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OCOBJHUBOCTI HOBEJIIHKHU CIIOKUBAYIB I1J] YAC I IPABOBOI'O
PEKUMY BOEHHOI'O CTAHY

B ymoBax moBHOMacmTabHOT BIHHM /1J1s O13HECY BKpail BaXXKITMBUM € IMOCTIMHUH
a”a13 0COOJIMBOCTEN CII0KUBYOT MMOBEIIHKH.

[To-nepie, 11e 1onomMarae BU3HAUUTH €KOHOMIYHE 3/I0POB’S HACEJICHHS,
e(eKTUBHICTh Ta PE3yJIbTATUBHICTh MApPKETUHTOBUX IPOTpaM, a TaKO Ma€ BIUIMB Ha
dbopMyBaHHSI Iep>KaBHUX Ta COIIAILHUX MPOTpaM, Ha 1HAMBITyalbHY TOMITUKY [1].

Crio>xuBay € TOJIOBHUM YYaCHUKOM MapKETHHTOBOI IISJIbHOCTI Ta Ma€ BILIUB Ha
pe3ynbTaTH AIsUIBHOCTI (DIpMU Ta MIANPUEMCTBA, HaBITh M1 Yac BIMHM.

Hapasi ocHOBHE MUTaHHS MapKETHHTY:

Sk pearyroTh NOKYMIl HA Pi3HI MAPKETUHIOBl MPUIHOMH KOMIIaH1i, 0COOIMBO i Yac All
IIPaBOBOTO PEKUMY BOEHHOTO CTaHy?

Kommasis, sika AificHO po3yMi€ peakIliio CrioKuBaya Ha pi3Hi BJIAaCTHUBOCTI
TOBapy, HOT0 IiHY, peKiIaMy, OTPUMY€E 3HAYHI TMepeBaru HajJ KOHKYpEHTaMH, HaBiTh y
TakKMi CKpYTHUH Juisi KpaiHu 4ac. [lin yac naii mpaBOBOro pexuMy BOEHHOTO CTaHy
JOIAJIOCS HOBE 3aBJaHHS JJII MapKETHHTY, IO TOJIATae y JOCIHIKeHH] (akTopis, sKi
BIUTMBAIOTH HA MPOJIaXK TOBApPIB MiAMPUEMCTBA, JUIsl CTBOPEHHS HAWTUIIOBINIOT KAPTUHU
TaKOT'O BILIUBY.

Jlo moBHOMAcmITAOHOI BiffHH HA MOBEIHKY CIIOKMBaYa BIUTMBAIH TaKi (haKTOpH
SK: TICUXOJIOTIYHI (BpaxoBYIOTh Te, IO JIIOJMHA — HE MAaIllMHA, 1 BiJ HEl HEMOXKIIMBO
YeKaTh OJIHO3HAYHOTO pearyBaHHs), OCOOWCTICHI (BpaxoBYIOTh BIK, CTaTh, e€Tal
KUTTEBOTO IUKITY, TOLIO), COLIOKYJIbTYPHI (BPaXOBYIOTh COIIAJIbHY POJIb, KYJIbTYpY Ta
CYyOKYyJIbTYpY), GaKTOpU CUTYAIIHOTO BIUIMBY (BPaXxOBYIOTh 3MiHU B MaKpOCEPEI0BHIIII
Ta (IHAHCOBE TIOJIOKEHHSI CHOXMBa4ya) Ta (akTopu MapKEeTUHTY(BpaxOBYIOTh
MapKETUHITOBY, I[IHOBY Ta KOMYHIKALlIMHY MOMITUKY). TakoX ICHYIOTbh (aKTOpu-
30yaHuKy [2].

Jlo daxTopiB-30yIHUKIB HANIEXKATh 1 (PAKTOPU CUTYaAIIHHOTO BIUIUBY, a CaMe:

e 3MIHM B MakKpOCEPEIOBHIII, 30KpeMa, €KOHOMIYHA CHUTYyallisi B KpaiHi, piBEHb

HAYKOBO-TEXHIYHOTO MpOrpecy, 3MiHa (popmMu BIaCHOCTI;

e 3MIHU OOCTaBWH y MOKYIIIIS, 30KpeMa, 3MiHH Horo (DiHAHCOBOTO CTaHy, 3MiHU B ITiHI

JTAHOTO TOBAapy, BUHUKHEHHS HEOOXIJHOCTI IHINOI MOKYIKH, 3MIHH HACTPOIO

TIOKYTITIS;
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o armocepa B MaraszuHi, Jii IHIIMX MOKYMIIB, SKI MOXYTb 1 CTUMYJIIOBAaTH aKT

KYIIBJIL, 1 IPOTUIIATH HOTO 31HCHEHHIO.

Came mij yac aii mpaBoOBOIrO PEKUMY BOEHHOT'O CTaHy 11 PakTopu-30yTHUKH
CTaJIM BEJIMKOIO MPOOIEMOIO JIJIsl T AIPHUEMIIIB.

AHali3youn HaJlany 1HpopMmaIlito, MOJKHA CKazaTH, 10 Yepe3 3MIHU B
€KOHOMIYHIHN cUTyaIlli KpaiHi Iyke CTPaKIaloTh TaK caMo 1 CIIOKKBayi. 3p03yMilIo, 110
yepes3 3MEHIIIeHHS (PiHaHCOBOTO CTaHy MOBE/IIHKA MOKYIIIIB Oy/1e HETaKTOBHA 1 IO Hiil HE
MOXJIMBO  Oyae  3poOMTH  BHUCHOBKM  JJIsi  TOKpAIIEHHS  Pe3yJbTaTUBHOCTI
1 IITPUEMHHIIBKOT TISTTBHOCTI.

VY Oynp-sKHi 4ac OCHOBHOIO METOIO OLIIBIIOCTI KOMIIaHIN € 3aI0BOJICHHS
noTped KIIEHTIB 3 OJHOYACHUM OTPUMAHHSM JIOCTaTHIX MPUOYTKIB, TOMY MEHELKEPaM 3
MapKETHHTY BaXXJIMBO aHaJi3yBaTH (HaKTOpH, SIKI BIUIMBAIOTH HAa MPOLEC MPUHHATTS
CIOKMBA4Y€M DPIIIEHHS NpPO MOKYIKY, 3 SKHUX €TalllB CKIAJaeThCs Lied mpouec [3],
0COOJIMBO M1J1 Yac J1ii MPaBOBOrO PEKUMY BOEHHOI'O CTaHYy.

PosrnssHemo netanbHilie 3 IKUX €TamiB CKIaAaeThCs MEXaH13M KYTiBIIl.

1. VYcBimomiieHHs OTpeOH.
Ha 1mpomy erami MapkeTojioraM BaKJIUBO BHU3HAYUTH TPUYMHH OOCTaBUH, SIKi
HIIITOBXYIOTh MOKYIIIS 10 JYMKH PO MOKJIUBICT OJIEpKaHHS TOTO YH 1HIIIOT'O TOBAp.
Hampuknaz, B TenepiniHiii yac NpUYUHOI OOCTAaBUH € BUMKHEHHS €JIeKTPOCHEPTii, TOMY
MONUT Ha OaTapelKu BUIIMM, HK TTOIUT HA JaMITIOYKH a0o0 1HIII €JICKTPOHHI MPWIAIH 3
aKyMyJISTOpaMH.

2. Tlomyk iHbOpMAaIIii mpo ToBap.
Ha nmpomMy etarni MmapkeTosioraMm BayKIMBO BUOpATH BapiaHT yepe3 SKUH CIIOKUBadil Oy 1y Th
OpoiHQOPMOBaHI MPO IXHIO MPOAYKIIIO, OCKUIBKM IOKYILEBI MOTPiOHI JOJATKOBI
BIJIOMOCTI IIPO TOBap, SIKWW Horo wikaBuTh. [xepenamu iH(poOpMalli MOXKYTh OyTH SIK
ocobucti (cyciam, ciM’s, Ipy3i TOIIO), TaK 1 KOMEPIIiiiHI (pekyiama, IpoJaBIl, JUIEPH,
BUCTaBKM Tomo). OckinbkM Hapa3l B Hamii KpaiHi ICHYIOTh mOpoOjeMu 3
€JIEKTPOCHEPTri€l0, HAKpaluMH JiKepenaMu 1HQopMallii MOXYTh OyTH Ta3eTH, Jpy3i,
1HII COIllajibHI KOHTAKTH, aJKe COIllaJJbHUX MEpexi Ta TejaebadueHHs Oyjae BKpaid
HE3pYYHUM BapiaHTOM.

3. Or1riHKa KOHKYPEHTIB.
Ha npomy eram crnoxuBadi TMOPIBHIOIOTh TOBapH, B SKUX BOHM 3alliKaBJIEHI, 3a
XapaKTepUCTUKaMU (SIKICTh TOBapy, MapKa, IiHa TOIIIO).

4. PimeHHS po KyMiBIIO.
Ile#t eTan mae Ga3zyBaThCs Ha BCIX MOMEPEAHIX €Tamax, OJHAK JyXKe YacTo PIMICHH MPO
KyMiBIItO OyBa€ CIOHTAHHUM 1 HEOOyMaHUM.

5. Peakinis Ha MOKYMKY.
Ha npomy erami crnokuBay BU3HAYa€ CBOE CTABJICHHS 10 MOKYNKU '"3aJ0BOJIEHUN —
HE3aJI0BOJICHH", BiJ yoro Oyje 3ajiekaTd BUKOPUCTaHHS Ta KYIIIBII LOT'O TOBAapy B
MOIaJIBIIIOMY .
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3 MOYaTKOM MOBHOMACIITAOHOTO BTOPTHEHHS POCii 0 YKpaiHU aKTyalti3yBanacs
noTpeda y BUBUEHHI Ta pO3yMiHHI IICUXOJIOT1i, a camMe MOBEAIHKH, CIIOKUBAaYa Ta MPUYUH
OPUIHATTS HUM PILIEHb PO MOKYIKY, OCKUIbKU 0€3 TAKUX HABUKIB MIJIPUEMCTBO MOXKE
3a3HATU TPYIAHOILIB.

VY KOHKYpEHTHIM €KOHOMIYHIN CHCTEeMI JJIsl BIDKMBAHHS 1 PO3BUTKY KEPIBHUIITBY
HIIPUEMCTBA HEOOX1JHE TOYHE PO3YMIHHS MOBEIIHKHU CIIOKHUBAYa: K BIH KyIy€E, YOMY
Kynye, Je KyIye, [0 caMe Kynye 1 T. 1. ToMy CydacHUM MEHeKepaM 1 MapKeTOoJIoram
CIJT 3HATH, XTO € iX KJIIEHTaMH, YOMY BOHU BHUOHUPAIOTH MEBHI MPOJYKTH, MOTHUBH iX
BUOOpPY TOIIO, aJ[KE YCIIIIHA JiSTbHICT MIAMPUEMCTBA 3aJISKUTh HacaMIIepe 1 B/l TOTO,
HACKUTBKH KOXHA CTajisl 013HECY — MPOIYKT, peKiiaMa, MiCIsAIpo1a’kHe 00CITyTrOBYBaHHS
1 T. 1. — 3aJI0BOJIbHSIE TOTPEOU CrIOKKMBaya.[4]

3araJjoM KOMYHIKalld I Yac Jii OPaBOBOrO pEXUMY BOEHHOIO CTaHy
Ma€ aJanTyBaTUCS J0 NOTOYHUX YMOB. [loBHOMacmiTaOHa BiiffHA 3MIHHIIA )KUTTS KOKHOI
JIOJIMHU ¥ pa3oM 3 UM 11 MOBEAIHKY I10JI0 NpHUA0aHHS Ta CIIOKUBAHHS PI3HOMAaHITHUX
ToBapiB. [Ipu moOya0BI MApKETUHTOBO1 CTpaTerii KOMITaHii MarOTh 3BakaTH HA 111 3MIHU
1 CTBOpPIOBATH MEPII 3a BCE JIIOJASHY, HIMPY Ta BIANOBIAAIbHY KOMYHIKAIIilO, B SIKiil Ha
NEPIIOMY MICII 3aBKIU CTOSITUMYTh 3arajIbHOIOACHKI LIIHHOCTI.
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