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KATETOPIMHUM MEHE)KMEHT Y OMHIKAHAJIBHOMY PITEWJII: SIK
3ABE3IEYUTH €JUHY JOT'TKY ACOPTUMEHTY O®JIAWH I OHJIAH

CyyacHu#l puTeil1 3a3Ha€ TIMOOKHX 3MiH I BIUTMBOM IU(PpoBUX TexHOJorid. Bce Oinbiie
KOMIIaHId MepexoAsTh N0 OaraTOKaHAIBHOTO MiIXOAY, MOEAHYIOUM (i3WYHI MarasuHH, OHJIAMH-
maTdhopMu, MOOUTbHI TOJATKH Ta 1HII TOYKU KOHTAKTY 3 KJIIEHTaMH. Y TaKMX BUIAQJKaX KOHTPOJIb 32
rajy33I0 € e BaXJIUBIIINM, OCKIJIBKH BiH Ma€ 3a0€3MEUnTH MOCIiI0BHICTh, IOBHY JIOTIKY (hOpMyBaHHs
aCOPTHMEHTY 3a BCiMa HampsiMKaMd. ToMy y pO3BUTKY po3ApiOHOi TOpriBimi, o O0a3yeTbcs Ha
OMHIKaHAJIbHIA MOJIETI, KAaTeTOPIHHUN MEHEIDKMEHT IMOTpeOye TIMO0Koi TpaHchopmairii.

Kareropiiinuit MeHe>KMEHT — I1€ CTpaTeriuHui MiX1/ 10 yIpaBIiHHS TOBAPHUMHU KATETOPisIMH
K OKpEMHMH Oi3HEC-OAMHUIIMHE, CIIPSIMOBAHHUH Ha 3aJI0BOJICHHS MOTPE0 CIOXKHMBAUIB 1 MAKCUMI3aIlit0
npuOyTKY, 110 MPALIOE 3a MPUHIMIIAMU: CTBOPEHHS KaTeropiili MpoayKTiB Ha OCHOBI 3HAHHS MOBEAIHKH
CIIOXHMBAYiB, POOOTH 3 MOCTaYaIbHUKAMH SIK TIAPTHEPAMH, aHAITI3y MPOJaXKiB, CE30HHOCTI Ta CIIOCO0IB
PO3IIMPEHHS] CTPYKTYPH KaTeropiii KOMIIaHii, a TaKoX BpaxyBaHHs cTparterii Oi3Hec-OIWHUII s
3araJbHOTO Oi3HECY.

OcHoBHa ifes ILOTO MIIXOMy IMOJIATAE B TOMY, IIO0 BU3HAYUTH IepeBard OpeHIB s
CTOXHMBAYiB, YCYHYBIIU NPH LbOMY HEe()EKTUBHICTH 1 HETOOPOCOBICHY KOHKYPEHIIIO MK pPI3HUMHU
OpeHaMM Ta ocTavaibHUKaMu. Hanpukiazn, s TeXHOJIOT 1S MOXKe JOIOMOI'TH pO3piOHUM TOPTrOBLSIM
301IBIIMTH MPUOYTOK BiJl CXOKUX MPOAYKTIB, 30KpEMa OpraHi30BYIOUM MOKYIKHU B MeXaxX KaTeropii, a
HE B OKpeMOMY OpeH/Ii Ui ocTavyaibHUKY. bararo mpoayKkToBUX Mara3uHiB, HallPUKJIA, YIOPSAKOBAHO
3a KaTeropisMu (MOJOYHI MPOAYKTH, (PPYyKTH, M’SCO TOIIO), IO MOJIETIIy€e TOIIYK B Mara3uHi
KOHKpPETHHUX MPOAYKTiB. KpiM Toro, MeHeIkepy 3aIUIIAIOTh 32 COO0I0 MPaBO BHOCUTH 3MIHU Ha PiBHI
kareropii. BoHu MOXXyTh OroJjiouryBaTv Mpo HOBI akIii, MJIAaHOTpaMH Ta 1HII 1HILIATUBU B KUIBKOX
Oi3Hec-miApo3ainax.

OMHIKaHaJbHUI pITEHN — 1€ HEe IPOCTO HAsBHICTh OHJIAWH- 1 o(aiiH-Mara3uHiB po3apiOHOI
TOPriBil, a iX 0e370raHHa 1HTErpallis B €AUHY €KOCUCTEMY, 1110 MOSCHIOE BIAMIHHOCTI B aCOPTUMEHTI,
BiJIMIHHOCTI B MOBEAIHIII CIIOKMBAUiB OHJIANH 1 o(JaiftH cepeloBuIla, CKIAAHICTh IHTETpallii JaHUX PO
3aracu, I[1H1, HasiBHICTb TOBapy Ta MIATPUMKH y3r0JKEHOI0 JOCBITY KJIIEHTA B 000X CepeOBUIIaX.

CrpuiHATTS KaTeropii COKMBaueM BUMArae y3royKeHOCTi TOBAPHOTO HAIIOBHEHHSI, HE3aJIeKHO
B1JI TOTO, B IKOMY KaHaJli — (P 13MYHOMY YU [IUPPOBOMY — B1/10yBa€ThCS B3a€EMO/I1sI, TOMY METOIO 1IbOTO
JOCIIJKEHHSI € BUSBJICHHS KJIIOYOBUX YIPABIIHCHKUX 1 TEXHOJOTIUHUX pillleHb, SKi 3a0€3MeuyroTh
JIOT1YHY LUTICHICTh aCOPTUMEHTY M1k O(JaiiH- 1 OHJIaliH-CepEOBUILEM.

Ilin eauHOIO JIOTIKOIO AaCOPTHUMEHTY pPO3YyMI€ThCS KOHLENTyalbHa Ta iH(OpMariitHa
Y3TOJKEHICTh KaTeropii: CTPYKTYpHa MOCIHIIOBHICTh, aTPHOYTHUBHA BIAIOBIIHICTb, Y3TOKEHICTh IIiH,
npono3uuii, GopM B3aeMosii Ta KaHaiB 00cayroByBaHHs. Takuil miaxin GpopMmye BiUyTTs 3B’SI3HOTO
CIOKMBYOTO JTIOCBITY, 110, 3TTHO 3 pe3yJbTaTaMy aHATITUIHOTO MOJICTIOBAHHS TIOBEIIHKU MTOKYIIIIIB, €
KPUTHUYHUM YMHHUKOM IIPH YXBaJECHHI PillIeHb PO MOKYNKY [1].

OaHuM 13 KIIOYOBHMX PILIEHb ISl JOCSATHEHHS aCOPTUMEHTHOI HUTICHOCTI € (opMyBaHHS
CMUJIBHOTO aCOPTUMEHTHOT'O ipa — 0a30BOr0 NepesiKy KaTeropiiHUX TOBapiB, 110 € IPUCYTHIMU B yCIiX
kaHanax. HaBkono 1mporo sijpa amanTUBHO (GOPMYIOTHCS MigKaTeropii, crnenu@iyHi Ajas KOXKHOTO
cepeloBHINA (HAMPHUKIIAA, PO3IIUPEHUI aCOPTUMEHT JJIsl OHJIalH-TUIaTGOpM abo OUIBILI CeTeKTUBHUN
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1St Gi3MIHUX Mara3uHiB). Taka cTpaTeris J03BOJISIE 30€piraTh €IHICTh CIPUIHATTS Ta BOJHOYAC THYUYKO
pearyBaTH Ha JIOTICTHYHI, IPOCTOPOBI Ta TEXHOJIOT1UHI 0OMexXeHHS [2].

[ndopmariiitHa ckinaoBa KaTeropiiHOro MEHEKMEHTY Ma€ HE MEHIIIEe 3HAU€HHs, HIXK TOBapHa.
OCHOBHOIO YMOBOIO YCIIIIIIHOTO YIPABIIHHS € BUKOPUCTAHHS CUCTEMH LIEHTPATi30BAHOTO YIIPABIIIHHS
toBapHuMHU nanuMu (PIM), sixa 3abe3mnedye €HICTh ONMUCIB, 300pa)KeHb, BapiaHTIB, IiH Ta MPOTO3HIIII
y BCIX KaHalaX. 3a BIJICYTHOCTI TaKOi CHCTEMHU BUHHKAE PU3HK ACOPTHUMEHTHOTO PO3PHBY, IO
MPOSIBISETHCS B PO3ODKHOCTSAX MK OYIKYBaHHSM KIIi€HTa Ta (JaKTUYHHUM HAITIOBHEHHSM KaTaJlory abo
noui [2].

Boanouac aHamiTMKa NOBEIIHKM CIIOKMBAaya CTa€ OCHOBOKO aJIaliTUBHOTO IUIAHYBAaHHS.
3acTocyBaHHS METOJIB TPOTHO3YBAaHHS Ha OCHOBI MAIIMHHOTO HAaBYaHHS JI03BOJISIE BUSBIATU
3aKOHOMIPHOCTI 3MiH y TMOMNUTI, (OpMyBaTH TNEPCOHATI30BaHI KaTeropidHi OJOKM Ta 3amodiratu
DyOJIIOBaHHIO YU Hee(EeKTUBHOMY TO3UIIIOHYBAaHHIO TOBapiB. J[aHi Mpo MOBEAIHKY KOPHCTYBaUiB MalOTh
OyTH IHTETpOBaHI MK yciMa KaHaJaMH, 1HaKIIe HEMOXJIMBO JOCATTH CHHXPOHI3allii y BIAMOBIIAX Ha
3aIUTH CIIOKKBaYiB [3].

BaxxnuBuM € Takoxk JOCATHEHHS CTPATET1uyHOI y3ro/KEHOCTI MK JenapTaMeHTaMu KoMaHii. B
YMOBaX, KOJHM KaHaJIW MpPaLO0Th aBTOHOMHO, JIMIIE CTBOPEHHS €IMHOI KaTeropiiHOi crparerii Ta
CHUIBbHOI 0a3u TOBapHUX AaHMX 3a0e3neuuTh edEeKTUBHE YIpaBliHHA acopTuMeHToM. Lle mo3Bosie
3MEHIIUTH BHUTPATH, TMIJBUIIMNTA TOYHICTh IUIAHyBaHHS Ta cQopMmyBaTH CTaOUIBHUNA pIBEHb
00CIIyroByBaHHS B yCiX TOYKaX KOHTAKTY 3 KIII€HTOM [4].

Takum yuHOM, 320€3MEYCHHS €MHO]T JIOTIKH aCOPTUMEHTY B OMHIKaHAJIILHOMY PIiTEiII BUMarae
HE JIMIIEe CHHXPOHI3alii TOBApHUX IIO3WINK, a W TIMOOKOI iHTerpamii iHGoOpMaIliiHUX CHCTEM,
aJlanTHBHOTO aHANi3y IOBENIHKMA CIIOKMBa4a Ta CTpATeriuHoi KOOpAMHAIII Ha piBHI KOMIIaHii.
Kareropiiinuii MEHEIXKMEHT y TaKMX YMOBaxX Iepectae OyTH JHIIe 3aCO000M KOHTPOIIO TOBAPHUX TPy
1 CTa€ CHCTEMOYTBOPIOBATILHUM €JIEMEHTOM Y TTOOYA0BI OE3IIOBHOTO, CTAJIOTO KIIIEHTCHKOTO IOCBITY.

TakuM 4MHOM, MOXHa CTBEpIKYBaTH, II0 KATETOPIMHMI MEHEIKMEHT y OMHIKaHAJIbHOMY
pITEWsIi € CHOJYYHOIO JIAaHKOK MK OYIKYBaHHSMH KII€HTa 1 BHYTPIIIHIMH TpOLECAMH KOMIIaHii.
YcninHe 3a0e3MeYeH sl € JMHOI JIOT1IKH aCOPTUMEHTY JTO3BOJISI€ MMiIBUIIUTH 33/10BOJICHICTh CIIOKHBAYIB,
MOKPAIIUTH KOHBEPCIIO 1 3MIITHUTH JOSIBHICTB. |1 IIbOr0 piTeilsTy MOTPiOHO 1HBECTYBATH B AHAJIITHKY,
IT-cucremu, yHidikalito npoueciB Ta KJIIEHTOOPIEHTOBAHE MHUCIICHHS.
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