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YJIOCKOHAJIEHHS CUCTEMM PO3HOJLTY MPOJAYKIIII BPEHAY KLEENEX

VY cywacHux ymoBax rioOamizamii Ta TOCHJIEHHS KOHKYPEHIIl Ha IPOMHCIOBOMY DPHHKY
€(EeKTUBHICTh CHCTEMH PO3MOJLTY NPOAYKIi Oe3mocepeHhO BIUIMBAE HA 3/aTHICTh KOMIIAHIN
3abe3neuyBaT CBO€JacHe Ta OesmepediitHe moctayanHs ToBapiB. bpenn Kleenex, mo HajaexuTbh 10
koprnopamii Kimberly-Clark [1], 3aiimae mpoBigHi Mo3uiii y BHPOOHMIITBI TITi€HIYHOI MPOIYKIIIi.
Kimberly-Clark Corporation — e rio06anbHuii riranT y cdepi ToBapiB 0COOMCTOT Tiri€HU, SIKUI TTIOHA]
150 pokiB (opmye IHIYCTPitO CIIOKHUBYMX TOBapiB. 3acHoBaHa y 1872 pomi B micti Hina, mrar
BickoHCiH, KOMMaHis po3Moyaia CBOK [ISUIBHICTH SK TmamepoBa ¢adpuka, ajle 3 YacoM
TpaHcopMmyBasach y OaraToHaliOHAJIbHY KOPIOpAIlio 3 MpUcyTHicTio y 175 kpainax ceiry [1]. Huni
Kimberly-Clark oprani3zoBye CBOI HisUTbHICTh Y TPhOX OCHOBHUX Oi3HEC-HampsiMax: 3aco0u 0cOOMCTOT
ririenn; mamnepoBi cepBerky; mpoaykmiss K-C Professional gy mnpomMucioBUX —CHOXKUBadiB.
JlenieHTpalti3oBaHa CTPYKTypa YIPABIIHHS HA/Ia€ PETiOHAIBHUM TiAPO3/iJIaM aBTOHOMIIO Y MPUHHSATTI
pilieHb, Mo crnpusie eQpeKTUBHOMY pearyBaHHIO Ha JIOKaldbHI pUHKOBI ymoBU. CTaBKa Ha iHHOBAIIii,
THYYKiCTh y Oi3Hec-mpoliecax Ta crparteriyHe OadeHHs no3BoisitoTh Kimberly-Clark 3ammmaTice
0e33amepeuHuM JiijiepoM y cBoill ramysi. OnHak y cermenTi B2B BuHHMKaroTh npoGiieMu, 1MoB’si3aHi 3
HE/IOCTaTHHOI0 ONTHMI3AIi€l0 JIOTICTUYHUX MPOIECiB, 0OMEKEHOIO aJalnTalli€l0 KaHaJIiB JUCTPHOYIii
nig crneurdivyHi moTpedu KOpIOpaTUBHUX KIIEHTIB, a TAaKOXX HEPIBHOMIPHUM PO3MOJIIJIOM 3alaciB y
perioHaJbHUX IIeHTpax MNocTadaHHs. lle Mpu3BOIWTH A0 3HWKEHHS DPiBHS 00cimyroByBaHHs B2B-
KJIIEHTIB, 3pDOCTAaHHS ONEpaliifHUX BUTPAT Ta BTPATH MOTEHIITHUX KOHTPAKTIB. 3Ba)Kal0YM Ha Cy4yacHUH
CTaH PUHKY, MAPKETUHIOBa yNpaBiIiHChKa MpobiieMa MoJsrae y HeoOXiJHOCTI YIOCKOHAJIEHHS! CUCTEMU
posnoniny mpoaykimii Openay Kleenex mans NOpoMHUCIOBHX CHOXKMBAYiB MUISXOM ITiBUIICHHS
€(eKTUBHOCTI JIOTICTUYHUX MPOLECIB, ONTHUMI3allil KaHaliB 30yTy Ta BHPOBAKEHHS 1HHOBALIMHUX
MiIXOAIB Yy AUCTpUOYLito [2].

Jls BUpileHHs 3a3Ha4€HUX MPOOJIeMH JIOIUIBHO peani3yBaTH Taki CTpaTeriyHl 3aX0H:

1. BrnpoBamkeHHss LU(POBUX JOTICTUYHHUX pilieHb: BukopuctanHa ERP- ta SCM-cucrem
(manpuknan, SAP) nist nporHo3yBaHHs MOMUTY Ta YIPaBJIiHHS 3allacaMy Ta BIPOBA)KEHHS TPEKIHTY B
peanbHOMY Yaci JJis KII€HTIB.

2. PO3BUTOK THYYKHMX KaHaJIB JUCTpUOYLIi: afanTamnis JUCTpUOYLIHHOT MOJIeN 3 ypaxyBaHHIM
raimy3eBoi cnenudiku B2B-kimieHTiB Ta BrnpoBakeHHs Mojeni direct-to-business i3 MiHiIMi3alli€r0
MIOCEPEHHKIB.

Peanizarfiss 3amponoHOBaHUX 3aXOJiB JO3BOJHUTH: MIABHIIUTH 3a0BOJIEHICT, B2B-Kii€HTIB,
MOCWJIMTH KOHKYPEHTOCIIPOMOXKHICTh OpeHay Kleenex y xoprnopaTHBHOMY CErMEHTI Ta 3a0€3MeYUTH
JOBIOTPUBAJY JOSUIbHICTh HMapTHepiB. TakuM YMHOM, YJOCKOHAJICHHS CUCTEMM PO3MOALTY MPOIYKIIii
Oopenay Kleenex € cTpareriyHo BaKJIMBUM KPOKOM Yy 3MilIHEHHI Horo no3utliil y B2B-cermenTi. 3aBisku
BIIPOBA/DKEHHIO 1HHOBAIIHM, MUPPOBUX TEXHOJOTIH Ta THYYKUX MiIXOMIB JO TUCTPUOYIii KOMITaHis
3MOX€e HE JIMIIE MIABUIIUTH €PEeKTUBHICTh O13HEC-TIPOIIECIB, aje i chOpMyBaTH CTIMKY KOHKYPEHTHY
nepeBary B yMOBax JUHAMIYHOTO PUHKY.

Jliteparypa

1. Odinitinmii cait. Kimoepni Kmapk Ykpaina. URL: https://www.kimberly-clark.com/uk-ua
(marta 3BepHeHHs 02.04.2025)

2. Annual Reports 2023. Kimberly Clark. URL: https://www.kimberly-clark.com/en-
us/investors/annual-reports (narta 3Bepuenns 02.04.2025)

109


https://www.kimberly-clark.com/uk-ua
https://www.kimberly-clark.com/en-us/investors/annual-reports
https://www.kimberly-clark.com/en-us/investors/annual-reports

