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BILJINB T'EUMIDIKAILI HA CIIOKUBYHM JOCBIJI TA JOSIJIBHICTD

B ymoBax cyuyacHoro iHgopMaIiifHOro nepeHacHueHHsI, KOJH IIOAHS CIIOXKWBadi OTPUMYIOThH
BEJIMYE3HY KUIBKICTh iH(OpMaIlii yepe3 pi3HOMaHITHI KaHAJIM KOMYHIKalii, OpEeHAN CTUKAIOTHCS 3
BOKJIMBOIO TIPOOJIEMOIO — CKJIAJIHICTIO YTPHUMaHHS yBard CrouBadiB. Tomy reimidikarisi ocTaHHIM
4acoM CTa€ BCe OUIbLI MOIMYJIAPHOIO B MAPKETUHIOBUX CTPATETifAX, OCKUIBKM BOHA J103BOJIsIE OpeHaaM
e(eKTUBHO 3aTyyaTH CIOXXKWUBAYiB, MiJABUINYBATH IXHIO 3aI[iKaBJICHICTh 1 3MIITHIOBATH JIOSIIBHICTD.
BukopucTaHHs €JeMEHTIB I'pH, TAKHUX K Oallv, PiBHI, JOCATHEHHS Ta 3MaraHHs, 03BOJISIE€ CTBOPIOBATH
IHHOBaIIfHUIA JTOCBiJ, SKUH HE JMILIE CTHUMYJIO€ Y4acThb y HporpaMax JIOsSUIbHOCTI, a W cIpuse
301JIBIICHHIO KUIBKOCTI TOBTOPHUX KYIiBEb.

Iefimidikamis crana BaXJIMBOIO CKJIAJIOBOIO CTPATETild JOSIBHOCTI Al OaraTbox OpeHiB,
OCKUTPKM BOHA JIO3BOJISIE HE JIMIIC 3aJly4aTH HOBUX KJIE€HTIB, aje i 3HAYHO MiJBHIIYBATH PiBEHb
JOSUTBHOCTI cepell icHyrounx. OHIEI0 3 OCHOBHUX IepeBar reimMidikailii € BAKOPUCTAHHS 3MaraHb Ta
BUKOHAHHS 3aBJlaHb 3 HArOPOJaMH, 1110 MOTHUBYE CIIOKMBAYIB BUTpayaTu OUIbIIE Yacy HA B3aEMOJIIO 3
OpeHzoM, a OT)Ke Hajae OpeHIaM J0AATKOBI MOKIMBOCTI, 00 BUIUIATUCS cepell KOHKYpeHTIB. IrpoBi
€IEMEHTH CTAlOTh BCE OUIBII TOMYJISPHUMH B TaKUX IHIYCTPisX, SK pUTEWn, ¢iTHeC 1 3akimaau
IPOMAJICBKOTO XapuyBaHHS.

3rigHo 3 JAaHMMH JociikeHHs Mastercard, BopoBamkeHHs TehMidikamnii y mnporpamu
JIOSUTHHOCT1 JTO3BOJISIE KOMITAHISIM JIOCATATH MIABUIICHHS €(PEKTUBHOCTI, IPO IO CBITYUTH, 30KpeMa,
30ubIIeHHs Ha 50% BiIBiAyBaHOCTI BeOCAMTIB 1 3pocTaHHs Ha 25% 3apeecTpoBaHUX KOpHCTyBayiB [1].
Taxuit pe3ynbTar AOCATAETHCA 3aBISKH BUKOPUCTAHHIO 0COOTMBOCTEH JTF0IChKOT ricuxosorii. JItoau Bia
IPUPOJM MPArHyTh O HOBUX BPaXK€Hb, TOMY JI0/IaBaHHS IFPOBUX €JIEMEHTIB J0 MPOJYKTY JOMOMarae
MIJIBUIIATA MOTHBAIlIIO J0 B3a€MO1i 3 HUM. 30KpemMa, OTPUMaHHS BUHArOpoJ Ta JIOCATHEHHS IIUIeH
BUKJIMKa€ B MO3KY BHBUIbBHEHHS JI0(amiHy, L0 NPUHOCHUTH BIAYYTTS 3aJOBOJIEHHS Ta MIABHILYE
MoTuBalio [2]. Llei nporec cTUMYJITIOE KOPUCTYBayiB MPOBOJAUTH OiJIbIle Yacy 3 OpeHI0M, BUKOHYIOUH
3aBJJaHHs Ta OTPUMYIOUYM HOBI JOCSTHEHHS, 110 B CBOIO YEPry 3MILHIOE IXHIO JIOSIIBHICTD 1 CTUMYIIIOE
MTOBTOPHI B3aeMO/Iii 3 OpEHIOM.

Ieiimidikariis B MapKETUHTOBUX CTPATETISAX € MOTYKHUM IHCTPYMEHTOM JUISI I1JIBUILLIEHHS PIBHS
KOHBEpCii, OCKIJIbKM CTUMYJIIO€ CIIOKMBAYiB 3/I1IICHIOBATH KyIMiBJII yacTiiie. BipoBamkeHHs eeMeHTIB
reiimidikaiii, Takux K 0anu 4yu OOHYCH, SKI MOXKHA OOMIHSATH Ha 3HUKKHU a00 MOKYIKHU, CTBOPIOE Y
KJIIEHTIB BIYYTTS BUTOJM Ta 3ajydae iX J0 y4acTi B mporpami JIOsuIbHOCTI. 3a maHuMu Mastercard,
MpOrpaMu JIOSJIBHOCTI 3 reimigikalifHUMM KOMIIOHEHTaMU 3/1aTHI CYTTEBO 3MEHILIUTH BapTiCTh
KOHBepCii, OCKIJIbKM BOHHU 3a0€3MedyloTh JOAATKOBY MOTHBALIIO 1O 3AiMCHEHHS KYyMiBJI 3aBISKU
MO>KJIMBOCTI OTpUMaHHs JojaTkoBux npuBiieiB [1]. KmienTtH, mo 3100yBaioTh BUHAroOpojau, OLIbII
CXUJIBH1 1O YaCTUX KYIiBeJb, aJIKe 3HWKKH POOJIATh IXH1 BUTPATH OB EKOHOMIYHO OOIPYHTOBaHUMH.
Bognouac, reiimigikartiisi cupuse po3BUTKY €MOLIHHOT IPUB'A3aHOCTI 10 OpeHAy, 10, y CBOIO Yepry,
3MILIHIOE JIOSUTBHICTD KJIIEHTIB 1 3a0e31euye cTablIbHUM MOTIK TOXO/IB Y JOBIOCTPOKOBIN NEPCHEKTHBI.

OnauH 13 TPUKIAAIB YCHIIIHOTO 3aCTOCYBaHHS TelMi(ikaliiHUX MEXaHI3MIB y Mporpamax
JIOSUTBHOCTI, JleMoHcTpye cuctema "Starbucks Rewards". Kommanis Starbucks BHKOpHCTOBY€E irpoBi
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eJeMEeHTH 1 MOTHBaIlli KieHTiB. [Iporpama m03Bossie KopucTyBadam 30UpaTi 0anu y BUTIISIL «31POK»,
KOXKEH 3 SIKMX JIa€ MOXKJIMBICTb OTPHMATH OE3KOINTOBHI HAmoOi, 3HWKKA HAa TOBAapPHU Ta EKCKIIO3WBHI
nporno3utlii. KimieHTH Takok MOXYTh JOCSATaTH HOBUX PiBHIB BiJl OPOH30BOTO JI0 30JI0TOTO (3aJICKHO Bi
KUIBKOCTI BUTpPAu€HUX TPOIICH), 0 MiABUIINYE BITIYTTS AOCATHEHHS Ta MOTHBAIIIO IO MOBTOPEHHS
yemixy. s mianpueMcTBa e ycIix BUMIPIOETHCS Y TIOBTOPHUX KYITIBIIAX.

BaxJMBUM MOMEHTOM € TMEepCOHai3allisl, KOJIM KOPUCTyBauaM IPOMOHYIOTHCS 1HAMBITyasbHI
HAropoJy Ha OCHOBI IXHBOTO CTWJIIO CIIOKMBAHHS (HAIPUKIIAJA, 3HWKKH Ha yIOOJIeHUi Hamiid abo
OoHycHu Ha cBaTa). Lle M03BOJIsIE HE TUIBKU 30UIBITUTH KUIBKICTh MOKYIIOK, aje i 3HaYHO IiJBUIIUTH
pIBEHb 3aJJ0BOJICHOCTI KJI€HTIB. 3a NaHUMM KOMIIaHii, KJIIEHTH, sKI OCpyTh ydacTb y THporpami
nosmpHOCTI Starbucks, Butpauatots Ha 50% Oinbplue MOPIBHAHO 3 TUMH, XTO HE € yyacHHKaMmu. Ls
reiiMmi(ikaniiHa cucTemMa He JIMIIE JONOMarae yrpuMyBaTH MOCTIHHUX KJII€HTIB, a i 3ady4aTd HOBUX
yepes peKOMeH 1allli Ta MOMINPEHHs JOCATHEHb Y COLllaTbHIX MEpekax CIOKHUBaviB [2].

[le omna BakiaMBa OCOONMMBICTH reiMigikallii monsirae B TOMy, 110 BOHA J03BOJsi€ OpeHIaM
OTPUMYBATH IIiHHI JaHI MPO TOBEIIHKY CBOIX KJIEHTIB, IO, Y CBOI YEPry, CIPHUSE CTBOPEHHIO
MEPCOHATI30BAHUX Ta OB e(hEKTUBHUX B3aeMOii. 310paHi JaHi J03BOJISIOTH aHANII3YBaTH aKTUBHICTD
KIII€HTIB, Y T.4. BU3HAYaTH, KOJM BOHU HANO1IbII aKTUBHI Ha caiiTi abo B MoOUTbHOMY noaaTky. Lle nae
3MOr'y OpeHJIaM MPOIOHYBATH CIElialbHI 3HUKKH, OOHYCH UM 1HIIII BUHArOPOJU B TOM Yac, KOJIM BOHU
JOIUTBHI, MiBUIYIOYN TAKUM YHHOM €(DEeKTHBHICTh MAPKETHUHTOBUX KaMIIaHil. 3aBIIIKH IbOMY OpeHIn
MOXYTh TOYHIIIIE HAJAIITOBYBATH CTPATEril MAapKETHHTY Ta NPOTPaMU JIOSUIBHOCTI BIATIOBIAHO [0
1HAMBIAYaTbHUX YIIOA00aHb KOKHOTO Kili€HTa [3].

TakuMm 4MHOM TOXOIUMO BUCHOBKY, 1110 TeliMiiKallis € MOTY>KHUM 1 €(EeKTUBHUM IHCTPYMEHTOM
y CydYaCHHX MAapKETHHIOBHX CTPATErisiX, 3JaTHHUM CYTTEBO 3MIHUTH B3a€MOJII0 MK OpeHIOM i
criokuBadeM. BoHa He nuine crpusie MiJBULICHHIO PIBHA JOSJIBHOCTI Ta 3ally4y€HOCTi, a i CTBOPIOE
MOJKJIMBICTB /ISl TIHOIIOTO PO3YMiHHS MOTPeO 1 TOBEAIHKY CIIOKMBaviB. Big3HaueHHs 1OCSATHEHB, 301p
0arniB, BUKOHAHHS 3aBJaHb Y 3MaraHHs (OpMyIOTh HOBHIl JOCBiJ AJIsi KOPUCTYBAUiB, KU BUBOJIUTH
B3a€EMOJII0 3 OpEH/J0M Ha HOBHUI PiBEHb €MOLIMHOT MPUB’s3aHOCTI. IrpoB1 eleMeHTH J103BOJISIIOTH HE
JUIIE 320XO0YYBATH MOCTIHHUX KII€HTIB, @ i CTHUMYJIIOBAaTH HOBHX KOPHCTYBadiB JOIYYUTHCS IO
MporpamMu JIOSUIBHOCTI, M0 3a0e3neuye e(EeKTUBHE PpO3IIUPEHHS KIIEHTCbKOI 0a3u. 3amydeHHs
CTHIOKMBaYiB uepe3 reimidikaliiro cpuse iXHii aKTHBHOCTI, a/Ke IM HAJA€ThCsI BIAUYTTS OCSITHEHB Ta
nporpecy. Lle popMye y Kii€HTIB BITUYTTS y4acTi B YOMYCh OLIBIIIOMY, HIXK IPOCTO KOMEpLIHHA yroJa.

OpnHak, BapTO 3a3HAYUTH, 110 e(PEeKTUBHICTh reiMidikaiii 3aJIeXKUTh Bl MPaBHILHOTO OanaHCy
MK ITPOBHMH €JIEMEHTaMHU Ta PEaTbHUMH BHTOJAMH JUI CIOXHBada. SIKIIO0 Mporpama JIOSUIbHOCTI
HaATO (OKYCYBaTUMEThCS Ha JIOCSITHEHHSAX 1 HE HaJaBaTHUME peallbHUX MepeBar, KIIEHTU MOXYTh
BTpPaTUTU 10 HEi iHTepec. ToMy BakiuBo, 100 reiiMidikariis Oyja OpraHiyHOI YaCTUHOIO 3arajbHoi
cTparerii OpeH[y, a He MPOCTO 3acO000M Il MPUBEPHEHHS YBaru CIOKUBaYiB.
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