSI MapKETHHTOBHUX
cTparerii. He icHye €aMHOro HayKOBOro MiAXOIY
MO0 3MICTY 1 TOCHIAOBHOCTI €TamiB MpoLecy
CTpareriyHoro MapkeTuHry. CHUTBHOIO PHUCOI0 BCIX

MIOXOMAIB € BHIIJIEHHSA TakKUX CKJIAJIOBUX €TalllB
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poLecy CTPATETigYHOTO MapKeTHHTY, SIK
MapKeTUHTOBUN CTpaTEeTiyHMI aHalli3 Ta po3polOkKa

MapKETHHTOBUX cTpareriit.[2]

CrpaTteriss MapKETHHIY TUBHUTHCS Ha yci chepu
TISJIBHOCTI ~ Majoro  Oi3Hecy  4epe3  MpUu3My
3aI0BOJIEHHSI  BIJOMHMX 1 MPUXOBAHUX NOTPeO
CIIO’KHMBAYIB, JOTMIOMAararuu NocTavyajJbHUKaM

3a0e3nedyBaTu NPUOYTOK.

3rimHo 3 xypHaioMm «Forbesy, € 8 romoBHHX
MapKETUHTOBUX CTpPATETiH, sIKIi MOXe c001 T03BOJIUTH
Manuil Oi3HeC, JOTPUMYIOUUCH SIKUX MOXHA JTOCSTTH
yCHiXy: Tmap, KOHTEHT-MapKEeTUHT, MapKETUHT
MapTHEPIB, COLIaJbHI MEPEXKi, ONTUMI3alis s
MONTYKOBUX CHUCTEM, IMEWJI MapKEeTHHT, TapTHEPCHKI

nporpamu, pedepaibHUil MapKETHHT. [3]

[I1o6 cTBOpUTH BIaly MApKETHHIOBY CTpaTeriio

HEOOX1IHO TOTPUMYBATUCh 6 TTPABUIL:
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e [louHiTh 3 TOCHIKEHHS PUHKY: K1 TIaTHOPMHU
YacTille 32 BCE BUKOPUCTOBYE Ballla ayaUTOPis,
AKUMU  3aco0aMM  KOPUCTYIOTbCS  Balll
KOHKYPEHTH 1 TI.

[Ipoananizyiite cBiif MPOAYKT Ta MPOMO3HUIIIIO.
Buznaute  uutboBy — ayauTopito  (poOiTh
HEBEJIMYKI ONUTYBaHHS Ta CTABTE KOHKPETHI
3aMUTaHHS CBOIM croxuBayaM: «Ski QyHKIil
HaIoro npoaykty Bam mogo0aroThest OUTBIN 3a
BCce?», «Horo He BUCTAaYa€ HALIOMY ITPOAYKTY?»
TOIIO)

[TepepaxyiiTe cBOT M.

OO0epiTh TAKTUKY Ta CTpaTerii.

Bpaxogyiite cBiit 6r0mxker. [4]

I'oBopsiun mpo Mamuii Oi3Hec, € Kyla JI1€BUX

croco0iB 30UIBIIMTH CBOK AYAUTOPII0, HE MAIOYH

BEJIMKHX KamiTaalB. 3BICHO K, HAM1€BIIIUMHU CHOTOIHI

€ CcolllalibHI MEpeXi: CHIBPOOITHUIITBO 3 Oorepamw,

y4yacTb y TIBEBESAX, 3alyCK akliid Ta po3irpamiis,
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pexnama y Tik-Tok Ta Oararo iHIIOro, yce I HE
noTpeOy€e BEIMKUX BKJIAJIB, ajieé Ma€ HaWOUIbIINA

BIUTMB Ha CIIOKMBAYa y Cy9aCHOMY CBITI.

BaxnnBo mam’sitaTH, 10 CTpaTerisi 3MIHIOE yci
Oi3Hec-TIpollecH, 1 3aBMASIKM SIKICHO OpraHi3oBaHid

poOOTI MOKHA TOCSTTU HEAOUSKUX PE3YJIbTATIB.
Cnucok miteparypu:

1. Ounaitn-xkypc 3 Mapkerunry, Jlekuia 5
«Crpareriunuii  mapketunr», EU-Eastern
Partnership Culture & Creativity
[EnextponHnii pecypc]. — Pexum pocrymy:

https://www.culturepartnership.eu/ua/publishi

ng/strategic-planning-course/strategic-

marketing

2. B.B Ilucapenko, M.O baropka Crpateriunmii

MapKETUHT, HaBYaJIbHUI ociOHuK, 2020
3. Forbes, “Eight Marketing Strategies Every
Startup Or Small Business Can Afford”
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MAPKETHHT TA MEHEJ)KMEHT
MIANPUEMCTB Y MEPIOA MAHJIEMI{
COVID-19

Amnacracis CranicnasisHa TOPKIHA
K.€.H., K.T.H., cTapiuii Bukiaagad Onekciii €BreHoBUY
KOD®AHOB
HarnionanpHuit TeXHIYHUN YHIBEPCUTET YKpaiHu
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. [rops

CikopchKOro»

[MTanpemis COVID-19 BmnnuHyna Ha Bci cdepu
KUTTSA Ta AUIBHOCTI JIIOAEH. Y KOPOTKI CTPOKH 1
CIIO’KMBAYaM 1 MAMPUEMIIAM TOTPIOHO OYyJI0 MOBHICTIO
ajanTyBaTHCS TIJ 3MIHM: MIHIMI3yBaTl KIJIbKICTb
KOHTAKTIB, TO10aTH MPO 3aCO0M 3aXUCTY Ta MIATPUMKHU
IMYHITETY.

VY 3B’s13ky 3 manaemiero Covid-19, B Ykpaini Ta y

CBIT1 BBOJISITh OOMEKYBaJIbHI MPOTHETAEMIYHI 3aX0IH,
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SIK1 BIUTUBAIOTh HA JISTBHICTH IMIMPUEMCTB. 30KpeMa
KOMITaHii 3MIHIOIOTh BHYTPIIIHIN PO3MOPAIOK, PEKUM
poOOTH Ta BBOIATH Pi3HI AHTUKPHU30BI METOIHU, IO
TATHYTH 32 CO00I0 3HA4YHI €KOHOMIYHI BUTpatH [1]. B
peanbHOCTI KapaHTUHHI YMOBHU, BHUKIWKaHi SARS-
CoV-2 — cmpaBxHs 3arpo3a Jjsl BIKUBaHHS O13HECY.
Xopomia MapKeTHHTOBa  CTpareris  mnepeadayae
pPO3pOOKY 3aXO[[IB pearyBaHHsS Ha MIHJIMBE PUHKOBE
CEpPEeOBUINIE Ta MOXKE NPOTHO3YBAaTH KOHKPETHI
HACIIKU TakuxX Qopc-MaxopiB. SKIIO KOMITaHis
3/aTHA A1SITA THYYKO, M1JIaIITOBYOYHUCH i1 111 3MIHU
Ta HOBI pealtii, y Hel € aHC BUNUTHU 3 KPU3H.
3BUYAiHO, HA KYITIBEJIbHY MOBEIIHKY CIIOKHBaYa
B MIepio/1 maHAeMIi BILUTUBAE BEJUMKA KUIbKICTh (DaKTOPIB:
HaAMaraHHs  CKOPOTUTH  KUIBKICTh  BiJIBITyBaHb
Mara3vHiB; KyIyBaTH JHIIe “TOTPIOHI” TOBapH
(MeHIlle CHOHTAaHHUX, HE3aIIAHOBAHUX IMOKYIIOK);
3MiHa TPIOPUTETIB MOA0 (hopmaTiB Mara3wHiB Ta ix

BIJIJIaJIEHOCTI; HAJlaHHS MepeBarv OHJalH IMIOMIHTY Ta
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J0CTaBll, 3aMiCTh KymiBai o¢JaiiH, HamaraHHs
MIHIMI3YBaTH Yac NepeOyBaHHS Yy JIIOJHUX MICIIX,
BEJIMKUX TOPTOBUX TOYKAX TOIIIO.

Tomy, yci 111 akTOpy BUMAraroTh Bijl yIIpaBIiHHS
KOMITaHii ~ HEOOXIJIHMX  OpraHi3aliiHUuX  3MiH,
KOPUTYBaHHs 3BUYHUX METOJIB Ta HAIpParbOBAaHOTO
JIOCBIly MUHYJIHUX POKIB, a TaKoX pO3poOKH
AHTUKPU30BOi AISIBHOCTI 'y Oi3Hec-mpoiecax. Y
KpU30B1 NEP10iK OCOOJIMBO BaXKJIUBO CHOKYCYBATUCS
Ha 1HCTPYMEHTaX IiJBUINCHHS IOBIPHU CIIOKHUBaYa,
KOMyHIKaIlli Ta mporpaMmax JOsUIbHOCTI, 1I00
yTpuMat  KIi€HTIB. HeoOximHO  meperisHyTu
CIIOKMBYI1 TEpeBaru ayAauTopii Ta OHOBUTH TOBapHHIA
P, BpaXxOBYIOUHU MOCHA0JEHH KOHKYPEHTIB Ta iX HIIII.

Cmanax KOpOHaBIpyCy BHMArae BiJl KOMMaHii
MUTTEBUX, ONEpaTHMBHUX 3axoxdiB. lle o3Hadae, mio
MOTPIOHO OIIHUTH €()EeKTUBHICTb BUKOPHUCTAHHS
KOHTaKT-IICHTPIB, 3a0e3leueHHsT CHiBPOOITHUKAMU

BIJIMOBITHOTO PIBHA OOCIYroBYyBaHHSl KIIIE€HTIB, IX
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poOoui MicHsl 1 MOXJIKMBI BapiaHTH BUKOPHCTaHHS
1(ppoBUX KaHAIB JJIs MIATPUMKH KOHTAKT-LIEHTPIB
npu 30UTBIIICHH] HABAHTAXCHHS.

JlinepaMm HEOOXiTHO TIPOBECTH MEpe3aIryck
«poboTa 3 JAOMY», 00 JOMOMOITH CBOiM KOMaHJI
HaBYMTHCS MEPEOPIEHTYBATUCS BIAMOBIIHO JO HOBUX
peaniit. Ilponeaypu nportuzaii nmangemii COVID-19
BHMararmTh nepe3arrycKy, mo0  JIOTOMOTTH
MEHEJDKEpaM 1 4WIEHaM KOMaHIU 3pO3yMITH, K
NOCTPAXJAIN YYaCHUKH, 3'ICYBaTH, SK BUPIIIUTH
po0JeMu 1, B KIHIIEBOMY MIJICYMKY, IOBEPHYTH BCIX
Ha TOM e MUIAX JJI JOCSITHEHHS] KOMaHHUX ITIJIeH.

Tom-menemxkepam BapTo 3a0yTH TIPO 3BUYHI
mabjJoHHI dii Ta TaKTUKA 1 TOYaTH MHCIUTH
CTpaTerivyHo. v nepion HEBH3HAYEHOCTI,
HECTaOUIbHOCTI €KOHOMIYHOI CHUTYyallli — HaMaraTucs
30epertd BIacHy KOMAaHIy I[IHHUX KaJpiB, aOu He
BTPATUTH KOHKYPEHTOCIIPOMOXKHICTH Ha PHUHKY.

[IpoTsiroM 1BOro vacy MeEHEIKEepU, SAKI 3MOXKYTh
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MepelTH Ha HOBI METOAM POOOTH, JTOMOMOXKYTh
MiJIPUEMCTBAM 3HU3UTH MOKJIMBI BTpaTU JOXO.Y,
BUWTH Ha HOBWUH piBEHb JOBIPYMX BIAHOCHH 3
MepCOHAJIOM 1 MIATOTYBaTH OI13HEC 10 BITHOBJICHHS
MICIIs TOTO, K MaHAeMis BIIyXHE.

[Ilo6 pmocsartu wIeH, IOLUIBHO PO3IJISHYTH
MOJKJIMBICTh BHKOPUCTAHHS 0arato(yHKIIIOHAJTbHUX
KOMaH/I, aHTUKPU30BUX TPYTI, IO Oy/I€ MaTH BITUB Ha
BCl JleNapTaMEeHTH KOMITaHii. BOHH 3MOXyTbh MUTTEBO
pearyBaTi Ha 3MIHH, CTBOPIOBaTHM HOBI METOJU Ta
po3po0IsIT  €pEeKTUBHI  MIAXOAW, 3aXOAW s
010J1aHHS MTPo0JIeM, a0 OMUHYTH KPHU30BY CUTYAIIIO
Ha TIATPUEMCTBI.

Kpuza, oOyMmoBlieHa KOpOHAaBIpyCOM 3MycCHJa
Oararo KOMMaHIA CKOpEeryBaTd CBOi cTpaTerii i
MapKeTUHTOBI TUTaHHW. Benmnkor moMHIKow Oyje
MOBHICTIO BIJIMOBUTHUCS BiJl MPOCYBaHHS, OCKUIBKH JIJIs
pUHKY, KpHW3a — II¢ HE 3arubenb, a JMIie 3MiHa

cepefoBuiia.  Tomy,  KEpiBHMKaM  HEOOXIJTHO
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30CepeANTHCS  HA  CTpaTerii, 10  I03BOJUTH
3pIBHOBAKUTH TOTOYHI TIOTPEOM CBOIX KJIIEHTIB,
CHIBpOOITHHUKIB 1 CHUTHPHOT IS TIOBEPHEHHS [0
JIOBIOCTPOKOBOI  KOHKYPEHTOCIPOMOKHOCTI. Bapto
aJlanTyBaTU CBIM MIAXIJ O YNPABIIHHS MEPCOHATIOM,
o0 30epertm  JKUATTE3NATHICTh  OI3HECY  MpH
30epexeHH1 O0e3MeKku 1 0Jaronoxyqus CriBpOOITHUKIB
[2].

[lutaHHS  palioHaIBPHOTO  MEHEHKMEHTY
KpU30Bii E€KOHOMIYHIM cHUTyallli € aKTyaJlbHUM,
0COONMBO y YacH MaHJEeMii KOpPOHaBIPYyCY, KOJIH
KOMITaH1i CTUKHYBIIUCH 31 IIBUJIKUMHU 3MIHAMH, I1I¢ HE
BCTUIJIM aJanTyBaTHCS Ta BIPOBAJAUTH aHTUKPU3OBI
3aX0AM, BIANOBIIHO JI0 HOBUX peamid. Towmy,
Halle(DeKTUBHIIIUMU  crocodamMu  OOpoThOM 3
BUPOOHHUYOIO KPU30I0 € ONTUMI3AIlS OpraHizamiitHol
CTPYKTYpH, WiATPUMAHHS CTaOUIBHOCTI KOMIMaHii,
MOHITOPUHT JISJILHOCTI KOHKYPEHTIB Ta ONTHMIi3aIlis

NO3UII0HYBaHHS MIAIPUEMCTBA HA PUHKY.
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1. KPMG. Jlii HR 6 cumyayii nandemii. BeO-CaMT.
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2. Working knowledge. 18 Tips Managers Can Use to
Lead Through COVID's Rising Waters. Be6-caiiT.
URL.: https://hbswk.hbs.edu/item/18-tips-managers-
can-use-to-navigate-covid-s-rising-waters (mara
3BepHenHs: 31.05.2021).
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MEPYAHJIAN3UHT
Bnanucnas TPUT'YBEHKO
K.e.H., npogh. Onexcanap 303YJIbOB
HarmionaneHuil TeXHIYHMI yHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMTEXHIYHUHN THCTUTYT M. [rops
CikopchKOTro»

rivs0603@agmail.com

MepuaHali3uHT - 11€ isUTBHICTD, SKa
cripsiMoBaHa Ha (hOpMYyBaHHS JIOSIIBHOCTI CIIOKUBAYiB
710 TOBapy, Mapku abo BUpOOHUKY. MepuaHjaii3uHr
CIpPUSIE CTUMYJIIOBAaHHIO PO3APIOHOTO MPOAAXyY B
MarasuHax Jis 30UTbIIIEHHS TPUOYTKY 1 CITYKUTh
IPOCYBAHHIO TOBAPIB 1 TOPrOBUX MapokK. [[ist mporo
BUKOPHUCTOBYIOTh MEBHI TEXHOJIOT'11, B OCHOBI AKHUX -
MIPUHITUIIN 1 IPaBWIIa TOOYT0OBH HANWOIBIII
€()EeKTUBHOTO KOHTAKTy MOKYIIS 3 KIHIIEBUM
MPOyKTOM B ToproBomy 3aii. [{i MmeTonuku

BKJIFOYAIOTh CTAHJAPTH BUKJIAIKHA TOBAPIB 1
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o(OpMIICHHSI TOPTOBUX TOYOK, IMPABUJIA TIPOBEICHHS
aKI[i 1 po3TallyBaHHs PEKJIaMHUX MaTeplajiB y 3ai.

3aBHaHHS MEpUYaHIANW3UHTY AUIATHCS HA YOTHPHU
I'PYIH, BIATOBIHO A0 KiJIbKOCTI €JIEMECHTIB
KOMILJIEKCY MAapPKETUHTY:

° Tosap. Y 10CKOHaNEHHS AU3aliHy
YIaKOBKH TOBAPIB; MPUUHATTSI PIIIEHHS PO
TOBAapHUHN aCOPTUMEHT, METO/IaX BUKIIAIKH
TOBapiB B MarasuHi; 3a0€3Me4eHHs rapaHTii
SKOCT1 MPOMIOHOBAHUX TOBAPIB;

° Hina. [TpuitHATTS pillieHb MPO
I[IHOBY MOJITUKY 1 CTPATET1i; MOMIMIICHHS
BUPOOHUKOM JIOTICTHYHOTO CEPBICY IS
MarasuHiB;

° Micue. CTBOpeHHSI HEITOBTOPHOT
aTMoc(hepHu MarasuHy; BIOCKOHAJICHHS
IJIaHYBaHHS Mara3suHy, BUKOPUCTAHHS 3HAKIB 1
MOKaXUMKIB J1J1s1 3a0€3ME€UEeHHS 3pyYHOCTI

MOKYTIIIB;
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° IIpocyBaHHs. Y TOCKOHAJIEHHS
BU/IIB 1 CITOCOO1B 3aCTOCYBaHHS PEKJIaMH Ta
iH(pOpMaITii B MICIISIX TTPOJIAXKIB.
i1 MmepyaH1aif3uHTy:
° 301IBIIICHHST 0OCSTIB MPOIAXKIB;
° dbopMyBaHHS MPUXUIBLHOCTI JI0 Mara3uHy
1 OKpeMHUX MapKax TOBapiB 3 OOKY ICHYIOUMX KIIIE€HTIB,

3aJTy4YCHHS HOBUX HOKyrH.[iB;

° 3a0€e31eyeHHs CIOKNBAU1B HEOOX1THOIO
1H(pOopMaIli€ro;
° 30UTbLIEHHS Yacy nepeOyBaHHs 1 uucia

MTOKYIIOK KJII€EHTA B Mara3uHi, MiJIBUIIICHHS PiBHS
MPUIHATTS HUM PIillIeHHS 0e3M0cepeHbO B MICIISIX
MPOJIa’Ky TOBAPIB.

Tpu OCHOBHUX BUJIM MEPUYAHIANZUHTY

° Bizyanbuuii./[annii T TPYHTY€ETHCS Ha
TICUXOJIOT1i 0COOMCTOCTI, EKOHOMIIII 1 TeOpii AU3aliHy.
BizyanpHa TexHika 30cepe/KeHa Ha TUTaHHSX

3pYYHOIO 1 MPABUILHOTO PO3TAIyBaHHS MPOAYKTY,
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HAsIBHOCTI aKTyaJIbHUX I[IHHUKIB, TAOJUYHUX JaHUX,
BUBICOK, MOPSAKY ToproBoro micis. Takuit
THCTPYMEHT CIIPUSIE MMiIBULIIEHHIO TIPOAAXKIB 1
YCHIITHOMY IIPOCYBaHHIO MEBHOT MapKu 4u OpeHy.

° IMepexpecHnii. TyT KJIFOYOBOKO METOIO €
BHKJIAJIKa 1 pO3TalllyBaHHs MPOIyKLIi. 3a3BUYaid Taka
TEXHIKa BUKOPUCTOBYETHCS PO3JIPIOHUMU
KOMITaHIsIMU, JI€ JUIsl TOKYIILIB OpraHi30BaHa CUCTEMA
MTOBHOTO 200 YaCTKOBOTO CaMOOOCITYyTrOBYyBaHHS.
["0710BHE 3aB/IaHHS TAKOTO TUITY IHCTPYMEHTY -
MOKYIIKA CYIyTHIX TOBapiB, MOB'I3aHUX 3 MEPIINM.

° Texniununii. KitrouoBi 0co61MBOCTI 1ILOTO
IHCTPYMEHTY - BUKOPUCTAHHS PEKJIAMHHUX €JIEMEHTIB 1
TEXHIYHOTO 001aiHaHHs(OaHepu,TPOMO-
CTIWKH,BITPUHH).

TexHo0r1i BUKIAIKU TOBAPIB

° 30J10Ta MOJIMISA - LI BITPUHA, HA SIKY
MOKYTIELlb TUBUTHCS B MepUIy Yepry. 3rigHo 3

0€3J144I0 I0CHIIIKEHb, B MIEPILY YEPTy MU IUBUMOCS
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Ha TIOJIUIIIO, SIKA 3HAXOUTHCS Ha Mapy JAECATKIB
CaHTUMETPIB HUXK4e norsny. TooTo 3010Ta, cama
«TPOJIAa€» TMOJIKY - TPOXHU HIDKYE PIBHS OUEH.

° IenTpanbHUil MYHKT - TOBapH, sIKi HAM
MOTPIOHO MPOCYHYTH, CI1JT PO3KJIAJIaTH B IICHTP1
BITPUHU a00 MOJIKH, a TAKOXK TPOXH MpaBIIIE EHTPY.
Came Tyau 3aBXKIU CIPSIMOBAHUM MOTJISI MOKYIIIIB,
TaM po3TalloBaHa «IPUOYTKOBa» (POKYCHA TOUKA.

o 30JI0THI TPUKYTHHUK - LI€ 30Ha MIXK
BXOJIOM B TOPTOBHI 3aJl, KacaMu 1 MiCILIeM, 1€
pO3TalIOBaHUil HAMOUTBII IPOJABAHUNA TOBAP.
30UTBIITYIOYH TUIONTY I[LOTO TPUKYTHUKA, MU

30UTBIITYEMO TIPOJIAXKI.
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Cnmcok Jiteparypu
1. Coomin O. A. MucTtenTBo TopryBaru ado
cekpetn Mepuangaiizunry / O. A. Cpomin., 2006. —
(Cmpaga 1 Cepsic).
2. Mepuanaaiizunr [EnekTpoHHui pecypc]
— PexxuMm noctymy 1o pecypcey:
http://menedzhmenti.ru/mer/page267/index.htm.

3. OcHOBBI MepuaHan3uHra — Pexxum
JOCTYNy JI0 pecypcey:
https://www.cleverence.ru/articles/biznes/osnovy-
vidy-i-pravila-merchandayzinga-v-roznichnoy-
torgovle-primery-i-osobennosti-vykladki-tovarov/

4. MUCTELTBO MEPYEHJAM3NHIY
[EnextponHuii pecypc| — Pexxum goctymy 10
pecypey:
http://elar.tsatu.edu.ua/bitstream/123456789/7216/1/%
D0%A2%D0%B5%D0%B7%D0%B8%20fin-151-
153.pdf.

S. MepuaHaal3uHT KaK UCKYCCTBO

CTUMYJIUpPOBaHuA npoaax [ Enektponnuii pecypce| —
Pexxum nocrymy 1o pecypcy:

https://www.kp.ru/guide/merchandaizing.htm
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AHTUKPU30BUN MAPKETUHT

BIITHOCHUH
Karepuna ®EJIbKOBA

Haramisg FO/IIHA, k.e.H., mo1r.
HarnionanpHuit TeXHIYHUN YHIBEPCUTET YKpaiHu

«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. [rops

CikopcbhKOTro»

[Totpeba 1 0OCTaBUHM B3a€MHOIO 30JIMKCHHS
BUPOOHMKIB 1 TMOKYIILIB CTBOPUJIIU PO3BUTOK cdepu
nociyr. Ha BimMiHy Bij TOBapiB-pedeil, ToBap-mociyra
- 1Ie HeMaTepialbHUl pe3yJibTaT poOOTH BUPOOHUKA,
AKUW ~ 3aJI0BOJIBHSIE  TOTPEOM  crHokuWBada. Y
BUPOOHMIITBI TIOCITYT HAasBHI KOHKPETHI BiTHOCUHU
MDK BHUPOOHHUKOM 1 TOKYIIEM, IMepll 3a BCE Y
MPOTIO3HIIISIX, HE TMOB'S3aHUX 3 TOBapAMH-PECUAMHU.

[lepenaya 1 BAKMBaHHS MPOIO3UIIII HEPO3PUBHI, BOHU
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CIIO)KMBAIOTHCSI B~ MOMEHT 1X  BHUTOTOBJICHHS.
[IpuknagamMu MOXYyTbh OyTH BUCTYII, JIEKIIisl, KOHIIEPT,
SKIIO0 BOHU HE 3aMMHUCYIOTHCS 13 MOXKJIMBICTIO HaJaHHS
CIO’KMBA4YaM MOAAJIBIIOTO JOCTYMy, a00 TPaHCIOPTHI
Ta TypucTtchki mpomnosuiii. CraHoBieHHS cdepu
MOCJIYr  MiAHIMAE CHIBIPALl0 HWOro YYAaCHHUKIB Ha
OlbII BUCOKUH piBEHb. BaxJIMBOIO BBaXKAETHCS
IHTEHCHBHA POJIb KJIIEHTA B MPOLIEC] HAJaHHS MOCTYT
JUIsl 3a0e3nedeHHs ii BUCOKOT sIKOCTI. Bzaemomis Mixk
CIOKMBA4YE€M Ta BUPOOHUKOM IIiJi 4ac BUPOOHHUIITBA
MOCIIyT MOXKE TependadaTH TOMAIBIINK  PO3BUTOK
Takoi B3aemMomii Bxke Yy cdepl TpaguliiHOTO

BUPOOHHUIITBA MaTepialibHUX ToBapiB [1; 2].

OnHier0o 3 TOPUYMH CydacHOI TJI00aIbHOI
(b1HaHCOBO-€KOHOMIYHOI KpPH3U BBAXKAEThCS KpHU3a
BIJIHOCMH, BTpaTa JIOBIpM MDK  y4YaCHUKaAMU
ekoHOMIuHMX BifHOCUH [l; 3]. TlosicHeHHsSM MoXke
OyTu Te, IO KpW3a JOBIPH 3axOMuiia pi3HiI cdepu:

BITHOCUHU 1 ITPUEMCTB 1 JIepKaBH, MK
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HiAIPUEMCTBAMHU 1 OaHKamu, IIEPCOHATIOM
MIPUEMCTB Ta IXHIMH BIIACHUKAMU, MI’K HACEJICHHSIM
1 Oankamu. 30Kkpema, 1€ TakoXX OyJI0 TIOB’A3aHO 3
TPUBAIUMHU KOMGOPTHUMH YMOBaMHU OJIHI€T YaCTUHU
€KOHOMIYHHUX cy0’€KTIB, 110 0JIOKYyBaIn
BIIPOBA/KEHHS  IHHOBALIIMHUX  pIIIEHb  1HIIMMHU
ekoHOMIYHMMHU cyO’exktamu [S5]. Kpuza noBipu
norauooBasack 3 pokamu y cdepax (iHaHCOBIH,
KpEIUTHIN, MOJaTKOBIH, BamtoTHIN. Kpuza s Oi3Hecy
— 1ie HaOlp 3arpo3, PHU3HMKIB, OOMEKEHHS TEBHUX
MOXJIMBOCTEH, Ha SKI HEOOXITHO OIEpaTUBHO
3BEepTAaTH yBary, IIBHJAKO 3MiHIOBATHCh. Clifg
pPO3yMITH, IO KOXKHAa KpH3a MPHU3BOJIUTH 1O 3MIHU
TUITy eKOHOMIYHUX BiIHOCUH [6]. Lle o3Hauae, 1o mifg
yac MOMIOHMX 3MIH  HaWOUIbIl  epEeKTUBHUM
IHCTPYMEHTOM TPOXOJUKCHHS IBOTO €Tamy JUIs
MIAIPUEMCTB €  3aIPOBAKEHHS  MapKETHHTY
BIIHOCHH, 110 3aJIAIIATUMETHCS HE3MIHHUM HAaBITH I

yac 3MIH €EKOHOMIYHHX BIJTHOCHUH.
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KoHmemmisi BITHOCHH  peami3yeThCs  depe3
MapKEeTUHIOBUM MexaHi3M. lleHTpaibHe Miciie B
HBOMY [IOCIIalOTh JIOBIOTPHUBAJIl  BIJIHOCHMHM 31
CIOKMBA4YE€M 3aBISKH PO3pOO0Il MapKETUHIOBOTO
KOMILJIEKCY IO BIIHOIIEHHIO /10 OpeH Ty MiAIPUEMCTBA,
II0 CTa€ CBOEPIJHUM CHMBOJIOM JOBIpH MIX
BUpPOOHMKOM Ta mokynueMm [7]. BiH mnoennye sk
peanbHl XapaKTepUCTUKU TOBApy, TaK 1 HEMaTepialbHI,
30KpeMa CIIOIBaHHS, BPa)XE€HHsI acolialli Ta JoBipa
MOKYMIIB 10 KOHKpeTHOTO Openaa kommawii. Ilix yac
OyIb-sKOi EKOHOMIYHOI ~ KpH3HU HalyacTimie
BiJI0YBAIOTHCS 3MIHU SIK Y TOTpebax CroKUBayviB, TaK 1
B ACOPTUMEHTI OpeHJa KommaHii. Aje BITHOCHHHU MiX
OpeHZIOM Ta CIOKMBAYEeM MAlOTh 3MOTY 3aJHMIIUTHCS
HE3MIHHUMHU, TOMY IIi]] 4aC €eKOHOMIYHOT KpU3H iX CI1]
3MIIHIOBATH Ta MOMIKOJII0OBaTU. 30KpeMa caMe i1 4yac
€KOHOMIYHOI KPU3HU € CEHC HAJIaroIMTH BJIacH1 30yTOB1

KaHaJIu, 110 paHime MOI'TIM HAJICKATH ITOCCPCIHHMKAM
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[8]. Lle HamacTh 3mory 1ie OiabIle HAOIU3UTHCS 10

IMOKYIIIA.

[IInpoki MOKIMBOCTI PO3BUTKY CTOCYHKIB
BUPOOHUKIB 31 CHOKHBa4YaMHU BIJIKpUBaE
MapKETUHIOBa TMOJITUKA TMPOCYBaHHs. BaxiuBoro
CKJIAJIOBOIO IIbOTO CTAIOTh OLIBII TEPCOHAI30BaHi
IHTErpOBaHl MapKETUHIOBI KOMYHIKallii, METOIO YOTO
Ma€ CTaBaTH YTPUMAaHHS ICHYIOUMX KJIIEHTIB Ta

MOTIMOJICHHS ICHYIOUMX BiIHOCHH 3 HUMH [ 1-2].

[TornmubneHH0  BIJHOCHMH  JOBIPU  CIIpHUSIE
MOIIUPEHHS 0COOUCTOTO MPOJIAXKy — MPOJAAKY TOBApPIB
npencTaBHUKaMu — GIpMU  KOHKPETHUM, Harepes
BU3HAUYCHUM TMOKYyMHIsIM. Y 11 (opMi MOKymelb
npuadae He JUIIE TOBap, a W TMOpaJHUKA B 0CO0i
TOPTOBENBFHOTO areHTa, M0 CIPHUSE BCTAHOBICHHIO

JOBIPUYUX, APY>KHIX BIJIHOCHH.

Ha 3aBeprennst ciij momatu, mo HACTyITHUM

CTAaIIoOM € MoAaJIbIIC 3aJTy4YCHHSA CITIO’KMBayYiB Yy nponec
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po3ButKy Openay. lle mepenbadae OesmocepenaHio
y4acTh CIIOKHMBA4iB y PO3poOIll, YIOCKOHAJICHHI Ta
TpaHcopmarlii KOKHOi CKIIaJ0BOI MapKETUHTOBOTO
KOMIUJIEKCY KOHKpeTHOro Openay. Lle nacts 3mory e
OlIbIIe MACWINTH e(PEKTUBHICTh AHTUKPU30BOTO
MAapKETUHTY BIJIHOCUH TIiJ] YaC BUBEJICHHS KOMMaH11 3
€KOHOMIYHMX KpH3, 110 TMEPETBOPUTHCA HA JI1€BUI

AHTUKPU30BHI IHCTPYMEHT.
Cnucok BUKOPUCTAHOI JIITEPATypu:

1. Apmctponr I'. OCHOBBI MapKeTHHTa, 4-€
eBporeiickoe u3l.: nep. ¢ auri. / I
Apmctponr, B. Bonr, @. Kotnep, x. Connepc
— M.: OO0 «H./1. Buaesmcy, 2007. —1200 c.

2. Mypamkun H.B. Mapketunr: y4e6. mocooue
st By30B / H.B. Mypamkun, O.H. TrokuHa,
H.M. Cennuk, A.H. Mypamkun, B.A. Snnaii;
nox pea. H.B. Mypamkuna
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3. Hanmmmun T.P., 'anak XK. B. BnockonaneHHs
MapKETHUHTOBOI MisUTBHOCTI MIIPUEMCTB B
ymoBax kpu3n.URL :
http://www.rusnauka.com/11 EISN_2010/Econ
omics/64033.doc.htm

4. Mak/lonanba M. [lobkHas mpoBepKa
MapKCTHUHIA: IICPCOPUCHTAIUS CTPATCTHH HA
cronMocTh kKomimanun / M. Mak/lonansa, b.
Cwmur, K. Bopn; [mepeBog ¢ anri. KoctpyboBa
I0.H.]. = M.: OO0 «I'pynmna UIT», 2007. —
320 c.

5. Natalija Yudina The Fourth Industrial
Revolution and Its Hidden Side. The Fourth
Industrial Revolution : Collection of Materials
of the Multidisciplinary Scientific and Practical
Conference, Kyiv, April 22, 2019 / [compiler L.
I. Yudina]. Kyiv, 2019. URL :
http://futurolog.com.ua/publish/15/zbirnyk.pdf#

page=85.
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pezyaomam. Cep. DKOHOMUUYECKHUE

uccinegoBanus. 2016. T.2, Ne2(8). C. 29-36.

MIHIMAJIbHUU OBOB’SI3KOBUM
IMAKET IHOOPMAIIIHHUX
TEXHOJIOT'IHA YV JISAJIBHOCTI

MAPKETOJIOT' A

Bonogumup HAJIJIAT'OB.
K.¢.H., no1. Haramis FOJITHA.
HauioHnanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. Irops

CikopChKOro»

Ha croroanimmHiii neHb MPAKTUYHO HEMOKIUBO
BUPIIIATH CKJIaH1 3amadi oe3 B)KUBaHHS

1H(popMaIIHHUX TEXHOJIOT1H, KOMYHIKaI[IHHUX
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CHUCTEM, CHEUiaJlbHUX  OPOrpaMHUX  MPOAYKTIB

MOJACITIOBAHHA, aHaHiBY, ITPOTrHO3YBaHHA.

VY HaykoBHX poOOTax Ta CTATTAX BUILISIOTH TOJIOBHI
NPUYMHU HIMPOKOTO BUKOPHUCTAHHA 1H(OpMAIiTHUX
TexHoJyorid. Anami3 Big Data indopwmariii no3Bosie
IIPOBOJUTH OIIHKY Ta OyayBaTh MPOTHO3U PO3BUTKY
ramy3i. MoHa HaBeCTH HACTYIHI IPHUKIATU
IHCTPYMEHTIB y 1H(OpMAIITHUX TEXHOJOTISAX, SKUMU

CIIELIATICTH 3 MAPKETUHTY KOPUCTYIOTHCS PETYISIPHO.

1. Cuctemu ynpaBlliHHS B3a€MOBIJIHOCHHAMHU 3
KIII€EHTAaMU (CRM): KOMITaHii 4acTo
BUKOPUCTOBYIOTh CKJIQJHI MPOTpamMHi JOJaTKH
CRM 14 BIACTEXKEHHS BCIX TUIIB KOHTAKTIB 13
KJIIEHTaMH, BKJIIOYAIOYU J3BIHKH 3 MPOJAXKY,
pe3eHTallii, MTOKYTIKH, CKaprm  TOMIO.
MapkeTosiora TOBHHHI MaTH  JIOCTYIT [0
iH(opMariii, sika € B CUCTEMI, a TAKOX BBOJIUTH

JI0/IATKOBI JIaH1, KOJIM BOHA CTaHE JOCTYITHOIO.
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2. bnoru: barato ¢axiBiiB 3 MapkeTHHTy OepyTb
y4acTh Y CTBOPEHHI Ta BEJICHHI1 0JI0T1B JIs CBOIX
KOMITaHiH.

3. KoM’ roTepu3oBaHi Ipe3eHTarllii: MapKeToJI0TH
4acTo BIJIMIOBIJAIOTh 3a CTBOpPEHHSI
KOMIT FOTEpU30BaHUX MPE3CHTALIN 3 MpoJIaxy
Ta MapKeTHHry 3a jomnomorotr PowerPoint,
Prezi abo 1HIIUX TIporpam.

4. ChuikyBaHHS €JIEKTPOHHOIO MIOIITOXO,
PI3HOMaHITHUMH MeceHpkepamu. CrieriaaicTu
3 MapKETUHTY B 3HaYHI{ Mipi MOKJIAIal0ThCS Ha
CHUIKYBAaHHS €JIEKTPOHHOIO TOLITOI0 OJUH Ha
OJIMH, MO0 BUKOHATH CBOIO pOOOTY. 3B'SI30K
CJIEKTPOHHOIO  TIOIITOK  JOCHUTh  YacTo
3yCTpPIYAEThCS Ccepell KITIEHTIB, TOTCHIIMHHUX
KJIIEHTIB,  CIIBPOOITHUKIB,  MPEICTABHUKIB
3aco0iB MacoBoi iH(OpMaIlii Ta THIIHX.

5. Enextponnuit Mapketunr: barato kommaHii

3HAa4YHOIO MlpOIO IMOKJIaJar0ThCs Ha
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CIEKTPOHHUM MApKETHHT SIK CIIOCIO 3alTydeHHS
HOBOTO O13HECY Ta HaJlaroJKEHHS CTOCYHKIB 13
MOTOYHUMU Ta  MHUHYJIHMH  KJII€HTaMHU.
MapkeTojora ~ 9acTo  BIiANOBIZAIOTH 32
CTBOPEHHS Ta MIATPUMKY 0Oa3m  JaHUX
MapKETHUHTY €JIEKTPOHHOIO MOMITOIO0, a TAKOX 32
CTBOPEHHS €JICKTPOHHUX OIOJIETEHIB Ta peKIaMu
€JIEKTPOHHOIO TMOIITOIO.

6. Ilporpamue 3abe3meueHHs s TpadidHOTO
nu3aiiny: O4iKyeTbCs, 10 MapKETOJIOTH, SIKi
OepyTh yd4acTb Yy po3poOlll pekjiaMu Ta
JOTIOMDKHUX MaTepiaiiB, TAaKUX K OpOIIypH Ta
iHpopMariitai OroleTeH1, I CBOIX KOMMaHIN
100pe 3HAIOTh y BHUKOPUCTAaHHI TPOTPaMHUX
nporpam Jisi TpadivyHOTO AW3aiHy, TaKHX SIK
InDesign, PhotoShop, Corel Draw,
PI3HOMaHITHI 3aCTOCYHKH, Ta 1H.

7. BeG-caiftu. Po3ymiHHS  mpuHLIMIIIB — BeO-

nu3aiiny, html- Tta php-nporpamyBanns Ta
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BMIHHS MIATPUMYBATH PO3POOKY BEO-CTOPIHOK,
0e3yMOBHO, MOKE CTaTH MEPEBAror0 JIsl JI0JIEH,
AK1 XO4YyTh TMPAIIOBATH B Tally3l MapKETUHTY.
PiBeHp HEOOX1THUX BEO-HABUYOK BapilOETHCS B
3QJIEKHOCTI  Bix  KoMmmaHii. Y OesIKUX
Ooprasizaiisix MapKEeTHHroBl (haxiBLi IOBHUHHI
BUPIIITYBAaTH BCl aCIIEKTU CTBOPEHHS BEO-CaiiTy,
BKJTFOYAIOYH JU3aiH, MPOTpaMyBaHHsI, O€3IEKy,
pO3pOOKY  KOHTEHTY  TOmo. Y  1HIIMX
OpraHizaiisix —MAapKETHHIOBI  CIIBPOOITHUKH
TICHO CIIBIPAIIOIOTH 13 BJIACHUMH
nporpamictamu abo 30BHINTHBOIO (ipMOIO BEO-
pPO3pOOHUKIB  IIOAO  TEXHIYHUX  ACICKTIB
yIpaBIiHHS canTaMmH. Hagitb, AKIIO
PO3pO0JICHHS 1 MATPUMKA BeO-CaliTy KOMIaHis
BiJlTa€ Ha ayTCOPCHHT, MapKETOJIOT'Y KOMITaHii
CJIIJT pO3YMITHCS Ha TOJIOBHUX MIPUHITUTIAX Yepe3
HEOOXiAHICTh 3a0e3nedeHHs Oesneku [5]. B

yMOBax MOAAJIBIIOT 1HTErpauii B iHdopmarliiine
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CYCIILJIBCTBO, OCOOJIMBO TMiJl 4Yac HOKAAyHIB
BHACJI1I0K maHaeMil, BeO-calT
MEPETBOPIOIOTHECS Yy CTPATETIYHO BaXKTHMBUH
KaHaJl KOMYHIKaIii 31 CHOXHBauyaMH Ta
CTpaTeriyHui pecypc KOMIMaHii.

8. ComianpHi Memia. OCKIJIBKHM CTIJIBKA KOMIIaHIM
BKJIIOYAE coIllaJIbH1 MepexKi B CBO1
MapKETHUHTOBI KOMYHIKaIIiiiH1 3ax0JIH,
MapKeTOJIOrd MOBUHHI OyTH 100pe 0013HAHUMU
y BUKOPHUCTAHHI TOMYJIIPHUX TEXHOJIOTIH
COLIIAIbBHUX MeJdila SK 1HCTPYMEHTIB IS
3aJIydeHHS HOBOTro Oi3Hecy Ta moOya0BHU
BITHOCUH 13 KiieHTamMu. Yacto, y CHEKTp
BIIMOBIATLHOCTI MapKETOJIOTIB MOXe OyTu
BKJIFOYEHO CTBOPEHHS Ta aJMIHICTPYBaHHS SK
KOPIHOPATUBHUX CTOPIHOK, TPYI, CIUIBHOT, T.1H.
y Facebook, Twitter, YouTube, Instagram,
TikTok, LinkedIn, y Tomy 4ucmii BiImOBITHUX

podi1iB OKpEMHUX MPEICTABHUKIB KEPIBHUIITBA
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KoMmmauii. bepyun 10 yBarm = CTyIiHb
NoIMpeHHsT [HTEepHETY cepel YKpaiHChKOTro
HACEJICHHS,  MOXKHa  3pOOMTH  HACTYIIHI
BUCHOBKM. MapKeTUHIOBl  JOCIHIJKEHHS B
[HTEpHETI C)TijT PEKOMEHTyBaTH, SKIIO0 KOMIaH1s
3Ha€, M0 TMEPEeBaXHY OUIBIIICTh IITOBUX
CIOXKMBa4iB MOXKHa 3HaTH B IHTepueri. lle
MEePEBAXKHO KUTEJ1 BEJIMKUX MICT y Bill Bijg 14
70 53 pOKIB, CIIOKMBAYl MPOCYHYTUX KaTeropii
ToBapiB. OHaK, HA JYMKY €KCIIEPTIB, TOMUT Ha
JOCIIKEHHST [HTepHeT-MapkeTuHry Oynae mie
MPOJOBKYBATH 3POCTATH Yy HAMOMMXKYl KUJTbKa
pOKiIB. Y 0araTh0X €BPONEUCHKUX KpaiHax Ta
CIIOA OHJIAMH-TOCIIIKEHHSI CTaHOBJIATH
ommspko 40 % Big 3aranpbHOrO  00CATY
MPOBEJACHUX JOCHIKeHb [3]. AmnHajoriuny
TEHJICHI[II0 MOXHA TPOTHO3YBaTH 1  JJIst

YKpaTHChKOTO PUHKY Y HAaHOIMKUNN TIepioz.
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Cnucoxk Jgireparypu:
1. TadopmariitHi TEXHOIOTIT y CydacHOMY
mapkeTuHry [ Enexrponnuii pecypc] // Love to
know. — 2021. — PexxuM A0CTYIIy 10 pecypcy:

https://jobs.lovetoknow.com/how-is-

information-technology-used-marketing-

Careers.

2. Buxopuctanns iHpopManiifHUX TEXHOJOTIN y
MapkeTuHry [Enexkrponnuii pecypc] //
pidrudniki. — 2019. — Pexwum moctymy 710
pecypey:
https://pidrudniki.com/82326/marketing/vikoris

tannya informatsiynih tehnologiy marketingu.
3. IHCDOPMAL[IPIHI TEXHOJIOTIT V
MAPKETUHI'Y [Enextponnuti pecypce] //

versatech. — 2019. — PexxuMm moctymy 10

pecypcy: https://versatech.com.ph/importance-

technology-modern-marketing/.
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Exonomixa. Ynpaeninnsa. Innosayii 2013. Nel.
URL: http://nbuv.gov.ua/j-
pdf/eui_2013 1 71.pdf.
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BUIU JEMAPKETHUHI'Y
Banepis UEPHEHKO, Xpuctuna IHIITMHTA

noktop (dimocodii, crapmmii Bukiaagaq FOmis
'TABPUII
HarnionanpHuit TeXHIYHUN YHIBEPCUTET YKpaiHu

«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT M. [rops

CikopcbhKOTro»

E-mail: lera28leyn@agmail.com

Y cydacHOMy CBIiTI, J€ KOHKYpPEHIIsl CTae
KOPCTOKIIIE, KOKEH 013HEeC HaMaraeTbCsi BUNIEPEIUTH
CBOT'O KOHKYpPEHTa 3a JONOMOI'OK) MapKETHHIOBUX
CTpaTerii AJig CBOiX TOBapiB UM MOCIYT. AJie € 1 Taki

KOMIIaHii, 10 0OMParOTh I€MapKETHHT.

JleMapKeTHHT — CUTYyaIlisl 1 JIiHIS TOBEIIHKH B

MAapKETHUHTY, 3YMOBJICHA 3pOCTAHHSAM IIONUTY Ha
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TOBapu A0 PIBHS, AKHI MEPEBUIIYE MOXKIMBOCTI X

BUPOOHUIITBA 3a HasIBHUX pecypciB [1].

[IpyunHaMU ~ JEeMapKeTHHTY MOXYTh  OyTH:
HecTaya pecypciB, 0COOIHMBO Yy BHIMAAKY MPUPOTHUX
pecypciB, 1, 0TXKe, iX HeoOX1aHO 30epiraTu; KOMITaHis
HE MOXE II0CTayaTH BEJIUKY KUIbKICTh TOBapy IS
3aJIOBOJICHHS TIOMUTY; BapTICTh MPOJIaXy B IIEBHOMY
perioHi HaJ3BUYAliHO BHCOKA;, YCKIaJHEHe abo
HEMOJKJIMBE TPAHCIIOPTYBAHHS; BapTIiCTh MPOCYBaHHS

HaI3BHYaHO BUCOKa [2].

IcHye 3 BuaM JAeMapKETUHTY JJIsl MMOBHOTO a0o
YaCTKOBOTO BMJIYYEHHsSI TOBAapy MO THUX UM IHIIUX

IMpUYrHax, HAIIpUKJIAad:

e V Garatbox KpaiHax CBITY € rocTpa mpooiema,
IO TIOB’s13aHa 3 BEJIMKOIO KUIBKICTIO KypuiB. bararo
Kpain npoOyroTh 00poTHCh 3 M. Ko npe3uieHTom
VYpyreato craB konumiHii oHkosior Tabape Backec,

KUIBKICTh KYpIIiB 3MeHImuiack Ha 6%. Temep cepemqns
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TPHUBANICTD KHUTTS — /5 pokiB. [[poro BoHM gocsrnu 3a
JOTIOMOTOI0  3MIHM  Mayku  curaper. [lpuHImn
BcecBiTHbOi opranizaiiii oxopoHu 310poB’s: «lIpo
KOy KypiHHSA IMOTPIOHO HE TIIBKKM TOBOPUTH, ii
MOTPiOHO TTOKa3yBaTW», MATpUMAIIO 39 nepxaB, cepe
akux Kanana, bpa3unis, Ykpaina, ABctpaiis Ta iHIII.
[le 25 kpain HA MIBIUIAXY.

Sk pe3ynbTat, B bpaszunii kunyno nanutu 67%, a
B Tainanai 44% onuTaHuX cKazaid, 110 MPOTATOM
MicAllsl CipoOyI0Th KUHYTH NaauTH. [[puanHO0 11b0T0
CTa€ Te, IO Kypli BUTATYIOTh MAYKy CHUTapeT B
cepenHbOMy 7 THUCAY pa3 B PIK 1 KOKEH pa3 0ayaTh
HACJIIJAKM BIX I1€1 IIOraHol 3BHYKH, IO SBJISETHCS
MMACUBHUM JIEMapKETUHTOM [3].

e[HOMI JesAKI KOMIIaHIi BUPILIYIOTh 3HU3ZUTH
MOTMHUT Ha CBOIO MPOAYKIIIIO 3 METOIO MOKUHYTH JTaHUH
PUHOK 30BCIM a0O0 3K 3MIHUTH CBOIO IUJIbOBY
ayJIUTOPII0 32  paxyHOK  TIJBUINEHHS  IIiH,

MO3UIIOHYIOYM CBOIO MPOAYKLIIO K WIIOKCOBY». B
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chepi AEMApKETUHTY TaKWA CIIOCIO HA3UBAETHCS
akTUBHUM. [[puKiIaoM MO’KHA BBAKATU KOCMETUYHHIA
¢incekuii Openn Lumene, sikuii paHimie BBaXaBcs Mac-
MapKkeToM. BoHU BUpIIIMIIM MAHATH LIHK Y 3-5 pasis,
3MIHUBIIM TUIBKM  YMaKOBKY Ta  IHTPEIEHTH.
[lonepenHi crnoxuBayl OyJd 3MYIIEHI BiJIMOBHTHCH
BiJl X MPOMAYKIIii, aje HATOMICTh Ha HHOTO 3BEPHYIH
yBary HOBI, KOTp1 TOTOBI IUIATUTH OLbIe [4].

e V¥V 2016 poii Ha pUHKY MOOUIBHHX TeNe(POHIB
BUHUKJIA HeOe3MeyHa cuTyallis, o Oyja cipuirnHeHa
BEJIMKOIO KUIBKICTIO BUOYXIB Oarapei y HOBHHKH
Galaxy Note 7 6peny Samsung.

Yepe3 mocriiiHy TOHKY 3 Apple 3a «Oinblie-
TOHIIE-TIOTY>KHIIIE»  Samsung  BUPIIIWIK, 110
TECTyBaTH Ha BHOYXOHEOE3NMEUHICTh HOBHHKY HE
BapTo. [l]e mepIoro >k THXKHS CTAaBCS EPIINA BUOYX,
akui OyB y Kwurai, mig yac 3apsakud MOOUIBHOTO
TenedoHy, a APYruM 3apeecTpOBAaHUM BUIIAJKOM CTaB

BUOYX y aBTOMOOLI1, AIKUH CIIPUYMHUB MOTO 3aropaHHs.
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3a mepmi JBa THXXHI MCIsA Mpojaxy ¢rarMana,
3apeecTpyBain Onn3bko 50 BHUMAAKIB TOXEXI, SKi
CIPUYMHIIN BUOYXH JTaHOi OaTaped.

Came y Takux BHIIQJIKAX 3aCTOCOBYETHCS
a0COJIOTHUM JIEMApKETUHT, CYTh SKOTO IMOJISITaeE y
MMOBHOMY BHJTYYCHHIO TOBapy 3 PUHKY IIPH BUSBIICHHI
Opaky a00 MOKJIMBOCTI HAaHECTU IIKOJY CIIOXKHUBAUYy
[5].

JUist CTBOPEHHSI BUTPAILLIHOI CTpaTerii HeoO0XiaHO
JeTaJbHO pPO310paTH TOBEIIHKY CIOXXHBadiB 1

PO3YMITH JAEMapKETHUHTOBI IUJII Ta 3aBJaHHS Balloi
bipmu.
Cnucoxk Jgireparypu:

1. Exonomiuna eHmukionenis: Y Tpbox
tomax. T. 1./ Penkomn.: ...C. B. Mouepnuii (Biam. pen.)
ta iH. — K.: BugaBuuuuii nentp “Axagemis”, 2000. —

864 c.
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2. Demarketing Meaning, Factors &
Example [Enextponnuii pecypc] — Pexxum nocrymy 1o

pecypcey: https://www.mbaskool.com/business-

concepts/marketing-and-strategy-terms/11885-

demarketing.html.

3. KTO BEPEXET KYPUIBIHIMKOB.
I[TOYEMY HUKAK HE OJOBPAT CTPAUIHBIE
PUCYHKN HA CHUI'APETAX? [EnexrpoHHui

pecypc] // RPDI. — 2011. — Pexxum poctymy a0
pecypcy: https://irrp.org.ua/kto-berezhet-kurilschikov-

pochemu-nikak-ne-odobryat-strashnye-risunki-na-

sigaretah/.

4. Uto Takoe JOEMApKETUHI: MPUMEPHI U

KOMY OH HyeH? [EnextponHuii pecypc] // bonbiias
nTuia ImKoina — Pexum nocTymy A0 pecypey:

https://school.bigbird.ru/articles/chto-takoe-

demarketing-primery-i-komu-nuzhen/.

d. Samsung ymoBiasHEHOT 11ii. YoMy movanu

BuOyxatu cmaptdonu [Enexrponnuii pecypc]| //


https://www.mbaskool.com/business-concepts/marketing-and-strategy-terms/11885-demarketing.html
https://www.mbaskool.com/business-concepts/marketing-and-strategy-terms/11885-demarketing.html
https://www.mbaskool.com/business-concepts/marketing-and-strategy-terms/11885-demarketing.html
https://irrp.org.ua/kto-berezhet-kurilschikov-pochemu-nikak-ne-odobryat-strashnye-risunki-na-sigaretah/
https://irrp.org.ua/kto-berezhet-kurilschikov-pochemu-nikak-ne-odobryat-strashnye-risunki-na-sigaretah/
https://irrp.org.ua/kto-berezhet-kurilschikov-pochemu-nikak-ne-odobryat-strashnye-risunki-na-sigaretah/
https://school.bigbird.ru/articles/chto-takoe-demarketing-primery-i-komu-nuzhen/
https://school.bigbird.ru/articles/chto-takoe-demarketing-primery-i-komu-nuzhen/
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Ecmpeco. — 2016. — Pexxum mocTymmy 10 pecypcey:
https://espreso.tv/article/2016/10/13/samsung galaxy

note 7.

MOTUBAIIIMHUN AHAJII3

INOBEJAIHKH CIIOKUBAYIB
Bikropis YHEPHUIIIEHKO.

k.e.n., ooy. Hamis SI3BIHCBKA.
HauioHnanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU

«KuiBChbKU MOMITEXHIYHUHN THCTUTYT 1M. Irops

CikopChbKOro»

AHam3 TIOBEIIHKM  CIIOKHMBaYiB, 30Kpema
MOTHBAIIHHUN aHaJi3, JOCIIKyBaJIo 0araro BUCHUX.
Jlo Hux Bapto BigHectu: T. AmOnepa, E.M. Bekcrnepa,
B.M. Pudy, P.JI. Tadta, ®. Kotnepa, K.JI. Kennepa O.
B. 3o03ynpoBa Ta iHmux. JlOCHIIHUKIB 1IKABUIIO, SKi

CaM€ YMHHHUKMH BIIJIMBAIOTH Ha HOBC}IiHKy CIIO’KMBAYIB


https://espreso.tv/article/2016/10/13/samsung_galaxy_note_7
https://espreso.tv/article/2016/10/13/samsung_galaxy_note_7
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KyIyBaTH (44 HE KyIyBaTH) AaHi TOBapH (TOCTyTH). 3a
nepekoHandsM @. Kotiepa ta K.JI. Kemiepa cboroni
MiAIPUEMCTBA BIAXOASATH BiI MACOBOTO MAPKETHUHTY Ta
parHyTh CTBOPHUTH JIOBIOTPUBATI, MIITH1
B3a€MOBIJIHOCUHHU 31 crioxuBayaMu. OCHOBOIO TaKUX
B32€MO3B’A3KIB MOK€ OYTH IMPOTO3ULisl HA PUHOK caMe
TaKMX TOBApIB YW TOCIYT, SKUX THOTPEOYIOTh
crnokuBadi. Ajne cneuu@IyHICTh AaHOrO IHTAaHHS
noyisirae 'y TOMy, MO0 ToTpedu, ymoaoOaHHS,
MOYKJIMBOCTI CIIOKMBAYIB 3MIHIOIOTECA B 4Yacl IIif
BIUTMBOM 30BHIIIHIX Ta BHYTPILIHIX YMOB [4 c. 22].

Tomy  JmOCHIKYyIOYM TIMTAHHS  TOBEHIHKH
CIIO’KMBAYiB Ha PUHKY BCE OLIBII OUYEBUIHUM CTA€E TE,
111(0) 3a0e3MeYnTu KOHKYPEHTHO3IaTHICTh
HIIMPUEMCTBA MOXKE JIMIIE HOTr0 BHCOKOSKICHA
IPOYKIISA YU TIOCTYTH.

AmnHaii3 10Ka3zaB, MO0 SKICTb Ma€ He JIHIIE
TeXHIYHUM, a ¥ comianbHU acrekT. lle moB’s3aHo 3

THUM, 110 Cy4YaCHa KOHIIEMIlIS SIKOCTI OpIEHTOBaHAa Ha
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MMOBHE 3aJI0BOJICHHS 3alUTIB CIIOKUBAYiB, SKUMH B
IITUPOKOMY TUIaHI € JIF0AU Oy/b-KO1 A1STIbHOCTI.

Hanpuknan, comianbHUN acmeKkT BigoOpaXkae:
3aBJaHHS BYACHOTO JIOBEJIEHHS SKOCTI MPOAYKIUi Yy
BIIIIOBIHICT, O BHUMOI CIOXMBAYiB Ta 3aBIaHHS
MIJBUILEHHSA SKOCTI camoi mpami. J[o 1HIIHMX CTOpiH
COIJIbHOTO ACTEKTYy SIKOCTI BIIHOCATH: BUXOBAaHHS,
OCBITY, NIAIBUIIEHHS KBadi(iKalli Kajpis Ta iHIIE 2, C.
11]. T'oBopsiunm npo 00’€KTH, HA Kl MOIIMPIOIOTHCS
BUMOTH JI0 SIKOCTI, BapTO  3ayBaKUTH, IO
nepeaoavdyBaHi noTpeodu BUILIUBAIOTh 3
MOTHBAIIHHOTO aHATI3y MOBEAIHKY CIIOKUBAYIB.

Ane He Bapro 3a0yBaTH, IO TIOBEIIHKA
CMIOKMBAuUIB  BU3HAYAETHCA  MOTHUBAIIMHOK  Ta
CUTYAI[IITHOIO CKJIaJOBUMHU.

MoTuBariiina bopmye CIPSIMOBAHICTh
MOBEAIHKH JIIOJWHHU, CUTYyallliiHa HaJa€ CUTyaTUBHUIA

BIUTMB B pamMKax C(OPMOBAHOI CHPSIMOBAHOCTI [2, C.

12].



XV MixHapoaHa Hay!
LOREAL @ s

OcHOBHI BU3HAYCHHS,

KTUYHa KOHdepeH
v
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MOB's13aH1 3

MOTHBAIIAHOIO ceporo, OyJiu po3riasHyTI Ha puc. 1 1

Ha pHUC. 2 TIOKa3aHi 3B'SI3KM MOTHBAIIHHOTO TMPOIIECY 3

KOMITJIEKCOM MapKETUHTY KOMIIaHii 1 piBHI, Ha SKUX

KOMITaHis MOXXE BIUIMBAaTHU Ha IMOBEAIHKY KJIIEHTIB 3a

JIOTIOMOTOI0 KOMIUIEKCY MapKETUHTOBUX KOMYHIKaIii

[5, c. 29].
Cnoxmeay Pipma
Notpebu Kosamexc Maprenagy
Mpwamwn ¢ ’1. Tosspa nommaa
XYW 2. [{p1oBa nommixa
4 3. Cucrena mecrpubymi
ﬂoro' G \4. Inepx (2 cucTenmta cxmazoss)
v
baanma 5. Kormexc Maprenomosix
v XOMYHIX AT
Enementy
MoTHEAW)]
Motueyeanma o
» Tozep-um

Pucynok 1. 3B'a30k MOTHBAIll 3 KOMIUIEKCOM

MapKETUHTY KOMIIaHii [5]



XV MixHapoaHa Hay!
LOREAL @ -

KTWYHa KoHdepeHuia «B2B MARKETING»
X lifecell  onmuka fielmann

[picoon: mymaxm . ‘.
notpeb

Y —
TMotpebit Jl
2 =

Konrmexc v
MAPKETIGTORIX > Heobrmsocn j
KOMYHIXAI >

=Y
Buxuou

»
\

Tossp-um |

J

Pucynok 2. PiBHI, Ha AKX KOMIIaHis MOXKe
BIUIMBATH Ha TIOBEAIHKY KIIE€HTIB 3a JOMOMOTOIO
KOMILJIEKCY MapKETUHTOBUX KOMYHIKAIIH [5]

B cBow uepry cutTyamiiHMil aHams s
BUSIBJICHHS MAapKETHHTOBHX MOJXKJIMBOCTEH TOBUHEH
BKJIIOYATU TakKl acleKTH SK: aHali3 (akTopiB
30BHIIIHBOTO (MapKETUHTOBOI'0) CEPEJIOBUINA; aHAIII3
(dakTOpiB  BHYTPIIHBOTO  cepemoBuiia  (HipMu;

BUSIBJICHHSI TEHJIEHIIIM 1 CKJIaJIaHHS MPOTHO3Y; aHali3
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MOXJIUBUX aJIbTEPHATUB TIOBEIIHKH KOMIMAaHII Ha
pUHKY [6 c. 77].

[IpoanamizyBaBII  BHINECKa3aHE  MOJKHA
3pOOUTH BUCHOBOK, III0 OCHOBHUMH K OCOOIMBOCTSIMU
BUKOPHUCTAHHS IHCTPYMEHTIB YIIPaBIIiHHS KJIIEHTAMH €
Te, 110 HE3BaKAIOYM Ha iX TTOBEPXHEBY MPOCTOTY BOHU
BHMAraroTh BiJl MAPKETOJIOTa TTTMOMHHUX HABUYOK SIK B
PO3YMIHHI  TICHUXOJIOTil, CHOPUUHATTI  CIIOXHUBUUX
MOTUBaIlld  Ta  0O€3MOCEpPeHhO  MPOrpaMHOMY
3a0€3MeUeHHI, TaK 1 B CaMHUX TJIMOMHHUX €JIEMEHTax
BJIACHOI IIIJILOBOI ayJauTOpii, IO AY>KE€ 4YacTO HE €
peanizoBaHUM Yepe3 CBOIO CKIIATHICTS [7].

TakuM YuHOM aBTOpOM OyJIO0  PO3KPHUTO
MOBEIHKY CIIOXHMBAYiB, a caM€ PO3KPUTO COL[IaTbHUI
aCmeKT Ta MOTHBAIlIWHI 1 CHUTYyaIliiiHi CKJIaJ0Bi.
JloBeneHo, 10 KoMMaHii, 1Jis yCHIITHOTO MPOCYyBaHHS
MpOMyKIlii, TOTpPiOHE UITKE PO3YMIHHA TOTPEO
CHOKMBAYIB Ta iX 3aJ0BOJICHHS SIKICTIO TOBapy 4YH

HOCITYTH.
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Cunucok Jiteparypu:
1. Am6nep T. [Ipaktuunnii mapketunr. — CIIb: [Titep.
— 2001. — 400 c.
2. Bekcnep E.M., Puda B.M., Bacunepuu JI.O.
MenemxmenT skocti. Hapu. mocionuk. — K.: «BJ]
[Ipodecionam» — 2008. — 320 c.
3. Hadt P.JI. Menemxment. Ilep. 3 anrn. — CIIb
[Titep. — 2008. — 864 c.
4. Komnep @., Kemmep K.JI. MapkeTtunroBui
menepkmenT:  [limpyunuk. — K.: BumaBHUITBO
Ximmxkect. — 2008. — 720 c.
5. Comnne C. O., 3o3ynmboB O. B. MapkeTuHrosi
nocipkeHHs.  Teopis, METOAOJIOrisl, CTaTHCTHKA.
HaBu. mocioauk. — K.: BumaBuunrso 3HaHHI. —
2008. — 643 c.
6. 3o3yneoB O. B. Mertononoriuna OCHOBa
dbopMyBaHHsS €PEKTUBHUX MapKETUHTOBUX PIMIEHB Y

6i3Heci HaBu. mocionuk. — K.: bankiBceka crpaBa. —

2010. — Ne 2-3. - 540 c.
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7. S3pincbka H. B. VYmnpaBmniHHsS BigHOCHHAMH 3i
cnoxkuBauamu  [Enektponnuit pecypc] / H. B.
S3BiHCchKa, 1. €micoa. — 2014, — Pexxum goctymy 10

pecypey: https://goo.gl/ZVZZVA.

YUHHUKHU EMOLIIHHOI'O
BUI'OPAHHSA MAPKETOJIOI'IB I

PEKJIAMICTIB

k.e.n, ooy. Jlrommuna KOPKIBCBKA. cmyoenmxa
o.ncuxon.n, ooy. Oner MA3SP. suxnaoau
JKuromupchkuii ep:kaBHUM MeAaroriyHum

yHiBepcuTeT iMeH1 [Bana dpanka

Emorriiine BUTOPAHHS  XapakTepHe A
MPEACTABHUKIB HIMPOKOIO Mepesiky npodeciid, 10
SAKOTO BXOJSATH 1  MapKETOJIOTHM Ta PEKIaMICTH.
Hocnignuku - Kapamymika JI.M., 3aituukosa T.B. [3];
Makcumenko C.JI. [10], Jloxxkin I'.B., Bunaii O.M.,
Mamumea K.O. [11],  Mapkosens O.JI. [12],
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[TanbkoBens B.JL. [13], [lnyxuuk S. A. [14], Camapa
0.€. [15] , Ckuenp O.I. [16], Kucemuus O. M.,
bormantok A. M., I'ymina JI.LB., Cexkna P. M. [5],
Kosposcobkuit FO.I'. [6, 7] Ta iHIII MPOTATOM OCTaHHIX
POKIB aKTMBHO JOCIIKYIOTh CHHAPOM ‘‘€MOIIIHOTO
BUTOPAaHHS Yy KEPIBHOTO CKIaQy Ta IpAlliBHUKIB
OCBITHIX Ta MEIUYHUX YCTaHOB, mpailiBHukiB MHC,
ITPABOOXOPOHHUX, CIIOPTUBHHUX oprasizarii,
O0aHKIBCHKUX YCTaHOB, KOMEPLINHUX CTPYKTYD.
Opnnak, mnpobiieMa EMOIIIHHOTO  BHUTOpaHHS
MpaliBHUKIB ~ TMEBHUX  HAOpsIMIiB  KOMEPUIMHUX
CTPYKTYp € MaJIoAoCTipkeHow. Tak, HemoCTaTHhO
BUBUCHUMH €  YWHHUKH E€MOIIMHOTO BHUTOPAHHS
MapKeToJIOTiB Ta pekjamicTiB. Cnenudika nmx
npodeciii BuMarae HassBHOCTI HU3KU 1HJIUBITyaJbHUX
ocoOnmuBocTe st €(EeKTUBHOI  AISUIBHOCTI B
MIHJIUBOMY  PHHKOBOMY Ta  OpTaHi3aliiHOMY
cepenoBuill. [{e mepmr 3a Bce - aHAIITUYHE MUCTICHHS,

KpPEaTUBHICTb, OPraHi3aTOPChbKi 3A10HOCTi, XOpOIIi
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KOMYHIKAIlii{Hl HABUYKH, 1HILIIATUBHICTH 1 €MOIliiiHa
CTIMKICTh, 3JaTHICTh [0 IOCTIMHOTO HaB4aHHS. lle
npodecii, SKi MOCTIMHO PO3BUBAIOTHCS, 1 MPAKTHUHO
IIOPOKY TMEpeliKk BUMOT /IO KaHIWJATIB Ha 3TajiaHi
rmocaan PO3IINPIOETHCH, a BIJIITOB1IQIbHICTD
30UIBIIYETHCS, - aJPK€ MOMUJIKA MapKEeTOJora MOXKE
MIPU3BECTHU 10 OaraTOMUIBHOHHUX 30UTKIB Ta 3aHETIa Ty
O13HecCy.

JliIbHICTh MAapKETOJIOTIB IHTEHCHBHA 1 BUMarae
nocTiiHOi KoHIeHTpamii. Lle momae Hampyru uepes
BIIMOBIAAIBHICTG 32  OI3HEC-pe3ybTaTh, TUCK
NeJ/UTaiiHIB, TOCTIMHY KOMYHIKAIll0 3  JIIOJIbMH,
MOHATHOPMOBY POOOTY, BIAPSIIKEHHS, TOMIO. TaKuii
HaIpY>KEHU PEeXHUM, OCOOJMBO, SKIIO BIH TPUBAE
IPOTSATOM JOBIOTO TMEpioy dYacy, NPHU3BOJIUTH 0
301JBIICHHS  IIOMWJIOK,  3HIDKCHHS  IIBHUIKOCTI
NPUUHATTS ~ PIIIEHb, 3MEHIICHHS  KPEaTUBHOCTI,

30UIBIIICHHST TEPMiHIB BUKOHAHHS 3aBJaHb, 3HKCHHS
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MPOYKTUBHOCTI 1 AKOCTI POOOTH Ta MiABUIICHHS
3aXBOPIOBAHOCTI.

OTxe, BIUIMB HECHPUATIMBUX BHYTPIIIHIX Ta
30BHINIHIX YMHHUKIB Ha MPEJICTaBHUKIB BIIALTY
MapKeTUHTY CHpUYUHsIE TpodeciiHuil cTpec, SKUM
cipusie eMouiiiHoMy Buropantto. Kosposcbkuii FO.I'.
TpPaKTy€e €MOIlIifHe BUTOpaHHS  SK CHHJIPOM, IO
PO3BHUBAETHCS HAa OCHOBI HETMEPEPBHOTO BIUIMBY Ha
JIOJIMHY CTPECOBUX CHUTyallil 1 NOpPHU3BOAUTH 10
IHTEJIEKTyaJIbHOI, IyIIEBHOI 1 (P13MUHOT MIEPEBTOMU Ta

BUCHa)KEHHS [ 7].

[cHyroTh pi3HOMaHITHI Kiacudikaiii YHHHUKIB,
AK1 CTIPUSAIOTH MOSIBI MOCTIMHUX CTPECOBUX CUTYAIIIH 1
B TIOJIAJIBIIIOMY - €EMOIITHOMY BUTOpPAHHIO TIEPCOHATTY
oprasizaiii. HaiiGinb PO3MOBCIOJIKEHUMU
nigxoaamMu A0 kiacudikaiii YMHHUKIB € PO3MOALT
YUHHUKIB HAa 30BHIIIHI Ta BHYTPIIIHI; OCOOMCTICHI,

CTaTyCHO-POJBOBI 1  KOpPIOPATHBHI  YWHHUKH,
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IHAMBIAyaldbHI  Ta  Opradi3amiiiHi, a  TaKoX
BUOKPEMJICHHS 0COOHCTICHUX, oprasi3aliifHo-
npodeciiHux Ta COLIIaTbHO-IEMOTpaIIHUX

XapaKTEPUCTHK TPalliBHUKIB.

PosrnsHemMo HeCIPUATINBI YUHHUKY €EMOIIMHOTO
BUTOPAHHS CIIBPOOITHUKIB BIAJIITy MAapKETUHIY Ha
JIEKUTbKOX PiBHSIX. Jl0 YMHHUKIB MakpOpiBHS MOKHa
BIJIHECTU: HECHPHUSTIMBI TOJITUYHY Ta COLIAIBHO-
€KOHOMIYHY CHUTyallli B KpaiHi, 3MEHIICHHS PiBHS
JIOXOMIB  HACEJIEHHS, MOTIpHICHHS AemMorpadidyHoi
cUTyallli — 3MEHIICHHS HACEJICHHS, B TOMY YHCII
KYI1BEJIbHOCITPOMOKHOTO, MOTIPIICHHST  TIOTHTY,
CTarHaliio rampy3si, 10 K01 BIIHOCUTHCS MANPUEMCTBO,
Jie TpaIIoe MapKETOJIOT, PEKJIaMICT;  301IbIICHHS
KOHKYPEHIlli BCEpeIHHI Taimy3l, 3MEHIICHHS YacTKU

PUHKY KOMIIaHIi.

Ha ocHOBI cucTremMarm3alii oprasizamiiiHux

XapaKTEepUCTHK, 3amnponoHoBaHoi boaposum B.A.
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MO>KHa 3TpyIyBaTH YUHHUKU ME30PiBHS, AK1 OB’ sI3aH1
3 BUHUKHEHHAM  mpodeciiHOro  BHUTOpaHHS

CHIBpPOOITHHUKIB BiJITUTY MapKkeTuHry [1]:

— CTPYKTypa Oprasizallii: oprasizaiiiiiHa CTpyKTypa
MIIIPUEMCTBA, LIEHTpaJi3allisl Ta KUIbKICTh PIBHIB
yIpaBJIiHHS, KOPIIOpAaTUBHA OIOPOKpPATisi, KaapoBa
MOJIITHKA, OIlIHKA JISTTBHOCTI OKpPEMHUX
HIIPO3LIiB,  3arajbHa CHCTEMa MOTHBAIl Ta
OIUIaTU Tpall B OpraHizaiii, YMOBU Ta PEXHUM
pobOTH, OXOpOHA Tpalll, TypdoTa Mpo 370pOB’s,
oprasizaitisi po604oro MicIis);

— KOPIOpaTUBHI MpoIecH (KOpropaTUBHA KYJIbTYypa,
MICUXOJIOTIYHUI KITIMAT, 3TypPTOBAHICTh KOJIEKTHUBY,
B3a€EMOBIIHOCUHA MIDK TIAPO3JUIaMH, PIBEHb
MI)KOCOOHMCTICHOI B3a€MOJIli, PIBEHb COLIAIBHOL
BIJIMTOBIAATBHOCTI);

— 0CcOONMMBOCTI  (PYHKIIIOHYBaHHSA  MIAPO3JALIY:

CTPYKTypa BIIJILUTY MAapKETUHTY, CIIBBITHOIICHHS
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CTPYKTYypu  Bimmity 1 QyHKmi,  obOcsr

PO TYKTOBOTO noptdeto, KUTBKICTh
(yHKITIOHATBHUX 000B’s13KIB IpaliBHUKA,
0COOJIMBOCTI  3I1MCHEHHSA opraHi3alifHux

nporeciB  (cBoeyacHe  1HGOPMYBaHHS 1010
MOCTaBJICHUX IIJIEH, PEaNbHICTh iX JOCSTHEHHS,
HAsIBHICTh ~ MOTPIOHUX PECYpCiB), MOKIHUBICTb
KOYYMHIY Ha IOYaTKy poOOTH B MIAPO3/ILII,
MOTHUBAIliA, MIIBUIICHHS KBaJi(ikarlii.

Cepen YMHHUKIB MIKPOPIBHA MOHa BUILITUTH
OCOOMCTICHI, oprasizaiiitHo-npogeciiiti Ta
coItiagbHO-AeMOoTpadivHi:

— ocoOucticHi  (IEpCOHalbHI ~ pecypcu  Ta
XapaKTePUCTHKH, K1 BUMAraroThes Bif 010, sKi
3aiiMaroTh MOCAIM MapKETOJIOTa Ta PEKJIaMiCTa,
SIK-TO: CTPECOCTIUKICTh, 3JaTHICTH JI0 POOOTH B
KOMaH/i, 34aTHICTb O POOOTH MOHATHOPMOBO

Ta 3 JemjlalHaMu,  KOMYHIKaOEIIbHICTb,
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KpPEaTUBHICTb, JIOSJIBHICTB JI0 Opradizanii, 3Mora
nepedyBaTy y BIJIPSIKEHHSX );

— oprasizariiHo-mpodeciiini (mepcoHanbHa
KOMIETEHTHICTb  MI0A0  (PyHKIIOHAIBHHUX
000B’SI3KIB Ha T1o0cajai; pPIBEHb OCBITH;
3arajbHUM CTaXX poOOTH Ta CTax poOOTH 3a
HalpsIMOM;  HAsBHICTh  pEKOMEHJAIlld  Ta
baxoBux 3100yTKiB);

— couianbHO-AeMorpadivsi (BiK; CTaTh; CIMEHHUN
CTaH; KUTbKICTb JIITEH).

Cnig 3a3HaYuTH, IO CHEIagicTaM  BIIILTY
MapKETUHTY HEOOX1THO 03HAMOMHTHUCH 3 CYYaCHUMH
pEeKOMEHIAITIIMHU IOJI0  YIPaBIIHHSI  CTPECOM,
YHUKHEHHSI EMOIIIHHOTO BHUTOpaHHS, HANpUKIA] -
[UISIXOM BCTAHOBJIEHHSI OCOOUCTICTIO Oap’epiB Ha BCIX
¢dazax po3ropTaHHS CTpEcy 3 METO MPOTUIII HOoMy
[2]. Ake YKpaiHChKI KOMIIaHIl TUIbKA MOYMHAIOTH

MPUAUIATA yBary aHTUCTPECOBUM IIpOrpamam, TOX
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Hapas3l cami MpaliBHUKKA MOBUHHI JOJIYYHTHCH [0
caMoIpo1JIAKTUKHA €MOIITHOTO BUTOPaHHS.
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1. Bonpos B. A. UadopmarinoHHbIi cTpecc: yueOHoe
nocobue s By30B. — M.: TIEP CD, 2000. — 352 c.
[EnexktpoHHnii pecypc]. — Pexum goctymy
http://univer.nuczu.edu.ua/tmp_metod/661/Bodrov
_V.A._-_Informacionnyj_stress.pdf
2. I'punbepr JIx. C/ Ynpasnenne ctpeccom / Jx. C.
['punbGepr. — CII6. [Tutep, 2002. — 496 c.
3. Kapamymika JI.M. [Icuxonoruueckne 0cCOOEHHOCTH
cuHIpoMa  “Npod)eCCHOHAIIBHOTO  BBITOpaHHS® Y
pabotHukOB OaHKOBCKkUX cTpykTyp / JI. Kapamymika,
T. 3aitunkoBa, E. Ilanaciox // MexmayHapoIHbIii
cOOpHUK Hay4HBIX TPyI0B. — Pura, 2007.— Towm 8. —
C. 89-111.
4. Kapamymka JIL.M. Ilcuxonoriuydai ocoOIuBOCTI
npodeciiHOTO CTpecy y TMpalliBHUKIB MEIUYHUX

ycranoB / JL.M. Kapamymka, O.0O. Pakouena //
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I'maBusiit Bpau. — Ne 12. — K.: biiu-Uuadopm, 2009. —
C. 88-93.

5. Kucemunig O. M., bormantok A. M., I'ymina JI.B.,
Cpexiia P. M. IlporHosyBaHHs Ta 3amoOiraHHs
CUHJIpOMY MpO(dECiiHOTO BHUTOpaHHA 1 XPOHIYHOI
BTOMU yuduTeniB (i3uyHOi KyJIbTypu. Monoaui
BueHui. 2018. Ne 3.3 (55.3). C. 89— 92,

6. KoBpoBcbkuii FO.I'. BiiiuB YMHHKKIB MIKpOPIBHS Ha
BUSIBU MPOQPECIHHOTO BUTOPAHHS y PITYBAIBHHUKIB /
FO.T". KoBpoBcbkuii / TexHomorii poOOTH MCHUX0JI0Ta B
opraHizamii : M-1u  BceykpaiHCbKOi  HayKOBO-
PAKTUYHOI KOH(EpeHIli CTYAEHTIB, acHipaHTiB Ta
Mojoaux BueHux (9-10 xoBtHs 2014 poky, M.
3anopixoks).  —  3amnopi3bkui  HallOHAJIBHUI
yHiBepcuteT. — 3anopixxs : 3HY, 2014. — C. 36-37.
7. Kosposcekuit FO.I'.  CouianbHo-nemorpadivxi
YUHHUKA CHUHAPOMY TMPOQECiHHOTO BUTOpPAHHSI B
nepconany OmnepaTUBHO-pATYBajibHOI cityxOu MHC

Vkpainn / HO.I'. KoBpoBcekuit // Ilcuxonoriysi
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0COOJIMBOCTI PO3BUTKY OpraHizaliiHOl KyJIbTypH B
CHUCTEMI JIep)KaBHOI CIIy»OH, OCBITH, IIPOMHCIIOBOCTI
Ta Oi3Hecy : Te3m 9 MikHapomHOi KOHGEpeHIli 3
opraHizaiiiHoi Ta eKoHOMiuHOi mncuxojorii (30-31
tpaBusi 2013 poky, m. KuiB) / 3a nayk. pen. C.[.
Makcumenka, JIL.M. Kapamymxku. — K.-AmueBcbk
Hou/ITY, 2013. — C. 26-27.

8. Cungpom “nmpodeciiHOro  BUTOpaHHA  Ta
npodeciitHa  kap’epa  TIpalliBHUKIB OCBITHIX
opraHi3alliif: TeHJIepHI acleKTH : [HaBdY. 1ocid. s
CTyA. BHWII. HaB4Y. 3aKkj. Ta CJIyXadiB 1H-TIB
micmsaauruioM.  ocBitk] / 3a  Hayk. pea. C.I.
Makcumenka, JI.M. Kapamymiku, T.B. 3aitunkoBoi. —
K.: Mineniym, 2004. — 264 c.

9. Jloxxkus I'. B. Ilcuxuyeckoe “Boiropanue” auaepa
/ T. B. Jloxxkun, A. M. Beigait // [Tepconan. — 1999. —
Ne 6. - C. 36-43.

10. Cungpom “mpodeciifHOrO BUTOpaHHA  Ta

npodeciiiHa  Kap’epa  MPaIliBHUKIB OCBITHIX
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opraHizaiiii: TeHJEpHI acleKTH: [HaB4. MOCIO. s
CTyJ. BHWII. HaB4Y. 3aKkj. Ta CJIyXadiB I1H-TIB
micnsauIuioM.  ocBitu]| / 3a Hayk. pem. C.JI.
Makcumenka, JI.M. Kapamyuiku, T.B. 3aitunkoBoi. —
K.: Mineniym, 2004. — 264 c.

11. Mamumea K. O. CunapoMm “eMOLIHHOTO
BUTOPSHHS TCUXO0JIOTa—KOHCYJIbTaHTA: MCUXOJIOTTYHI
YUHHUKH, TpodiiakTuka Ta Kopekiis: ABroped. auc.
Ha 3700yTTS HAyK. CTYNMEHS KaHI. IICHXOJI. HAyK:
19.00.04 ManumeBa Kapina OumneriBua / KuiBchkuii
HalloHadbHUI yHiBepcuTeT iMeHl Tapaca llleBuenka.
-K.,2003. - 16 c.

12. Mapkoseup O.JI. Ilcuxosmoriudi 0coOIUBOCTI
npodeciiHoro CcTpecy Ta MONEpPEeIKEHHS HOro
BUHUKHEHHS Y MalOyTHIX BYMTEINIB: ABTOped. AMHC.
kaHa. ncuxon. Hayk: 19.00.07 Mapkoseup Ouiena
JleoniniBHa / Hamonansauit [eIaror9Huii
yHiBepcuteT imeni M.IIL.JIparomanosa. — K., 2005. — 23

C.
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13. IlampkoBerr B. JI. IlcuxomoriuHi YWHHUKH
npodeCcifHOTO  CTpeCy  MEHEIDKEpPIB  OCBITHIX
opranizamiii: ABToped. auC. ... KaHJ. TICUXOJI. HAYK:
19.00.10 / B.JI. [TanbkoBellb; [HCTUTYT MCUXOJIOTII iM.
I'.C.Koctioka AIIH Ykpainu. — K., 2006. — 21 c.]

14.  TInyxuux  S.A.  ComianbHO-TICUXOJIOTTYHI
JETEPMIHAHTH OprasizaiiifHo-ynpaBIiHCHKOTO
ctpecy: Amtoped. mmc. ... KaHI. TICHXOJI. HayK:
19.00.05/ A.A. Ilnyxsuk; CXiIHOYKpaiHCHKHIA
HaI[lOHAIBHUM yHiBepcuTeT iMeH1 Bonmonumupa [ans
MOH Vkpainu.],

15. Camapa O.€. Ilcuxonoridai 0COOJHUBOCTI
cTpaTerii CTpeC-1101a0401 MTOBEIIHKU y
crniBpoOiTHukiB MHC: Asrtoped. auc. ...KaH.
ncuxon. Hayk: 19.00.01 / O.€ Camapa; Opnecwkuii
HalloHaNbHUIM yHiBepcuteT iMeHl [.I. Meunukosa. —
Opneca, 2010. - 18 c.

16. Cxumenp O.. TlcuxomoriuHi  0COOIMBOCTI

MOBEIHKOBUX CTpaTeriii MOJ0JaHHS CTpecy B
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npodeciiHid  AISUIBHOCTI  MPAIIBHUKIB  TIOXKEKHO-
patyBainbHuX miapo3auniB MHC VYkpainu: Astoped.
muc. ...kaaa. ncuxoi. Hayk: 19.00.09/ O.1. Ckiens;
VYHIBepCcUTET HUBUIBHOTO 3aXUCTy YKpaiHu. — XapKiB,

2008. - 25 c.

CHO’KUBYA HIHHICTDb.

MAPKETUHI OBU XTI,
k.e.H., gou. Hanmia SISBIHCBKA

HanionanbHuil TEXHIYHUNA YHIBEPCUTET YKpaiHU
«KuiBChbKUI MOMITEXHIYHUHN THCTUTYT 1M. Irops
CikopcbKOTro»

B choronenHux peanisix BITYM3HSIHUN O13HEC HE
MPUALISE HAJSKHOI yBark YIpaBIiHHIO CTBOPIOBAHOIO
CIIOKMBUOIO  IIHHICTIO 1, Yepe3 1e, BiAjdae
KOHKYPEHTHY nepeBary MI>KHAPOTHUM Ta
TpaHCHAI[IOHAIIBHUM ~ KoproparisiM. Jlius  cBITOBOI

YIPABIIHCHKOT MPAKTUKU TaKa HEyBara 0 yIupaBiIiHHS
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CIOKMBYOIO I[IHHICTIO OyJa XapakTEpHOIO IIiB
cTopiuus Tomy. JIoOMapKeTUHIOB1 KOHIICMIIli BEICHHS
Oi3Hecy Ta YNpaBIiHHA TMPHUIYCKaIW, IO KOXHA
IIPOTIO3UIIisl 3HAM e CBOTO CIIOKMBavya abo, MpUHANMHI,
3a YMOBHU aKTMBHOI'O MPOCYBaHHS, PEKJIaMyBaHHS Ta
30yTy Oyae mpuOyTKOBO peasizoBaHor. HatomicTh
MapKeTHHTOBUH MAXiJ 1, 30KpeMa, KOHIICHIIIS
COIITbHO-ETUIHOTO MapKETHHTY nepenadayvae
B3a€EMOBUTIJIHE Y3TOJDKEHHSI 1HTEpECiB CyO0’€KTIB
PHUHKY, peaii3alliio 0JHOYACHOTO B3a€EMHOTO BHUTPAIILy
(win-win B3aemomis) BHpPOOHWKA, CIIOKMBa4ya Ta
comiymy Bruiomy. Came yHOpaBiiHHS CIOXHBYOIO
IIIHHICTIO, ii CTBOPEHHSM J03BOJSE €()EKTUBHO 1
MOBHOI[IHHO peaji3yBaTl MApKETHMHIOBUW TMIIX1J B
O13HEeC-TIPAKTHUIN, MAPKETUHTOBI IPUHIIAIIHA BEJICHHS
0i3Hecy K HaWnmpuOYTKOBIII ISl MIJIPUEMCTBA B
JIOBTOCTPOKOBIM TEPCHEKTHBI Ta TEPEeNoBi 3acaau

CTaJIOTO PO3BUTKY CYCILIBCTBA.
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Kopeni po3risigy kareropii CoKUBYOI HIHHOCTI
MoOHa 3HaiiTH B pobortax JI. Pikapmo, V. Ilerti, A.
Cwirta. Jlami, kaTeropis poAOBXKY€E JOCIIIKYBaTUCH B
poborax I'. 'ocena, JI. Banspaca, Y. JI>xeBoHcoHa, O.
Bizepa, E. bem-basepka, b. Knapka, K. Menrepa, K.
Mapkca, B. Oiikena, JI. Epxapma Tta iHmHX.
MapkeTUHroBui MIiAXiT JO PO3KPUTTA KaTeropii
CHOKHMBYOI I[IHHOCTI MpOSBIs€EThCA B podOorax II.
Hpykepa, @. Kotnepa, P. bnekkyena, M. Iloprepa, I
Xawmemna, [1. Minikappa, Jlx. Ernxen, K. [Ipaxanana, B.
PamacBami, J[x. Illera, b. Hetomena, b. I'poca, H.
Pesyubkoi, JI lllynsrinoi, B. ba6enko, I'. ®enoposa, b.
IToxonenka, A. Ilanuyk, H. Jlsminoi, I'. MaTBieHKko-
binseroi, O. llIBuakoi, € KyneHnko Ta iHIIMX.

Kareropisi croxuB4oi I[IHHOCTI € OJIHOI 3
0a30BMX B MApKETUHIOBUX KOHULEMLISX YINPABIIHHA 1,
HE3BAKAIOYM HAa TPUBAJIMN Yac 3acTOCYBaHHS B
E€KOHOMIYHIN Teopil Ta TPaKTHUIll, s HEl Bce IIe

OPUCYTHA  TEPMIHOJOTYHA  HEBU3HAYEHICTh  Ta
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JUCKYCIMHICTb.

He3zasepmienum

lifecell

onmuxa felmann

3aJINIIAEThCA

dbopMyBaHHS MEXaHI3MY YIpPaBIiHHS CTBOPIOBAHOIO

CIIOKWBYOK I[IHHICTIO. Pa3zom

3 IUM,

CydacHi

€KOHOMIYHI MyOJTiKallii BiIBOASITh BU3HAYAJIBHY POJIb

CIOKHUBYIM IIIHHOCTI B OI13HEC-MOJENsIX Ta Ol3HEC-

CTpaTerisx.

B Cy4aCHOMY GKOHOMi‘{HOMy CEHCl CIIOJKHBYa

IIHHICT € OJHUM 3 TpPhOX ©0a30BUX aCIEKTIB

€KOHOMIYHOT I[{IHHOCTI.

ExoHOMIYHA LIHHICTH

1

1

1

Cno>xyBYa IIHHICTH

PunkoBa 1IHHICTE

BupobHuya 1iHHICTb

3naTHICTH
3a710BOJIbHATH
noTpedu croxuBaya

3naTHicTh OyTH
00’€ekTOM 00MIHY

31aTHICTh
YTBOPIOBATH
CKJTQIHIIITHH pecypc 3
MPOCTIIINX, J0aHa

po3noiny, 30yTy

BapTICTh
IIpouecu
P IIpouec
Iporiec crioxuBaHHS MPOTIOHYBaHH,
BUPOOHUIITBA

Puc. 1. CnoxxuBya 1iHHICTH B CUCTEMI

€KOHOMIYHOI I[IHHOCTI.

Po3po6aeno aBropom Ha ocHosi [1,2,6,7].
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CucreMaTU3yBaBIIM OISR JTOCTITHUKIB [1-9]
NPOMOHYEMO BHU3HAUYUTHU CIIOKMBYY IIHHICTh, $SIK
3MaTHICTh KOMIUJIEKCY MAapKETHHTY 3aJI0BOJIBHSTH
NEBHUN BUJ MOTpeO CIOKMBaya Ta 3aJI0BOJICHHS SIKE
CIIO’KMBaY Bi9yBae (a00 OUIKYy€ BITUYTH), OTPUMYIOUH
KOMITJIEKC MapKETHHTY.

3r1JIHO CyYacHUX JIOCTIAHUKIB O13HeC-Moaenen X.
Yecboy, M. I:)xoHcona, A. OcTepBanbiepa Ta 1HIIMX
[3-5] cnoxuBunii hokyc € HEBiJl’EMHUM Y BU3HAYCHHI
caMOro TMOHATTA Oi3Hec-MojeNi, a CTBOPEHHS
IIHHICHOT MPOMO3HUIIIT JIJIs1 CIOXKHBaYa € HEOOX1THUM
CTPYKTYPHUM €JIEMEHTOM Oi13HEeC-Moae —
opranizailiitHo-piHaHCOBOI apxiTekTypu 0i3Hecy. Tox
JIOXOJIMMO BUCHOBKY, 1110 MOJIE/Ib CIIOKMBYOI IIIHHOCTI
€ 0a30BUM €JIEMEHTOM O13HeC-MOIel.

Maiikn [TopTep Ta HOT0O OCIIIOBHUKHA BBAXKAIOTh,
0 PHUHKOBY CTIMKICTh MIANPUEMCTBA MOXKHA
OXapaKTEePU3yBATH SIK PEAKIIIIO CIIO’KUBAYiB Ha TOBAPH,

o BOHO BuUPOOJse. ToX OUYEBUAHUM CTa€ IO
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CIIO)KUBYIY HiHHiCTB BapTO poO3risigaTu AK YHNHHHK

PUHKOBOT CTIHKOCTI MiAIPHUEMCTBA.
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lifecell

HAL AND R
TG ANAL

2

onmuka fielmann

[lepeBaru cTpaTerivHOTO YIIPaBIiHHSA CTBOPEHHSM CIIOYKHUBYOI IIIHHOCTI

JUTSL T ATTPUEMCTBA

JJIs CIIOXKKWBada

JUISL CyCHiJ’ILCTBa

* Cranuii po3BUTOK MiIPUEMCTBA;

* 3pocTaHHA MIPHOYTKY;

* PunkoBa CTIMKICTh MiAIPUEMCTBA,

* [limBUTIIEHAS KOHKYPEHTOCIIPOMOKHOCTI
TOBapy, Oi3HECY, MiAPHUEMCTBA;

* 3MCHIIICHHS pU3UKiB HEpeaTi30BaHUX TOBapiB;

* 3MEHIICHHS BUTPAT Ha BUPOOHUIITBO;

* Buxin Ha ninupyrodi mo3ullii Ha pUHKY;

» OTpuMaHHS IepeBar rnepej KOHKypeHTaMHu;

* 3aBOIOBaHHSI XOPOILOi penyTalii B pe3yibTaTi
BHUPOOHUIITBA Ta BUIIYCKY SKICHOT MTPOIYKIIii;

* JlosmpHICTB 10 TAIPUEMCTBA CIIOKHBAYIB,
napTHepiB, peepeHTHHX TPYTI;

* [HHOBaIIIIiHICTH Ta 3011bIICHHS €PEKTUBHOCTI
TSUTBHOCTI T IIPUEMCTBA

* 3HIKCHHS PU3HKIB TIOKYIIKH;

* OTpuMaHHS SKICHOTO
TOBapy, L0 BiJNOBIIAE BCIM
BUMOTaM Ta CTaHJIApTaM;

* [Tokymka ToBapiB 3
OaxaHUMU
XapaKTePUCTUKAMU;

* MOXJTHBICTB
JTOBTOCTPOKOBOI CIIiBIIpalli
Ha BHTIIHUX YMOBAX;

* Kpaie 3a10BoeHHs
notpeo;

o [1iBUIEHHS SIKOCTI KUTTSA

* [TigBuIIEHHS
3arajJbHOIrO0
PiBHS SKOCTI
KUTTS;

* Bupimenss
ri1o0aIbHUX
mpooIeM;

* IIporpe-
CHUBHHI
PO3BHUTOK

CkiaieHo aBTOpOoM Ha ocHOBI [1-9].




JlocnigHukamMu JIOBEICHO BaXKJIMBICTh
CTPATETIYHOTO YMPABIIHHA CTBOPEHHSIM CIIOXKUBYOI
iHHOCTI [6] Ta BU3HAUEHO psiJ MepeBar yrnpaBIiHHS
CTBOPEHHSM CITOXKHBYOI IIIHHOCTI JIJIs ITAMPUEMCTBA 1
JUTSI CTIO)KMBAyYa.

[loaBiiiHKI XapakTep 3alpONOHOBAHOTO BUIIE
BU3HAYEHHS CIIOKWBYOi IIIHHOCTI IMJAKPECIIOE TOM
dakT, 110 yepe3 po3Moiia 30HU BIUIMBY Ha CIIOKUBUY
IIHHICTb MDK MIJANPUEMCTBOM Ta CIOXKHUBA4YeM
BaXXJIMBO BPaxOBYBATH, IO CIIOXUBYY I[IHHICTb HE
MOKHa KOHTPOJTFOBATH, aji¢ Ha Hel MOXKHA BILTMBATH.

HNocmaauku ba6enko B. O., ®emopora I'. 1O.,
[Toxomenko b. O. mnOponoHywoTs BIUIMBATH Ha
CTBOPEHHSI CIIOKMBYOI LIHHOCTI 4Yepe3 OCHOBHI,
MOCTIHI, TUMYacoBl, CYIPOBIAHI, HaAOYyIOBaHI Ta
yHIBEpcajbHl CKJIanoBl [6]. A Ieuaxa O.IL

MIPOTIOHYE CUCTEMY JPAMBEPIB CIIOKUBYOTL IIHHOCTI[2].
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i Al
dE T O

Puc.2. CydacHi apaiiBepu CIIOKHBYOI IIIHHOCTI
ToBapy|[2]

[TincymoByrouH 3a3HAYMMO, 10 Oymo
3aIIPOIIOHOBAHO y3arajbHEHE BHU3HAYCHHS KaTeropii
CMOKMBYA IIHHICTh BIAMOBITHO MapKETHUHTOBOTO
MIJIXOY; PO3KPHUTO 3HAYCHHS CITOXKHBYOI I[IHHOCTI B
peanizaiii MapKETHHTOBOTO TMIiAXOAy B YIpaBJIiHHI
MIAIPUEMCTBOM;  TOKa3aHO  3B’SI30K  KaTeropii
«CHOKMBYA  I[IHHICTHY, «PUHKOBAa  IIHHICTHY,
«BUPOOHMYA IIIHHICTH», «EKOHOMIYHA I[IHHICTBY,
«O13HEeC-MOJIeTbY, «O13HEC-CTpaTerisy»; CUCTEMaTH30-
BAaHO TEpeBaru YMPaBIiHHA CTBOPEHHSIM CIIOXKHUBYOI

662
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IIIHHOCT1 JIJIs TIANPUEMCTBA, CIOXKHBaya, COIyMYy;
y3arajJJbHeHO  YMHHUKM  (CKJIaJIOoBi,  JApaiiBepH)
CIIO’KHABYO] I[IHHOCTI.

Kurouosi cJIoBa: CIIOKABYA IIHHICTD,

MapKETHHTOBUH T IX1]1,

Cunmucok Jgireparypu:

1. Kyuenko €. K. JlianexkTuka B3aeMOIOB’sI3aHUX
KaTeropii  €eKOHOMIYHOi  ImiHHOcTi  //CTpateris
€KOHOMIYHOTO pOo3BUTKY Ykpainu. — 2019. — Ne. 44, —
C. 16-26.

2. [IBuaka O. Il. CnokuBuYa IIHHICTH TOBAPIB:
CYTHICTh Ta CydacHi apaiBepu mis kiieHta. — 2018.
https://ir.kneu.edu.ua/bitstream/handle/2010/30554/ee
t 18 8.pdf?sequence=1

3. Chesbrough H., Rosenbloom R. S. The role of
the business model in capturing value from innovation:

evidence from Xerox corporation’s technology /H.
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7 Cexuin

MapKeTUHIoBUN MEHEeOXKMEHT Ta
CTpaTeriyHMM MapKeTUHr
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IITYYHUH IHTEJIEKT — CTAPTAII

TEXHOJIOI'TSA ®OHAOBOI'O PUHKY
k.e.n. Onena BY/ISIKOBA

KuiBchkuit HallioHaIBHUM YHIBEPCUTET TEXHOIOT1H
Ta AU3alHYy,
k.e.n. Bmagucnas bBYJ/ISIKOB
nupekrop TOB « CMAPT TEAM»

Cooroani Digital-MapkeTUHT pPO3BUBAETHCS JTyKe
CTPIMKO, TOMY Ba)XJINBO BUKOPHCTOBYBAaTH aKTyaJbHi
Ta MPOrPECUBHI IHCTPYMEHTH B MAPKETUHTY IHHOBAIIIH.
Te, mo mparroBasio B 2020 porri, MOXKe BXe HE JaTH
pesyaprariB 'y 2021 poui, ToMy BapTO B35TH Ha
030pO€HHST 1HHOBAIlIWHI 1HCTPYMEHTH 1 METOIU Y
mudpoBiii  eKoHOMIIl, Taki SK BHUKOPUCTAHHS
IITYYHOTO IHTEJIEKTY Ha (POHIOBOMY PHHKY.

HITyyHuil iHTENEKT NOKH HE 3aXOMUB BECH CBIT, aje

Bke mignopsaakoBye cBiT digital-mapketunry. I ne He
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MOBUHHO HACTOPOXKYBaTH, K€ IITyYHUH I1HTEIEKT
MOYMHAE BUKOHYBATH 3a JIIOJIEH MPOCTI 3aBIaHHS Ta
BIIKpHUBA€ 0€3J114 HOBUX MOXJIMBOCTEH. Y oMy HOTO
kopucth aua  digital-mapketunry? BiH  Moxke
aHali3yBaTH TOBEIIHKY CIIOKHBa4iB I I11a0JIOHH
MOIIYKYy, JaHl COLIAJIbHUX Mepex U  OJoTiB,
JoTioMaraTd KOMIaHisSM, BHU3HAYaIOud, $IK KIIE€HTH
3HAXOMASTh IPOIYKTH a00 TOCIYTH Ta 1H.

VY HalOnmmx4IoMy MaiiOyTHHOMY IITYYHHM 1HTEJIEKT
CTaHE pYUIHHOIO CuJoK g Oaratbox cdep
MapKeTHHIy Ta Oyzne JgaBaTh pEKOMEHAIil o0
TOBApiB, CHIJIKYBaTHCS 31 CIIOKUBaYaMH, CTBOPIOBATH
KOHTEeHT. [lianpuemMcTBa, M0 BOPOBAIMIM IITYYHHI
IHTEJICKT, 3MOKYTh CKOPOTUTH BUTPATH Ha IIEPCOHA Ta
OPUCKOPUTH  3pOCTaHHS, 001MIIIOBIITN CBOIX
KOHKYPEHTIB. A Ti, XTO 3ai3HUTHCS 3 3aCTOCYBaHHSM
I[OTO 1HCTPYMEHTY, IIBUJIIC 32 BCE, BHUSIBISITHCS HE
KOHKYpPEHTO31aTHUMHU. He BUHATKOM € (hOHI0B1 pUHKH

[1;c.93].
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[TyyHuii 1HTEJNEKT MOXE [MEPETBOPUTUCS B
NMEePEeBAKHUM 1HCTPYMEHT pO3poOKH  (HIHAHCOBUX
cTparerid, SKi 10 TIHOTO BBAKAIUCA  BAXKKO
POTrHO30BaHUMHU, TOMY 11O TPEHAEpU Ta MEHEIKEPH
XeK-(hOoHIB HE MOXYTh KOHKYpyBaTh 3 poOOTaMu,
K1 37aTHI OOpOOJATH BEJIMYE3HI MACHUBH JaHUX H
HOCTIMHO B/I0CKOHAJIIOIOTh CBOi  IPOTrHO3H,
MpUIMAIOYM PIIIEHHS PO 1HBECTYBAHHS

VY HaitbnuxdoMy MallOyTHROMY OUIBIIY YaCTUHY
poOounx Micib Ha (PIHAHCOBUX PHUHKAX 3alMyTh
pobotu [3; c. 46], 1 e — Xopolia HOBHMHA, TOMY 1110
Kpall BHUIYCKHUKUA YHIBEPCUTETIB TEIEpP 3MOXYTh
MITA B Tally3l 3 OUIbII BIJYYTHOK JJII HACEJICHHS
MJIAHETH KOPUCTIO — TEXHOJIOT14HI CTapTaIl-MIPOEKTH Ha
dboHIOBOMY PHHKY JUIi  po3poOku  muiatdhopm
MITYYHOTO IHTEJEKTY.

binpmiicte  cBiTOBHX Oip’)K  BHUKOPHCTOBYIOTh
KOMIT'IOTEpH, SIKI MPUKUMAIOTh PINIEHHS HA OCHOBI

aJrOPUTMIB 1 KOPUTYBaJIbHI CTpATerii 3 ypaxyBaHHAM
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HOBUX JaHUX, ajie JEsSIKI Taiy3l, HalpuKIaJ, PUHKH
o0Jirarliid, aBTOMaTHU3yIOThCS TTOBIIBHIIIIE.
Jlocnigauibka rpyna 3 yHiBepcutery Epnanrena-
Hropnabepra B HimeuuunHi po3poOuia psij alrOpyuTMIB,
Kl BUKOPHCTOBYBAJM apxiBHI JaHI PHHKIB JIs
TUPAXXyBaHHS IHBECTULINA B PEXKUMI PEabHOTO Yacy.
Onna 3 wMopenedt go3Boimmia gomortucs  73%
MOBEPHEHHS 1HBECTULIN OPIYHO 3 1992 mo 2020 pik
3 ypaxyBaHHSIM TpaH3aKIIAHUX BUTpar. lle MoxHa
MOPIBHSATH 3 PEalIbHOI0 PUHKOBOIO MPUOYTKOBICTIO B 9%
Ha pik. [IpuOyrox OyB 0COONMBO BHCOKHMM IIiJi Yac
punkoBux notpsiciab 2000-ro (545% npubyTKOBOCTI) 1
2008-ro pokiB (681% mnpuOyTKOBOCTI), IO JIOBEJO
MIJBUILIEHY €(PEKTUBHICTh KIIbKICHHX aJITrOPUTMIB B
Nepioii BHCOKOT BOJIATUIILHOCTI, KOJIM Ha pPUHKAX
nepeBakaroTh  emorlii. JlocmikeHHS BYEHUX B
yHiBepcuteTi Epnanrena-HiopuOepra mokasano, 1mo B
CTBOPEHUX HUMH MOJEJISX MPUOYTOK BiJl 1HBECTHUIIIM

HITYYHOTO 1HTENEeKTy 3Hu3minaca micist 2001 poky, Tak
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SIK BUKOPUCTaHHS pOOOTIB B TOPTiBII Ha OIpXKi CTAJIO
OUIBIII IIOMITHHUM ¥ KUIBKICTh MOMKJIUBOCTEH IS
BUKOPHUCTAaHHS PHUHKOBO1 Hee(heKTUBHOCTI
3MmeHmuiacs. OQHaK B OCTaHHI POKH MPUOYTKOBICTh
BIajia Ta Yac BiJl YaCy HaBITh CTaBaja HETaTUBHOIO, 1110
JOCHIAHUKYU TIOB'SI3yIOTh 31 3pOCTAlOYMM  BIUTMBOM
MITYYHOTO 1HTENIEKTY Ha O1PKOBY TOPTIBIIIO.

Inest BUKOpUCTaHHS KOMIT'IOTEpIB ISl TOPTIBIl
aKIiAMHU He HOBA. i aHANIOT — aNrOpUTMi4HA TOPTiBIIs
a0b0 YOpHI SIIUKA — BUKOPUCTOBYETHCS BXKE OlIbIIE
JECATH POKIB 1 HEYXUJIbHO HAOWpae MONyAspPHICTh. Y
2012 pori anropuTMidHa TOPriBis 3aiimMana 85% puHKY.
Axmo uek Tpena 30epexerves, 90% Toprieii Oyne
BECTHCS Yepe3 KOMI'IOTEPH1 MporpaMu. AJropuTMidHa
TOPTIBJISl CHOTOAHI PYXA€EThCS B OIK BUCOKOYACTOTHOI
HFT-Toprisni, B sIKiif aKilii KyImylOThCS Ta MPOAAIOTHCS
32 YaCTKM CEKyHAW. AJTOPUTM IIBUIKO BUSBISE I
BUKOPHUCTOBYE PO301KHICTh, IPUOYTOK CTA€ BCE MEHIIIE

1 MEHIIIe, ajie 00CST TOPTiB HE CKOPOUYETHCSI.
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Ciunese nocnimkenns Eurekahedge mo 23 xemx-
dboHmax, 10 BUKOPUCTOBYIOTh IITYYHHM 1HTEJEKT,
MoKa3ajo, M0 BOHH JIEMOHCTPYIOTh Habararo Kparii
pE3yIbTaTH, HIXK Ti, 10 YIPABIISIOTHCS JIOIbMHU.

3a ocTaHHI WICTh POKIB i (HOHAU AOMOTIHUCS
piuHoi npuOyTkoBOCTI B 8,44% B TOpIBHSAHHI 31
3BUYAHUMU (OHIAMH, MMOKA3HUKU SKUX CKIIATU BIJ
1,62% no 2,62%. ABTOpU JDOCHIIKEHHS IMOB'SI3YIOTh
JIOMIHYBaHHSI IITY4YHOTO 1HTEJIEKTY B Tally31 3 THM, IO
BiH MOCTIMHO MPOBOJAUTH MOBTOPHE TECTYBAHHS, a HE
npocto Hakonuuye paHi. lle Takoxx Moxke OyTH
MOB'SI3aHO 3 HEJOJIKaMH TPAIUIIMHUX KBAHTOBUX
MIJIXOAIB Ta 3aCTOCYBaHHSM TOPIOBEIILHUX MOJIEJEH,
MoOyJOBaHUX 3 BUKOPUCTAHHSIM HENpHUOYTKOBUX
OCKTECTOB Ha ICTOPMYHHMX JaHUX, SAKI HE 3/aTHi
OPUHOCHUTH NMPUOYTOK B PEKUMI PEATLHOTO Yacy.

HITyyHuil 1HTEJIEKT HECKIHYeHHO 00polise
BEJIMYE3HI MacWBH JIAaHWUX, BKJIFOUAIOYM KHWUTH, TBITH,

HOBUHHU, (DIHAHCOBI MOKA3HUKU W HABITh PO3BaKaJIbHI
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TeJeBI31MHI TporpaMu. Tak BiH BYUTHCS PO3YMITH
1o0abHI TPEHAM Ta IMOCTIHHO BIOCKOHAIIOE CBOI
nepeadadeHHst npo (piHaHCOBI PUHKH.

Xemk-QoHIM BXKE JaBHO HaWMalOTh Ha PoOOTY
MaTEeMaTHUKIB, 1110 PO3POOIISIOTh CTATUCTUYHI MOZEI Ta
BUKOPUCTOBYIOTh ICTOPMYHI JlaHl JUIsl CTBOPEHHS
TOPTOBUX AJTOPUTMIB, sIKI Iepea0a4aroTh MOKIMBOCTI
PUHKY, ajie IUTYYHUW IHTEJIEKT pOOUTH 1€ MIBHLIE U
HNOCTIMHO BIOCKOHAJIIOETHCS.

Ocp yomy ¢iHaHCOBI Tirantu, taki sk Goldman
Sachs, mo 3amyctuB ToproBy miardpopmy Kensho na
0a3i mry4y”oro iHTenekty B 2014 p., mepexoauTh Ha
poOOTH30BaHl CHUCTEMH, IO MPOPOKYIOTh PUHKOBI
TPEH/M 1 MPOJIAIOTh 3HAYHO Kpallle JIIOACH.

Cucremu, Ha 3pa3oK Ti€l, 10 pO3po0Isie KOMITaH1s
Sentient Mo)ke aHami3yBaTH BEJIWYE3HI 0O0CATH
iHpopMarii, MO0 BKIIOYAIOTh PHUHKOBI JaHi, 00OCITH
TOPTiB, KOJIUBAHHS 1iH, IHTepHeT-3aBKK SEC 1114 Beix

KOMIMAaHIi, JaHl COIMEpEeX, HOBUHU Ta BIJIEO Ha
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CTAHOBMB ONTUMAJIbHUN 1HBECTULIIMHUN TTOpTdens Ha
OCHOBI HasBHUX 3HaHb Ta PETYSPHO ONTHUMI3yBaB
HOro, BUXO/ASYM 3 OYIKYBAaHMX HOBHMX JAHHMX 32 KOXKEH
MICSIIb.

KinbkicTh MomiOHUX TPOEKTIB B OCTAaHHI POKHU
3HAYHO 3pociia. 3a JesSKUMH OLlIHKaMu, Y (hiHaHCOBIHM
cepl KUIbKICTh KOMIIAHI{, [0 MPALIOKOTh 3 IITYyYHUM
iHTenekroM, gocsrae  1500. Hanpuknan, ¢oHa
Medallion B  Renaissance Technologies, 10
BUKOPHUCTOBY€E KIJIbKICHI METOAM aHami3y (POHI0BOIO
PUHKY, MOX€E [OXBaJUTHUCA OJHUMH 3 Kpalux
MOKa3HMKIB B IHBECTHIIIITHIH icTopii. 3a 20 pokiB poHT
3mir moBepHytTH + 35% B pIYHOMY BHpaXEHHI.
Bridgewater Associates HalHSUIM KOMaHIy, SKa
MOBHHHA MOOYAYyBaTH aBTOHOMHY CHCTEMY IITYYHOTO
iHTeNeKTy mia  kepiBHUIITBOM JleBima Deppyuo,
po3pobunamia IBM komn'torep Watson, sikuit nepemir

B IHTEJICKTYaJIbHOI TelieBikTOpuH1 Jeopardy.
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Aidyia Limited, kepyrounit aktuBamu B [ OHKOH3I,
3aIyCTUIN XeHK-QOH/I, SKUI MOBHICTIO YIIPABJISETHCS
MITYYHUM 1HTEJIEKTOM. BiH MOXe 4uTaTh HOBWHU Ha
JEKUTPKOX MOBax, aHaJi3yBaTH €KOHOMIYHI JaHi,
BUSBIISATU CYMHIBHI I1a0JIOHHU, MPOTHO3YBATH PUHKOBI
TEHJICHIII1 Ta MICJIs [IbOTO 1HBECTYBATH.

Jlesiki  KoMmmaHli BHKOPUCTOBYIOTH — IITYYHUIH
IHTENeKT il 3a0e3nedeHHss NpuOyTKOBOCTI uepes
AJITOPUTMIYHY TOPTIBIIIO. DoHA Sentinent
Technologies BchOro 3a KiJIbka XBHJIUH MOXKE
simityBatd 1800 TOproBux [HIB, 3IIITOBXYIOUYHU
TPWIBHOHU BIpTyaJIbHUX TPEUAEPIB MK COOOIO.

be3niu Oararoodilstounx xeax-poHaiB B yChOMY
CBITi BXKE JJaBHO BUKOPUCTOBYIOTh MAllTMHHE HABYAHHSI
JUTSL alTOPUTMIYHOI TOPTIBIIi, TOMY IO 1€ BUKIIIOYAE
OyIb-5IK1 MPOSIBU 1ppalliOHAIbHUX MMOYYTTIB, TAKUX 5K
cTpax Ta kanmiOHicTh. I[HBecTopw XO4yTh, 1100
IITYYHUH 1HTEJNEKT PO3MOBIB iM, SIK 3apOOJsTH TpoIIi

Ha (DOHJIOBOMY PUHKY.
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Mapk MineBiu, 3acHoBHUK Going Global
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Ventures Ta crapmmii HayKOBHH  CHIBpOOITHHUK
aMepuKaHChkoi Pamu 3 KOHKYpEHTOCIPOMOXKHOCTI
CIHIA wnaronomye: «IloBciomHe — BHPOBAIKEHHS
HITYYHOTO 1HTENEKTY y (piHAHCOBIH 1HIYCTpIi mpu3BeIe
70 TOTO, IO TPEHAEepH 3 BEIWUYC3HUMH 3apIlljiaTaMu
030yTyThCsl pOOOUHX MICIIh Uepe3 poOOTIB Tak camMo
HIBUJKO, SIK 1 paOpuyHi poOITHUKK. BIUMB ITY4YHOTO
1HTEJIEKTY B 1HYCTpIi MOCTYNOBO HAPOCTAE, aje JTyxKe
CKOpO BiH 30BCIM 3MIHUTb ii».

BignoBigno no mocmimkeHb xkommadili Coalition
Development, cworomui cepemHsi 3apo0iTHa IIaTa
CHIBpOOITHUKIB B 12 HalOUIBIIMX 1HBECTUIIMHUX
O0ankax moxomuTh 10 $ 500 THC Ha pik, IpUUOMY Y
0ararbox TpenaepiB JOXOAW JTOPIBHIOIOTH JEKUIBKOX
M1JIBHOHIB. MoTtuBars BIJIMOBHUTHCS BIJ
CHIBPOOITHHKIB, sIKi 3apo0istoTh o $ 500 Ha roauHy,

Ta 3aMIHUTH 1X poOOTaMH, 3po3yMmija.
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Y 2000 p. y Goldman Sachs npamroBaso 600

TpenaepiB, sKI KynyBajdud ¥ MpoaaBadd akxiii 3a
BKa3iBKOIO  BEIIMKMX  KIIE€HTIB  OaHKy. 3apa3
3QJIMIIUIIOCS JIMIIE JIBA TaKWX CIIBPOOITHHKA, a BCIO
iHIIy po0OoTy poOmsaTh pobOoTH. SIK CKOpO Te€ K came
CTaHEThCA 3 yCIMa IHIUMH ()IHAHCOBUMH KOMITaHISIMHU,
MUTAHHSA Yacy.

Taka TeHAEHINS, IIBHAINIEC 3a BCE, 3MIHUTH
IHAYCTpiIO, TOMY IO  Kpalll  BHUIIYCKHUKH
YHIBEPCUTETIB BTpaTsiTh 1HTEpec A0 Yomwr-CtpiT #
BIIIAyTh MepeBary poOOTy B MEIULIMHI, €HEPreTHUlll,
BUPOOHHUIITBI Ta 1HIIUX KOPUCHUX [IJISi CYCIUIbCTBA
chepax. CroronHi nNpuOIU3HO TPETHUHA BUITYCKHUKIB
necstu kpamux 6i13Hec-mku1 CIIA iae mpaitoBaT B
dinadcu, nmume 5% ¥Hae B MEAMIIMHY Ta I MEHIIA
KUIBKICTB — B YCI IHIII TaJTy3i.

JiticHo, Konu XemK-(pOHIU BTPaTATh 1HTEPEC 0

BUYUCHHUX Ta iH)KCHepiB, BOHH 3MOXYTb ITPUEAHATUCA 1O
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TEXHOJIOTIYHUX  CTapTamiB, 100  pO3pOOJISATH
1aThOPMH IITYYHOTO THTEJIEKTY.
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IV BceykpaiHChbKOi HAYKOBO-TIPAKTUYHOT KOH(epeHiii
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"HoBi  indopmarmiifHi  TEXHOJOTl  YNpaBIiHHS
6i3HecoM". — KuiB: Cmisika aBTOMaTu3aTopiB Oi3HeCY,

11.02.2021. — 532 c. C. 45-49.
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TOMYy O0araTo CIIOKHBa4iB IEPEOPIEHTOBYIOThCS Ha

KTMYHa KoHdepeHuia «B2B MARKETING»
d lifecell onmuka fielmann

aNbTEPHATHUBHI €KOJIOT1YHI ToBapu. Take po3mupeHHs
MOMUTY CTaj0 MPUYMHOIO TOSBH HEI0O0pPOCOBICHUX
MapKETUHTOBUX METOIB 301IbIIIEHHS 30yTy. AHami3
KIIOYOBUX (DaKTOpIB TPIHBOIIMHTY Ta HACTIAKIB
3aCTOCYBaHHS i€ TEXHOJOTII € HaA3BUYANHO
BOXJIMBUM [JISl PO3BUTKY BITUM3HSHOI €KOHOMIYHOI
nymku. Cepen  poOIT  yKpaiHCBKMX — HAyKOBIIIB
TEMaTHKa TPIHBOIIMHTY 3‘SIBUJIACh HE TaK JABHO, IIS
IOBOJII HOBa 17€s 3a3Hajla OUIbII MAacIITa0OHOIo
BHUBYEHHSI CE€peJl aMEPUKAHCHhKOI HAYKOBOI CIIJIBHOTH.
MoxHa BUIIIUTA HACTYIMHUX JIOCHIAHUKIB, SKi
3pOOMIM 3HAYHHMM BHECOK B aHaI3 IbOTO ()EHOMEHY:
B. Monromepi, A. Bonepo, A. C. Yabanwok, T. B.
[Timonenko. Halinepini poOOTH MaTyIOThCS TOYaTKOM
JBAJILSITh MEPIIOrO CTOJITTS, OJHAK caM TepMiH OyB
sanporoHoBanuii  me 1986  poxy = JIxeem

BecrepensTom [1].
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3a CBO€IO CYTTIO, TPIHBOIIMHT 1€ MPUXOBYBAHHS
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peaJbHUX MOTHBIB 3a 3aBICOI0 MIATPUMKU €KOJIOTii.
BunukHeHHIO 1,OTO (EHOMEHY TMepeayBaio IIiB
CTOMTTS (popMyBaHHS CHEIIaJIbHOI MOBEIIHKH Cepe/l
cnokuBadyiB. [lounHaroun 3 60-THX aKTUBI3Y€THCS PyX
€KO aKTHUBICTIB, IO CTAJ0 MPUYUHOK 3aHETIOKOEHHS
cepen KommaHii mpo ix eko craryc. Jlami
MPOCITITKOBYEThCSA 3HAYHE 3pOCTaHHS BUTpaT Ha
«3eeHuil KaMy sk, TOOTO peKjIaMyBaHHs cede sK
€KOCB1JIOMO1  Kopmopaiii. Pyx HaOyB HacTUIbKU
IIMPOKOr0  Maciitady, 00 HaBiTh KOMMAaHIi 3
BUJIOOYTKY HaTH 3aCTOCOBYBAJIH 3acagu
I'PIHBOILMHIY Y CBOiX CTPATErYHUX IJIaHaX.

K10 MOTNIIHYTH HA TPIHBOIIMHT SIK HA METOJ
JOCSITHEHHSI MApKETUHIOBUX I[iJI€H, TO BIH JIO3BOJISE
JOCSITHYTH MaiiKe MOBHUM Mepetik 3 HUuX. Po3risiHemMo
CTPYKTYPY MapKETHHIOBHX ITijiei (puc. 1) Ta siki 3 HUX
MOXYTb OyTH JOCSTHEHI 13 3aCTOCYBAHHSIM 3€JIEHOTO

KaMmyQIsiKy.
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nun [IpoayKTOBi PunkoBi

[ [ I |
3a uinow || 3a ToBapom || Komynikamiitai || 3a piBHem 30yTy

3pocranns || ITigsum. PiBenb 301IbIIICHHS
iHK piBHs 00i3HaHOCTI 00’eMmiB 30yTy,
JOSIBHOCTI po IMIZIKY TOPIiB.
1o OpeHay KOMITaHi10 TOYOK

Puc. 1. fIki MapkeTHHTOB1 111l MOXKYTh OyTH JAOCATHYTI
gyepe3 3aCTOCYBAHHS TPIHBOLIMHTY

JI>xepeso: CKIIaJeHO aBTOpaMHu Ha OCHOBI [3]

31 CTPYKTYpH MOXHa 3pPOOUTH BHCHOBOK, IIIO
I'PIHBOILKHT OXOIUIIOE OLIBIIICTh Chep MAPKETUHTY Ta
JI03BOJIsIE KOMTIaHIi BUHTH Ha BEJWKI o0Ocaru 30yTy,
OJJHAK TakKuW METOA HEETHWYHHUM 1 HaACHIAKUA BIJ
BUKPUTTS CHOPABXHIX MOTHBIB KOMIIAHIA MOXKeE
NEePEeKPUTH yci MO3UTHBHI epexTu. Kymyroun ToBapu 3

MapKyBaHHSM «EKO» CHOXHMBadl BBaXaroTb abo
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XOUyTh MPUHANMHI BIPUTH B T€, 110 TPUTPUMYIOTHCS
3I0pOBOro Ta 0OE€3BIAXOIHOTO CTHIIIO XKHUTTS. Bcee ik,
OUTBLIICT, TaKUX «EKO» TOBapiB y IMpoleci
BUPOOHUIITBA BUAUIAIOTH IIKIJIMBI BUIIAPOBYBaHHS
abo K y CBOEMY MaKyBaHHI MICTATh IJIACTUK, TOMY
’KOJTHOTO TIO3UTUBHOTO BIUIMBY Ha €KOJIOT1I0 HEMAE.

Yepes CTpIMKE 3pOCTaHHSA BUIIA/IKIB
3aCTOCYBaHHS TaKOTO TICHMXOJOTIYHOTO BIUTMBY HH3Ka
IPOMAJICBKUX OpraHizaiii JuBepcU(IKYIOTh CBOIO
JISUTBHICTh HAa 3aXUCT CIIOXHUBAYiB B1J TPIHBOILIMHTY.
BcecBiTHROBIIOMa MIDKHApOJIHA TMPUPOTOOXOPOHHA
opranizamisi «I'piamic» 2009-r poky 3amycTuia
KaMIaHIl0 3 MpOTHIAIl TMOSBH HOBUX  KEHCIB
IPIHBOIIMHTY Ta IIIJBUINCHHIO PIBHSA CBIJIOMOCTI
cnoxuBauiB [2]. Ha BITYM3HSIHOMY TPOMaJCHKOMY
OpPOCTOpPl TaKOXX BUHUKAIOTH 1HIIATUBU TaKOTO
XapakTepy.

Po3rigHeMo OUIbII JE€TAJIBHO E€KOHOMIYHUH

e(deKT BijJ TPIHBOIIMHTY:
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- Sk mpaBurio, I1iHa HA TOBapH, y Ha3B1 SIKUX
MICTUTBCSL €JIEMEHT «EKO», «0io», «natural»
BUIIA 3a 3BAYaiHl. TakuM YHMHOM BIX
CMOXKMBaya OYIKYIOTh BH3HAHHS PEaTbHOCTI
MO3UTUBHUX SKOCTEM TOBapy, 1 BIPOT1JIHICTh
MOKynKH 30ubmryerbed. OpHak, MiHa Yy
O1IBIIIOCT] BUIIAJIKIB MITYYHO 3aBUINICHA;

- 3 1HmOi TOYKH 30pY BUKOPUCTAHHS
METOJly «3€JICHOr0 KaMmy(ispky» moTpelye
pealbHUX BUTpAT, 1€ MOXKYTh OyTH: BUTpATU
Ha peKJamMHy KamIaHilo, 3MiHa OpeHI0BO1
CUMBOJIKH, SIKa CHOPUYMHUTH HU3KY 3MIH Y
BUPOOHUYO-TTAKYBAJIHLHOMY ITPOIIEC;

- BuxopucraHHS MapKyBaHHS, 110 BKa3zye
HAa TEBHY XapaKTepUCTUKYy UM TepeBary
npoaykuii ©0e3 pealbHOI HA TE€ IiJICTAaBU
MOpYIIye HOPMATUBHO-TIPABOBI aKTH, TaKUM

YMHOM BXXE€ € JeKlabKa KeiiciB, komu 1O

684



XV MixHapoaH
LOREAL @ s

KTMYHa KoHdepeHuia «B2B MARKETING»
d lifecell onmuka fielmann

(rpomMajicbki 00’ €HAHHS) BHUCHJIAIM I1030BU
710 CyAy 3a BBEJCHHS CIIOKMBAYiB B OMaHy.

SK110 3aKOPAOHOM CTHIIhL MUCJICHHS CITOKHBAYIB
J03BOJISIE  PO3KPUTH OOMaH, TO JUIsl YKPAiHChKUX
rpOMaisiH BapTO MPOBOAUTH creriaibHi
IIPOCBITHUIIBKI aKIlii, abu 3a0e3MeuynT MiHIMaJIbHUN
pIBEHb  CBIJIOMOCTI Yy TMHUTAHHAX  E€KOJOT1YHOI
MPOJTYKIIIi.

AOU TOBHICTIO 3pO3YMITH CyTh TPIHBOIIMHTY,
PO3IIISIHEMO Keiic 3 1oro 3actocyBanHs. ExxonMobil
Corporation — ogHa 3 HaKOLIBIINX y CBITI HAQTOBUX
KOMIIaHIM, a TaKOXk OJIHA 3 HAJOPOKUYUX KOPIOPaLIiid
y cBiti. Ilim dYac OJIMMINCBKUX 1rop KOMMaHIs
3ammycTuiia pekiiamy, B siKiii pOoJeMOHCTpYyBaa, 0 He
Jauiie BUPOOJSiE rac, a BUIOTOBIISAE OlOTOIIMBO,
3aXWIA€ MOPCHKMX MemKaHiiB. Hacmpasmi ik,
ExxonMobil npuxoByBana 3HauHi BUTOKH HadTH Ha
CBOiX BHJOOYBHHMX JIOKAIlisIX Ta TMepeOuIblryBaia

BHECOK BiJ CBOiX €KOJIOT1uHUX mporpam. lle mummie
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IPIHBOIIMHTY BJAIOTBCA 1 Malli Ta  CepeHi
nignpuemMcTia [2].

OTxe, ChOTOJHI MApKETHUHT Ta IOBEIIHKOBA
€KOHOMIKa BiJIIFPalOTh OCHOBHY POJIb Y 3a0€3MeUeHH1
MPOLBITAHHS MIANPUEMCTBA, TOMY PO3BUTOK PI3HUX
METO/IIB 3 TMPOCYyBaHHS Ta 30yTy Ha ChOTOJHI
HAJ3BUYAWHO CTPIMKHMI. ['pIHBOIIMHI — TpUKIaA
e(eKTUBHOTO, OJIHaK HEJI00POCOBICHOTO,
3aCTOCYBaHHS 1H(QOpMAIIiT AJIs M1IBUILICHHS TTPOJIaXKiB.
[To3urionytoun TOBapu SK EKOJOTIYHI, I MEeTO.
IMPUXOBYE pEabHI BIIACTHBOCTI YW OCOOJIMBOCTI
BUPOOHMIITBA MNPOAYKIi. UYUepe3 HHU3bKUI pIBEHb
0013HAHOCT1 CITOXMBA4l HE MOXYTh BUKPUTH 3MOBY
MOCTAYAJIbHUKIB Ta TMEPeIUIauyloTh 3a 3BUYAWHMIA
TOBap 3 TIPUCTaBKOWO  «ekoy». [IpobGiemHHM
3QJIMIIAETHCS MUTAHHA 31 crienudikaiii TPIHBOIIUHTY
JUISL pI3HUX TOBAPHUX TPYM, AK€ MO3ULIOHYBaHHS

HaTOBOI KOpropairii Ta KoMmmadii 31 30yTy TOBapiB
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JUIL JIOMY SK €KOJIOTIYHO BIJAMOBIAAIBHUX MOXKE

BIJIPI3HATHUC.
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HaykoBe BMAaHHS
B2B Marketing
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